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Research Work Essential } to 
[Hc Fee Successful Salesmanship 


HE tide of industrial progress and the natural law of economis have, in the last ten years, so 
completely changed the aspect of the lumber business that if is {no longer that business as it was 
known in earlier days. It has become a combination of lumbefr and lumber products, and there 

is much evidence that the next five years will produce even greaterf changes than have the last ten. 
Consequently, the industry demands sales research and the time igs not far away when the salesman 
who refuses to recognize the demand will have to resort to some ot#&er occupation for his livelihood. 





We can all remember when the yellow pine salesman looked ifpon the hardwood, or sash and 
door salesrnan as strangers whose language he made no pretence jat understanding, and vice versa. 
And, if a prospective customer asked him to what moisture cont¢:nt his product was kiln dried, he 
would have thought his prospect a “‘picayunish crab,"’ and on sujspicion probably would not have 
sold him. Such is not the case today. The necessity for econonky, the competition of one wood 
against another, and the application of scientific methods in seageoning and manufacture have all 
played a great part in bringing about the radical changes which ‘fe industry has undergone in the 
last few years. These changes have brought close together the manufacturers of lumber and manu- 
facturers of lumber products; whereas, only a short time ago, they were so far apart that few would 
have ever given serious thought to the present fact that the two indusf ries could be considered as one. 






The sash and door and interior trim jobbers in the past purchsed rough material from the rough 
lumber salesman, paid a long freight on the rough material to Mthe planing mill or factory, then 
wasted 25 to 35 percent of their purchases in the manufacture off the finished product. 


Today the demand is for the salesman who can go to these buyelys and sell them the finished prod- 
uct as cheap as, or even cheaper than, they can make it themselves, s\ince the waste can all be left right 
at the mill which is located close to the place where the timber grew. } The successful salesman is the 
one who knows enough about his customer's business and his methods to convince him that the manu- 
facturer whom he represents can scientifically kiln dry the lumber in th¢ rough and then turn it into a 
finished product just as well as, or better than, the customer himself clan do it. There is no question 
as to whether or not the economic principle involved is sound; the principle is so correct that there 
should be no argument on that score. The salesman, however, must do’ a lot of digging in order to 
know enough to sell lumber products as well as lumber intelligently. Hie must ever be on the look- 
out for things that are being made from lumber or from wood, for toclay each such item presents a 
possibility well worth the consideration of the lumber manufacturer. The salesman should familiarize 
himself with manufacturing costs, not merely as a whole, but each operation required to turn out the 
finished product required by the customer. Knowledge of this sort is egsential to the successful mar- 
keting of the products from the lumber mills of today, and the slesma who recognizes these facts 
will be in much demand and sought after by the manufacturers. 


The application of economic principles and the efficient marketing of its product have finally be- 
come a necessity in the lumber industry, as in other industries. The lumber industry of today has 
every reason to hope for a profit in the manufacture of its product, quite contrary to the lumber in- 
dustry of old which counted the profit in the enhanced value of the uncut trees that were left, 
rather than from the product manufactured. 


The doors to research are certainly wide open to sales opportunitie:. 


[The above was sent to the American Lumberman as a comment on an editoria! in the June 12 issue, “Research 
Opens Doors to Sales Opportunities.” See pages 42 and 43 for further discussion of this subject.—Editor. | 
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The Lumber Pibneer! 


The Oregon Lumber Compafny, incor- 
porated in 1889 by the latte David 
Eccles owns one of the best spands of 
virgin timber in the West. {Its well 
balanced business is largely brotected 
from seasonal fluctuation byy its divi- 
sion into two separate opera}ions. It 
has about 50,000 acres of Whhite Pine, 
and about 10,000 acres where the 
principal product is Douglas} Fir. 


This prosperous Pacific Njorthwest 
Company is one of many wyhich we 
have helped to finance. 


LACE 
Securities Corporation 
231 South La Salle Street, Chicago 


, 


626 Henry Building { 
Seattle i 




















WISCONSIN 


HARDWOODS 
HEMLOCK 
PINE / 
KorrectMake t 
MAPLE AND BIRCH 
FLOORING 





This Week’s Best} Buys 


The following items should dippeal to buy- 
ers who are on the lookout for good values. 
All are well manufactured and uj» to our regu- 
lar standards in every respect. 


50,000 ft. 13/16x2'4” Clear Maple Floring 
50,000 ft. 13/16x2'/4" No. 1 Maple Flooring 
50,000 ft. 13/16x1.” Clear Maple Hoogring 
200,000 ft. 4/4” No. 2 Com. & Btr. jof Elm 


50,000 ft. 4/4” No. 3 Com. Soft Eln 

15,000 ft. 5/4” No. 3 Com. Soft Elm 

30,000 ft. 6/4” No. 2 Com. Soft Elm 

50,000 ft. 4/4” No. 2 Com. & Btr. Ash 

100,000 ft. 4/4” No. 1 Com. & Btr. Kiln Dried Birch 


3 cars 4 ft. No. 1 Mixed Pine Lath 


Write or wire for delivered prices, 


KNEELAND-MclLURG 
LUMBER Co, 


SALES OFFICE: PHILLIPS, WISCONSIN 
Mills at Phillips, Wisconsin and Mg 


isconsin. 
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Good Flooring 
to Sell 


Dealers who sell Robbins Maple and Birch 
flooring know that it runs uniform in qual- 
ity, that we maintain high standards in its 
manufacture. 


It is meeting the demands of both large 
and small users with notable satisfaction. 
You'll find Robbins Flooring mighty good 
flooring to sell. 


Try us on:— 
13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring 


ROBBINS FLOORING COMPANY 


RHINELANDER, WIS. 


JUNE 26, 1996 
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¥" s* Our Special 
ay Sales Service 


not only insures prompt deliveries, 
but also renders our customers bet- 
ter service by delivering just what 
they order in 


Northern Hardwood 
and Hemlock Lumber 


To guarantee you satisfaction we 
have your invoice sent direct from the 
mill making shipment. This enables 
you to accurately check up on every 
order. 

Buyers for industrial plants, facto- 
ries, and yards should investigate our 
service today. 


Weidman -Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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End-Matched Flooring Gets Some Good Publicity 


New York Times of June 20, fully a column and one-third being 
allotted to a digest of the survey made by W. M. Nichols, of the 
Pioneer Lumber Co., Elrod, Ala., for the Southern Pine Association. 

Information of the nature presented in the Times article is ex- 
tremely valuable not only to the lumber industry but to the public, 
and it is to be hoped that the daily press will recognize the .im- 
portance of presenting matter of this kind to its readers as an aid 
to true conservation. It is ventured that from the viewpoint of 
human interest the lumber industry has more of a news nature to 
offer the daily press than has almost any other, and the various 
publicity agencies of the industry ought to be able to put this 
material into acceptable shape for liberal use by editors of the 
daily newspapers. That this can be accomplished is amply proved 
by the instance that has been cited. 


iy IS BELIEVED that rarely in the history of the lumber industry 

has there been a more significant development in utilization than 
in the end matching of flooring. The practice has been common 
in hardwood flooring manufacture for some years, but only recently 
has it made headway in softwoods. If end matching meant merely 
the utilization of short pieces the economies effected would justify 
the practice, but the saving goes far beyond that. 

During the latest convention season the economies of end matching 
were pretty thoroughly discussed at meetings of lumber manufac- 
turers and retailers. It remained to bring the advantages of this 
development in flooring manufacture to the attention of the public, 
and of course one of the best ways of doing so is to discuss and 
explain it in the daily newspapers. Under the heading, “End Match 
Lumber to Save the Supply,” this has been excellently done in the 








38 AMERICAN LUMBERMAN 


JUNE 26, 1926 





——_ 


Making Lumber a Marketable Commodity 


UMBER AS IT leaves the sawmill is a raw material. 
Much of it after going through the planer must be 
still further processed before put into final use. The 

lumber manufacturer has become accustomed to consider 
much of his product as a raw material, which though it 
may be put to many uses, must be adapted to those uses 
by the buyer, not by the millman. In fact, the multitude 
of sizes and shapes in which wood is used precludes the pos- 
sibility of providing these in a single factory, not to say 
ina sawmill. But the case is different when the condition 
of lumber is considered, for there are general classifica- 
tions of uses for which lumber can be adapted at the saw- 
mill and such adaptation by the millman may prove to be 
the most profitable part of his manufacturing operations 
when considered from the standpoint of merchandising or 
selling his lumber. 

At the Wood Utilization Conference held early this 
month a representative of one of the larger manufacturing 
concerns operating in the South and West said that from 
the manufacturers’ standpoint “we have been trying to 
force on the trade grades the consumer does not want. I 
think the manufacturers in the West and South have got 
to realize that substitutes have made headway because 
such materials meet the consumer’s needs.” This of course 
does not mean that the lumber manufacturer must give 
each of his consumers a finished product; it means, rather, 
that he shall so far as practicable adapt his raw material 
to the needs and uses to which it can be most profitably put. 

The statement often has been made that lumber pro- 


ducers have concentrated their efforts upon improvements 
in manufacture to the neglect of marketing and merchan- 
dising problems. What generally is meant is that they 
have sought rather to reduce the costs of production than 
to adapt it to the needs of merchandising. The mill has 
turned out a raw material, reasonably uniform in size and 
grade, and has asked its sales department to sell it to users 
whose needs differ in many minor but nevertheless impor- 
tant respects. In refusing or neglecting to make these 
minor adaptations the lumberman has left an opening for 
the entry of competing materials which, purely as a matter 
of merchandising, have been more nearly adapted to the 
user’s requirements. 

A good deal of the discussion at the conference already 
referred to was centered upon the seasoning or kiln-drying 
of lumber as a means of promoting its sale and use. The 
problem of kiln-drying lumber to a given moisture content 
may be a hard one to solve; but if failure to dry lumber to 
the point desired by prospective buyers means restriction 
of the lumber market and a corresponding expansion of 
that for substitutes the lumber industry must solve the 
drying problem. Millmen have complained a good deal of 
late years about the unsatisfactory lumber market, and 
some of the proposals for bettering it have involved 
changes in manufacturing methods. In other words, it is 
becoming increasingly clear that the marketing of lumber 
begins at the mill and that the production department can 
aid the sales force by turning out a product that is best 
adapted to the needs of the buyer to whom it is offered. 





Lumbermen Recognize Need of Research 


ESEARCH IS A relatively new thing in industry; the term 
being applied more generally to literature and history, though 
it has had a prominent place in pure science for many years. 

Essentially, the term means “search again,” or “look more care- 
fully.” It is this last signification that it ought to have for the 
lumber industry. In an editorial published in the AMERICAN 
LUMBERMAN of June 12 some phases of research were discussed. 
The comments made on this editorial, as presented on the front 
cover and elsewhere in this paper, indicate that lumber manufac- 
turers are impressed with the need of research that shall broaden 
the market for lumber. 

If it were practicable to say exactly what direction the research 
should take there would be little need of it. No doubt, if lumber 
manufacturers and lumber sales organizations will “look more 
closely” into the past and present uses of lumber they will find 
opportunities for adapting their product to those uses in such a 
way as to retain present markets and possibly recover others. But 
new uses and new adaptations of wood to the needs of consumers 
are to be sought for as well. 

While some of the comment shows traces of doubt whether lum- 
bermen will rise to the needs in the way of research, there is yet a 
conviction verging on enthusiasm that gives assurance that the 
industry will eventually engage in research on a scale commensurate 
with its needs. Incidentally, and as a factor in research, the lumber 
salesman of the near future will be a scout as well as a student; 
knowing the qualities of wood that make it adaptable to uses that he 
may discover. The salesman may have to assume the task of con- 
vincing the prospective buyer on the one hand that wood is suited to 
his needs and of persuading the manufacturer on the other that it 
will profit him to adapt his methods of production to the needs of 
new users and buyers of lumber. 

On the whole the developments in lumber manufacturing and lum- 
ber selling promise to make it the most interesting of industries. 
It should appeal to the intelligent and ambitious student who is seek- 
ing an opportunity to display his enterprise in a manner that will 
enhance his usefulness and increase his financial rewards. There is 
enough in the outlook to stir the enthusiasm of both manufacturer 
and salesman, and while the hard-headed lumberman may not follow 
the enthusiast all the way in his forecasts, the latter has only to 
keep his feet to the earth closely enough to assure a reasonable 
volume of orders in order to win a proper response in the substantial 
form of a pay check. 


Things That Impair Advertising 


BUSINESS CALLER at the offices of a concern manufacturing 
vacuum cleaners observed the porter sweeping the reception 
room rug with a broom. 

That seems like about the climax in “reverse” advertising; but 
how about the retail lumberman who advertises that he carries a 
fine line of paints, and eloquently urges the people of his com- 
munity to buy and use them, while the dealer’s own buildings and 
fences proclaim to every passer their need of paintir¢? 

The same thing is true as regards repairs, and, ‘act, all build- 
ing. The lumberman should set the pace for his community by 
buildings that not only are well designed for their purposes but 
are as attractive to the eye as the uses to which they are to be put 


-will permit. While lumber sheds and warehouses do not lend them- 
selves to architectural embellishments, they can and should be de- 


signed with due regard to appearance. 

Lumber office and store buildings, on the other hand, can be just 
as pleasing to the eye as any other structures, not even excepting 
residences, as is amply demonstrated by the photographs of un- 
usually attractive offices of retailers that are so frequently repro- 
duced in the columns of this paper. 

Suggestions from the dealer, whether by advertising or personal 
contact, about repairing, remodeling, improvements for the home 
interior, buildings needed on the farm, or whatever use of lumber 
is being emphasized at the moment, come with much greater force 
if there is no evident neglect on the dealer’s own part of the very 
things that he is urging upon others. 

Because the lumber dealer is, or should be, the source of informa- 
tion and inspiration for his community in everything pertaining to 
building, repairing, and community betterment in general, he should 
set a good example in all of these things. 

A great many, perhaps most, lumber dealers do set that sort of 
example and consistently practice what they preach, but an occa- 
sional individual seems to have the same sort of “blind spot” as 
the vacuum cleaner manufacturer who couldn’t see that having an 
employee use a broom to sweep the rug was a poor advertisement 
for his machine. 





DISREGARD or defiance of law in the United States has reached 
a stage that is disquieting to persons accustomed to look upon 
Americans as a law abiding people. Whether this situation 15 


temporary or whether it evidences a weakening of the forces of law 
and order are questions that demand most thoughtful consideration. 











large! 
mills 
worth 
ties. 
mills 
ments 
repor 
teen ° 
repor 
all tk 
jn pr 
opera 
151 1 
shipn 
creas 
Th 
West 
amou 
860,6 
The 
grou] 
last 
week 
unfill 
413,2 
Al 
wood 
97: | 
gout) 
spect 
mills 
339 
the ° 
duct: 
orde 


T) 
and 
duct 
feet 
year 
281, 
521 
agai 
244, 

T 
soft 
asso 
this 
duet 
105 
feet 
6,37 

T 
wire 
port 
cent 
perc 
tak 
futi 
feet 
cars 
bus: 
50 
per 
wat 
23,§ 
Coa 
me! 
the 
5,65 

der 
513 

7 
ene 
sins 
me} 
cre 
pre 
ear 
per 





1926 


nts 
lan- 
hey 
han 
has 
and 
ers 
0r- 
ese 
for 
ter 
the 


ady 
ing 
The 
ent 
' to 
ion 

of 
the 
| of 
and 
ved 
t is 
ber 
an 
est 


ing 
‘ion 


de- 


ing 





June 26, 1926 


AMERICAN LUMBERMAN 39 





— 





Little Change in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., June 24.—Telegraphic 
reports received today by the National Lumber 
Manufacturers’ Association, from 391 of the 
larger softwood and 149 of the chief hardwood 
mills of the country, show apparently no note- 
worthy change in the lumber industry’s activi- 
ties. The 377 comparable reporting softwood 
mills show small decreases in production, ship- 
ments and new business, when compared with 
reports received last week, when, however, thir- 
teen more mills reported. In comparison with 
reports from 361 mills a year ago, increases in 
all three items were noted, particularly heavy 
in production and new business. The hardwood 
operations, when compared with reports from 
151 mills a week earlier, show production and 
shipments about the same, and a marked de- 
crease in new business. 


The unfilled orders of 224 southern pine and 
West Coast mills at the end of last week 
amounted to 656,429,072 feet, as against 660,- 
860,647 feet for 228 mills the previous week. 
The 120 identical southern pine mills in the 
group showed unfilled orders of 243,706,995 feet 
last week, as against 247,644,810 feet for the 
week before. For the 104 West Coast mills, the 
unfilled orders were 412,722,077 feet, as against 
413,215,837 feet for 108 mills a week earlier. 


Altogether the 377 comparable reporting soft- 
wood mills had shipments 93 percent, and orders 
97. percent, of actual production. For the 
southern pine mills these percentages were re- 
spectively 106 and 100; and for the West Coast 
mills, 92 and 104. Of the reporting mills, the 
339 with an established normal production for 
the week of 218,969,906 feet, gave actual pro- 
duction 106 percent, shipments 101 percent, and 
orders 106 percent thereof. 


The figures for last week, the week before 
and the same week of last year follow: Pro- 
duction—277,757,769 feet, against 284,033,584 
feet the week before, and 257,330,072 feet last 
year. Shipments — 258,630,546 feet, against 
281,561,430 feet the week before, and 249,986,- 
521 feet last year. Orders—268,729,642 feet, 
against 276,334,329 feet the week before, and 
244,044,508 4 ., last year. 

The followiug; revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first twenty-four weeks of 
this year with the same period of 1925: Pro- 
duction—,6,210,503,706 feet; against 5,992,198,- 
105 feet last year. Shipments—6,393,187,791 
feet, against 6,063,203,649 feet. Orders— 
6,379,842,538 feet, against 5,906,149,641 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 104 mills re- 
porting for the week ended June 19 was 4 per- 
cent above production, and shipments were 8 
percent below production. Of all new business 
taken during the week, 45 percent was for 
future water delivery, amounting to 51,132,978 
feet, of which 34,127,850 feet was for domestic 
cargo delivery, and 17,005,128 feet export. New 
business by rail amounted to 57,969,505 feet, or 
50 pereent of the week’s new business. Forty 
percent of the week’s shipments moved by 
water, amounting to 40,866,455 feet, of which 
23,851,664 feet moved coastwise and _ inter- 
coastal, and 17,014,791 feet export. Rail ship- 
ments totaled 54,858,662 feet, or 54 percent of 
the week’s shipments, and local deliveries, 
5,680,700 feet. Unshipped domestic cargo or- 
ders totaled 138,313,615 feet; foreign, 123,- 
013,662 feet, and rail trade, 150,894,800 feet. 

The Douglas fir lumber industry is experi- 
encing the lowest labor turnover it has known 
since last fall, according to the Four L employ- 
ment service. Both logging camps and sawmill 
crews are unusually steady. Fire hazards have 
prevailed in a number of districts, while other 
camps are preparing for the July shutdown 
Period. Lumber manufacturing is holding at 


approximately the same level as for the last 
month. Light labor turnover is also reported 
east of the Cascades from all districts, and es- 
pecially from the pine logging and lumbering 
industry. Two night shifts were added to pine 
sawmills, while at another plant a second shift 
was closed down. - There has been no further 
extension or curtailment of woods operation. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed a 
slight decrease in production, and small in- 
creases in shipments and new business. 

The California White & Sugar Pine Manu- 
facturers’ Association, with five more mills re- 





Presents Historic Bole to Society 


SouTH BEND, INpD., June 21.—Charles R. 
Huff, a South Bend lumberman, has presented 
to the Northern Indiana Historical Society 
the bole of a red cedar tree which stood at the 
head of the portage from the St. Joseph River 
to the Kankakee River used in the early days by 
the Indians. This old tree, which is estimated 











Bole of cedar tree which marked early explorer’s 
portage in northern Indiana 


to be nearly a thousand years old, bore the 
blaze marks made by Gabriel de la Ribourde 
in 1679 when he was with La Salle, the great 
French explorer, on the latter’s first visit to 
the West, as detailed by Father Louis Hennepin 
in his book entitled ‘‘Description de la 
Louisiane,’’ published in Paris in 1683. 

The tree was identified and the blaze marks 
found in June, 1897, by the late George A. 
saker, Miller Guy, and Otto Knoblock. In 
1902 the tree fell, breaking off at the blaze 
marks. This bole was removed by the late 
Richard H. Lyon, Mr. Baker and Mr. Knoblock 
and placed in Mr. Lyon’s yard, where it stood 
until the property was acquired by Mr. Huff. 

The lower part of the bole bearing the blaze 
marks, having been covered with wet sand for 
many years, had rotted away but the ‘notches 
were plainly discernible when the base was 
uncovered and photographed in 1897. 


porting, showed considerable increases in pro- 
duction (71 percent of total cut of California 
pine region), and shipments and new business 
well in advance of that reported the week 
earlier. 

The California Redwood Association reported 
some decrease in production, and heavy de- 
creases in shipments and new business. 

The Northern Pine Manufacturers’ Associa- 
tion reported a slight increase in production, 
a substantial increase in shipments, and new 
business well ahead of that reported the pre- 
vious week, 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, showed 
production about the same, a nominal decrease 
in shipments, and an exceptionally heavy de- 
cline in new business. 

The nineteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 4,221,000 feet; ship- 
ments, 3,695,000 feet, and orders, 1,814,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 130 units production as 21,491,213 
feet; shipments, 18,460,426 feet, and orders, 
18,140,000 feet. (This figure subject to cor- 
rection, owing to error in telegraphic transmis- 
sion.—EpiTor.) The normal production of these 
units is 22,769,000 feet. 

For the last twenty-four weeks, all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 690,- 


869,712 feet; shipments, 650,509,226 feet, and - 


orders, 663,913,635 feet. 


[Barometers of the Southern Cypress Manu- 
facturers’ Association and the Southern Pine 
Association appear on page 55.—EDITor. ] 

[Special telegram to AMERICAN LUMBERMAN] 

NorFouk, VA., June 24.—For the week ended 
June 19, forty-six mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,242,000 feet, manufac- 
tured 8,680,823 feet, shipped 9,578,557 feet, and 
booked orders for 8,674,203 feet. 


Navy Bureau Commends Standards 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—The bureau 
of construction and repair of the Navy De- 
partment, which keeps about $5,000,000 worth 
of lumber stocks on hand at all times, in a letter 
to the National Lumber Manufacturers’ Asso- 
ciation strongly commends the American Lum- 
ber Standards and announces the Navy’s inten- 
tion of depending in all its lumber purchases 
in the future on these standards and on the in- 
spection services of the regional associations 
of manufacturers associated with the National. 
The letter likewise announces a policy of mak- 
ing lumber purchases in such a way as to secure 
the advantages of slack season prices to itself 
and benefit to the industry, in this connection 
saying: 

With regard to the quantities and times of pur- 
chase, this bureau, in codperation with the bureau 
of supplies and accounts, desires to have lumber 
purchased in quantities that will be most attractive 
to the industry, in so far as naval requirements, 
legal and financial restrictions on the Navy permit. 
Quantities neither so large as to upset the market 
and prove burdensome to any single concern, nor 
so small as to be unattractive or involve a dispro- 
portionate cost for inspection and freight will be 
called for if we can help it. 

We desire to time our purchases so as to fit in 
best with. the seasonal characteristics of the lum- 
ber market. The Navy buys large quantities of 
both hardwoods and softwoods and has upward of 
‘ive millions of dollars constantly invested in lum- 
ber stocks. Our purchases of ash, oak, pine, fir, 
spruce and the like are considerable. It is be- 
lieved that by properly timing our replenishment 
orders we can not only get the lowest prices, and 
the best attention, but we can also exert a steady- 
ing influence on the market, reducing the slow time 
in depPession and tension on peaks. 


. 
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Grades for Eastern Spruce Lath 


The writer was interested in the communication 
addressed to your query and comment column pub- 
lished as No. 1,753, regarding Canadian lath in- 
spection rules, 

I thought you might be interested in having the 
enclosed copy of spruce lath rules alleged to have 
been adopted on Sept. 24, 1924, by the Nova Scotia 
Lumbermen’s Association. These rules were 
handed to the writer about March, 1925, by a man 
who at that time was a large shipper of lath from 
the Provinces. He told me that the rules were 
drawn up by him and adopted by the association 
verbatim, They are, in the writer's opinion, a 
very good set of rules for No. 1 and No. 2 spruce 
lath, and seem to be working out in practice to the 
satisfaction of all concerned.——INQ@uUIRY No. 1,753-A. 


[The foregoing letter comes from the presi- 
dent of a lumber concern in Maine. The rules 
to which he refers follow: 


GRADES FOR EASTERN SPRUCE LATH 
PRODUCED IN QUEBEC, NEW BRUNSWICK 
AND NOVA SCOTIA 


Adopted by Nova Scotia Lumbermen’s Associa- 
tion, Sept. 24, 1924 
Lath 


Owing to the rapidity with which lath are manu 
factured and necessarily handled in grading, the 
misplacement of an occasional piece is practically 
unavoidable. For this reason, a variation in any 
bundle of 5 percent or less of off-grade stock is 
provided for in these rules. This provision is in 
tended to cover accidentally misplaced pieces only 
and every reasonable effort should be made to 
have the grade conform to the specifications with- 
out regard to this percentage provided for mis- 
placed pieces. This rule shall not be construed 
to permit 5 percent of an entire shipment to be 
of off-grade, and the general average should be far 
less than 5 percent of off-grade stock. 

Unless specifically agreed between buyer and 
seller, lath shall be bundled 100 to the bundle 
and securely tied with two double strings of lath 
yarn and shall be double butted to lengths. 

Lath shall be manufactured full to size of 
%-inch by 1%-inch and shall be butted to lengths 
which shall not exceed the standard length after 
butting. Dry lath must be not more than y,-inch 
scant in width and thickness. 

Unless specifically stated in the order, all lath 
sold for car shipments shall be upon a guaranteed 
weight by the shipper of 500 pounds a thousand 
lath, and any overweights and underweights shall 
be for the account of the shipper. 


No. 1 Spruce Lath 

No. 1 lath shall be well and evenly manufactured 
and of sound material, but will admit wane one 
third the thickness and one-third the width for 
one-third the length on one side of the piece when 
not in combination with other defects, provided, 
not over 5 percent of any one bundle so shows. 

Any number of pin knots, three or four %-inch 
knots well scattered, or smaller knots all well set, 
firm and sound that do not weaken the piece are 
admissible in 4-foot No. 1 lath, and a proportion- 
ately less amount in 32-inch and 36-inch No. 
lath. 

A few worm holes in an otherwise sound piece 
are admissible provided not over 5 percent of any 
one bundle so shows. 

Stains shall not be considered a defect, although 
mold that has caused the surface of the piece to 
decay or scale off is a defect not admissible in 
this grade. 

Five percent of No. 2 lath shall be admitted in 
this grade, provided the balance of the bundle is 
entirely sound square edge stock. 


No. 2 Lath 

No. 2 lath include pieces of No. 1 quality and 
with an average of not more than \Y-inch seant 
in width and \-inch secant in thickness when dry 
and of an average of %-inch seant in width and 
ye-inch secant in thickness when green. 

No. 2 lath may contain firm streaks and small 
patches of rot, sound knots, an occasional loose 
knothole, dead wood, worm holes, wane, season 
checks, pitch and pitch pockets, that by themselves 
or in combination with these or any defects do 
not seriously impair the strength and usefulness 
of the piece in its entire length. 

Both ends of a No. 2 lath must have at least 
1 inch in width in firm wood for nailing or its 
equivalent on the poorest face of each end. 

Inquiry No. 1,753 brought also a letter from 
a large manufacturer of lumber in British 
Columbia enclosing a copy of the book of grad- 
ing rules of the Mountain Lumber Manufaetur- 
ers’ Association, which he stated were identical 
with those of the Western Pine Manufacturers’ 
Association, having been adopted by the Canada 
association a number of years ago. This com- 
pany stated that a considerable amount of 
%6-inch by 14-inch by 4-foot lath is made in 


British Columbia, and a large quantity of 
spruce lath is made by the interior mills of that 
Province. He explained also that the Mountain 
Lumber Manufacturers’ Association through 
arrangement with the Western Pine association, 
enjoyed the privilege of the latter’s grading 
inspection service whereby a Western Pine asso- 
ciation grading inspector visits the Mountain 
association mills each month and furnishes a re- 
port on grades as found by him, which includes 
lath as well as Jumber.—EbirTor. | 


Samples of Juniper Wood Asked For 


Will you please be kind enough to inform us 
where we can procure samples of Juniper wood? 
Any information relative to the above mentioned 
would be greatly appreciated by us.—INQuIRY NO. 
1,770. 

[This inquiry comes from a large manufac- 
turer of lead pencils. There are in the United 
States at least seven varieties of cedar, to 
which the term Juniper is applied. Juniperus is 
the name of the genus, the species being Vir- 
giniana, occidentalis, scopulorum, monosperma, 
californica, utahensis and pachyphloea. The 
first named, that is Juniperus virgiana is the 
common southern red cedar, most often used for 
the manufacture of lead pencils. 

The Rocky Mountain juniper (Juniperus 
scopulorum) grows in the Rocky Mountains and 
in the plateau regions and ranges east into Ne- 
braska and North Dakota. 

The one seed juniper (Juniper monosperma) 
is found in Colorado, New Mexico, Utah and 
Texas. 

California juniper (Juniperus californica) is 
a small tree growing in southern California. 


Utah juniper (Juniperus utahensis) grows in 
the desert regions of Utah, Colorado, Nevada, 


California ard Arizona. This also is a very 
small tree, in fact, so small that it rarely is 
used for lumber at all. 

Alligator juniper (Juniperus pachyphloea) is 
the largest juniper found in the mountains of 
western Texas, its range being extended into 
Arizona. 

It is the practice in most sections where the 
junipers grow to apply the term ‘‘ juniper’’ to 
all of them indiscriminately or to classify them 
as cedars. Consequently, while it may be prac- 
ticable to obtain samples of these woods, there 
may be some doubt regarding genus and 
species. 

To this inquirer has been sent a list of the 
names of producers of and dealers in cedar 
products in several of the regions mentioned, 
The inquiry is published with the hope that it 
will come to the attention of others who will 
be glad to get into communication with this 
inquirer, whose name will be supplied on re- 
quest.—EpiITor. | 


Plans for Real Estate Office 


I have a customer who is desirous of erecting 
a real estate office in a design a little out of the 
ordinary, and I wondered if you had any photo- 
graphs which he might use. After getting the 
idea, the building could be made to suit as to 
size ete.—INQuirY No. 1,762. 

[This inquiry comes from a New Jersey lum- 
ber dealer. It is published with the hope that 
readers of the AMERICAN LUMBERMAN may have 
photographs or plans that will meet this in- 
quirer’s needs. The name of the inquirer will 
be furnished on request.—EbITor. | 
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An English writer in a let- 
ter upon the great diversity 
which exists in the methods of 


a very valuable crop. 
I began to cultivate the next 
crop of white 


Then| is very slow, and it does not 
pay to let them stand. The 


pine alone,| last twenty-five years of the 


selling building materials says: 
“In timber measurement there 
is great scope for improve- 
ment. Some wood is sold by 
the load of fifty cubic feet; 
deals by the hundred of 120; 
planking by the square; cab- 
inet wood by the foot super- 
ficial |-inch thick; lath by the 
bundle, and there are some 
score of minor measurements 
in use in various parts of the 
country. 
* * ® 


TREES FOR TIMBER 


Having had considerable ex- 
perience in the growth of 
forest trees, perhaps | can 
write something on the sub- 
ject worth publishing. In 1788 
my grandfather built a saw- 
mill on the place | now own. 
By the year 1800 all the white 
pine on the place was ex- 
hausted, and the mill was 
abandoned. In 1809 he gave 
my father 100 acres and told 
him there was “brush” stuff 
on it to last him fifteen years 
for firewood. It consisted 
principally of yellow pine. My 
father let the young trees grow 
for about thirty years and then 
took out the yellow pine—not 





which | am now taking off. 
It has been trimmed out by 
me for the last thirty years, 
and the crop is worth at least 
$200 an acre. The owner of 
the adjoining woodlot—which 
is the same kind of land with 
the same kind of wood as mine 
— instead of cutting off the 
yellow pine thirty years ago 
as I did, allowed it to stand. 
The white pine had been taken 
off in the year 1800. For the 
last twenty-five years the yel- 
low pine has not increased in 
size, but has been dying of 
old age. The owner has not 
taken off enough in forty years 
to pay taxes, while the aged 
dying trees have encumbered 
the ground, preventing the 
younger crop of tres from 
growing. He ought to have 
had, and would have had, by 
proper management, as valu- 
able a crop of young white 
pine and oak as | have, but 
my crop is now worth more 
than twice as much as his. 
My experience is that it is 
most profitable to cut off your 
crop of timber in about thirty 
years, and allow a new crop 
to grow. After a certain age, 
the growth of most pine trees 





life of yellow pine trees does 
not add more than an inch 
to the diameter of the tree. 
1 differ with those who are 
alarmed at the proposed ex- 
termination of our forests. 
There is more timber today 
in this town than there was 
fifty years ago. Anthracite 
coal being substituted for wood 
as fuel, leaves our wood to 
grow timber, which is as prof- 
itable a crop for some kinds 
of land as anything else, pro- 
viding the owner is willing to 
wait twenty to forty years for 
returns.—Correspondent. 
* * * 


The Illinois Central Rail- 
road Co. has come forward 
with the proposition which 
will have a tendency to in- 
crease largely the timber 
growth of parts of the State, 
by offering to transport trees 
at cost from Chicago to any 
station north of Bloomington 
(lll.), on the main line and 
Champaign on the Chicago 
branch; seedling Scotch 
larches, intended to be planted 
out at points and places with- 
in a reasonable distance of the 
company’s two lines of rail- 


way. 
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Southern Pine Uppers Weaken as Demand Lightens 


The southern pine market is a trifle unsettled. Demand has 
been declining slightly since the first of June and marty of the 
mills fearing this was the forerunner of a quiet summer have 
been making concessions on certain items of uppers in light 
eall. However, such popular items as dimension and timbers 
have not been affected by the recession. Mill operators are 
offering the rainy weather in the North as an explanation of 
the lighter movement but in all probability it is due more to the 
extreme conservatism that has marked all northern buying this 
spring and the fact that June is ordinarily a quiet month. In 
the majority of the large northern cities, competition among 
the retail yards is so keen that buying is done on a price basis 
and, with the railroads rendering excellent service, the retail 
trade waits until supplies are low before placing orders and 
then shops around in order to take advantage of the lowest 
price. The situation in rural areas is much better, however, 
as excellent crop prospects are bringing in a flock of i inquiries, 
which are taken as an omen of an active summer and fall busi- 
ness. The Texas building boom is keeping west-side mills well 
supplied with orders but the inactivity of the Florida trade is 
forcing the mills of that State into competition with the east- 
side mills and making it tough sledding for both. On the whole 
the outlook for future business is reasonably bright. Produc- 
tion for the week ended June 18 was less than one percent 
above orders and nearly six percent below shipments. It is 
true that order files showed some shrinkage but total bookings 
for the year are in excess of both cut and shipments. 


Production of Northern Hardwoods Shows Decline 


The volume of business in northern hardwoods is well sus- 
tained, and makes a favorable comparison with last year’s. 
Averages for the first twenty-four weeks of last year were: 
Production, 5,893,000 feet; orders, 2,763,000 feet. This year 
the averages were: Production, 6,281,000 feet ; orders, 4,044,- 
000 feet. It will be seen that the gain in the weekly average of 
orders was four times that in the output. 

The market in general continues weak, though there have 
been no decided departures from the list, and this is the result 
largely of increasing production and larger stocks, as output 
for the first twenty-four weeks of the year has been 48.5 mil- 
lion feet, or about 48 percent, ahead of the shipments. Cur- 
tailment has taken place in the first two weeks of June, the 
average cut of 177,000 feet showing a decline of 30 percent 
from the May average of 255,000 feet. Average cut for the 
second week in June gained 61% percent over that for the first 
week, but there was a larger gain in orders, which in the first 
week amounted to 87 and in the second to 91 percent of output. 

Buying is largely in small lots for immediate shipment. The 
automotive industries are taking good amounts, but furniture 
demand is slow. Trade with the flooring and millwork plants 
and the retail yards is improving. 


Large Proportion of Southern. Hardwood Stocks Sold 


Although southern hardwood unsold stocks had shown in- 
creases during April and May, on June 1 they were about 19 
percent lower than on the corresponding date of 1925, and this 
fact explains the desire of many mills to fill out their holdings, 
Production continues to gain, and in the week ended June 12 
was 95 percent of normal, one of the highest points on record. 
The enlargement of output has led to deferment of purchases, 
though the average bookings per unit are maintained on a good 
level, and prices continue weak. 

suyers appear to be counting too strongly on an increase of 
output that will force prices to still lower levels, for the sta- 
tistical position of the mills is much stronger than would appear 
from the figures for recent weeks. On June 1, total stocks 
were 21.2 percent covered by orders, against a cover of 17.7 


percent a year ago. Dry stocks of gum were 42.3 percent and 
of oak, 43.5 percent covered, against cea of 32.9 and 
33.1 for June 1 last year. 


Increasing Activity’ in Northern Softwoods Trade 


Northern pine mills find demand active, orders for the week 
ended June 12 amounting to 8 percent above the cut, which is 
maintained at former levels. Shipments for the year to date - 
have amounted to 17 percent above output. Most of the busi- 
ness appears to be coming from the middle West, and orders 
are largely for hurry-up carlots of yard stock, though the 
movement of box has been increasing. Trade in the East is 
less active, and concessions are reported. The mills look for- 
ward to heavy fall demand from Northwest yards and large 
bookings of grain door material from the railroads. 

Bookings of northern hemlock mills during the week ended 
June 12 were the heaviest of the year to date, and almost twice 
the 24-week average. Shipments to date amount to 3 percent 
above the cut, and assortments are low and broken. Consump- 
tion has become active in Michigan and Wisconsin, and yards 
are demanding rush shipments. Prices remain at $4.50 off list. 

Eastern spruce production in New England has been increas- 
ing, and there are larger arrivals from Canada. Competition 
in the eastern market is keen, and buying is hand-to-mouth. 
Business is largely at $41(@42 base for frames, but quotations 
are showing signs of softening. 


Hopes for Higher Fir Market Pinned on Shutdown 


Attention of the Pacific Northwest this week is focused spe- 
cifically on the proposed Fourth of July shutdown. There 
has been talk that such action would be taken in order to bal- 
ance supply and demand, but experience shows that any ces- 
sation of activity is usually brief. Assuming that the shut- 
down is for a minimum of three days, the concomitant cur- 
tailment would hardly take enough lumber off the market 
to cause any upward reaction in prices. The hope of the mills 
for a stiffer market this summer rests largely on the enforced 
curtailment that usually accompanies the fire hazard. Already 
some of the smaller mills have stopped sawing and logging 
camps are preparing to close down. 

In the meantime, the rail market is holding firm on nearly 
all items. The volume of inquiry from country yards of the 
middle West is expanding, but city trade is dull. The manner 
in which the rail business is holding up is in pleasing con- 
trast to the situation on the Atlantic coast, where concessions 
are still the rule. In California, labor troubles are holding 
up the movement in the north, while excessive supplies are 
curtailing demand in the south. Export business is light. 
Reports from the mills for the week ended June 19 shows 
bookings 4 percent above and shipments 8 percent below cut. 


Western Piners Find Competition Keen and Reduce Cut 


The movement of Inland Empire pines is smaller than it 
was expected to be at this time. Orders cover a good percent- 
age of the cut, but this is curtailed, amounting to only 84 per- 
cent of normal for the first twenty-three weeks of this year, 
compared with 115 percent for the corresponding period of 
last year. Nevertheless the excess of production over ship- 
ments in May was greater than in May of last year. Buying 
is very cautious, and prices of both yard stock and shop show 
declines. Greater activity in trade is expected when the grain 
growing Northwest States come into the market. 

California pine sales are of good volume for a season when 
a lull in trading is expected. Call for the lower grades has 
been active, and the movement of higher grades of yard and 
shop lumber has been stimulated by recent price reductions. 
But present levels are unsatisfactory to the mills, and some of 
them have curtailed their output. They are encouraged by 
the steadily improving demand from outside the State. 


Lumber Statistics Appear on Pages 54 and 55;Market Prices and Reports on Pages 87 to 94 
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“Research Opens Doors to 
Sales Opportunities “— 


HAT lumber manufacturers and sales managers are 
greatly interested in and see the need of research 
work both in manufacture and distribution, as 

brought out in an editorial in a recent issue of the 
AMERICAN LUMBERMAN, is evidenced by the number of 
letters commenting on it that have been received by this 
paper. This editorial appeared in the issue of June 12, 
under the heading “Research Opens the Doors to Sales 
Opportunities.” In a letter of commendation and com- 
ment, C. L. Foretich, sales manager of the Bradley Lumber 
Co. of Arkansas, Warren, Ark., says: 


In my opinion you have hit upon the most vital need in the 
lumber industry. At the same time, just as much as research work 
is demanding in the selling end of the industry it is equally needed 
in the manufacturing end. What I mean is that those who for- 
merly were employed in the manufacture of lumber only have not 
reacted to the demand that is made upon them by the manufac- 
turer of lumber products. In transforming a board into a finished 
product at the mill, it is hard to impress upon those employed in 
the operation the value represented in the rough material. As a 
consequence, manufacturers attempting new methods, which econ- 
omy now demands, find that those employed do not have the neces- 
sary respect for the raw material used and these operations suffer 
a waste out of proportion to what it should be. This is an im- 
portant subject and requires delving into at great length; and 
unquestionably the sales end of the industry is called upon to take 
the lead in this research work and work in closer harmony with the 
actual manufacturing processes than ever before. [A further elab- 
oration of the thoughts of Mr. Foretich on this subject are printed 
on the front page of this issue.—EDITOR. ] 


HIS editorial is just exactly in line with my own ideas 
and I enjoyed it very much, is the message that 
comes to the AMERICAN LUMBERMAN from A. H. 

Landram, sales manager St. Paul & Tacoma Lumber Co., 
Tacoma, Wash., who is counted among the most progres- 
sive merchandisers of lumber in the Pacific Northwest. 
Further elaborating his thought on this subject, Mr. 
Landram says: 


To sum it up briefly, I think the lumber industry might also be 
accused of criminal neglect in its failure to conduct any research 
work for the benefit of the industry to improve the products, to 
salvage waste or better to serve the public. I think the lumber in- 
dustry, particularly of the Northwest, might well be compared with 
the packing industry as it was some years ago when, I have been 
informed, it was in a rather precarious position. That industry 
discovered ways and means of converting products then considered 
waste into usable and marketable products, with the result that the 
industry was put on its feet again. In other words, profits were 
taken out of the byproducts, but I do not think that the lumber 
manufacturing industry of the Northwest will take any considerable 
profit from the business until it pursues a similar course. It is not 
reasonable, in fact it is inconceivable, to think that a business can 
continue to be profitable in this modern day and age when con- 


verting only 25 percent of its raw product into usable commercial 


lumber, the other 75 percent being wasted. 


NE of the ardent advocates of greater refinement 
of lumber at the source and of more intensive re- 
search for better methods and enlarged markets is 

W. M. Nichols, resident manager of the Pioneer Lumber 
Co., Elrod, Ala. Ina letter to the AMERICAN LUMBERMAN, 
commenting on the editorial, “Research Opens Doors to 
Sales Opportunities,” Mr. Nichols says: 

_ There is great need today of salesmanship founded upon the in- 
timate knowledge of lumber itself and consequently its utilization, 
and this editorial is timely and of great importance. This need will 
become more and more mportant as we progress in the campaign 
to bring lumber—that is wood—to the attention of the public. There 
is great need for more intensive work on the part of the salesmen 
in developing new uses and new markets for wood. But first it will 
be necessary for more manufacturers to perfect selling organiza- 
tions that are capable of applying themselves intensively to the 
problem of merchandising wood for its present uses. The problem 
is so huge, so far reaching, that one hardly knows where to start. 


———$$ 


Editorial Strikes 
Responsive Chord 


Research in the present field of lumber uses to a certain extent 
has been an accomplished fact for some time, so that now we have 
our standardization program having to do with quality and size of 
different items in lumber and our wood utilization program having 
to do with functions suggested by the title. It is noteworthy that 
the first details that the National Committee on Wood Utilization 
found necessary to handle were improvements on past practices, 
particularly in the seasoning of wood in order to maintain the 
position of wood at its present level in the economic structure of the 
country. 

However, studies of this kind for the preservation of present 
markets, the regaining of markets lost to other materials, and the 
creating of new markets all can be carried on at the same time, 
It seems that no basic material presents the opportunities or founda- 
tion for successful research as does wood, and it is my opinion that 
the possibilities for results are very much worth while striving for. 


ROM the Pacific Northwest comes from a prominent 
manufacturer an endorsement of this editorial in a 
letter from Ralph H. Burnside, general manager 

Willapa Lumber Co., Portland, Ore., who says: 


I am very much pleased with the editorial in the June 12 issue, 
entitled, “Research Opens Doors to Sales Opportunities.” I think 
it is very much to the point. Sawmill operators have been too much 
disposed to move along the lines of least resistance and, as suggested 
in the editorial, have been too much disposed to make price the 
controlling factor in forcing sales, 

I firmly believe that the manufacturer who will intelligently spend 
the proper amount of money and effort in finding new uses for his 
product and who has the courage to ask a price for what he sells in 
these unbeaten paths will find a substantial reward. 


OMMENTINGon the general subject of a closer study 
of lumber uses, E. J. Hurst, general sales manager 
J. J. Newman Lumber Co., Brookhaven, Miss., says: 


This matter already has had some thought on the part of the 
lumberman and at the annual meeting of the Southern Pine As- 
sociation an additional appropriation of 2 cents a thousand feet 
was made for the purpose of more intensive field and publicity work. 

There have been a good many extravagant claims made by sub- 
stitute manufacturers, and while no doubt some of the substitutes 
have a place in the commercial field, they are more or less untried; 
consequently, some of the claims made for them are not well 
founded. At any rate, they are not justified in bolstering up their 
own products by defaming wood which has been used as a satis- 
factory construction material for generations and has long since 
passed the experimental stage. 

Further research will no doubt suggest itself from time to time 
as the lumbermen get deeper into this problem of trade extension. 


NOTHER alert sales manager who agrees with the 
AMERICAN LUMBERMAN on the matter of the ne- 
cessity of research is Frank R. Watkins, sales man- 


ager, Exchange Sawmills Sales Co., Kansas City, Mo. In 
a letter he says: 


The facts cited in this article are often talked about by lumber- 
men. There seems, however, to be inborn and ingrained in every 
lumberman on both the production and the sales sides the question 
of price and the emphasis on the production. Other industries think 
nothing of spending millions of dollars in research, and feel well 
repaid for their pains. Thousands of tests are made and thousands 
fail, but finally a successful test is made and a new product evolved 
and the failures are generally well warranted. Nothing like that 
has ever gone on in the lumber business. An illustration in concrete 
form is the failure of the lumber industry ever to make any am- 
bitious attempt to discover a method of fireproofing or fire retarding 
in wood, and yet hardly any one could be found but who would admit 
that several millions of dollars might be spent in attaining this 
end, with many millions more in profit as a result. Maybe it can 
not be done, but some _half-wit will come along some day, not 
knowing that it can not be done, and will succeed in doing it. 

The trouble with most lumbermen is their “practical” natures; 
they work out in their minds the impossibility, rather than the 
possibility. I venture to say that nine out of ten manufacturing 


lumbermen, when presented with some new method, either of pro- 
duction or selling, will go on record promptly with objections and 
reasons why the method would be unsuccessful. As you well know, 
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millions of feet of lumber are shipped every year in the rough or 
surfaced to some square size, to be cut up and reformed and re- 
molded at high price plants in the North, in the meantime all of 
the freight having been paid on the waste material. 

The trouble is not alone in the producing end of the business, 
put has been educated into the consuming end. Carpenters and con- 
tractors are notoriously backward, and for hundreds of years have 
peen fabricating houses and buildings in the same old method. Im- 

rovements that have been made in a general way have been made 
by machinery men. Nails were hardly invented by the lumber 
industry. On every house job one can see short pieces of lumber 
being cut off and wasted, with the expenditure of skilled time. 
Searcely any standardization in sizes at the job is customary, and 
yet steel and bricks and: cement blocks, and other partly manufac- 
tured materials of that kind come in known and established stand- 
ards to fit certain measurements in construction, and the lumber 
must be sawed and trimmed and molded to match the standards 
established by brick and mortar. Once in a while one sees isolated 
attempts to correct this situation, but they are not often taken up 
enthusiastically by the actual users. 

Most big changes in civilization occur through slow evolution, 
but the lumber industry seems to have no power of evolution, seeking 
preferably the channels of least resistance and then lamenting the 
over-production or under-consumption or the hazardous markets. 
You have a big thought in this article, but I believe the most diffi- 
cult thing to do is really to get the lumberman and the lumber user 
to see that it is a big thought. Even the appearance of a beginning 
on the problem would be encouraging. 


N a letter commenting on the AMERICAN LUMBERMAN’S 
editorial on “Research Opens Doors to Sales Oppor- 
tunities,” George A. Houston, manager lumber sales, 

Long-Bell Lumber Co., Kansas City, Mo., says: 


Iagree with you that there is great need for more intensive work 
on the part of the salesmen in particular and the industry in general 
in developing new uses and markets for wood, and it might interest 
you to know that we have three special salesmen doing just this 
sort of work along with their other duties, and we are trying to 
impress upon all of our salesmen the opportunities in this field. 
Every effort should be made to increase this kind of work, and it is 
gratifying to note that some of the associations now are doing this 
and expect to increase their research work as rapidly as possible. 


From O. N. Cloud, sales manager, Peavy-Byrnes Lumber 
Co., Shreveport, La., comes this terse comment: 


Have just read in your issue of June 12 the editorial on “Research 
Opens Doors to Sales Opportunities.” It’s good—commendation. 


RED C. KNAPP, president. of the Peninsula Lumber 
Co., Portland, Ore., who is one of the enthusiastic sup- 
porters of the work being conducted by the West 

Coast Lumber Trade Extension Bureau, believes that re- 
search and advertising go hand in hand. In a letter to the 
AMERICAN LUMBERMAN, he says: 


You certainly are to be commended for your editorial on “Research 
Opens Doors to Sales Opportunities.” It is timely and to the point. 
There is no question but what the lumber manufacturers have been 
very slow to avail themselves of the opportunities which in other 
lines of trade have been seized and capitalized. However, at last 
there seems to be an awakening in the fraternity. Research and 
advertising will put the lumber business on “Easy Street” and lum- 
bermen can carry out successfully plans along these lines without 
using any great amount of gray matter. All they have to do is to 
get in step with the steel industry and do a little substituting on 
their own side of the fence. Or, if the lumberman has any objection 
to following the advertising and research plans of his steel corpora- 
tion neighbor, he can go over to another field and follow in the steps 
of the cement man, the brick man, the tile man or the asbestos roof- 
ing man. Every one of these industries using natural resources 
is extremely prosperous today. The lumber industry is the only 
exception. The lumberman not sold on these two ideas or too selfish 
to do other than to walk under the umbrella carried by his neighbor 
will raise the objection that it is impossible to improve the condi- 
tions for the reason that there is too much raw material. This argu- 
ment really is a joke; for we have seen the steel industry, drawing 
its raw material from the northern half of Wisconsin and the east- 
ern half of Minnesota and from sources absolutely uncontrolled, 
emerge from chaos to solid and substantial business through the 
channels of research and salesmanship; and we have seen the 
cement business, which is able to draw its raw material from almost 
any farm within a radius of 500 miles of Chicago, adopt the same 
tactics and secure the same results. 


EORGE A. TOWNSEND, general sales manager, 
Great Southern Lumber Co., Bogalusa, La., who is 
responsible for the marketing of a production of 

1,000,000 feet daily of southern pine lumber, in a letter to 
the AMERICAN LUMBERMAN, commenting on the editorial 
in question, says: 

You are certainly on the right road with your suggestions and 
recommendations. The lumber salesman today should be eternally 
and everlastingly searching for new uses for wood, both to the end 
that higher grades can be secured from lower grade stock through 


-  aaaeaan and to the end that waste will be worked up more 
closely. 











DULUTH, MINN., June 21.—Experiments seeking to make 
artificial snow for movie studios have been started at the G & W 
Refrigerator Co.’s plant at Cloquet, Minn. Waste shavings are 
being used in the tests. 

Discussing this latest proposal of the Weyerhaeuser inter- 
ests at Cloquet to utilize the sawdust and waste materials of 
their sawmills and woodworking plants, Fred Geisler, manager 
of the refrigerator plant, said that sixty carloads of shavings 
produced at that plant every month are now being burned 
as waste material, and that for some time efforts had been 
made to utilize them without success. Hopes, however, that 
something might at last be done with shavings were inspired 
by the recent discovery that bleached cornflakes turned out 
by a Minneapolis milling company had proved highly success- 
ful in the studios as artificial snow, which has prompted his 
company’s investigation into the possibility of using white 
pine shavings for the same purpose. 

Moving picture studios consume large quantities of artificial 
snow, a single scene often requiring the use of fifteen or sixteen 
carloads of it. Until the discovery of bleached cornflakes, mica 
dust was used for the purpose almost exclusively. “There is 
every reason to believe that we can make artificial snow from 
wood shavings cheaply, both for use as commercial snow 
and for bulk uses in such places as moving picture studios 
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A New Use for Wood—Making Snow 
of Shavings 


and the like,” said Mr. Geisler, an authority on the subject. 

The slogan “Find a use for everything from three inches 
in size up,” has been a stimulus to employees of the woodwork- 
ing establishments at Cloquet for some time. It is hoped that 
eventually tops and limbs of trees will be brought in from 
the woods to the plants there in the same way that trunks 
of trees are now brought to the sawmills. 

The Wood Conversion Co. at Cloquet is conceded to have 
achieved a remarkable success in the manufacture of its 
Balsam-Wool product. It has proved to be a satisfactory fire 
resistant insulation for houses, ice boxes, refrigerator cars 
and many other uses. It is made of leftovers from the paper 
mill. The wood fiber used is of a knotty substance that will 
not pass through the screens at the paper mill. That material 
is put through a sulphite process, fireproofed and delivered 
to the Balsam-Wool mill where it is put on a huge machine 
after being ground to individual fibers, and after a treatment 
with a substance designed to give adhesion it is brought out 
in a sheet of insulation material. It is claimed for Balsam- 
Wool that it is the lightest and most efficient insulation on 
the market. The company manufacturing Balsam-Wool has 
experienced a remarkable expansion in demand for it, and its 
plant is working twenty-four hours a day and is finding a 
ready market in the neighboring States for all it can produce. 
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Winter Garden Section of Texas Shows Astonishing Development— 
Lumberman Envisages Big Future and Helps Finance New Settlers 


One reason the Realm likes Texas and 
writes about it rather frequently is that this 
big State has many different kinds of lum- 
ber retailing. If a person searches a little 
he can find almost any type of lumber busi- 
ness being pushed along with energy and 
vision; and in the course of his search he 
will find new and suggestive methods of 
merchandising, fitted accurately to the con- 
ditions under which they are used. Some of 
these methods, exaggerated because the set- 
ting of the business is so unusual, illus- 
trate in a striking way the vitality of busi- 
ness principles and the great variations of 
which they are capable. A person finds old 
and well built communities where lumber 
selling must be very exact and careful, 
where possible margins are not large, and 
where every little advantage must be fol- 
lowed up with care. He finds others where 
the rush of pioneering makes it necessary to 
handle trade with 
big, bold strokes of 
the brush; for here 
the important thing 
is to get the latent 
riches of the coun- 
try unlocked quickly, 
and the saving of 
little losses is rela- 
tively unimportant 
as compared with the 
chief object of serv- 
ing a strenuous, 
young population. 
He finds big cities 
where rapid growth 
strains all the sound 
machinery of finance; 
and he finds little 
villages where the 
old life of the ranches 
mingles with the new 
life of the farms. In 
all these places the 
dealer has to be very distinctly a part of 
the life of his community. He must under- 
stand its industry and problems as accu- 
rately as he understands his own; for it is 
his big job to serve this unfolding life, and 
he succeeds only as he does understand and 
serve his community. 


The Winter Garden of Texas 


For these and for other reasons we were 
happy to accept the invitation of A. B. May- 
hew to visit his line of yards that centers at 
Uvalde, a growing little city some hundred 
miles west of San Antonio. Mr. Mayhew has 
won the reputation of being a keen mer- 
chant and a leader in Texas association 
work. He is a former president of the State 
association and one of the founders of the 
new line-yard auxiliary that was formed last 
spring for the purpose of giving special 
attention to line-yard problems in a way that 
the older organization could hardly do. He 
has been a Texas retailer for many years 
and has sold lumbér in a number of cities. 
But for more than a decade he has been 
operating in and around Uvalde in one of 
the most interesting and enterprising sec- 


tions of this extensive and amazing State. 

Many people are hearing about the “Win- 
ter Garden Section” of Texas these last few 
years, for it is rapidly changing from range 
country into a land of farms. The name was 
first applied to a big ranch and later came 
to be associated with this whole section south 
of Uvalde, reaching to the Rio Grande. Many 
of you northerners who bought spinach in 
the market while the snow and ice were still 
covering your neighboring fields and farms 
were patronizing this new country. The 
newcomer, especially if he visits it in the 
early part of the year, looks at it in amaze- 
ment. The harvesting season lasts until 
some time in May, and the planting begins 
in September. The visitor probably brings 
some preconceptions with him which he 
rapidly changes. If he has read the sta- 
tistics of the shipment of spinach and onions 
and lettuce he may have imagined it as an 





Home office of the Mayhew Lumber Co. at Uvalde, Tez. 


area of crowded farms with every inch cul- 
tivated; for only in this way, he thinks, 
could so many carloads of vegetables be pro- 
duced. He is surprised, then, to ride through 
miles of ranch land; most of it under fence, 
to be sure, but covered with mesquite and 
prickly pear and a wilderness of wild flowers 
and some sparse grass. He guesses that it 
looks quite as it did when Sam Houston and 
his little army won Texas independence 
ninety years ago. But if he has formed his 
conception of western Texas from the Wild 
West magazines and looks for nothing but 
ranches and cowpunchers, he is equally sur- 
prised to come upon vast areas under care- 
ful cultivation. The delicate green of onion 
fields stretches away as far as he can see. 
Swarms of Mexicans are at work cultivating 
or harvesting. Brimming irrigation ditches 
and flumes and big pumping plants are sup- 
plying the water needed to make this fine 
soil produce crops of a value to cause a 
northern or eastern farmer to stare. Your 
visitor soon discovers that the old and the 
new are mingled; that ranches of many 
thousands of acres adjoin cultivated tracts 
in a strange pattern. 


The farms are gaining on the ranches, but 
the vastness of the area makes the transfor- 
mation a gradual one. There are slight 
variations of soil that are not apparent to 
the uninformed but which are plain to the 
person who knows the country. Water is 
quite plentiful, as compared with other see- 
tions of so called dry country, but it is not 
equally available. It is taken from the 
rivers or from wells. Flood waters are im- 
pounded behind big dams. In some places 
this imprisoned water can be made to flow 
by gravity on to the fields, and in others it 
must be raised by big pumps. So while the 
people say very truly that water is plentiful, 
the further fact is apparent that in certain 
places it is more available than in others; 
and this difference serves to locate the 
farms. The ranches are being cut up, and 
more irrigation projects are being perfected. 
But rapidly as this is being done there still 
remain vast tracts of 
land not yet under 
cultivation. 

It is a young coun- 
try in an agricultur- 
al way, and it offers 
large rewards and 
also certain risks. 
The incapable and 
the rash and those 
who do not take time 
to learn can fail here 
as they can any- 
where. The capable 
and careful can make 
large and rapid re- 
turns. It is a land 
of young men; those 
young in spirit. It 
has its share of gray 
heads, but under 
what gray hairs we 
saw there seemed to 
be the vigor and 
courage and daring of youth. An empire 
is being created with a steady rush of de- 
velopment; and empire builders almost in- 
variably are young men, no matter what 
their age in years may be. 


Frenzied Promotion Absent 


So far this Winter Garden country seems 
to be opening up in a natural way, with a 
minimum of frenzied promotion. The latter 
may come in time, for the ranch land lies 
there waiting for the promoter to boom it. 
But one could hope that by some miracle 
of restraint the professional promoter might 
stay out. This creature has worked his will 
on many garden spots, luring the unwary 
to undertake projects equally beyond their 
financial capacity and their knowledge, and 
he may yet do his unsavory work here. In 
fact, in certain places beyond the borders 
of the territory covered by Mr. Mayhew’s 
yards we heard rumors of his activities. He 
brings in carloads of farmers from distant 
States, or clerks or school teachers or pro- 
fessional men whose health has broken under 
the confinement of indoor work. He shows 
these people the wonderful farms created by 
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those who have known how, he tells the 
amazing stories of the returns made by the 
experienced and capable, and then he assures 
these innocent persons that this other land 
js just as good and that they can soon have 
farms just as attractive and prosperous. 
There is a large measure of truth in what he 
says. The land, much of it, is just as good. 





Some of the most successful growers and 
shippers of vegetables count themselves old 
timers. The old ranch life continues and 
yields to the new farm life as population 
grows, flood waters are conserved and north- 
ern markets develop. All these things go on 
rapidly; but the new settlers quickly fit into 
the scheme of things, are tanned by the 

Texas sun and wind, 








- "8, 
> 
{ee 
c. cm, 7 
MAL, eZ 
‘a ~*~ . . - 
A Be ; 


Wars u 
Ms 
1-8 > 
a 
~ eee 
wt - a 
ty 


Wig, 


Courtesy Southern Pacific Co 


The beautiful, tree-shaded picnic grounds at Uvalde, Tex. 


Perhaps water is available or can be secured. 
The splendid climate with its floods of sun- 
shine is available everywhere. But what 
about the capacity, the financial backing and 
the persistence of the prospective buyer ? 


Offers Large Opportunities 


But even so, many of these novices pull 
through. If they do not extend themselves 
too much, and if they are patient and take 
the pains to learn, they can come through 
to prosperity. Many of those who do not, 
could have done it with proper advice. The 
Winter Garden country is eager for settlers 
of the right kind. It extends them a wel- 
come and a kindly interest. In fact, I can 
recall few if any other places where there 
seems to be such a spirit of fine neighborli- 
ness or such a feeling of partnership in a 
great and engrossing enterprise. A man can 
get sound advice by asking any old timer, 
and if he does this and follows the advice 
the chances of his coming through are as 
good here as in any new country and better 
than in most. The fact that the professional 
promoter has centered his work in other 
parts of the State and has largely let the 
Winter Garden alone has kept land values 
comparatively low. Men go to other sec- 
tions and pay ten times as much per acre 
for land that will produce only the same 
kinds and the same amount of crops that 
this land will produce. These Winter Gar- 
den people have as good access to markets, 
as good a supply of Mexican labor, as good 
soil and sunshine and as much water; and 
because of the reasonable price of the land 
they have a much easier time getting estab- 
lished here than in other sections. 

Well, this is the sort of place in which 
Mr. Mayhew does business. Because we 
have made special mention of the influx of 
hewcomers and the clearing and farming of 
new land we do not mean that in every sense 
tis anew country. It is, in fact, old. The 
cattlemen have been here since early times. 
The towns and villages are growing rapidly 
to supply services to the farmers, but many 
of them have been here for long periods. ’ 


catch the big urge of 
empire building that 
is in the air and very 
soon are indistin- 
guishable in appear- 
ance, energy, belief 
in the future of the 
section and capacity 
for carrying it for- 
ward successfully. 


Extended Credit 
Necessary 


You would expect 
that a lumberman 
who really caught 
the swing of this big 
movement and who 
made himself a part 
of it and aspired to 
grow with his com- 
munity would do 
business in a way 
different from that 
followed in a com- 
munity that has harnessed its natural re- 
sources and is holding its own or growing 
as the country as a whole grows. This is 
very true of Mr. Mayhew; or at least it 
seemed so to us. Your lumberman in an 
old and well stabilized community sees occa- 
sional chances to expand his business by aid- 
ing in projects for community growth. Mr. 
Mayhew sees such an opportunity in almost 
every sale. Your stable yard is careful and 
even niggardly in extending credit. It has. 
to be, for a possible loss is not and can not 
be immediately offset by the expansion of 
community business. But Mr. Mayhew is 
not niggardly of credit. He pays close 
attention to credits, but he follows a general 
policy that is suitable here but would not 
be suitable under other conditions. He says 
it is not his policy to restrict credit. After 
taking certain reasonable precautions he lets 
a customer have ex- 
tensive credit that a 
New York or an In- 
diana dealer would 
consider very risky 
indeed. He does it 
because here credit 
is necessary. With- 
out it the develop- 
ment of the section 
would be at an end. 
A young fellow of 
energy and ambition 
undertakes a farm- 
ing project that is 
going to extend him 
beyond the limit of 
safety as such things 
are determined in an 
older community. If 
he fails he fails 
pretty badly. But if 
he succeeds he succeeds handsomely. He 
will expand his farm, build new buildings, 
buy more equipment, be an important source 
of revenue. Mr. Mayhew in a certain way 
goes into partnership with him and helps 
him along. Under such conditions it is fair 
and proper that margins of profit should be 


wide enough to take care of these losses. 
And considering all things, losses are not 
large. Ina year when the breaks are a little 
worse than usual they may amount to two 
percent of gross sales. That is unusual. But 
Mr. Mayhew says he is not worried if they 
reach one and a half percent. For the risks 
that result in these losses are the risks that 
help to build and develop the country. 


Lumberman Community Engineer 


Mr. Mayhew has so organized his business 
that he gives much of his time to financial 
matters. He does the buying, pays the bills, 
handles the loans and collections, watches 
the risks, advises with his customers, knows 
their markets, encourages those who are dis- 
couraged and salvages what he can when an 
occasional customer fails. Credits are of 
necessity a big part of his stock in trade. 
Credits are long down here. In the first 
place there is the old ranch or plantation 
tradition of paying but once a year, when 
the crop is marketed. In addition to that 
is the further custom of paying only when 
there is a crop. There are few failures; but 
once in a while crops are light or markets 
bad; and in such an event it is expected that 
accounts will be carried over. It must be 
done; for the debtor has no source of rev- 
enue except his crop or his cattle, and if 
given time enough he will nearly always 
pull out. Otherwise he is bankrupted, and 
an important unit of community production 
is simply put out of business, and the com- 
munity itself is to that extent poorer. These 
accounts, I understand, are put into inter- 
est-bearing notes. It will be clear, I think, 
that under such conditions Mr. Mayhew is 
quite right in considering his big function 
to be that of finance officer for his company; 
and that one of his important duties is to be 
a sort of community engineer. He said very 
emphatically that he did not consider it the 
part of sound business for him to keep his 
books clear of accounts. He is located in a 
strategic position; and if he were to be hard 
boiled about refusing credit he could easily 
slow up the big sweep of growth. He takes 
care of his accounts, but he does it in a way 
that suits local conditions. 

He calls his a lumber company, and so 
it is. But it is much more than a lumber 
company. He handles other lines of mer- 
chandise that fit in well with the sale of 





Onion fields in the Winter Garden section of Texas, with shipping crates 


ready for filling 


lumber. Last year his lumber sales amounted 
to some twenty-two percent of his total 
sales. A line that brings in a larger volume 
of sales than lumber is farm machinery. 
That ran, I believe, well over thirty percent 
of his sales last year. It works out some- 
thing like this. A man buys a piece of land. 
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He will want a house and certain other build- 
ings, and he buys the lumber to erect them. If 
it is new land, taken from some ranch that 
has been divided up into farms, he must clear 
the mesquite and prickly pear from it. One 
of Mr. Mayhew’s stores in thirty days last 
spring sold twelve dozen axes, twelve dozen 
grubbing hoes and eighteen dozen handles. 
The owner will immediately need farm ma- 
chinery to cultivate his land. He will need 
water on it, and in many cases this involves 
wells. If he gets his water from wells or a 
river he will need a big pumping outfit, so 
the Mayhew stores sell pumps and big gas 
engines, They sell tractors. They also sell 
repairs for all these machines, and the re- 
pair business is large and easily handled. 
This year there was a large crop of oats; 
and the binder repairs sold by the Mayhew 


stores rose to astonishing figures. While 
we were in the country there came a heavy 
rain at a time to assure that the oats would 
reach their very best; and Mr. Mayhew re- 
marked that the rain made it necessary for 
him to order another carload of binder twine. 
He handles farm harness, general hardware, 
guns, fertilizer and so on. 


Sells Many Shipping Crates 


Then the Mayhew line handles another 
item that we must reserve for a later ar- 
ticle, for to my mind it is one of the most 
interesting and perhaps the most charac- 
teristic of the company; marking it as in 
a certain real sense a public service cor- 
poration, tying itself up as it does in point 
after point to the expansion and development 
of the three counties in which these yards 


News and Business Ideas 


Pushing an Unpopular Line 
If anyone is looking for ‘‘a side line’’ to 
handle on the ‘‘instalment plan’’ he may possi- 
bly gain an idea from a press dispatch appear- 
ing in a Chieago daily newspaper recently, 
reading as follows: 


BUY OWN COFFINS ON TIME 
200 to Use Caskets as Cedar Chests 
Until Needed 
NEWCASTLE, DeEL., June 7.—About 200 
residents here bought coffins on the in- 
stalment plan from a salesman who con- 
ducted a house-to-house canvass. The 
coffins will be used as cedar chests and 
couches until death permits the use for 

which they were manufactured. 

While this item seemed to possess the ear- 
marks of being one of the crop of fake yarns 
that seem annually to break into the news- 
papers at the opening of the ‘‘silly season,’’ 
the retail editor thought that possibly it might 
have some slight basis of truth, and accordingly 
requested J. T. & L. E. Eliason, lumber dealers 
at Neweastle to give us the facts, which they 
have kindly done, as follows: 

There is a certain element of truth in the report 
that a salesman with a number of chests on a truck 
did make somewhat of a canvass of the town along 
the lines described in the article. 

To my knowledge, he interviewed two men who 
have since died. He evidently had an uncanny 
sense of the fitness of things. I am not aware of 
any actual sales that he made. This may be due 
to one of two things: Either the residents of our 
town were too live for such a commodity; or our 
eastern conservatism rather rebelled at the inno- 
vation. 

At any rate, the absence of sales was not the 
fault of his initiative or resourcefulness. One of 
the points which he emphasized particularly was 
that by buying now it was possible to get one 
which would be a correct fit with no possibility of 
crowding or of being unceremoniously “pushed 
down” in order to get the lid tightly closed. 

We hope that we have given you the essential 
facts which you would like to have. 


Is this another case of good salesmanship 
gone wrong? 


Line-yard Companies Consider: Taxes 

MILWAUKEE, WIs., June 21.—A ‘‘ foreign 
corporation committee’’ to submit to the Wis- 
consin Retail Lumbermen’s Association definite 
matters on which assistance is desired, such as 
income tax, interpretation and the application 
of the mechaniec’s lien law, traffic and trans- 
portation in connection with Wisconsin rail- 
road commission, fire insurance rates, work- 
men’s compensation rates and classifications, 
and other things, developed out of the meeting 
of representatives of the lineyard companies 
held in Minneapolis on June 17. The companies 
represented, and those which sent their regrets 
at not being able to have a representative at 
the meeting, are foreign corporations but main- 
tain yards in this State. 

The meeting was called to discuss the present 
tax situation in Wisconsin and the regulations 


of the State with regard to foreign corporations 
operating therein. The companies are com- 
plaining that they are compelled to pay higher 
taxes in Wisconsin than in other of the States 
in which they operate, and that they must give 
a complete report to the Wisconsin tax com- 
mission of the business done outside of Wis- 
consin. 

Secretary Don Montgomery, of the Wisconsin 
Retail Lumbermen’s Association, opened the 
meeting and introduced James T. Drought, 
Milwaukee, general counsel for the association. 
Mr. Drought requested that those present out- 
line their criticisms, complaints and troubles 
with the Wisconsin income tax law. It was 
learned that some of the companies had no 
trouble, while others seemed to have more than 
their share. Mr. Drought answered the ques- 
tions put to him, citing Wisconsin supreme 
court decisions and decisions of the Wisconsin 
tax commission. 





and stores operate. This is the sale of bag. 
kets for shipping spinach and of crates for 
shipping onions. The sale of these articles 
exceeds in money value the volume of lumber 
handled by the yards. It is a highly spe. 
cialized business, one requiring exact 
knowledge and real business imagination, 
This line bears a reasonable but not a large 
profit; for Mr. Mayhew says that by doing 
his part in this way to foster the great indus- 
tries which are making the Winter Garden 
country wealthy, he is building his own mar- 
ket. By taking much of the excessive cost 
and worry out of this part of his customer’s 
business he builds goodwill, and he helps 
earn the money that later comes back to him 
in the purchase of lumber and machinery, 
The Realm will try to describe this phase of 
the business next week. 


for Retailers 


According to the reports it appeared that 
most of the difficulty was due to the filing of 
returns on the apportionment or allotment basis 
rather than on the segregated basis, and the 
solution appears to be in laying the individual 
cases before the Wisconsin tax commission and 
obtaining permission to file returns on the 
segregated basis. 


An Informative “‘Broadside’”’ 


The latest of the series of ‘‘information bul- 
letins’’ in the form of broadside folders issued 
by the Central Coal & Coke Co., Kansas City, 
Mo., on behalf of the Oregon-American Lum- 
ber Co., Vernonia, Ore., a subsidiary of the for- 
mer company, is an unusually informative piece 
of advertising literature. The folder is beau- 
tifully illustrated with large pictures in natural 
colors showing some of the magnificent stands 
of old growth yellow fir in the timber holdings 
of the Oregon-American Lumber Co. along the 





Austin P. Sanborn as follows: 





sell your material. 


the same method.” 





This Week’s “Timely Tip” 
Making the Truck Create Sales 


Here is an excellent idea for creating business, successfully used 


by the A. M. Sanborn Lumber Co., Chapman, Kan., and described by 


“IT will tell you about an idea for creating new business which has 
produced very good results for us. As we do considerable running 
around to our other yards with our Ford truck, we asked ourselves 
the question why we should not make it do some advertising for us. 
The outcome was that we placed on each side of the truck a sign 18 
inches high and 5 feet long. One of 
the signs advertised machine sheds, 
as follows: ‘16x30 machine sheds, 
$120. Shelter your machinery this 
winter in a good shed. It pays. See 
us for plans.’ This sign also bore 
a cut of a machine shed. 


truck read: ‘14x48 cattle shed, $165. 
Surprise your cattle by providing 
good shelter for them this winter. 
See us for plans.’ This sign had a picture of a cattle shed. 

“These signs are all painted in color and are very attractive. This 
is our idea of creating business. Sell the idea and you are bound to 
We have changed these signs since the above 
snapshot was taken, and are now ‘selling’ entirely different ideas by 


Watch for Next Week’s “Tip” 


“The sign on the other side of the 
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Nehalem River in Oregon. The series of which 
this folder is a unit has for one of its purposes 
that of informing the lumber trade and the in- 
dustrial world of the tremendous advances be- 
jing made in scientific lumber production, and, 
jn particular, the dependable success of modern 
kiln drying methods, insuring the lumber reach- 
ing the customer in perfectly seasoned condi- 
tion. In this connection, it is interesting to 
know that because of the increased demand for 
its kiln-dried old growth yellow fir lumber, 
the company has installed six new drying kilns 
at the Vernonia plant, making a total of thirty- 
four, giving a present drying capacity of 425,- 
000 feet a day. 


Rate Reductions Are Announced 


MINNEAPOLIS, MINN., June 22.—Announce- 
ment is made by the Northwestern Lumber- 
men’s Association of receipt of the new tariff 
giving the reduced rates on lumber and forest 
products from the north Pacific coast to points 
in Jowa and southern Minnesota. These vedue- 
tions are effective July 12, in accordance with 
an order from the Interstate Commerce Com- 
mission in I. C. C. Docket No. 14494, Burling- 
ton Shippers’ Association and Southeastern 
Iowa Retail Lumbermen’s Association vs. A. T. 
& 8. F. Ry., et al. 

The tariff authorizing similar reductions 
from California producing points has not yet 
been received but these decreases also are ef- 
fective July 12. 

Interested persons desiring further informa- 
tion concerning the new rates can obtain same 


him. And the desire to own one’s own home is 
a similar one, and is proportionately worth as 
much. 


(SEE 2420242. 


Comments on Recent “Timely Tip” 


We have had a number of very interesting 
letters from retailers commenting upon a sug- 
gestion with regard to ‘‘ Making out the bill’’ 
embodied in the ‘‘Timely Tip’’ appearing on 
page 43 of the June 5 issue of the AMERICAN 
LUMBERMAN. Last week we printed some com- 
ments by an Indiana retailer, in which he took 
the position that, except in special cases, a 
lumber bill should be fully itemized. In a let- 
ter received this week from F. M. Hartley, of 
the Ives-Hartley Lumber Co., Baldwin City, 
Kan., commenting upon the original ‘‘Tip,’’ 
he says: ‘‘It is quite true that a good many 
people do not understand a lumber bill, and I 
might say that it is very seldom that we item- 
ize bills any more. In fact, we hand the 
original tickets to customers who do want to 
know the items that they have bought, but in 
most cases the purchaser does not carry them 
away with him.’’ 

Several Changes Are Announced 

MINNEAPOLIS, MINN., June 22.—Several an- 
nouncements involving changes and expansion 
in the lumber industry were made in Minne- 
apolis in the last few days. 

Dean L. Glenn, assistant general manager of 
Thompson Yards (Ine.), and J. J. Dahl, man- 
ager of the Fargo (N. D.) division of the com- 
pany, announced purchase of the holdings of 


plant in Minneapolis was visited by a disas- 
trous fire, announced plans for improving and’ 
expanding the yard. A large shed, which is to 
be 200 by 56 feet, now is being built which 
will be used as storage for dry stocks. Other 
buildings also are to be constructed to increase 
the facilities. 

Recent purchase of the lumber business of 
Peterson & Qvale and the fuel business of the 
Willmar Fuel Co., both of Willmar, Minn., was 
announced by Lampert Bros. Lumber Co., of 
Minneapolis. At the general offices of the 
company here it was stated that the two new 
acquisitions are to be combined and operated as 
a unit hereafter. 


Wisconsin Trade Outlook Is Good 


WAUKESHA, WIs., June 23.—‘‘ After talking 
to and with two or three hundred lumber dealers 
within the past few weeks,’’ said H. W. Wilbur, 
vice president Wilbur Lumber Co., ‘‘I am con- 
vinced that business conditions in Wisconsin 
are much improved in so far as the lumber 
business is concerned.’’ 

Mr. Wilbur, who is president of the Wiscon- 
sin Retail Lumbermen’s Association, has trav- 
eled all over the State during the last few 
weeks, attending meetings of lumbermen’s 
district clubs, and therefore has had exceptional 
opportunity for observation. 

‘‘There are some spots,’’ he continued, 
‘‘where there is considerable depression and 
a slackening in building. But, on the whole, 
dealers are satisfied and claim that the outlook 
is good for the balance of the year. Retail 
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Here are two photographs illustrating some interesting minor features of shed construction which add pleasing touches to the structures, as well 


as being of practical service. 


The features to be specially noted in the picture of White’s Lumber Yard, at Jackson, Miss., shown at the left, are 


the ornamental wood fence and gates. In the attractive shed of the Eagle Lumber & Supply Co., Pass Christian, Miss., shown at the right, the 
latticed sliding doors, when closed, shut out intruders although permitting the free circulation of air 





from the traffic department of the Northwestern 
Lumbermen’s Association, 1645 Hennepin Ave- 
nue, Minneapolis. 


Notes Changes in Lumber Business 


CHILDRESS, TEX., June 21.—In an interesting 
‘‘elassification’’ talk delivered at a recent 
meeting of the local Rotary Club, Dallas E. 
Lyall, manager of the John E. Quarles Lumber 
Co., reviewed in an interesting manner the 
changes that have taken place in the lumber 
business since he first engaged therein in this 
city nearly twenty years ago. 


It was not necessary for a man to know very 
much about the lumber business in those days, said 
Mr. Lyall. Most of the houses were 14x28 feet 
in size and if a lumberman knew what that size 
house would cost he had the essentials down 
pretty well. But all that has changed, and it 
how requires intimate knowledge of house con- 
Struction, and costs, to talk intelligently to a 
prospective customer. 

Twenty years ago it was believed that closets 
in homes were chiefly “germ-catchers.” Now there 
must be one or more in each room. Built-in work 
of all kinds has also complicated the figuring of 
estimates. But all of these things have added to 
the comfort of the home immeasurably. 

One hears the- assertion sometimes that it is as 
cheap to rent a home as it is to own one. But, 
whether this be true or not, it cannot be denied 
that home-ownership adds something to life that 
is closely related to the establishment of a family. 
A man can live alone cheaper than with a family, 
but his natural desire is to have his family about 


the Valley Lumber Co., at Hillsboro, N. D. 
The latter company is one of the oldest in the 
Northwest, having been organized forty-five 
years ago to operate a business which grew 
into sixteen retail yards in the Red river valley 
region of North Dakota and Minnesota. Today 
the company operates only six yards, at Hills- 
boro, Buxton, Reynolds, Cummings, Kelso and 
Grandin. Thompson Yards (Inc.) now has 65 
yards in North Dakota. The Farmers Lumber 
Co., at Mayville, recently was purchased in the 
extension and expansion program now being 
carried out. 

The Red River Lumber Co., of Minneapolis 
and Westwood, Calif., announced that it would 
establish a large warehouse at 301 Seventh 
Street, North, in Minneapolis, in which com- 
plete stocks of their Westwood plant products 
would be carried. This follows out the an- 
nounced policy of the company to have distribut- 
ing warehouses in large population centers of 
the country. In the announcement of the com- 
pany, retailers were invited to visit the ware- 
house and look over the stock, thus to familiar- 
ize them with the various products of the mills 
and to acquaint them with their availability in 
this market. The warehouse is located centrally 
with adequate trackage and loading facilities, 
insuring prompt delivery. The company will 
be able to deliver stock either to the buyers’ 
truck, to retail yards or to points where jobs 
are in progress. 

The Bennett-Bailey Lumber Co., whose yard 


prices are showing strength in localities where 
dealers show consideration for competitors and 
where businesslike methods are in vogue, such as 
knowledge of costs, and frequent meetings of 
district clubs where general conditions are 
freely discussed.’ 

(S202 @@2 020000808 

More June Brides Want Homes 

Lorain, OuI0, June 22.—‘‘Is the percentage 
of home builders among June brides increas- 
ing?’’ Answering this question, William 
Cranage, secretary of the Lorain Lumber Co., 
said: ‘‘Yes, it is. Easy financial aid has a 
lot to do with this. All that is needed is the 
will to own a home, and a small amount saved, 
then we can do the rest.’’ 

R. J. Kutza, president of the same company, 
believes that every newly married couple should 
build a home of their own as soon as possible. 
‘*The light in its window may serve as the 
beacon that will help guide their ship to har- 
bor,’’ said Mr. Kutza. ‘‘ As a safe investment, 
it is the tug that may tow greater fortune with- 
in reach.’’ 

May and June are the two months in the 
year in which the most homes are built, accord- 
ing to the lumber company officials. They say 
that they have had as many as forty inquiries 
in one month for plans and information, The 
bungalow of five or six rooms seems to be the 
most popular home, as well as the one best 
adapted to the average family wanting a home 
of moderate cost. 
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Prize Letter—Decade 1866-1876 


Our Ed Steves & Sons home was built by 
A. G. Pickett, jr., during the years 1875 and 
1876. Lumber was hauled by ox-team from 
San Antonio. Work was superintended and 
done by my husband, aided only by ordinary 
workmen. Had all the built-in features and 
conveniences—almost unknown at that time. 

It has been a monument of stability, dura- 
bility and comfort all these fifty years. Roof 
is the same—has never known paint or re 
pairs. 

It now stands as originally built, except 
for extension of three rooms. Carpenters 
who made the alterations marveled at the 
quality and condition of the lumber in the 
house. The chimney was built of red sand 
rock, hewn on the place Is still good as 
new. Home is located about half-mile south 
of court house in Floresville, Tex. 

Mrs. A. G. PICKETT 











San ANTONIO, Tex., June 21.—In connection 
with the celebration of its sixtieth anniversary 
recently, the firm of Ed Steves & Sons, lumber 
dealers of this city, conceived the idea of vis- 
ualizing the six decades of home building which 
it has to its credit. This was accomplished in 
a very striking and interesting way by means 
of a contest in which six cash prizes, of $60 
each, were offered for the best letters upon 
the subject ‘‘What Our Steves Home Has 
Meant to Us.’’ One prize was awarded for 
each of the six decades; that is, the person 
submitting the best letter with reference to a 
house built in any particular decade received 
the prize for that decade. The length of the 
letters was limited to 150 words each, and each 
contestant was required to submit a photograph 
of the home referred to, with name of the 





free 
| Mh 
irittilt 





Six Decades of 


Home Building 


owner, location, the date built and, if possible, 
the name of the contractor or builder. 

The contest and prize offer were extensively 
advertised in the local newspaper, full-page 
space being used, in connection with the an 





rc 
| Prize Letter—Decade 1916-1926 
| 


There's a little white house on the top of 


a hill, 

With green-shingled roof, that give us a 
thrill; 

With white-columned door and widespread 
eaves, 


The lumber for which was furnished by 
Steves. 


It has six rooms and bath; a_ breakfast 





nook, 
A bright, cheerful kitchen, ideal for the 
| COOK 5 
| Library and living room, with fireplaces 
wide, 


Two large, airy bedrooms, on the south side. 














Built by A. L. Thorman, in the year ’23. 
It’s just the right size for Daddy and me; 
It’s as precious to us as a jewel rare 

This home in the midst of a garden fair! 


Though we're glad to escape the landlord’s 
high rents, 

It means more to us than dollars and cents; 

From its quiet and peace we care not to 
roam, 

Sut are content and happy in our sweet 
little HOME! 





| 


LOUISE E. WALTZ. 














Prize Letter—Decade 1876-1886 | 


In 1878, when my father erected our 
home on Avenue D, his friends laughed at 
him for building in the wilderness. Had 
he, even then, inner vision of a greater San 
Antonio? 

Certainly he had vision of what home 
would mean to us all, for no matter how 
far we wander, there is always a thrill upon 
each return to the home that has sheltered 
us through a happy childhood and the joys 
and sorrows of the later years. 

No doubt this house was a marvel in those 
days, for it had gas for lighting and bath 
room upstairs. The water for the bath was 
furnished by the yardman pumping water 
from a cistern with a double action pump. 

After forty-six years, but two of the 
family survive, yet the house stands today 
as strong as the day it was built, proving 
the durability of the lumber from Ed Steves 
& Sons. Built for A. L. Lockwood by 
Tucker, Lilly and Young in June-October, 
1878. 





Mrs. ApDIE LOocKWoop LEIGHTON, 








nouncement of the forthcoming sixtieth anni- 
versary of the firm. 

{|Nore: A story of the anniversary celebra- 
tion proper, with incidental reference to the 
contest, appeared on page 47 of the June 5 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 

Later advertisements laid particular stress 
upon the Old Home letter contest and told 
of the progress of the campaign. 

In the words of one of the advertisements, 
‘*There were letters from men and women 


























Prize Letter—Decade 1886-1896 


It has been a great pleasure to know that my home has withstood 
the weather for thirty-five years with only a few minor repairs and 
paint, and that the original porch floors, which usually need repair- 
ing in a few years, are in very good condition. 

I built this house myself at 302 Hoefgen Avenue (formerly Plum 
Street) using Ed Steves & Sons lumber. 

It has, inceed, been gratifying to know that year after year we 
could enjoy the comforts of home without having to be bothered 
with numerous repairs and often great inconvenience. 

No doubt, that is the reason four of my children, who own homes 
in San Antonio, used Ed Steves & Sons lumber, as they know that 
your lumber can be depended on for service. 

I would be pleased to recommend your lumber to anyone interested 
in building a home. A. REIS. 


Prize Letter—Decade 1906-1916 


Our home has meant everything to us. The home is God’s greatest 
institution. I was reared an orphan and my dream of a home was 
realized when Mr. Ernest Steves made it possible for us to own one. 

We feel very grateful to him and appreciate the privilege of 
having had the association with his company. If it hadn’t been for 
the leniency of this firm I fear we could not have had a home. For 
there were times when the payments were not met. I learned through 
this firm they were not out *o take from a working man. On the 
contrary, any salaried man can own a home through this liberal, 
conscientious firm. 

It is no small wonder you have stood through the years, when 
honesty and courtesy prevail at all times. Am glad of the oppor- 
tunity to express our thanks and wish you continued success. 

Built in 1911 by W. H. Stephenson. Mrs. N. L. CRAIG. 
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ponte 
who have lived in the same home half a century 
or more; which have sent from its shelter sons 
and daughters, and today welcome back to its 
hospitable hearth grandsons, granddaughters 
and great-grandchildren. And between the 
sentences, the fine courage of those pioneers 
shines forth, the courage of men and women 
who have hewed an empire from the prairies, the 
hills and shores of this vast land.’’ 

The six prize-winning letters, one for each 
of the six decades, together with photographs 
of the houses which they described, are repro- 
duced on opposite page, and below. 


Walter Steves says that the contest and the 
publication of the prize winning letters and 
photographs following its close, aroused a great 
deal of interest and proved to be an excellent 
piece of advertising. 
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Prize Letter—Decade 1896-1906 


My two-story home at 108 City Street, with four 
large, ten-foot wide galleries and high shingle 
roof, was built in the spring of 1896. It was com- 
pleted in two months. All lumber and other ma- 
terial except the brick were bought from your 
reliable “lumber yard firm.” 

Mr. Hollingsworth was the contractor and Mr. 
Beckman the architect. My home is as good as it 
was thirty years ago and has meant a saving for 
us, as the original flooring is still in use on the 
galleries. The original shingles are on the roof, 
and it never has leaked on account of the good 
material we bought from you. 

My home is my paradise and I would not take 
anything in exchange for it, as it has the best 
material that money can buy. 

The bricklayers at that time received five dollars 
per day, and carpenters and painters $2.75 and 
worked long hours. MRS. ANNIE GUERGUIN. 


How Ancients Mixed Their Paints 


It is surprising how little some of the proc- 
esses of modern life are changed, in their es- 
sential points, from those of antiquity. This is 
particularly true as regards certain of the 
crafts and industries. In an old manuscript 
known as the ‘‘First Metrical Book,’’ written 
in the tenth century by one Eraclius, an Ital- 
ian, there appears a very detailed account of 
the process of mixing and applying paints, 
which in many respects coincides very closely 
with those in vogue today. 

Aside from the general and historical inter- 
est of the excerpt which follows, it is possible 
that lumber dealers who handle paints may find 
parts of it worth quoting in their advertising, 
a8 showing the regard in which paints and paint- 
ig have been held from the earliest times, and 
the great part which they have played in the 
civilization of all ages. Says the translation of 
this ancient authority: 

First make the wood very smooth by scraping 
and rubbing it down with shave grease. If you 
cannot shave down the inequalities in this way, 
and do not wish to cover it with leather or with 
cloth, grind dry white lead upon a stone, then 
mix it with the white lead you have ground, stir- 


ring it frequently with a stick, and so let it cool; 
then heat an iron, and with it melt the wax into 
the little fissures until they are level and then 
scrape the rough parts with a knife. 

When you have made it smooth mix plenty of 
white lead, very finely ground with linseed oil, and 
lay on an excessively thin coat of it wherever you 
intend to paint with a brush, made of asses’ hair, 
adapted for that purpose. 

When this is done lay on, as you did before, an- 
other and thicker coat of it—not thicker by having 
a greater quantity of color but by having less oil 
in it; for you must take care never to lay on the 
color too fat, for if you do this, and lay in a great 


deal of it, when it begins to dry wrinkles will form 
on the surface of it. 

First let it dry perfectly in the sun, or before a 
fire, now take white and grind it finely with oil 
upon a marble slab; afterward lay on the column 
two or three coats of that white with a broad paint 
brush ; then rub very stiff white over it with your 
hand, or with a brush, and let it remain a short 
time. 

When tolerably dry, press your hand strongly 
over the whole surface, drawing your hand toward 
you. Continue this until it is as smooth as glass. 
You will then be able to paint upon it with all 
colors mixed in oil. 


Popularizing Lawn Furniture 


Recently the writer traveled from the east 
coast to the West Coast, stopping for days at 
a time in various cities and towns enroute. 

In some of these cities and towns the ash 
eans, the junk piles, the weeds and rubbish in 
general had been quite thoroughly removed 
from the back yards of many homes, and re- 
placed with lawns on which pergolas, areades, 
latticed garden houses, and artistically designed 
out-of-doors furniture presented charming 
scenes. In other cities and towns it was evi- 
dent that no attempt had been made to beau- 
tify the home grounds, except in special cases 
and the litter and unkempt conditions of un- 
inviting yards prevailed. 

At first I could not understand the reason 
for some communities having home grounds so 
well kept and furnished that afternoon enter- 
taining with tea and musie was popular, while 
the home grounds in other communities were 
disorderly, lacking in comfort, and devoid of 
garden furniture or ornamentation. After I 
had conversed with lumbermen, carpenters and 
real estate men in the different places, I under- 
stood the situation better. In the localities 
where a broken-down bench, some rough fenc- 
ing, and germ-breeding refuse heaps consti- 
tuted the ground layout, it was apparent that 
no one in particular had taken any interest in 
designing, making and selling garden furnish- 
ings. The lumber interests were letting a gold- 
en opportunity slip by. The lawn furniture 
fashion had not been started because no one in 
position to begin the innovation was alert. 

A few places of the wealthy had received 
modern architectural treatment, but the grounds 
of the majority of the residents still lacked 
beauty and comfort. 

In the grounds of homes in localities where 
dowdiness was supplanted with pretty seats, 
wood grills, lattice screens, beautiful arches, 
swings, garden tables, and lawn furniture in 
general I found that certain enterprising rep- 
resentatives of the woodworkers were mainly 
responsible for the activities in this direction. 

Some home grounds have always been kept up 
in appearances and in architectural furnish- 
ings. But present conditions indicate that the 
grounds of the homes of all of the people are 
going to be improved with modern equipment, 
most of which comes from the woodworking 
plant. 

In communities where the fashion is well 
under way, the writer noted that some person 
or persons interested started it. 

A certain real estate dealer had on his hands 
several places which failed to appeal to cus- 
tomers. The houses were commonplace, the 
yards unattractive and devoid of anything cal- 
culated to please the eye or taste of prospective 
buyers. He had the grounds of one estate 
cleared of overgrown shrubbery, the lawns put 
into shape, a pergola built, trellis fences erected 
to enclose objectionable places, and an assort- 
ment of colorful benches, chairs and garden ta- 
bles put in. As a result the place sold promptly 
at a considerable advance in price over the cost 
of the improvements without any work having 
been done on the buildings. Then he did the 
same with the other slow-selling properties, and 
these, too, found ready buyers. This started 
the garden furniture fashion in that town, for 
other people noticed the improvement in the 
appearance of the remodeled grounds and 
placed orders with the local lumber dealers for 
similar equipment. 


I reeall the statement of a certain mill man 
who benefited from a demand for garden fur- 
niture for children, started in a town. 

Lack of vacant lots, old time barns and 
other places where children formerly played re- 
sulted in their playing in the streets, with risk 
of accidents. A housewives’ club decided to 
fit up back yards with swings, slides, seats and 
places for games. Accordingly orders were 
placed for the apparatus and devices and a 
little later they were installed. 

This led to garden ‘‘spreads’’ and moonlight 
parties by the parents, so that within a brief 
time the local lumber dealers and painters were 
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An attractive design which can be used to good 
advantage in advertisements to help get the 
lawn furniture fashion started in your town 


getting nice business from householders who 
wanted to equip their lawns and gardens in an 
uptodate manner. The idea of beautifying the 
home grounds with something which would serve 
to make them inviting and easy to play, live 
and entertain in, established the lawn furnish- 
ing fad there. 

In one town the fashion of substituting com- 
fortable and artistically designed and colored 
yard furnishings was established by a lumber 
dealer who began with his own place. The 
ground was overrun with weeds, the walks bro- 
ken, and a few ugly looking partly demolished 
settees were scattered about. But the dealer 
had looked about in other towns where the 
‘“garden beautiful’? idea was well underway. 
He had seen some grounds that pleased him. 
Besides, he had a financial interest in any- 
thing made of wood which passed through his 
hands. He had a man clear the grounds, re- 
pair the walks, junk the impaired and out-of- 
date settees, and haul away many loads of rub- 
bish. 

Arbors for supporting climbing plants, 
arches, latticed structures and similar archi- 
tectural devices transformed the setting of the 
yard from ugliness to freshness and beauty. 
Then heavy wooden furniture was chosen for 
definite spots, and lighter furniture for shifting 
about. Orders followed and the dealer profited 
by the plan. He had started the lawn furnish- 
ing fashion in his community. 
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Jottings From a Hustling Hoosier City 


Kokomo, INp., June 21.—Scouting around 
town the morning after the district meeting of 
lumber retailers held here last Tuesday (re 
ported on page 67 of the June 19 issue), the 
AMERICAN LUMBERMAN representative found a 
number of interesting subjects for his notebook 
and camera. 

Of course the ‘‘ Walt and Skeezix’’ pose of 
one of Kokomo’s well known lumbermen and 
his four-year-old son needs no identifying label, 
even though the paper’s typographical style re- 
quires the regulation ‘‘lines’’ under the cut. 
This picture was taken on the lawn of Mr. 
Dye’s home, a beautiful example of residential 
architecture, of wood throughout, as are most of 
the better residences of the city. Unfortu- 
nately, the position of the sun did not permit 
taking a picture of an unusually attractive and 
commodious summer house, built of cypress and 
equipped with rustic seats and rockers, which 
occupies a site just back of the sunken garden 
of flowers which is Mrs. Dye’s special pride; as 
the fine collection of rare spruces and other 
evergreens are the pride of her husband. 

The writer’s attention was next attracted by 
a church edifice in process of demolition. Upon 
inquiry it was learned that this was the old 
First Congregational Church, built in 1867, 
which has played a large part in the religious 
and social life of the city. As the accompanying 
photographs show, the structure, built of wood 
throughout, is in sound condition today, and 
with minor repairs would be good for continued 
use indefinitely except that the site is required 
for another structure shortly to be erected 
thereon. The material used in building this 
church was native yellow poplar, northern white 
pine having hardly begun to come into Kokomo 
at that early date. Indeed, the railroad had 
reached the town only a very few years before. 
The timber was cut and the lumber sawn in the 
immediate vicinity. The rafters and other fram- 
ing lumber is in perfect condition. The siding 
and shingles on the outside walls of course are 
weatherbeaten, but for the most part, with 
painting and small replacements, would have 
served for many years longer. The boards and 
dimension lumber taken from this church is 
being piled and saved for such further uses as 
it may be adapted to. 

Another very interesting old building is the 
farmhouse on the old Blanche homestead sit- 
uated a short distance from town. This house, 
a photograph of which appears herewith, was 
built in 1857, by Col. Willis Blanche, grand- 
father of Willis B. Dye, who settled in the vi- 
cinity of Kokomo early in 1842, being the first 
white man to locate in that section, which was 
in the territory of Chief Kokomo, head of the 
Miami tribe of Indians, for whom the city was 
named and with whom the old pioneer often 
traded. Like other early-day structures in this 
section, this old house was built of yellow pop- 





Willis B. Dye and Willis, jr., on the lawn of their home at Kokomo, 
Ind. In the background are seen some of the fine evergreens of vari- 
ous species in which Mr. Dye takes special pleasure 


lar lumber made from trees cut at or near the 
spot. It has been reshingled but once in the 
almost seventy years of its life, and the present 





The old Blanche farmhouse, near Kokomo, Ind., 
erected about 1857. Built of wood, this house 
has stood for almost seventy years. It is still 
in good condition, and occupied. The wood 
picket fence is of the same age as the house 
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A ‘‘close-up’’ showing good condition of the 
siding and shingles on wall of the old First 
Congregational Church 


being wrecked. 


roof is still giving good service. The wood 
pickets of the fence seen in the picture, of prae. 
tically the same age as the house, are still per. 
fectly sound. 

Near the house are one large cedar tree anj 
the stump of another, which have an interestin 
history. During the Civil War Col. Blanche wag 
severely wounded, so that he was confined to his 
cot for several months. Just in front of the 
tent in which he lay, two handsome cedar sap. 
lings were growing. The colonel became g9 
accustomed to seeing these trees and, in a sense, 
so attached to them, that when he was finally 
invalided north, he had his negro bodyservant 
take up the saplings and carry them with him, 
Upon their arrival at the old homestead Colonel] 
Blanche had the trees set out, one on each side 
of the house. One of the trees is living yet, 
strong and healthy, while the other died about 
five years ago and was cut off a few feet above 
the ground. There also stand in front of the 
house two longleaf pine trees that grew near the 
hospital tent where the colonel lay, and these 
he also had his servant take up and bring home 
to be set out where they now stand, grown toa 
very considerable girth and height. 


The writer had the pleasure of visiting the 
office of the Indiana Lumber Co., where his at- 
tention was immediately attracted by a fine 
kitchen cabinet, built on the unit plan, on dis- 
play there. D. W. Butz, president of the com- 
pany, explained that this was their own prod- 
uct, the manufacture of which has only recently 
begun, The new cabinet, because of its flexi- 
bility and adaptability, is meeting with high 
favor from architects and builders as well as 
home owners. It is composed of standard-sized 
units which, being connected with flexible pan- 
els, is capable of being assembled in various 
forms to suit the size and shape of space at the 
disposal of the builder. In other words, the 
company emphasizes the slogan ‘‘ Fit the cabinet 
to the room, not the room to the cabinet.’’ This 
new product is shipped knocked down. No nails 
are used in setting up the cabinet. Perfect fit- 
ting grooves receive fitted parts, and are bound 
together with patented holders and screws. 

Well equipped wood-working plants, making 
all manner of special millwork, interior fittings, 
stair work etce., also are operated by the Arm- 
strong-Landon Co. and the South Side Lum- 
ber Co. 

Among the nearby lumbermen who attended 
the district meeting of retailers held last week 
was C, C. Cochran, of A. B. Cochran & Son, op- 
erating yards at Tipton and Atlanta, Indiana. 
Mr. Cochran remarked that he has been a sub- 
scriber to the AMERICAN LUMBERMAN ever since 
he first embarked in the lumber business. 

Another old-timer in the trade in attendance 
at the meeting referred to was J. H. Bridges, 
manager of the Indiana Lumber Co.’s yard at 


The old First Congregational Church at Kokomo, built in 1867, now 
Note the excellent state of preservation of the rafters, 
siding, and shingles at bottom of the wall 
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Young America. Conversation with Mr. Bridges 
revealed that he was for many years engaged in 
the manufacture of hardwood lumber, his mill 
oceupying the present site of Young America, 


which received its rather odd name from the 
fact that the old Bridges sawmill was run by a 
‘*Young America’’ engine. After cleaning up 
all the available timber and dismartling the 


mill Mr. Bridges assumed charge of the lumber 
stock and yard which the Indiana Lumber Co. 
established at that point, which is off the rail- 
road and is supplied by truck. 


Successful Campaign to Aid Home Building 


Morris, Itu., June 21.—Through the enthu- 
siastic cobperation of the local lumbermen, 
hanks, newspapers and business interests gen- 
erally, there has recently been carried to a suc- 
cessful culmination in this city of about 5,000 
population a campaign on behalf of home build- 
ing and home ownership which might well serve 
as an inspiration and a model for other com- 
munities having the same needs. 

‘This spring the Morris Building & Loan As- 
sociation found itself with a large number of 
applications for building loans which could not 
be granted because of lack of funds. This is a 
prosperous community, and the local lumber- 
men and others familiar with the situation felt 
that there was plenty of money here to meet 
the needs of citizens for funds to finance home 
building if the people having the money could 
be persuaded to invest in the building and loan 
association. People were buying bonds from 
traveling salesmen and sending their money 
away to help build up other communities, and 
it was felt that if some of this money could be 
kept at home it would be a fine thing all around. 

A joint meeting of the directors of the cham- 
ber of commerce and the building and loan as- 
sociation was called, at which plans were made 
for a short, intensive campaign to secure sub- 
scriptions for shares in the building and loan 
association to amount of $500,000, maturity 
value, with $40,000 paid in cash and $60,000 
more during the year, to keep up the building 
of homes. The campaign was very successful, 
$50,000 in cash being secured, and subscriptions 
for 4,000 shares, which will bring in $400,000 
more. 

At the meeting held to organize the cam- 
paign F. A. Ashton, president of the building 
and loan association, was selected as general 
chairman. I. N. R. Beatty, of the lumber com- 
pany bearing his name, F. L. Stephen, and E. 
Molony were appointed ‘‘majors’’ to head the 
three divisions of workers, to the number of 
about one hundred and fifty. Each of the 
three ‘‘majors’’ was supported by eight ‘‘ cap- 
tains,’? each heading a team of six men. The 
chamber of commerce appropriated $750 toward 
the expenses of the campaign. Large posters 
were got out, advertising the drive and telling 
of its purposes, and liberal display space was 
used in the local newspapers for the same pur- 
pose and to enlist volunteer workers ‘‘to spread 
the gospel of thrift and make better known to 
all the wonderful advantages offered by the 
milding and loan association for systematic 
saving that spells success for every investing 
member and helps to make Morris a bigger and 
better place in which to live.’’ 

The opening gun of the campaign was fired 
when the workers and others interested in the 
campaign got together at a meeting held Mon- 
4 na April 19, preparatory to starting 

: following morning on the three-day drive 
for subseriptions. At that meeting State 
Senator Harold ©. Kessinger, of Aurora, 
sounded the keynote in a fine, talk, and backed 
up the sentiments therein expressed by handing 
m his check for $750 worth of stock pur 
chased by him, saying that he knew of no in 
vestment that he would rather make. ‘‘ Thrift, 
or Problems in the Changing World that Con- 
front every Citizen,’’? was the subject of the 
Senator ’s address, and his remarks were of suffi- 
“lent general interest to summarize even at this 
rather late date. 

The American public today sees with movie eyes, 
hears with radio ears and lives on automobile 
herves and goes too fast, said Senator Kessinger. 
We do not take the time to stop and think, we 
leave that for the other fellow to do and what is 
the result? 

The American people are going too fast. They 
are not content to stay still a minute but have 
to keep on the go all the time. The result is they 
do not have time to think and when they don’t 


think they can not possibly be expected to save. 

With all due respect to every class of instalment 
plan, there is one and only one that is beyond 
reproach. When a man buys an automobile, a suit 
of clothing, furniture or any other article on the 
instalment plan what has he when the payments 
are completed? He has what he bought, but is 
it worth the original price? 

Building and loan stock is the only instalment 
proposition I can name that represents its full 
value when all payments are made. In fact, in 
most cases it is worth more than the original cost 
and what’ can a man buy on the instalment plan 
that he can take more pride in than a home? 
Building and loan started me saving down in Litch- 
field, when I was a boy. True, I only saved $1.20 
a month, but it started me, and today I have a 
little money in this world. 


The general chairman and the division lead- 
ers then spoke briefly, outlining the methods to 
be followed in the campaign. The name of all 
prospective or potential subscribers in the city 
were listed on bulletin boards, and each solicitor 
was asked to write his own name opposite the 
names of ‘‘prospects’’ that he would see, in 
order to avoid duplication. 

‘‘T have taken part in a great many com- 
munity efforts of various sorts in the last 


twenty-five years,’’ said Mr. Beatty in a state- 
ment to the AMERICAN LUMBERMAN, ‘‘but I 
must say that our building and loan has shown 
more results than any other thing we have 
done.’’ i 


The organization of a building and loan associa- 
tion is very simple, continued Mr. Beatty. Details 
as to how to form one may be had from the Secre- 
tary of State, and further aid can be obtained from 
some neighboring building and loan association. A 
campaign manager should be obtained to help put 
the drive over. 


Our building and loan association lends only in 
our city, as city applications absorb all of our 
funds. We should be glad to loan in the country 
if we had sufficient funds. In making loans we 
give preference to the man of limited means who 
finds difficulty in securing a loan payable in 
monthly instalments. 


Business is very good in our city. More than 
two and a half million dollars have been spent in 
publie and private improvements in the last two 
years. We still are in need of a good hotel. The 
building and loan association has played an im- 
portant part in promoting our prosperity, and we 
lumber dealers have been glad to push the associa- 
tion, as we believe that it is an excellent thing 
for the community. 





of Florida said: 
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Boost the Wood Home 


Writing to the AMERICAN LUMBERMAN recently, a resident 


It is a fact that the builders and contractors try to boost materials 
other than southern pine. They urge stucco or brick because either 
returns them a greater total. I built a house last year that is all pine 
inside, and cypress sided. This was built by a firm with which I was 
associated, and I had to put up a strong sales resistance to keep the 
superintendent from selling me stucco. 
much better were stucco, pebble etc. But I wanted wood. With a lack 
of interest that was appalling, the dealer sent out siding that could 
not be used—fearful stuff. It had to be culled and half of it replaced. 

The profit to retail yards on materials other than lumber is good. 
They get quick, certain service on them. These materials are ware- 
housed easily and handled economically, take less space and therefore 
the rent is less. The total requirement in both space and investment 
is less than for lumber. The makings of a stucco house can be handled 
with less cost than the makings of the same house in lumber. 
consequence, the retailer is pushing that line or lines that give him 
the least trouble, cost him least to carry, and mean the least in ware- 


As I see it, the great need is for retailers and lumber producers 
to get together. So far as Florida is concerned, unless the retailer is 
going to push lumber, and southern pine in particular, its use is going 
to grow less rather than more. Yesterday I drove 115 miles, much of 
the way through good towns and sections. The small percentage of 
wood houses was appalling. On every side were seen Spanish type 
abominations in every conceivable shape of architectural monstrosity. 

How can this situation be corrected? It can be done by creating a 
wood house followed by showing how wood homes may be built beauti- 
ful of design and at low cost. Sell this idea to the architects so they 
will push wood construction. Make the builders see it in the same way. 
Sell the public. I do not know how it is in other sections, but in Florida 
this would not be difficult. Practically every house built here is financed 
through a loan. If the people making the loans could be seen and 
talked to by the southern pine men, every one of them could be im- 
pressed with the value and beauty potentialities of pine. It would be 
an easy thing to do. Just have them called upon and talked to and 


Then, too, the producers must not overlook the important place in 
the building scheme occupied by the retail distributers. 


He tried to show me how 
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The picture at the left shows the spacious storeroom of the Schilbe Lumber Co., Tamaqua, Pa., with glimpses of the paint and hardware stock, in- 


terior woodwork etc., carried by the company. 


contained in each of the two big warehouses. 


side to the lumber piles beside the track 


The picture at right gives a good idea of the arrangement of the sixteen storage compartments 
Note that material is being unloaded from one side of the car into the warehouse, and from the other 


Thoroughly Modern Is This Retail Yard 


Tamaqua, Pa., June 21.—The new yard, 
warehouses, planing mill and office of the 
Schilbe Lumber Co. embody features which dis- 
tinguish it as one of the most modern and best 
arranged establishments in this section of the 
country. 

The office building is a very attractively de- 
signed structure, the entire front 
of which is devoted to large dis 
play windows, while the big store 
room housing the paint, woodwork 
and building specialty stocks is 
flooded with light from big win- 
dows that are practically con- 
tinuous along an entire side of 
the room. 

The storeroom is equipped with 
the latest designs in counters, 
shelving and showcases for paints, 
glass, hardware, nails ete. Open- 
ing off from the storeroom is a 
series of display rooms arranged 
to convey the impression of a 
model home. A typical colonial 
entrance leads into the main hall 
or lobby where is found a beautiful 
sample staircase in mahogany and 
white enamel with fine quartered 
oak hardwood floors and border. 
Under the stairway is a closet showing a new 
design of mirrored door. 

A pair of French doors lead into the colonial 
room, which is finished in pure white, with fire- 
place and mantel. This room is beautifully fur- 





At left is seen a corner of the English room, which is paneled and floored in oak. 


nished and contains an old spinning wheel and 
other accessories which heighten the colonial 
effect. 

Through another type of French doors one 
enters the English room, which is paneled in 
mission oak and has a beamed panel ceiling, 
with old English fireplace, mantel, bookcases, 





The immense display windows of this new store and office building of 
the Schilbe Lumber Co., Tamaqua, Pa., afford opportunity for making 
effective displays of woodwork, paint, hardware and various other 


building specialties 


window seat and weathered oak hardwood floor. 
Next comes the dining alcove with a cozy break- 
fast nook finished in ivory and light cream. 
Adjoining is a clothes closet and other built-in 
features. Then comes a typical kitchen, fitted 








Curtis woodwork and French doors 


up with built-in woodwork conveniences, well 
designed to delight the heart of any housewife, 

Then comes a miscellaneous display room fur- 
nished in natural southern pine, displaying 
colonnades, doors, windows etc. 

The general offices of the company are located 
at the back of the storeroom. These offices are 
arranged and equipped in the most 
modern and efficient manner. The 
floor above the office is used for the 
storage of cabinet and mill work. 

One of the most striking things 
about the entire establishment is 
the sectional system of thirty-two 
warehouses which extend along the 
railroad siding. Each of these 
storage compartments is 12 feet 
wide, 26 feet deep and 16 feet high. 

They are all equipped with slid- 
ing garage doors on each side, 80 
that lumber may be unloaded from 
the car on one side and passed 
right through to the truck waiting 
on the other side. On either side 
of the side track is piled the heavy 
lumber, and both rough and dressed 
lumber can be unloaded at the same 
time and placed in their respective 
places without moving the car. 
The warehouse floors are on the same level as 
the car floors, and the truck space also is on 
the same level, eliminating all unnecessary labor 
in handling. The layout is so planned that 4 
truck can start at one end of the yard, make 4 





The right-hand photograph shows the Colonial room, fitted up with 
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complete circuit and return loaded with every 
item that an order could call for, without need- 
ing to backtrack at all. 

The Schilbe Lumber Co. was founded by the 
late J. H. Schilbe in 1899, and continued in his 
charge until his death in 1921. The executive 
work of the firm is now in charge of Clement 
j. A. Schilbe, general manager, who is a grad- 


uate architectural engineer of the Pennsylvania 
State College. . The store, including retail dis- 
tribution of all building material, is in charge 
of H. Lawrence Schilbe. The construction engi- 
neering, drafting and estimating department is 
headed by Thomas J. Nolan, graduate architec- 
tural engineer, who has had long experience in 
construction work. The planing mill is in 


charge of Harry E. Feathers, and Herbert 
Bittle looks after the order department at the 
lumber yard. 

When the yard was recently opened to the 
public for inspection, over 7,000 people attended 
during the week of the ‘‘house-warming,’’ 
which was featured by a building show and an 
interesting program of special events. 


Notes From the Realm of Building 


Says Fire Risk Not Abnormal 


New York, June 21.—The massed frame 
dwelling construction in certain parts of Queens 
County does not constitute an unusual fire haz- 
ard, Joseph B. Martin, assistant fire chief, de- 
dared last week at a hearing on increased fire 
insurance rates in Queens County before James 
A. Behan, a State insurance commissioner. 

The hearing grew out of numerous com- 
plaints to the State insurance department about 
the increase in insurance rates from 20 to 50 
cents a $100 on the many rows of wooden 
houses in Richmond Hill, Ozone Park, Glen 


Morris, Hollis, Bellaire, Woodhaven, Creed- 
more and Queens Village. The increase was in- 
stituted last December after the construction 


of wooden houses in groups had been decried in 
some quarters. 

Assistant Chief Martin said that while the 
massed construction of wooden houses may have 
increased the hazard, improved facilities for 
fighting fires led the department to believe it 
could cope with any blaze. 

Sumner Rhodes, representing the New York 
Fire Insurance Rating Organization, compared 
the congested areas to a lumber yard and said 
the insurance companies had to be prepared for 
the abnormal rather than the expected. 


Advocates Wood Houses for England 


WASHINGTON, D. C., June 21.—The National 
Lumber Manufacturers’ Association calls at- 
tention to the active campaign in England to 
restore the benefits of frame dwellings to the 
people of the United Kingdom and help solve 
the housing problem. In this country rival 
building material interests are carrying on a 
vigorous campaign for the purpose of restrict- 
ing the so popular use of wood, but the cam- 
paign in England is headed in the opposite di- 
rection. 

One of the English organizations that has 
taken up the ecudgels for the frame house or 
“timber house’’ is the Incorporated Society of 
Auctioneers. According to a writer in the 
land Agents’ Record, a British trade journal, 
the inquiries pursued by this society point 
strongly to the desirability of the general in- 
troduction of frame dwellings in England for 
suburban, village and country residences. 

John Stevenson, writing in the above publi- 
cation, says: 

“I see no reason why timber houses should not 
embellish suburban, garden cities, and the villages 
of the countryside alike. The risk of fire is greatly 
exaggerated and in fact the rate of fire insurance 
is only one pound per thousand pounds per annum 
more than a brick house, and where asbestos lin- 
ings are utilized it is difficult to see that any addi- 
tional risk at all is involved. As for insulation, 
researches conducted by Dr. Griffiths in Canada 
thow that timber dwellings are less affected by 
extremes of heat and cold than other more popular 
varieties. 

“Regarding beauty of design, the many thousands 
of people in England whose fate it is to live in 
nasty little * * * boxes would go into rap- 
tures over the many beautiful designs of timber 
houses that I have already inspected. Moreover, 
their variety affords scope for the exercise of any 
amount of individual tastes. Finally, since cheap- 
hess is an important factor, I am able to state 
that houses superior in construction and accommo- 
dation to many recently erected in England can be 
built at a lower cost.” 

Mr. Stevenson recommends that as a beneficial 
Public measure frame houses should be introduced 
nto England on a wholesale standardized plan. 
He would have the houses composed of sectional 
units which should be assembled at a large plant 
near London. As frame house building is a lost 
art in England, he recommends that a number of 


key men be imported from Canada to act as build- 
ing instructors. ‘“‘When,’’ Mr. Stevenson concludes, 
“the timber house and its promoters make out a 
good case, as I maintain they have done and are 
doing, landlords, builders and estate agents should 
combine with the press to help John Citizen to ob- 
tain the home he needs.” 


May Building Permits Decrease 


Total building permits granted in 207 cities 
during the month of May amounted to $328,- 
652,700, according to reports of the 207 mu- 
nicipal building departments made to the F. W. 
Dodge Corporation. This represented a decline 
of 6 percent from the amount ($349,399,000) 
reported in May of last year. The May, 1926, 
record also showed a decrease of 12 percent 
from April, 1926. During May, 1926, there 
were 90 cities which showed increased permit 
valuations over May, 1925, and 117 cities with 
decreased permit valuations. 

During the first five months of 1926 there 
were $1,559,560,600 worth of building permits 
granted, as compared with $1,600,310,200 dur- 
ing the corresponding period of last year, the 
decrease being nearly 3 percent. 





Expense of Politeness 


The cost of the word “please” 
in telegraph tolls in the United 
States is estimated to be $10,000,- 
000 a year. Sometimes the little 
word of politeness seems wasted 
space, but business men appar- 
ently do not think so. It is said 
that the practice is worth all it 
costs and telegraph companies 
say it is being increasingly used. 

Lumbermen of America should 
ponder well before eliminating 
“please” in their business mes- 
sages. Judging from the great 
amount of money spent for this 
word, it is essential that all lum- 
bermen affix it to their telegrams. 
Simple things often impress the 
man at the other end of the line 
more than the sender realizes. 
Just a little breach of commonly 
practiced etiquette might cost a 
big deal to the thoughtless man. 

Business men are beginning to 
recognize the fact that the best 
way. to get prompt service is to 
ask for it in a courteous manner. 
Often the simplest technical 
point is the means of securing or 
losing a nice piece of business. 
By putting “please” to your tele- 
grams you may create good will 
that will react in the form of a 
ready response. 

The word does not cost much. 
And yet, $10,000,000 was spent on 
it last year. That proves its use- 
fulness. 











Fight to Lift Ban on Wood Homes 


Ex Paso, Tex., June 21.—Lumber manufac- 
turers and retail dealers are endeavoring to 
secure a modification of the building code of 
El Paso to permit the erection of frame build- 
ings. Due to the bar against wooden structures 
El Paso is a town of brick and concrete homes 
almost exclusively. The movement to place lum- 
ber on an equal basis with other construction 
materials is opposed by brick manufacturers. 
Benjamin Sherrod, lumber dealer, who is taking 
an active part to secure proper recognition of 
this material, charges that members of the city 
council are prejudiced in their attitude and that 
‘¢it seems as if we will not get an impartial, 
open-minded court.’’ He declared that although 
the lumber interests had presented only part of 
their evidence before the council, some of the 
members of that body seem to have already 
made up their minds. 

Members of the city council, said Mr. Sherrod, 
have come out with statements prejudging the case. 
They haven’t any more right to do that than any 
district judge would have to give out opinions on 
a case before him for decision. Our adversaries 
in the proposed change of the building code delight 
in clouding the issue, making it appear we are 
asking for purely frame construction, when such 
is not the case; and that we are attempting to 
forbid brick construction, when such is not the 
case. 

Our sole plea is for the right of determination 
by the proposed home owner to have a choice in 
the selection of material that goes into the con- 
struction of his home, enabling him to get the 
advantage of competitive prices and weigh the 
values of the different material that may appeal to 
him. 

Counsel for brick men classed lumbermen as 
commission men, handling outside products prac- 
tically on commission basis. They totally dis- 
regard the aggregate investment of lumbermen both 
in plant improvements and reality. They seem to 
lose sight entirely of the fact that over 60 percent 
of lumber handled in El Paso yards comes from 
north Mexico and Sacramento mountains, all of 
whose payrolls reach El Paso eventually in greater 
or lesser amounts. 


(SREB AEEEe: 


What Landis Award Has Done 


Not the least interesting thing about the new 
four million dollar building of the Union 
League Club, Chicago, recently completed and 
dedicated, is that this magnificent structure was 
built by contractors adhering to and operating 
under the Landis Award, and without strikes 
or other hindrance from labor trouble. 

At the dedication of the building, Harrison 
Barnard, vice president of the building com- 
mittee, told of the successful way in which the 
construction work proceeded, saying, in part: 

I would have you understand that this building 
has been builded from start to finish under the 
Landis Award, and that there hasn’t been a strike, 
nor the semblance of a strike, from the time we 
started until today, and the job is finished. 

Those of us who are builders, and who have 
gone through the history of this city for the last 
twenty-five or thirty years, and know what took 
place prior to five years ago, will readily under- 
stand what I mean. Others who have not had that 
experience can hardly understand its significance ; 
it is almost unbelievable. And, as a member of 
the building committee, I will assure you that not 
one penny of graft has been paid to anyone. We 
have had a most peaceful time. 


THE COMMISSIONERS of England have planted 
54,396,000 conifers during the last three years, 
6,566,000 or 12 percent of which were Corsican 
pine which when planted in sandy soils produces 
approximately 50 percent more timber than 
Scotch pine. 
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National Production, Shipments and Orders 


WasHINGTON, D. C., June 21.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 























Softwoods: Production Shipments Orders 
: 1 12; 1925, June 6— 1926 192 1926 1 1926 
mk Tine Pena al a a Ra a al 66,302,550 74,031,430 71,676,030 74,338,650 68,926,470 71,467,200 
West Coast Lumbermen’s Association............ceeeeeeeeeeees 116,147,029 106,840,257 122,077,569 114,731,917 118,162,904 124,639,245 
Western Pine Manufacturers’ Association............c++eee008 ,384,000 35,057,000 ,496, 28,825,000 718, 34,597,000 
California White & Sugar Pine Manufacturers’ Association... 32,190,000 10,339,000 23,144,000 8,247,000 ,208,000 7,092,000 
Ceeeeete MeO BASGGAIOR, cccccececcceceretesececeesceses 8,799,000 6,855,000 9,327,000 5,565,000 10,018,000 6,177,000 
North Carolina Pine Association...........ccceccecsececcceecses 7,752,405 9,029,976 9,255,031 8,634,726 6,517,955 3,586,793 
Northern Hemlock & Hardwood Manufacturers’ Association.. 2,451,000 2,590,000 3,877,000 2,790,000 5,789,000 1,747,000 
Northern Pine Manufacturers’ Association.............+cee00. 9,540,600 13,813,100 ,554,800 9,088,600 10,343,000 7,842,000 
ie Se CE WIRE. bo cece kee bse besssavebindoonenes 278,566,584 258,555,763 277,407,430 252,220,893 270,683,329 257,148,238 
Southern Cypress Manufacturers’ Association............+++0+- GORA nce cccene 3,940,000 orecccecceee ene 
-th ek nded above dates— 
gouthers, mages Fn 2 eS re me 609,827,684 1,776,450,859 1,682,658,501 1,724,937,914 1,675,868,707 1,703,193, 809 
West Coast Lumbermen’s Association. ...........ccccceeeeeeees 2,392,439 ,604 2,303,240,318 2,480,324,609 2,378,935,370 2,494,165,289 2,354,646,174 
Western Pine Manufacturers’ Association..............e0.00085 688,162,000 676,013,000 701,155,000 689,541,000 721,085,000 671,820,000 
California White & Sugar Pine Manufacturers’ Association... 588,293,000 330,773,000 611,740,000 411,868,000 582,703,000 390,926,000 
NN CRIA: SI i oi enna es ereumen weenie 187,839,000 177,257,000 175,579,000 161,603,000 184,285,000 161,717,006 
I A» OI, a a eg ce ok Dal 178,728,607 194,313,656 182,663,602 190,919,044 140,664,268 148,507,150 
Northern Hemlock & Hardwood Manufacturers’ Association.. 55,833,000 65,322,000 62,265,000 59,670,000 54,982,000 46,445,000 
Northern Pine Manufacturers’ Association............0+eeee0> 170,627,800 203,974,200 199,461,100 190,562,600 198,143,000 177,515,000 
Total softwoods, twenty-three weeks...........c0eeeeeeeees 5,871,750,695 5,727,344,033 6,095,846,812 5,808,036,928 6,051,896,264 5,654, 770,133 
Southern Cypress Manufacturers’ Association...............0.. ae ——oth bGwaweeeces ee esecnbaane B J ervedeeanns 
Sot egg” k Hard 1M fact , a iati 
r : 3 . i Manufacturers’ Association 
— At a . - ~ sees stmt ate = ves = -s : a re eet ee 5,064,000 4,434,000 5,260,000 2,550,000 4,610,000 3,873,000 
Twenty-three CE seh ee eae aaah eee eee hae Kee ee ae 131,848,000 133,205,000 ,040,000 72,812,000 85,375,000 59,672,000 
£ J Mi: ac ors’ Institute— 
OT ee rere irc csnnnasensinsaknneonneoenns 20,396,636 9 eee e eee ee ee. 18,619,265 ....... iialind 19,229 223 
NR: WINS ibaa nie 0bcodentesecntie rads connaedreens Cee severksancse eee cehae 463,835,938 
. 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., June 19.—Direct sales of Douglas fir from June 7 to 12 inclusive: 
—-Sales — Prices ——Sales : Prices ———_—_ 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
a ibe ei etann, ee 16 104,000 6 $46.00 $38.00 $ &.00 ee ae 90 471,000 11 $36.00 $30.00 $ 6.00 
Ep Raeeeureeetqsqereians 102 166,000 8 44.00 37.00 7.00 — Sreret serie SRG: 40 291,000 10 31.50 26.00 5.50 
C ncccccccnccccscvcerers OS 299,000 Hy) 37.00 28.00 9.00 Common, No. 1 S1S— 
FE. g. flooring ‘ ad ial Dn énssesaneaecneunees sae 72 417,000 7 18.00 15.00 3.00 
4” B and better........... 3 183,000 6 29.00 25.00 4.00 DE Nanakierasntnenniesaues 23 98,000 8 20.00 15.00 5.00 
SF. scidenccdoevnseenenwes 29 181,000 6 24.00 20.00 4.00 ietntitiithins 
o B and better........... 7 as 008 . oe we te GUGM hnxcacecscsewei 166 684,000 7 18.50 14.50 4.0 
ote acmnerrtretesnenssies ° * - Ot sa ceceanameaicuae 149 408,000 9 19.50 15.50 4.09 
-_ 5 ° +7 ~ Apa tenpierpantnnniaie: 10 87,000 8 20.50 16.50 4.00 
B and better........+++++. 20 34,000 T 67.00 60.00 — | OR 60 124,000 9 20.50 15.50 5.00 
— . “ ne 5 re ae Gi OU, Be éckdncsccs 49 14,000 9 23.50 17.00 6.50 
ap EE : yee 7 “ _ OPE a ccocacece 12 29/000 6 25.00 20.00 5.09 
Casing and base........... 11 12,000 7 64.00 56.00 8.00 
Ceiling, %x4”— 7 _Lath— ; _ ; 
i eC as no hod eens 97 503,000 9 29.00 23.50 5.50 a sutuawsaOhonenvedad wanes 17 179,000 5 4.90 3.75 1.15 
Cc Viana ease wie teas 24 102,000 6 22.50 15.00 7.50 ET ee 1 5,000 1 3.75 





National Analysis 


WASHINGTON, D. C., June 21.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the periods ended 
June 12, orders and shipments being shown as 
percentages of production: 


During During 23 
Week Ended Wks. Ended 
June 12 June 12 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


ASSOCIATIONS ments ders 


Southern Pine ....... 124 108 104 105 104 
West Coast ......... 108 105 102 104 104 
Western Pine ....... 39 81 84 102 105 
California Pines* .... 19 72 66 104 99 
California Redwood... 15 106 114 oo 98 
N. Carolina Vine..... 42 119 84 102 79 
N. Hem. & Hdwd..... 21 162 262 103 92 
Northern Pine ....... 9 100 108 117 116 
Southern Cypress .... 14 85 76 118 102 
All softwoods ..... 391 99 97 104 103 
N. Hem. & Hdwd..... 21 103 91 67 64 
Hdwd. Mfrs. Institute. 1317 91 04 103 106 
All hardwoods..... ‘aes 93 94 95 97 
Both softwoods and 
hardwoods ...... wes 99 06 103 102 


*Units of production. ' : 

*Based on 66 percent of cut in region. 

The report for the week ended June 7 in 
department showed 398 mills and 131 units. 


this 





North Carolina Pine 


NorFOLK, VA., June 21.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended June 12: 





Percentages of. 
Production Ship- 





Production Feet Normal* Actual ments 
Normal .....12,090,000 Guia see 
eee 7,810,038 65 . 

Shipments .... 8,706,841 72 112 ins 

SE éesows 6,835,955 57 89 79 
*“Normal” is based on the amount of lumber 


the mills would produce in a normal working day. 

TAs compared with the previous week, there was 
an increase in orders of 32 percent, one more mill 
reporting for the week ended June 12. 





California Redwood Data 


SAN Francisco, Cauir., June 19.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended June 12: 


————— Redwood, White- 





No. of Percent of woods 
mills Feet production Feet 
Production .... 15 8,799,000 100 2,056,000 
Shipments .... 15 9,327,000 107 1,285,000 
Orders— 
Received .... 15 10,018,000 114 1,286,000 
On hand..... 14 39,260,000 5,476,000 
Detailed Redwood Distribution for the Week 
Shipments Orders 
Northern California* ...... 4,315,000 3,632,000 
Southern California* ...... 1,689,000 1,776,000 
ET | auckbice van oenceeaen 69,000 41,000 
DE nn tito ance wane aicoas 1,686,000 1,771,000 
IE ANA vu dndekueoaenede 1,568,000 2,798,000 
a 9,327,000 10,018,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

7 Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods, com- 
piled by the Oak Flooring Manufacturers’ 
Association : 


1926— Production Shipments Orders 
Bis icekacnas 10,277,000 9,402,000 9,881,000 
cS? See 9,616,000 8,925,000 7,993,000 
Nov. 30 to June 

 <pmemmen .... 288,616,000 265,209,000 258,615,000 


1925— 
Dec. 1 to June 13.261,905,000 251,505,000 249,861,000 
The figures for Nov. 30, 1925, to June 12, 1926, 
show the following percentage increases over 
those for the period Dec. 1, 1924, to June 13, 
1925: Production, 10 percent; shipments, 5 per- 
cent, and orders, 4 percent. 


Percentage of Thicknesses Week Ended June 12 


3” 36” 4%” ts” 
PUOEMOEIOR ccccvsveces 74 19 4 3 
DE wisiescees 75 18 4 3 
EE daece scan aneus 71 16 6 7 





Western Pine Summary 


PORTLAND, OrE., June 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 12 from 
thirty-nine member mills: 

Percentage of 


Ship- 
Production— Cars{ Feet Cut ments 
Normal coon SD cswes Rea 
CS eS coe CG céecce «aves 
Shipments - 1,076 27,976.000  ..... 
Local deliveries... 520,000 
Total shipments... 28,496,000 80.53 
Orders— 
Canceled ... 18 468,000 ..... 
Booked (car- 
load) .... 1,123 29,198,000 ..... 
eae niatace ee ae 
Total orders 29,718,000 83.99 104.2 
On hand end 
week .... 3,296 85,696,000 .....  ..... 


7*Car basis is 26,000 feet. 

Bookings for the week by thirty-six identical 
mills were 105.04 percent of those for the previous 
week, showing an increase of 1,326,000 feet. 

During the week, production was 104 percent: 
shipments, 84 percent, and orders, 88 percent of 
normal. Averages for the corresponding weeks of 
the last four years were as follows: Production 
108 percent ; shipments, 89 percent ; orders, 73 per 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that during two winter months actual production 
amounted to only 53 percent of normal, while dur 
ing two peak summer months the production 
mounted to 114 percent of normal. 


Data on Walnut 


The American Walnut Manufacturers’ Ass 
ciation has compiled the following data: 





May, April, May, 

Lumber— 1926 1926 1925 
Manufactured . 2,786,800 3,007,200 4,132,900 
Shipments ....... 2,777,600 3,143,000 3,029,600 
EE ccbauanaaes 16,974,000 17,367,600 19,332,000 
Logs— eee 
Purchases ....... 3,379,700 2,579,400 2,552,339 
Made into lumber , 

and veneer .... 2,630,300 2,472,000 3,496,320 
| ee 2,151,100 1,513,400 4,734,319 
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Hardwood Institute Past Sales Report 


MEMPHIS, TENN., June 21.—The Hardwood Manufacturers’ 


Institute has compiled from re- 


ports of 239%4 units the following data as to stocks June 1: 


Eastern Territory,* 62!/, 


Total 
Species Dry & Green Dry 

ee re ee 3,980,000 2,665,000 
POO cctecsbeaae 10,056,000 5,150,000 
ee BERET 2,883,000 1,598,000 
7 SEPT ore ere 2,034,000 1,001,000 
RE 6 ee a a's 71,000 45,000 
PE +¢eencras sede 904,000 614.000 
ES ee 188,000 49,000 
0 a en re eee 10,000 10,000 
) SCE ORR Lee 656,000 254,000 
OO eee 33,924,000 15,738,000 
PebteeWOOG ..ccccess 66,000 44,000 
Dy vette ead Anak  ~taeeoes 
eee 9,745,000 3,582,000 
BE Fie cs a evade gr hee nk 515,000 322,000 
RS a cerah Gah ras a ass dbo 12,352,000 7,009,000 
 __, 44,000 41,000 
ee re 12,167.000 5,173,000 
ON a ee 1,472,000 803,000 
Holly Maser KeeehOoesece 264A ERES 6d ees 
ae eh ech ica non 109,000 43,000 
ENE a ers 174,000 171,000 
ar wide a bs leita aril 80,688,000 41,528,000 
ED DN ke is eee dedeé “mabe «86 «| aus lie 
ere 18,000 15,000 
EP Se 45,851,000 27,566,000 
NN POO ee 4,000 4,000 
Pe Cr incase eaws 5,992,000 2,618,000 
DED. cp nwalesenee 487,000 377,000 
SS tara 605,000 327,000 
NE ia Gives sok dik Gn G<kaoienaiads | «coed 
Mixed hardwoods 1,464,000 882,000 

226,439,000 117,629,000 


*Dividing line between “Eastern” 
Chicago & Eastern Illinois to 
Orleans, La., 

7Unit equivalents are: 
triple band, 3; circular, 14. 


Evansville, Ind., 


38,692,000 
and “Southern” 


thence 
all points west of this line being “Southern” 


Single band, 1; with resaw, 1%; 





Units; Southern Territory,* 177'/, Units] 

Unfilled Total Unfilled 

Orders Dry & Green Dry Orders 
1,063,000 25,484,000 20,909,000 5,451,000 
1,888,000 286,000 201,000 2,000 
963,000 3,961,000 2,486,000 667,000 
250,000 120,000 a 3 3—«s a wh eee 
16,000 27,000 yk | eer 
———— @€=—& anes stheciewee sirediptatanes 
a #8  ‘csnnnene, <aeetienitan. cumin 
entire. neta 14,000 14,000 inte aaa 
131,000 14,000 i roe ees 
6,230,000 25,000 SR, hia atle 
steer aers 18,191,000 11,000,000 9,367,000 

eaten 6,000 6,000 5 acacetinin 
$54,000 73,425,000 52,225 5, 000 11,919, 000 
51,000 18,926,000 7 q 4,834,000 
2 402,000 216,685,000 66,798,000 
ee ee 1,635,000 157,000 
Me =S—“(‘(iét kk | |O((i eae 
223,000 1,238,000 787,000 294,000 
epee coe 297,000 279,000 échelle 
000 250,000 188,000 5,000 
‘imi dhateceale 7,449,000 4,656,000 1,371,000 
12,426,000 177,716,000 95,502,000 54,776,000 
s entatelauce 1,563,000 705,000 392,000 
eo ee 35,000 26,000 acca at anseie 
7,034,000 15,825,000 11,290,000 135,000 
5 otgtateete 13,000 13,000 ries 
1,439,000 3,522,000 1,570,000 1,210,000 
205,000 6,559,000 3,631,000 1,079,000 
19,000 331,000 176,000 16,000 
- alas ear 1,944,000 1,440,000 642,000 
125,000 Atty 4,241,000 2,576,000 


581,444,000 344, 481,000 163,691,000 
territories is a line from Chieago following the 
following the Louisville & Nashville to New 
territory. 


double band, 2; with two resaws, 2% ; 





The West Coast Review 


SEATTLE, WASH., June 19.—For the week 
ended June 12, 108 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 
Production ...116,147,029 
Shipments 122,077,569 5 % above production 
ee 118,162,904 2% above production 
Shipments— 
Water delivery: Feet Feet 
IND fica cecsig- hw ial Saas ae 10,150,106 
0 aren 14, 626,571 
Beene WHET CABS bivdciccc sccdvevssves 54,776,677 
IED “se cark diastase beatae orate Bacomiad 61,597,703 
Se Dicackbitwsdakeaewneee odode ewehiaree 5,703,189 
SOARE DRIPUMONEE 66k okscdcccvccdecnes 122,077,569 569 
New business— 
Water delivery: 
nt a ere 39,228,886 
Oe” EES eee 15,325,723 
OUND WHO COBT occ cc ccevcvscvcces 54,554,609 
COTE wend pamewkd nn shiacneevesmuhs 57,905,106 
DE “Wenpancsaacen Mbank ani eens ee wed 5,703,189 
ee 118,162,904 
Unfilled orders— 
Domestic Sata kehens ena eeraeovawen 139,227,678 
NE si cekignagndsng nacaxas eine baaaeae aan 130,033,705 
NN tide occ echtn 4 hacaete weet oa eam weleoln ae 143,954,454 
Total unfilled orders..............00- 413,215,837 





Southern Pine Barometer 


New Or.eans, La., June 21.—For the week 
ended June 18, Friday, one hundred twenty 
mills report as follows to the Southern Pine 
Association : 


Percent Percent 


p : Normal Actual 
roduction— Carst Feet output output 
Normal nes 72,707,238 a el RES 
Actual .. wines 66,077,817 90.88 ...... 
Shipments* 3,353 69,859,755 96.08 105.72 
Orders— 
Received* .. 3,164 65,921,940 90.67 99.76 
On hand end 


weekt oA3,6OT 248,706,006 3 ..00 cvvce 

*Basis for anes is May average, 20,83 35 feet. 

tOrde rs on hand showed a decrease of 1.59 per- 
‘ent, or 3,937,815 feet; one hundred twenty-four 
mnills contribute d to previous report. 

*Orders were 94.36 percent of shipments. 
, Of 114 mills reporting running time, 1 was shut 
“own; 22 were working overtime ; 57, full time ; 
3 operated three days; 1, four days; 11, five days, 
and 1%, five and one-half days. 


Hardwood Barometer 


MEMPHIS, TENN., June 21.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended June 12, one hundred seventy and 
one-third units reporting, is as follows: 


———Percent of ——— 
Normal Actual Ship- 


Production *— Feet output output ments 
Normal (identi- 
eal units). 29,038,000 obi 
re 27,484,344 95 ema 
Shipments7 24,552,398 85 $9.3 
Orders— 
3 ee 25,180,383 87 91.6 102.6 
On hand end 
week - 158,305,635 dieoe aac re 
{Lumber fabricated at the mills and used in 


construction work is included in total orders and 
shipments. 
*Based on mill log scale. 





Cypress Barometer 


NEw Or.LEAS, LA., June 21.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended June 16, Wednesday, four- 
teen mills reporting, is as follows: 

Percent Percent 


Normal Actual 
Production Cars Feet Output Output 
Normal ....<. aha SR. wecce  swones 
a aie re; Cf ah) ae 
Shipments* .... 157 3,140,000 74.61 65.74 
Orders 
SE iain s ra 170 3,400,000 80.79 71.18 
On hand end 
WOES <n... TOE BORE © snccx seen 
*New orders. were 108.28 percent of shipments. 


20,000 feet. 
1.70 percent, or 


+Basis for carload average is 
tOrders on hand increased 
260,000 feet, during the week. 


Western Pine Statistics for May 

PORTLAND, ORE., June 22.—The statistical re- 
port of the Western Pine Manufacturers’ As- 
sociation for May shows shipments totaling 
134,559,718 feet, and production of 166,147,503 
feet, the production exceeding the shipments 
by 51,587,785 feet. 

The May cut was eleven million feet larger 
than the April, but was materially lower than 
the May cut of any of the preceding three 
years. 

Shipments for May of last year were lighter 
than this year’s for that month. 

The figures for May, 1925, were: Production, 
178,427,712 feet; shipments, 149,615,077 feet 
—production exceeding shipments by 28,812,63 








feet. 





e 7. es 
California Pine Sales 

[Special to AMERICAN LUMBERMAN Via Air Mail] 

SAN FRANcIScO, CALIF., June 22.—The fol- 
lowing are sales of California pines as reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the period June 12 
to 18, inelusive 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1&2 clr.. 369,000 No. 1 com..... 644,500 
Vf 901,700 No. 2 com..... 627,500 
ie Pee 649,000 No. 3 com..... 1,650,000 
No. 3 clear 555,000 No. 4 com..... 292,000 
Inch shop .... 129,000 No. 5 com..... 50,000 
No. 1 shop.... 465,000 Timbers ...... 3,500 
No. 2 shop....2,157,000 CGom., Misc 638,500 
No. 3 shop.... 169,000 No. 1 dimen... 688,500 


Douglas Fir No. 2 dimen... 73,500 


C&better com. 85,000 Bev. siding C. 74,500 
Common ...... 27,000 Siding, misc... 144,500 
Dimension 190,000 
Cedar White Fir 

Miscellaneous. 80,000 C&better ..... 75,000 

Box and Lath No. 3&btr.,com. 316,000 
DE cvebencoas 669,000 No.1 dimen... 263,000 
OS Peer. 1,961,000 No. 2 dimen... 186,000 





Lumber Standardization Progress 


WASHINGTON, D. C., June 21.—Commenting 
upon the benefits derived from lumber stand- 
ardization by the public and the industry, John 
Henry Kirby, chairman of the Central Com- 
mittee on Lumber Standards, said: 


The lumber manufacturers, wholesalers and re- 
tailers of America in beginning their third year of 
observance of the American Lumber Standards 
July 1, move steadily forward as a unit in ably 
demonstrating the industry’s desire and ability to 
give the American public its favorite building ma- 
terial in standardized form. 

At no time has the lumber industry been in a 
better position before the public tham today. On 
the one hand, we are pointed to by Secretary 
Hoover as having made, through standardization, 
one of the most outstanding demonstrations of the 
possible accomplishment of voluntary organized in- 
dustry in the United States without governmental 
interference, and we are giving to thousands of 
American home builders, through American stand- 
ard lumber, a more reliable and satisfactory prod- 
uct. 

In this connection the 
adds: 

On July 1 a number of important additions and 
revisions of the American Lumber Standards be- 
come effective through the action taken by the Gen- 
eral Lumber Conference last spring. ‘The trade 
should bear in mind that the sizes for “Standard 
Yard” lumber are 4§-inch for 1-inch finish and 
common boards and 1%-inch for 2-inch finish and 
dimension and that the old “Extra Standard” sizes 
of 3%-inch for 1-inch finish and common boards, 
and 1%-inch for 2-inch finish and dimension will 
be known as “Standard Industrial” lumber. The 
Central Committee on Lumber Standards urges all 
buyers and consumers to state on their orders that 
“Shipments shall be in accordance with the Ameri- 
can Lumber Standards.”’ 

The American Standards for shop lumber will be- 
come effective July 1. 

Width Changes 

Changes in the American Standard widths of the 
following items will also become owe The 
widths of the nominal 4-, 5-, 6-, 7-, 8-, 10-, 11- 
and 12-inch finish will be 3%, 4%, oi. 6%, "TY, 
84%, 9%, 10% and 11% inches. Face width ‘of 
rustic and drop siding (shiplap) will be 57, inches, 
and the face width of rustic and drop siding, 
(D&M) flooring, ceiling and partitic> will be 5; 


inches. Short Lengths 

Agreement on the short lengths question, which 
has been a major issue since the beginning of the 
standardization movement, is now taken care of 
through the inclusion in the American Lumber 
Standards of a paragraph stating that ‘“‘The mar- 
keting practice covering lengths of yard lumber 
shall permit the buyer to secure specified lengths 
and/or specified assortments of lengths.” 


Shipping Weights and Moisture Content 


Important work will be carried on during the 
year studying the shipping weight and moisture 
content question. The Central Committee has re- 
quested all manufacturers’ associations to supply, 
for approval, commercially dry shipping weights. 
Upon approval of such weights, after a scientific 
study, they will become effettive at once for pub- 
lication as a part of the American Lumber Stand- 
ards. For making further study of this question 
the Central Committee has under consideration the 
appointment of a suitable committee to continue 
the investigation of practical methods of improv- 
ing the seasoning and uniformity of dryness of lum- 
ber when delivered to lumber consumers. 


Central Committee 
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Hardwood Moving in F air VolumePri 


Trade Is Less Active 


Burrao, N. Y., June 21.—The lumber trade 
in general, and hardwoods in particular, seem 
to have fallen off in activity of late. It is hard 
work to sell much lumber, and those who do 
have a fair trade say that profit margin is not 
as good as it was a year ago, even where sales 
have been as large. A single car order looks 
pretty good to the wholesaler nowadays. 

Austin Roche, chief of detectives of the Buf- 
falo police department, addressed the members 
of the Buffalo Lumber Exchange at last week’s 
meeting, his subject being the problems faced 
by the police department. He said there was 
need of more public codperation with the police- 
men, 

Buffalo lumbermen attending the annual out- 
ing of the Empire State Association of Whole- 
sale Lumber & Sash & Door Salesmen at New- 
port, on Irondequoit Bay, June 17, included: 
H. C. Kelleran, H. T. Trotter, C. D. Williams, 
A. A. Mason, L. J. Lewis, J. K. Biggar, Frank 
G. Yeager, H. EK. Harrower and Albert Millers, 
with A. J. Brady, from North Tonawanda. They 
reported a good time, with an interesting pro- 
gram and about seventy-five present. 

James H. Walsh, treasurer of the Buffalo 
Lumber Golf Association, will entertain the 
golf players at their session this week, which 
will be played at Orchard Park. 

The American Lumber Co. has been incor- 
porated here to carry on a retail business with 
yard on Chicago Street, near Perry. The in- 
corporators are Samuel Nathan, Berta Cohn 
and Mina Cohn. Mr. Nathan was formerly con- 
nected with the B. & B. Lumber Co. 

Edward F. Deville, a lumberman of Lancaster 
and president of the Rotary Club there, is 
attending the convention of Rotary which is 
being held at Denver, Colo. 

A fishing party of lumbermen leaves here 
this week for Honey Harbor, Ont., where sev- 
eral days will be spent. In the list are A. J. 
Brady, of Brady Bros., North Tonawanda, and 
the following from Buffalo: C. R. Kelleran, 
Trotter-Kelleran Lumber Co.; William Brady, 
B. Brady Lumber Corporation; L. J. Lewis, Pal- 
burn (Ine.). 

Horace F. Taylor, president of Taylor & 
Crate, and William A. Perrin, of Blakeslee, 
Perrin & Darling, attended the commencement 
of Rochester University at the end of last week. 
Mr. Taylor is one of the university trustees. 

John B. Caskey, secretary Hendricks-Caskey 
Co., was at Syracuse University last week at- 
tending the graduation of his daughter, Ruth, 

Visitors to the local lumber trade last week 
included: W. Boyd Smith, Bradford-Kennedy 
Lumber Co., Omaha, and R. G. Swartz, Ses- 
sions-Swartz Lumber Co., Macon, Ga. 


Dry Stock Scarce and Kilns Busy 


LOUISVILLE, Ky., June 21.—The hardwood 
movement continues scattered, with not many 
big orders out, but a number of concerns have 
fairly good business booked. Gum continues in 
fair call. There is seattered demand for poplar, 
top grades of walnut, plain red and white oak, 
thick ash, elm and maple, a little cottonwood, 
and some straggling orders are reported in wil- 
low, cherry and magnolia. Production has im- 
proved somewhat with better weather, but dry 
stock is not very plentiful, and commercial kilns 
are being kept very busy in supplying demand 
for material for immediate use. 

Quotations, carlots, inch stocks, Louisville, 
read: Quartered white oak, FAS, $125@140; 
No. 1 common, $70@80; plain white, $90@100 
for FAS, and $60@62 for common; quartered 
red, $100@110 for FAS, and $65@70 for com- 
mon; plain red, FAS, $85@90 and $58@60. 
Poplar, FAS, $97@105; No. 1 common, $48 
@52; saps and selects, $68@75; 2B, $24@26; 


2A, $3439. Walnut, FAS, $210@220; selects, 
$140@150; No. 1 common, $85@95; No. 2, 
$40@45. Ash, $90 and $50. Chestnut, FAS, 
$90@95; common, $50@55. Basswood, FAS, 
$80; common, $50@55. Cottonwood, $55 and 
$38. Gum, quartered red, FAS, $100@105; 
common, $58@60; plain red, FAS, $97@100; 
common, $52@55; quartered sap, FAS, $57@ 
60; common, $43@45; plain sap, FAS, $50@52; 
common, $35@37. 

Charles Turner Lanham, of the Lanham 
Hardwood Flooring Co., Louisville, who was 
traveling in the East last week, prior to sail- 
ing this week for a trip to Europe, was aboard 
one of the Pennsylvania Railroad trains in the 
big smash near Blairville, Pa., last week, in 
which fifteen were killed and many injured. He 
was in the second car from the end of the 
Washington express, the car being partly 
telescoped, but other than being shaken up he 
was not injured. He crawled from a window 
and returned to help others out. 

George 8. Chowning, lumberman of Shelby- 
ville, Ky., and Mrs. Chowning and two chil- 
dren will leave next Saturday for a vacation 
in the East. To Montreal, Canada, they will 
go by motor, and plan to visit Washington, 
Philadelphia, Cape May, and New York State 
and New England. 


West Virginia Market Dull 

ELKINS, W. VA., June 21.—The market here 
is stagnant. There are occasional spurts but 
they are not sustained. Although low grades 
have been holding their own from a price stand- 
point, higher grades have not. For instance FAS 
4/4 oak are not ranging more than from $95@ 
100, f. o. b. mill, and No. 1 common is hovering 
around $60. No. 1 common chestnut brings 
about $50 at the mill, and PAS about $90. 
Sound wormy chestnut is in a little better 
market position than other grades so far as 
sales are concerned, owing to buying on the 
part of the furniture trades. Overproduction 
appears to be one of the factors which is keep- 
ing prices low. 


Business Is Improving 


EVANSVILLE, IND., June 21.—Local hardwood 
manufacturers and wholesalers report there has 
been some improvement in market conditions 
during the last week or two, and that there is 
a firmer tone to prices of some items. No. 1 
and 2 poplar are moving better, and gum has 
been in fair demand. Less price cutting is 
reported, although some lumber is moving at 
prices practically fixed by the buyer. The best 
demand now is from box, automobile, and mu- 
sical instrument manufacturers. Although the 
automobile demand is not as good as it was the 
first of the year, wagon makers are doing good 
business. Furniture manufacturers have not 
been in the market for much lumber. Some 
local furniture plants are pretty well stocked 
up. They are being operated 40 hours a week 
on the average, but orders are coming in slowly. 
Building trades demand is holding up quite 
well. Veneer trade is only fair. Stave trade 
has shown no improvement. Basket and erate 
makers look for a better business with the com- 
ing in of the cantaloup, tomato and peach crop 
in southern Indiana. 

Dan Wertz, of the Maley & Wertz Lumber 
Co., was a general in the drive here of the 
Young Men’s Christian Association to raise 
$100,000. Elmer D. Luhring, of the Luhring 
Lumber Co., and Charles and Carl Wolflin, of 
the Wolflin West Side Lumber Co., also as- 
sisted in the drive, which was a success, 

John W. Scull, lumber dealer and planing 
mill owner at Tell City, Ind., who underwent an 
operation in a local hospital recently, has re- 
covered and returned to his home. 


Prices Show Firmer Tone 


CoLuMBUS, Onto, June 21.—Hardwood trade 
is showing considerable strength. Buying is jy 
larger volume than in May, and is well distrib. 
uted between retailers and industrial op. 
cerns. With production curtailed by many 
mills, the supply of dry stocks is not large. In 
fact, there is less cutting of prices than there 
was a month ago. Flooring is the strongest 
item on the list. 

Southern pine trade is somewhat draggy and 
irregular, and the price list is not as strong 
as it was several weeks ago. Retailers, who 
are pretty well stocked up, are not coming into 
the market as they were expected to. Finish 
and No. 1 boards are the strongest items, 
Dimension and shed stock are rather weak, 

John F. Purnhagen, who had been in the 
commission business in Columbus for a num. 
ber of years, has taken a position with the 
Prendergast Co., of Marion, Ohio. 


Quotations Are Stable 


MERRILL, WIs., June 22.—Hand-to-mouth 
buying prevails in hardwoods, with prices con- 
tinuing stable. No. 3 hardwoods, especially 
birch, are in heavy demand from the box trade, 
which is receiving many orders for export cases. 
Every indication points to continuance of pres- 
ent fairly satisfactory demand. 

Building is going on at full blast, and rush 
shipments of softwoods are being demanded 
from the mills almost daily. Prices are stable 
and 6-inch No. 1 hemlock flooring, 8- to 16-foot, 
is selling at $31, mill. No. 1 shiplap, 8-inch, 8- 
to 16-foot, sells at $33, mill, while No. 1 2x¢4- 
inch S181F, 12-foot, and No. 1 2x6-inch S1S1E, 
16-foot, sell at $29.50 to $30, mill. No. 1 lath, 
4-foot, sell at $8.25, mill. 


Will Develop Maine Hardwoods 


PorRTLAND, ME., June 21.—One of the Maine 
developments soon to reach magnitude will be 
the utilization of its vast expanse of hardwood 
forests. Hardwood possibilities have been com- 
ing to the front for several years, but it is only 
within a twelve-month that Maine has taken 
official action to give vigorous assistance. 

As a result of the setting up of a State 
committee consisting of timber and owners, mill 
operators and forestry experts, there has come 
into existence the Maine Hardwood Association, 
a quasi-official organization which will assume 
the task of preparing for the exploitation of 
Maine hardwoods. Surveys showing hardwood 
stands, facts and figures covering every phase 
of hardwood utilization and authoritative book- 
lets for prospective consumers will shortly come 
forth from the association, bearing the official 
stamp of Maine. 

Aroostook and other counties traversed 
by the Bangor & Aroostook Railroad will 
play an important part in this development of 
Maine hardwoods. There are many virgin 
stands of beech, birch, maple and poplar of 
the finest quality, capable of successful compe- 
tition with the older hardwood stands of the 
country. These Maine stands are available on 
tracts adjacent to the Bangor & Aroostook, 
which provides transportation facilities of the 
most modern type. Aroostook hardwoods are 
suitable for finish, flooring, veneer and novelty 
products, furniture and many special articles. 
Already there are many plants on the Bangor 
& Aroostook which are making successful use 
of hardwoods. The railroad provides a through 
line from tidewater on Penobscot Bay to the 
St. John River, on the Canadian boundary. Di- 
rect connection with the Dominion of Canada is 
provided by the International Bridge from Van 
Buren, Me., to St. Leonard’s, N. B. 

Aroostook County in area represents more 
than one-fifth of the total land area of Maine; 





For Current Market Prices on Hardwoods See Pages 89 and 90 
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g0 percent of the more than four million acres 
of land in Aroostook County is timber land, 
20 percent being devoted to agriculture. Two 
industries thus predominate, lumbering and 
farming. Aroostook’s importance in Maine’s 
development program has been well set forth by 
Governor Brewster, who said: ‘‘Some day’ the 
citizens of Maine and of other States will real- 
jz that Bangor is the gateway to 10,000,000 
acres of teeming woodland dotted with lakes 
and streams and to one of the richest agricul- 
tural counties in the United States. As this 
remarkable region comes to be appreciated, its 
resources for health and recreation and indus- 
trial and agricultural activity will be developed 
and Maine will come into its own.’’ 


Suspends Night Shifts 


MARINETTE, WIs., June 21.—The Sawyer 
Goodman Co., of this city, operating a mill at 
Sagola, Mich., suspended night operations re- 
cently, after running day and night shifts for 
several months. 

George J. Farnsworth and Charles E. Good- 
man, Chicago lumbermen, interested in Oconto 


News of Baltimore Trade 


BALTIMORE, Mp., June 21.—The Western 
Maryland Lumber Co. received a vessel shipment 
of 404,000 feet of Douglas fir made by the 
Southern Alberta Lumber & Supply Co., of Vic- 
toria, B. C. 

Norman James, of the James Lumber Co.; Dr. 
Bayne, of the Lewis Waggner Co., and W. 
Hunter Edwards, of B. W. Edwards & Sons, 
have been named a committee on closer affilia- 
tion between the wholesalers and retailers, as 
one of the accomplishments aimed at by the 
Forest Products Association of Maryland 
(Ine.), the new organization of retailers. The 
exact course to be pursued and the basis of 
such affiliation are under consideration. 

F. J. Tyson, of Rankin & Tyson, Georgetown, 
S. C., was a visitor here recently and saw some 
of the North Carolina pine men. 

A. B. Cramer, of the Dill-Cramer-Truitt Cor- 
poration, of Suffolk, Va., stopped in Baltimore 
recently and saw his old friend and associate, 
Lewis Dill, of Lewis Dill & Co., and other south- 
ern pine men. 

Charles Morse, of William B. Morse Lumber 
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From the cedar brakes along the line of the Uvalde Northern Railroad in Texas are cut immense 
quantities of poles and posts that are hauled by teams to railroad sidings for transportation to 


market. 


These cedar posts as a rule are sold to the users through the retail lumber yards 





mills, were in Oconto during the present week 
upon business. Mr. Farnsworth was very fa- 
vorably impressed with the possibilities of the 
new Octonto golf course, and took out two 
memberships. He also gave $100 for the com- 
pletion of the eighth fairway, which is now 
under construction. 

The Michigan Turning Co., Escanaba, Mich., 
has started the manufacture of a new product, 
4 waterproof cedar float for gill nets. A sur- 
vey reveals that about 20,000,000 floats are 
purchased annually by fishermen in the Great 
Lakes and off the Atlantic and Pacifie coasts. 


Demand for Trim Is Active 


_ Macon, Ga., June 21.—Hardwood mills con- 
tinue to operate to capacity. Heavy thunder- 
storms and rain occurring several times during 
the week interfered slightly with logging opera- 
tions. Prices were unchanged. Mills producing 
finished pine reported an unusually active de- 
mand for this product, especially from the east- 
ern part of the country. The demand for hard- 
wood trim, which has been good throughout the 
year, continued active and the mills can keep 
running for some time on this product. 


Co., with headquarters at Rochester, N. Y., 
stopped in Baltimore last week on .the way 
south to the mills at Helen, Ga., and saw some 
of the hardwood dealers. 


Prices Weak and Volume Fair 


CINCINNATI, OHIO, June 22.—Hand to mouth 
buying still rules in the hardwood market. Be- 
cause of the limited buying during the spring 
months, dealers are expecting a little more 
business than normally is had during July and 
August. This is due to the necessity of filling 
in requirements continually. While curtail- 
ment of production has done something to 
steady the market, it is still a buyers’ market 
and the prospective purchaser with a good sized 
order in hand can usually prevail where there is 
a difference in views about prices. 

C. W. Tunis, president Tunis Lumber Co., 
and family will leave next Tuesday by motor 
ear for Coldwater, Mich., where his family will 
spend the summer. Mr. Tunis will return to 
Cincinnati at intervals to keep in touch with his 
business. 

The committee having in charge the prepara- 
tion of a tablet for the Road of Remembrance 
along which the Cincinnati Lumbermen’s Club 


Large and Prices Weak 


has planted about a mile of trees, has suc- 
ceeded in raising enough funds, and this week 
Chairman Frank Haass placed the order for 
the casting of the bronze tablet. When it is 
completed it will be installed on the highway 
with due ceremony by the club. 


W. H. Reynolds, field manager for the Ten- 
nessee Lumber & Coal Co., is making a tour 
of the mills in Tennessee. 


E. J. Faust, general manager of operations 
for the Tennessee Lumber & Coal Co., with 
headquarters at Oneida, Tenn., was in Cincin- 
nati for a week conferring with the officers of 
the company regarding new plans for the de- 
velopment of the company’s timber in Ten- 
nessee. 


The Tunis Lumber Co., of this city, recently 
published a little memorandum book giving 
sizes and contents of sizes in a wide range of 
dimension stock for the furniture trade. This 
little booklet has been prepared for general 
distribution and a copy will be sent to anyone 
requesting it. 


Large Mills Curtailing Production 


ATLANTA, GA., June 21.—Though heavy rains 
have lately interfered with logging, mills have 
plenty of logs ahead. Curtailment is the policy 
at larger mills, and production has therefore 
declined the last ten days. A few small mills 
have shut down temporarily because of weak 
prices, while most large mills are running only 
part time. Orders have picked up steadily and 
more than equal the cut. Shipments have 
again improved, having reached the largest 
volume in several weeks. As they about equal 
the cut, little surplus is being accumulated. 
Manufacturers look for better than normal busi- 
ness the next two or three months, and seem 
confident prices will strengthen. Current quo- 
tations are about the same as last week through 
the whole list, but wholesalers state that a 
strong upward tendency is seen in several items, 
and that it seems certain there will be in- 
creases of $1 to $2 the next two or three weeks. 
Wholesalers find business much better than it 
was earlier in the month, and are doing more 
buying than in several weeks. The southeastern 
yard call, especially for flooring, is also improv- 
ing, and there is a slightly better call from 
northern yards. Inquiry is.good from all 
sources. Box makers are buying actively now 
and are generally reported fairly well sold, and 
planning steady production for some time. 
Tupelo and lesser hardwood grades, especially 
gum, comprise their principal takings. Mill- 
work demand in the Southeast continues steady, 
and should be better than normal this summer 
beeause the industry is handling a larger than 
normal amount of work. Northern millwork call 
is only fair. 

Furniture sales are beginning to fall off a 
little after showing steady improvement for 
three or four weeks. Orders for current needs 
are about the same, but fewer orders for ad- 
vanee requirements are coming in. The in- 
quiry, however, is heavy, especially from south- 
eastern factories, which are the best buyers. 
The North Carolina outlook is very good for the 
late summer, and it is thought factories there 
will buy on the largest scale in three or four 
vears after the mid-summer furniture show 
which opens at High Point, N. C., soon. A 
much larger show than usual will be held this 
year, and the furniture manufacturers’ associa- 
tions is looking for a record volume of buying 
that will keep the factories operating steadily 
through the rest of the year. The primary call 
is for No. 1 and No. 2 gum, with a fair call 
reported for FAS gum and oak. Prices are 
about the same. 


Oak flooring factories continue to book heavy 
business and are operating at capacity, most 
of them well sold ahead. Industrial call is 
active, yard call steady in the Southeast, and 
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improving in the North and middle West. Rail- 
roads are buying on a fair basis for shop and 
depot construction, an abnormal amount of 
which is in progress in the Southeast. Indus- 
trial call for maple flooring is also good, and 
eall for beech is fair. Oak flooring is gather- 
ing strength again after price reductions earlier 
in June. Maple and beech flooring prices are 
unchanged, Oak flooring makers are fairly 
active in the market for white and red oak, but 
buying largely only for near future 
Prices are the same. 


needs. 


The call continues active from automobile 
and body factories and that from the imple- 
ment trade has lately shown improvement. The 
former are placing good orders for advance 
needs, and their inquiry indicates they will 
continue active in the market through the sum 
mer. FAS white ash, No. 1 and select ash 
and FAS maple are most active in the order 
named. Elm call is fair. Implement makers 
are buying mostly for current needs only, but 
on a larger basis than in several weeks, with 
inquiry giving promise of further improve- 
ment in this call. It is now certain that the 
first six months of the year will have established 
close to a record in hardwood sales to the auto- 
motive industry even though sales for a two 
month period were largely affected by the cold 
weather. 

The export demand is off but the outlook is 
better. Offerings are not enticing. Most busi- 
ness is from Latin-America, but some orders 
are being received from more distant buyers. 

Alfred Fox, of the Fox Manufacturing Co., 
of Atlanta, one of the South’s largest furniture 
plants, has been named a member of the finance 
committee in charge of arrangements for the 
annual industrial exhibition at the Atlanta 
Auditorium the first of the week of August. 
T. M. Brumby, president of the Brumby Chair 
Co., of Marietta, Ga., and president of the 
Georgia Manufacturers’ Association, is a mem- 
ber of the general committee. A majority of 
the Atlanta hardwood flooring plants and furni- 
ture factories will have exhibitions. 

The Jakin Novelty Co., of Jakin, Ga., re- 
cently announced planning erection of a new 
plant for the manufacture of cabinets at Donal 
sonville, Ga., expects to establish this plant at 
Jakin, near Donalsonville, but not before the 
latter part of the year. A site has been secured. 
Machinery has not been purchased, 

The Southern Manufacturing Co., recently 
chartered at Savannah, Ga., with $200,000, ae- 
cording to Victor B. Jenkins, Citizens & South- 
ern Bank, Savannah, president, has a 3-story 
building and is establishing a plant. At the 
outset caskets will be the principal output but 
later a general line of furniture will be pro- 
duced, Mr. Jenkins has stated. 

The plant of the South Georgia Buggy Co., 
of Valdosta, Ga., has been acquired by the 
South Georgia Milling Co., and about $7,000 to 
$8,000 is being invested remodeling the plant 
and installing additional equipment. 

The Gate City Coffin Co., of Atlanta, operat- 
ing a large plant for the manufacture of eas- 
kets, was purchased by the National Casket Co., 
which operates several casket plants throughout 
the United States. Merritt Guthrie, son of F. 
C. Guthrie, manager of the company’s plant 
at Nashville, Tenn., is in charge of the Atlanta 
plant as vice president and general manager. 

Construction has been started on a new band 
mill at Cordele, Ga., for the manufacture of 
hardwood and pine, principally the former, by 
W. L. Robuck, president of the Cordele Sash, 
Door & Lumber Co. About $100,000 is being 
invested. The daily output will be approxi- 
mately 60,000 feet. 

A. L. Howell, of Samson, Ala., plans to estab- 
lish a plant this summer at Bainbridge, Ga., 
for the manufacture of shuttles for textile mills, 
using hardwood largely. 

Dennis & Wright, who have been in the hard- 
wood business at Sparta, Ga., for some years, 
plan to establish a plant at Sparta for the 
manufacture of handles, using hardwood large- 
ly, on a site formerly occupied by the planing 
mill of the Franklin & Cary Co., recently moved 
to Columbus, Ga. 


Fail to Reduce Output 

MEMPHIS, TENN., June 22.—Hardwood pro- 
duction continues to climb each week in the face 
of the announcement made several weeks ago 
that many mills would curtail to five days of 
fifty hours a week. Reports would indicate that 
the majority went on the five-day week basis, 
but increased the number of hours of running 
each week to take cure of the day off. Many 
mills, it is reported, are running twelve hours 
a day for five days each week and in this 
way increasing rather than decreasing produc- 
tion. The mills in the southern half of the belt 
are running full time, many overtime, in order 
to replenish their stocks, which were rather 
broken because of the long period of idleness 
during the wet spring months, which did not 
affect the northern part of the belt. 

Demand has shown considerable improvement 
during the last week. This is especially true 
of furniture demand, particularly from the 
Carolinas. Many plants have placed some nice 
orders during the last week or ten days for de- 
livery throughout the summer months and in 
the early fall. These orders were placed at 
the low prices which are now being quoted by 
some manufacturers, dnd are said to be at cost 
of production or below. This kind of order tak- 
ing can not be continued unless manufacturing 
costs can be reduced, which is practically an 
impossibility at this time. The demand from 
the building trades has been exceedingly good, 
but is still far from expectations. The demand 
from the flooring plants has shown some im- 
provement, as well as that from the interior trim 
plants. There is very little business from auto- 
mobile concerns. Export business is showing 
some signs of improvement. Shipments are bet- 
ter and there are many inquiries, and quite a 
little business is being booked for immediate 
delivery. 

Logging conditions are ideal. There are 
plenty of logs and prices continue at the low 
levels which were previous quoted. 

George T. Houston, president Houston Bros., 
and the United Timber & Lumber Co., will sail 
from New York on the Columbus for Paris on 
July 6. He will be accompanied by Mrs. Hous- 
ton. They will spend the summer abroad on 
pleasure and business, returning to Memphis 
late in September. 


Auto Makers Defer Purchases 


Detroit, Micu., June 21.—Although a new 
high mark in automobile production is indi- 
cated for the first six months of this year, an 
orderly recession of production is noted in most 
plants in the Detroit territory. Some of the 
larger makers are still adhering to heavy sched- 
ules, but the usual midsummer curtailment is 
apparent. Purchases are being deferred in a 
number of instances yntil the completion of 
inventory taking or pending the renewal of 
manufacturing operations upon new models. At 
least five manufacturers are experimenting 
with a new model which is the counterpart in 
many essential features of the famous Euro- 
pean light cars. Dodge, Hudson-Essex, Buick, 
Chevrolet and:a few other large makers are 
still in high speed production. The Ford Motor 
Co. also has announced plans for increased pro- 
duetion following recent price reductions. 

The wholesale market in softwoods is some- 
what weaker. Buying by retail yards is re- 
ported as fairly good. Volume of building 
operations is increasing. 


Furniture Demand Improving 


MILWAUKEE, WIs., June 22.—Furniture fae- 
tories in Milwaukee have reported that volume 
of business so far in June is better than it was 
in May, as the trade is taking furniture in bet- 
ter quantities than it did this spring. Produc- 
tion, however, is not very high, because of the 
stocks on hand which have to be worked off, but 
the factories expect a higher production within 
the next few weeks. The interior decorating 
firms are enjoying a very good business this 
season. They are covered on lumber for all the 
jobs which they now have. A report from one 
of the leading furniture factories was to the 
effect that it planned to go into the lumber 


market about Aug. 1. This particular firm hag 
been buying from hand to mouth for severa] 
weeks. All of the companies expect to do a 
good business this fall and are planning their 
schedules accordingly. 

The hardwoods are moving fairly well in this 
market, but there is a tendency toward weak. 
ened prices. No. 1 common and select birch are 
moving well. 


Modern Merchandising Methods Needed 


WASHINGTON, D. C., June 21.—A prominent 
hardwood lumber manuacturer has addressed to 
a member of the National Committee on Wood 
Utilization the following letter: 

I believe that regardless of the channels through 
which the products of the lumber manufacturer 
reach the ultimate consumer, the lumber manufac- 
turer should regard as fundamental his responsi- 
bility to see that the product reaches the ultimate 
consumer in a condition that will best suit the 
consumer’s needs and convenience. This applies 
to all the requirements of the consumer that can 
be met within the limitations of the manufactur- 
er’s facilities and the character of the product 
itself. Further if the manufacturer's business is 
to prosper, he must see that the channels between 
himself and the ultimate consumer are made ag 
convenient as possible for all those who have any- 
thing to do with the buying, selling, handling and 
distribution. Moisture content is simply one of 
the factors. 

This is the policy pursued by the best merchants 
and is oftentimes more important than the essen- 
tial merits of the product itself. For illustration 
—steel is finding a place in the esteem of the pub- 
lic through the convenient forms into which it is 
put. Read the advertisements for medicine chests, 
lockers and cabinets for various things and you 
will find that the appeal to the public is primarily 
in the fact that here is something which suits 
its requirements, is all ready for use and can be 
had in the usual process of shopping. They go 
further and suggest through their advertising many 
conveniences which will be bought by people who 
had never thought of them before. Many of these 
things that I speak of could be made from wood 
and sold more cheaply, would answer all require- 
ments and be more attractive in appearance than 
steel, but nobody seems to have suggested it. 

The strongest argument the steel office furniture 
people have in selling their files and desks is that 
the drawers will not stick, that they always roll 
freely and easily. Office furniture can be and is 
made of wood that is entirely free from these ob- 
jections and the expense of making it right is no 
greater. All that is needed is the addition of some 
thought. 

The thing that seems to be little realized is that 
all the faults of wood and wood products are gen- 
erally blamed on the lumber manufacturer, and if 
they are not blamed on him directly he suffers just 
the same in the curtailment of demand. When a 
retail store here told me in August, 1919, that they 
had an advance of 40 percent on desks I asked 
them why and they said that it was due to the 
advance in the price of lumber, yet hardwood lum- 
ber at that time was less than 10 percent above 
the price at the signing of the armistice. 

When the retailer furnishes inferior material and 
the matter is called to his attention, he usually 
says that that is the best material he can get from 
the mills in that grade. If it is not dry enough, it 
is likewise the mills’ fault. In the latter case I 
think he is right. 

There is absolutely nothing new in this state- 
ment of facts, but I am convinced that if lumber 
manufacturers could come to a full realization of 
the significance of these things, it would take but 
a short time to correct them. It requires over- 
whelming evidence of a very specific sort to even 
make a dent in the habits of thought which per- 
haps have their roots in past generations. The 
lumber industry is trying to apply mental concepts 
of a generation ago to present day merchandising 
methods, which is about as sensible as using Civil 
War equipment to fight a modern army. The fre- 
sults demonstrate this. 

What the lumber industry needs can be expressed 
in one sentence: Modern engineering plans in pro- 
duction and modern merchandising methods in dis- 
tribution with these two working together in 4 
modern way. 





BADLY DRAWN AND ANTIQUATED building 
codes are responsible for much of the high cost 
of homes, John M. Gries, chief of the housing 
division of the Department of Commerce, de- 
clared recently before the national realtors’ 
convention. He urged Herbert Hoover’s idea 


of uniform building codes with provisions 
which measure up to modern science. 
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Tells of Observations on European Trip 


SCHOFIELD, WIs., June 22.—M. P. McCullough, manager of the 
Brooks & Ross Lumber Co., returned last week from Europe, where 
he and his wife and daughter spent several weeks touring countries 


on the Continent and visiting points in England. 

“We went primarily for rest and pleasure,” 
Mr. McCullough said, “and I made little effort 
to investigate business or social conditions. The 
financial crisis in France seemed to me very 
serious. A person couldn’t escape hearing about 
it and seeing and feeling it. Some of the shops 
in Paris that we were somewhat familiar with 
by reason of previous dealings simply closed 
their doors when the exchange became so un- 
favorable. This may have been a small straw, 
but it seemed to me to indicate that French 
people were both worried and also expected the 
crisis to come to a head. I noticed little un- 
employment in France or Italy. In Paris it 
would seem that any men otherwise unem- 
ployed were operating taxis. Taxi fares are 
absurdly low. One can ride a mile for about 
six cents. I saw few Frenchmen loafing in the 
streets or the parks. Quite a number were in 
the libraries and art galleries, but the casual 
observer would guess that unemployment on the 
Continent is small as compared with unem- 
ployment in England. 

“In Italy there seems to be a general feeling 
that Mussolini is a very great man and that he 
has saved Italy. But, as I said before, I made 
little effort to investigate such matters. I 


talked of such things merely with guides and hotel keepers and the 
like. Most of these people said that Fascism is strong enough both 
to repress socialism, against which it is especially directed, and also 
I was astounded to read the 


to keep Mussolini within due bounds. 





M. l’. MeCULLOUGH, SCHOFIELD, WIS. 


live. 


Our business here is doing well. 
ting a good volume, but we’d be glad if prices mended. I made no 
attempt to investigate foreign markets for American lumber, since 
our company is not directly interested in the export trade.” 


interview with Gen. Garibaldi, which appeared a few days ago in 
American newspapers, in which he predicted that a revolution 
would soon overthrow the Fascisti, destroy Mussolini and make 


Italy a republic. If there are any such move- 
ments in Italy they are most carefully con- 
cealed for little escapes Mussolini. 

“We were in Italy at the time of the English 
general strike. When we reached London, fly- 
ing across the Channel from Paris, the trouble 
was over. The general opinion we heard ex- 
pressed was that it was nothing more nor less 
than a tremendous calamity for English people 
and English business. The losses, both direct 
and indirect, were enormous. It will be long 
before British business recovers, and some of 
the losses never will be made up. Unemploy- 
ment is very apparent in England, and the Eng- 
lish people are depressed over it. The dole may 
be necessary; but the number receiving it, now 
rising into the millions, seems to be increasing. 
It is having a bad effect upon a certain class; 
making them bums, so the English people say. 
But the British have a way of pulling through, 
and they surely have a genius for orderly con- 
duct. A person can’t imagine such a situation 
in this country without serious disorder. 

“The trip was a pleasant one, and we went 
merely to have a pleasant time. Naturally I 
was glad to get home. An American can appre- 
ciate Europe for what it is and yet feel that 
there is only one country in which he cares to 
We have had no trouble get- 


Take Steps to Combat Anti-Shingle Move 


STrEATOR, ILL., June 21.—Local lumbermen 
and many home owners are taking steps to 
counteract a movement evidently instigated by 
proponents of material other than wood to in- 
flict upon the people of this city an ordinance 
forbidding the use of wood shingles within the 
city limits. 

Under a large display heading, ‘‘ Ordinance 
to Call for Fireproof Roofs—Police and Fire 
‘Commission Asks Council to Draft New Ordi- 
nance,’’ one of the local papers in last week’s 
issue said: 


As a measure of fire prevention, mem- 
bers of the police and fire commission 
submitted a resolution to the city coun- 
cil last night to the effect that steps 
be taken to have an ordinance drafted 
compelling fireproof roofs on all new 
homes built in the city. 

According to the authors of the reso- 
lution most of the fires occurring in the 
city in recent years have been due to 
shingle roofs which are susceptible to 
even the tiniest spark. 

In commenting on the matter, mem- 
bers of the council were unanimously 
in favor of the movement and believed 
it a wise suggestion to follow. 

In many instances where roofs are 
how in place it would be difficult to 
force the purchase of fireproof material, 
but where new ones are being erected 
city officials feel satisfied that the re- 
quest can be adhered to in these cases 
very easily. 

The city attorney was instructed to 
draft an ordinance to this effect. It 
will probably be presented at the meet- 
ing next Monday night. 


On the same day, another local paper, under 


held by fire commissioners and research 


a display heading, ‘‘New Ordinance May See 
End of Wooden Shingles—Police and Fire Com- 
mission Asks Council to Adopt Law,’’ had this 
to say: 


An ordinance prohibiting the further 
building of shingle roofs in this city 
was recommended to the city council 
by the police and fire commission last 
night at the regular meeting of the 
city dads. The recommendation came 
through a communication from Frank 
A. Ryan, clerk of the commission. . 

It was pointed out that a majority of 
the fires in this city are on wood shin- 
gled buildings. 

The council will take the matter un- 
der advisement. 

This was the first notice that lumbermen had 
been given that such a movement was in pros- 
pect, and D. C. Brown, manager of the J. C. 
Ames Lumber Co., promptly took steps to pre- 
vent the proposed ordinance being railroaded 
through the council. He immediately com- 
municated with the AMERICAN LUMBERMAN at 
Chicago and through it with C. E. Marsh, of 
the Red Cedar Shingle Bureau, and then ad- 
dressed the following letter to the mayor and 
city commission: 

*‘*We have noted the newspaper com- 
ments on the proposed anti-wood shingle 
ordinance scheduled to come up at your 
meeting Monday evening, June 21. 

**Knowing that the asphalt shingle 
so often referred to as a fireproof shin- 
gle is a decided fire hazard, and that 
numerous cities are now and have been 
repealing anti-wood shingle ordinances 
after exhaustive, unbiased fire tests 


committees, may we respectfully request 
postponement of any definite action on 
your part until time will permit 
thorough and proper investigation of 
the whole question. 

‘*We will welcome the opportunity 
and appreciate the privilege of present- 
ing the matter as we see it before the 
commissioners at your convenience.’’ 


As a result of these efforts, it is expected 
that the city authorities will hold hearings on 
the proposed ordinance and give the matter full 
consideration before taking action. 


City Council Defers Action 


SrreEator, ILL., June 23.—At the meeting of 
the city council on Monday night, a communica- 
tion from the J. C. Ames Lumber Co. was read, 
asking the council to defer action on the pro- 
posed anti-wood shingle ordinance until a thor- 
ough investigation could be made, and the city 
attorney also reported that he had been request- 
ed by long distance telephone from Chicago to 
ask the city council to defer action until those 
interested in wood shingles could present their 
side. The communication was filed, and as a 
result of this effort the city will allow ample 
time for both sides to present their arguments 
before final action is taken. Both of the local 
papers evidenced a spirit of fairness in giving 
the same prominence to this action of the coun- 
cil that they gave to the announcement of the 
proposed ordinance, one carrying a story under 
the display head, ‘‘Oppose Action of Council 
on Wood Shingles—Lumber Dealers Take Ex- 
ception to Proposed Step of City Officials;’’ the 
other carrying a display heading, ‘‘ Asks Probe 
Before Barring Shingles—Lumber Company Of- 
ficial Tells Council of Actions.’’ 
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Interesting Events in Southern Field 


Becomes Assistant Manager 

ELEcTRIC MILLS, Miss., June 21.—Eugene 
Bridgers, a well known lumber wholesaler and 
manufacturer in Mississippi and Alabama, has 
been appointed assistant manager of the Sumter 
Lumber Co., here, to sueceed E, E. Hall who 
recently accepted the position of sales man- 
ager of the E. W. Wier Lumber Co., Houston, 
Tex. He has had varied experience which well 
fits him for his new 
position with the Sum- 
ter company. 

Mr. Bridgers was con- 
nected with the J. J. 
Newman Lumber Co., 
Hattiesburg, Miss., for 
some time, and in 1917 





EUGENE BRIDGERS, 
Electric Mills, Miss. ; 
Assistant Manager 

Sumter Lumber Co. 





affiliated with the 
Chickasaw Lumber Co., 
Demopolis, Ala., as 
treasurer and manager 
of the pine department. 
In 1920 he went to 
Meridian, Miss., to de- 
velop a wholesale busi 
ness for the Meridian Lumber Co., a company 
affiliated with the Chickasaw organization. He 
was there less than a year when he and H. A. 
Shaffer bought the Meridian Lumber Co., Mr. 
Bridgers handling the sales end of the busi- 
ness. He has been successful in the whole- 
sale business and has built up a large acquain- 
tance among southern lumbermen. His latest 
move is of mutual advantage to both him and 
the company; for he is affiliating with one of 
the most prominent manufacturers of shortleaf 
southern pine. 





Mill Builders Get Two Contracts 


LAKE CHarLEs, La., June 21.—Contracts 
have been recently entered into by Thrall & 
Shea, sawmill builders and contractors, of this 
city, to build two mills, one for the J. M. 
Griffin Lumber Co., at Holopaw, Fla., to replace 
its sawmill unit destroyed by fire early in April, 
and one for the Fordyce Lumber Co., of For- 
dyce, Ark. 

The Griffin mill which will have an estimated 
capacity of 5,000,000 feet a month, will be a 
2-story structure, 66 by 303 feet in size, with 
an extension at the rear end of the mill 40 by 
48 feet. The contract for the mill equipment 
has been placed with the Filer & Stowell Co., 
of Milwaukee, Wis., and consists of two circular 
head saws; one 8-foot 
horizontal band resaw 
with double table, trans- 
fers and live rolls to 
each; one 11l-saw trim- 
mer; one 5-saw slasher; 
one circular log cut-off 
saw; one hog and all 





F. E. THRALL, 
Lake Charles, La.; 
Of Thrall & Shea 





transfers and live rolls. 
Thrall & Shea will in- 
stall all the necessary 
machinery to operate 
these machines in ac- 
cordance with the plans 
and specifications pre- 
pared by the Filer & 
Stowell Co. As part of 
their contract Thrall & Shea will add to the 
main building, as a third story, a filing room 





48 by 66 feet in size, installing all the neces- 
sary machinery, and will also build a lath mill, 
27 by 60 feet in size, connected on the side 
of the main building, with shed roof and trim- 
mer house according to plans. Thrall & Shea 
will also install a 1000-kilowatt turbo-generator 
and all the necessary condensing equipment. A 
fuel house is also contemplated though it is not 
in the original plans. 

H. H. Hebert, of the Lake Charles office of 

Thrall & Shea, is now in Holopaw and will 
represent the firm there until the job is com- 
pleted. R. O. Jefcoats is foreman on the mill 
job. 
. The plant to be built for the Fordyce Lum- 
ber Co. is to be a 2-unit hardwood flooring fac- 
tory. B. H. Thrall, of Thrall & Shea, is now 
at Fordyce and will probably remain there until 
the job is completed. M. E. Williams is fore- 
man for Thrall & Shea in the construction of 
the Fordyce plant. 


Loads Record Car 


CLARKSBURG, W. VA.,June 21.—The Delphi 
Lumber Co., 
for a big ecarload of 


the Forest Service in California for the last 
two years. At the end of the summer Mr 
Hough plans to go to the Yale forestry schoo), 
Another member of Mr. Frothingham’s station 
this summer will be Prof. L. J. Young, of the 
University of Michigan. Prof. Young ig no 
stranger to the Appalachian region, as he hag 
previously spent several summers in investiga. 
tion work in the mountains of North Caroling, 

The work of the summer will be largely op 
fire studies under the direction of Silviculturigt 
E. F. McCarthy, and on the reproduction fo). 
lowing logging. The latter party will be under 
the personal direction of Mr. Frothingham and 
other permanent members of the experiment 
station force. 


Gets Patent on Log Unloading Device 


HAMMOND, La., June 21.—Millard F. Cray. 
ford, master mechanic of the Natalbany Lun. 
ber Co., has been granted a patent on the Craw. 
ford log unloading machine, the first working 
model of which has been manufactured in the 
Natalbany company’s machine shop. This ma- 


of thiscity, claims the record chine has been in actual use for several months 





4/4 No. 2 common ma- 


ple. B. & O. car No. 
253,171 recently was 
loaded at the Delphi 


plant with 47,473 feet 
of 4/4 No. 2 common 


maple S$2S to 13/16 
inch. This stock was 


loaded on a 46-foot gon- 
dola of 140,000 pounds 
capacity. The stock 
ran 75 percent 14 and 
16 feet, the balance 10 
and 12 feet. The gen- 
eral manager, William 
Rogers, expresses the 
belief that this is a 
record car of hardwood 
lumber for West Vir- 
ginia, and issues a chal- 
lenge for any other mill 
to produce a carloading 
record that will beat 
this. In the aeccom- 
panying photograph, 
the persons shown read 
from left to right: 
William Rogers, general 
manager; Charles E. 
Gay, popular ‘‘Englishman’’ salesman of the 
company, and E. Dale Hunter, superintendent. 


Flooring Firm Completes Sawmill 


MonroeE, La., June 21.—The Benoit Oak 
Flooring Co., of this city, recently has com- 
pleted a modern 7-foot band sawmill with a 
capacity of 50,000 feet daily, and now will 
manufacture its oak from the tree to the fin- 
ished flooring. This company, of which R. L. 
Dryson is sales manager, has built up an en- 
viable reputation for its well manufactured oak 
flooring and now with its sawmill in operation 
will be in position to give its customers even 
better service than before. 


Forest Station Adds to Staff 


ASHEVILLE, N. C., June 21.—The Appalachian 
Forest Experiment Station is enlarging its sta- 
tion staff this summer. Two permanent ap- 
pointments have been made to the experiment 
station, the men being Ivan H. Sims, who comes 
to the station after completing a 5-year course 
at the University of Michigan, and L. F. Kel- 
logg, a graduate of the University of Califox- 
nia forestry school. Both Mr. Sims and Mr. 
Kellogg have been highly recommended for 
work at this experiment station. 

In addition to these appointments, Director 
E. H. Frothingham is employing for the sum- 
mer A. F. Hough, who has been connected with 





Record car of 4/4 No. 2 common maple loaded at plant of Delphi 


if 


Lumber Co. 


and is pronounced a distinct success by those 
who have seen it in operation. This machine 
not only reduces the number of workmen nee- 
essary for unloading log trains, but it eliminates 
possible injuries to workmen and saves much 
time. During a recent test, a car of logs was 
unloaded in one minute, while on other occa- 
sions fifteen cars were unloaded in ten minutes 
and sixteen cars in thirteen minutes. Only one 
man is required to operate a machine, which 
unloads the logs by pushing them from the cars. 
Commenting on this machine developed by one 
of its employees, an official of the Natalbany 
Lumber Co., said: 


In our experience we have found that the prod- 
uct from a good many trees is inferior in grade, 
and the ingenuity of the lumber manufacturer has 
been called upon in an increased ratio to effect 
mechanical devices that will make possible the 
conversion of such trees into lumber at lower cost 
to equalize the loss in sales value occasioned by 
the inferior quality. This has meant bringing t0 
the mill many crooked trees and trees with dead 
sap on them, making the question of unloading 
at the log pond a far more serious and expensive 
item than was the case when perfectly straight and 
sound logs were delivered. 


This device invented by Mr. Crawford consists 
of a steam ram mounted on trunnions on a self- 
propelling car with which, with a single operator, 
we can now unload our cars in from one-sixth to 
one-tenth the time that was necessary before we 
began to use this device, although previously wé 
had done everything possible in the way of prop: 
erly elevating our unloading track and removidg 








JUNE 


log p 
the ¢ 

Th 
Lumt 
fully 
claim 


the t 
El § 
ealri 
of L 
gucce 
rosin 
Cubs 
struc 
pico. 
been 
in tl 
of tl 
the | 
tow! 
usua 
ties 


this 
Mor 
peri 
The 
Sta 
per! 
met 
the 
ods 


ag 





1926 


2 last 
r Mr, 
choo), 
tation 
of the 
is no 
ie has 
stiga- 
‘Olina, 
ly on 
turist 
n fo). 
under 
Nn and 
iment 


eVice 
Craw- 
Lun- 
Craw- 
king 
in the 
iS Ma- 
onths 


ey 





[phi 


those 
achine 
n nee: 
inates 
much 
rs was 
ocea- 
inutes 
ly one 
which 
e ca;rs. 
yy one 
ilbany 


» prod- 
grade, 
‘er has 

effect 
le the 
er cost 
ned by 
zing to 
h dead 
oading 
yensive 
ht and 


onsists 
a self- 
erator, 
ixth to 
pre we 
sly we 
P prop: 
moving 





June 26, 1926 


AMERICAN LUMBERMAN 61 





jog pond skids so as to permit logs to fall from 
the car immediately into the pond. 

This machine has been used at the Natalbany 
Lumber Co.’s plant for three months and has 
fully demonstrated all that its inventor has 
elaimed for it. 


Marked Revival in Durango Industries 


DuRrANGO, MExIco, June 21.—Development of 
the turpentine industry in the pine forests near 
El Salto, State of Durango, which is being 
carried on by the Crowley Tar Products Co., 
of Los Angeles, Calif., is meeting with much 
success. One shipment of fifty-four tons of 
rosin was made recently by the company to 
Cuba, via Tampico. It is considering the con- 
struction of a turpentine storage plant at Tam- 
pico. During the last few months there has 
been a marked revival of the lumber industry 
in the timbered region of the Sierra Madres 
of this State. Large shipments of lumber from 
the mills are being made through Durango to 
towns and cities of central Mexico. An un- 
usually large demand exists for railroad cross 
ties and mine props, it is stated. 


State Experiments in Reforestation 


AusTIN, TEx., June 22.—The State of Texas 
this week purchased 1,632 acres of land in 
Montgomery County, where it will conduct ex- 
periments in reforestation of cut-over pine land. 
The land was placed in charge of E. O. Siecke, 
State forester, who will begin exhaustive ex- 
periments in relative returns under different 
methods of securing a stand of trees; and on 
the length of time required under various meth- 
ods of cultivation. 


To Develop Export Trade 


MEMPHIS, TENN., June 23.—W. B. Hender- 
son, of Washington, D. C., who will be the 
manager of the Memphis district office of the 
bureau of foreign and domestic commerce, is 
expected to arrive in Memphis the latter part 
of this week. Mr. Henderson will have charge 
of the local office which is primarily organized 
to aid exporters of Memphis and this immediate 
territory. While he will aid lumber exporters, 
it is expected that he will spend most of his 
time in an effort to develop the exportation of 
manufactured products. His office will be lo- 
cated in the Chamber of Commerce Building. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 23.—Railroads in the 
past have always insisted on making settlement 
of loss and damage claims for part carload 
losses at the value at destination in carload 
quantities, but under a new ruling of the Su- 
preme Court where partial loss is sustained it is 
properly computed on the less-than-carload 
basis. This new ruling is announced by J. H. 
Townshend, secretary-manager of the Southern 
Hardwood Traffic Association and will affect 
many loss and damage claims filed by lumber- 
men throughout the southern territory. 

Hearing before the Interstate Commerce Com- 
mission involving relief from Fourth Section 
violations (long-and-short-haul clauses) in con- 
nection with rates on forest products from 
points in the South and Southwest, which were 
assigned for hearing June 15, has been post- 
poned until some time in September. 


Ocean Rates to United Kingdom Ports 


Ocean rates on hardwoods and pine from gulf 
ports to United Kingdom ports, including Liv- 
erpool, Manchester, London, Avonmouth, Glas- 
gow ete., have been extended through December 
seaboard, according to announcement made by 
the American Overseas Forwarding Co., of this 
city. The rates, which are 35 cents a hundred 
pounds on heavy hardwoods, and 45 cents on 
light hardwoods, will continue for this period 
and give exporters an opportunity to book busi- 
ness ahead with a guaranteed rate. The an- 
houncement is resulting in a number of large 
bookings by exporters who have already booked 
some business for fall sailing. 


Curious Use for Growing Oak Trees 


East Macuias, ME., June 21.—Jewell Cates 
and his son, Charles Cates, leading two crews 
cutting lumber on the right-of-way of the high 
tension power line being extended from Machias 
to Lubec, made a strange discovery when cut- 
ting one of the great oaks on land of the late 
John C. Talbot, of East Machias. It recalls 
a curious use for growing oak trees and a 
strange superstition of early Colonial days, 
which will be of interest to lumbermen. 

One of the big oaks was cut about thirty-six 
inches from the ground and on the fresh-cut 
surface of the stump and the lower end of the 
butt log, about midway between heart and 
bark, was clearly marked the place where an 
auger had been used many years ago. A lock 
of black hair was found in the auger hole, seal- 
ing wax was plainly seen, also a plug em- 
bedded in the solid wood of the tree. What are 
evidently smoke marks can be discerned on the 
eut surface of the oak around the outer end of 
the auger hole, apparently made by the candle 
or taper used many, many years ago to melt 
the sealing wax. 

Some were quick to attach most romantic 
significance to the curious discovery; then there 
was recalled an ancient superstition which 
satisfactorily explains the mystery. In the 


olden days this was the approved method for 
treating a child suffering with asthma and 
kindred ills. The usual procedure was to take 
the afflicted child to a thriving oak tree and 
place the child with back against the tree. The 
child’s height was measured and carefully 
markéd on the trunk of the oak. A hole was 
then bored into the tree on a level with the top 
of the child’s head. A generous lock of the 
child’s hair was then packed into the auger 
hole, a plug was driven into the hole, and the 
opening was carefully sealed with sealing wax. 
As the child grew above the hidden hair in 
the tree trunk the asthma was supposed to be 
cured. 

Careful count of the growth rings between 
the end of the auger hole and the bark of the 
oak tree indicate that the lock of black hair 
was placed there just 95 years ago. This would 
be only five years after the founding of the 
town of East Machias, and the small girl or boy 
whose tresses were thus hidden by superstitious 
parents or friends has probably long ago passed 
from this earth. 

The annual growth rings in the stump show 
that the oak has been standing hore for 170 
years, dating back to a generation before the 
signing of the Declaration of Independence. 
The big end of the butt log measures 46 inches 
in diameter. 


Results of Dense Pine Publicity 


Bartow, Fua., June 21.—The advertising 
which the longleaf pine forces are doing in 
Florida does not seek to create demand in other 
sections of the country. ‘‘We are simply try- 
ing to stimulate the trade in Florida by educat- 
ing the people to the value of dense pine and 
the good judgment of using it in buildings of 
the State,’’ said Harry L. Askew, secretary- 
manager of the Roux Crate Co., of Bartow, 
and an officer in the several other longleaf mills 
controlled by the Roux interests. 


Answering the inquiry as to whether or not 
there have been any tangible results from the 
campaign Mr. Askew said ‘‘yes.’’ In many 
cases yard owners reported that they had had 
inquiries from customers concerning ‘‘ Florida 
Dense Pine,’’ about which they had been read- 
ing in the papers. In a number of yards addi- 
tional stocks of longleaf have been added, 
though perhaps only to the extent of being able 
to take care of any demand that may be created 
by the publicity that is being put out for long- 
leaf, or ‘‘dense’’ pine. 


The advertising has been very clever in many 
ways. The adoption of the word ‘‘Dense’’ has 
created interest. In some instances inquiries’ 
are for ‘‘that dense pine we have been hearing 
about.’’?’ Mr. Askew thinks that this has been 
very effective in getting people to stop, look 
and inquire. They have heard of ‘‘longleaf,’’ 
and ‘‘shortleaf,’’ but this ‘‘dense’’ pine is a 
new thing. By the time they have been told 
that it is the same old solid everlasting stuff 
that the pine forests of the State have been 
famous for so many years they have been hear- 
ing some of the arguments and their interest is 
aroused to find out what they ought to do when 
it comes to building. 


It is well known that the mills of Florida 
cutting longleaf pine hold to the view that 
the lumber made in Florida should be consumed 
in the State. This campaign of education is 
aimed at getting this idea over. It is firmly 
believed that there is an underlying apprecia- 
tion for Florida longleaf that is sufficient to 
build a sentiment for a trade that will take 
and use the output of the Florida mills. This 
seems to be established in the amount of inter- 
est aroused among the average citizen by this 
publicity. ‘‘We feel that the superiority of 
our product over that from other-sections of the 
country can be sold to the people, if we can 
get them to listen to us, as they seem to be 
listening as a result of this publicity,’’ is 
about the way Mr. Askew put it. 

Answering another question, Mr. Askew said 
that there is now every indication of codpera- 
tion on the part of the yards. He expressed 


confidence in the retailers seeing that longleaf 
is pushed. ‘‘It is good, and it is a home prod- 
uct,’’? he said. ‘‘It is of a nature that stands 
wear and tear, weather and strain. It will 
pay the yards in money and in prestige to 
handle it. We believe that they will.’’ In- 
quiring further with regard to price Mr. Askew 
made an argument to show that in price there 
can be no competition with shortleaf on a busi- 
ness basis. Shortleaf stumpage is around $2, 
longleaf $8. Labor in the shortleaf sections 
is cheaper. A natural differential of $5 more 
or less is inescapable. This is true, he argued, 
if the product is to be sold on an economic 
basis of what it costs to get it to the con- 
sumer. 

Trade is slack with the longleaf mills. More 
stocks are going on the yards than for a long 
time. The only bright spot is in certain see- 
tions of the East, where demand is better than 
at any time in the last six months. The Bartow 
mills of the Roux company are shipping fram- 
ing to yards in that territory, chiefly Philadel- 
phia, Baltimore, Boston and the metropolitan 
district. The railroads are buying some tim- 
bers and a great many switch ties. There is 
also a fair amount of stuff going to Cuba and 
Porto Rico, but the depression in the sugar 
market makes this often unsatisfactory as to 
price, and perhaps collections. Here and there 
are orders for small amounts in local sections. 
But it can not be said that the market is cither 
pleasing or promising for the moment, how- 
ever much it may look a few wecks later. 

I'he lumber that is now going on the yards is 
being put in first grade condition for the trade. 
It is going to give the buyers what they want 
in condition, so to speak, and also what they 
ask in lengths and sizes. It can not be said 
that the average longleaf mill is fixed to fill 
any sort of an order right off the bat, but it is 
true that any order based upon general condi- 
tions can be sent right out, and in the best of 
shape. It might be a building plan that runs 
to unusual sizes and lengths. In that event 
it would have to take time. But an order for 
ten or twenty houses of the ordinary type, run- 
ning from 14,000 to 20,000 feet of materials, 
can have prompt and efficient attention. In 
other words, to follow Mr. Askew along, ‘‘ they 
ean get what they want and when they want 
it’? 

This correspondent is prepared to say, from 
what he can learn, that the advertising of the 
Florida longleaf people is getting results, that 
it will be confined to the State in the belief that 
the mills of the State should have the trade of 
the people of the State, all things in values, 
potential service and cost, being equal. 
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Eastern News of Woods, Mill and Office 


Additions to Eastern National Forests 


WASHINGTON, D. C., June 21,—Another step 
has been taken toward the completion of the 
chain of purchased national forests protecting 
the headwaters of the navigable rivers of the 
Kast and South, by the authorization by the 
National Forest Reservation Commission of the 
addition of 37,175 acres in Tennessee, Penn- 
sylvania, Arkansas, Georgia, Virginia, and 
North and South Carolina. These national for- 
ests not only serve as protectors of the water 
sheds of the rivers of the region but help to 
assure a continuous supply of timber and act 
as demonstrations of practical and successful 
forestry for the information and guidance of 
timber land owners. 

The addition which has just been authorized 
brings the total area of these purchased forests 
to 2,725,800 acres, according to a statement is- 
sued by W. W. Ashe, secretary of the commis- 
sion. The lands just being purchased are at 
im average price of $4.27 an acre. Of the 
total acreage, 20,925 acres are located in Ten- 
nessee in the Unaka and Cherokee national for- 
ests, chiefly in Greene, Carter, Unicoi, Johnson, 
Polk, and Monroe counties. There are 12,152 
acres located in Arkansas, largely in Yell, 
Perry and Franklin counties, with smaller 
areas in Pope, Stone and Crawford counties, be 
ing acquired as additions to the Ouachita and 
Ozark national forests; 2,383 acres are in 
Georgia, chiefly in White, Union and Fannin 
counties, along the south slope of the Blue 
Ridge Mountains and in the Cherokee national 
forest. In Virginia the lands consist of 636 
seres largely in Amherst and Nelson counties 
as additions to the Natural Bridge national 
forest. In North Carolina the purchase of 323 
acres was authorized in Macon and Cherokee 
counties, and in South Carolina 167 acres in 
Oconee County, these being chiefly additions to 
the Nantahala national forest. In West Vir- 
ginia 60 acres were approved for purchase in 
Pendleton County, as an addition to the 
Monongahela national forest. 

The commission again established a precedent 
by authorizing the purchase of land for the 
production of timber under the authority given 
by recent legislation in place of making use 
of the statute allowing purchases to be made for 
the protection of navigable streams, the lands 


being considered being in the Ouachita Moun- 
tains of Arkansas and lying within the Ouachita 
national forest. 


Makes Large Airplane Propellers 

Burra.o, N. Y., June 22.—G. Elias & Bro. 
(Inc.), manufacturers of lumber and millwork, 
have an aircraft department which has attained 
national prominence as a designer and manu- 
facturer of modern airplanes and parts, and 
has won prizes from the Government for navy 





Two of the largest airplane propellers ever 

made, which have recently been turned out by 

the airplane department of G. Elias ¢ Bro. 
(Inc.), Buffalo, N. Y. 


and army planes, besides building the second 
largest bombing machine ever built. Connee ted 
with the airplane department is the propeller 
department, which has recently finished two of 
the largest propellers ever constructed. 

The building of propellers is probably the 
most difficult work in wood there is, because 
they must not only be absolutely accurate as to 
dimension but they must also be in perfect bal- 
ance. This means that the greatest care must 
be used in selecting wood with the proper mois- 
ture content and specific gravity, and that it 
must be laminated by experts, because if the 
balance is the least bit off, the propeller is use- 
less. 

The firm is known mostly for its manufacture 
of lumber and millwork which constitutes the 
main portion of its business. It has furnished 
considerable millwork for churches, office build 
ings, hotels and stores in Buffalo recently. 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., June 21.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale commod- 
ity prices declined to 147.3 for the week ended 
June 16, from 147.7 for the week ended June 9. 


Locates District Office in Steel City 


PITTSBURGH, PaA., June 22.—In order to come 
into closer touch with its increasing business 
in the Pittsburgh area, the Weyerhaeuser Sales 
Co. is establishing district headquarters in this 
city, the district to embrace the territory in- 
cluding Buffalo, Syracuse and Rochester, N. 
Y. Altoona, Pa., and Youngstown, Ohio. G. B. 
Knox, who has been the company’s representa- 
tive here, has been transferred to Philadelphia, 
where he will be district manager in charge of 
the Philadelphia office, and L. W. Rick, who has 
been the company’s district sales manager for 
the Humbird Lumber Co. at Sandpoint, Idaho, 
has been made district manager for the Pitts- 
burgh office. Mr. Rick is establishing offices in 
suite 2401, First National Bank Building, in 
the heart of the business district of the city. 
He will be assisted by L. J. Feinaugle, who has 
been connected with the office here, and will 
also add another salesman. 


Expresses Faith in West Coast Industry 


VORTLAND, OrE., June 19.—In a recent in- 
terview printed in the Oregon Journal, F. C. 
Knapp, president of the Peninsula Lumber Co., 
of this city, stressed the need of educating the 
public in the uses of West Coast lumber and 
expressed the confident belief that the Pacific 
coast lumber industry will be made permanently 
prosperous if the industry itself codperates 
properly and presents a solid front in mar- 
shaling its forces to combat the inroads of sub 
stitutes. In this interview Mr. Knapp said: 

I believe the lumber business of the Pacific 
Northwest is on the threshold of a true and last- 
ing prosperity. My faith is the result of forty 
years’ experience in the business. Our lumber 
industry has finally “growed up,” and we have the 
best softwoods out here that grow any place on 
earth. Now that we are beginning to really mer- 
chandise and advertise, we are on the way to pros- 
perity. The rules which brought prosperity to 
other industries will bring profit to ours, and profit 
to lumber means profit to every man, woman and 
child in the Pacific Northwest. 

The man on the streets asks, “What is wrong 
with the lumber industry? Is it as badly off as 
lumbermen would have us believe?’ The lumber 
industry out here is not profitable as a whole 
today, nor has it ever been, but if we lumber manu- 
facturers conclude the job of trade promotion 
which we have started, it will be profitable and 
that time will come soon. 


Must Use Salesmanship and Advertising 
All we need to do is to follow the example set by 


southern pine, our chief lumber competitor, and the 
score or more of well known lumber substitutes. 
We must use salesmanship and advertising. 

As a boy in southern Michigan, I worked with 
my father clearing the forest. We did not con- 
sider ourselves lumbermen. We cut down the 
most wonderful walnut, oak, birch and maple trees 
that ever grew, as our direct ancestors had in 
Connecticut and Massachusetts, only to find a 
place to plant more corn to fatten more hogs that 
more children could be fed. Neither my father nor 
myself thought of our lumbering as a_ business. 
We took the valuable hardwood logs to a little mill 
about ten miles away, and if fortunate brought 
back to the homestead a suckling pig or a white 
faced calf in exchange for a thousand feet of lum- 
ber. If it were possible to buy a thousand feet of 
such lumber today, it would bring not less than 
$200. But this lumber had no value except as the 
wampum of the Indian had value for trading pur- 
poses. 

Gradually the lumber industry as a business took 
shape. An individual here and there saw the possi- 
bilities of business management, but progress has 
been slow. For generations the only thought in 
the minds of 90 percent of the people heading lum- 
ber enterprises was that of clearing the land and 
getting the product of the log out of sight. 


Number of Producers Retarded Business 


The chief difficulty has been the slow growth of 
business management, and this has been retarded 
by the number of lumber producers. There are 
today more than 30,000 sawmills in the United 
States, and all in some way or another are com- 
petitors, 


Fifteen years ago competition between large and 
small mills was ruining the lumber industry in 
the southern States. Faced with constant losses, 
leading southern pine operators organized the 
present Southern Pine Association and attempted 
as a group to further modern merchandising, mar- 
kets and methods. They established a trade ex- 
tension bureau under the direction of the best mer- 
chandising men they could find. They have spent 
more than two and a half million dollars since 
1915 in extending the uses of their woods, and 
their efforts and expenditures have brought back 
profits. 


Followed Examples of Southern Pine Men 

Faced by a situation identical, it was natural 
for us to follow the means they had found suc 
cessful. All the more so that several of the lead 
ing southern pine operators, fresh from experience 
in profitable lumber making and selling, have 
moved recenty into our territory, where they have 
joined us in attacking the same problem. Our 
first step was to secure Henry Schott as manager 
of our organization, the West Coast Lumber Trade 
‘xtension Bureau, because he had been manager 
of the organization from 1915, which proved suc- 
cessful with southern pine. 

We are out to sell more wood to America. And 
we are going to sell more Douglas fir, Sitka spruce, 
western red cedar and West Coast hemlock. We 
are going to sell these as preferred building ma- 
terials. We are going to merchandise a high class 
piece of goods by modern methods, 

The per capita use of wood in the United States 
has materially decreased during the last fifteen 
years. This has not been brought about by the 








JUNI 
— 
scare 
weak 
accol 
men 
men 
chan 
the | 
Sa 
and 
knov 
prail 
by t 


W 
arou 
ingt 
our 
js a 
yeal 
pett 


gon 


lun 
mo 
of 

Sn 
W: 
toc 
sou 


to 


Sf 





1926 


e 
cond 
eted 


eller 
0 of 


the 
AUse 
is to 
bal- 
nust 
nois- 
it it 

the 
use- 


ture 
the 
shed 


nild 


ex 
vard 
an- 
nod- 
ided 
ie 9, 


ty 
ome 
ness 
ales 
this 
in- 
N. 
. B. 
nta- 
hia, 
e of 
has 
for 
aho, 
itts- 
$ in 
, mi 
sity. 
has 
will 


and 
y in 
sses, 
the 
pted 
mar- 
» eX- 
mer- 
pent 
‘ince 
and 
back 


n 
ural 
suc 
ead 
ence 
have 
nave 
Our 
ager 
rade 
ager 
suc- 


And 
‘uce, 
We 
ma- 
lass 


ates 
teen 
the 





June 26, 1926 


AMERICAN 


LUMBERMAN 63 





a eel 
scarcity of wood or because people have discovered 
weakness in the material. It has come about on 
account of the inroads of substitutes. As lumber- 
men we have been order takers instead of sales- 
men and have not done what every successful mer- 
chant knows must be done—plant in the minds of 
the public the thought of quality and service. 
Salesmanship and advertising, trade promotion 
and proper manufacturing, go hand in hand. I 
know from forty years of experience that the same 
yrains directed to our problems that are now used 
py the substitutes will produce similar results. 


Excellent Softwoods in the West 
We have the best softwoods on earth for all 
around purposes right here in Oregon and Wash- 
jngton. We need only to merchandise them. When 
our West Coast Lumber Trade Extension Bureau 
is a year old—it was started during March this 
year—the people of these States will begin to get a 

petter opinion of lumbermen as merchants. 
There is in the fir belt of Washington and Ore- 
gon enough timber land, good for nothing else, to 


Activities o 


Speaks on Eastern Outlook for Fir 


SEATTLE, WASH., June 19.—At the Hoo-Hoo 
luncheon on Thursday, which was well attended, 
most of the time was devoted to consideration 
of a report made by Sam P. Johns, jr., of the 
Snoqualmie Falls Lumber Co., Snoqualmie Falls, 
Wash., on his two-month eastern trip, which 
took him as far east as Pittsburgh and as far 
south as Kansas City. 

Mr. Johns gave as his impression that fir 
lumber was widening its market very rapidly. 
He said dealers were more interested now than 
they have been formerly in learning the quali- 
ties of fir, and they are taking to it more read 
ily. He feels sure that red cedar shingles will 
be used in a much greater volume in the future 
than they have been in the past. He states 
several dealers told him defects were being 
found in other kinds of roofing material, which 
indicated to them that good red cedar shingles 
were the best roofing, and that they would be 
able to sell more of them than in the past. 

Mr. Johns also paid a tribute to the memory 
of Lou Fifer, saying that Lou was one of the 
strongest forces behind Hoo-Hoo in this terri- 
tory, and gave much of his time to it. 

Hugh Brady, chairman of the entertainment 
committee, announced the annual picnic will be 
held at Fortuna Park, July 31. 

Thomas Bordeaux, president Mumby Lumber 
& Shingle Co., was a visitor. 

J. P. Austin, of the AMERICAN LUMBERMAN, 
who is Vicegerent Snark of this district, was 
selected to conduct the next luncheon. 


Check Presented to Contest Winner 


MARSHFIELD, OrE., June 19.—At a _ recent 
monthly meeting of the department heads of 
the Coos Bay Lumber Co., of this City, W. H. 
Ferguson, machine shop foreman, who won 
second prize in the 1926 waste prevention con- 
test of the National Lumber Manufacturers’ 
Association, was presented his check for $500 
by J. H. Jeffrey, assistant general manager 
of the company, on behalf of the National 
association. [NoTe: A story of the awards 
appeared on pages 56 and 57 of the June 19 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 

In a short speech preceding the presentation 
Mr. Jeffrey pointed out that for many years 
practically no changes were made in sawmill 
machinery and that the sawmill owners took 
whatever machinery the manufacturers told 
them was proper equipment. A great change 
has taken place in recent years. Lumber manu- 
facturers have realized that various types of 
machinery are needed to manufacture lumber 
that meets the requirements of their customers. 
And machinery manufacturers have realized 
that they must cater to their trade and fur- 
nish equipment in line with the new demands. 
The lumber industry has become a highly spe- 
elalized business where exacting demands are 


supply throughout all time the probable softwood 
needs of our American people. Conservation will 
come with utilization, and both of these will follow 
profitable lumbering, and this last must come from 
good merchandising. There is no good reason that 
I can see, therefore, why, when prosperity comes 
of our efforts, that it can not be made permanent. 


Prove Drainage Aids Tree Growth 


St. Paut, MINN., June 21.—Drainage as a 
means of timber growing is a new idea in this 
country, but promising tests by the Lake States 
Forest Experiment Station indicate that it can 
be a very successful means. The Forest Service 
estimates that the rate of tree growth on the 
9,000,000 acres of swamp forest in the Lake 
States may be doubled or trebled by partial 
drainage. White cedar, the standard wood for 
telephone poles and fence posts in many parts 
of the East and middle West, spruce and bal- 


sam, much sought after pulp woods, and eastern 
tamarack or larch, one of the fastest growing 
conifers of this region, are the trees that would 
be most benefited by swamp drainage. Un- 
drained, the swamps offer only a loose, acid 
soil of peat varying in depth from a few inches 
to six feet or more and swamp forests are typ- 
ically unthrifty and slow of growth. 

The few investigations made thus far indi- 
cate that partial drainage greatly increases tree 
growth and the number of seedlings that come 
up in bare spots. Larch and black spruce were 
found to increase five to nine times in the rate 
of height growth after drainage, and twelve to 
twenty-three times in volume. The experiment 
station will conduct its investigations in codp- 
eration with other State and Federal agencies 
throughout the coming field season, with addi- 
tional observations for several years thereafter 
until the full effect of partial drainage may be 
clearly estimated. 


West Coast Lumbermen 


made through all branches. Countless ideas 
and machinery designs have been produced, and 
today a variety of standard machines are of- 
fered by reputable machinery houses to serve 
the industry better. 

Along with this revolution in machinery, con- 
tinued Mr. Jeffrey, has developed associations 
which have been largely responsible for these 
improvements. The National Lumber Manu- 
facturers’ Association has been one of the most 
important and its utilization and waste preven- 
tion committee has done much to improve man- 
ufacturing processes and machinery. It has 
realized that ideas of the actual workers in the 
industry are valuable, and has stimulated in- 
vention by offering substantial prizes each year 
for ideas submitted which will prevent waste 
and aid the industry. 


An Oregon Freak Tree 
PORTLAND, ORE., June 19.—Freak trees, 
warped by the winds, are plentiful along the 
beaches of Oregon for during winter strong 





Wind-torn spruce at Rockaway beach, Oregon 


gales are frequent. One of the most wind-torn 
old spruces along the entire stretch is a serub 
spruce at Rockaway whose limbs have been 
twisted into grotesque shapes. But it serves a 
purpose nevertheless for during the summer 
months it is very popular with the kiddies rusti- 
cating in that vicinity. It is great fun for them 
to perch and teeter on the low bent branch 
that a continual fight for existence has hard- 
ened like steel. 


Lumber Values and Building Costs 


Los ANGELES, CALIF., June 19.—A recent 
Babson chart barometer letter expressing a 
probability that other materials will be substi- 
tuted in a greater degree for lumber in future 
building operations has caused considerable 
comment among the lumbermen of this section. 
L. H. Stanton, president of E. J. Stanton & 
Son, has addressed a letter to the Babson Sta- 
tistical Organization at Babson Park, Mass., in 
which he says: 


Referring to your Babson chart barometer letter 
of June 1, in which you refer to the probabilities 
of substitutions being made for the use of lumber 
in future building operations; I wish to express to 
you my idea as to difference of opinion in this 
connection. 


As a lumber dealer I do actually know that the 
lumber industry has been in a very curious con- 
dition for the last two years. The West Coast 
mills, particularly the Douglas fir mills in Oregon 
and Washington, have been in many cases manu- 
facturing and shipping lumber at a loss. A good 
deal of the same condition prevails among the lum- 
ber dealers, particularly in southern California, 
due to excessive competition. The result is that, 
particularly in California, building lumber has been 
sold to the trade at cost of production and less, 
and I believe that in comparison with other com- 
modities you will agree with me that even in the 
eastern sections of the country building lumber 
prices are very reasonable. 


In talking to a prominent builder the other day 
I asked him why it was that building costs were 
not much lower, as I knew it to be a fact that 
building materials were extremely reasonable in 
price. He answered me that while lumber and 
other building materials are very cheap at the pres- 
ent time the labor element is extremely high, and 
I personally believe that the item of labor is the 
one thing that tends more than anything else to 
keep building costs up. I have been figuring on 
building a house myself and could really build a 
very reasonable house, but find that brick and con- 
crete are so high as to be absolutely out of the 
question. I think that the idea that so many peo- 
ple have that lumber is very high as a building 
material is very much of a fallacy. The building 
blocks which you mentioned as being a possible 
substitute for lumber or brick might work out sat- 
isfactorily for some jobs, but my opinion is that 
the labor would be practically the same as in laying 
bricks and that this high labor would make the 
use of these blocks much higher than lumber. 

Would like very much to hear from you in regard 
to this. 

Considerable indifnation has been expressed 
that an attempt should be made by an influen- 
tial statistical organization to prejudice people 
against the use of lumber by sending out state- 
ments that will not bear the light of the real 
facts. When lumber was at its peak price, it 
was clearly shown that the price of lumber had 
little to do with the increased cost of the aver- 
age building, and now that lumber prices are 
at a low point, it is still more ridiculous to at- 
tribute increased cost of building to the price of 
lumber. The local lumber fraternity is awaiting 
with considerable interest a reply from the 
Babson organization to Mr. Stanton’s letter. 
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Associations’ Plans and Activities 


July 13—lRoofer Manufacturers’ Club, Hotel Dempsey, 


Macon, Ga. 

July 14-16—American Society of Civil Engineers, Seat- 
tle, Wash Summer meeting. 

July 14-16—Southern Sash, Door & Millwork Manufac- 
turers’ Association, De Soto Hotel, Savannah, Ga. 
Summer meeting. 

July 22—Southern Pine Association, Gayoso Hotel, Mem- 


phis, Tenn, Midsummer meeting. 

Aug. 5—National Lumber Manufacturers’ 
Winthrop Hotel, Tacoma, Wash. 
ing of directors. 

Aug. 11-12—Carolina Retail Lumber Dealers’ Associa- 
tion, Myrtle Beach, 8. C. Summer convention. 
Sept. 28-24—National Hardwood Lumber Association, 

Palmer House, Chicago, Annual, 


Association, 
Semiannual meet- 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 

Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Avnuual. 


Carolina Summer Convention 

CoLtumBiA, 8. C., June 21.—Announcement is 
made by A. D. Reynolds, of this city, newly 
appointed secretary of the Carolina Retail Lum- 
ber Dealers’ Association, that the organization 
will hold its summer convention on Aug. 11 and 
12 at Myrtle Beach. 

National Directors’ Plans 

Wasuinoton, D. C., June 22.—As a prelim- 
inary to the quarterly meeting of the directors 
of the National Lumber Manufacturers’ Asso- 
ciation at the Winthrop Hotel, Tacoma, Wash., 
Aug. 5, there will be a meeting of the national! 
directors with the directors of the Western 
Pine Manufacturers’ Association at Spokane on 
Aug. 3 to consider national lumber trade exten- 
810n. 

Following the Tacoma meeting, some of the 
national directors will go to San Francisco and 
attend a trade extension conference with the 
California lumbermen Aug. 10. 


Southern Pine Midsummer Meeting 


New ORLEANS, LA., June 22.—Announcement 
was made today at the offices of the Southern 
Pine Association that the midsummer meeting of 
its subseribers will be held on July 22 next at 
the Gayoso Hotel, Memphis. No special pro- 
gram for the meeting has been prepared thus 
far, but announcements with respect to it prob- 
ably will be made a little later. 


Tennesseeans Set 1927 Date 


CHATTANOOGA, TENN., June 21.—At a meet- 
ing of the officers and directors of the Tennessee 
Retail Lumber & Millwork Dealers’ Association, 
held here June 21 at the Hotel Patten, it was 
decided to hold the 1927 convention on Feb. 24 
and 25 in Memphis, with headquarters probably 
at the Hotel Peabody. Memphis was selected 
after several other cities had made representa- 
tions to the board of directors and particularly 
after Herman L. Thompson, of the Central 
Lumber Co., a director, had offered the codp- 
eration of Memphians. 

Former President C. L. Marshall, of the Mar- 
shall Bros, Lumber Co., Johnson City, was re- 
elected to represent the association at the Na- 
tional Retail Lumber Dealers’ Association con- 
vention to be held in New Orleans in November, 
1926. Suggestion was also made that Secretary 
J. A. Minnich, of Memphis, attend the con- 
ference of State retail association secretaries 
when it is held in Chicago in July. 

The association added eight new members to 
its roster during June. 


Pea Baaaaas 


Hold Illinois Zone Meeting 

De Kats, Iuu., June 21.—A zone meeting of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation was held under the auspices of the De 
Kalb County Lumbermen’s Club last Wednes- 
day at the Kishwaukee Country Club between 
here and Sycamore on the Sycamore Road, at 
which forty lumbermen were present for the 
dinner which was served at 6:30 p.m. A. H. 


Holeomb, of Sycamore, president of the DeKalb 
County club, presided. 


Following the dinner an instructive program 
was carried through by President Holeomb in 
which talks were made by Charles L. Schwartz, 
of Naperville, on business conditions; by B. H. 
Weigand, of the Bates Valve Bag Co., Chicago, 
on organization and codperation; by R. C. 
Clark, Chicago representative of the Tremont 
Lumber Co. and the Trinity County Lumber 
Co., on market conditions; by E. E. Embree, of 
Dekalb, on dealer distribution and by State 
Secretary J. F. Bryan, Chicago, on relations of 
retail dealers. 


Timber Protective Bodies Meet 


SPOKANE, WAsSH., June 19.—The quarterly 
meetings of the five timber protective associa- 
tions of northern Idaho, namely the Coeur 
d’Alene, Pend Oreille, Potlatch, Clearwater 
and Priest River Timber Protective associa- 
tions, were held in Spokane Monday and Tues- 
day of this week in the Eilers Building. Routine 
matters in preparation for the current fire sea- 
son were discussed and disposed of. Those 
present were a unit in declaring the present 
season, because of the early dry condition of the 
forests the most potentially dangerous since 
the terrible forest fires of 1910. Every effort 
has been made to get the various fire detection 
and fire fighting agencies tuned up to the high- 
est pitch of efficiency. 


Toronto Wholesalers’ Monthly 


ToRONTO, ONT., June 21.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting today at the King Edward 
Hotel, and then adjourned over the summer 
months until September. Don Barclay, of the 
Canadian Western Lumber Co., reported that 
the annual picnic put on by the Toronto Hoo- 
Hoo Club, at Clarkson, had been a great suc- 
cess, the attendance being the largest at any 
meeting of lumbermen ever held in this dis- 
trict. Not content with this success, the club is 
planning several other attractive features, in- 
cluding a soft ball team, which already has a 
record of victories and is open to receive chal- 
lenges from other teams, a bowling league, 
which will help to keep the lumbermen of Toron- 
to in good physical trim during the winter 
months, and a golf tournament some day a little 
later on in the summer. Jim Keenan, of Keenan 
Bros., Owen Sound, who is mayor of that town, 
was present at the meeting and delivered a 
short address. The chairman and A. E. Clark, 
of Edward Clark & Son, reported good progress 
in connection with negotiations with the rail- 
way companies relating to certain revisions of 
freight rates now under consideration jointly 
between representatives of the railways and 
those of the wholesale lumbermen. 


Detroit Association Elects 


Detroit, Micu., June 22.—J. A. Braun, head 
of the Braun Lumber Co., was reélected presi- 
dent of the Detroit Lumber Dealers’ Associa- 
tion on Monday, June 21, at a meeting of the 
board of directors of the organization. Other 
officers were chosen as follows: 


e Vice president—C. E. Huyette, Harding Lumber 
0. 


Secretary—Ed. J. Weeks, Weeks Lumber Co. 

Treasurer—Charles F, Meagher, C. F. Meagher 
Lumber Co. 

Mr. Braun was signally honored by about 
seventy members of the Detroit and Suburban 
Lumber Dealers’ associations on Thursday eve- 
ning, June 17, when a testimonial dinner in 
appreciation of his untiring efforts in organ- 
ization activities was staged at Hotel Statler. 
Charles F. Meagher presented Mr. Braun with 
three wrought silver pieces, a vase and two 
candlesticks, by George Jansen, Danish crafts- 
man, whose work is internationally known. 
John C. Stuart acted as toastmaster in his usual 
happy manner. Short talks were made by 
Henry Otis, A. B. Lowrie, Robert Restrick, C. 
W. Kotcher, Fred L. Lowrie, Fred A. McCaul, 


Harry Berger, Bert Allen, C. W. Kotcher and 
J. C. Cremer, secretary of the association. Al] 
of the speakers paid high tribute to the untir. 
ing efforts of Mr. Braun in behalf of the lum. 
ber industry. 

In acknowledging the splendid testimonial 
Mr. Braun spoke highly of the work of his as- 
sociates in the associations without whose co- 
operation, he pointed out, no real achievements 
for the upbuilding of the industry would have 
been possible. He also referred particularly to 
the work of Mr. Cremer, the Detroit association 
secretary, by citing the faithful and efficient 
manner in which he has discharged his duties, 

At the conclusion of the gathering Mr. 
Cremer made a plea for cooperative effort in 
carrying on the lumber business upon the high- 
est possible plane, making for its intensive de- 
velopment. 


Penn Retail Directors Meet 


PITTSBURGH, Pa., June 22.—A meeting here 
last Friday of the board of directors of the 
Retail Lumber Dealers’ Association of Pennsy)- 
vania was the last meeting of the board until 
October. Reports from county organizations on 
business conditions showed that they are gen- 
erally fair, though weak in some places. Sece- 
retary William B. Stayer reported having met 
with the Westmoreland County retail dealers at 
a recent session in Greensburg. The Westmore- 
land dealers plan to form a county association, 
which they expect to organize with a large mem- 
bership at the start. 


New Orleans Club Elects 


New ORLEANS, LA., June 21.—At its annual 
election, held last Saturday, the Lumbermen’s 
Club of New Orleans named the following of- 
ficers to serve for the ensuing year: 

President—Harry D. Knoop, of the Otto Knoop 
Lumber & Realty Co. 


First vice president—W. B. Morgan, of S. T. 
Alcus & Co. 


Second vice president—Phil Lanier, of the Philip 
Lanier Lumber Co. 


Treasurer—R. J. Fine, of the Hirsch Lumber Co. 


Resident directors—H. S. Reicke, F. J. Thomas, 
H. Black, Lee H. Wilson, C. J. Roney, Harvey Moy- 
nan, George Gardiner. 


Non-resident directors—M. H. Bissell, C. E. 
Klumb, C. D. M. Houghton and R. L. Gilbert. 

The officers-elect represent a composite of 
both the rival tickets, several of them having 
been named on both. The election closed with 
a membership dinner Saturday evening and an 
informal celebration followed the announcement 
of the result. 


Believe Plan Premature 


CotumBus, OnI0o, June 22.—A meeting of 
district No. 8 of the Ohio Association of Retail 
Lumber Dealers, which comprises Franklin 
County, was held at the Chittenden Hotel, June 
21, to take action on the proposition from the 
Southern Pine Association to aid in an adver- 
tising campaign to popularize grade-marked 
lumber with the public in Columbus and cen- 
tral Ohio. The meeting was well attended, 
there being forty present. Chairman J. E. 
MeNally welcomed guests from district No. 12 
including E. E. Lorrimer, of Zanesville, William 
H. Smith, G. A. Smith and J. G. Hughes, of 
Newark, and S. W. Keller, of Baltimore. 

Following an excellent dinner, A. C. Davis 
presented the proposition as made by Earl 
Dionne, special field representative of the 
Southern Pine Association, which was that 
local retailers assume 75 percent and the South- 
ern Pine Association 25 percent of the cost 
of the advertising campaign. He reported 
that many believed the proposition was prema- 
ture in that only 21 to 22 percent of southern 
pine manufactured in the country is grade 
marked and none of the West Coast Products. 
He believed that the Southern Pine Association 
executives and field representatives should de- 
vote their time to getting a larger proportion 
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of the output grade marked and when that is 
done come again and the proposition would be 
considered. This appeared to be the sentiment 
of all present. 

Retailers reported a highly competitive con- 
dition in Columbus with profits reduced to a 
minimum. 

The M. J. Bergin Lumber Co. was recom- 
mended for membership in the State associa- 
tion, Which would automatically make it a 
member of the group. The next meeting will 
be held at the call of the chairman, early in 
September. ALAS SEE SE 

Georgians Organize Club 

Macon, GaA., June 25.—The Lumbermen’s 
(lub, a social organization for the lumber in- 
terests of central Georgia, was organized here 
om Friday night with a dinner meeting at 
Hotel Dempsey. While there were only twenty 
in attendance, the charter membership contains 
a list of more than thirty names, and with an 
active membership committee there is every in- 
dication that a number of other names will be 


added to the roll before the next meeting, 
July 22. 

H. L. MacEwen, secretary of the Case-Fowler 
Lumber Co., was elected president of the new 
organization. J. W. McCook, of the J. W. 
McCook Lumber Co., was chosen vice president, 
and N. 8S. Fritts, with the Case-Fowler Lumber 
Co., secretary and treasurer. The membership 
committee is composed of H. H. Heath, E. H. 
Block and R. V. Elledge. 

G. F. McKnight, of the Case-Fowler Lumber 
Co., one of the foremost men of the industry in 
fostering the new club, acted as temporary 
chairman until permanent officers were selected. 


Following are the members of the club: 


B. F. Wainwright, Fowler-Wainwright Handle 
Co.; Lee Bennett and E. A. Bergstroff, Southern 
Lumber Corporation; E. B. Smith and H. H. 
Health, E. B. Smith Lumber Co.; T. M. Willing- 
ham, Central Sash & Door Co. ; Alvner Chambers, 
Chambers Lumber Co.; O. P. Willingham, jr. 
Willingham Sash & Door Co.; H. L. Crandall and 
A. E. Rood, Georgia- Carolina’ Lumber co: &. 7. 
McKnight, H. L. MacEwen, N. S. Fritts and W. J. 
Collins, Case-Fowler Lumber Co.; E. W. Smith, 
Jeffreys- McElrath Manufacturing Co. ; e. 2. Miller, 


Maxwell Bros. (Inc.); E. H. Block, Massee & 
Felton Lumber Co.; G. W. Griffin, AMpRican LUM- 
BERMAN and Macon Telegraph; EB. J. Hancock, Han- 
cock Lumber Co.; R. V. Elledge sa -Jordan 
Co. ; R. H. Hillman, Bibb Lumber Co. Ward, 
Wainwright-Young Lumber Co.; 4 ad Baskin, 
Builders Lumber Co.; J. W. McCook, J. W. 
McCook Lumber Co., R. W. Clark, Willingham 
Sash & Door Co.; . W. Elfe, Central Sash & 
Door Co.; J. M. Dasher, J. M. Dasher Lumber Co. ; 
T. L. Ross and B. R. Hovey, T. L. Ross Lumber 
Co.; T. W. Hooks, T. W. Hooks. 


Club’s Assistant Secretary Resigns 


MempuHis, TENN., June 23.— Mrs. Thelma 
Cuneo Ragland, who for the last three years 
has been assistant secretary of the Lumber- 
men’s Club of Memphis, has resigned, effective 
Aug. 1. Her resignation has been submitted to 
Harry Weis, chairman of the house committee, 
and has been accepted. Mrs. Ragland was 
named assistant secretary during the adminis- 
tration of J. H. Townshend as president three 
years ago, and has served the club in a most 
efficient manner, and her resignation is re- 
gretted by all members. 








Fordson tractor hauling loaded sleigh to sawmill 


Fordsons lined up ready for strenuous day’s work 


Logging in Michigan With Fordson Tractors 


Something out of the ordinary has been adopted 
by the Ford Motor Co. in its logging operations in 
Iron County, Michigan, where tractors are used ex- 
clusively for hauling purposes. In this respect 
the horseless camp of the world’s largest horseless 
carriage manufacturer is unique among logging op- 
erations, because so far as is known it is the only 
lumber camp of this magnitude ever conducted in 
which the horse was entirely eliminated. During 
the winter of 1925-26 Old Dobbin never answered 
a single roll call at Camp No. 4 of the Ford Motor 
Co, at Keating Spur, Mich. Not even in the clear- 
ing of the camp site, nor in the construction of the 
camp, was actual power, other than man power, 
used. All building material and everything neces- 
sary for the construction and operation of this 
camp were hauled to the scene of operations with 
Fordson tractors, and all logging conducted with 
the exclusive help of the same mechanical power. 

One Fordson tractor, doing as-much work as 
two teams, was used in the skidding of logs from 
the place where the tree was felled and sawed to 
the road, where the log was loaded on to sleighs. 
The Fordson has a big advantage over horses in 





Ford Motor Co.’s logging Camp No. 4 at Keating Spur, Mich. 


the skidding operation in the deep snow, as the 
tractor with its abundant power handles logs and 
performs other tasks without apparent effort. This 
particular operation was one in which the lumber- 
jacks were especially interested, as it was ex- 
tremely doubtful in the minds of more than a few 
of them whether the horse could be so completely 
ignored. 

In the skidding operation the tractor was driven 
off the road into the woods over uneven ground to 
where the tree had been felled and sawed into logs. 
A pair of tongs, attached to one end of a chain, 
the other end of which was hooked to the drawbar 
of the tractor, grappled the logs. The tractor then 
pulled them out to a point near the road where 
they were loaded on to sleighs in exactly the same 
manner as this task would have been done with a 
team of horses, but with much less confusion and 
bluster. 

The Fordson equipped double drum hoist attach- 
ment was also successfully operated in the skidding 
work at Camp No. 4. The tractor hoist was utilized 
in the same manner as a high class skidding ar- 
rangement is used in the woods. In this operation 





one drum of the hoist acts as a re-haul drum and 
sends back the skidding tongs or chain a distance 
as great as 500 feet from the point where the trac- 
tor is anchored. The other drum on the hoist is 
the skidding drum which pulls the logs from the 
point where they are cut in the woods, to the 
tractor anchored near the road. Under ordinary 
skidding conditions the double drum hoist on the 
Fordson tractor, operated with a high line, will 
skid 200 to 250 logs a day. 

In the loading of sleighs in the woods, and in 
the loading of cars on railroad sidings, the Ford- 
son tractor equipped with single and double drum 
hoist was also employed. Eight carloads of logs 
can be loaded in a day with one of these outfits, 
which is about twice as much as can be done with 
a team in the same time. In the hauling of logs 
with sleighs on snow or ice roads in the winter, the 
Fordson tractors have a still greater advantage 
over teams of horses. On a 5-mile road the Ford- 
son will make five trips a day, hauling 3,000 to 
5,000 feet a trip, which is five times as much as 
can be accomplished under the same conditions 
with a team of horses. 





Loading sleighs with Fordson tractor equipped with drum hoist 
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Moore’s scientific process of 
seasoning lumber retains the 
natural beauty, soft texture, 
minimizes warpage and shrink- 


age, and does not stain the 
lumber. 
Retail dealers know how 


easily it is to sell such lumber 
and how it builds good will. 

We will gladly furnish the 
names of manufacturers who 
use Moore Moist Air Dry Kilns. 

Manufacturers: Let our 
representative give you com- 
plete data of a Moore Kiln to 
suit your needs. 


Moore Dry Kiln 
Company 


“KILN BUILDERS SINCE 1879” 
wn Fully Equipped Plants 
Jacksonville, Fla. North Portland, Ore. 
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Wire Rope for 
* | 
Logging | 
By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 


work ever since logging has been 
done with mechanical equipment. 










Established 1857 


A. Leschen & Sons Rope Co. 
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Discuss Grade Rule Changes 


[Special telegram to AMERICAN LUMBERMAN] 

Sumter, 8. C., June 22.—A discussion of new 
grade rules and grade terms featured the bi- 
monthly meeting of the North Carolina Pine 
Association at the Sunset Country Club, two 
miles west of Sumter today. The attendance 
of 110 representing mills in South Carolina, 
North Carolina, Virginia, Maryland, Georgia 
and Alabama, indicated the interest of the 
members of the association in the new rules 
which have recently been submitted by a special 
committee, of which F. G. Davies, of the Tux- 
bury Lumber Co., Charleston, is chairman, This 
special committee had carefully gone over the 
old grading rules of the association and a num- 
ber of changes have been recommended, the 
changes coming before the association for dis- 
cussion for the first time at its meeting here. 
Not all of the changes were passed on, and i% is 
probable that the remainder, not acted on today, 
will come up at the next meeting, which wili 
be held at Wrightsville Beach probably the first 
week in August. It is the desire of the asso- 
ciation in making these changes from the old 
grade terms to settle on the new standard grade 
terms. 

A transportation committee met the incom- 
ing guests at the Claremont Hotel and provided 
ways for them to reach the club house by 10 
o’clock, when the business session began. John 
M. Gibbs, secretary-treasurer, Assistant Secre- 
tary W. R. Lowe, Traffic Manager W. J. Strobel, 
and others of the headquarters office, arrived 
in Sumter early Tuesday morning from Nor- 
folk, Va., on a special Pullman provided by 
the Atlantic Coast Line Railroad. They left 
on this ear late in the afternoon on their return 
trip. 

The meeting in the handsome dance hall of 
the Sunset Club was called to order by Presi- 


dent G. J. Cherry, of the North State Lumber 
Co., of Charleston. Mayor R. D. Epps in a 
few words expressed the pleasure it gave him 
on behalf of the people of Sumter to welcome 
the lumbermen to the city. His remarks were 
responded to by Secretary Gibbs in his usual 
happy and appropriate manner. Following these 
brief introductory exercises, President Cherry 
and Secretary Gibbs explained the reason for 
the new grade terms, a copy of which was given 
each member of the association, and a diseus- 
sion ensued upon the various changes which 
had been made from the old grade terms. 

This discussion consumed all of the morning 
and was carried on in a very enthusiastic man. 
ner, those joining in the discussion lending 
their efforts to simplify the terms so as to 
have fewer misunderstandings in the sale and 
shipment of lumber in future. Among these 
were Charles Hill, sales manager of the South- 
ern Pine Sales Corporation and president of 
the Tuxbury Lumber Co., Charleston; J. L. 
Camp, of the J. L. Camp Lumber Co., Franklin, 
Va.; F. G. Davies, Tuxbury Lumber Co, 
Charleston; Phil B. Roper, Roper Lumber Co., 
Petersburg, Va.; J. N. Forester, Forester Lum- 
ber Co., Sumter, 8. C. 

Concluding the business meeting, the visitors 
were invited to a bountiful dinner of fried 
chicken and barbecue with all incidentals and 
accessories. This feature of the program was 
heartily enjoyed, as was the splendid musical 
program given during the course of the dinner. 
Afterward many of the visitors tried out the 
Sunset Club course in a round of golf, while 
others departed for their homes. 

Before adjournment, Secretary Gibbs ex- 
pressed the pleasure of the association at 
meeting in Sumter and its appreciation of the 
fine dinner and other entertainment. 


Association Gains Members 


JACKSONVILLE, FLA., June 21.—Mayor John 
P. Alsop, jr., of this city, welcomed the South- 
ern Cypress Manufacturers’ Association re- 
cessed meeting, held here today in the Mason 
Hotel, which was termed one of the best and 
most productive meetings ever held by that 
association. This came about for the most 
part by the encouraging report made by the 
special membership committee of which E. C. 
Glenn, of the Big Salkehatche Lumber Co., 
Varnville, S. C., was chairman. Mr. Glenn’s 
report showed thirteen new mills making appli- 
cation. In the absence of President Frederic 
Wilbert, of Plaquemine, La., the meeting was 
presided over by J. Wade Tucker, of the Ever- 
glade Cypress Co., Loughman, Fla. 

After Mayor Alsop’s address of welcome, 
O. H. Page, general superintendent of the Atlan- 
tie Coast Line Railroad Co., presented sugges- 
tions to the manufacturers for handling their 
shipments. He dealt with the problems that 
have confronted the carriers in the last eighteen 
months, during which time such an enormous 
tonnage had been poured into Florida as prac- 
tically to paralyze transportation and he fur- 
ther pointed out the steps the carriers are tak- 
ing to avert such an occurrence in the future. 

Chairman Glenn, of the membership commit- 
tee, then submitted the applications of the fol- 
lowing mills: Massee & Felton Lumber Co., 
Macon, Ga.; Weaver-Loughridge Lumber Co., 
Boyd, Fla.; Mullins Lumber Co., Mullins, 8. C.; 
The North State Lumber Co., Charleston, 8. C.; 
Suwanee Cypress Co., Jacksonville, Fla.; Case- 
Fowler Lumber Co., Macon, Ga.; Savannah 
River Lumber Co., Savannah, Ga.; Beechwood 
Band Mill Co., Cordele, Ga.; Reynolds Bros. 
Lumber Co., Albany, Ga.; Reynolds & Man- 
ley Lumber Co., Savannah, Ga.; East Coast 
Lumber Co., Watertown, Fla.; Standard Lum- 
ber Co., Live Oak, Fla.; A. J. Mussell, Chipley, 
Fla. These companies were promptly wel- 
comed into the association. 


Mr. Glenn reported that the thirteen new 
members have an annual production of approxi- 
mately one hundred million feet and further 
stated that he has assurances of additional 
applications from mills producing about fifty 
million feet. 

Mr. Glenn and his committee were highly com- 
mended for their excellent work and ordered 
to continue their activities until the entire 
promised membership is enrolled. 

Chairman Tucker talked briefly to the new 
members of the history, workings and accom- 
plishments of the association and was followed 
by C. 8S. Williams, of New Orleans, who stressed 
the value of the insurance department main- 
tained by the association. J. F. Wigginton, 
of the Louisiana Red Cypress Co., of New Or- 
leans, pointed out the history of the market 
progress of cypress and the several progressive 
steps that the association had initiated, such 
as general advertising and trade marking. 

William Petrie, of the Gulf Red Cypress Co., 
offered some instructive observations on sales- 
manship, garnered in his long experience in 
marketing cypress. He stressed the importance 
of better codperation of the mills with the sales 
forces in selling their products, especially in 
the sense that cypress is a specialty wood and 
the mills must render service on these special 
orders that the salesmen are urged to take. 

E. C. Glenn, speaking for the grading rules 
committee in the absence of its chairman, L. W. 
Gilbert, of the Dibert, Stark & Brown Cypress 
Co., Donner, La., explained for the benefit of 
the new members some of the principles of 
cypress grading. 

Representatives of the new member mi'ls, 
when called upon, made brief and pleasing re- 
marks. 


Important Recommendations Made 


On motion of C. S. Williams, the president 
appointed the following committee to hear, con- 
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einnenceaabieieanarnnnnateiin cee 
sider and submit recommendations covering 
further astivities of the association: D. E. Coit, 
J. F. Wigginton, W. A. Hamilton, H. L. Man- 
ley and G. D. Long, during the two-hour recess 
which was called. At the end of the recess 
the committee brought in its report recom- 
mending that the dues be reduced to 20 cents 
a thousand feet of cut; that the headquarters 
of the association remain at New Orleans, in- 
stead of being changed to Jacksonville, as 
suggested by some of the members; that the 
Jacksonville branch office be maintained as 
heretofore and that the association function as 
jn the past with the exception that the general 
advertising campaign be abandoned. The ad- 
ditional funds from the new members will be 
used in trade extension work, the nature of 
which is to be decided later. The committee 
also offered commendations to Mr. Glenn and 
his special membership committee on the ex- 
cellent work they had done and urged further 
efforts from all the members. 

The committee further recommended that 
an executive committee of seven members be 
appointed to handle regional matters and other 
items of purely local interest, this committee 
to be made up of not less than three members 
of the association from the southeastern dis- 
trict and not less than three from Louisiana. 


The personnel of this committee will be an- 
nounced later and bulletined to the membership 
by the secretary. 

All of the above recommendations were ac- 
cepted by the membership present, as was one 
that the committees on ‘‘complaints,’’ ‘‘ terms 
of sale,’’ ‘‘shingle market conditions,’’ ‘‘lum- 
ber employees’’ and ‘‘past due accounts’’ be 
abolished. The committee appointed at the 
annual meeting in New Orleans to draft resolu- 
tions of respect to the memory of Bolling 
Arthur Johnson and his wife, Rose Shumate 
Johnson, reported in the form of a very appro- 
priate resolution, which was adopted. 


New Sales Manager of Coast Mill 


SoutH BEND, WasH., June 19.—Walter W. 
Hamilton is now sales manager of the Lewis 
Mills & Timber Co.’s mill here, having taken 
that position June 1. Mr. Hamilton is well 
known on the Coast, having been connected with 
the Pioneer Lumber Co., of Seattle, for many 
years prior to his departure a year ago for 
Chicago, where for about twelve months he was 
engaged in the commission lumber business, 
calling upon the retail yards in the territory 
adjacent to Chicago. 


Lumbermen at Play 


Long Island Dealers to Play 


New York, June 22.—‘‘Follow the red 
duck.’’ That is the slogan of the Long Island 
dealers, who will stage their fifth annual field 
day and outing on July 21 at the Narragansett 
Inn, Lindenhurst, L. I. George Bahr, secretary, 
announces that a committee of hungry peddlers 


Pp ‘ 


and dealers has started to work on a menu so 
that none who follows the red duck will be dis- 
appointed. 

All over Long Island the red duck is perched 
on trees and fences and everybody who knows 
anything about Long Island knows what the 
red duck stands for—they know the lumbermen 
are planning for a great time at their annual 
outing. Just at present the slogan reads: ‘‘ Fol- 
low the red duck to Lindenhurst.’? Every Jum- 
berman in the Metropolitan district is invited. 


= 


Ladies Plan Outing 


COLUMBUS, OHIO, June 22.—The Ladies Aux- 
iliary of district No. 8 of the Ohio Association 
of Retail Lumber Dealers, which is the first 
group organized since the auxiliary was 
founded at the annual convention of the asso- 
ciation in Columbus in January, is arranging 
for an outing for the men and their families 
at Columbia Park, 20 miles southeast of Co- 
ulmbus, July 10. Games and contests for the 
ladies, men and children will he provided. 
Dancing will be one of the chief features of 
entertainment. An old fashioned basket pienic 
dinner will be served, with the men furnish- 
ing coffee and ice cream. Mrs. William Slatter 
heads the committee on arrangements. 


Sees aeaeaaant 


Annual Picnic a Fun Fest 

Gisson Cry, Inu., June 21.—The annual pic- 
me of the Central Illinois Lumbermen’s Club, 
held at the city park, here, last Thursday, was 
marked by a delicious dinner, hotly-contested 
races and a ball game between the traveling 
salesmen and the retail dealers which beat any 
Vaudeville show for entertainment. Approxi- 
mately a hundred attended the dinner which 
was served by the ladies of the Methodist 
Church at noon: Scott Rankin, president of the 
club, presided and short talks were made by 
Mayor Schertz, by the secretary of the Cham- 
her of Commeree, by W. H. Hunter, E. P. Krum, 
and State Secretary J. F. Bryan. 

The ball game ended in a tie, both teams 


scoring runs as fast as men could run around 
the bases. The races were close and afforded 
much fun for the onlookers as well as the par- 
ticipants. Following were the winners: Men’s 
three-legged race—H. Mathein and F. Roy; 
strong men’s race—H. Mathein; ladies’ potato 
race—Mrs. Hott; cracker eating contest— 
Gwendolin Compton; boys’ race—Cecil Comp- 
ton; girls’ race—Zane Preston; peanut race— 
Eleanor Miller; guessing contest—Mrs. Schertz 
and Mrs. McClure. 


LALA SSS EL ET SE 


Annual Log Rolling Contest 


WASHBURN, WIs., June 22.—Bodin’s natural 
brownstone bowl near this city will again be 
the scene of a world’s championship log rolling 
contest as the association promoting the affair 
has decided to hold the eighth annual meet 
where the 1925 tournament was held. The dates 
of the tourney are Aug. 8 to 15. William P. 
Hart, president of the national association, 
and the other officers are endeavoring to bring 
a larger group of log rollers together this year 
than ever before. 

The present world’s champion, Joe Mad- 
wayosh, of Cloquet, Minn., will be present to 
defend his title for a third successive time. 
Northwest, State, and sectional champions will 
also be here during the week. 

The entry list of the 1926 contest to date 
comprises the largest in the history of the sport 
and many gold and silver cups as well us money 
prizes will be offered. In addition to the log 
rolling there will be other water sports. 


Ohio District Outing 


CINCINNATI, OHIO, June 23.—District No. 1, 
Ohio Association of Retail Lumber Dealers, 
held its annual summer outing at Cliff View, 
North Bend, Ohio, this afternoon and evening. 
About seventy-five members and their ladies 
attended the affair. Little business was trans- 
acted, the occasion being given up to a general 
social session. A chicken dinner was the prin- 
cipal attraction. The district decided to make 
the trip by special river steamer to New Orleans 
next November to attend the annual convention 
of the National Retail Lumber Dealers’ Associa- 
tion. The matter will be taken up with the 
other districts in the Ohio association and if 
enough reservations are made, a steamer will 
be specially chartered for the Ohio members. 
Chairman Edgar Cummings was authorized to 
name a committee to work up the affair. The 
ladies’ auxiliary of district No. 1 held a short 
meeting under the chairmanship of Mrs. Eve- 
land. 





Quality 
Service 
Price 


Earl Bartholomew 


In nearly all the yard sales the question of 
Quality is first thoroughly threshed out, and 
when the buyer is fully satisfied that the ma- 
terial offered is what he can use, then follows 
the question of when delivery can be made, 
and the price. 

Quality 
With this in mind, say the quality of our 
Flooring is strictly guaranteed for quality 
and milling and Association made, with sat- 
isfaction to you and your customer, or money 
back and no quibbling. 

Delivery 
Phoned or wired orders will leave Chicago 
by the next train; mail orders the day re- 
ceived, and will be at your station the next 
day within reasonable distance from Chicago. 

Price 

Price is right, Service the best, and Quality 
second to none. Wire or phone your orders 
collect for delivery the next morning. Yours 
for pleasant and profitable dealings and no 
quibbling. 


Any quantity, delivered anywhere 


4052 Princeton Ave., 


CHICAGO Telephone Boulevard 0636 











ix Your Credit Loss 


in Advance | 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, } 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. . 

If the year’s total covered credit losses 
exceed a certain previously agreed upon | 
percentage of your gross sales, we repay I 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. ‘ 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751111.Mer.Bank Bid. 80 Maiden Lane 
I) St. Louis, Mo. jicago, LL _ New York, N. Y. 


Peerless Patent 


WIGGINS Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige tothe 
house. Ask for 
tab of speci- 
mene and ob- 
serve their 
smooth edges 
andexcellence 
of ‘engraving. 




























FOTEEL COMPANY 
PITTSBURGH. CA 
COKER OUILOINe 

HICASO 








The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 
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Use Short Lengths for Tennis Rackets 


SEEKONK, Mass., June 23.—It is doubtful 
if many lumber manufacturers and wholesalers 
realize that tennis rackets furnish a quite im- 
portant market for certain woods, particularly 
for short lengths and odd sizes in the finest 
grades. Interesting facts relating to the sub- 
stantial consumption of both hardwoods and 
softwoods in the tennis racket industry have 
been gleaned in this southeastern corner of 
Massachusetts by a news representative of the 
AMERICAN LUMBERMAN. 

Crack tennis players in America, in Europe, 
in far-away Australia and India insist on using 
tennis rackets made around here from American 
lumber by American workmen. ‘‘Seekonk’’ is 
only a rather amusing name to the average 
man, but to the tennis sharp it is the little 
town whence come the choicest rackets human 
ingenuity can devise. There are several large 
and well known tennis racket manufacturing 
plants located hereabout, from North Attle- 
boro, Mass., to Pawtucket, R. I., and perhaps 
most famous of all is that owned and operated 
by the E. Kent Estate, established almost a 
century ago here in Seekonk. 

Hardwood salesmen seeking an outlet for 
short lengths and odd sizes would probably 
find it quite profitable as well as interesting to 
spend a day here studying the peculiar require- 
ments of the racket industry. They would do 
well to confer with William McFarland, veteran 
manager of Seekonk’s most famous tennis 
racket factory, who has been engaged in the 
industry for thirty-six years. 

Among the principal woods used in the manu- 
facture of tennis rackets are white ash, bass- 
wood, white holly, sycamore, elm, Spanish 
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cedar, black walnut, African, Philippine and 
Hionduras mahogany, oak, and soft white pine. 

Ash is invariably used in the bow of a racket, 
usually as a solid strip of wood. Second growth 
white ash is preferred, as clear and perfect as it 
is possible to get it, and the strips must be abso- 
lutely straight-grained when sawed out. 

When oak is used it is usually only in the bow 
of the racket, and generally with another ply of 
ash, the purpose being to secure an artistic con- 
trast of color without any sacrifice of strength, 
elasticity and durability. 

White holly, sycamore, elm, walnut and ma- 
hogany are used in the throat of the racket, con- 
necting the bow with the handle, strengthening 
the base of the bow, and when highly finished these 
beautiful woods give the completed article the 
desired distinctiveness and artistic appearance. 

Basswood and Spanish cedar are used in the 
handle. These woods are given a soft, natural 
finish to secure a firm and comfortable grip. 

Soft white pine is used in the center or base of 
the handle, as the core for the strips of cedar or 
basswood which cover the handle and supply the 
grip for the player. 

These are the general facts concerning the 
principal woods used in the manufacture of 
tennis rackets. Different woods are especially 
favored by different manufacturers, but, with 
the possible exception of elm, practically all 
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It is said that necessity is the mother of in- 
vention and this is well illustrated in the ac- 
companying cut. Wishing to paint his house, 
but finding the ordinary stepladder too short 
to do the business, Daniel B. Dorn, of Red Bank, 
N. J., made himself a pair of stilts, getting the 
idea from his small brother who knew that 
stout wooden sticks make a fine elevated walking 
outfit 





manufacturers use all of these woods in some 
quantity, and all use ash in largest volume. 

The news representative of the AMERICAN 
LUMBERMAN carefully checked up with several 
important buyers in this industry, garnering the 
most interesting facts and traditions apper- 
taining to the tennis racket woods from Mr. 
McFarland. 

The industry now operated under the name 
E. Kent Estate in Seekonk, with administra- 
tion offices in Pawtucket, R. I., was established 
in 1840 by Virgil Kent. The principal products 
in those days were wooden dumbells, Indian 
clubs, barbells, croquet sets, and similar items. 
When Virgil Kent was gathered to his fathers 
the son, Elijah Kent, inherited the business, and 
in the ’70s Elijah Kent began to build up a 
reputation for tennis rackets produced in See- 
konk. Upon his death the business came into 


the control of his sons, Borden E. and Lawrence 
H. Kent. 

To give an idea of the extent and importance 
of the business it may be said that the firm ig 
shipping 35,000 rackets a year to Australia, 
and about half as many more to India, to say 
nothing of the many thousands sold throughout 
the United States. Famous tennis players 
throughout the world have their special rackets 
made here. Especially interesting was what 
Mr. McFarland had to say about the metal 
tennis rackets lately placed on the market. 
Careful tests, he states, have demonstrated they 
can not compete with the well made racket of 
American wood, even in durability. The metal 
tennis racket, Mr. McFarland thinks, like the 
metal golf club is something of a freak and 
fad, and the well made wooden racket will re- 
main the real favorite for all time. 


Sizes and Specifications Required 


Regarding sizes and specifications of lumber 
required in this industry, Mr. McFarland states 
that the years of experience of the E. Kent 
Estate plant have resulted in its preferring the 
following: 

White ash is taken in strips 514 feet by 1 inch 
by % inch and these pieces need not be straight 
in shape provided they are absolutely clear of 
knots and defects and absolutely straight-grained. 
Occasionally, orders for ash have been placed in 
the South and West, Mr. McFarland said, but the 
stock has been found too heavy to be satisfactory. 
Interested lumber manufacturers can send for sam- 
ples of the sort of ash whose texture is entirely 
satisfactory, and they will be cheerfully supplied. 

Spanish cedar and basswood is desired in inch 
stock, 11 inches by 1% inches for the handles, 
and basswood also is used in inch thickness, 6 
inches long and 4 inches wide for the throats. 
White holly, sycamore, black walnut, mahogany 
or other woods to be used in the throat are de- 
sired in this size, 1 inch thick, 4 inches wide, and 
6 inches long. Longer lengths also could be used, 
but 6 inches is the minimum length taken and 
when supplied in the sizes given this means more 
economical utilization. 

Oak is desired in the same lengths and widths 
as the ash strips, but is always used in %-inch 
thickness because the oak is plied with a similar 
strip of ash. This means, of course, that a cer- 
tain proportion of the ash strips can be taken in 
the same %4-inch thickness. 

Native white pine is extensively used in the 
core of the handles because the wood is light, 
strong and well-suited to be worked and glued 
inside the grips of cedar or basswood and similarly 
joined to the ends of the bow and throat of the 
racket. It can be taken in the same minimum 
sizes as the cedar and basswood for the grips. 


The most important points for interested 
lumber manufacturers to have in mind are 
these: 


All lumber used in tennis rackets must be as 
nearly perfect as nature can produce it and men 
saw it out. Within certain limitations, short 
lengths and odd sizes can be economically utilized. 
This is a “luxury” industry, and if lumbermen will 
give the trade what it wants to buy instead of 
trying to make them take what the lumbermen 
want to sell, such tennis racket manufacturers as 
the famous Kent organization will gladly pay fair 
prices for value received. There are other kinds 
of wood which are eminently suitable for this in- 
dustry, and it is only necessary properly to pre- 
sent them to the attention of the racket trade. 
From time to time certain lumber manufacturers 
have heard of the interesting possibilities offered 
by the tennis racket industry, but after one or 
two small trial orders they have lost their oppor- 
tunity through failure to study properly the re- 
quirements of the trade. 

A few hours spent in such a plant as that of the 
Kent organization here will tell far better than 
words can possibly do it what sorts of wood can 
and can not be used. A well made tennis racket 
is an implement of marvellous strength, balance 
and beauty. To secure these results the racket 
manufacturer must exercise great discrimination in 
selecting and preparing his raw materials. But it 
is suggested that probably enough short lengths 
and odd sizes of the specified woods to supply the 
substantial requirements of such a plant as this 
at Seekonk, and eminently suited for the purpose, 
are now going under the boilers or being virtually 
thrown away in various lumber mills because of 
lack of information about the tennis racket 
industry. 
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Back of the Ax 


It isn’t always the biggest ax that will tumble a pine the quickest, 

There is something else that it often lacks that would make it work the slickest: 
For back of the ax must lay the swing, and back of the swing the shoulder, 
For you got to know where to place the thing as well as know how to hold her. 


And back of the swing must lay the arm, and back of the arm the muscle, 
And even that can do more harm than good in the daily tussle. 

For back of the strength must lay the skill, whatever the place or season, 
And back of the wisdom lay the will, and back of the act the reason. 


For all the strength of a lazy man ain’t much, when you come to figger; 

It is what you do and not what you can that always will count the bigger. _ 
And all the strength of a natural fool ain’t much, though he’s young and willin 5 
He will waste your time, he will break your tool, and cost you many a shillin’. 


Yes, back of the arm must lay the head, and that ain’t all of it, neither; 

For I know some men who the rest have led who hadn’t a lot of either. : 

For back of the head must lay the heart, the love of the thing you’re doin’— 
And that’s the place where a man must start, whatever the trade pursuin’. 


I’m talkin’ here of a woodsman’s ax, for that’s what I know the most of, 
But these are the plain and simple fac’s, whatever the job you boast of: 
You won’t git far, whatever you do, without figgerin’ every minute; ; 
Your mind as well as your muscle, too, and your heart, must all be in it. 


We See b’ the Papers 


We don’t know how Iowa’s corn crop is, but 
her polities sound decidedly bullish. 

Eleven pickpockets are in jail in Chicago. 
They will probably ask to be put in separate 
cells. 


A New Thought speaker says that people 
should live to be 150 years old. Not some 
people. 

If a man will start work on his income tax 
statement Jan. 1, he ought to have it ready by 
March. 


Radio legislation is bothering Congress, but 
radio isn’t bothering Congress any more than 
it is us. 

There is only one man better off than the 
man who has a little in the bank, and that is 
the man who has a lot in it. 


An earthquake 1,700 miles away was felt at 
Washington, and Iowa can’t understand it, be- 
cause she is nearer than that. 


And, after it gets through with the farmers, 
we hope that Congress will see to it that lum- 
bermen always make a profit. 


The rags and old iron men of Chicago have 
organized a union. Now they probably will 
charge us for hauling it away. 


A Sault Ste. Marie boy did the Charleston 
in a boat, and six drowned. Even the rocking 
of a boat has been synchronized. 


By the time the Eucharistic Congress is over, 
a good many Chicago people will be able to pro- 
nounce it, and a few even to spell it. 

Oliver Wallop, an American ranchman, is re- 
turning to England, where he will become the 
Earl of Portsmouth. And lose his Wallop. 


A man and his wife were struck by a street 
car in Chicago. It is very seldom that a man 
and his wife are struck by the same thing. 


Many a man can write a good speech, but 
doesn’t know how to put it over. A man may 
own a baseball, but that doesn’t mean that he 
could win a world’s series. 


Foreign sales of American automobiles in- 
creased 100 percent in 1925. We hope they 
have better luck paying their instalments than 
they had paying their war debts. 

President von Hindenburg was against the 
confiscation of the ex-kaiser’s wealth by the 
State, believing that private property is sacred. 
That is, German private property. 

Italy will pay us 1 percent interest for only 
2 years, and never any of the principal. We 
think the least that Italy could do would be 


- entertain our tourists when they come over 
ere. 





Now they pro- 
pose land value 
insurance. About 
the only thing 
that people don’t 
seem to want to 
make sure of is 
heaven. 


Next fall it 
might be a good 
idea for the New 
York Yankees to 
split up into two 
teams and play 
for the world’s 
championship. 


Michigan has 
organized an 
eight-club _base- 
ball league, and 
entirely without 
the aid of the 
governor. 


Youth never 
changes its inno- 
cent amusements. All it changes is its idea 


of what is innocent. 


Between Trains 

TuLsA, OKLA.—The Natural Gas Association 
of America came West this year to hold its 
convention, and, be it said to the credit of the 
natural gas men of the East, they came with it. 
We’ve known a lot of fellows who thought they 
couldn’t go half the length of their own State 
to a meeting. If the association didn’t meet in 
their front yard, they weren’t interested. 

Gov. Trapp sat on our right, or we sat on 
the governor’s left, whichever way you want 
to look at it, and we were mighty glad to see 
him, especially compared to some of the gov- 
ernors we sometimes see. Gov. Trapp, you 
know, was an accident; just like President 
Coolidge. The people of Oklahoma elected a 
fellow named Walton governor, but luckily they 
elected Trapp lieutenant governor at the same 
time. When Walton passed out, or was pushed 
out, they had Trapp left, and he has made 
them a good governor ever since. We were 
mighty glad to meet up again, for we think 
a whole lot alike on a whole lot of things. 

Every time you throw a stick in Oklahoma 
now you are likely to hit a candidate for gov- 
ernor, and, in the case of some of the candi- 
dates, it isn’t a bad idea. So we shan’t take 
any sides, or get kicked in any when we go 
back to Oklahoma, as we occasionally do. 

Gov. Trapp is a candidate, but they say he 
isn’t eligible under the constitution. You can 
be governor only so long in Oklahoma, but alto- 
gether too long in some other States. The 
governor’s friends say he was only acting gov- 
ernor after Walton and hasn’t used up all his 
time yet. 


Bay City, Micu.—The Lions roared in this 
town today, not because a circus was here but 
because the Lions clubs were. There is one 
thing to be said for the lion: He does a lot of 
roaring, but he never roars unless he has some- 
thing to say. A coyote will howl just for the 
sake of howling, but when a lion roars he has 
some object in mind, and you may be the object. 
That is why the coyote never had any service 
clubs named after him, and why the lion did. 

Lionism was always strong in the South, but 
now it has spread all the other directions of the 
compass. In fact there are mighty few Amer- 
ican cities that haven’t a service club of some 
sort, and they are going to be more a power for 
good the more they realize it. They have done 
something already for American patriotism, and 
some time they will do something for American 
morals. When you hear jazz at a service club 
meeting, you know that the club has not stopped 
to think, that’s all. 
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Opportunity for 
Live Dealers 


We make a specialty of ship- 
ping mixed cars of five kinds of 
flooring and five kinds of trim 
with poplar bevel siding. 











Here is an ideal proposition 
for dealers who are so located 
that they can do a little jobbing 
to smaller towns in surrounding 
territory. Some dealers are club- 
-bing together and buying a car- 
load. Closeby dealers buy what 
they need in local lot shipments. 


Weare an old established com- 
pany and the reliability of our 
products is well known. It will 
pay dealers who are out for more 
business to get in touch with us. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 


Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Samples of our product gladly 
sent to interested dealers. 


THE MEADOW RIVER 
LUMBER Co. 
RAINELLE, WEST VA. 
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To really serve 
hardwood buyers 


is the aspiration of this 
organization. We want to 
deserve the business en- 
trusted to us—to execute 
each order in such a way 
that we can honestly feel 
that we have done it well. 


If you would like to buy 
from this type of mill, we 
shall be pleased to have 
your inquiries. 





Oak, Gum 
Ash, Elm 


THE 


BREECE -WHITE. 
MANUFACTURING CO. 


SALES OFFICE: 
Bank of Commerce Bldg., 
MEMPHIS, TENN. 











Mills: Arkansas City, Ark.—Fondale, La. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 
THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannab, Ga. 

Gilmania Mill, Gilmania, S.C. 





rage 











Census of Wood Engraving Products 


The Department of Commerce announces that 
data collected in the biennial census of 1925 
show that 22 establishments engaged primarily 
in wood engraving reported products having 
a total value of $525,000, of which amount 
$489,000 represents wood engraving and $36,000 
covers other products, such as electrotyping, 
photo-engraving ete. In addition, woodcuts to 
the value of $280,000 in 1925 and $101,000 in 
1923 were made as secondary products by estab- 
lishments engaged primarily in other industries. 
The total value of woodcuts made in all indus- 
tries in 1925, either as primary or secondary 
products, was $769,000, an increase of 38.3 per- 
cent as compared with $556,000 in 1923. 


Reclamation Bureau’s Plan 


Commissioner Elwood Mead, of the bureau of 
reclamation, feels that the appropriation of 
$15,000 carried in the Interior Department Ap- 
propriation Act and available July 1 for an in- 
vestigation into the development of arid, semi- 
arid, swamp and cut-over lands should be con- 
ducted on a codperative basis with the States. 
Mr. Mead announced that North Carolina, South 
Carolina, Georgia and Mississippi already have 
indicated a desire to enter into such a coépera- 


determine more accurately what constitutes ba 
fire weather and to work out reliable methods 
of predicting such weather far enough in ad. 
vance to send out reliable warnings, so that pro. 
tective agencies can increase their vigilance and 
make advance preparations for mobilizing fir 
fighters and supplies, and so that woods work 
ers, campers, and travelers can take extra pre. 
cautions with fire in the woods. 


Bulletin on Practical Hog Houses 


Practical hog houses are described in Farm. 
ers’ Bulletin 1487-F, just issued by the Depart. 
ment of Agriculture. E. Z. Russell, in charge 
of swine investigations for the department, 
points out that proper housing is an important 
factor in the successful raising of hogs. Too 
often this is neglected, when little expense and 
effort would be required to provide good, serv. 
iceable, well-ventilated houses which give ample 
protection from cold and admit much needed 
sunshine. 

Mr. Russell points out, however, that the same 
kind of housing for hogs does not apply to all 
parts of the country. He describes in the bulle. 
tin a number of practical hog houses for differ- 
ent sections of the country. One of the chief 
criticisms which may be made of the average 
hog house, he states, is that it is poorly lighted 





YOU CAN ESCAPE— 


conscience. 








The criticism of your friends but never the sting of your own 


The eye of a detective but never the eye of God. 

Some bill collectors but never the demands of an abused body. 
The wrath of the law but never the memory of a friend betrayed. 
An insurance salesman but never the fact of death’s certainty. 
A book agent but never the humiliation of ignorance. 

The sermon but you can’t avoid the truth. 


= 








tive arrangement. The appropriation is part 
of an authorization of $100,000, which was 
passed in December, 1924, to enable the depart- 
ment to conduct such investigations. 

The bureau of reclamation solicits informa- 
tion regarding available areas, possible prices 
for land and the suitability for reclamation and 
settlement. Tracts should be large enough to 
accommodate 100 to 200 families, or run from 
10,000 to 30,000 acres. Settlers would take up 
such land when reclaimed and develop it on a 
definite agricultural program. 


Fire-Weather Warning Service 


A special fire-weather warning service, to be 
conducted by the weather bureau, Department 
of Agriculture, in coéperation with the Forest 
Service and various State and private agencies 
and associations, has been organized. Effee- 
tive July 1 an appropriation of about $20,000 
will be available for this service. In addition, 
travel expense within the various forests will 
be borne by the codperating associations. 
About three-quarters of the funds will be ex- 
pended in the western States, where the prob- 
lem of forest protection against fire is most 
serious. Canadian meteoroligists are codperat- 
ing. 

For the purposes of the work the country has 
been divided into seven districts, as follows: 
District 1—California, headquarters, San Fran- 
cisco; district 2—Oregon, headquarters, Port- 


land; district %3—Washington, headquarters, 
Seattle; district 4—Montana and northern 
Idaho, headquarters, Spokane; district 5— 


southern Idaho, headquarters, Boise; district 6 
—Minnesota and northern peninsula of Mich- 
igan, headquarters, Duluth; distriet 7—Adiron- 
dacks and New England, except Connecticut, 
headquarters, Boston. 

The main object of the investigation is to 


and ventilated, if in facet any provision what- 
ever has been made for ventilation. The bulle- 
tin contains illustrations and floor plans show 
ing proper lighting and ventilation for different 
types of houses. Copies can be had as long as 
the supply lasts by writing to the United States 
Department of Agriculture, Washington, D. C. 


Se@eaaeneaeaaaaean: 


Naval Stores Eliminated From Bill 

While southern senators, notably Messrs. Har- 
rison of Mississippi and Heflin of Alabama, 
made a strong effort to keep in the MeNary- 
Haugen farm relief bill the item including nava 
stores, the Senate by a vote of 46 to 32 elim 
inated it. This item was included in the bil 
as reported to the House by its committee o 
agriculture and forestry. 

The Senate committee held hearings and « 
cided naval stores should be included but Sen 
autor Willis of Ohio moved to strike it out an 
thus started the debate that resulted in its 
elimination. The Ohioan argued that it would 
benefit large lumber companies. 

This Senator Harrison conceded, adding, how- 
ever, that because this happens to be a fact the 
the Senate should not penalize the farmer 
who owns a small stand of pine timber ané 
would be benefited by accurate information con 
cerning naval stores. He insisted that nava: 
stores were as much entitled to consideration as 
maple syrup and sugar, and contended that the 
opposition to their inclusion came from soap, 
paint and varnish and paper manufacturing 1» 
terests which did not desire the farmer ané 
lumberman who own pine timber to have the 
information. 

Mr. Heflin insisted the opposition was foun 
among senators who have opposed the bill as 4 
whole and will vote against it on final passage 
regardless of what is included. Mr. Harrisor 


warned the Senate that as the pine forests are 
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jt out it will be agitating itself over measures 
«9 encourage the naval stores industry. Some 
of the opponents raised the antitrust issue, con- 
tending the inclusion of naval stores would ex- 
empt the industry from prosecution under the 
Sherman and Clayton laws. Mr. Harrison was 
wite certain they were mistaken in this regard 
ind that no such result would follow. His ap- 
seal was very frank and earnest but he was out- 
voted. 


Information on Japanese Beetle 


The Department of Agriculture points out 
that the Japanese beetle, which for some years 
has infested a limited area in New Jersey and 
Pennsylvania, is a far more injurious pest in 
the United States than in Japan, its original 
home. The insect is believed to have been 
brought to this country as larvae in soil about 
the roots of certain nursery plants, presumably 
Japanese iris. The most important economic 
crops attacked by the beetle are apple, quince, 
peach, sweet cherry, plum, grape, blackberry, 
clover, soybean and corn. The shade trees 
affected include linden, birch, oak, elm, sassa- 
fras, horsechestnut and willow. The beetle also 
feeds on ornamental shrubs, particularly althea 
md rose, flowers of all kinds and weeds of 


many varieties. The grubs also are quite in- 
jurious to golf courses and sod in general. 
Department Circular 363-C, ‘‘The Japanese 
Beetle,’’ recently issued by the department con- 
tains interesting details concerning the activ- 
ities of the pest, its distribution, habits, life 
cycle, dispersion and control of the beetle. Free 
copies are available as long as the supply lasts. 


Fire Preventive Value of Construction 


In a paper which will be published at an 
varly date in the Proceedings of the Building 
Officials’ Conference, S. H. Ingberg, of the 
bureau of standards, Department of Commerce, 
points out that a considerable difference of 
opinion prevails relative to the fire preventive 
values of the different kinds of building con- 
struction. Building contents, he says, where 
present in sufficient amount, will burn, irre- 
spective of the building type, and the same is 
true for combustible building trim. However, 
the type of building construction and details 
have important bearings on the readiness with 
which fires originate and spread, and the hazard 
to the surrounding construction is greatly re- 
duced where the burning building does not 
collapse but retains the brands, embers and 
part of the hot gases produced by the fire. 
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Coast Rates to Interior Points 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—Rates charged 
on 213 carloads of lumber from Foster, Ore., to 
destinations in Colorado, Iowa, Kansas, Mis- 
suri, Nebraska, Utah and Wyoming between 
\ugust, 1922, and March, 1923, both inclusive, 
were unduly prejudicial, according to a decision 
yy Division 4 of the Interstate Commerce Com- 
mission in Docket No. 16,909—S. A. Foster 
Lumber Co. vs. Valley & Siletz Railroad Co. et 
il. Reparation is awarded in the amount of 
the difference between the charges paid and 
those that would have accrued at the contempo- 
aneous Coast-group rates to the same destina- 
tions. Complainant is directed to comply with 
Rule V in establishing the amount of repara- 
tion due. The complaint when filed sought $1,- 
}89.28 reparation with interest. 

In another decision, Division 4 dismisses 
Docket No. 17,041—H. J. Miller Lumber Co. 
vs. Oregon-Washington Railroad & Navigation 
Co.—finding that the rate charged on three ear- 
oads of fir lumber shipped from Ostrander, 
Wash., to Manchester, Ohio, in 1924 was not in 
excess of the applicable rate. The complaint 
is dismissed. 

SAAB BBASLD 


Arizona Rates to Texas and California 


WASHINGTON, D. C., June 21.—In a proposed re- 





port to the Interstate Commerce Commission in 
Docket No. 16778—W. M. Cady Lumber Co. vs. 
\pache Railway Co. et al.—Examiner Paul O. 


Carter recommends that the commission find that 
rates on lumber and box shook from Flagstaff and 
MeNary, Ariz., to destinations in the Imperial 
Valley of California are unreasonable and unduly 
wejudicial, prescribe reasonable rates for the fu- 
ture and order the removal of undue prejudice. 
He also recommends that reparation be awarded on 
shipments of box shook during the period April 1 
to July 1, 1923. A second complaint, Flagstaff 
Lumber Co. vs. Arizona Eastern Railroad Co. et al., 
was combined with the Cady case. 

Mr. Carter points out that since the proceeding 
started the complainant corporations have been 
consolidated into the Cady Lumber Corporation of 
Delaware, all assets having been transferred to the 
uew corporation on Sept. 1, last. He adds that 
the timber used by complainants in their opera- 
tions is owned by the Government. The mills at 
McNary represent an investment of $4,250,000. 
fhe request for reduced rates, Mr. Carter states, 
was induced by the desire to market shook in the 
Imperial Valley. Low grade lumber is used in 
‘heir manufacture. 

_ The rate on lumber and box shook from El Paso, 
fex., to destination points is 40 cents to main line 
stations for distances 628 to 666 miles and to 
Tanch line points 42 cents for distances 641 to 
549 miles. The present rates from Flagstaff are 


47.5 cents to Miland, 515 miles, 51 cents for dis- 
tances 520 to 556 miles to main line destinations, 
and 55 cents to branch line points. Flagstaff is 
on the main line of the Santa Fe. McNary is 72 
miles from Flagstaff via the Apache railway, the 
original cost of which is included in that of the 
McNary mills at $1,700,000. 

Mr. Carter states that no reason appears why 
the rate to main line points from. Flagstaff should 
be higher than that of 44.5 cents from Los Angeles 
to Benson. There is an arbitrary of 4 cents from 
McNary over Flagstaff, and a rate of 49.5 cents 
from McNary and 44.5 cents from Flagstaff would 
remove any undue prejudice compared with com- 
petitors in California. He states the commission 
should further find that the rates assailed are and 
for the future will be unduly prejudicial to com- 
plainants and unduly preferential of their competi- 
tors at El Paso to the extent that they exceed 
the rates contemporaneously applicable from El 
Paso to the same destinations. 

He adds the commission should find that the rate 
of 62.5 cents charged on seventeen carloads of 
box shook from Flagstaff to Westmoreland, Calif., 
April 1 to July 1, 1923, was unreasonable to the 
extent that it exceeded 44.5 cents, the amount of 
reparation to be determined in accordance with 
Rule V. 


Railroad Valuation Finding 


WASHINGTON, D. C., June 21.—The final value 
for rate making purposes of the property of the 
Maxton, Alma & Southbound Railroad Co., owned 
and used for common carrier purposes, is found by 
Division 1 of the Interstate Commerce Commission 
to be $132,435 as of June 30, 1918, and of the 
property owned but not used $28,180. ‘The carrier 
is a North Carolina corporation. It owns and 
operates a line of railroad extending from Alma to 
Rowland, N. C., a distance of 15.070 miles. It 
also owns and operates 2.638 miles of yard tracks 
and sidings. The carrier is an industrial railroad, 
one of the principal industries served being the 
Alma Lumber Co.’s mill. The officers of the Alma 
Lumber Co. are the principal stockholders of the 
railroad. 


Loadings Again Pass Million Mark 


WASHINGTON, D. C., June 23.—Revenue freight 
loading for the week ended June 12 totaled 1,060,- 
214 cars, which was an increase of 114,250 cars 
over the preceding week, 70,341 cars above the 
corresponding week last year, and 157,622 cars 
more than for the corresponding week in 1924, 
according to reports filed today by the carriers. 


‘The total for the week of June 12 was the fourth 


time this year that the loading had exceeded the 
million-car mark. 

Forest products loading totaled 76,570 cars; 
grain and grain products, 40,690 cars; coal, 177,- 
477 cars; coke, 11,534 cars; ore, 68,978 cars; 
livestock, 28,182 cars; miscellaneous, 392,401 cars ; 
merchandise and less than carload freight, 264,382 
cars. 





Northern Woods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B...350,000" 4/4 Basswood No. 2 Com... .8,000’ 

4/4 Birch No.2 Com _..175,000’ 4/4 Soft Elm No.2 C.& B. 100.000 

4/4 Maple Sel.& FAS._._ 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000" 

4/4 Maple No. 3 Com......150,000’ 8/4 No 2Com Hard Maple. 15,000" 

4/4 Basswood No. 1 C. &B.30,000’ §=13/16x2'4” Fac. Ma.Floor 40,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales’Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Bassw: Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
\ Kindly address all inquiries care Dept. 7 




















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


17 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 1 











END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Why Buy 
in Local Lots? 


So that you won’t have 
so much money tied up in 
stock. Decrease your stock 
investment 25% and you 
increase your profits cor- 
respondingly. 

This isn’t a theory, but a 
practicable business princi- 
ple that is paying dividends 
to many of our customers. 

Would you like to know more 


about locallot buying? Write 
us—no obligation. 





EVERYTHING USED IN 
BUILDING CONSTRUCTION 
Jul 1US @ 


éeidel 


LUMBER CO, 
St.Louis,Mo. 
























Reliable for 
40 Years 








Long Flooring 
and Ceiling 
Short Siding 
Leaf Roofers 
Air Dried or Dimension 
Kiln Dried Boards{ 5.22" 


Shipments within 24 hours. 


Gordy Lumber Co. 


VALDOSTA, GA. 
All Sales Subject to S. P.A. Rules & Inspection 




















Yellow Pine 


‘Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“* Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Cummer Gypress Co. I 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City { 











The sash and door mills in the Minneapolis and 
St. Paul (Minn.) district are operating on a nor- 
mal schedule, with country business showing the 
most promise. With ample rainfall throughout 
the territory, there has come the development of 
orders from earlier inquiries. One of the features 
of the market this summer is that the city trade is 
better than had been forecast. 


Demand for millwork in Columbus and central 
Ohio is fairly steady, according to the consensus 
of reports received from the leading mills. Most 
of the plants are working to 75 percent capacity, 
and a few are doing even better. Some of the mills 
have booked business for several weeks ahead. 
Building operations continue brisk. 


Kansas City (Mo.) millwork plants report little 
change in the millwork situation outside, but some 
falling off in local orders, due to the strike of the 
carpenters. There is a fair demand locally for yard 
stock, and some increase in demand from suburban 
and country yards. 


The door and millwork demand at Buffalo, N. Y., 
does not show quite the call for stock that was in 
evidence a short time ago. However, there is 
prospect of building activity in the suburbs during 
the summer. 


The week's orders for millwork are reported by 
the Los Angeles (Calif.) factories to have shown a 
7 percent gain over those for the first week of the 
month. Stocks are fairly good, with prices firm. 


The feeling in the sash and door trade of Balti- 
more, Md., has shown some measure of buoyancy of 
late, with requirements of the builders on the in- 
crease and enough work coming out to keep the 
local mills fairly busy. It is still possible to place 
business on a very low basis, but there is increas- 
ing resistance to demands for concessions. The 
amount of construction in progress involves the 
use of large quantities of sash and doors of spe- 
cial sizes, and it is in furnishing these that the 
local mills find their opportunity. The movement 
has recorded a definite gain of late. 


The window glass market is summarized by the 
American Glass Review as follows: 

Sustained interest in both window and plate 
glass by large distributers has continued for the 
second week and has brought a note of cheerful- 
ness into the building glass trade. While business 
is somewhat spotty and not what manufacturers 
would like it to be, the fact that gains are to be 
noted is taken as a good omen. At the present mo- 
ment, production of window glass particularly in 
the eastern territory is at the lowest mark in some 
years. It is unlikely that the output in the United 
States exceeds 500,000 boxes of window glass a 
month. 


The 1925 Millwork Cost Dollar 


New York, June 21.—Summarizing the results 
of a questionnaire recently sent to its members, the 
Eastern Millwork Cost Bureau, taking entire mill 
department operating expense as 100 percent, has 
developed the “millwork cost dollar for 1925” as 
follows: 





Percent Percent 
MY sntcaneensneesedue eee 34.8 
C—O” eee eee 7.5 
Handling Expense to Mill........ 2.5 44.8 
Machine Productive Labor....... 10.5 
Bench Productive Labor......... 9.6 20.1 
Mill General Expense ..........- 12.4 
Mill Machine Expense ........... 6.8 
Mill Delivery Expense .......... 4.3 
Mill Adm. & Sellg. Expense...... 11.6 35.1 
100 
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To Participate in Joint Meeting 


ATLANTA, GA., June 21.—The Southern Sash, 
Door & Millwork Manufacturers’ Association has 
been invited to take an active part in a joint meet- 
ing of the North Carolina chapters of the Amer- 
ican Institute of Architects and the Associated 
General Contractors, to be held at Charlotte, N. C., 
on Sept. 7, 8 and 9. The millwork association 
has accepted the invitation and Secretary C. B. 
Harman is arranging an interesting program for 
this phase of the meeting, with the assistance of 
a committee, which includes B. M. Ocettinger, 
Greensboro, N. C., president of the millwork asso- 
ciation ; George W. Wearn, Charlotte, a director of 
the association ; Robert S. Querry, Charlotte; A. 8. 
Parker, High Point, N. C., first vice president of 
the association ; D. C. Mitchell, Durham, N. C., and 
A. T. Griffin, Goldsboro, N. C. 

Coéperation between contractors, architects and 
millwork manufacturers will be the keynote of 
its meeting, which is an annual affair in North 
Carolina, where greater strides along that line 


have been made than in any other southern State, 

Among the prominent speakers at the meeting 
will be well known officials of the millwork aggo. 
ciation, William Peeps, president North Caroling 
chapter of the American Institute of Architects, 
and V. P. Loftis, secretary of the North Caroling 
chapter of the Associated General Contractors, 

The three days will be given over entirely to 
addresses on the general subject of coéperation, 
and an open forum discussion of problems of im. 
portance not only to the millwork industry but 
to the architects and contractors as well. 


Ancient Viking Timbers Found 


WASHINGTON, D. C., June 22.—In the accom. 
panying photograph are shown parts of three 
ribs of a Viking ship which were recently un- 
earthed in Norway and placed in the Stavanger 
Museum. The timbers are white oak and in 
sound condition, showing no signs of decay 
after probably 1,100 years. This photograph 
was transmitted by H. C. von Struve, the Amer. 
ican consul at Stavanger, through the courtesy 
of Jan Petersen, director of the museum, and 
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Parts of three ribs of a Viking ship recently 

unearthed in Norway. They are white oak, 

probably about 1,100 years old and show no 
signs of decay 


was brought to the attention of the AMERICAN 
LUMBERMAN by T. M. Knappen, research direc- 
tor of the National Lumber Manufacturers’ 
Association. 

There is a possibility that these timbers came 
from one of the ships of the sea-roving Leif 
Ericksen and his band who are known to have 
touched the shores of New England in their 
wanderings during the ninth century. The 
Vikings were great ship builders and sea rovers, 
and many bands of freebooters roamed the 
coast of the Frankish Empire, England and 
France, and even touched as far south as Spain 
and the Mediterranean Sea. Many of them 
were pirates and plunderers, but many settled 
in permanent colonies. Evidences of their con- 
quest are mostly visible in England and Ireland 
today. These brave Norsemen were constant 
users of wood, and relics of their handicraft 
are found in many of the leading museums 
throughout the world. 
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HOO-HOO DOINGS 














Discusses Exaggerated Fire Losses 


PoRTLAND, ORE., June 19.—At the semi-week- 
ly luncheon meeting of the Portland Hoo-Hoo 
Club here Thursday, Frank R. Barns, who han- 
dles the timber loans for Freemau, Smith & 
Camp Co., said that grossly exaggerated reports 
of losses through forest fires are being dissemi- 
nated through the newspapers with great harm 
to the industry. 

Due to such reports, he says, the insurance 
rates on timber and logs are very much higher 
than risks justify. As a matter of fact, the 
actual losses through timber destroyed by fire 
are of a much lower percentage than other prop- 
erty he contended. He explained carefully that 
no reflections were intended on the constructive 
work of forest services. 


Picnic Plans; Tampa Club Organized 

Sr. Louis, Mo., June 22.—The St. Louis 
Hoo-Hoo Club is working intensively to attract 
a large crowd to its third annual lumbermen’s 
picnic which will be held Saturday, July 24, at 
the Oakville Farmers’ Club. It is planned to 
make the event an all-day affair featuring lunch 
baskets, free soda pop and ice-cream, dancing, 
and field events for men and women. Prizes will 
be awarded. 

Local headquarters is apprised of the or- 
ganization of the Tampa (Fla.) Hoo-Hoo Club, 
whose president is Walter F. Walker, of the 
Dantzler Lumber & Export Co. Other officers 
are: Vice president, Earl Welcher, of the 
Palma-Ceia Lumber Co.; secretary, Earl O. 
Coffing, of the Lumbermen’s Credit Bureau; 
and Elmer V. Shaw, of the Downing Manu- 
facturing Co. Vicegerent Snark John E. Shep- 





John P. Miles and his model auto home 


ley has named his Nine for the ensuing year 
as follows: Snark, John E. Sheyley; Senior 
Hoo-Hoo, C. H. Knowles; Junior Hoo-Hoo, D. 
Earl Harper; Bojum, W. F. Walker; Scrive- 
noter, Earl O. Coffing; Jabberwock, Wilbur 
Caruthers; Custocatian, David H. Austin, Ar- 
canoper, Harold Horton; Gurdon, Wallace 
Caruthers. The Tampa club plans to hold 
two meetings every month, and weekly informal 
luncheons. 


Hoo-Hoo Club Committees 


JACKSONVILLE, FLA., June 21.—Announce- 
ment has been made by officers of the Jackson- 
ville Hoo-Hoo Club of the appointment of the 
following committees to serve until the end of 
the Hoo-Hoo year, September, 1926: Member- 
ship, J. B. Clark, chairman, L. J. Klotz, F. B. 
Kilmer and C. S. Talley; entertainment, F. J. 
Matey, chairman, B. H. Wulze, J. T. Worth- 
ington, and J. V. Skaates; publicity, J. M. 
Murray, chairman, and L. E. Smollen. 


_ THE USE oF native hardwoods in building is 
increasing in Panama. Ordinary building lum- 
ber and the greater part of the other building 
supplies are bought from the United States. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 24.—Following are 
f. o. b. mill prices, June 13 to 19, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, $2S 
S4S 


Edge grain— or 
1x3” B&better....$80.57 te FP Pe Bevcess $31.90 

Flat grain—  t | | ee 23.04 
1x4” B&better .. 45.60 i Ss - | re 18.50 
1x4” No. 2 com.. 19.81 INGE” ING. Licscce GLU 
1x6” No. 2 com.. 21.91 SEE Be. Besscee 23.30 
1x6” No. 3 com.. 15.79 Longleaf Timbers, S48, 
Dimension, 2x4”, 16’ 20’ and Under 
BE e.dencswnesns $25.62 8” and under... .$21.20 
ee 22.73 P neicbescedeeeus 27.00 
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Opens Hardwood Office 


MEMPHIS, TENN., June 23.—D. S. Watrous, 
former owner of the Bondurant Lumber Co., of 
Bondurant, Ky., has returned to Memphis and 
opened an office in the Shrine Building. He 
will engage in the producing and wholesale 
business. He is still operating a mill near 
Pence, Tenn., where he recently purchased some 
timber. Mr. Watrous is well known to Mem- 
phis lumbermen and the consuming trade, hav- 
ing been in the hardwood business for many 
years in and about this city. 
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Builds Auto Homes de Luxe 


McGrecor, Iowa, June 22.—‘‘Get an Auto 
Home and Save Rent. Auto Homes de Luxe 
Built on Your Own Chassis.’’ 

This is the message on a card which John 
B. Miles, whose home is where his car is, has 
been handing out to ‘‘prospects.’’ Mr. Miles 
is seeing the world in an auto home which 
he built for himself on a touring car chassis, 
and paying expenses 
building homes like it 
for others, who like his 
model and want one like 
it. 

These are the specifi- 
cations of the Miles 
home de luxe which is 
probably as compact 
and comfortable a car 
home as has been de- 
vised: 

Inside measurements, 
10 feet 5 inches long, 
6 feet 3 inches wide, 
and 5 feet 10 inches 
high. The body is an 
oak frame with automo- 
bile steel outside, lined 


with enameled wall- 
board on the _ inside. 
Wood may be used 


throughout if preferred. 
There are several windows in the car, to make 
it an observation car as well as home. The 
windows drop down. 

On the running board is a 12-gallon tank 
of water with air pressure attachment to pro- 
vide running water. On the right side of the 
car interior is a disappearing gasoline stove, 
with ice chest underneath, and at side of chest 
six shelves for pans and utensils. Beside the 
stove is a Pullman basin with a shower bath at- 
tachment, and space underneath for dust cloths 
ete. All of these are packed into 544-foot 
length by 16-inch width. 

On the left side in space 4 feet long by 16 
inches wide is a bureau of five drawers, ward- 
robe with hat box above, clothes drawer, shoe 
compartment and table which folds in. 

Across the back of the car interior is a three- 
quarter Pullman couch bed, which becomes a 
sedan seat in the daytime. Underneath it is 
chemical toilet, and a long drawer. The car is 
electric lighted, and has a disappearing driver’s 
seat. Beside the driver’s seat receptacle is a 
fireless cooker. 

Mr. Miles has traveled 14,000 miles and lived 
for two years in this home, while making busi- 
ness en route of building other auto homes like 
his model. 


Complete line 
- of 


Timbers 
Yard and Shed 
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OF LUMBER 
from St Louis 


for 86 Years 














Oars is the Trade 
that Service made 


ST. LOUIS, MO. 


LUMBER CO. 
Natural Bridge at Goodfellow 











Pickrel Walnut Co. 
Walnut Logs, Lumber 


Manufacturers 


ST. LOUIS, MISSOURI, U, S. A, 


Cable Address: 


“Pickwood,” St. Louis 











Poplar 
Oak 





Magnolia 


Beech Gum 


POPLAR BEVEL SIDING 


BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 


Member Hardwood Manufacturer’s Institute. 














Bedna Young Lumber Co. | 


JACKSON, TENNESSEE 


QUARTERED AND PLAIN 
WHITE AND RED 


GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATED. 


Manufacturers of 


OAK 
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10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





Write for 
New Idea Stock List 
| “Nothing Picked Out” 


WISCONSIN 


Lumber Company 
Band Mills: - CHICAGO, ILL. 


Deering, Missouri. 











a Why Worry 


about holding your trade when 
you can get lumber like our 


N. C. Pine £32 
eiling 

a o Ine Roofing 

Long and Shortleaf Yellow Pine— rough 


or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., “Ricumonp: va" 
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HARDWOOD FLOORING 
Maple - Oak - Beech 


3 wi Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 
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Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%4x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 

1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 


For Sale by 


American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 
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ENOCH W. FROST, of Texarkana, Ark., 
founder of the Red River Lumber Co. which 
was the predecessor of Frost Lumber Indus- 
tries (Inc.), of Shreveport, La., and St. Louis, 
and father of E. A. Frost, now president of 
that company, died shortly before noon on 
Wednesday, June 23, at the Schumpert Sani- 
tarium in Shreveport where he had undergone 
an operation on Monday. Mr. Frost, who was 
78 years old, was taken there a week previously 
by his son, E. A. Frost, and everything known 
to medical science was tried in the unsuccessful 
effort to save his life. As a final resort the 
operation was performed one week after his 
arrival at the sanitarium under the care and 
attention of skilled physicians. Devoted mem- 
bers of the family and close friends were at the 
hospital and awaited with deep anxiety the 
result of the operation. 

The death of Mr. Frost has caused wide- 
spread sorrow throughout a large portion of the 
Southwest, as during his long business career 
he had made a host of friends and the promi- 
nence of his family in the South made him a 
notable figure in that region. Lumber circles, 
especially, are saddened, for Mr. Frost was one 
of the best known and best liked of the veterans 
of the southern pine industry. 

Accompanied by friends and relatives the 
body was taken over the Kansas City Southern 
Railroad to Texarkana where funeral services 
were held from the family residence on Thurs- 
day afternoon. It was a simple service in ac- 
cordance with Mr. Frost’s often expressed 
wishes. Dr. Freeman, pastor of the First Meth- 
odist Church of Texarkana, assisted by Dr. 
George S. Sexton, president of Centenary Col- 
lege in Shreveport, and a close friend of the 
Frost family, conducted the services. Among the 
friends accompanying the bereaved family to 
Texarkana were A. J. Peavy, Randle T. Moore, 
who is a son-in-law of the deceased, Ben John- 
son and George 8S. Prestridge, with members of 
their families. The pallbearers, all long-time 
friends of the deceased, were T. L. L. Temple, 
Milton Winham, Dr. R. H. T. Mann, F. W. 
Shifflin, F. EK. Pharr, T. M. Dean, J. E. Daniel, 
Ike Schwarz, Clarence R. Johnson, W. B. Ogles- 
by, H. Z. Price, Stuart Wilson, J. D. Head and 
S. H. Vance. 

KE. W. Frost, founder of one of the oldest and 
largest southern pine operations and a pioneer 
of the Arkansas lumber industry, was born on 
Jan. 14, 1848, on a farm in Union County, 
Arkansas, near El Dorado. He was a member 
of one of those Scotch-Irish families which 
throughout American history have been the 
pioneers. From Jackson, Tenn., where they had 
been among the first to venture into the western 
wilderness, the father of E. W. Frost moved 
in 1844 to Arkansas, settling on the farm where 
Enoch Frost was born. He received his educa- 
tion at the country schools of that section and 
worked on a farm until 1881 when he purchased 
a small mill in partnership with two other 
young men, each with a capital of $100 to 
begin on. 

In the early part of 1884 Mr. Frost formed 
a partnership with W. T. Ferguson and G. W. 
Bottoms, purchasing from J. H. Draughon a 
mill of about 15,000 feet capacity, located 
about five miles east of Texarkana. The opera- 
tion of that mill, under the firm name of E, W. 
Frost & Co., continued until the latter part of 
1894. In 1891 Mr. Frost acquired an interest 
in the Red River Lumber Co., Lewisville, Ark., 
and became the head of that company. In 1894 
the Red River mill was moved to a point on the 
St. Louis Southwestern fifteen miles south of 
Lewisville, which was called Frostville, and 
continued in operation until 1910. In Febru- 
ary, 1897, Mr. Frost, associated with R. L. 
Trigg and others, organized the Frost-Trigg 
Lumber Co. which in 1908 was merged into 
the Frost-Johnson Lumber Co. In 1899 Mr. 
Frost organized the Lufkin Land & Lumber Co.., 
erecting a large sawmill at Lufkin, Tex., which 
plant was sold in 1906 to the Long-Bell Lum- 
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ber Co. Early in the present century Mr. Frost 
was active in the organization of new companies 
for the manufacture of southern pine, including 
the Noble Lumber Co., De Soto Land & Lumber 
Co. and the Union Saw Mill Co. The Lufkin 
plant was sold in 1906 and in 1910 the Frost- 
ville plant cut out. Thereafter Mr. Frost re- 
tired from active participation in the manufac- 
ture of southern pine, purchasing a large area 
of rich bottom lands in the Red River valley 
which he cleared and cultivated until 1921 when 
these lands were sold. 

Mr. Frost took his son, E. A. Frost, into part- 
nership when he organized the Frost-Trigg 
Lumber Co. in 1897 and from that time the son 
took active part in the development and growth 
of the Frost enterprises. He became head of 
the Frost-Johnson Lumber Co. in 1903 and 
when that and other Frost interests were organ- 
ized under the name of Frost Lumber Industries 
(Ine.) he became head of that company, in 
1925. 

In character and appearance E. W. Frost 
bore witness to the sterling worth, self reliance 





THE LATE B. W. FROST 

and courage of the Scotch-Irish pioneering 
class from which he sprang. He was tall and 
angular and somewhat austere in appearance, 
but of an unfailing courtesy and friendliness 
of manner which endeared him to those fortu- 
nate enough to become well acquainted with 
him. Possessed of keen judgment, hard-headed 
wisdom and dauntless energy, he was also a 
man of deep sentiment, of honorable and up- 
right character and a warm hearted generosity. 


MRS. WALTER DU BOISE BROOKINGS, of 
Washington, D. C., and Alexandria, Va., died 
in New York City on June 3, of pneumonia. 
Mrs. Brookings was on her way to Wellesley 
College, of which she was a graduate, to attend 
the commencement exercises as a representative 
of the District of Columbia Wellesley Alumni 
Association, when she was taken ill. She was 
the wife of the manager of the natural resources 
department of the Chamber of Commerce of the 
United States, who is very well known in the 
lumber industry. For the fest three years Mrs. 
Brookings had served as chairman of the edu- 
cational committee of the National League of 
Women Voters and conducted a nation-wide 
campaign for equal educational opportunity for 
children. She was born at Fergus Falls, Minn., 
and was married to Mr. Brookings in 1909. She 
was active in many phases of public service 
and was leader in some of the most vital move- 
ments in which women have taken a part. Mr. 
and Mrs. Brookings moved to Washington five 
years ago and about a year ago settled down 
on a beautiful estate just outside of Alexandria. 
Mr. Brookings was at one time _ secretary- 
treasurer of the Brookings Lumber & Box Co., 
of Highland, Calif., and later secretary-treasurer 
of the Brookings Timber & Lumber Co., which 
built the town of Brookings, Ore., and the first 
completely electrically equipped sawmill in Ore- 
gon in 1916. His interests were sold in 1916. He 
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served with the 20th Engineers (Forest) in the 
world war and since that time has held the man- 
agership of the Natural Resources Production 
Department of the National chamber. Funeral 
services for the late Mrs. Brookings were held 
at the chapel at Arlington National Cemetery 
on June 5. ee ee 


HENRY C. WEHRENBERG, building con- 
tractor and lumberman, died at his home in Fort 
Wayne, Ind., on June 9, following a stroke of 
apoplexy. Mr. Ww ehrenberg was 65 years old and 
had been a resident of Fort Wayne for nearly 
forty years, having gone there from New York. 
He entered the contracting business for himself 
about thirty- five years ago and built up one of 
the city’s largest concerns in that field. He was 
also interested in various lumber enterprises. 
About twenty years ago he was active in the or- 
ganization of the New Haven Lumber & Supply 
Co. and later that concern took over the yard 
at Monroeville, Ind. Four years ago he organ- 
ized the Standard Lumber & Supply Co., of Fort 
Wayne, of which he was president, and later 
purchased the yards at Spencer and Grabill, Ind. 
Mr. Wehrenberg was born in Hanover, Germany, 
in 1861, coming to New York in 1882. Since en- 
tering ‘the contracting business at Fort Wayne 
he had erected many of the largest and most 
important buildings in that city. He was also 
prominent in civic affairs and an important fac- 
tor in the taking over of Valparaiso University 
by the Lutheran Church, of which he was an 
active and deeply interested member. A widow, 
one daughter and four sons, besides eight grand- 
children and one sister, survive him. His son, 
Fred, is vice president and general manager of 
the Standard Lumber & Supply Co. and vice 
president of the Retail Lumber Dealers’ Associa- 
tion of Indiana. 


GEORGE DONALD, prominent in the lumber 
trade of London, England, and brother of James 
A. Donald, pioneer lumber dealer of Long Island 
City, N. Y., died in London early in June at the 
age of 52. Mr. Donald was known on this side of 
the water, having visited in Long Island several 
years ago. He was born in Scotland in 1874, re- 
ceived his education in Glasgow and was con- 
nected with the London firm of Cobbett & Co. 
(Ltd.) for more than twenty-five years until 
1924, when he went into business for himself. He 
held a very high place in the estimation of the 
3ritish lumber trade as is testified by the eulo- 
gies in English lumber trade journals. He was 
among those acting as arbitrators on the panel 
recently formed by the Timber Trade Federation 
and there was no more respected or popular rep- 
resentative of the trade in the United Kingdom. 
Besides his brother in Long Island Mr. Donald 
leaves a mother, a sister and two brothers, living 
in Scotland. 


LAUREN CURTISS KENYON, for many years 
engaged in the lumber business in Oswego and 
Amsterdam, N. Y., died on June 15 after an 
illness of about two weeks. He had passed the 
winter in Key West, Fla., returning to Amster- 
dam in April. He was president of the Amster- 
dam Lumber Co., which he controlled. Born in 
Oswego on June 19, 1844, the son of L. L. 
Kenyon, he became associated there with his 
father in the lumber business, the firm being 
Bond, Kenyon & Co. Later he was with Ken- 
yon, Wright & Monen. Leaving that firm, he 
started in the retail lumber trade in Syracuse, 
removing in 1901 to Amsterdam. He was a 
member of St. Ann’s Episcopal Church and of 
Welcome Lodge, F. & A. M. Surviving are his 
widow and one sister, Miss Frances M. Kenyon. 


DONN PIATT, aged 52, a well known lumber- 
man, died in a Cleveland, O., hospital Sunday 
morning, June 20, where he had gone to receive 
treatment and finally underwent an operation 
for goitre. The body was taken to South Bend, 
Sunday night. The funeral was held Wednesday, 
June 23, at 9 o’clock in St. Patrick’s Roman 
Catholic Church, Rev. G. J. McNamara, of Notre 
Dame, officiating. Mr. Piatt was born in Cov- 
ington, Ky., March 9, 1874, and had been a resi- 
dent of South Bend for twenty years, and most 
of that time had been engaged in some phase 
of the lumber industry. He had been in poor 
health for some time and went to the Cleveland 
hospital three weeks ago. Mrs. Piatt was sum- 
moned to Cleveland early Sunday morning, but 
did not reach her husband’s bedside before death 
came. Mr. Piatt was named for a cousin, the 
noted Donn Piatt, of Ohio, who in earlier days 
conducted a newspaper in Washington and was 
a prominent figure in Ohio politics. 








CHARLES F. BECK, prominent in the cooper- 
age industries of New Orleans and vicinity, 
died Friday, June 11, at his residence in that 
city. Mr. Beck had been sole owner of Beck 
& Jones, a cooperage concern founded sixty 
years ago by his grandfather, since the death 
of his father in 1912. He was also president 
of the Louisiana Cooperage Manufacturing Co. 
and operated a branch cooperage factory at 
LaPlace, La. He was a Mason and an enthusi- 
astic worker in civic causes. Mr. Beck is sur- 
vived by his wife, two brothers and three sis- 
ters. The funeral was held Saturday, inter- 
ment being at Greenwood cemetery, New Or- 
leans. 

ALBERT COTTON, iin and cedar Jumber 
manufacturer, resident of Vancouver, B. C., for 
twenty-five years past, died on June 15, at his 
residence in Point Grey, B. C. Funeral services 
were held on June 17, many prominent lumber- 


men attending. Mr. Cotton had a shingle mill on 
False Creek, in Vancouver for more than twenty 
years. Three years ago it was burned and he 
rebuilt on the north arm of Fraser River. He 
also entered into .cedar lumber manufacture, 
cutting beveled siding in a plant erected at the 
same place. 


JOHN MILLER, aged 70, for several years a 
lumberman of the Hurricane section of Line 
Fork in southern Letcher County, died at his 
home at Skyline, Ky., Monday, June 21, follow- 
ing a brief illness. For several years Uncle 
John, as he was universally known, operated 
two sawmills in the Cumberland Mountain near 
Hurricane Gap, a pass in the mountains. His 
widow and two sons and a daughter survive him. 

GROVER JAMES, aged 60, retired lumberman 
of the Etty, Ky., section, died Friday, June 18, 
following a long illness. "Mr. James was among 
the first to float logs in rafts down the Big 
Sandy nearly forty years ago. His mills were 
among the first to be installed in the Big Sandy 
territory. About eight years ago, however, he 
retired from active work and located upon his 
farm. A wife and several sons and daughters 
survive him. 


MRS. WILLIAM M. WATTSON, who had been 
ill for four months, died at Glen Lake Sani- 
tarium, Minneapolis, Minn., June 13. She was 
the wife of William M. Wattson, of the T. M. 
Partridge Lumber Co., of Minneapolis. Besides 
the husband, three children survive. Services 
were conducted at Lakewood cemetery, Minne- 
apolis, June 15. 


GUY C. McCAROLL, 46 years old, manager of 
the M. R. Smith Lumber & Shingle Co.’s yard 
in Kansas City, Kan., committed suicide June 
16, by shooting himself. He had been in ill- 
health two years and was despondent. Mr. Mc- 
Caroll had been with the M. R. Smith company 
twenty years. He left his widow, his mother, 
four brothe rs and a sister. 


L. E. GATES, secretary-treasurer of the Los 
Angeles County Branch of the Millwork Insti- 
tute of California, died at his home in Los An- 
geles, Calif., on June 14 at 9:15 in the morning. 
Interment took place at 2 p. m. Saturday, June 
19, from the Little Church of the Flowers, Forest 
Lawn Cemetery, Glendale. Members of the 
Millwork Institute attended in a body. 

ERNEST A. DICKEY, for 26 years an Oak- 
land, Calif., lumberman, died at the home of his 
daughter, Mrs. A. C. ‘Neilson, 1019 Lakeshore 
Drive, Oakland, recently. Funeral services were 
held Thursday, June 10, the bay district Hoo- 
Hoo attending. 


“Thus Saith the Law” 














Contractor’s Surety Liable for Materials 


SALT LAKp City, UTAH, June 21.—The Utah su- 
preme court has reversed the lower court in the 
case in which the Utah Savings & Trust Co. was 
given preference in claims from the surety com- 
pany over the material men. 

In the fall of 1922 a contractor named O’Conner 
entered into a contract with Salt Lake City for 
the construction of a sewer extension. He ex- 
ecuted a bond of $31,000 for performance of his 
contract and payment for labor and materials used. 
The National Surety Co. was the sole surety on 
the bond. The Utah Fire Clay Co. and the Utah 
Lumber Co. furnished materials used in the work, 
and the Utah Savings & Trust Co. lent money to 
the contractor, taking as security an assignment 
of all sums to become due on the contract. 

The work was finished in June, 1924, at which 
time there remained due upon the contract from 
the city the total sum of $8,714.90, of which 
amount $7,400 was, under the contract, payable in 
certain bonds. In the meantime the contractor 
had disappeared. There was due and unpaid to 
the material men $19,681.83 and $2,207.21, re- 
spectively, and to the bank, on account of the 
money loaned, $3,000. Owing to conflicting claims 
regarding the unpaid portion of the contract price, 
the city brought action, impleading the claimants, 
and praying that they be required to set forth 
their respective claims, that they be determined, 
and that the city be allowed to pay into court the 
sum due on the contract and be discharged. 

The question as to the liability of the surety 
company to the unpaid materials men then arose. 
The trial court entered judgments in favor of the 
material men against the surety for the full 
amount of their claims, and held the bank’s lien 
and claim upon the unpaid contract price superior 
to any claim of the surety. The surety appealed. 

The supreme court held that the equity of the 
surety entitled it to be subrogated to the fund in 
question to the extent of its interest, which ex- 
tends to the whole of the fund; that the trial court 
erred in awarding judgment in favor of the bank ; 
that the judgments in favor of the material men 
against the surety should be affirmed, and that the 
material men are entitled to recover their costs 
on the appeal from the surety. 











Lighten 
the ame 


of Housewives 


Encourage the laying of =| 
Michigan Hard Maple floor- 
ing in kitchens and relieve ; 
housewives of the back- 
breaking job of scrubbing 
and mopping old softwood 
floors. 

Whether your customers 
varnish the. floor or treat it 
with hot oil, they will add ; 
-beauty to the kitchen and 
selling value to the entire ; 
house. 

There are many more 
places where “Old Reliable” 
Maple, Birch and Beech 
flooring offer big value to 
builders and good sales pos- 
sibilities to dealers. Let us 
tell you about these uses. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all fu- 
ture stock lists. This does not 
obligate you in any way. Do 
it now! 

We also manufacture hardwood 


and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Iorner 


Perkins Bldg., Grand Rapids, Mich. 


When S$ 


Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable”’ 
Hardwood Flooring. 


I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 


a ee es 





76 AMERICAN LUMBERMAN 


JUNE 26, 1926 








Co LOUISIANA Co 
Homes for A Million Brides 


Itis estimated that inthe United States this year 1,250,000 
brides will begin housekeeping. There will be a lot of 
them in your community. Sooner or later someone will 
sell these young people umber for a home. 

Don't risk losing sales because you can't give them what 
they want~—whenthey want it. The LaRed Organiza- 
tion has dependable sources of supply of the products 
listed below; and when you buy from us you are assured 
of getting well-manufactured and carefully-graded lum- 
ber. We stand behindeveryshipment. It must be right 
or we make it so. Try us on an order for: 


Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Walker Cypress Lath 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
California White and Sugar Pine 
TRY OUR “LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 
“‘LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100%. clear,85" edgegrain 
“LaRED” Star A Stars—Real Stars 


_ Louisiana Red Cypress Company 
| of New Orleans 


| Entire Fourth Floor 1018-19 White Bidg., 


Poydras Building, 
New Orleans, La. Seattle, Wash. | 
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HAmMmonp,.La. icrr 
Trade and Grade Marked 
Southern Yellow Pine 
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Alls ume OMDe 
Icasieu lo} af ws 
"YellowPine Leumber’ 
Lake Charles, Louisiana 
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Manufacturers 


Short Leaf Pine and Hardwoods 





RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 
CANDY, LA. 





Office, 
RUSTON, LA. 








Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 

















Canadian Wood Pulp Exports 


WASHINGTON, D. C., June 21.—Wood pulp ex- 
ports from Canada during April reached a total of 
55,979 tons, valued at $3,163,773, a decrease in 
volume of 40 percent compared with March, but an 
increase of nearly 20 percent compared with the 
corresponding month last year, according to the 
paper division, Department of Commerce. The lead- 
ing item in these shipments was unbleached sul- 
phite pulp, amounting to 17,654 tons, with the re- 
maining exports evenly divided between bleached 
sulphite, kraft pulp and mechanical groundwood. 
Exports of newsprint paper closely paralleled wood 
pulp shipments, the April total of 114,828 tons 
representing a decrease of 35 percent under the pre- 
ceding month but an increase of 20 percent when 
compared with the shipments in April of last year. 


Industrial Turmoil in Australasia 


PERTH, WESTERN AUSTRALIA, May 12.—The 
strike bug is not only active in Great Britain, 
but here again in Australia, and the country is 
on the eve of another stupendous struggle. This 
time it is largely political. The New South Wales 
labor government, despite all warnings of incon- 
sistency with the Federal industrial laws, per- 
sisted in legislating for a 44-hour week for all 
industries in that State, and instituted the reform 
on Jan. 1 last. The worst feature of the new 
law was the abolition of Saturday work, the men 
being diverted for the most part to races which 
embraced double the old handicaps and started at 
10 a. m. 

Having tasted the sweets of so much exhilarating 
pleasure, the men hoped never to have to turn 
out again on Saturdays. But they reckoned with- 
out the employers, who, working under Federal 
awards entailing 48 hours, proceeded to deduct 
four hours’ pay for the wasted Saturday. The 
men, stirred on by their unions, demanded restitu- 
tion of the money and proceeded in courts to get 
it. From this the next step was to the high court 
on a question of validity of the State law, to which 
the high court answered that it was both invalid 
and inconsistent and must be dropped where Fed- 
eral awards operated. Checkmated, the unions 
ordered the men not to report for Saturday work, 
and they stayed away in thousands, and turned 
up on the Monday ready to start. But the em- 
ployers, for once most united, kept the gates 
closed and there was nothing doing, and thus 
commenced one of the biggest industrial wrangles 
Australia has experienced, and the end is not 
even as big as a hand on the horizon. The men 
are backed up by the labor governments of five 
States and they are making a most determined 
attempt now to get voluntarily what the courts 
would not give, even going so far as to threaten 
to stop all industries in every State where more 
than 44 hours are worked. 

The Federal Government is on the eve of dras- 
tically amending its arbitration laws so as to 
make them wider in effect and covering all essen- 
tially-Australian industries, and it promises the 
appointment of five judges of the standing of su- 
preme court judges, three to sit in the Federal 
court itself and two to travel the States and hear 
local evidence, this court to sit immediately upon 
appointment to take evidence on the hours’ question 
alone and determine what shall be the standard 
hours for the Commonwealth. Some such reform 
has long been wanted. As it is all sorts of hours 
are worked from 50% to 36, which has led to 
much irritation, jealousy and envy; but of course 
there will be no satisfying the extremist section 
of the socialists who have long agitated for an 
“ideal week” of five days of six hours regardless 
of the disastrous effects to industry generally. 
Although the labor sawmills operate under Federal 
awards granting 48 hours, under pressure from 
the unions these administrations all allow their 
men to finish on 44 and draw 48 hours’ pay— 
result, constant agitation that private sawmillers 
should do the same notwithstanding the law. 


Duties on Lumber 


Almost daily now the press contains reports 
of the campaign of the sawmillers in Tasmania 
and Victoria to upset the decisions of the tariff 
board on lumber duties. Time and again it has 
been alleged that the industry can not long sur- 
vive unless it is highly protected, and among 
other things quoted is shook deliyered in Australia 
at less than $5 a hundred super feet, whereas it 
costs a good deal more than that to even cut 
them in Australia. Minister Pratten has definitely 
refused to have the lumber-duty inquiry reopened 
but has promised cabinet consideration. He in- 
vited the complaining sawmillers to put before 
him the new evidence they stated they had got 


together and he would consider it. The latest 
deputation to the minister comprised almost alj 
labor members of parliament. Latterly laboriteg 
have displayed unusual interest in anything per. 
taining to protective, but more particularly pro- 
hibitive, duties in the interest of what they are 
pleased to call Australian nationalism. They have 
dreams that they can make this country so self- 
contained as to be independent of the world. 


Exports Top Billion Dollar Mark 


“WASHINGTON, D. C., June 21.—American exports 
for the first three months of this year topped the 
billion dollar mark, according to an analysis pre- 
pared by the foreign commerce department of the 
Chamber of Commerce of the United States. The 
report shows, however, that while exports reached 
a total for the quarter of $1,125,000,000, they 
showed a decline of $146,000,000, or 11.5 percent 
below the first quarter of 1925. 

The report states that “decreased European buy- 
ing of American cotton, copper and foodstuffs, to- 
gether with a reduced American grain crop, ac- 
counted largely for this decline. Export groups 
increasing in value were machinery and vehicles, 
inedible vegetable products, such as tobacco and 
automobile tires, non-metallic minerals, particu- 
larly refined petroleum, wood and paper, chemicals 
and miscellaneous. Declines in value were sus- 
tained by textiles, foodstuffs, metals and inedible 
animal products, such as hides, leather and furs.” 

Despite the general decrease of 12 percent in ex- 
ports under the first quarter of 1925, all other geo- 
graphical subdivisions outside of Europe showed 
increases. 


Spanish Lumber Situation 


WASHINGTON, D. C., June 21.—Commercial At- 
taché Cunningham advises the Department of Com- 
merce from Madrid that the market for lumber 
in Spain is unchanged. Importers’ purchases are 
according to needs only, limited by uncertainty of 
future price movement and decrease in building 
activity. American red gum continues to find 
serious competition in central European hard- 
woods. 


Argentine Imports of Pitch Pine 


WASHINGTON, D. C., June 21.—Imports of Amer- 
ican pitch pine into River Plate ports declined 
during the first three months of 1926 compared 
with the same period of last year, according to 
Assistant Trade Commissioner Avery, Buenos 
Aires, Argentina. Arrivals for the first quarter of 
this year, according to unofficial but reliable sta- 
tistics, he states, amounted to 46,361,000 feet, 
against 49,439,000 feet, a decline of 6 percent 
from a year ago. He adds that imports of pitch 
pine during 1925 were in excesss of the normal 
consumption, with the result that stocks left on 
hand were carried over into 1926. 

According to the best information obtainable, 
1924 witnessed a larger building program in Ar- 
gentina than did 1925, although shipments of 
southern pine from the United States to Argentina 
and Uruguay increased from 201,726,000 feet in 
1924 to 216,115,000 feet last year. Indications at 
present are that consumption of southern pine this 
year will be more or less normal and imports for 
the year will be slightly less than for 1925. 


(Sa a2 a2 aaaaeaanas 


American Foresters Visit Finland 


HELSINGFORS, FINLAND, June 3.—On their way 
home from the International Forestry Congress in 
Rome, Italy, ten distinguished American foresters 
have just paid a short visit to Finland in order to 
get acquainted with Finnish forestry conditions, re- 
search work, afforestation methods and principal 
industrial concerns. 

The party included Prof. C. A. Schenck, of the 
University of Montana, Missoula; Prof. Franklin 
Moon, of Syracuse University, New York; Prof. 
George W. Heavy, Oregon; Prof. Robert Craig, 
chief of forestry research work in the United 
States; P. Z. Caverhill, chief of State forestry ad- 
ministration in British Columbia; Lincoln Hogue, 
chief of forestry administration in Mississippi; 
I. D. Guthrie, assistant chief of forestry adminis- 
tration in Washington and Oregon; E. C. Hirst, 
former chief of forestry administration in New 
Hampshire, and William Robinson Brown, chair- 
man of forestry commission in New Hampshire. 

The American visitors first spent a couple of 
days in Helsingfors, where they were entertained 
by representatives of the Finnish State forestry 
department and some forestry societies and large 
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industrial organizations. The American guests 
ynanimously expressed the opinion that in Finland 
cobperation between the State and private forest 
owners seemed to have already brought about very 
jmportant results. The Americans were also in- 
terested in the activity of the Forest Owners’ Mu- 
tual Fire Insurance Co. and were surprised at the 
low rates of premium current in Finland for this 
kind of risk, in fact only one-tenth of the corre- 
sponding rates in the United States. 

During the subsequent tour in the country the 
visitors inspected the large paper and pulp facto- 
ries at Kotka, Kymmene, Enso and Veitsiluato, and 
the big electrical power station being erected at 
the Imatra Rapids, and which will serve to elec- 
trify several industrial enterprises as well as an 
important section of the railway system in south- 
ern Finland. 

The Americans frequently remarked on the sim- 
jlarity in forestry methods adopted in Finland and 
the United States, where no old traditions ham- 
pered the employment of new ideas and devices. 
They were also pleased to note the sound condition 
of the forests and the good appearance of the sawn 
products turned out in the various mills. The large 
mechanical pulp and cellulose mills attracted the 
keen interest of the visitors who admired their up- 


to-date plants and other technical arrangements. 
The American visitors left for home via Sweden. 


Repeal Franco-Haitian Treaty 

WASHINGTON, D. C., June 22.—The Franco-Hai- 
tian commercial treaty has been abrogated and will 
cease to be effective July 27, according to a report 
from Consul Dunlap, Port au Prince. Upon termi- 
nation of this treaty, France will no longer enjoy 
a tariff preference of 33%4 percent of the rates 
heretofore granted on many of the articles imported 
into Haiti from that country, including building 
materials, furniture and various other commodities. 


SSSA EEaa: 


Swedish Lumber Cut Curtailed 


WASHINGTON, D. C., June 22.—Commercial At- 
taché Klath cables the Department of Commerce 
from Stockholm that the Swedish authorities now 
estimate the curtailment of this year’s lumber pro- 
duction at about 40,000,000 feet, compared with 
that of last year. Although sales to the end of 
May were estimated at approximately 900,000,000 
feet, actual shipments have been hindered greatly 
by the late spring. The Swedish market also is 


feeling the effects of the British strike and the 
currency conditions in France and Belgium. 











Gasoline Locomotive Improvements 


The Vulcan Iron Works, of Wilkes-Barre, Pa., 
announces that it is prepared to furnish its gaso- 
line locomotives in all sizes from eight tons up 
equipped with elliptic springs and cross-equalizers, 
giving 3-point suspension of the chassis. With 
this design derailment is a rare occurrence inas- 
much as the weight of 
the locomotive is always 
equalized on all the bear- 
ings, regardless of any 
unevenness or irregulari- 
ties in the track. Three- 
point suspension is stand- 
ard practice on all steam 
locomotives. Vulcan elec- 
tric locomotives are of 
this design, and the heavy 
Vulean gasoline locomo- 
tives (from 16-ton up) 
have always been so con- 
structed, the Vulcan be- 
ing the first in the field 
with this type of gasoline 
locomotive, according to 
the manufacturer. 

The following concerns 
are among those who have 
already purchased Vulcan 
gasoline locomotives with 
+-point suspension: The 
Mathieson Alkali Works, 
Canada Cement Co., Al- 
bany Crushed Stone Cor- 
poration, Bethlehem Steel Co., National Tube .Co., 
International Motor Co., Gary Tube Co., Utah Iron 
Ore Corporation, St. Lawrence Paper Mills, E. B. 
Eddy Co., Stone & Webster (Inc.), The Arundel 
Corporation, and Bates & Rogers Construction Co. 


Se eeaeeaeaaeaean: 


New Type Pressed Steel Hand Truck 

After being tested in service for more than a 
year, a new type of 2-wheel hand truck, made of 
pressed steel, has recently been placed on the mar- 





Pressed steel hand truck made by 
American Pulley Co. 


ket by the American Pulley Co., of Philadelphia, 
Pa., manufacturer of pressed steel hangers and 
steel split pulleys. Every part of this hand truck 
has been designed to give the greatest strength 
for its weight. The side members are so shaped 
as to make a beam whose section is greatest where 
the heaviest load is imposed. Cross pieces are 
flanged to make them stronger and more rigid. 





Eight-ton Vulcan gasoline locomotive built by Vulcan Iron Works, of 
Wilkes-Barre, Pa., with elliptic springs and cross-equalizers 


The form of every element in these trucks has 
been developed specially for its task, months being 
spent in analyzing and studying truck service, re- 
sulting in the building of a series of trucks, light 
as wood, yet of great strength. Balance was an- 
other point carefully studied owing to its im- 
portance in handling heavy loads. Other features 
which received the benefit of similar analysis were 
the fit of wheels on the bearings, width of tread, 
the method of assembly, and the appearance of 
the truck itself. The manufacturer claims that 
loose bolts, splintering and cracking are entirely 
eliminated in this type of hand truck, and, fur- 
ther, that quick and easy replacement can be made 
of parts injured by accident. Painted a bright red 
with tough enamel, the truck is easy to identify, 
neat appearing and well protected. 


Attractive Book on Carpenter Aprons 


Carpenter aprons is the subject of an attractive 
20-page, 6x4-inch, illustrated catalog recently 
issued by the Allied Belting Co., of Greenville, 
Ohio, manufacturer of stitched canvas belting, 
tarpaulins, news bags, aprons etc. The company 
states that “this book is intended to give the lum- 
ber trade a far better understanding of carpenter 
aprons than has been possible through the use of 
advertising matter generally distribiuted for many 
years.” The various patterns are shown in detail, 
being photographic reproductions of many different 
designs, in colors, included in which are the well 
known “Non-Sag”’ apron that “carries the load 
on the hip’; patterns A-1, A-2 and AD-4; Ajax; 
style DS-NS, and other products marketed by the 
Allied Belting Co. under the trade name of “Green 
Duck.” 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 


po 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
. , 
Pioneer’s 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








Good Old Fashioned 


YELLow Pine 


BOARDS 


SMALL TIMBERS 
FACTORY FLOORING 








Mills at 


Tuscaloosa 





. hi aWier 


a 
Jericho, Ala. wwe Nuulull 


STRINGFELLOW LUMBER CO. 


TUSCALOOSA, ALA. 








SIPSEY VALLEY 


0) 
SHORTLEAF PINE 


The name “Softlite” is given to 
our lumber because of its excep- 
tionally soft texture and light 
weight. We specialize in dressed 
finish, casing, base, flooring, sid- 
ing, ceiling, boards, shiplap, etc. 

















150.000 feet daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 
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The Logger Knows 


the kind of logs which make the 
best lumber. Our woodsmen 
and “drivers” in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 
_ WASHINGTON, D. C. a 


Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 























You'll find our prices 
right and our quality 
unexcelled in 


2 
S Partition, Ceiling, 
& Moulding, Trim, 

s Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
Truce =: Baltimore, Maryland 











News Notes from Ame 


PORTLAND, ORE. 


June 19.—Although Douglas fir production is 
gradually being curtailed, prices are still unsat- 
isfactory to manufacturers. The volume of busi- 
ness is about normal, with prospects for improve- 
ment. The foreign demand continues fairly active, 
but California is still a slow buyer. 

From the Inland Empire district it is reported 
that orders for pine are coming at a pretty lively 
rate, with production lower than usual at this 
time of year. During the last four weeks, orders 
have exceeded shipments, which have been a little 
below normal. 

The Western Pine Manufacturers’ Association 
mills are hereafter going to stamp their output so 
plainly that it will be possible to tell exactly the 
species of a piece of lumber and by whom manu- 
factured, Pondosa pine will be stamped PD; 
Idaho White pine, IWP, and larch, L. In addition 
to these initials, and a number, indicating the 
mill, the stamp will also carry the initials WPA, 
showing membership in the association. These 
marks are to serve as guaranty to the purchaser 
that each piece is of the species the mark signifies, 
and that it has been thoroughly seasoned, carefully 
milled and rigidly graded. These stamps are also 
to serve as assurance that the mill, as a member 
of the Western Pine Manufacturers’ Association, 
manufactures its products according to American 
Lumber Standards for size and grade. 

N. L. Cary, in charge of publicity for the West- 
ern Pine Manufacturers’ Association, and secretary 
of its box bureau, returned from Los Angeles this 
week, where he attended the annual meeting of 
the National Association of Purchasing Agents and 
the information show held in conjunction there- 
with at the Ambassador Hotel auditorium. The 
Western Pine Manufacturers’ Association and the 
West Coast Lumbermen’s Association both had ex- 
hibits there. 


TACOMA, WASH. 


June 19.—Announcement that Paul Clagstone, 
of San Francisco, western district manager of the 
Chamber of Commerce of the United States, will be 
principal speaker at next week's meeting of the 
Tacoma Lumbermen's Club, was made at the regu- 
lar meeting last Wednesday. <A large attendance 
is expected next week, as the meeting will be open 
to the leading business men of Tacoma. The fol- 
lowing week, George S. Long, of the Weyerhaeuser 
Timber Co., will speak before the club on the needs 
of the lumber industry. Little was done at 
Wednesday’s meeting. Some unimportant business 
was transacted and a brief market discussion held. 
The usual meeting of manufacturers was held after 
the regular club meeting. 

Loggers in the Tacoma district are laying plans 
to curtail during the summer months, both as a 
measure of protection against fires and to relieve 
the market. Some of the smaller camps have al- 
ready shut down and the larger operations are ex- 
pected to close about July 1. There is some cur- 
tailment by the mills, which, in the aggregate, 
comes to a respectable total, but none of the Ta- 
coma plants have shut down. 

Cargo shipments of lumber showed a marked in- 
erease this week, the principal gain being regis- 
tered in exports to Japan. The week’s cargo move- 
ment was as follows: From the Portacoma piers, 
Shaffer, Baker and Balfour docks, 5,992,000 feet; 
Defiance Lumber Co., 2,372,000 feet; Dickman 
Lumber Co., 800,000 feet ; Tidewater Mill Co., 300,- 
000 feet; Puget Sound Lumber Co., 250,000 feet ; 
St. Paul & Tacoma Lumber Co., 2,700,000 feet—a 
total of 12,414,000 feet. Destinations, Japan and 
China, 4,600,000 feet; Atlantic coast, 3,762.000 
feet; California, 2,150,000 feet; South Africa, 
1,172,000 feet ; South America—west coast, 250,000 
feet: West Indies, 300,000 feet, and Hawaiian Is- 
lands, 180,000 feet. Other than lumber: The 
Atlantic Coast took 7,585 doors, 70,000 feet cross 
arms, 2,600,000 shingles and 842 bundles of broom 
handles. The Hawaiian Islands took 400 tons box 
shook and 600 doors. 

Lumber manufacturers in the export business 
were much interested in the semiannual meeting of 
the Pacific Westbound Conference held for three 
days at the Winthrop Hotel here this week. No 
announcement has yet been made as to the work 
done at the conference, at which transpacifiec lum- 
ber rates were believed certain to be up for discus- 
sion. All the principal transpacific lines were 
represented at the meetings. 


The Nelson Steamship Co., which operates a 
large fleet of vessels between Puget Sound and 


California, will open a direct agency in Tacoma on 


—.. 
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July 1. Much of the lumber shipped from this 
port to California is carried by the Nelson ships, 
and the steady increase in this business has ip- 
duced the company to have a branch here. 

Residents of the south end have declared war op 
the Liberty Lumber Co. and the Independent Lum. 
ber & Fuel Co., which have been trying to create 
an industrial district in the neighborhood of the 
two plants. The property owners in the proposed 
district will go to court to force the Liberty com- 
pany to tear down a shed which was constructed 
on an irregular building permit and also to force 
the Independent company to remove a small box 
factory. An effort by the city council to get the 
opposing factions to agree has failed, and the mat- 
ter will be fought out in the courts. 

Fire, believed to be of incendiary origin, de- 
stroyed the plant of the Midland Lumber Co., the 
store of the Midland Mercantile Co. and thre 
residences adjoining the mill last Friday nighr 
The loss is estimated at from $60,000 to $75,000 
partly covered by insurance. This is the second 
time the mill has been burned out, the first fire oc- 
curring in 1914. The plant was rebuilt at that 
time. The company has been in the hands of a 
receiver since September and has been operating 
on a short time schedule. No lumber was in the 
yards at the time of the fire. It is probable thar 
the plant will not be rebuilt. 

The East Tacoma Manufacturing Co. has in- 
creased its capitalization from $6,000 to $60,000. 

J. G. Startup, formerly with the Fir Tree Lum 
ber Co. here and now in charge of the Portland 
headquarters of the Umpqua Mills & Timber Co., 
was a visitor this week. 

Mr. and Mrs. C. C. Corse are receiving congratu 
lations on the birth of a baby daughter. The new 
member of the family has been named Dian; 
Colden Corse. Mr. Corse is treasurer of the Clear 
Fir Lumber Co. 


SPOKANE, WASH. 


June 19.—Drenching rains yesterday and toda) 
which bid fair to continue, are worth a great many 
thousands of dollars to lumbermen in preventing 
forest fires. The farmers will also benefit. Au- 
thorities on wheat agree that moisture was much 
needed and that the rains now will very greatly 
increase the yield. 

The Columbia Basin project, which calls for the 
reclamation by irrigation of about a million and 
three quarters acres of extremely fertile land, now 
arid or semi-arid, lying in the center of Washing 
ton, was heartily endorsed by the Spokane Hovw- 
Hoo Club at its meeting yesterday. Presiden’ 
Rowles was authorized to appoint a committee ot 
three to work with the Chamber of Commerce Co- 
lumbia Basin committee. Chairman Dave Spoor. 
of the annual picnic committee, announced that 
Wednesday, July 21, has been chosen as the picni 
date and that it will probably be held at Libert 
Lake, as in preceding years. 

E. C. Wert, secretary-treasurer of the Long Lake 
Lumber Co., returned last week from a month's 
trip east. 

The construction of nine miles of railroad that 
will tap a district containing 150,000,000 feet of 
timber has been started at Twin Lakes, Idaho, by 
the Panhandle Lumber Co., according to report- 
received here. The railroad will open one of the 
finest timber belts in the Inland Empire and will! 
give the Panhandle company timber enough to 0] 
erate at its present capacity for fifteen years, i* 
is said. 


SAN FRANCISCO, CALIF. 


June 19.—San Francisco citizens, with demands 
that violence of carpenters objecting to American 
Plan labor be curbed, have obtained additional pc 
lice protection for workmen at labor on new homes. 
with the result that building has again been en- 
livened. 

A. S. Titus, traffic manager California White & 
Sugar Pine Manufacturers’ Association, left today 
for Washington, D. C., to attend the hearing July 
1 before the Interstate Commerce Committee on 
the formal complaint filed by the association or 
freight rates to the southeastern district. Edware 
P. Ivory, extension manager of the Sugar Pine 
Sales Co. (Inc.), who is at present on a cross-con- 
tinent trade extension trip, will accompany Mr. 
Titus to Washington for the hearing. 

W. H. Woods, prominent lumberman of this city. 
has recently joined the sales department of the 
Dimmick Lumber Co., of San Francisco. For manyr 
years he was connected with the Coos Bay Lumber 
Portlane. 


Co. but for the last year had been in 
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this Ore., aS Manager of the Portland offices of C. M. ports a continual increase in the volume of busi- | 
ships, Weatherwax & Co. ness handled through its Sumner (Wash.) concen- | 
is ip- Fred Locke, local manager C. D. Johnson Lumber tration plant. Last month something over five 
Co., announces that the company has purchased million feet was handled in and out of that plant, - 
ar on the steamer Lake Superior, and has renamed her much of this being short stock from the mills or on a Stick of Lumber 
Lum. 0, D. Johnson IIT, The vessel will be remodeled other stock which required re-manufacturing at 
Teate and converted into an oil burner. the Sumner plant before being sent to the East to 
f the M. B. Pratt, State forester, with an automobile fill the needs of retail lumber dealers. A new shed 
posed party of four narrowly escaped death Tuesday is now being built, and it is the company’s inten- 
com- night when the car which he was driving collided tion to carry in stock ten million feet of lumber. 
ucted with another in Sacramento. Betty Pratt, 10-year- For many months this company has held a con- - 
force jd daughter of Mr. Pratt, was seriously injured, tract for supplying airplane spruce for England, 
| box ind two other passengers in his car, both women, and shipments are still being made regularly. 
t the were less critically injured. The machine was de- The Neff Saw Mill Co., which has been built on 
mat- molished. : : ; the site of the National Lumber & Manufacturing 
Tom McKenzie, sales manager Yosemite Lumber (o,.’s plant destroyed by fire, is now in operation. | 
» & Co, who has been critically ill at his home in ‘The mill has a capacity of 125,000 feet of lumber | 
» the Berkeley, is reported out of danger. a day, and is specializing on spruce and hemlock 
thre J. Walter Kelly, sales manager Charles R. Mc- for export. 
ight Cormick Lumber Co., has just returned from an - , . ae , ~— 
000 extended business trip through the Pacific North- camamonen alae te eye apse veel ap wom 
To wes ) la s j > a i a S > ~ ’ “ " - ob - e 
papts west. Dougias fir demand from the middlewestern shingle mills, had as a visitor this week Arthur The Best Timbers 
@ O¢- States and the Atlantic seaboard has shown con- 
that siderable improvement in the last month, according rages go Rag ae | = eS ee The B t C M e l 
a ‘ . be @ " x. MPF. - ft > 
=s » the mills, Mr. Kelly says. June 1, and has since visited El Paso, San Diego, es ar ateria s 
2 the Imperial Valley, Los Angeles, San Francisco, ° | 
a BELLINGHAM, WASH. Hoquiam and Dryad, Wash., and expects to go on The Best Flooring | 
- ‘ 4 , to Tacoma, Seattle, Spokane, then through Yellow- 
” June 19.- —Cargo business was fairly brisk this stone Park, where he will take a few days’ vaca- 
10 he week. , Ky ee ee ty ae tion, and then proceed home by way of Denver. 
, 1,950,00 ee tf) e antic coast, iy ee * : . ss 
um to Japan, 300,000 feet to Hawaii, and began load- Sanford Dole, the Grst and only president of the 
lane ety : 1 s : Republic of Hawaii, died last week in Honolulu. 
— ing a shipment to Australia. Today a vessel will jy. Was an uncle of Wilfred Dole, manager Aloha 
Co., eall for 1,500,000 feet for California. The Puget Lamber Co.. Aloha Wilfred Dole onl onl 
Sound Sawmills & Shingle Co. shipped 400,000 feet yen weeks a . from & visit with his uncle y 
atu to California and next week will ship 500,000 feet eae : ’ 
new to China. : 
“0 Manager Everett G. Griggs, jr., of the St. Paul & WINNIPEG, MAN. For strength and rot-resist- 
‘Jear Tacoma Lumber Co.’s camp, says that the camp, ; . z é 
which is running only one side, will shut down Pate» ae, aa ee ance no other wood equals 
early in July for an indefinite period. The War- 0% Considerably.  stoc Steck . 
aa ale es ak ae eg Md pen been fairly large, and until these move there will long leaf pine. 
; mill is cutting. Log receipts on the Milwaukee probably be very little buying done. If a large fall 
da) railroad have dwindled to thirty cars daily. Twelve trade materializes, considerable buying will have : 
an ars daily are being shipped from the camp of the ‘© be done in another month or six weeks. There When you build for perma- 
ting Erickson-Fuhrmann Logging Co. at Newhalem probably will be a large fall demand as crop con- 
Al- reno +1 . ‘he ditions throughout the West are excellent. Build- l l f h 
, where it purchased a tract of timber from the <a = nence put ong ie¢a where 
uch Forest Service. ing in the large centers of the West still continues ’ . 
atl J. J. Donovan, vice president Bloedel Donovan #Ctive, and city dealers are busier than they have strength 1S needed—where 
, Lumber Mills and a civil engineer of recognized een for — ee 7 ‘ 
. me ibility, declared in a Rotary Club address here Secretary Ritter, of the Western Retail Lumber- the wind and weather hits. 
and that the 30-mile tunnel through the Cascades, ad- ™eén’s Association, reports that its building and 
8 ocated chiefly by Seattle men, is both impractica- Plan service department is ae alte aah be 
e ble and improbable. He suggested as an alterna- CStimates that business for 1020 Wi , Pars} ms : j 
wa tive that Puget Sound unite with Portland for the : — — ng Ke raged a" “an —_ aia 7 imbers, flooring, studding, 
- realization of the Columbia Basin project. rices for Coast stock are still ve nsteady. At 1 
> of — ' ' oe ome Shingles continue at $4 and $4.03 for XXX cedar. joists, rafters, built of long 
Co- Northern spruce prices are still holding firm, for . : 
or. ABERDEEN-HOQUIAM, WASH. there is a large demand for northern spruce in leaf pine, are an investment 
hat some of the eastern States as well as eastern Can- 
nic June 19.—The semiannual shutdown of Grays ada. The interior mills of British Columbia report for the future. 
rt Harbor logging camps will start July 1, but due a nice volume of business, but claim that there is 
to the fact that the mills all have large order files, very little profit in it, owing to overproduction. It , 
ake the vacation period will not be more than ten days. is understood that there was a meeting recently In breaking strength : crush- 
th’s During the last ten days prices on all kinds of held by the Mountain manufacturers to see if some- z 7 } 
lumber have shown a marked advance, and the thing could be done to curtail production. ing strength and stiffness, 
pat rere _ they have orders ahead to keep them A. W. Jones, of the Rogers Lumber Yards (Ltd.), I L f Pi | 
of busy for the next sixty days. was a business visitor here last week. on ea ine surpasses 
by During May there was shipped from Grays Har- Ted. Meilicke, of E. J. Meilicke & Sons (Lid. ne P 
. . . ’ )y . 
rts bor 182,000,000 feet of lumber in ninety-nine ves- Saskatoon, was in Winnipeg last week. all other American woods 
the sels. This is 60,000,000 feet greater than any pre- U S G A 7 1 
vill vious monthly total, and represents almost as much : see . a ovt. ricul- 
Oo} as this port shipped in an entire year a decade ago. SEATTLE, WASH. ( | B 7 ‘ N & 
j The underwriters’ draft limit on vessels loading : : tura ulletin oO. } 
Gragg Harior bas been Increned from 24 1 ee eee a a eae. ” 
feet. e increase will enable mar yessels t sumber Co., D > weekly meeting 
take complete loads. It is also setae Wasa ane of lumber wholesalers held on Thursday. Those 
have a bearing on the project to have the depth of present said that crop conditions, as reported by 
ids the channel increased to 26 feet. their representatives in various sections of the ieespiteima cae 
al The Ford motor ship Onondaga, which is oper country, were very good, in fact better than they 
pc ated under charter by the Pacific 7 hen Ageney had been for several years, and all indications 
es, is due in a few days. This motor ship carries Pointed to a splendid business after July. 
eL- 1,600,000 feet and will be loaded by Pacific Lumber Russell Bordeaux, manager Mumby Lumber & 
Agency with fir, spruce and hemlock for New York Shingle Co., left Seattle Friday for an eastern busi- 
. : ett oa ge ~ — service given, on or- ness trip. From Spokane he will go to Butte, Bil- INDUS’ | ‘RIAL 
ay ders placed by the New York office. lings, Jamestown and Aberdeen, 8S. D., thence to 
aly Veneer strips one-eightieth of an inch in thick- Minneapolis where, in company with R. 8S. Camp- 
on ness, to advertise one of the largest industries of bell, superintendent of sales for that district, he 
or Grays Harbor, are being considered by the Ho- will call upon many dealers. Mr. Bordeaux will e 
rd quiam Chamber of Commerce for letter heads. The proceed to Fort Dodge, Iowa, and with the com- 
ine veneer is manufactured by the Grays Harbor Ve- pany’s representative, Louis E. Muhl, will call 
~4 _ Co. and on a flat surface the sheets resemble upon Iowa trade. After a short visit in Omaha, ELIZABETH, LOUISIANA 
ar. Silk, f Mr. Bordeaux will go to Kansas City, where the 
Rn Hillview Shingle Co., of Montesano, has company is represented by the Gunter Lumber Co., 
ty. Placed the sale of its shingles with the Evergreen and acquaint himself with conditions. He expects S. i — 
he State Lumber Co., of Aberdeen. Heretofore it has then to go to Wichita, Kan., where, accompanied Member thern Pine Association 
nD oie on Seattle and Portland wholesalers to by Edward Parsley, representative, he will call 
er market its stock. upon the trade. Mr. Bordeaux expects to then 
‘ The Pacific Lumber Agency’s head office here re- work toward the Coast, visiting dealers and mak 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - ~ © 











F YOU use BOX SHOCKS or cut 
| to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
a Pondosa Pine 

Prices «Engelmann Spruce 
Anywhere. | Mountain Red Cedar 
| Mountain Hemlock 


Sullivan Creek Lumber Co., Lr. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B. C. 
































%" and \%”" CEILING. 
\%" and \%" BEVEL SIDING. 


STOVER LUMBER CO. 


| MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 
Warren Ross Lumber Co. 


JAMESTOWN, N. Y. 











ing stops at Pueblo, Colorado Springs, Denver and 
Salt Lake City. He has set no definite time to be 
back, but expects to fully acquaint himself with 
conditions in the fields visited before returning to 
the Coast. 

Mrs. Chas. B. Monday, wife of Charlie Monday, 
sales manager of the Mumby Lumber & Shingle 
Co., is leaving this week for a trip to Lake Charles, 
La., to visit her daughter, and while there will 
spend some time with friends in Louisiana and 
Texas, 

Seattle’s newest industry is the re-manufactur- 
ing plant at 380 Nickerson Avenue, the Seattle 
Wood Products Co. It will make spruce heading 
for barrels, butter tubs ete., besides other products. 

Fred T. Satterford has just returned from the 
east coast after studying conditions surrounding 
the West Coast lumber business in that territory. 
Much of his time was spent around New York City. 


DULUTH, MINN. 


June 21.—Broadening demand for lower grades 
of northern pine was a feature of the market dur- 
ing the last ten days. Expansion was consequently 
reported in shipments of mixed cars, line yards 
taking lots to round out stocks. Bookings from 
agricultural districts of 


on hand in larger proportion. While there is some 
protest, the buyers are finding compliance neces. 
sary in many instances. Salesmen for the Pacific 
coast mills have been consistent in urging retail. 
ers to purchase supplies for reserve. The retailers 
however, have not been inclined to respond, with 
a result that today they are caught short. North. 
ern hardwood mills, which have made a heavy cut 
in the winter and spring, have a large amount of 
green stock on hand and a limited volume of dry 
stock; therefore they are not pushing sales, con- 
vinced that the stock being prepared for market 
will command a higher price later. Demand for 
hardwood is fair, according to wholesalers. Sash 
and door mills in the Minneapolis-St. Paul terri. 
tory are beginning to obtain a substantial business 
which normally would have come earlier in the 
year. Northern white cedarmen are doing a fairly 
good business, although the heavy buying did not 
develop in spring and is due later in the summer, 

Basing his opinion on observations while on a 
thousand-mile trip through Wisconsin, R. F. Dun- 
can, of the Robert Duncan Lumber Co., Minne- 
apolis, said that hardwood mills have on hand a 
large amount of green lumber and limited supplies 
of dry lumber. ‘The mills, while they are eager 
for business, are not making any concessions, 





Minnesota and North Da- 
kota are of good volume, 
and house building in 
towns was on a more ex- 
tensive scale. The market 
remains stable, and rea- 
sonable quotations are 
said to have enabled con- 
tractors to close up con- 
siderable new construction 
that might otherwise - 
have been held up. The 
market in box lumber has 
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turned spotty lately. 
Box factories generally 
have supplies to carry 


them through the season, 
and substantial _ship- 
ments of boxes and box 
shook are being made to 
buyers at middle West 
points. A Duluth jobber 
got a New York State 
inquiry for a round lot 


of No. 3 and _ better. 
Other business, some for 
all-rail shipment, was 


claimed to be in prospect. 
Bookings of orders for 
lath have been on a 
broader scale than in 
some time, Chicago figur- 
ing largely in the buying. 
A price of $8.25, Chicago, 
is being made here for 
standard lath. 

Sawmills at Duluth, 
Virginia, Cloquet and In- 
ternational Falls are still 
operating full time. All 
companies still have men 
in the woods lifting logs 
at lakes and streams for 
shipment to mills. Tim- 
ber operators claim to 
have more nearly cleaned 
up their cut than in sey- 
eral seasons, conditions 
having been favorable for 
moving materials to rail 
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This reproduction of an old invoice taken from the files of John C. Spry, 

well known Chicago lumberman, who in 1847 was connected with 8. 

Lind, makes it seem as if lumber was given away in those old days, 

especially when the prices listed are compared with present-day quota 
tions on the same kinds and sizes 





heads and streams. Re- 
cent heavy rainfall over northern Minnesota 
proved a boon to some contractors in enabling them 
to float out saw logs and pulpwood. 

George A. Hoene, of the George A. Hoene Lum- 
ber Co., Chicago, was a trade visitor in Duluth 
during the last week. 

Herbert S. Robb, Duluth representative of the 
Newbegin Lumber Co., reported an inquiry for 
western materials to cover large building contracts. 

The Zenith Box & Lumber Co., Duluth, is operat- 
ing its plant full time on orders for boxes and 
shipping cases from middle West points. 


MINNEAPOLIS, MINN. 


June 21.—Many retail buyers of northern pine, 
whose stocks were retained at the lowest possible 
level, have come into the market and they are 
demanding rush shipments, for recent rains have 
increased confidence and stimulated business. The 
northern pine mills, as a result, are obtaining a 
fairly substantial amount of trade which normally 
would have gone to western pine mills. Northern 
mills are putting into effect a rule which is con- 
sistent in protecting their stocks. The hurry-up 
buyers are demanding large consignments of di- 
mension or certain standard items, some of which 
are scarce. The mills require that buyers take in 
addition material which the manufacturers have 


Producers, he said, are inclined to believe that 
prices will improve later in the season. 

Leonard J. Wilson, of Moss, Blais & Wilson, 
following a trip to northern Minnesota, said that 
balsam lath will be scarce before the season ends, 
though there is more in pile now than there was 
last year. The general supply of lath is small, 
he said, and demand is increasing. Healthier 
prices were forecast for later in the year. 

Alan A. Rogers, sales manager H. B. Waite Lum- 
ber Co., who has just returned from a business 
trip to the Pacific Northwest and the Inland Em- 
pire, said that most of the millmen with whom 
he talked have decided to shut down July 4 for 
at least three weeks. Cargo shippers informed 
him that prices have strengthened about $1 on 
Atlantic coast schedules. There is some Japanese 
business, but largely at low prices. Inland Em- 
pire pine business is fairly satisfactory, with the 
market broadening. Crops are looking good in 
most of the Northwest States, Mr. Rogers said, 
basing his statement on observations on his return 
trip through Montana and North Dakota. Some 


parts of North Dakota, however, needed additional 
moisture. 

The lumber producers in the Pacific Northwest 
are curtailing production to harmonize with de- 
mands, according to J. H. McArthur, Minneapolis 
wholesaler and mill representative, who has just 
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returned from a western trip. The millmen in 
the West are inclined to believe that the price 
situation will improve soon. 


MILWAUKEE, WIS. 


June 22.—A weakening tendency’ in both soft- 
woods and hardwoods is apparent, and the trade 
jg not very willing to purchase much lumber for 
future use. Buyers are in the market every day 
taking as much lumber as they have heretofore. 
The peak of the season is being passed right now, 
according to some of the local men, who look for 
a lull of a few weeks starting about July 1. Most 
contracts for construction work have been made 
already, and in many quarters it is not expected 
that there will be as much started as there was 
earlier. An encouraging feature is that while city 
building permits do not show much of an increase 
over last year, there is a great deal of suburban 
puilding. ‘The building industry received somewhat 
of a blow when the Wisconsin supreme court held 
that Milwaukee could not regulate building heights 
in the city and that it would have to abide by the 
present building height law of 125 feet set by the 
State legislature. It is known that there were at 
jeast three buildings being planned for the down- 
town section if the city had won the case. There 
has been a report that although the sash, door and 
millwork factories are very busy and going through 
one of the best seasons in their history, they will 
be affected to no small extent by the decision in 
regard to the building heights law. 


SHREVEPORT, LA. 


June 21.—Saturday was “Emancipation Day.” 
Most enterprises of this section that depend largely 
upon colored labor are at a standstill. The little 
sawmills were all closed down for the day, and 
some of them began the shutdown about the middle 
of the week, as the men began to lay off. The cele- 
brations will have some effect on the output of 
lumber, but shipments are coming out steadily. 
Orders have not been coming as easily this week 
and prices have been somewhat low. They seem to 
have just about struck bottom, and many expect 
that there will be an upward trend inside of a few 
weeks. There is a feeling that the market has 
shown great resistive powers to the general down- 
ward tendency that began last March. Only a 
little extra demand will suffice to bring supply and 
demand into balance. Weather has been fine, there 
is a good supply of labor and wage levels are 
steady. There are plenty of cars. The wholesalers 
are fighting shy of transit cars, as most of them 
have found that they were making about 47% cents 
a thousand, which will hardly pay for demurrage 
and postage. 


ATLANTA, GA. 


June 21.—Pine production at Georgia mills is 
comparatively heavy, and though fair orders are 
being booked, especially for items in the building 
list, business is not as large as had been expected. 
Wholesalers report improvement, but say prices 
are still too low to assure satisfactory profits. 
They are, however, buying on a fairly good basis. 
Recent heavy rains have interfered with produc- 
tion, but mills had accumulated logs ahead. As a 
whole, weather conditions are favorable. Shipments 
are good, about equal to the output. . As a whole, 
prices are weak, but a few items have been recently 
showing a stronger tendency, and there is less 
price cutting being done by the smaller mills. 

The roofer market has shown decided improve- 
ment and prices are stronger, though the $19 to 
$20 levels still prevail. Very few mills are ac- 
cepting less for 6-inch roofers, and some larger 
mills are asking, and getting, up to $19.50 and 
$20.50 where they are able to promise immediate 
delivery. The primary call is from southeastern 
yards, with Florida retailers buying on a better 
basis than in several weeks, and the call steadily 
improving in the North and middle West. Most of 
the mills in this section are operating at capacity 
and receiving a volume of inquiries for summer 
business that promises steady activity for the next 
two or three months. Wholesalers report an espe- 
cially good call for roofers, and they are buying on 
the best basis in months. 

Pine flooring, partition and ceiling are in better 
call and prices show an advancing tendency, a few 
grades and sizes having increased $1 to $1.50 the 
last ten days, though as a whole prices are about 
the same. Further increases of $1 to $2, however, 
are looked for by mid-July. The industrial call for 
Pine is particularly good, and has been for several 
weeks. Inquiry promises steady call through the 
Summer due to the large amount of factory con- 
8truction going on in the Southeast. Railroads in 
this section are leading buyers, and are active in 
the market for building items and car material, the 
latter showing a tendency to advance. Timbers 
continue in fair call. 

Southeastern yard sales are particularly heavy. 
Dimension is improving steadily, and with stocks 
of shortleaf framing now lower than in some weeks, 


yards are buying this item again on an active basis. 
Prices are about the same. Boards and shiplap 
are in fairly good call with prices increasing. 

C. H. Dudley, sr., general manager Phoenix Plan- 
ing Mill Co., Atlanta, and Jesse Adams, also of 
this company, and C. H. Dudley, jr., and Paul Pat- 
ton, of the Dudley Lumber Co., wholesale dealers, 
returned last week from a successful fishing trip 
at St. Simon’s Island, near Savannah, Ga. 

A cargo of hardwood, cypress and pine compris- 
ing nearly 1,500,000 feet was recently shipped to 
Boston from Apalachicola, Fla., by the Cypress 
Lumber Co., of that place, according to F. R. 
Moseley, president of the company. It was one 
of the largest shipments of the kind from the South- 
east in some months. 

The Tilton Lumber Co., of Apalachicola, Fla., re- 
cently added considerable new logging equipment 
and has started operating on an increased scale. 
The mill was recently taken over by E. H. Scott, 
identified with the hardwood business at Memphis 
for some years. Equipment for river transporta- 
tion has also been added. 

The Atlanta Sash & Door Co., of Atlanta, Ga., a 
new company formed recently, is preparing to start 
production at the plant that is being established 


here. The factory will operate as an assembly 
plant principally. Stock is largely owned by an 
Atlanta millwork group, including the Pattillo 


Lumber Co., Randall Bros. and others. 

The Southern Lumber & Timber Co., of Hawkins- 
ville, Ga., expects to shortly start rebuilding the 
plant at that place destroyed recently by fire. D. BE. 
Duggan, whose sawmill was also destroyed in the 
same fire, stated he will rebuild. Total loss 
amounted to about $75,000. The fire destroyed 
about 1,000,000 feet of lumber. Both companies 
are reported to have carried good insurance. 

The American Forest Products Co., of New York 
City, has announced plans for the establishment of 
a large plant for the creosoting of lumber and 
timber at Brunswick, Ga. A site for the plant has 
already been secured. 

A new $60,000 plant including dry kilns, storage 
sheds and warehouse, and a planer is being estab- 
lished at Columbus, Ga., by the Electric City Lum- 
ber Co., which has already purchased $15,000 
worth of machinery. 


LAKE CHARLES, LA. 


June 21.—Manufacturing and logging conditions 
have greatly improved in this territory, but there 
has been no increase in activities, as the southern 
pine market is not especially active. Demand from 
most sections of the country is fairly active. That 
from the North is a little better, but there is very 
little buying in Florida. Neighboring States are 
enjoying a strong building boom. Upper grades 
remain slightly weak, at least weaker than they 
were earlier in the year, but demand for common 
stocks is good. Timbers are still in strong call. 
The export market is fairly active but there is very 
little call for railroad stocks. Shipments have in- 
creased, and there continues to be a steady decline 
in mill stocks, for output is below normal. Prices 
are being well maintained by the mills though 
buyers are trying to bear the market. Excellent 
weather has greatly improved crop conditions so 
that there should be an increase in demand from 
rural communities later in the summer. 


JACKSONVILLE, FLA. 


June 21.—From all indications, there has been 
a betterment in bookings by mills and wholesalers 
during the last week. However, cypress and hard- 
woods have received by far the most attention. 
Pine is still very sluggish, and there is no indica- 
tion that the yards will be buying in any great 
quantity for some time. Further, it can not be 
expected that Florida yards will do a great amount 
of business during summer. Southern Florida 
yards have outstanding paper coming due every 
day and collections very light, so find it best to 
stay away from buying as much as _ possible. 
Though some of them are in need of fill-in stock, 
they are getting it from their neighbors. Of 
course, some orders have been placed by the yards, 
but they have been mostly for cypress and hard- 
woods. Some of the millwork plants have been in 
the market of late, but they are shopping to the 
limit. Manufacturers and wholesalers have not 
found it profitable to keep salesmen in the terri- 
tory and are working them elsewhere. Territories 
other than Florida seem to be doing about a nor- 
mal business but are taking advantage of the over- 
stocked condition of the mills and are getting 
prices down to a point very seldom before reached 
in this section. Cypress, pine and southern hard- 
wood prices continue weak. While the larger mills 
are making every effort to keep their lists intact, 
the smaller mills are accepting business at dollars 
under their lists, and the large mills are therefore 
suffering for business that they ordinarily get. To 
say the least, there is a wide variation in prices. 

Curtailed production schedules are being urged 
upon manufacturers, and the pine and hardwood 
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mills are reducing their output, as they have just 
about used up all their storage space. The cypress 
manufacturers are more fortunate in getting out- 
side business. Their competition comes mostly from 
the Gulf States, and is much easier to meet, owing 
to freight rates being about equal. Further, their 
capacity for holding stock is much greater. Storage 
space is hardly given consideration by pine mills. 
The weather has been excellent of late, and the 
mills are more than pleasing the trade. Railroad 
conditions are excellent. 

The Crane-Haynes Co., recently organized at 
Hawkinsville, Ga., announces that it will take over 
the plant formerly operated by the Miller Lumber 
Co., bankrupt. The Hawkinsville mill will be thor- 
oughly overhauled and put in operation at once. 
The plant is equipped with dry kilns and a planing 
mill. 

Work has been begun on the removal of the 
Franklin Planing Mill from Sparta, Ga., to Colum 
bus, Ga., where the owners have recently bought a 
large tract of timber on the upper Chattahoochee 
River, sufficient for a ten years’ run. Mr. Franklin 
will be in charge of the operation, which will be 
more extensive than that on the old site. 

The A. C. Alexander Lumber Co., now operating 
several sawmills at Taylor, Ga., is erecting a plan 
ing mill at Rupert. M. H. Greene is secretary and 
manager and will have full charge. The A. C, 
Alexander Lumber Co.’s operations are in the vi- 
cinity of Columbus, Ga., where several new opera- 
tions have been started of late. 

RK. F. Hamilton, western sales manager, and C. I 
Reynolds, technical representative, of the Pacific 
Lumber Co., San Francisco and Scotia, Calif., left 
Jacksonville Friday night headed for headquarters 
after several weeks spent in this State spreading 
the gospel of redwood. 

Guy Stoms, of the J. A. MeDonald Co., Miami, 
was a visitor to Jacksonville recently on matters 
pertaining to the Florida Lumber & Millwork Asso 
ciation, of which he is vice president. While in 
town Mr. Stoms conferred with President Haynes 
R. Mahoney. 

W. L. Terrell, of Terrell Chiasson 
accompanied by V. If. Rentrop, well known south 
eastern lumber salesman, made a short trip down 
the Florida east coast during the week. 


BOGALUSA, LA. 


June 21.—The 
Louisiana State 
reforested 


Lumber Co., 


summer school of forestry of 
University to be conducted on the 
lands of the Great Southern Lumber 
Co., here, opened last Wednesday. Fifteen stu 
dents have registered but the number is expected 
to be doubled within a few days. 

If. G. Mitchell, a graduate of Michigan Univer 
sity and at present employed by the Great South 
ern Lumber Co., has been named by Director R. 8S. 
Wilson, of Mississippi A. & M. College, as exten 
sion forester under the Clarke-MeNary Act and 
will report July 1. His headquarters will be at 


A. & M. College and his main duties will be to 
work with county agents in encouraging and as 


sisting farmers and lumbermen in preserving and 
developing woodlands. 

Work on the new laboratory of the 
Paper Co., which when completed will 
an investment of $250,000, is progressing nicely. 

J. K. Johnson, chief forester of the Great South 
ern Lumber Co., left last week for his vacation 
which he will spend in Florida. 


NORFOLK, VA. 


June 21,There has been no improvement in de 
mand for North Carolina pine, and a considerable 
number of small mills have closed down, for they 


Bogalusa 
represont 


could not sell their product at prevailing prices 
and escape a loss. Most of the larger mills have 


slowed up production. More lumber is being made 
than is being sold. Retail yards are moving out 
quite a bit of lumber but are able to keep from 
buying in any quantity, due to stock being offered 
at rather low prices right along. 

There has been very little demand for 4/4 edge 
No. 2 and better, either band sawn or circular 
sawn. Small mills are offering lots of stock, and 
buying is only at bargain prices. Wholesalers are 
covering only orders in hand, having found transit 
cars hard to move at a profit. Edge 4/4 No. 3 has 
been quiet, as southern planing mills are well coy 
ered. No. 2 and better 4/4 stock widths have 
been quiet. Yards are stocked up and the prices do 
not enter into the situation. Prices are holding 
up well, as unsold surplus stock has not grown to 
large proportions. No. 3 4/4 stock widths are not 
moving so well, but can be sold if mills will offer 
bargain prices. 


a 


Edge 5/4 and thicker, No. 2 and 
better, also stock widths, have been very quiet. 
There has been a very good sale for 4/4 No. 2 and 


better and No. 3 stock widths, dressed, and mills 
are getting good prices for these items in small 
lots. 

Few sales of 4/4 edge No. 1 box have been made 
during the week, either in kiln dried or air dried. 
Local box makers are buying but little, and are in- 





terested only in air dried edge box when bright anq 
of good average width. Prices have hit bottom, 
No. 1 4/4 stock box, rough and dressed, has been 
in better demand both in kiln dried and air drieq, 
although in air dried only 6- and 8-inch are active. 
Inquiries for fressed box have been more numerous, 
No. 2 edge box, 4/4, continues very quiet, and the 
price is not the cause of the light buying. No. 2 
4/4 stock box has been a little quiet after a short 
period of activity. Mills are not burdened with 
this stock and should be able to maintain prices 
without difficulty. Stock box, 5/4 and 6/4, is being 
inquired for more freely. This stock is limited jn 
supply. Box bark strips, 4/4, have been rather 
quiet, but no further change in price has beep 
noted. Large sales of Nos. 2 and 3 common gum 
and poplar have been made at good prices. 

Demand for flooring, thin ceiling, partition ete. 
has not been as good as during the week previous. 
Prices are holding up well. Many mills are gold 
up on 2%-inch face No. 2 and better and No, 2 
flooring, and naturally prices on these items are 
very strong. Kiln dried roofers have been moving 
rather slowly but the price remains steady, and the 
same condition obtains in air dried stock. Lath 
continue to move very slowly. Dressed framing ig 
moving fairly well in mixed carlots. 


MACON, GA. 


A general improvement in the roofer 
market was observed here at the opening of this 
week, prices being steidy at $19 and $20. Most 
mills reported that orders were plentiful, the busi- 
ness originating in the East. Mills are operating 
to capacity, with slight interruptions in some cases 
due to heavy storms. Manufacturers are much en 
couraged over the outlook for the summer, and 
many of them express the opinion that there will 
be a revival of business in Florida by Oct. 1. 

Longleaf manufacturers report that production 
has been normal, all mills running to capacity, the 
movement being about equal to the output. Prices 
are as they have been. 


BEAUMONT, TEX. 


June 21.--With more orders and inquiries com- 
ing in from northern and eastern consuming cen- 
ters, buying is now well under way and has re- 
sulted in an improved tone in the southern pine 
market. Particularly noticeable is a _ general 
strengthening in the lower grades, particularly in 
1-inch No. 3 stock. This is always looked upon by 
sales departments as a favorable sign as, when 
lower grades advance, uppers go higher also. The 
shed stock situation is good and the export demand 
is holding up well. Timbers continue in strong 
demand and at firm prices. 

The hardwood market is also showing signs of 
an upward trend, after several weeks of stagnation. 
Sales are increasing and inquiries are more nu- 
merous than since the first of the year. The fea- 
ture of the market is sap gum, which is in strong 
demand, showing that the furniture manufacturers 
are getting into the market for the first time in 
several months. 


HOUSTON, TEXAS. 


June 21. 


June 21.—-Low grade southern pine is selling 
moderately well, but upper grades are moving 
slowly. Export business continues fair, but not 
quite up to last week’s volume. Railroad and in- 


dustrial items are in fair demand. Production is 
unchanged. Shingles and lath have weakened 
somewhat, but the lath market has strengthened. 

The Tite-Lock Shingle Manufacturing Co., with 
general offices in Springfield, Ill, recently opened a 
Hfouston office under the management of John Lutz. 


WARREN, ARK. 


June 21.—Demand for Arkansas soft pine this 
week has been somewhat larger and the market 
is stronger than it has been for some time. De- 
mand is hardly sufficient to cause any advances, 
but makes the entire list more firm, with a slight 
tendency to advance on items that are scarce. 
B&better flooring, which has been weak, is slightly 
improved, there being a better demand not only for 
mixed cars but for straight. Items of No. 2 com 
mon boards are firmer and the few concessions 
made by some mills have been withdrawn. Finish 
and finish products are in good demand at firmer 
prices. Inquiries are being received in good volume 
from the dealers, both for mixed and straight cars 
Most business is in mixed cars. Dealers are still 
requesting prompt shipment, and the mills that are 
shipping orders out promptly are getting a nice 
volume of business. Industrial business is slightly 
better, with more buyers in the market. Car 
material, particularly siding, is quiet and prices 
are weak. Production was slightly lower than 
during the preceding weeks, some mills being down 
June 19, Emancipation Day. New business was 


ahead of both production and shipments, shipments 
being in excess of production by a good margin. 
plentiful. es- 


further reducing stocks. Labor is 
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——— 
pecially for this time of year. Small mill produc- 
tion is lower than for some time, a number of the 
small mills cutting out in this vicinity. 

The Southern Lumber Co. ball team has played 
four games away from home this week, winning 
two from Morrilton, Ark., and splitting a double 
header with Natchez, Miss. 

0. O. Axley, manager Southern Lumber Co., has 
just returned from a few weeks’ rest and recrea- 
tion at Hot Springs, Ark. 

L. G. Hampton, president Warren Stave & Lum- 
yr Co., is spending a few days with his family, 
who are in Hot Springs for the summer. 


LAUREL, MISS. 


June 21.—Demand for southern pine during the 
last week has been well sustained. Local mills 
report orders received about equal to production 
and shipments. Prices show practically no change, 
either in the domestic or export market. Stocks of 
a good many items of yard stock, owing to heavy 
shipments, are not now in shipping shape, notwith- 
standing the good drying weather which prevails. 
There continues to be a somewhat better demand 
for upper grades, especially in finish and flooring. 
A number of export sales have been made by the 
jocal mills for shipments to the West Indies, South 
America and South Africa. However, the volume 
hooked, while fairly large, does not represent a good 
movement of export stock. The European market 


continues quiet, although some small sales are 
peing made daily. Exporters believe that the 


trade is shaping up for considerably more activity 
during the late summer and early fall. 

Martin Kuntz, of the Peter Kuntz Co., Dayton, 
Ohio, was here last week calling on the mills. 


BROOKHAVEN, MISS. 


June 21.—Orders for last week showed consid- 
erable pick-up over the previous week, but prices 
on some items were weaker. An encouraging fea- 
ture about construction activity is that in Texas 
contracts awarded the gain for May of this year, 
over April of this year, amounts to 59 percent, and 
the gain over May of last year amounts to 129 per- 
cent. Texas alone last year consumed 15.5 percent 
of the entire production of Southern Pine Associa- 
tion mills. The heavy increase for Texas means 
that the Texas and Louisiana mills will keep pretty 
sy with their home markets. On account of 
freight differentials, the Mississippi mills can not 
reach Texas and mills west of the river will have 
this field practically to themselves. But Florida 
mills have had to seek outside markets, Florida and 
Georgia now having to dispose of their product 
further up the Atlantic seaboard, and as a conse- 
quence their prices have become very low, dragging 
down boards and shiplap manufactured in this ter- 
ritory. 

Flooring items seem to be moving in fair volume, 
with prices almost stationary. Some items of ceil- 
ing have advanced, while partition remains weak. 
Drop siding is holding its own. Finish items are 
merely dragging. No. 2 boards are still very weak, 
and No. 3 boards appear weaker than they have 
heen, though stocks of neither are heavy. Lath 
have declined and No. 1. are pretty freely offered at 
$5, mill, and No. 2 at $4.10 to $4.25. Moldings, 
due to West Coast competition, have ceased to be 
profitable unless they can be manufactured from 
edgings that would otherwise go to the burner. 
Longleaf dimension items are still very strong, 
while shortleaf items remain rather weak. Stocks 
of No. 3 dimension were practically absorbed by 
sales last week. Longleaf timbers are in good de- 
mand, while shortleaf timbers are struggling along 
with prices inclined slightly downward. 

The hardwood manufacturers are still holding to 


their determination to curtail, and market condi- 
tions seem to be getting a little better. 
TUSCALOOSA, ALA. 

June 21.—During the last two or three weeks, 


some southern pine manufacturers and wholesalers 
decided that a seasonal de¢line in prices was due 
for the latter part of June and for July, and al- 
lowed some concessions in price. Now most of 
them see that these concessions were not necessary 
and must come out of profits. It is now believed 
that southern pine will hold firm until fall buying 
begins and most dealers doubt whether there will 
be any summer depression this year. 

The hardwood market is marking time, with 
Some stock being moved. Manufacturers say that 
regardless of price quoted, some other mill is will- 
ing to quote a lower price. Wholesalers report 
that they can buy stock at less than cost of pro- 
duction and can .make a profit by making low quo- 
tations. There are no settled values and quota- 
tions may be abnormally high or ridiculously low 
on the same item from neighboring mills. There 
is just enough stock at low prices to hold the mar- 
ket down to a low level. Some producers have 
curtailed production, and feel that they must get 
& reasonable price for their stock or hold it. 


KANSAS CITY, MO. 


June 22.—After a promising increase earlier in 
the month, demand got a little setback last week. 
In most lines it was duller, though fir demand took 
a little spurt at prices which, however, were not 
wholly satisfactory. In the main, the price situ- 
ation remains just as it was around the first of 
the month. Country yards are putting out a little 
more inquiry, and apparently fall business in the 
agricultural districts is going to, be good. City 
demand, both local and in the middle West, shows 
no increase and sales managers here are not look- 
ing for much change, if any, in the next two 
months. The freight car shortage predicted by car 
service officials a month ago has not begun to ma- 
terialize, and is not expected to amount to much, 
since the railroads have begun to move equipment 


into the country on a larger scale than was ex- 
pected. 
PITTSBURGH, PA. 
June 22.—-Wholesale lumber dealers generally 


report a better tone to business with retail yards 
as well as industrials. One of the outstanding 
features is the desire for quick shipment. House 
building is continuing surprisingly well, although 
speculative building in the large centers is not so 
active. Dealers expect an unusually good volume 
of business for July and August on account of the 
fact that the usual early spring buying was re- 
tarded by bad weather. The present volume of 
business is expected to be pretty well maintained 
the rest of the summer. Price conditions gener- 
ally are variable and unsatisfactory. Idaho and 
Pondosa pines are not very active, and price con- 
cessions of $1 to $3 are reported on Nos. 1, 2 and 
% common. California white and sugar pines con- 
tinue in about the position they have occupied for 
several weeks. Fir, western hemlock, spruce and 
cedar are active in some items, especially 6-inch 
clear. Southern pine prices appear to have become 
pretty well stabilized again. Hardwoods, particu- 
larly in the lower grades, continue in fair demand, 
poplar and chestnut being in good eall, with oak 
quiet. Some wholesalers who specialize in hard- 
woods report a quieter tendency in the last week. 
Southern hardwoods are showing large price varia- 
tions. 

gruce Hill, of the FE. M. Hill Lumber Co., who 
has been confined to his home for a couple of weeks 
by a reaction following an attack of influenza this 
spring, has been ordered by his physicians to con- 
tinue to remain indoors. 


VANCOUVER, B. C. 


June 19.-—-Arranging to give their crews the op 
portunity to join in the four-day international cele- 
bration of Dominion Day, July 1, and the Ameri- 
can national day, July Fourth, many logging camps 
are closing down the last few days of June, and 
in some instances will stay two weeks. 
Vancouver has made the joint celebration of the 
two national anniversaries an institution. Lumber 
mills on both sides of the line are in many cases 
closing down for the holidays, though not for as 
long a period as are the logging camps. 

“Roumania and the United States are 
Columbia's chief competitors in the lumber trade 
of the Argentine,’ said A. A. Peterson, a business 
man of Buenos Aires, who has been here this week. 
Ile states that Douglas fir is not yet well known 
in the Argentine, and thinks that the market is 
capable of development. Suilding is active in 
Buenos Aires at present, and conditions generally 
are fayorable to trade extension between British 
Columbia and the east coast of the southern conti- 
nent. 

Purchase of a fireboat by the Vancouver harbor 
commissioners for protection of mills and wharves 
on the waterfront has been announced, The vessel, 
built in 1919 by the British Admiralty, is one of a 
Class known as Rescue type. It is being sent 
from England after being fitted with two duplex 
steam fire pumps each capable of delivering 1500 
gallons a minute to two monitors located on the 
deck. These monitors will throw jets 150 feet ver- 
tically and 300 feet at an angle of 45 degrees. 

Lumber production on the lower Fraser River 
for the last three years is given by the New West- 
minster Harbor Commissioners in their annual re- 
port as follows: 1923, 290,000,000 board feet; 
1924, 322,086,000 board feet, and 1925, 417,952,000 
board feet. Of this amount, 171,000,000 feet was 
exported on deep-sea vessels in 1925, and in 1924, 
the export total was 120,000,000 feet. 


closed for 


sritish 


larry Day, well known lumberman of Vancouver 


and Harrison Mills, has been missing for several 
days after drawing in cash $1,000 from his bank, 
ostensibly to go to Harrison and pay his men, 
Nothing has been seen of the missing millman, 
whose financial and personal affairs are in good 
standing and offer no clue to his disappearance. 
Fears of foul play are entertained by his friends, 
and every effort has been made to discover him. 


(Concluded on page 86) 
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Sumpter Valley 


Pi 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. 


% 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


Portland, Oregon 


301-338 Northwestern 
Bank Building, 











Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 

















Douglas Fir 


— SALES AGENTS — 


Griswold-Grier Lumber Company 
vergreen Lumber Company 


Surfaced 
Small 

Long Timbers 
Dimension Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bidg., PORTLAND, ORE. 


Joist 
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Sitka Spruce 


We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 


65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK | 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. | 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 
Mill at Reedsport, Ore., (on Winchester Bay) | 


L MEMBER WEST COAST LUMBERMEN'’S ASSN, | 
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| CHICAGO 








Mixed Carloads 


California White and Sugar 
Pine and White Fir Lumber 
in with Doors, Frames, Mould- 
ings and Veneers. 


Retailers are overlooking an op- 
portunity by not sending us a 
list of requirements in items 
shown above. Let us show you 
how much we can save you. 


Specials This Week 
Extremely Low Prices— 
Window and Door Frames 


Fir Garage Doors 
White Pine Dimension 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Sales Oftice: 
Telephone 


seliilons ite. CHICAGO State 2281 


Sales Representatives for Central States 
Hedlund Lumber & Mfg. Co., Spokane 








OUR 
Service Satisfies 


the retailers and the 


manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








Manufacturers of Fir Long Dimension 


Have you a car or more any size or 
combination 2x6 to 2x12-22’-24'-26’ you 
desire to move? Ship us at transfer for 
R/C. We will sell at best market price, 
assortment considered. Carry a/c, ad- 
vance 80% estimated net invoice. Bal- 
ance on arrival less $1 per M for our 
service, 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 














Lumber and ; 
HUTCHIN Storage Co. on _ 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Lecal Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











. THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figurin 
moulding, lumber bills, car freights, car inveleen” | 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
yg gr Seteere, price postpaid, bound 

eather, 50. RICAN LUMBER N, e 
Dearborn St., Chicago, Ill. eS 
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Among Illinois retailers visiting the city last 
week was Mr. Hager, sr., of Lageschutte & Hager, 
Barrington, Il. 


DD. G. Shelby, sales manager of the Clark & Boice 
Lumber Co., Dallas, Tex., was a business caller 
in Chicago last week. 


Cc. V. Gough, of the Gough Lumber Co., prom- 
inent retail concern of Akron, Ohio, was in the 
city last week on business. 


Fred Kozak, of the Charles L. Baxter Lumber 
Co., left this week for Los Angeles to spend a 
three weeks’ vacation with his mother. 


Fred Cutler, of Buoy & Cutler, Portland (Ore.) 
commission firm, has been spending several days 
at Highland Park, Ill, with his father who is ill. 


M. J. Fox, of Von Platen-Fox Co., Iron Moun- 
tain, Mich., was in the city this week conferring 
with George S. Cortis, manager of the company’s 
local office. 


If. L. Lowry, of the Lowry Lumber Co., Kansas 
City, Mo., wholesaler of southern pine specialty 
stock, was a Chicago visitor this week. Mr. Lowry 
was calling on the trade. 


T. D. Higgins, manager of the Chicago office of 
Turner-Farber-Love Co., Memphis, Tenn., spent the 
greater part of the week in Indiana calling on in- 
dustrial consumers of hardwoods. 


Cc. L. Gray, of the C. L. Gray Lumber Co., Meri- 
dian, Miss., was in the city this week calling on 
the Vanlandingham-Cook Lumber Co. He plans 
to remain here until after the Fourth. 


Max IL. Pease, of the Galloway-Pease Lumber Co., 
returned Tuesday from Toronto, Ont., where he 
was called to attend the funeral of a brother-in- 
law who passed away about ten days ago. 


Rowland 8S. Utley, vice president of the Steven 
& Utley Lumber Co., Eau Claire, Wis., was among 
the northern lumbermen who were in the local 
market on business during the last week. 


D. C. Johnson, of the Tendal Lumber Co., Tendal, 
La., stopped off in Chicago this week to visit with 
A. H. Ruth, manager of the Chicago office, on his 
way to Wausau, Wis., and other northern points. 


Clyde Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., left the fore part of 
the week on an eastern business trip which will 
include stops at Cleveland, Detroit, and Pitts- 
burgh. 


R. M. Morriss, vice president of the Thomas E. 
Coale Lumber Co., and manager of its Chicago 
office, spent several days of this week in Philadel- 
phia conferring with officials at company head- 
quarters, 


Ih. L. Carpenter, president of Shevlin-Carpenter 
& Clarke Co., Minneapolis, Minn., was among the 
prominent lumbermen visiting the local market this 
week. Mr. Carpenter was looking after business 
interests. 


R. C. Clark, manager of the Chicago office of the 
Tremont Lumber Co., and the Trinity County Lum- 
ber Co., attended one of the regular meetings of 
the DeKalb County Lumbermen’s Club, at DeKalb, 
Ill., last week. 


H. W. Maffett, of Appleton, Wis., has accepted 
a position as sales representative of the Thunder 
Lake Lumber Co., Rhinelander, Wis., and is now 
ealling on the trade in southern Wisconsin and 
northern Illinois. 


Fred Mueller, formerly assistant to L. J. Mar- 
shall in the local office of the Exchange Sawmills 
Sales Co., has accepted a position as assistant 
to the manager of the industrial department of 
the Hilgard Lumber Co. 


J. P. Carroll, sales representative of the Inter- 
national Lumber Co., of International Falls, Minn., 
who has been spending the last ten days in Duluth 
calling on the consuming trade, says that business 
is very active in that market. 


E. A. Smith, of the Smith Lumber Co., Red Bay, 
Ala., was a business caller in the city this week. 
Mr. Smith spent some time conferring with the 
Nat F. Wolfe Lumber Co., on loca! business pros- 
pects before going on to Detroit. 


W. F. Ingham, of the Ingham Lumber Co., Kan- 
sas City, Mo., was in Chicago this week calling 
on the John H. Shook Lumber Co., his local rep- 
resentative. Mr. Ingham was on his way East, 
his eventual destination being Buffalo, N. Y. 


R. G. Swartz, of the Sessions-Swartz Lumber 
Co., Macon, Ga., was in the city this week calling 


on some of his friends in the trade. Mr. Swart; 
had been looking over conditions in Cleveland, 
Detroit, and Indianapolis before coming here, 


The V. J. Euler Lumber Co., Chicago, dealer jp 
northern hardwoods, has moved from 536 Belmont 
Avenue to 360 North Michigan Avenue. In mak. 
ing this move, Mr. Euler says that he hopes jt 
will enable him to give better service to both hig 
customers and mill connections. 


E. P. Ivory, of the Sugar Pine Sales Co., spent 
several days in Chicago this week in the interests 
of his company. Mr. Ivory is doing a little mig. 
sionary work among industrial consumers of lum- 
ber, seeking to interest them in the merits of sugar 
pine. 


Harry G. Uhl, secretary of the Central Commit. 
tee on Lumber Standards and associated with the 
National Lumber Manufacturers’ Association, wag 
in the city this week attending an important rate 
hearing in which the interests of lumbermen were 
involved. 


J. E. Walsh, sales manager of James E. Stark & 
Co. (Inc.), Memphis, Tenn., arrived in Chicago 
this week after visiting Detroit, Buffalo and Grand 
Rapids, and is spending several days here talking 
over the business outlook with W. H. Gleason, man- 
ager of the Chicago office. 


Frank R. Retter, Ohio representative of the In- 
ternational Lumber Co., International Falls, Minn, 
who recently underwent a serious operation, is re- 
ported to be making a rapid recovery and should 
be back at his desk in the Sweatland Building, 
Cleveland, in another three weeks. 


BP. E. Heineman, treasurer and sales manager of 
the Heineman Lumber Co., Merrill, Wis., was a 
business visitor in the city last week. In discussing 
market conditions with some of his local friends, 
he said that the company’s mill was active and 
finding a good market for its output. 


Frank Adams, sales manager of the Pacific Lun- 
ber Co. of Illinois, and family left this week for 
California where Mr. Adams will spend about three 
weeks visiting the offices of the Pacific Lumber Co., 
at San Francisco, and its mill at Scotia, Calif. His 
family will remain for a longer vacation. 


O. H. Paddock, who has been connected with 
the local office of the International Lumber Co., 
for nearly a year, has gone to the mill at Inter- 
national Falls, Minn., where he will spend about 
three months further familiarizing himself with 
the manner in which this mill’s output is manu- 
factured. 


H. W. Sinnock, manager of the Redwood Sales 
Co., of San Francisco, Calif., stopped off in Chicago 
several days this week to look over business con- 
ditions and attend to other matters. Mr. Sinnock 
is making an extended trip for the purpose of call- 
ing on all of the company’s connections. He went 
on East from here. 


L. A. Schroeder, manager of the railroad and 
car material department of the Chicago office of 
the Thomas E. Coale Lumber Co., Philadelphia, 
Pa., left last Friday for the Pacific coast where 
he will spend a couple of weeks looking over mill 
conditions and conferring with J. C. Morris, west- 
ern representative of the company. 


BE. O. Eddins, sales manager of the Allison Lum- 
ber Co., Bellamy, Ala., manufacturer of southern 
pine and hardwoods, was in the city this week call- 
ing on his local representative, the P. E. O'Neil 
Lumber Co., and getting a line of business pros- 
pects in this territory. Mr. Eddins had come from 
Detroit where he found business active. 


C. R. Johnson, president of the Union Lumber 
Co., San Francisco, Calif., was in the city last 
week conferring with Harold A. Knapp, who has 
charge of company sales in this section. Mr. 
Johnson went North from here, making a swing 
through Wisconsin and Michigan and then returned 
to Chicago for a further visit in this territory. 


F. M. Hartley, of the Ives-Hartley Lumber Co., 
Baldwin City, Kan., and president of the South- 
western Lumbermen’s Association, plans to leave 
next week on an automobile trip to Philadelphia, 
where he will attend the Sesqui-Centennial. He 
hopes also to be able to drive on to New York 
and Boston, and may return by way of Chicago. 


A. E. Boatright, of the A, E. Boatright Lumber 
Co., and son left the first of the week for Three 
Lakes, Wis., where Mr. Boatright has just erected 
a new summer home. They will be joined this 


week end by Mrs. Boatright and will vacation there 
Mr. Boatright will 


until after the Fourth of July. 
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then return to the city while his family will prob- 
ably remain for a longer period. 


Charles S. Keith, president Central Coal & Coke 
Co., Kansas City, Mo., was in Chicago for a day 
the early part of the week. Mr. Keith is a firm 
believer in the necessity of more extensive kiln dry- 
ing of western lumber, and that he is putting this 
belief into practice is shown in the fact that 34 
dry kilns are being operated in connection with his 
company’s plant at Vernonia, Ore. 


“Ted” Sanborn, of Chapman, Kan., who has very 
recently received his degree from the school of 
business of the University of Kansas, will here- 
after be associated with his brother, Austin P. 
Sanborn, in the A. M. Sanborn Lumber Co., which 
operates retail yards at Chapman, Wakefield and 
Alida, Kan., with headquarters at the first named 
point. 


Downs Mattox, who has been associated with 
the Tri-State Lumber & Shingle Co., since the first 
of the year and calling on the yard trade, has re- 
signed his position and left for his home at Beau- 
mont, Tex., where he will spend a short vacation. 
He then contemplates leaving for the West Coast 
to familiarize himself with western operating prac- 
tices at one of the more prominent mills of that 
section. 


Harold P. Plummer, vice president of the Union 
Lumber Co., San Francisco, Calif., arrived in Chi- 
eago the middle of last week for a ten days’ visit. 
He will spend the greater part of his time confer- 
ring with Harold A. Knapp, who is in charge of 
sales in this territory. Mr. Plummer came to Chi- 
cago by the southern route stopping at various 
points in Texas and visiting New Orleans before 
reaching the North. 


G. A. Vangsness, of the Vangsness Lumber and 
A. C. Quixley, who was formerly in the lumber 
business in this city, left Wednesday by auto for 
Mount Dora, Fla., where Mr. Quixley has real 
estate interests. Mr. Vangsness expects to return 
North about July 10 but not before he has had a 
chance to investigate some of the fairy tales con- 
cerning the Everglades State that have been float- 
ing this way. 


R, O. Crozier, manager of the Chicago office of 
the C. D. Johnson Lumber Co., Portland, Ore., 
accompanied by Mrs. Crozier and their daughter 
will leave about the first of July for the West 
Coast where they will spend the month. Mr. 
Crozier will be kept busy conferring with officers 
of the company at Portland and looking over con- 
ditions at the mills. Henry Block will look after 
the company’s business while Mr. Crozier is away. 
Mr. Block has been with the Johnson organization 
in this territory several years. 

Miss Elsie Abendrath, secretary of the Robbins 
Flooring Co., Rhinelander, Wis., was a visitor in 
Chicago this week. While here she called on many 
of her friends and customers. The Robbins Floor- 
ing Co. specializes in the manufacture of maple and 
birch flooring, some striking examples of its exten- 
sive distribution and important uses being the new 
Chicago Union Station in which there are 250,000 
feet of maple flooring and the new retail store of 
Sears, Roebuck & Co., Kansas City, Mo., which has 
1,850,000 feet of maple flooring, all furnished by 
the Robbins company through the local dealers. 


Mr. and Mrs. Butler Smith, and their daughter 
Mrs. J. L. Colville and baby daughter, of McMinn- 
ville, Tenn., are spending several days at Battle 
Creek, Mich., while Mr. Smith is resting and recu- 
perating from a recent illness. Mr. Smith is well 
known to the local trade as vice president of 
George C. Brown & Co., Memphis, Tenn. ; vice pres- 
ident of the Walker & Smith Lumber Co., president 
of the Manchester Manufacturing Co., and a di- 
rector of the McMinnville Manufacturing Co., all 
of McMinnville, Tenn. He has also been prominent 
for many years in the southern hardwood lumber 
field. 


Earl Dionne, of New Orleans, La., who has been 
making a swing around the circle in behalf of the 
grade-marking program of the Southern Pine Asso- 
ciation, was in Chicago early this week, conferring 
with other representatives of the association. He 
has been meeting with dealers individually and in 
groups, especially with the view of offering them 
the codperation of the Southern Pine Association 
in putting on advertising campaigns in their local 
territories, boosting quality lumber. He has met 
with considerable success and feels greatly encour- 
aged over the disposition shown by the retailers to 
coéperate with the manufacturers through the asso- 
ciation. 


J. P. MeGoldrick, president McGoldrick Lumber 
Co., Spokane, Wash., was in Chicago the latter part 
of last week, conferring with his local representa- 
tives and sizing up the trade situation. Mr. Mc- 
Goldrick had expected to spend several weeks in 
the central western and eastern territories, getting 
first hand information as to business, present and 
prospective, but had to return to Spokane from 


Chicago in connection with some important rail- 
road rate matters that were coming up. Mr. Mc- 
Goldrick found the outlook for business in the 
places visited by him quite encouraging, but is im- 
pressed with the great need of better salesmanship 
on the part of the producers of lumber and a more 
intensive study of the markets for wood. 


Visits Mills to Learn Lumber Business 


John Klapproth, son of F. A. H. Klapproth, of 
the Chicago Box & Crating Co. and head of the 
Chicago Hoo-Hoo organization, is leaving this 
week for an extended trip through the mills and 
lumber camps of California and the Pacific North- 
west for the purpose of familiarizing himself with 
the manufacturing end of the lumber industry. 
He will also visit points in old Mexico before 
returning to Chicago around the first of September. 

The younger Mr, Klapproth graduated from Wil- 
liams College, Williamstown, Mass., in 1925 and 
for the last year has been attending the Babson 
Institute, a training school for young business 
executives conducted by the famous forecaster and 
statistician Roger Babson. His record at the in- 
stitute was highly enviable. Mr. Klapproth was 
president of his class, editor of the school’s annual, 
“The Babsonian,” and president of his fraternity. 
Such honors as these are accorded only to those 
who have displayed unusual qualities of leadership, 
which would seem to indicate that Mr. Klapproth 
has laid the foundation for a successful start in 
the lumber business. 


To Head Large Machinery Concern 


W. H. Payne, for over a score of years one of 
the most valued executives of the Yates-American 
Machine Co., Beloit, Wis., manufacturer of wood- 
working machinery, has been appointed vice presi- 
dent and executive in charge of all operations of 
the company, according to a recent announcement 
emanating from headquarters. Woodworkers 
throughout the country will be interested in this 
promotion as Mr. Payne has a wide acquaintance 
and his ability is well known. 

His period of service with the Yates-American 
company covers twenty-three years, the greater 
part of which he was manager of West Coast dis- 
tricts. He has devoted nearly all of his business 
career to woodworking machinery sales and meth- 
ods and is a keen student of the industry. Mr. 
Payne is of a practical turn of mind as well as 
an efficient executive and these qualities should be 
a great aid in carrying out plans in his new posi- 
tion. Seka aaaaaaane 


Warns Lumbermen of Defrauder 


Victoria, B. C., June 15. 
AMERICAN LUMBERMAN, 
Chicago, Tl. 

A young man of about 21 to 24 years of age is 
going about over the United States and Canada 
representing himself to be my son, Donald Cameron. 

His plan for defrauding lumbermen is to apply 
for an advance of money to be returned as soon as 
he can hear from home or to get a draft which is 
drawn on me or a Victoria bank and signed Donald 
Cameron. His latest victim was a Winnipeg man. 

To the best of my information this person’s real 
name is Adrian Walker, and he comes from Port- 
land, Ore. He is apparently a most plausible 
“dead beat” and should be apprehended and im- 
prisoned. 

It is a source of great annoyance to have con- 
stant inquiries being made about me and my son. 
Would thank you to give warning to your readers 
to be on the lookout for this fellow. 

Yours very truly, 
J. O. CAMERON, 
President Cameron Lumber Co. (Ltd.). 


Toronto, Ont., News Notes 


June 21.—R. G. Chesbro, Toronto, and P. L. Can- 
field, Woodstock, returned recently from a visit to 
the mills at Cochrane, Timmins, Sioux Lookout and 
other places in northern Ontario. They report that 
most of the plants are busy. 

J. L. Macfarlane, of the Canadian General Lum- 
ber Co. (Ltd.), Toronto, returned recently from an 
extended trip to Amos, Timmins, Cochrane and 
other points in northern Ontario. 

J. L. Campbell, of J. P. Johnson & Son, whole- 
saler, Toronto, has returned from a month’s busi- 
ness trip to Winnipeg and Melita, Man. 

J. B. McCormack, vice president and general 
manager Canadian Western Lumber Co., Fraser 
Mills, B. C., is spending a few days in Toronto on 
business. 

Hugh MacNeil, of Hurst, was in Toronto during 
the last few days calling upon the trade. 

James Thompson, of the Thompson-Heyland Lum- 
ber Co., Toronto, has returned from an extended 
visit to Vancouver, Seattle and other West Coast 
points. He went from New York via the Panama 
Canal. 








Lumber 
Insurance 
Rates 


RECIPROCAL 
PARTICIPATING 
NON-ASSESSABLE 


Write for Particulars. 


The Lumber Underwriters 


A. B. Banks & Co,, Mgrs. 
LITTLE ROCK, ARKANSAS 











We Will Save 
You Money 


Whether you desire a new mill or are 
planning to remodel your present plant, 
our engineers will show you how to econ- 
omically and efficiently do the work. 

We'll make the specifications, furnish 
labor, superintend construction and 
guarantee our work. 


Write for list of mills we have 
built; also data on our service. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 









































Do You 
Sell to 


urniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new_busi- 
ness), and that we are better able to 
serve you than any credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed .ac- 


other 


counts, whether or not you_are @ 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


Lumsermen’s Credit AssociaATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters, 35 South William St., New York City 
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When you mark grades— 


remember— weather will not affect marks 
made with Swisher stamps and inks. 


A special grade of rub- 
ber and a patented cushion 
base make Swisher stamps 
springy and tough— capable 
of making clear impress- 
ions in spite of hard use. 









Rubber Stamps or 
Steel Stamps 


Stamps of all kinds. 
A catalog describing 

rade markers—rub- 

er or steel —of all 
types, metal trade 
checks (new style), stencils, rubber stamps, is 
yours on request. It will come in handy many 
times during the year. 


R. D. SWISHER 


MANUFACTURING CO. 


411 South Clinton St., 
CHICAGO, ILL. 
Established 1888 


Several lumber associa- 
tions are using Swisher 
Grade Markers exclusively. 























— 





To the Minute ! 


DETEX 


“ECO" 


Portable Watchclock System 
Gives Exact Time Registration 


There are many plants and institutions where watch- 
men must visit certain spots at exact times For such 
requirements the Detex ECO Portable Watchclock 
System is uniquely fitted. It records the time of regis- 
tration practically to the minute. No other watch- 
clock built is so precise. 

In addition to its ultra-precision, it is a durable clock 
and makes a beautifully clear-cut punch record which 
cannot be imitated, altered or tampered with in any 
way. For plants requiring such exact time recording 
for 6 to 20 stations, the ECO has no rival. 


Write for literature describing this 
unusual watchclock system 


DETEX WATCHCLOCK CORPORATION 
4142 Ravenswood Ave., CHICAGO 


71 Varick St. 28 Beach 
NEW YORK | te 






Other DETEX 
Watchclock 
Systems 


Patrol Portable 
“Newman Portable 
Alert Portable 
Boston (Magneto Type) 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We [ 
handle all classes of | 
cargo, collectinvoices | 
a discount drafts. 
Commercial Credits 
for Exports& Imports 


C.B. Richard & Co. 


29 Broadway, NEW YORK 
Ocean Freight 
Brokers 

Special department handling export lumber shipments 











News Letters 


(Continued from Page 83) 
BOSTON, MASS. 


June 22.—-There has been a substantial increase 
in arrivals of cargoes of spruce and hemlock from 
the Maritime Provinces. Ten schooners came in 
during the week. Smith Piling & Teaming Co, re 
ceived 1,400) spruce piles from Cheverie, N. 8. 
Shawsheen Lumber Co, received 2,593 feet spruce 
plank, 27,000 feet hardwoods and 160,616 feet 
spruce dimension from Weymouth, N. SS. Shepard 
& Morse Lumber Co, received 180,065 feet spruce 
from Albert, N. S., for Boston and 345,137 feet for 
Fall River. Blanchard Lumber Co. received 210,- 
O00 feet spruce from Windsor, N. S., for Boston, 
and 116,600 feet hemlock and 345,006 feet spruce 
for Lynn and Boston from Halifax, N.S. John G, 
Ilall & Co. received 262,000 feet spruce plank from 
Belleveau’s Cove, N. S., for Fall River. <A. W. 
surritt Co. received 414,114 feet spruce for Fall 
River from Ilalifax. Godfrey Lumber Co, received 
195,730 feet spruce from West Lellave, N. 3S., and 
195,739 feet from the same port for Lynn. 

Green & Wood have been unloading at New Bed- 
ford a steamer cargo of Douglas fir, which in 
cluded 578,994 feet from New Westminster, B. C., 
206.080 feet and 405,000 red cedar shingles from 
Vancouver, 185,741 feet from Barnet, 37,091 feet 
from Dollarton, and 22,054 feet from Vort Alberni, 
B. C. 

Even when demand for other lines of softwoods 
is slow in the Kast there is almost always a fair 
eall for fir and hemlock from the Coast, and some- 
times a really active business. This is in a con 
siderable measure accounted for by the very at- 
tractive prices at which lots of Pacific coast soft 
woods in transit or actually here are very often 
offered of late. There have been some particularly 
nice lots of western hemlock boards received here 
this month, and much of the stock has been offered 
at such attractive prices that it is interfering more 
or less with eastern and northern lumber. 

The difficulty in securing prompt delivery of 
Provincial spruce and hemlock has practically dis 
appeared New Brunswick and Nova Scotia mills 
are now well supplied with logs and they are fast 
Cleaning up their accumulated orders, It is no 
longer possible to secure a bonus of $1 for quick 
shipment of Provincial random spruce, 

if. W. Blanchard, president Blanchard Lumber 
Co., of Boston and New York, has returned from a 
vacation in Europe, during which he and Mrs. 
Blanchard visited many Mediterranean cities, in 
cluding Gibraltar, Naples, Cadiz, Malta and Athens, 
then toured southern France by motor, and con 
cluded the trip with two busy weeks in Varis, re 
turning on the Aquitania, 


NEW YORK, N. Y. 


June 22 Salesmen returning from their daily 
trips to the trade report business “picking up.” 
Comparatively few of the yards are buying beyond 
their needs, but the fact that some of them are 
adding to stocks, principally in the pines, is giving 
a degree of encouragement that has been lacking 
until very recently. <All the retailers have fairly 
good assortments of fir in their yards, and sales 
of West Coast lumber continue heavy, although the 
harbor situation, with steady arrivals, is little 
improved over what it was two or three weeks ago. 
Wholesalers in all lines reported today that there 
had been no price changes during June, Some have 
been notified of firming up at the mills, but as yet 
there have been no advances, 

The vacation season is on in full swing and in 
nearly all the offices there are vacant chairs. 

William S. Beckley, jr., announced today that 
July 13 has been selected as the date for the Bronx 
Parkway outing, at which members of the Nylta 
Club will get close to nature. The lumbermen will 
be accompanied by Herman W. Merkle, a State 
forester, who will lecture on the trees encoun- 
tered on an afternoon's pilgrimage through the 
woodlands of Westchester County. Buses will 
speed the Nylta members up-State and a dinner at 
one of the many attractive inns in Westchester 
will climax the day. ‘There was a big crowd last 
year, and if there is not double the number this 
year, Mr. Beckley will be disappointed. 

J. L. English & Sons, whoesalers of 1 Madison 
Avenue, have recently become exclusive representa 
tives in the New York territory for the Southern 
Lumber Co., of Savannah, Ga. Roy R. English, 
formerly with J. L. English & Sons, has joined the 
forces of the Pickering Lumber Co., Kansas City, 
us eastern sales agent. Ile also is located at 1 
Madison Avenue. 

J. S. Hickok, formerly sales manager for the 
R. Ek. Wood Lumber Co., Baltimore, has taken over 
the position of district sales manager of the Bab- 
cock Lumber Co., in this city. Mr. Hickok sue- 
ceeds H. J. Gott, who recently resigned to become 
associated with the Heddon-Clarke Lumber Co. Mr. 


Gott had been associated with the 
ests for a number of years. 

If. BE. Howell has just been appointed northern 
New Jersey representative of the Camp Manufac 
turing Co. Announcement of the appointment was 
made by George W. Jones, manager of the New 
York office. Mr. Howell has had many years’ ex- 
perience in North Carolina pine. 

James Crowell, Newark (N. J.) retailer, sailed 
last Saturday with his family for a vacation jp 
Europe. They will motor through central Europe, 
spending some time in Paris. 


NEW ORLEANS, LA. 


June 22.—No featurable change in the genera] 
market situation is noted here. Demand continues 
of rather disappointing volume, though the current 
business is “not so bad,” season considered. Hand- 
to-mouth buying continues with a good deal of bar- 
gain hunting in the case of woods on which the 
price shows any tendency to sag or weaken. South- 
ern pine bookings approximated the volume of the 
preceding week, with timbers in most satisfactory 
request and a good call for flooring and dimension, 
Southern pine prices appear to be holding their 
own. The cypress market showed little change, 
though bookings climbed ahead of shipments for 
the week. Production continued to lead both, 
Prices stand unchanged. The mixed car trade con- 
tinues predominant in this market. Among the 
hardwoods, inch common sap gum and inch FAS 
plain red gum are reported in improved call. De 
mand for flooring grades of oak is increasing. 

Mrs. Florence II, Stone, auditor of the Southern 
Pine Association, was reélected president of the 
Louisiana Federation of Business & Professional 
Women’s Clubs, at the annual meeting of the fed 
eration, held in Shreveport last week. 

Advices from Washington state that the Pearl 
River Valley Railroad, operating in southern Mis- 
sissippi, has applied to the Interstate Commerce 
Commission for authority to lease a 74%4-mile log 
ging road in Pearl River County, Mississippi, from 
the Goodyear Yellow Pine Co. The J. H. Buck- 
walter Co., another well known Mississippi con- 
cern, Was last week authorized to build a_ bridge 
across the Pearl River, by an act of Congress duly 
approved by the Vresident. 


LOS ANGELES, CALIF. 


June 19.—-Lumber stocks in the retail yards 
throughout southern California are lower than 
they have been in a number of years, according to 
reports, and hand-to-mouth buying is showing con- 
siderable increase for this period of year. The 
reserves at the docks are just about normal, if 
anything, being lower than they were during June 
of 1925. Prices, taken as a whole, are firm, and 
mill representatives feel confident there will be 
no further price reductions of any nature. The 
volume of sales for this month will be as large as 
for June of 1925, with the profits to the retailers 
Water trans 
portation is very satisfactory, considering the de 
mand, and June receipts are expected to pass the 
150,000,000-foot mark by a substantial margin. 

With a registration of more than 400 lumber 
men, their wives and families, the annual outing of 
the southern California retail lumbermen was held 
at Orange County Park, June 5. Representatives 
included those from the citrus belt, Orange County 
district, Santa Barbara, Ventural, San Diego, 
Santa Ana, Anaheim, Whittier and Los Angeles. 
The Barr Lumber Co,., Santa Ana, was awarded 
first prize for having the greatest number of em- 
ployees at the picnic. Fifty-one were registered 
from this company. The Gibbs Lumber Co. took 
second place with twenty-four. 

The Reliance Lumber Co., of Fullerton, has pur- 
chased the Hinkle Lumber Co., same place, accord- 
ing to J. L. Mennes, president of the former com- 
pany. 

Hierman Loehr, former manager of the Gibson 
Lumber Co., at Anaheim, has been-appointed man- 
age the Patten & Davies Lumber Co.’s yard at 
I sly Iills. 

T. Ib. Lawrence, of the Hart-Wood Lumber Co., 
announces the removal of its offices from the Pacific 
Mutual Building to the Petroleum Securities Build- 
ing. 

Kk. W. Mayer, secretary Ganahl Lumber Co., 
Santa Barbara, announces that his firm will within 
the very near future open a yard at Ventura. L, A. 
Ganahl, president of the company, left recently for 
Oregon and Washington to buy stock for the new 
yard. 

W. R. Chamberlain & Co., of this city, have just 
added Donald Doud, formerly connected with the 
Defiance Lumber Co., of Tacoma, Wash., to its staff. 

A. O, Nelson, Los Angeles, rail representative of 
The Whitney Co., Garibaldi, has just returned from 
a three weeks’ visit to the plant. 

R. BE. Seward, Los Angeles, representative of the 


Sabcock inter- 


slightly above the general average. 


’ 


Dolbeer & Carson Lumber Co. in southern Califor- 
nia, has just returned from a ten days’ visit to San 
Francisco, spending one week at the company’s 
mills at Eureka, Calif. 
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Latest Reports on Lumber Prices 








The following f.o.b. mill prices are 














SOUTHERN PINE 

















taken from sales made during week ending June 19 in sections named: 
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ther fete. cess 41 39. . . “26 = (®} 
B&hetter: — ae ae - re No. 1 Sq.E&S 29.00 ..... 
SS 66.07 64.66 62.10 1x12”, A. oly W).39 age se ene ae 22S 
, ” -— * aod -@ ea “. i 
2 & eee 71.67 69.57 65.64 . K . No. 2 & better log run: i Shiplap 
, No. 2 (all 10 to 20’): ae ok ree ————— lle No. 1 P 
4 Fencing, S18 ih a BE sincere ccnin MO coe c “a 37.31 
nied” 16° 34.0 "ate ae wena Other Igts. 37.70 37.31 
"Pie Wale. uae Uosacs IXDO" wees ee ee eee =x 6 = reveeee seers 2000 2.00. a eS re 44.00 
gees 40.14 22... ERED” cc covereeers > AE eats Other Igts. ..... 44.00 
o Sr BRA.. ose: No. 3 (all lengths): Ee a ates No. 2 (10 to 20’): 
No. 2 (all lengths): m DOR BE fescac'ss) cation 17.26 A ey Ses a eee 9214 21.97 
5 17.01 ..... 17.01 SA 17.76 17.60 17.03 RE A gh aac 1x10” 22.42 22.44 
1x6 20.72 «2... 20.64 EH 17.66 18.11 17.93 ee 
No. 3 (all lengths): SEE stasevarescse. Bae Bee Eee a a ee cakes CO caean No. 3 (all lengths): 
1x4” woman 12.31 12.74 No. 4, all widths and a we secre. aeccs DD “ones Sa sxceeeee 17.38 17.68 
Da asueeeves 14.59 14.70 ae 5.93 aS ee 1x10” 18.31 18.35 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 16: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain 1x3” 1x4” B&better “C” No. 1 No. 2 No.1 No.2 No.3 
“AY? $72.00 SS ee lh Fea ; ; : 8 are $36.50 $22.25 $16.75 
ES ARR ree posse 72. 1x6” 70,00 : 12.134, 10,18. 12,14, 10,18, 1x 8” 35.50 23.25 18.00 
Me hetter .. ck. cccsccal 79.00 70.50 x6 tt eecceccsccoccrces 4 “U 16 20) i6 a) xX ? ag Ttteeeeeee 00.0 63-00 ° 
“R” 68.50 SR ger 74.50 = a = a nin SE cctnscqane ae aus 23.50 18.00 
Ri ee Caen 2s Ce ere $27.00 $29.00 2x 4 $24.50 $26.00 ne : 
Flat grain 1, "4% 2x4 to 8” ire 24.50 26.25 2x 6” 20.50 Ceiling and Partition 
. 7P 1y 4, 2”x5, 10, 12”.. 78.00 26.00 27.50 2x 8” 21.50 Cle. Cle. Cle. Part. 
D&better TEeTrTiTT 60.00 44.75 : ee re el a 27.00 29.25 2x10” 24.50 4%” 5,” ¥%” ue 
NO. 1 ce eeeeeeeeeeees 47.50 = 42.50 Fencing and Boards 29.00 30.50 2x12” 25.75 27.00 | B&better .$38.00 $42.25 $45.00 $48.00 
PROG Se ataweuswacw eee 23.50 23.00 No. 1 No, 2 No. 3 es Bvewaec «aedcee ee or 
‘ t 5 : ’ P ‘ 
+ a ery Casing and Base No, a i 21.50 eevee ‘'eovece 
Moldings 22.00 16.50 
23.00 17.50 B&better Lath 
1%” and under. .26 percent discount 23.50 18.00 eer re en $75.00 : No.1 No. 2 
1%,” and over...21 percent discount 26.50 19.00 Re BS tak sass er caedecasves 80.00 ge ae ry ee $5.25 $4.30 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, S1S— HeMLOocK, No. 1, SISIE 
‘ “8° 10-14’ 16’ 18-20’ 8-16" 8’ 10-14’ 16’ 18-20’ 22-24’ 
ew $27.00@ 28.00 $28.00@28.50 $29.500@30.00 $32.00@32.50 $28.500@29.00 2x 4” $30.50431.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 35.00 @36.00 
+e a 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x &” 29.50 30.00 30.00 00 31.50 32.00 3.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.5 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
ixiz” 33.50 34.00 34.50 35.00 36.50 39.00 39.50 35.00 35.50 2x13” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


No. 3 hemlock rough, 6’ 
wider, $18@ 20. 


and longer; 2x4” and wider, $17@19; 1x4” and 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN]) 

Portiand, Ore., June 22.— 
tions are: 

Cedar: $17, $15. 

Yellow fir: 22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: 24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Present log quota- 


Everett, Wash., 
tions: 


June 19..-Log market quota- 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 





RED CEDAR SHINGLES 


Seattle, Wash., June 19.—Eastern prices f.o.b. 
mill are: 

Per square Per M 

4 bunches 4 or 5 bnch, 


First Grades, Standard Stock 


Matra stare, 6/8. .cccccscee $1.80@1.88 %. z06s. 33 
Get, Bi maceccseusse 1.96 
De Me’ scnessncecenee 2.08 2.12 2 He 2.65 
PGE, EE ccececcsvssves 2.65 2.73 3.30 3.40 
DT ptincctigencwannae 2.23 2.30 3.05 3.15 
PD - ccccunccosudess 3.00 3.04 4.05 4.10 

First Grades, Rite-Grade Inspected Stock 
ee G6. GIS... cccasvacs $2.96 $2.45 
emcee Stare, 6/3. ..ccccevce 2.04 2.55 
Extra clears sdb ahaa apanaana ae 2.32 2.36 2.90 2.95 
Dn, ONE sacecesceesce 2.73 2.81 3.40 3.50 
D0 ctehkesnegeewpeadl 2.41 2.48 3.30 3.40 
PD werresdiakerenes 3.18 4.30 

Second Grades, Standard Stock 

Common stars, 5/2........ $ .80@ .88 $1.00@1.10 
Common stars, 6/2........ 92 .96 1.15 1.20 
Common clears ....ccccccee 1.44 1.52 1.80 1.90 

British Columbia Stock, Seattle Market 
ND, es elec aesind $2.90 
DE Gils Meloacncescned $2.85 3.55 
SS ESR eee te 3.06 4.20 
OE eee 3.18 4.30 
XX 6/2 16” (Canadian).... ...cccess 1.95 

 § | 3S | eee 1.67 2.10 





RED CEDAR SIDING 


Seattle, Wash., June 19.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Bevel Siding, Ve-Inch 


Width— Clear we —— 
Dn (ehbei0i vounenddaee $28.00 $26.00 $15.00 
Dt tkpnneevanekennees 30.00 28.00 18.00 
Dt ittdvhtsnvensediana 35.00 33.00 24.00 
Dt sessedtchenndernuee 40.00 37.00 eeee 

Dn: nevnaskeweseniwanees a 84 ticen  Sne0e 
Clear Bungalow Siding, %4-Inch 

Dn vedecscudcaketesevebdadadaeniatd veene $53.00 

DE sinh anus bbeneedeebeeendancenensooerti 3.00 

DEE eceveendbadedceeunabuceeneeenseeeses 70.00 





CROSS TIES 


St. Louis, Mo., June 21.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... e 1.10 .85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 .15 


Red oak and heart cypress ties, 10 cents less 


than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

Ee $43.00 $42.00 
DL: sctkevubhedadeeoeaeaeewies 40.00 38.00 





SOUTHERN PINE TIES 


New York, June 21.—-Following are quotations 
on southern pine railroad ties, f.0.b. New York: 


All 8’ 6”— Sap Heart 
Te ea er a ial ee ad ee ia $1.40 $1.85 
DS eet ee eae iadn whined 1.35 1.75 
Sl “eGdind cuduiibvemiresdewades 1.25 1.65 





NORTH CAROLINA PINE 


Norfolk, Va., June 21.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended June 18, as reported to the North 
Carolina Pine Association: 


Rough— 

Edge, 4/4— . 
2 ne PRONE ci crcccesasrende kweneneed $50.75 
SO Ee pstwendnnsschbdacedercsnansenhenbes 36.75 

No. 2&btr. No.3 No. 1 box 

SOE. inns ceeaenan $59.25 $42.75 $24.75 

DUS ni big dda ne ie aes 65.00 42.75 25.50 

EE oc wana pmaeeee —— wines 28.25 

NN a arpa ai le ai aoe ~ stop 29.50 

Base, No. 3 and better, 6/4... cccccccccoces $57.50 

Se Bcc vascceceussccecercuetewde 15.25 

Dressed— 

Flooring, }3}”— 

Ne SS eee 
i en a5 nb dbeecedebenhcceemen 47.75 
RN RL aa Sb ish bi at w is bh cc 46.50 
OT reo Te Ser re er ee 42.50 

ee CN occas bene sos0eseusthennnd 27.50 

BOs GEFIP PRECICION.... occcescccosvseccesece 40.50 

Box bark strips (dressed or resawn)...... 17.50 

Roofers— No. 1 *Air dried 
BG stctdewesdewsennesceuns $27.00 $19.00 
DE shncenéekensesaesecenes 27.50 20.50 
DT. cenisavetoovensseédaaes 28.00 20.25 
DT décdvckdathaudetceedsene G64 20.25 


*On Georgia Main Line rate. 





WESTERN PINES 


Spokane, Wash., June 19.—Following are cur- 
rent prices f.o.b, mill: 


PONDOSA PINB, 16-FoorT, “:_ 


No.1 No. No.2 No.4 No.5 
— ssendeawwe $42.50 $32. 00 SE 86 6atee §86eedens 
-  waceuseee 43.50 33.00 22.50 ... wee 
B” ccccccvces 41.50 28.00 21.50 ..... eeeee 
 tcouakenee 41.50 28.00 21.50 . @neee 
eee eae — oo! oe? ees 
SS Be Weeiace c60ee 8 6sncce §8«6(4etee $15.00 $7.00 
PoNDOSA PINE SHopP, S28S— 
Factory 
Cc No.1 No.2 No.3 Com 
ae & 6/4..... $71.50 $51.50 $33.50 $22.50 ..... 
|, eee -- 81.50 61.50 43.50 22.50 .... 
Pe acecensats teases. saan toven. wenea- Se 
IDAHO WHITE PINE, 16-FooT— 
No.1 No.2 No.3 No.4 No.5 
OC ssassenees . 00 $47.00 $24.00 ..... ‘ 
 srecanawes See Bee keene 836Semes 
- caunwoceea 49.00 43.00 28.00 . ° 
Dr seseseee ~- 52.00 43.00 28.00 ..... _ 
2 Shee ceues 5 i * Ee * Berra err 
-” Genes ssane. sbene -» $17.50 $7.00 
WuHire Fir, 6 To 20-Foot, IncHh— 
4” 6” 8&10"% 12” 4”"&wdr. 
No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
cS ae 19.50 20.50 21.50 22.60. ..... 
Dt Givksuécaus inde e8500 akaue “weaed $16.00 


{Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., June 22.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No.1 No.2 No.3 
kk. 4h, Serer $59.00 $44.00 $34.00 
ee. itetaneuienaescowsunnewen 69.00 54.00 34.00 


Above shop prices are for shipments of No. 3 
and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


{Special to AMBRICAN LUMBERMAN Via Air Mail] 


San Francisco, Calif., June 22.—The following 
are average prices of California pines as com- 
piled from the reports of the California White & 
Sugar Pine Manufacturers’ Association for the 
period June 12 to 18, inclusive: 


California White Pine 
No. 1&2 clr. C Sel. D Sel. No. 3 clr. 


a See $76.00 $69.54 $54. 16 $48.70 
BS aancanre 78.78 70.12 58.62 59.25 
GCPERR.W. cvcces 76.73 67.72 54.75 58.81 
Shop— No. 1 No. 2 
a ae ee ree $46.24 $29.25 
Ee ra 45.71 28.72 
PD cn ve sdatneksbeodteeseneeaweseesound $33.24 

Mixed Pines Lath 

No. 1 com.,1xa.w.$44.24 Mixed pine— 
Bev. siding C.... 32.25 a t gprewesenses $ 6.10 
White Fir No. D ivivtewesee 4.95 
C&better ........ $51.60 BO” we eeeeeeeeee 1.92 

Douglas Fir Box 
CRORES occ cece $44.12 Mixed pine No. 1.$22.13 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., June 22.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
prices prices prices 

Vertical Grain Flooring 
Sa PO cacensiescaws $44.00 $40.00 ...., 
 sxatesveussae waned a 32.00 28.00 $30.00 
Flat Grain Flooring 
SE  ksccecscsceece Pewee seves 
Se Gs -xksbeesnncewswanees ee “ences  sawen 
Vertical Grain Stepping 
Pr Pere Pe ‘Seren depen 
Finish, B&better 
PO BO DP ciccndsmasneds , See eee 
Casing and DASG......cces a) Jsitiwe aces 
Colting 
54x4” Banotter ii auee eee . 25.00 27.00 
Se Pepa 31°90 19.50 waar 
1x4” Babetier ukoudasamd 28.00 Ft ee 
eR bewdsaaewaenn 21.00 catiiie annals 
Drop Siding 
Se” DMA. cvcveveseus 34.00 ) Bares 
ee ee ee 30.00 28.50 ..... 
No. 1 Caenmon Boards, SiS and Shiplap 
2 ore re 16.50 | aes 
SEE S4éeccdcesneserneseed 19.00 oar 
Dimension, No. 1 Common S&E 

ae Ee eee 16.50 15.50 15.50 


Plank and Small Timbers, No. 1 Common 


4x 4”, 12 to 16’, S4S...... 22.50 17.50 18.50 
3x12”, 12 to 16° S4S...... 20.00 ere 
Timbers, 32’ and Under, No. 1 Common 
ee Ge wedceddvervenvens 21.00 ; ) ere 
Shop 

4/;, of 6/ and 8/4 Kiln dried, vertical grain, 
bebhedanctads beGdideeanreceaesaseunc 35.00 
a 10- and 12-inch Kiln dried, vertical 
grain, S2S— 
eR ee 45.00 
SOUS» I cate wigs etclach-iras ates ust avaoedcceclotinia maleate nm dae 35.00 
"TR as arse er laren ah ck clad cmcaives ie Gah Queen es akg alana 25.00 
6/4x5- and 10-inch Vertical grain, S28, kiln 
dried— 
B&better 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 22.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Se Sk. a a eh i ad oan eetiwaseeeesens $42.00 
0 Ar ee ee meee 41.00 
hE rn ree een eee 30.00 
1x3 and 14” No. 2 clear and better........ 45.00 
eS eee 
Slash Grain Flooring 
an@” a. 3 Geer SE DOGO. ois cccccaccneas 28.00 
Dh: Med ctseekereenasieewhe ae eaeee 23.00 
ixG” Na. 3 CONF GME DOCEOR. cc csvcccvccveoce 34.00 
oS ee er eee 30.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 65.00 
Finish 
ee ee NG civ owewsessacdecencas 50.00 
Ceiling 
54x4” No. 2 clear and better..............- 27.00 
Sh, SE Shan aaa cae wad ams wien awin 22.00 
co ge ee 28.00 
PE ED <avadcenriosnecsadueea kanes 22.00 
Drop Siding and Rustic 
SO Dee, ee, ES Fe oie dccccccadaccenwis 34.00 
No. DUE otividackandsavatseesauaeces ee 
Boards 
i. - sésebasenes eine neh ghaaatar-e ew ane baa $15.00@16.50 
= eee bad daphnseehancdoewnheenes oun 11.00 


Dimension—2x4-Inch, S4S 


SS Ff ee ee ee ee 16.50 
OS Ba ee ree er eee 12.00 
Timbers 
DD divutsanntsahsmereke ade awncasanenweser 17.00 
Ge Se I Cnn nc ewehoes adeeb enetweien 18.00 
Miscellaneous Items 
Se: SE ins aes. cs haaw ne okeh eb eae 14.00 
I a i lc i 3.25 
Fir lath, green, for water shipment........ 3.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 22.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— $30.00 
ee $73.00 1b nw eee eee ees ).00 
—10” See veetaveneka ee 

1x 4 Oar? @ekacru 62.00 144” ed eed att 33.00 
Bevel siding— APRS A 34.00 
aa ene 4.50 
MT  dadcewenun 31.00 Green box lumber 19.00 
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] St. Louis, Mo., June 21.—The following are Memphis, Tenn., June 21.—The following is a summary of Chicago/Cleveland average hardwood 
ices current quotations on cypress, f.o.b. St. Louis: ae See during the week ended June 15, as reported to the Hardwood Manufacturers’ 
rted GULF COAST RED CYPRESS— 

w Grades Factory RED GUM SAP _GUM-COWTD a oe ASH-C ONT D CHESTNUT-CONTD 
in ™ Tank Selects Shop Box Quartered ~ 2a _ ~~ Fiein 
mod ee $116.75 $68.75 $48.75 $32.75 Figures Geet 

SAUDE 13898 BRT BACT Cheo Clev Cheo lev Chgo Clev Cheo lev Che Chev 
oer G14 .crccccccvece 131.75 94.00 71.50 33.50 No 2 Cor -Contd Wo 1 Com & Sels-Cm Cc 
0.00 SEE otsiceuauhies 136.75 102.75 77.25 ..... ee. 6-4 25.75... G4 73.25 occ. Wl ink 97,00", aed” 25,00 
ri diate 136.75 102.75 77.25 oecee 4-4 132,50 ... 8-4 28.75 ... 6-4 72,75 74,75 4-4 54.00 Sound Wormy 
aes 141.75 107.75 ree 5-4 139,75 .., No 3 Common No 2 Common 5-4 79.25 |] 4-4 ... 41,00 
Dick MME pci pcueknssoemeanaute ae $24.75 6-4 141,00 ,,, 4-4 20,75 o> 48,25 page 6-4 70.25 78:50 |] 6-4 (.. 45,00 
- 8 = eee . 8 = 
Common Rough— Nel Mas Masi a ten lms” oe koe 8-4 $2750 65:50 || 10-4 g0'50 77° e=8 soa78 
 stnecnscdsionndeces $52.75 $43.75 $31.75 4-4 74,00 ,.,, Firsts & Seconis No 3 Com Flg Grade || 12-4 98°25 °°° Firsts & Seconds 
SE stati te hediicniamaais 59.75 48.75 31.75 Plein 4-4 48,50 .., 4-4 35,00 38,75 || No 2 Common eee 76, 50 
Add $2 for specified lengths on common grades. Firsts & Seconds 8-4 52,75 ... 8-4 37,00 ... 4-4 28,25 .., 5-4 83,25 
4-4 121,75 ... No 1 Com & Sels No 3 Common No 3 Common Wo 1 Com & Sels 
Finish, S1S or S2S— Quartered &4 37.75 ... 4-4 25,00 33° 4-4 23,50 4-4 ... 57,00 
Heart - B Cc D Firsts & Seconds aaa Fiain a 6-4 tone 225. Fire ee Ne 2 Common 
” ‘ 5-8 864,50 ,.,, irsts ecomis 2 irs econds -4 38,75 
00 ix4—10 ese Ss $ oe.08 $ 92.00 $ 82.00 $72.00 3-4 89°00 °.° 7-4 54,50 ... Quarterea — 74 50 ——tor 
eee 110.00 108.00 110.00 90.00 79.00 No 1 Com & Sels . 
hse ee 127,00 122,00 112,00 104.00 ..... CE ee oes it eh se as ae C-6 75,00 «4, ms io 
BP” scccees 137.00 132.00 122.00 115.00 ..... 3-4 96°75 7 ea a Pe s2e. .200,00 |] 4-4 27,50 
iding— Ho 1 Com & Sels 8-4 39, eee = No 1 Com & Sels 
Sengetow Sore Sane a 4 Ca&btr. 4-4 61,25 .., Yo 3 Common 3-4 79,00 see 4-4 4... — 50 || Firats & Seconds 
ES fasccassctveeecese $74.75 $65.75 $63.25 6-4 65,75 4-4 21,00 4-4 86,25 113,25 5-4 66.50 4-4 72,50 ... 
EE sii veeniternseceres 79.75 70.25 68.25 8-4 65,00 ... ——ptto |] Sb -4 103,00 126,00 6-4 58.50 ..- 5-4 77,5 cab 
Bevel Siding— A B Cc D Plain Quartered 6-4 103,50 122,00 = ee 72,75 No 1 Com & Seis 
ev g Firsts & Seconds No 1 Com & Sels 8-4 44. 159,00 |] 10-4 (2. 80, 00 |] _6-4 
Bee” ncccccccioes $48.50 $45.00 $41.00 $28.00 3-8 60,00 .,, 4-4 39,75 ... ” 2 = . ae No 2 Common 9 
3-4 90,25 .,, Plain ee 2! eee 4-4 .., 40,25 irsts & Seconds 
YELLOW CYPRESS— 4-4 99.50 °°: Panel & Wide No 1 || 5-8 31,00 .., 5-4 28°25 .,° 4-4 71,75 ... 
50 Factory— No.1 No.1 No.2 5-4 107,25 ... 4-4 69,75 ... 3-4 50,00 ,,, 6-4 29.26 ||. 8-4 81.25 -.. 
FAS Select Shop com. com. 6-4 114,00 .,, 13-17" Box Boards 4-4 60,75 70,50 HARD WAPLE lo 1 Com & Seis 
OM sinssewous $ 75 $60 $38 $31 $26 6-4 117,50 .., 4-4 62,90 ... 5-4 65,75 71,25 || Firsts econds 4-4 48.25 ... 
50  fomsapytenae 80 63 50 35 29 | Yo 1 Com & 3els Firsts & Seconds 6-4 69,50 .., 4-4 .., 90,50 |] 5-4 62,00 .7; 
Dl uscsonsen 80 65 52 35 29 5-8 48,75 ... 4-4 48,75 .,, 6-4 81,00 .., 8-4 .., 92,00 |] 8-4 €9,00 ,,, 
| Boreieees 85 70 55 37 31 | S-t 48.50 .., S=6 20.28 50,265 Se & Comm No 1 Com & Sels Ho 2 Common 
10/4 ” 105 80 70 4-4 58,75 ... 6-4 51,75 ... 4-4 46,75 48,25 |) 4-4 .,. 63,50 |] 4-4 29,00 
haba 5-4 66,00 .., No 1 Com é@ Sels Sound Wormy 8-4... 72,00 
Boards— No. 1 com. No. 2 com. a paaatiain 6-4 68,75 .., 5-8 27,50 ... 4-4 39,00 No 2 Common Firsts & Seconds RW 
Sere $42.50 $33.00 8-4 7.08 cco 3-4 33,25 ... Sound Wormy Mixed rm 46, 50 - nie 3, 
00  Goeabechbaeiteerae 42.50 —_ ots Yo 2 Conmon 4-4 35,25 .., 4-4 39,50 47,50 !/ io 3 Common 4-4 62,50 86,75 
— Sroeneeeey 43.50 3500 4-4 32,50 42,25 5-4 39,25 ... 6-4 46,25 .., 8-4 26, 50 5-4 89,25 .., 
_ ae 53.00 36.00 os. Se fe |S ee oe. eee Pa | 
ae RAE were eene . “VV @ @#; *## #e@ a 4 * aise [-) om e s =) 
00 POG, BEAD ccccccsce teees 8 eeecee $23.00 6-4 26.75 Quartered 4-4 112,50 .,, 10-4 109,75 110,75 
00 Quartered ~ mare ok a 8 = ae No 2 Common 18-4 124.75 126, 75 
00 Firsts & Seconds Quartere . eee os O95 - oon 132, 
4-4 58,25 .., Firsts & Seconds Plain Selects R W 
CYPRESS SHINGLES & LATH | ‘2° i". | reper" nas | ete | EEE 

Cincinnati, Ohio, June 22.—The following are 6-4 65,50 .., ‘5-8 90, ere . 6-4 63,75 66,00 - : eee 
00 wiieidaie A I OS age . 8-4 64.25 .. 3-4 99,50 .., rircte y Seconis 8-4 69,00... 6-4 72,00 ... 

+ — — salers’ carlot prices today f.o.b. 10-4 79:25 °°° 4-4 129500 °°: 5-8 ose 86,00 ll no 1 Com '& Sels 8-4 74.75 °° 
0 Incipnati: Mo 1 Common & Sels 5-4 144,00 ,.., Seps 6-4 48,50 51,00 10-4 66,50 .,.. 
0 Shingles— Zest Primes Economies 4-4 47,50 .., 6-4 142,75 ... |] 4-4 85,00 }] 8-4 54,25 .., No 1 Shop 
3” $3.20 apy 5-4 50.75 ... 3-4 156,25 do 1 Com’ & Seis No 2 Common 4-4 42,00 .., 
4” 4.85 $3.90 6-4 SB.98 sce No 1 Com’ & Seis’ 5-8 40,00 .. 5-4 24,00 .., 5-4 56,25 ... 
5” 5.45 4.30 8-4 56,50 .., 1-2 56,25 ... 4k see 5b200}| 6-4 25.75 occ 6-4 53,25 ... 
6” 5 45 4.30 10-4 67,50 ... 5-8 65,25 ... yo 1 Common Bo 3 Conunon 8-4 57,75 ... 
ir : Plain 3-4 74,50 ... 4-4 48,50 57,25]) 5-8 15,25 ... uo 1 Common 
Lath, 4-Foot, 3gx1//-inch— 13-17" Box, Doarde 4-4 74,75 .., 5-4 c0 60,751) 6-4 19.75 4-4 35,50 .,, 
i Re: "7g Seon $7.90 | 4-4 71,00... 5-4 79,50 4, 6-4 o.. 68.75 ||~  cOMONATOH——|] 5-4 36,00... 
13" & War, FAS 6-6 TLT8 ccc No 2 Common 13" & War, FES 8-4 x a 
0 4-4 64.25 ... No 2 Common - ae o.% 4r4 79,00 ., Ho e Common RW 
) Firsts 45 a 4-4 56,75 ... - eee . Firsts & Seconis os . eee 
VALLEY HARDWOODS sts soisgemte tats wot A'dinnon "WI "ara"sp,s0 ees] Goa B0se8 127 
° - t s - . ese N k 
; Cincinnati, June 22.—Average wholesalers’ ae 39°25 65°50 7s ft gape 4-4... 41,50 3 Con's seis ‘4. 26,60 ... 
prices, carlots, Mississippi Valley woods, Cincin- 6-4 64,00 ,,. 1-2 70,00 ... Ho 2 3 Common Mo 2 Common 
nati: No 1 Com & Sels 5-8 74, 4 eae of atti. 30,751) 4-4 34,00 ,,, 
0 1-2 «626.75 12. * 3-4 82,50 ,., 5-4 35,00 
; Gum— 4/4 5/4&6/4 8/4 6-8 29°25 **° 4-4 95°25 1177001] 4-4 16.25 ... || ——omestror“*+— 
) Gtrd. red— 3-4 31,00 ,.,, 5-4 Ae 120, 00 pe eee ay a ere ered 
) gg 103@1 4-4 39,50 44,00 6-4 110,00 125, —- en a 0 ormy 
Noo 1 com... 58 7 62 83" 68 OB 73 | o-4 43,75 49,50 |] 8-4 156,00 ast tt... 46,00 
: 6-4 45,00 Yo 1 Com’& Seis” Firsts £ Seconds Plain 
) om. red, sap no detect: i“ "se (64. — 7 4-4 87,50 ... Firsts 
8-4 48,50 64,50 3-8 35,75 ... & Seconds 
AS ..seeee 58@ 60 62@ 65 68@ 70 | no 2 Ccomon 1-2 42,00 ... bod 104,251) 4-4 .., 109,50 
No. lcom... 45 50 52 5-8 16,00 ,,, 5-8 49,75 4... 6-4 102,75 104.25 |l no 1 com's Sels 
Plain red: $-4 21,25 ... 3-4 54,75 $3" 50 Row = oo eee c “4 pen 63,00 
creneee 95@100 100@105 105@110 4-4 25,75 .., 4-4 67, 79, 4 10, eee o 2 Common — 
) , No 1 com... 68° 98 SB) 63 6s” es | 4 27225 2 B-4 69,75 4. |] Ten8 Tastes oof i] At cee = 90078 
ap: 
Bxbds., 13-17” 65 i> cee e868 “ee “6 ” 
| Bids, 1217" 65@ 70 SOFT TEXTURE” SOUTHERN HARDWOODS 
& wider... 52 55 54@ 58 58@ 62 Cincinnati, Ohio, June 22.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
No. 1 com... 36 38 38 4 40 43 West Virginia, and Tennessee hardwoods today: 
No.2 com... 22 23 24 25 26 29 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
a as pee seen 185@145 $145@155 $155@165 BAS” .......$ 65@ 70 $ 70@ 75 $ 70@ 75 
“fF ame %. se se Selecta’: ...... 105 110 115 115 120 No.1 com..... 48 50 53 56 53 56 
od ene No. 1 com..... 130 85 4 90 90 95 No. 2 com..... 28 31 33 38 38 «48 
Sorr ELM— 4/4 5/4 6/4 8/4 No. 2 com..... 45 50 54 59 S55 6 ¢ 
HESTNUT— 

ae $65 $67 $67 $70 Sound wormy.. 43 45 52 57 55 60 aan aetind $100@105 $112@118 $122@128 

No. 1 com.... 47 50 50 55 | QuarTerep Rep Oaxk— Me. 2 COM. 006. 60 65 65 67 TO 75 

No. 2 com.... 25 27 27 78 | FAS ---ee--$MNO@IG ee vee wee ve ao S «> saa Ss Ss = 

Corron woop— 4/4 5/4&6/4 8/4 No. 1 com..... cui jube eek ae 36 38 38 40 40 42 

FAS, 6” & war.$ 53@ 58 $ 58@ aka cate No. 2 com. 40 45 eee tee wee nee Sd. wormy and : 

ne i —* - ss = = +++ ee | PLAIN Wars 4 AND > Rue Oaxk— No. 1 com. & 

ane ae wer EE sccnapes -$105@110 $115@120 $125 @135 better ...... 38 42 43 45 45 47 
— peeve a oa et 73 75 (80 RAS $105@110 $110@115 $115@120 
cueeeen 138 128 138 133 $133@138 0 1com..... 60 65 70 7 75 80 #£4FAS ......... 1 

Selects ...... « @ sie 102 1880138 No. 2 com..... 42 45 47 50 48 £52 No. 1 com. and 

No. 1 com..... . a 1 = 80 85 No. 3 com..... 22 24 23 25 24 27 Min. FF Tr SS » = 

No. 2 com..... 40 45 45 50 50 «55 Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 383 38 38 40 

QuartTE wa Hickory— 4/4 5/4&6/4 8/4 BercH— 4/4 5/4&6/4 8/4 
ee ee BAS ......... ... --- $ 95@105 $ 95@105 = FAS ......... $ 65@ 70 $ 70@ 75 $ 75@ 80 
nrg theneees -S288O100 ee No. 1 com..... Carers a Me i No. 1 com..... 42 45 47 50 47 5O 
soe s be rr No.2 com..... ... -.. 85 40 385 40 No. 2 com..... 27 30 30 33 88 85 

Pp Po a A i I MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
on WHITE anp Rep Oak— ag Mitt tteeeoeseeene ees ieee 5@ pas $ = = g + ta oe $ eo 19018 

wie Sacsi nae ss 87 95 1 105@110 0. COM. ce eececeececceeees 5 : 5 
Selects . a @ 68 $ 95@ ee $ 95 @ 16 NO. B COM... ccccccccscceccves 33.038 35 40 41 45 48 50 50 8653 
No. 1 com. m 53 58 58 63 63 68 | WuHite AsH— 
No. 2 com..... 38 42 42 45 45 50 P . osxeecenedcaseecenss seeks $ 95@100 $107@112 $112@117 $125@130 $155@160 
= S OOo sce 20 22 22 25 25 £430 No. 1 com. and gel... .ccccccses 55 60 Te te 78 82 100 105 95 100 
und wormy. 35 38 40 45 45 4&0 WO. BD Gs ies ccctsecvcensevees 32 «35 35 40 40 45 45 50 50 = «55 
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NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f.o.b. Lower Michigan mills: 


No. 1 No. 2 No. 3 
FAS com, com, com, 
BASSWOOD 
4/4 $65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 
5/4 70 75 60 65 50 53 30 32 24 26 
6/4 75 80 65 70 55 58 33 35 24 26 
S/4 RO &5 70 75 60 65 38 40 


Selects 


10/ 95 100 85 90 70 7 Se Ge -wénaws 
BEECH 

5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 50@ 55 35@ 40 25 27 18 20 
5/4 65 70 55 60 40 45 28 30 20 22 
6/4 70 8675 60 65 45 50 30 32 20 22 
8/4 80 85 70 75 55 60 33 35 20 22 
Bircu— 

4/4 105@110 85@ 90 50@ 53 30@32 18@20 
5/4 110 5 


6/4 110 


1 
1 
115 90 95 60 65 37 40 20 22 
8/4 115 1 
1 
l 
1 


) 
0 95 100 70 75 40 45 


1 
15 90 95 55 58 32 35 20 22 
] 


, 
10/4 120 25 100 105 8&5 90 50 55 
12/4 125 30 105 110 90 95 50 55 
16/4 140 45 120 25 110 115 
Sort ELM— 
4/4 65@ 70 50@ 55 42@ 45 26@28 
5/4 70 03=—75 60 65 47 50 28 30 22 24 
6/4 75 80 3= 65 70 38662 55 30 32 22 24 
8/4 80 &5 70 75 60 65 40 45 
10/4 90 95 0 85 70 75 45 650 
12/4 95 100 BH 9u 75 80 45 50 
16/4 118 120 105 110 95 100 50 55 
Harp MAPLE— 


4/4 75@ 80 60@ 65 50@ 55 30@32 16@18 
5/4 80 85 65 70 55 60 35 37 19 21 
6/4 85 90 70 5 60 65 35 37 20 22 
8/4 95 100 8&0 85 70 75 40 45 20 22 
10/4 110 115 95 100 5 90 45 50 23 25 


12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 
16/4 160 165 145 150 135 140 50 55 
HARD MAPLE FLOORING Srock, Roucu 


2. steameke @eeeeeun 48@ 50 28@30 18@20 
ee: aseeeasé cesucaen 50 52 30 32 20 22 
Sort MAPLE 

4/4 65@ 70 55@ 60 40@ 45 28@30 18@20 
5/4 75 &0 65 70 50 55 33 35 20 22 


6/4 KO 85 70 75 55 
8/4 85 90 75 80 60 
END Dried WHITE MAPLE 


vo 
60 38 40 20 2? 
t 40 45 20 22 


ou 


4/4 110@115 ........ 2. eae 
ore Bee BP scéinnosas 90 Oe @990ne srawee 
6/4 i 3 ee es 
WO See SOO aéraccas 100 105 


OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
June 12, as reported by the Oak Flooring Manu- 
facturers’ Association: 

##x1\” 





Clr. qtd. wht 





a SS See 
oe a eee 
Clr. pin. wht..... $66.25 
Clr. pln. red... 60.56 


Sel. pln. wht.. 
Sel. pln. red 
No. 1 com 
No. 


DS.24 
50.66 
44.66 
16.67 
V,x114,” 


2 com 


Clr. qtd. wht 


Sel. qtd. w.&r... $73.50 
Clr. pln. wht..... SO.68 
Clr. pln. red..... 77.50 
Sel. pln. wht..... 68.50 
Sel. pln. red..... 66.50 


No. 1 com 
No. 2 com. 





OAK FLOORING STRIPS 


Chicago, June 23.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 











——White Red 
Qtrd. Plain Qtrd. Plain 
Clear ........+-$134.00 $88.00 $124.00 $82.00 
Sap clear ..... a 3 Addéee ebiaer aeene 
I 73.00 71.00 71.00 71.00 
White Red 
SE, Bi: Rotvesscavenwdsasownes $46.00 $44.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended June 19: 


MAPLE Clear No. 1 Factory 
48x1% aa 2 eC an 
tis es $58.75 wea in 
aa go me 67% go7 oO 
+. Siues Sed.edas 20 BESS 
3 cae aawe 44.45 
PES 86.50 37.25 
x1,” eS ae Pr 
tn - 
p a cacy 4 ohaae 
Bircn 
ao at os Se hie, wae 74.14 





POPLAR 


Cincinnati, Ohio, June 22.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on “‘soft texture’ poplar: 

Sorr TExXTURE— 4/4 5/&6/4 8/4 
FAS 


Drei tet Ses $1000@110 $1104@120 $110@120 
Saps & select.. 72 77 82 88 &2 88 
No. 1 com..... 50 Ys) 65 70 70 75 


No. 2 com. A.. 36 38 42 45 45 48 

No. 2 com. B.. 25 27 27 29 28 30 
VALLEY— 

FAS .........8 904 95 $ 95@100 $100@105 

Saps & selects. 60 65 70 75 75 80 

me, & GOERi cscs 45 4% 52 Hs) 55 60 


No. 2 com. A.. 33 35 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 


POPLAR BEVEL SIDING 


Louisville, Ky., June 21.—The poplar siding 
market continues fairly active, there being good 
demand, fair production, and steady movement, 
while prices are firm. Quotations read: 





Clear Select No. 1 No. 2 
SR dai a's ai cece $55 $40 $30 $22 
a er ee 55 40 30 22 
Sn csacenesadans 50 40 24 18 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., June 22.—Demand for 
northern pine was stimulated by retail buying in 
the last week. Retailers, who have delayed buy- 
ing, find themselves confronted with a large con- 
sumptive demand and are sending in hurry-up 
orders. Industrials are buying a fair volume. 
Prices are unchanged. 

BUFFALO, N. Y., June 21.—Wholesalers re- 
port northern pine trade less satisfactory from 
the standpoint of profits this year than in 1925, 
although volume compares favorably with a year 


ago. Competition seems to be growing more 
keen and millmen have been making further 


concessions to move stock. - 


BOSTON, MASS., June 22.—Northern pine sell- 
ers are not pushing hard for immediate business, 
and no substantial amount of stock has been 
moved in recent weeks. Producers and shippers 
are generally firm in their ideas of prices, par- 
ticularly on higher grades. 

NEW YORK, June 21.—Buying is restricted to 
small lots, some retailers following the policy of 
handling lumber only upon orders. Prices hold 
firm. Arrivals are light. 


EASTERN SPRUCE 

BOSTON, MASS., June 21.—There is a fair 
business in eastern spruce frames at $41@42 
base. Provincial random is now coming forward 
in seasonable volume and prices are fairly steady. 
Dory boards are scarce and firm, although demand 
is quiet. (Quotations: Dimension, rail shipments, 
&- to 20-foot, S-inch and under, $41@42; 9-inch, 
$42@43; 10-inch, $43@44; 12-inch, $45@46. Provin- 
cial random, 2x3 to 2x7, $34; 2x8, $37; 2x10, $38@ 
39. Covering boards, 5-inch and up, 8-foot and 
up, DIS, $34@35; matched, clipped, 8- to 16-foot, 
$3638; roofers, 1x6 and 1x7, $35. Furring, 1x2, 
$33@34; 1x3, $32@33. 


NEW YORK, June 21.—-Mill quotations are 
very firm and wholesalers here maintain prices. 
Arrivals the last week were not as heavy as the 
week previous, but the general turnover was 
about the same. A few yards that specialize in 
eastern spruce are well stocked, but generally 
retailers are buying for immediate needs only. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 22.—The de- 
mand for northern white cedar posts continues 
only fair. Orders are coming from widely scat- 
tered points. Retailers in some localities report 
widespread fence building while others say farm- 
ers are hesitant, pending the outcome of the 
erops. Poles are moving in small volume. Prices 


are firm, 
HARDWOODS 


CHICAGO, June 


23.—Demand for northern 
hardwoods is draggy. 


Industrial consumers show 
no disposition to place orders until their supplies 
have reached a bare minimum and then they 
request immediate shipment. The weekly vol- 
ume is about the same as last month and com- 
pares favorably with the same period last year. 
Prices are weak although mill stocks are under 





aT 
those of 1925. Southern hardwoods are moving 
in fair volume but hand-to-mouth buying of the 
most conservative sort is still the rule. The mills 
announced plans for curtailment does not seem 
to be affecting prices which remain weak. Digs. 
tributers believe that the market can not go 
much lower as current prices hardly cover the 
cost of production. 

INDIANAPOLIS, IND., 
demand continues spotted. The volume is far 
below this time last year. Automobile manufac- 
turers are taking fair quantities, the four larg. 
est factories in the State working steadily. Re. 
tail yard demand is slow, though stocks are 


June 22.—Hardwood 


light. Some orders are coming from hardwood 
flooring manufacturers. Railroad buying also js 
light. Prices are firm, due to decreased produc- 
tion. 


NEW ORLEANS, LA., June, 21.—Some local 
observers consider demand slightly improved. 
Inch common sap gum and inch FAS plain req 
gum are cited as items in improved request, 
Oak flooring grades are moving better. Prices 
are rather weak. 


KANSAS CITY, MO., June 22.—Hardwood 
trade has shown very little change in the last 
month, with demand from furniture factories 
slow, but the motor trade good. Truck body and 
implement factories are doing a little more buy- 
ing and some specialty manufacturers are mak- 
ing inquiries. There is a fair demand for oil rig 
timbers in the Southwest and some railroad buy- 
ing. Prices still are ‘‘scattering.’’ 


ST. LOUIS, MO., June 21.—Very few inquiries 
and orders are coming through for southern 
hardwoods. Interior finish possibly is in great- 
est demand. The furniture trade is placing a 
few orders, but there is not much activity from 
automobile concerns. It is indicated that stocks 
are small and that buying follows from pressing 
requirements only. Prices are firm. 





CINCINNATI, OHIO, June 22.—The movement 
of hardwoods is fairly satisfactory though lack- 
ing the volume of previous years. Orders for 
the most part are small but they are numerous. 
Prices are fairly steady. 

COLUMBUS, OHIO, June 21.—Strength is de- 
veloping in hardwood circles and the volume of 
business both from retailers and industrial con- 
cerns is increasing. Buying is more general, al- 
though factories and retailers are _ restricting 
purchases to current needs. Because of cur- 
tailed production and consequent reduction in 
dry stocks, prices are better maintained. Ship- 
ments are coming-in promptly. Automobile, fur- 
niture and musical instrument factories are the 


best buyers. Oak prices at Ohio River: 

FAS No. 1 No.2 No.3 
Quartered ........ $145 $90 $50 ome 
SY Scie pied nai bree 105 72 45 $20 


HOUSTON, TEX., June 22.—Red gum, FAS, 
showed improvement the last week, but there 
has been no change in any other grade of sap 
or red gum. There is a fair demand for oak 
flooring, also for cypress and ash. Export trade 
has fallen off slightly. Mills continue to run on 
a 5%-day schedule. 

BALTIMORE, MD., June 21.—Hardwood buy- 
ers are placing orders more liberally. Flooring 
volume has increased as a result of activity 
among builders. Furniture manufacturers are 
not actively in the market. The export situation 
remains much as it has been for some time, with 
stocks abroad still too large to encourage the 
placing of firm orders on an impressive scale. 





MINNEAPOLIS, MINN., June 22.—Competi- 
tion continues keen among northern hardwood 
wholesalers in the Twin City markets, with in- 
dustries consuming a fairly heavy aggregate, 
purchased in small lots. Mills have no large 
stocks of dry lumber. Prices are steady. 

BUFFALO, N. Y., June 21.—The hardwood 
trade is quiet and shows little or no improve- 
ment over recent weeks. With some wholesalers 
volume is smaller than a month age. 





BOSTON, MASS., June 21.—Interest of some 
classes of buyers in hardwoods has picked up 4 
little during the last week, but the market gen- 
erally is quiet. Strong sellers maintain lists. In- 
quiries from automobile builders are more en- 
couraging. House finish people also are buying 
more freely. The furniture, chair and piano 1)- 


dustries are slow. Flooring demand is spotty and 
Current 
clear flooring are: 


prices are irregular. 
13/16x2%4-inch 
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a —_— 
noving 97.50; maple, $93.50; oak, white, plain, $98@102; in supplies against an expected early demand 
“" a selects, $81@85; No. 1 common, $62@65. Quota- this fall. There is some factory business. 
€ mills ‘came .incD: on 
ons, inch. 
t — ° FAS No. 1 Common NEW YORK, June 21.—The range of prices is Ss] MONDS 
na a Ash era eeeutoetrentionen a ge ye os well a and ~o a a —_ CS, 
: SASSWOOT .- ++ eee rere eee o@ improve e general situation. ail arrivals , wi ; 
cr the Beech ..---- eee reer ccceee 75@ 80 45@50 are not heavy. Industrial demand is rather slow. | ARES NT-GROU NbD* 
Birch, red .....+--.-+seee- 130@140 75@85 Some suburban yards report a fairly good move- Gane PR da 
<dwood Birch, SAP .---+++eeeeeeee aan a — a ment, but retailers are not carrying large stocks. CRO mp, Sag ’ T %, * ; & 
is far Chestnut ...----.eeecceee a 2 —e D ELSES f — ted : f 
nufac. Maple ....---- 2h aabaaat pee a a 60 BOSTON, MASS., June 21.—Wholesalers are 
> ieee Oak, white, p ain. “eo * _— ot a : > ‘* picking up some orders for cypress all the time, 
. = Oak, white, quartered.... son one ss Sa but the volume of business is not at all bulky. 
is ane Poplar ..----++erereeeeece 110@115 --@.. There is a moderately fair call for yard items 
‘wood ————— and industrial demand keeps about even. Red ra 
also ig LOS A NGELES, CALIF., June 19.—There is a cypress is steady, while yellow cypress quota- 
roduc. slight increase in the volume of hardwood orders tions are well spread, as follows: 
this week as compared with the first of the FAS Selects Shop 
month. Prices hold firm. NDS ace panteeenaaee $ 85@ 98 $70@ 83 $48@58 
: local Gee -xaresswkawes 90@108 80@ 93 63@68 
roved, FIR, SPRUCE, CEDAR OG: Spisvhecicdabina 105@115 88@105 73@83 
in red "— ‘ TG snvstconsupanacen 125@135 ..@... ..@.. 
quest. CHICAGO, June 23.—The Dougfas fir move- Sa 
Prices ment is light and hardly equal f the weekly BALTIMORE, MD., June 21.—Cypress trade is 
average ed last month. From all indications not active. Yards are not disposed to make im- 
retailers = ae further recessions In portant additions to assortments. Producers are 
dwood peces ae they = buying only to cover im- not sending out stocks except as called for, and 
e last mediate needs and are letting their stocks reach this prevents congestion at any point Peices 
‘tories a low point although they are moving out a ooo steady. — ; alla ti : - 
ly and good volume of material. Prices are fairly ~ eure 
: buy- steady but at a low level. INDIANAPOLIS, IND., June 22.—Cypress de- 
mak- enn enmner: mand continues good. Stocks in both city and 
oil rig NEW YORK, June 21.—The situation is just country yards are rather light. Industrial de- 
1 buy- as it has been for weeks—abundant supplies and mand is slow, but there are indications of an 
plentiful bargains. Price lists are uniformly improvement. A large volume of inquiries is 
frm. Continued heavy buying seems to make being received. Prices hold firm. 
uiries but little impression on the stocks in storage. en 
ithern Less transit lumber is coming in than a few CINCINNATI, OHIO, June 22.—Cypress deal- 
vreat- weeks ago, but large cargoes are arriving on ers report a fair amount of business. Spring 
‘ing a consignment. buying was delayed and some of that business 
from nit is now coming to hand. Prices as a rule have 
stocks BOSTON, MASS., June 21.—New England been steady. 


-ssing business in Douglas fir has shown very fair vol- ‘ HEMLOCK 


ume this spring and at times trade has been 











really active. Prices, however, have not been CHICAGO, June 23.—Demand for hemlock 
>ment entirely satisfactory. There are numerous bar- continues active and northern mills are kept 
lack- gains in transit lots. Mill shipment prices are busy cutting this stock in order to round out 
- fe steady on the lower basis lately quoted. About their assortments. Difficulty is experienced in 
>rous the top price obtainable here for an ordinary filling orders for dry stock as present supplies 
i schedule of dressed fir is $30, ships’ tackle, and have been seriously depleted by an active call 
for No. 1 common boards, $29.50@30. from Michigan and Wisconsin yards. Competi- 
a de- — tion from other woods is keeping prices at about 
me of KANSAS CITY, MO., June 22.—Fir demand the same level as has prevailed for the last 
| con- last week was better than for some time, though month, $4.50 off list. 
il, al- ina general way prices were weak. The demand - — 
icting was mostly for common grades of yard stock, NEW YORK, June 21.—Large quantities of 
cur- with dimension selling around $2.50 off. There stock are in the market, but prices generally are 
yn in was a good volume of country business. Orders steady. Rail arrivals of eastern and northern 
Ship- for upper grades were mostly for city yards. lumber are normal for early summer. 
, fur- — peer ee 
e the SAN FRANCISCO, CALIF., June 19.—Fir de- BOSTON, MASS., June 21.—Stocks of dry 
mand has been sustained during the week. Or- eastern hemlock in first hands are moderate, 
No. 3 ders and inquiries from the middle West are in- there is little selling pressure and prices are 
we creasing. Export trade is more active. The steady. Eastern clipped boards are $32; north- 
$20 local trade is virtually at a standstill, due to ern clipped, $31; random, $30. Very nice 
strike conditions. western hemlock boards have arrived here in 
FAS. BUFFALO. N 6 eae ey considerable volume lately and retailers find 
recat ere y, N- Y., June 21.- 1 ne fir market 1S frequent chances to pick up attractive bar- 
: easy and demand is not strong, being mostly for gains in transits. Mill shipment quotations on 
f sap mixed cars. No complaint is made as to diffi- western hemlock are steady. 
eee culty in filling such orders at this time, but “ie 
rade , 6 mG ar « » sj , 3 
gers wholesalers learn that the closing down of some BUFFALO, N. Y., June 21.—Trade in hemlock 
mills next month may affect the supply of the ik ele er é tiet ie gi » Local 
most wanted items. Retailers are buying stock - fair, though competition is strong. mage 
as needed building has been somewhat less active than a I hel ° d h 
buy- . = - year ago. Western hemlock is in good supply. nthe yg woods where men 
oring LOS ANGELES, CALIF., June 19.—Although m the 
ivity there has been a considerable increase in fir in- WESTERN PINES depend om Saws ost, 
) are quiries, sales are just about the same. Supplies CHICAGO, June 23.—Heavy mill stocks and popular choice is a Simonds 
ation are satisfactory and prices are steady. Yard keen competition for business are keeping west- é = - 
with Stocks feature the demand. ern pine prices weak. There has been a further Crescent G roun d Cross 
) the sag in shop prices and also in some items of Cut. The steel, the cutting 
ss CYPRESS yard stocks. With sash and door factories oper- ss ° ° 
. ‘ ating on a part time basis, there is only a light edge and perfect grinding 
vet i- NEW ORLEANS, LA., June 21.—The ‘mi call for shop and the extreme caution displayed <9 - om - 
ot group report shows orders leading shipments for by the aa trade is keeping demand for yard make Simonds easier to use. 
1 in- the week, with production taking first place, items slow. Get them from your supply dealer 
rate, however, by a considerable margin. The local a or order from any Simonds Branch 
arge report is that bookings showed no gain over the SAN FRANCISCO, CALIF., June 19.—Pine de- 
preceding week, the bulk of the call being for mand has increased slightly, especially from e 
mixed cars and coming from retail yards, which overseas, during the week, with prices recently 
vood continue to buy in small lots. Prices are un- reduced, remaining steady. Eastern business is S [ Mm 0 n ds 
ove- changed and well held. improving, but demand from all sources is 
ilers —_—_—_———_—- slightly below normal for this season. In lower 
CHICAGO, June 23.—Red cypress is moving grades of some items, demand exceeds produc- Saw and Steel Co. 
slowly in Chicago, according to local distributers, tion. Mill stocks are badly broken in assortment. 
ome but there is a fair demand for trim farther East. Box and No. 3 shop are scarce. Established 1832 
up a Purchases in the city are confined largely to in- a FITCHBURG. mass. 
yen- dustrials with some yard business in the outly- NEW YORK, June 21.—Upper grades in some 
In- ing sections. Country yards are not displaying items are searce. Lower grades are in better COSTON, MASS He CAL 
en- the interest that was expected as many have demand and supplies more abundant. Yards are DETROIT, MICH. SEATTLE WASH » 
ving carried over stocks. Prices remain steady. not well stocked, and retailers are not buying in NEW YORK CITY MONTREAL, QUE. 
) in- excess of needs. Prices are firm. SEW Sete fa. TORONTO, ONT. 
and KANSAS CITY, MO., June 22.—The better - — MEMPHIS, TENN. VANCOUVER, B. C. 
a4 Part of the demand for cypress last week was BOSTON, MASS., June 21.—Demand for Pon- LONDON, ENGLAND ST. JOHN, N. B. 


from country yards, which are beginning to lay dosa pine is rather slow, and prices are a little 
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CUT TO LENGTH 
STOCK A SPECIALTY. 


NATURE FITTED 
“NEARWHITE” FOR 
ALL BUILDING 
NEEDS. 
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RELIABLE grades is another 

attribute of ‘ Nearwhite” 
Soft Shortleaf Pine that pleases 
dealers who handle it. They 
know that it will satisfy their 
customers the way they want 
it to. 


Try a car of “NEARWHITE.” 


The SUMTER LUMBER Co. 


E. E. HALL, Sales Manager 


ELECTRIC MILLS, MISSISSIPPI 




















Quality Northern Hardwoods 
from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 














soft. No. 2 common is offered at $44.25@45.75 
for 1x8,-1x10- and 1x12-inch; No. 3 common, 
$36.25@37.75 for 1x4-inch; $37.75@39.75 for 1x¢. 
and 1x8-inch; $38.25@39.75 for 1x1l0-inch. 4A). 
though demand for Idaho white pine is not brisk, 
business compares favorably with what is being 
done in competing softwoods and prices are 
steady, as follows: 


No. 1 No. 2 
com. com. No. 3 com, 
OE sabincunnataweaanen $65.50 $61.50 $..... @..... 
DD ~.sagweueseaasemaad 66.50 62.50  42.50@43.09 
DE an weedeccvewanrks 65.50 59.00 44.00@44.59 
DD srdceceos eer eanes 68.50 59.00 44.00@ 44.59 
DE Succorecsuer anne wens - 61.50 45.00@45.59 


KANSAS CITY, MO., June 22.—Demand for 
western pines was rather spotted and slow last 
week, with factory orders a big figure in the 
buying. Retailers generally want well mixed 
cars. Prices still are weak. 


LOS ANGELES, CALIF., June 19.—A slight 
increase in orders for western pines has been 
noted during the last ten days. The millwork 
plants continue the most important factor in the 
market. Prices are unchanged. 


REDWOOD 


SAN FRANCISCO, CALIF., June 19.—Redwood 
orders last week exceeded production; shipments 
are 50 percent above normal, and orders are at 
least 70 percent above normal for this time of 
year. All mills report stocks in better shape 
than they were last year. Northern California 
continues to use a large part of the production. 
Export trade was twice as large as the previous 
week. Prices are steady with an advancing 
tendency in some grades and sizes. 


NEW YORK, June 21.—Wholesalers are re- 
plenishing stocks that are ample, but neverthe- 
less show the effects of continued withdrawals 
in the last few weeks. A good deal of redwood 
is going into suburban building areas. Industrial 
demand is well maintained. 

KANSAS CITY, MO., June 22.—Redwood de- 
mand still is slow, with moldings, strips and 
small dimension in best call. There is very little 
factory business at present. 


BOSTON, MASS., June 22.—Redwood prices 
are steady and demand keeps about even, both 
for yard items and industrial stock. Buyers are 
not taking much lumber at a time and are en- 
couraged in their cautious attitude by the stead- 
iness of prices and the good deliveries being 
made from eastern storage stocks. 


NORTH CAROLINA PINE 


BOSTON MASS., June 21.—Some sellers are 
pushing hard for roofer orders and offering 8- 
inch air dried at $30, but there has been a little 
recent business at $31.50. Shortleaf flooring is 
offered at bargains by some sellers, low range 
for 1x4-inch being: B&better rift, $77; C rift, 
$60; B&better flat, $54; B&better partition, 11/16- 
inch, $54.25. Demand for narrow edge keeps 
about even. Desirable band sawed stock is 
offered at $60@61. 

NEW YORK, June 21.—Retailers are buying 
but little outside of their needs, which seem to 
be seasonably heavy. Prices are steady. 

BUFFALO, N. Y., June 21.—The trade in 
North Carolina pine is slow. Small lots are being 
taken in most instances. Six-inch roofers are 
quoted at $29. Mills are trying to stiffen the 
market. 

BALTIMORE, MD., June 21.—Retailers are 
shipping out building stocks quite freely, but 
they have not taken to ordering much. Prices 
continue depressed by pressure of large mill 


stocks. 
SOUTHERN PINE 


CHICAGO, June 23.—Demand for southern pine 
is running light. Although the yards are mov- 
ing out a good volume of stock, replacements 
are being made on a conservative basis and 
only after considerable shopping around. Less 
desirable items in transits are showing some ac- 
cumulation but popular items find ready sale 
with yards that have allowed their stocks to 
reach a bare minimum. Prices are steady. 


NEW ORLEANS, LA., June 21.—Mill reports 
indicate the week’s bookings about equal in vol- 
ume to those of the preceding week. Production 
increased slightly, reaching a virtual parity with 
bookings. Shipments also registered slight in- 
crease, running a few points ahead of sales and 
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cut. Local observers report continued active call 
for timbers with order files well filled in these 
items, finish in rather sluggish call, slightly bet- 
ter request for flooring. Prices appear to have 
held their own. 


ST. LOUIS, MO., June 21.—Nearly all southern 
pine orders call for mixed cars for immediate 
shipment. Mill reports indicate that stocks are 
broken, and a few items are hard to locate for 
quick delivery. Medium grade stocks hold firm 
in price, but upper grades are soft. Concessions 
have been made in straight cars of finish, both 
rough and dressed. The rough finish market is 
weaker. It is becoming increasingly difficult to 
sell straight cars of B and better finish, both 
smoke and steam kiln dried. There was a good 
demand for transit cars nicely loaded with No. 1 
common, and No. 2 common and better dimen- 
sion. Lengths of 18- and 20-foot are preferred 
over 16-foot or shorter lengths. Prices on No. 1 
common dimension have been well maintained, 
but the market is somewhat weak on No. 2 com- 
mon dimension in all sizes. The transit list is 
small. 

KANSAS CITY, MO., June 22.—Demand for 
southern pine fell off last week, though sales 
managers think it was only a temporary lull, due 
to bad weather. . Lack of orders was mostly in 
evidence from the city dealer trade, country de- 
mand holding up well and industrial demand 
being about the same. There has been no change 
in prices. 

INDIANAPOLIS, IND., June 22.—Some slight 
improvement is noted in demand for southern 
pine in this district. The volume of construction 
being done in the State is below last year’s, 
this being particularly true of the cities. Up to 
the present the farm construction program has 
not been any heavier than last year, but there 
are indications that this will improve. Light 


production at the mills is given as the cause for 


firm prices. 

CINCINNATI, OHIO, June 22.—Business con- 
tinues pretty fair in volume, much of it consist- 
ing of quick delivery filling-in orders. Prices 
are somewhat unsettled, there being not enough 
business to firm them up and still demand 
enough to keep them from breaking materially. 


NEW YORK, June 21.—Prices are well main- 
tained for all grades of lumber and demand is 
fairly good. Mills are filling orders promptly. 
Roofers and trim are in better demand than 
lumber. Some large orders for timbers have 
been placed. 

BUFFALO, N. Y., June 21.—The southern pine 
market shows little activity, especially in the 
cities near by, although at some country points 
fair sales are being made. Buying is limited to 
immediate requirements in most cases. Indus- 
trial plants are not as busy as usual at this sea- 
son. Prices are unsettled and buyers look for 
concessions, 

BOSTON, MASS., June 21.—There has been a 
fairly substantial volume of orders for southern 
pine placed by New England buyers during the 
last week and inquiries are reasonably satis- 
factory. There has been no change in the gen- 
eral tone of the market which can not be de- 
scribed as firm. Longleaf flooring prices are well 
spread, high range for 1x4-inch being: B&better 
rift, $88; C rift, $77; B&better flat, $61. B&better 
partition, 11/16-inch, sells up to $60. 





HOUSTON, TEX., June 22.—Railroad and in- 
dustrial stocks are quiet, although there is a 
slightly better demand for the former than last 
week. Low grade yard stocks sell well, but 
upper grades are slow. Export business is fair. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., June 22.—Red cedar 
shingles continue to be available in excess of the 
demand in this market. Buyers can supply their 
wants promptly at low prices from transit cars 
or direct from the mills. Prices continue low, 
with clears at about $2.55 and stars, $2.25. 


KANSAS CITY, MO., June 22.—Shingle de- 
mand is reported dull in the cities and only 
slightly better in the country, with $2.45 for 
clears and $2.15 for stars the best obtainable. 
Demand for lath is fair, with southern pine, red- 
wood and western pine in best demand. Siding 
demand is slow and wide items are mostly 
wanted. 





ST. LOUIS, MO., June 21.—Shingle demand 
continues light. Prices are firm. Extra clears 

















Quick Turnover 
vs. lop Heavy Stock 


While you know that quick turnover is profitable, a sur- 
vey of the retail lumber business would reveal many 
top heavy stocks. These represent money tied up and 
not earnin?, what it should, a situation easily corrected 
through Case-Fowler service. 


Our production of Poplar is very large. This and com- 
plete stocks of Red and Sap Gum, Cypress and Kiln Dried 
Shortleaf Pine enable us to }ive immediate workin? on 
all items in special or standard patterns of case, base, 
mouldings and finish. 


Here also we can meet all current yard trade require- 
ments—whether one car or a dozen. 


Heavy Retail Stocks Are Not Essential 


Case-Fowler is equipped to deliver what you need when 
you need it, whether it be mixed cars of Hardwoods and 
finish or straight cars of single items. Flat surfaced trim 
and mouldings are furnished sanded and don’t forget 
all Case-Fowler stock is manufactured and marketed 
solely under our own management with the same uni- 
form high quality year after year. 


Get what's rightfully yours—quick turnover through 
Case-Fowler Service. 


Submit your next requirements to our nearest office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 


Manufacturers 
Macon, Georgia 





BRANCH SALES OFFICES 


CHICAGO DETROIT PA., DEL. & MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W. A. Pundinger Wm. Dings 
V.B.Churm 1553 West Madison 1234 Commercial Spencer Arms 1234 Commercial 2131 Ry. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bl 1d3. 
Street Chicago, Ill. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 
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are $2.60, mill base, and $4.11, St. Louis; extra tations are: British Columbia XXXXX, $5.21; 


stars, $2.35, mill base, and $3.69, St. Louis. Washingtons, $4.96; extra clears, $4.26; stars, 
$3.66. Prices are off 10 to 40 cents from six 
COLUMBUS, OHIO, June 21.—A fairly steady weeks ago. Lath are quiet and about steady. 
demand for shingles has developed as a result of - - 
better sales on the part of retailers, who are BOSTON, MASS., June 21.—Shingles are dull, 
replenishing depleted stocks. In the larger cities White cedars look firm at $4.25 for clears and 
there is a good demand for British Columbia $4.75@5 for extras. The best makes of British 
XXXXX and other high grades. Receipts from Columbia XXXXX are now offered for rail 
the Pacific coast are sufficient for current needs. delivery at $5.36. Eastern spruce lath are in 
Few transit cars are reported. Red cedar extra moderately good demand at steady prices. Sales 
clears are $4.35, and extra stars, $3.85. Lath are being made at $707.25 for 1%-inch and 
trade is fair and prices are fairly steady. $88.25 for 1%-inch. There is little interest 


in West Coast lath even at bargain prices. The 
1%-inch western hemlock lath are offered at 
$6, ship's tackle, Boston, 


NEW YORK, June 21 Kastern spruce lath 
continue in good demand, with fair supplies on 
hand and good shipments in prospect The 
wholesale price is $7.50 to $7.75, f.o.b. docks. 


There is no indication that supplies will greatly INDIANAPOLIS, IND., June 22.—Shingle de- 


exceed demand at any time during the summer. mand continues slow in this territory. dobbers 

West Coast shingles are in good demand and ar- say an encouraging feature of the situation mat 

rivals normal the last week has been a decline of transit cars 

arriving here. Up to this time there have been 

BUFFALO, N. Y., June 21 A lower trend is numerous transits, resulting in price conces- 

still under way in the shingle market, with sions Lath demand is only fair. City dealers’ 
prices so unsettled that retailers hold off. CQuo- stocks are low, but they are not replenishing. 








By Our Oun 


Railroad — 


We operate three sawmills, at Glenmora, Oakdale, and Mab. 

Hardwoods are cut at Glenmora and Oakdale: southern pine at Mab. 
Our own railroad connecting these three plants allows us to offer you 
an efficient service in mixed cars of hardwood. cypress and pine. 


(Our hardwoods are kiln dried and worked to any pattern the 
customer wants. We also work cypress to dimension size.) 


Aictyer Deutsca Eowaros. INc. 


OAKDALE Hardwoods — Pine LOUISIANA 


CHICAGO—223 Railway Exchange Bidg. Branch Offices : DETROIT—11-239 General Motors Bldg. 
GREAT BRITAIN—Saffolk House, Laurence Pountney Hill, London, E.C.4. | CONTINENTAL EUROPE—No. 5 Rue Gretry, Paris, France 










> = 


COMMERCIAL 
VENEER 


CUT-TO-SIZE 
SHEET STOCK 
CROSSBANDING — CENTERS 
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SOUTHERN || DIMENSION 
STOCK 








HARDWOOD 
LUMBER KILN DRIED-AIR DRIED 





AIR DRIED -KILN DRIED ROUGH — SURFACED-MOULDED 
lL ROUGH - RESAWN - SURFACED CUT TO EXACT SIZES 





HOUSTON, TEX., June 22.—Lath have shown 
some improvement. No. 1 are $5 and No. 2, $4.25, 
Shingles have fallen off slightly, with extra 
clears $2.45, and extra stars, $2.10. 


NEW ORLEANS, LA., June 21.—Representa- 
tives of the mills participating in the Porto 
Rican shingle order heretofore noted report that 
it practically cleaned mill supplies of primes, and 
that mills are temporarily out of the market for 
that item. Cypress lath continue to move freely 
on mixed car orders, preventing mill accumula- 
tions. Shingle and Jath prices are unchanged. 


MAHOGANY 


BOSTON, MASS., June 22.—Active buying of 
mahogany by ship-building interests is a feature 
of the market. Substantial purchases are being 
made for use in large passenger vessels and also 
in pleasure craft. A good volume of mahogany 
also is being taken for interior finish. Current 
demand for furniture, musical instruments and 
chairs is no more than fair. Quotations on No. 
3 common have been reduced $10 and lowered 
$5@10 on some other grades to meet competition. 
Wholesale quotations on air dried plain mahog- 
any, f.o.b. Boston, are: 


No. 2 No.3 








FAS No. 1 com, com, com. 

4/4 ....$190.000@195.00 $155@... $ 85@... $35 

5/446/4 197.50 155 160 me -ees 35 

8/4 .... 192.50 197.50 155 160 90 100 35 
Se csc Se oeneas ae 105 
Se noes Ce anaews I 105 
ere Kxine Se sceses 170 175 110 


NEW YORK, June 21.—Imported mahogany 
continues in good demand and prices hold firm. 
More good orders have been placed in the last 
week. Wholesalers’ stocks of Philippine lumber 
are large, but good sales have continued for the 
last two months or more. 


BOXBOARDS 


BOSTON, MASS., June 22.—Demand and 
prices for New England boxboards keep about 
even. The principal producers are restricting 
operations to contracts. The surplus of dry box- 
boards on sticks is reported to have been mate- 
rially reduced in recent weeks and bargains are 
not so easily found. Desirable round edge inch 
pine boxboards are offered at $26@29. 


CLAPBOARDS 


BOSTON, MASS., June 22.—There'is a moder- 
ately good demand for clapboards in New Eng- 
land territory. Offerings of eastern spruce and 
native white pine are light and prices are very 
firm. Some nice shipments of West Coast clap- 
boards have lately been received, and prices are 
fairly well maintained. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building. 
Washington, D. C., at 20 cents each, State number of 
patent and name of inventor when ordering: 


1,584,797. Resawing machine. Joseph A. Neal, Mo- 
bile, Ala., assignor of one-half to Stover Lumber Co., 
same place, 

1,584,862. Lag trailer. Leonard Johnston, Belfair, 
Wash. 

1,585,535. Motor driven hand saw. Charles W. Cro- 
gan, Old Orchard, Me. 

1,585,5§4. Saw filing and gaging device. John L. 
Jones, Savannah, Ga. 

1,585,752. Rack for drying staves. Clarence H. 
Young, Boston, Mass, 

1,585,860. Wood preservation. Arthur M. Howald, 
Pittsburgh, Pa., assignor to Grasselli Chemical Co., 
Cleveland, Ohio. 

1,586,063. Woodworking machine. Edwin D. Boyce, 
Norristown, Pa., assignor to Hutchinson Manufactur 
ing Co., sume place. 

1,586,134. Saw set. Herman W. Uhlenkott, Ferdi- 
nand, Idaho. 

1,586,232. Apparatus for drying wood, lumber and 
the like. John B. Welch, New Orleans, La. 

1,586,494. Sawing machine. Fred G. Walker, Chi 
cago, aussignor to Superior Machine Co., same place. 
6,661. Rough and slick jointer for filing saws. 
» F. Dougan, Cochran, Ore. 

1,586,686. logging conveyor. James E. Mongrain, 
Spokane, Wash. 

1,586,797. Sawing attachment for tractors. Louie E. 
Gulliford, Bedford, Ohio. 

1,586,640. Logging carriage. Julius A. Pierson, Seat- 
tle, Wash. 

1,587,357. Saw leveling machine. William Allen, 
Wilson, Mass. 





1,587,678. Logging hook. William Remington, Ray- 
mond, Wash, 
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Fiber Company Plans Reforestation 


Canton, N. C., June 21.—Among companies 
that have worked toward permanent production 
and the regrowth of timber throughout its re- 
gion the Champion Fibre Co. of North Carolina 
deserves a place of distinction. The company’s 
plant and operation are at Canton 18 miles 
southwest of Asheville. Although located 
on only one railroad its connections draw sup- 
plies of raw material from four directions. It 
has provided a market for great quantities of 
spruce, hemlock, chestnut, poplar, maple and 
other woods, and this market was not for the 
high class lumber but rather for woods and mill 
refuse and low grade lumber; not for the best 
trees but for those unfit to make good lumber. 
Slabs and edgings from sawmills and tops and 
limbs from logging operations have been the 
main materials for this operation. 

A very large quantity of chestnut wood is 
used, this being first treated to recover the tan- 
nie acid extract and then converted into pulp. 
So with pine, the turpentine is extracted and 
then the fiber is pulped. 

The use of a great variety of woods in the 
Champion plant is made possible because the 
company employs three distinct processes of 
pulp making. Spruce and hemlock are prepared 
by the sulphite process; while chestnut, poplar, 
maple and other hardwoods are reduced by 
the soda process. The sulphate process is em- 
ployed in reduction of pine pulpwood. The 
company also produces a number of grades of 
finished paper, having two large paper machines 
and using most of the pulp it produces. 

This industry got under way about twenty 
years ago on a smaller scale, when timber of 
the region was in ragged condition, the best 
of it having been cut, and only the rough stuff 
left. With the removal of the waste and rough 
timber a surprising stand has come on.  In- 
stead of denuding the region, as it was thought 
at the start the operation might do, it has been 
the means of making it far more productive. 

Realizing years ago that the region was being 
overcut, the company decided to build up for it- 
self a reserve timber supply. It wanted espe- 
cially to make sure of a supply of spruce and 
hemlock. It therefore adopted a purchase pro- 
gram, which, while including a large acreage 
of hardwoods, aimed particularly at spruce and 
hemlock. It acquired the principal bodies of 
these woods on the higher portions of the Smoky 
Mountains. Its holdings are now large, aggre- 
gating 125,000 acres, probably as much as 100,- 
000 acres of which is virgin timber, never hav- 
ing been cut into for any purpose whatever. So 
far as its lands have been cut, the company’s 
operations have been under careful forestry 
plans and much attention has been given to 
fire protection. The second growth lands are 
in excellent condition. 

The company already has begun to plant the 
open places, consisting of old fields and burns, 
and it is now developing nurseries to furnish 
annually several million trees, with a view to 
planting until all gaps are filled. It is also 
pursuing the plan of improving the quality of 
its timber stands by improvement cuttings. 
This work can be done especially on sites near 
the railroad where rough material which it is 
necessary to handle can be removed at low cost. 
A fire protection system has been worked out 
consisting of patrolmen and wardens whose 
work coordinates with that of patrolmen and 
wardens of the State and Federal governments. 
The reforestation and fire protection work are 
under the direction of W. J. Damtoft, a for- 
ester of long experience with the Federal Gov- 
ernment. 

Desirous that its plans and methods have the 
benefit of competent outside opinion, the com- 
pany recently had its holdings and reforestation 
work inspected by an officer of Hall, Kellogg & 
Co., the inspection covering a full week. As a 
result numerous suggestions were made and 
several extensions of plans were decided upon 
or taken under consideration. The Champion 
Fibre Co. is destined to occupy a prominent 
place among timber industries of the South 


whose careers will not be terminated for want 
of timber. 
























You can prove this is the superior gypsum wallboard 


Gypsolite is fire-resisting, with remarkable insulating qualities 

due to minute air cells in the patented gypsum core. Ideal for 

all forms of remodeling and repairing. Easily and quickly in- 

stalled, and will not warp, shrink or crack. Any desired 
scheme of decoration is possible. 
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Gypsolite may be shipped in straight or mixed cars with Insulex, Plaster and other gypsum 
products from our mills located at Ft. Dodge, Ia., Akron, N. Y., and Rotan, Texas 


GYFSCLITE 


D 
UNIVERSAL GYPSUM COMPANY, Chicago 
Dept. 52, 111 W. Washington Street 
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Business Changes 


ALABAMA Attala—Shipley Cooperage Co. (Inc.), 
recently formed with capital of $25,000, has taken over 
the plant of the Hays Cooperage Co. and will continue 
its operation. 

Blountsville, Cullman and Garden City—Plants of 
Kimbell Heading Co. taken over by Greif Bros. Cooper- 
age Co., of Cleveland, Ohio. 

ARKANSAS. Huntsville—W. G. Barron Post Co., of 
Fayetteville, Ark., is moving its mill from Combs, Ark., 
to Huntsville 

CALIFORNIA Fullerton—-Hinkle Lumber Co. sold to 
Reliance Lamber Co 

San Jose—Southern Lumber Co. has moved its prin- 
cipal place of business from Boulder Creek to this point. 

GEORGIA Columbus—Franklin Planing Mill Co., 
formerly of Sparta, Ga., has completed removal of 
machinery to new plant at Columbus where sufficient 
timber has been acquired for about ten years. 

IDAHO Boise--W. H. Eccles Lumber Co. moving 
general office to Cascade 

Sandpoint-—John H. Bolin has sold his match block 
business to Somers ros. Mfg. Co 

INDIANA, Spencer—J. L 
ceeded by Wm. M. Mullenix 

IOWA Alta—Alta Lumber Co. succeeded by Fuller 
ton Lamber Co 

KANSAS. Claudell—Cowan Lyon Lumber Co. sold to 
Oscar L. Beahm 

MICHIGAN Detroit Hunton & Weeks changing 
name to Weeks Lumber & Coal Co 

MINNESOTA. Swanville—Lee Lumber Co. purchased 
by Morrison County Lumber Co 

MISSISSIPPI. Belmont-—-Belmont Lumber Co. has 
leased plant of M. P. Haynes Lumber Co., which has 
daily capacity of 50,000 ft. at the planer and 12,000 ft 
at the sawmill; will install one new matcher 

NEBRASKA. Dorchester—Sack Lumber Co. succeeded 
by Chet Maleck. 

NEW YORK srushton—DB. F. Harris & Sons sold 
to Brushton Lumber Co 

Oswego—Post & Henderson Co. sold to T. J. Burke 
Lymber Co 

NORTH DAKOTA. Kelso and Reynolds—Valley Lum 
er Co. sold to Thompson Yards (Inc.) 

OREGON Carlton—-Carlton Mfg. Co. has leased its 
dawmill to Reller & Simpson. 

» TEXAS. Muleshoe—Punhandle Lumber Co. sold to 
E. Kh. Hart Lumber Oo 

WASHINGTON, Granite Falls--Monroe Logging Co 
has purchased railroad and logging equipment of Waite 
Mill & Timber Co. 


Pierson Lumber Co, sic 


Lyle—Alice A. Redding has sold her interest in the 
sawmill of Biggers & Redding to Kurl Carlson, who has 
in turn sold it to D. E. Witt. 

Montborne-—Nelson-Neal Lumber Co. 
Montborne Lumber Co. 

Tonasket—Jake Pentz has purchased an interest in 
the Swanson sawmill 


succeeded by 


WISCONSIN. Chaseburg and Lima Center—Caldwell 
& Gates succeeded by Gates Bros. (Inc.). 

Jannon—Lannon Lumber Co. sold to Luehring Lum- 
ber Co 

Jamira—E. G, Stellmacher has bought the lumber 
yard of Peter Weyer here Mr. Stellmacher formerly 
operated yards at Van Dyne, Fairwater and Evansville, 
Wis 

West de Pere—Rudolph Rupiper has purchased the 
lumber business of Alberts & Rupiper in this city. 


Incorporations 


IDAHO. Nez Perce—Nez Perce Grain & Milling Co., 
incorporated; capital, $20,000; sawmill 

Lewiston—Western Lumber & Warehousing Co., in- 
corporated; capital, $200,000. 

ILLINOIS Chicago—Weigl-Mitchell Co. 
capital to $155,000. 

INDIANA. Indianapolis—Meridian Lumber Co., in- 
corporated; capital, $10,000; to deal in lumber and 
building materials. 

KENTUCKY. Ashland—-Eastern Coul Co., incorpo- 
rated; capital, $1,000; retail lumber. 

surbourville Cumberland Hardwood Co., incorpo- 
rated; capital, $1,000. 

LOUISIANA. New Orleans—John Naestri Furniture 
(o., incorporated; capital, $15,000 

New Orleans 
capital, $12,500 

MISSISSIPPI! Jackson Standard Lumber & Mfg. 
Co., incorporated; capital, $100,000, 

MISSOURI. Kansas City—Osgood Co. 
capital; manufactures cabinets 

Kansas City---Modern Roof Co., incorporated. 

NEW JERSEY Elizabeth—Central Lumber Co., in- 
corporated; capital, $10,000; address 427 N. Broad St. 

NEW YORK, Brooklyn. Central Lumber Co., in- 
corporated; capital, $10,000; address 427 N. Broad St., 
Elizabeth, N. J. 


increasing 


Southport surrel Co., incorporated; 


, incorporated; 


NORTH CAROLINA. Forest City--Forest City Wood- 
working Co., incorporated; capital, $50,000. 

OREGON. Forest Grove—Sherman-Stanwood Lumber 
Co., incorporated; capital, $10,000. 

Lakeview—Fish Lake Lumber Co., incorporated. 

Portland—Trask Timber Co., incorporated; capital, 
$3,000,000; sawmill. 













GET ALL THE PROFITS FROM 
YOUR WINDOW FRAME DEPT. 


The New Improved 


“PHILLIPS” 


Will get them for you. 

Gurney Ball Bearings throughout. Pedestal 

ase eliminates vibration. Greater speed and 
accuracy. Lower production costs. 


ATLAS — Improved Phillips — INVENTED 


WINDOW FRAME MACHINE 


Pulley Mortiser — Pocket Cutter — Variety Saw Table 


Write today for new literature. 
Address Dept. A-15. 


Atlas Manufacturing Co., “Forts. 


The machine that builds Profits. 











This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


tenance cost. 
to meet the needs of lumbermen. 


the most difficult logging operations 


Write for Complete Catalog Today. 








Hemming ox 8-Wheel Trailer 





The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
They are especially designed 


That’s 
why so many of them are in use today on 


HEMMING WAGON FACTORY, Meridian, Miss. 





SPECIFICATIONS: 
AXLES 4” x 6’’ split hickory. 
SKEINS 3% w. 10” or 4’ x 12’’, long sleeve 


malleable. 

WHEELS 34”’ diameter, with 5’’, 6’ or 8” tire, 

BOLSTERS 4x11", 6’ long; side bars, 4’’x6’’: 
center bar, 4)2’’x6!2”,, with 3”’x5’ built-up 


ars. 
TONGUE 4’’x6"’, 5’long; reach,4’”’x6”,ii’iong. 
CAPACITY 10 tons. . 44 long 























Portland—South Portland Box & Lumber Co. in- 
corporated; capital, $1,000; sawmill. 

PENNSYLVANIA. Philadelphia—L. Weiner & Sons, 
incorporated. 

Turtle Creek—McClintock-Welsch Lumber Co., in- 
corporated; capital, $60,000. 

RHODE ISLAND. Providence—Murray & Lamb, in- 
corporated. 

TENNESSEE. Cleveland—Cleveland Chair Co., in- 
creasing capital from $100,000 to $150,000. 

Jackson—Jackson Saw Mill Co., incorporated; capital, 
$40,000; 120 Meadow St. 

TEXAS. Greenville—Hicks Lumber Co., incorporated; 
capital, $10,000. 

Littlefield—Porcher Lumber Co., incorporated; capital, 

VIRGINIA. Matthews—Endura Mfg. Co., incorporat- 
ed; increasing capital to $20,000. 

WASHINGTON. Auburn—Alaska Cedar Co., incorpo- 
rated; capital, $25,000. 

Seattle—Pacific Northwestern Lumber Co. increasing 
capital to $199,000. 

Tacoma—Builders’ Supply Yards, incorporated; capi- 
tal, $5,000; retail lumber. 

WISCONSIN. Milwaukee—J. M. Nash Co., incorpo- 
rated; woodworking machinery; old concern; 1,000 
shares, no par value. 842 Thirtieth St. 

Superior—Killeen-Madden Lumber Co., incorporated; 


capital, $50,000. 
New Ventures 


CALIFORNIA. Los Angeles—A. B. Hammond Co. 
formed by officials of Hammond Lumber Co. for purpose 
of handling estate of Mrs. Hammond. 

Ventura—Ganahl Lumber Co. will open yard. 

FLORIDA. Jacksonville—St. Andrews Bay Lumber 
Co. opening wholesale lumber business. 

Tampa—Long-Bell Lumber Co. opening branch. 

GEORGIA. Bainbridge—A. L. Howell, Samson, Ala., 
is reported to establish a shuttle mill here. 

Brunswick—American Forest Products Co. reported 
to establish creosoting plant on Black River; address 
292 Madison Ave., New York. 

INDIANA. Michigan City—Cabranette Corporation 
has begun manufacture of kitchen cabinets. 

KANSAS. Williamstown—J. Ed. Worswick opening 
new lumber yard. 

KENTUCKY. Dry Ridge—W. P. Grouch & Son start- 
ing lumber business. 

MARYLAND. Baltimore—Arthur Charshee starting 
commission lumber business at 334 University Parkway. 

MISSISSIPPI. Corinth— Pegg & Modlin opening 
lumber business. ‘ 

Greenville—C, M. Gooch Lumber Co., of Memphis, 
will begin operation at new plant. 

MISSOURI. Clark—E. F. Rucker Lumber Co. will 
open lumber yard here; headquarters Sturgeon, Mo. 

Joplin—Duncan-Klaner Lumber Co., of Pittsburg will 
open lumber yard. 

Marionville—Geo. Ragain will open lumber yard. 

NORTH CAROLINA. Lexington—J. T. Hedrick will 
start furniture manufacturing business. 

OKLAHOMA. Picher—Chetopa Lumber Co. will open. 

Tryon—Geo. Hancock will open new lumber yard. 


OREGON. Portland—Fidelity Lumber Co. will open 
office at 1015-16 Pacific Building, with William C. 
Krafve as manager. 

PENNSYLVANIA. DuBois—W. C. Wolf has sold 
his interests in the Seth W. Bloom Lumber Co. and 
will conduct a general wholesale lumber business, spe- 
cializing in hard maple, ash, cherry and oak. 

Selinsgrove—Bogar Lumber Co. has started in retail 
lumber business. 

TENNESSEE. Knoxville—Turner, Day & Woolworth 
Handle Co., 1217 8. 7th St., Louisville, Ky., reported to 
establish handle factory near here. 

Memphis—A. M. Bowen Lumber Co. opening wholesale 
hardwood lumber co. ; 

Russellville — Export Cooperage Co. starting stave 
manufacture. 

TEXAS. Amarillo—Clem Lumber Co. will open lum- 
ber business; headquarters, Dallas. 

Amarillo — Maynard Lumber Co., Childress, Texas, 
opening yard here. 

Dalhart—-Big Jo Lumber Co. will open lumber yard 
here; headquarters, Wichita, Kansas. 

Loraine—Berry Lumber Co. opening yard. 

WASHINGTON. Spokane — Chas. Sine Lumber Co. 
opening wholesale business. 


New Mills and Equipment 


ALABAMA. Montgomery—Forest Products Oo. will 
rebuild automobile block factory recently destroyed by 
fire with loss of about $50,000. 

Tuscaloosa—Ames-Rhymes Lumber Co. reported plan- 
ning rebuilding planing mill destroyed by fire with loss 
of about $15,000. 

ARKANSAS. Jacksonville—S. E. 
will rebuild recently burned mill. 

CALIFORNIA. San Diego—Hoffman-Glasson Co. will 
build $40,000 planing mill. 

GEORGIA. Cordele — Cordele Sash, Door & Lumber 
Co. will erect $100,000 band mill. W. L. Robuck in 
charge. 

Waycross—Enterprise Mfg. Co., making improvements 
to planing mill costing about $10,000; new machinery 
installed. 

Rupert—Alexander Lumber Co., of Columbus, Ga., 
will erect branch plant: M. H. Greene in charge. 

INDIANA. Jasper—Hoosier Desk Co. will erect two 
three-story additions to plant. 

Shelbyville—Shelbyville Desk Co, erecting addition 
to factory. 

MARYLAND. Hagerstown—Statton Furniture Mfg. 
Co. erecting $50,000 plant and will install $40,000 worth 
of machinery. 

OHIO. Cuyahoga Falls—Falls Lumber Co. will erect 
annex which will double mill capacity. 

TENNESSEE. Athens—Rayl Lumber Mill Co. is im 
proving plant and increasing equipment. ; 

Maryville—A. E. Anderson will erect new planing mil! 

Memphis—Anderson-Tully Co. to build band sawmill 





Thompson & Son 
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and veneer plant to cost between $250,000 and $300,000. 

TEXAS. Amarillo—sS. N. Hatcher & Co. erecting 
planing mill to cost $35,000. 

WEST VIRGINIA. Ceredo—Cumberland Hickory Co., 
of Carthage, Tenn., has leased site on Chesapeake & 
Qbio railroad and will establish plant to manufacture 
golf shafts, wheel spokes, etc. 

BRITISH NORTH AMERICA 

ONTARIO. Charlton—Joseph Myers building sawmill 
and pulpwood flasher. : 

Latchford — Donald McLellan completed erection o 
planing ith—-Hawk Lake Lumber Co. completing erec- 
tion of sawmill at Wasach. 


New Sheds and Yard Improvements 


NIA. Fullerton—Reliance Lumber Co., re- 
ae. has purchased Hinckle lumber yard 
and will erect new sheds and Temodel the entire yard. 

Qakland—Sterling Lumber Co. will erect office and 
warehouse; cost, $10,000. 

TEXAS. Clarendon—Wm. Cameron & Co. building 
new yards, office building and store, sheds, cement store 
house, etc.; total cost, $20,000. 


Casualties 


ARKANSAS. Hot Springs—Green-Thornton 
Co., loss by fire, $20,000. 

GEORGIA. MHawkinsville—Southern Timber & Lum- 
ber Co., loss by fire, $100,000. 

ILLINOIS. Chicago—John Wuest Millwork Co., loss 
by fire, $20,000; 5440 Northwest Highway. 

INDIANA. ‘Terre Haute—Indiana Wood 
Co., loss by fire, $10,000. 

KENTUOKY. Louisville—Bush Bros. Co., loss by fire, 
$15,000; sawmill destroyed. 

LOUISIANA. Ferriday—J. M. Jones Lumber Co., 

9 
bons iby ire, viiletts Wood Products Co.’s veneer plant 
burned with loss of $90,000. 
JSISSIPPI. Yazoo City—Plant 

als ta. pomet with loss of $25,000. 

NORTH CAROLINA. Warrenton—Warrenton Box & 
Lumber Co., loss by fire, $25,000. 

OREGON. Falls City—George H. Bronson sawmill 

. = 5 ( q 

ee Sn aeaee and equipment of Connacher 
Logging Co. burned; loss, $25,000. 

WASHINGTON. Colville—Diehl & Co., loss by fire in 
“= San Lumber Co., loss by fire in sawmill, 


$8,000. 
Everett—Cargo Mill Co., 


about $600. 

Midland—Sawmill of Midland 
by fire. 

WISCONSIN. sarron— Wenzel 
entire plant consisting of 
mill and sawmill by fire. 

BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Bluebird Lumber 
Co.’s plant on north arm of Fraser River in South Van- 
couver, burned; loss, $25,000. 


HYMENEAL 


BABCOCK-ROBINSON. Oscar H. Babcock, 
jr. son of Oscar H. Babcock, of the Babcock 
Lumber Co., Pittsburgh, Pa., and Miss Anica 
Barlow Robinson, daughter of William A. Robin- 
son, III, of Pittsburgh, were married in New 
York City, June 9. The ceremony was per- 
formed in the famous Little Church Around the 
Corner. They expect to take up their residence 
temporarily in Spokane, Wash., where Mr. Bab- 
cock plans to learn the fundamentals of the 
lumber business. Mr. Babcock was a junior in 
the Scientific School of Yale University at New 
Haven, Conn., and is a member of Phi Gamma 
Delta. The bride’s father is assistant secretary 
of the Union Trust Co., of Pittsburgh, one of 
the largest financial institutions in the United 
States. She is a great-granddaughter of John 
Humbird, one of the pioneers of the lumber in- 
dustry in the West. 


Lumber 


Preserving 


of Yazoo City 


sawmill damaged by fire 


Lumber Co. destroyed 


Bros. Mfg. Co. lost 
woodworking shop, planing 





BRIX-DAVIS. Egbert Brix, son of Mr. and 
Mrs. A. H. Brix, of Tacoma, Wash., and Miss 
Norma Davis, daughter of Mr. and Mrs. E. C. 
Davis, of Seattle, were married June 16 at the 
residence of the bride’s sister at Renton, Wash. 
The engagement of the young couple was an- 
nounced a short time ago and no date at that 
time was set for the wedding. The marriage 
comes as a pleasing surprise to the many friends 
of Mr. Brix in Washington lumber circles. A. H. 
Brix, the father, is a retired lumberman. The 
bridegroom is a senior at the University of 
Washington. The young couple, after a short 
wedding trip, will make their home at McIntosh 
where Mr. Brix will be in business. 


ELLIOTT-SAMPSELL. At the home of Rev. 
Luther Stone near Hazard, Ky., June 15, in the 
Presence of a few invited friends, Newman 
Mather Elliott, prominent young lumberman of 
Quicksand, Ky., was married. to Miss Pearl 
Mabel Sampsell, daughter of Mr. and Mrs. 
Thomas H. Sampsell, of Blue Diamond, Ky. 
After a wedding supper the young couple left 
for a honeymoon in the North. They will be at 
‘home in Hazard, Ky., after July 15. 


FISK-ARTHUR. The wedding of Harold C, 
Fisk and Miss Beatrice Arthur, of Tacoma, 
Wash., was celebrated June 13 at the home of 
the bride’s parents, Mr. and Mrs. Shedric C. 
Arthur in that city. The wedding was followed 
by an informal reception. The young couple 
will make their home in Tacoma after a short 
wedding trip. Mr. Arthur, the bride’s father, 


is associated wtih the City Lumber Co., of 
Tacoma. 





REINKEN-McCKAY. Announcement of the en- 
gagement of Lieut. Louis Arthur Reinken, U. S. 
N., and Miss Harriet Lucille McKay, daughter 
of Desmond D. McKay, lumberman of Tacoma, 
Wash., was made June 13 by the parents of the 
bride to be. Lieut. Reinken is stationed at the 
Bremerton navy yard and is a graduate of the 
naval academy at Annapolis. He is a native 
of Manitowoc, Wis. The McKays went to the 
Northwest from Lake Charles, La. The wed- 
ding has been set for August 7 at the home of 
the bride’s parents. 

ERSCHEN-GARRY. Carl Erschen, manager 
of the Thompson Lumber Co. office in Sioux 
City, Iowa, was united in marriage June 15 with 
Miss Thedora M. Garry, of Carroll, Iowa, in the 
St. Joseph Church ‘at Carroll. They will make 
their home in Leeds. 





TIMBER LAND SALES 


WHITESBuRG, Ky., June 22.—It was announced 
here today that the Louisville Cooperage Co., 
Louisville, had closed a deal on the old Adams 
hardwood timber boundary on Rockhouse Creek 
several miles below Tillie in Letcher County. A 
large stave mill has been installed a short dis- 
tance away. Logs will be hauled to the mills and 
the timber cut. The boundary is largely oak and 
poplar. In the Cumberland Mountains several 
miles east of Whitesburg the Yellow Poplar Lum- 
ber Co., Columbus, Ohio, has purchased several 
tracts. Following the purchase of the timber it 
was announced that a narrow gage railroad is to 
be extended through the mountains from Dicken- 
son County, Va., and the timber developed. In the 
same territory J. L. Boggs and Ira Long have 
closed a deal on several hundred acres of timber. 
They will develop this year. 


BRISTOL, VA., June 21.—A consideration of sev- 
eral hundred thousand dollars is involved in a 
contract for telephone, telegraph and power poles 
just closed here. The transfer was made by 
Charles F. Hagan, secretary-treasurer of the Hagan 
Trust Syndicate, to William Savacool, of Lowell, 
Mass. Mr. Savacool is one of the leading jobbers 
of the East in railroad and utilities supplies. The 
price is thought to have established a new record 
for sale of poles in the South. The boundary 
changing hands contains about 10,000 acres of 
land on which are approximately 100,000 mer- 
chantable poles. The property is a part of the 
estate of the late Patrick Hagan and is located 


near Mt. Hagan, Powell’s Mountain, in Wise and 
Scott counties. 


Gate City, Va., June 21.—In the last few weeks 
a number of important timber deals have been put 
through in Scott County. Chief among these was 
the purchase of the Peters timber near Fort Black- 
more by H. S. Gobble and A. L. Steel. J. Carter 
has purchased a boundary of fine timber from 
S. V. Lane and Crafts. B. Addington is operating 
a sawmill in the same vicinity, sawing the timber 
of F. K. Elliott and John Davidson. TT. J. MeCon- 
nell, H. S. Gobble and W. B. Corder have con- 
tracted to haul more than two million feet of 
lumber. A Greeneville, Tenn., lumber company 
eee boundaries of timber from Peters, Cox 

obbs. 


TROUBLE AND LITIGATION 


PORTLAND, ORE., June 19.—Two lumber brokers 
have filed petitions in bankruptcy here, F. S. Cut 
ler showing liabilities of $16,237.75 and $700. as- 
sets, and Charles E. Sand showing $30,968.67 lia- 
bilities and $6,618.70 assets. Mr. Cutler is now of 
the firm of Buoy & Cutler, wholesale lumber deal 
ers. His largest indebtedness was to the Willow- 
craft Furniture Company, bankrupt, for shares of 
stock. Sand’s indebtedness is distributed in smaller 
amounts among a large number of mills. His as- 
sets consist of accounts due. 


HAZARD, KyY., June 22.—A long-standing timber 
suit, in court for over 21 years, was finally closed 
when a verdict was reached favoring Ace Muncey 
and Clark Eversole, awarding them $4,000 dam- 
ages in a breach of contract suit against J. H. Mc- 
Connell, formerly of Big Stone Gap, Va. Early in 
1905 McConnell entered into a contract with Ace 
Muncey and Clark Eversole, known then as Muncey 
& Eversole, to do a logging job, snaking logs to a 
Sawmill on Big Creek in Perry County. After 
completing a smal]l part of the job McConnell made 
an effort to withdraw his contract. Suit therefore 
was immediately entered. 








Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Magne words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
8611 Auburn Avenue, Ohicago, Illinois. 





FOR SALE—NEW MODERN HOME 
Lakeside, Michigan. 
All conveniences, gentile. 
Address “*B. 136,’’ care American Lumberman. 


MAKE YOUR BOILERS STEAM 
THEIR FULL CAPACITY 
Burns any kind of fuel, works on any kind of grate 
bars; blue prints showing how for $15, cost about $10 
to install; takes the place of force draft and a hollow 
blast grate. Results guaranteed or money refunded, 
J. G. GRANBERY, 108 N, Fremont St., Tampa, Fla. 








WANT TO SELL LOGGING EQUIPMENT 
You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department, Advertise now. 


AMERICAN LUMBERMAN, 431 S. Dearborn 8t., Chi- 


Be eH. ws OLE 
-Emplou 
u oto 


cago, Il. 





LE EBIR GAOT) 2270057 
WANTED—FOREMAN 
To take charge of large mill yard in Northern Wiscon- 
sin. ‘One competent to look after shipping. Must be 
good inspector. Permanent position for the right man. 
State age and give references. 
z FB “EK. 116,’’ care American Lumberman. 


ESTIMATOR WANTED: 
Experienced in surveying plans and figuring. Give full 
particulars and state salary desired first letter. Wis- 
consin city. 
Address 





“BE. 121," care American Lumberman. 


WANTED—YOUNG MAN 
Sober and reliable, familiar with lumber and millwork 
business for yard man. One who is capable of han- 





dling men. State experience, and salary wanted, aad 
ferences. 
ne ee “DPD. 129,’" care American Lumberman. 





WANTED—LUMBER INSPECTOR 
Man capable of grading both hardwoods and softwoods. 
We produce about two million softwoods each year, in- 
eluding white pine, hemlock, spruce, etc. Want com- 
bination man that can ship this stock and must also 
be high class hardwood inspector. City of seven thou- 
sand; steady work; in Northern Wisconsin. 
Address “C, 128,"" care American Lumberman. 
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WARREN-HUCKINS COMPANY 
Jacksonville, Florida 


Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, 
shop for Americans. 


individual electric drive, open 


Men stick here, are treated on the square and take pride 
in their work, 


To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with us for per- 
manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED—EXPERIENCED BOOKKEEPER 
On July Ist we want an experienced bookkeeper who 
understands the manufacture and,sale of northern pine 


lumber. Must also be familiar with every angle of 
the builders’ supplies such as is handled by all retail 
yards. 


salary expected. 
LUMBER COMPANY, 
Virginia, Minnesota. 


WANTED—OAK LUMBER INSPECTOR 
For oak flooring plant. Must be thoroughly familiar 
with National Hardwood Lumber Association rules. 
State experience and salary expected. 
SOUTHERN HARDWOOD FLOORING COMPANY, 
turlington, N. C. 


WANTED—GRADER 


In replying, state experienca and 
W. T. BAILEY 








For oak flooring plant. State experience and salary 
wanted. 
Address “DPD. 131," care American Lumberman. 





WANTED—SUPERINTENDENT 
For sash, veneered door, hardwood trim and 
millwork factory in Western Pennsylvania. 
derstand details, how to handle men and get good re- 
sults. Give reference, age and experience. Permanent 
position. Must be well qua lifie “dd 
Address “8. DB, care 


special 
Must un- 


American Lumberman. 


WANTED—YARD BOOKKEEPER 





Must be accurate, good penman, best of references, 
clean habits State wages in first letter. 
Address “C. 118,"' care American Lumberman. 





YARD MANAGER IN LOS ANGELES 
Capable of taking entire charge. Must be exceptionally 
good salesman, able to build up and hold business 
against strongest competition. In first letter state full 
particulars, salary asked and give references, 

Address “W. 4," care American Lumberman. 





WANTED—ESTIMATOR AND SALESMAN 
miles from Chicago. In replying 
and starting salary. 

American Lumberman. 


In live city twenty 
state experience 
Address “C. 126," care 





FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


Tam writing you in part to let you know the ad inserted 
im your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 
from competent men. 


gy tir: cy Se ay Ne i 
1283 alesmen 
5 ipod 





LIVE WIRE SALESMAN WANTED 

By old established sash and door jobbing house. 
ern territory. Good opportunity for right man. 
age and experience. Replies strictly confidential. 
Address “E. 104,"’ care American Lumberman. 


WANTED: 
Experienced sash and door salesman for Lower Michi- 
gan territory, by Wisconsin producer. State fully quali- 
fications and salary expected first letter. 
Address “BE. 119,’’ care American Lumberman, 


EXPERIENCED COMMISSION 


Red cedar shingle salesmen in principal consuming cen- 


East- 
State 








ters, mill connection shipping by water and rail. Ref- 
erences required and given. 
Address “C. 131," care American Lumberman. 





WANTED: 
Experienced sash and door salesman for Northern Wis- 
consin territory. : full particulars in application. 
Inexperienced applicants not considered. 
Address “BE. 120,"" care American Lumberman. 


SALESMEN WANTED 
Commission salesman, N. ©. pine, southern yellow pine, 
cypress, West Coast stocks. Eastern Pennsylvania, 
North and South Jersey. New York City and State, 
Boston and New England territories. 
Address “S. 19,’ care American Lumberman. 





SALESMAN FOR CHICAGO BOX FACTORY 
Position now open with good future. Prefer gentile 
with experience and ability. 

Address “E. 117,’ care American Lumberman. 

WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 


ELM CITY LUMBER COMPANY, 





New Bern, N. C. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, Ill. 
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SAW FILER WISHES TO GET 
in touch with some party desiring work of this kind; 
now employed, but year will be up 20th. Band, gang or 
rotary, also cabinet saws, smooth cutting and combina- 
tion saws, small woodworking band saws, also band 
resuws and saws of all kinds, and guarantee satisfac- 
tion. Would prefer rotary and gang or rotary and 
band resaw or band and resaw; also rotary or rule edge. 
Age, 43; married. For further communication and 
references, address 312 E, HAZEL ST., Stillwater, Minn. 


HUSTLER WITH ABILITY 

Wants change of employment. Producer as salesman 
or sales and office manager on lumber position of 
merit. Most experience wholesaling western pines and 
coast stock; also bookkeeping and R. R. traffic. Am 
middle age; practice efficiency and economy. Chicago 
headquarters —— d, 

Address “Dp. 124," care American Lumberman. 


FIRST CLASS FILER WANTS JOB 
Iang experience on double and single cutting bands. 
Also high speed circulars, sash and edger gang saws. 
Will guarantee satisfaction in any kind of timber. The 
large mill where I have filed for the past two years has 
shut down, as their timber has become exhausted. Best 
of reference from last employer. 
Address FILER, Box 416, Valdosta, Ga. 


AUDITOR-——ACCOUNTANT BOOKKEEPER 


Open for position, fifteen years’ experience. Best ref- 














erences. Can come immediately. 
Address “©. 105,’’ care American Lumberman. 
DO YOU WANT EMPLOYMENT 
Or a better job? Advertise in the Wanted—Employ- 


ment columns of the AMERICAN LUMBERMAN, 





TO REPRESENT 
As salesman in South Florida territory a responsible 
manufacturer or wholesaler of sash and doors and lum- 
ber. Dersonally 
tory. Want salary and expense account and reasonable 
percent of profits. Cun furnish references. Now em- 
ployed. 
Address ‘‘E, 107,’’ care American Lumberman. 


LUMBERMAN WITH 20 YEARS’ EXPERIENCE 
In the production of lumber and entirely familiar with 
logging, manufacturing and selling and especially fa- 
miliar with getting the highest grades from hardwood 
logs, seeks position with good lumber company as pro- 
duction manager. 

Address “E. 118,"’ care American Lumberman. 


WANTED—SITUATION AS SUPERINTENDENT 
Of hardwood lumber or dimension mill or manager of 
large store for some mill company. Married; age 35; 
good education; 12 years’ experience. Strictly sober. 
Kest references, State salary you will pay. Tennessee 
or Mississippi location preferred. 

Address ‘“‘E. 114,’’ care American Lumberman. 








acquainted with buyers in this terri-* 


WANTED—POSITION AS BAND SAW FILER 
Band mill or resaws. Write or wire. 
M. L. DEMOREST, 
508 South 7th St., La Crosse, Wis. 


SALESMAN WITH ESTABLISHED TRADE 
Ohio-Michigan territory, hardwoods, white and yellow 
pine, open for position. 

Address ‘“‘D. 116,’ care American Lumberman, 


HARDWOOD FLOORING MAN 

Would consider a position as salesman covering any ter. 

ritory, over 10 years’ experience in selling and manu- 
facturing. Best references. Good appearance. 

Address “D. 126,"" care American Lumberman, 


WANTED—POSITION IN CHICAGO 
By lumberman of over twenty years’ experience in*ge. 
counting, buying, selling and general office work. Cap 
read plans. Phone Sheldrake 6749 or address “D. 106,” 
care American Lumberman. 


EXPERIENCED BAND SAW FILER 
Wants position; can wear saws out; no cracks; can 
give best references; understands frozen and _ soft 
timber. 

Address “D. 105,’’ care American Lumberman. 


LUMBERMAN 36 YEARS OF AGE 
Experienced in logging and plant operation, sales, cost 
accounting. ‘Twelve years with Southern pine operator 
producing 50,090,000 ft. annually. 

Address “DPD. 110,’ care American Lumberman. 


ACCOUNTANT AND ESTIMATOR 
Desires change. Thorough knowledge of retail lumber 
and building supply business. A hustler. Would make 
investment after investigation. 
Address “DPD. 127,’ care American Lumberman. 


WANTED A POSITION 
As retail yard manager, or in wholesale lumber office, 
Six years’ experience in wholesale office, 4 years in 
retail lumber yard. 
Address “DP. 117,’’ care American Lumberman. 


SALESMAN AND BUYER 
Nine years’ experience yellow pine, fir, wants connection 
with wholesaler. Acquainted Chicago territory. Best 
references. Can take charge of branch sales office, 
Address “D. 119,’’ care American Lumberman. 


GERMAN, 3%, SINGLE, 15 YEARS LUMBER 
Experience, knowledge of bookkeeping, knows lumber 
from A to Z. At present employed, wants to make a 
change: prefer position as line yard manager or sales- 
man; willing to travel. Member of A. F. A. M. What 
have you to offer? Prefer Minnesota or Dakotas. Ad- 
dress HERMAN RIZZI, Hotel Stratton, 115 East Hen- 
nepin Ave., Minneapolis, Minn. 


YOUNG MAN EXPERIENCED 
In office of manufacturing and jobbing sash and door 
line wishes to enter selling field. 
Address “D. 104,”’ care American Lumberman. 


BAND SAW FILER 
Filer with twenty years’ experience open for job. 
Address FILER, Box 597, St. Albans, W. Va. 


BAND SAW FILER WANTS POSITION 
20 years’ experience. References. 
Address ‘‘D. 115,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 

Fifteen years’ full charge stump to mill, 

logging R. R. and all logging methods. 
both character and ability. 

Address “©. 135,’’ care American Lumberman. 


POSITION WANTED—RETAIL YARD MANAGER 
Or Assistant city or suburb. Experienced lumberman, 
familiar office details, fine salesman. Capable taking 
entire charge. Employed. 

Address “C. 104,"’ care American Lumberman. 


SALESMAN WITH ESTABLISHED TRADE 
Philadelphia district in White Pine and Hardwoods de- 
sires enter into selling arrangement with large manu- 
facturer or wholesalers who put up honest grades. 

ddress **B. 126," care American Lumberman. 















































including 
Best references, 











YARD MANAGER OR ASSISTANT 
Young man, eight years’ experience in retail and manu- 
facturing of lumber, desires position, preferably in 
Colorado or vicinity, where earnest efforts merit success. 
R. JOHN VAUGHAN, 
1235 Washington St., Denver, Colo. 


YOUNG MAN WITH 12 YEARS’ EXPERIENCE 
Wishes position as salesman with southern or West 
Virginia manufacturer of hardwoods. Has established 





trade N. Y. state, Penn. and New England. Now em- 
ployed. Best of reference. 
Address “E. 102,’’ care American Lumberman. 





SALESMAN FAMILIAR WITH 
New York and Pennsylvania territory would like con- 
nection with live wholesaler or manufacturer. Can 
give references. 
Address “FE. 112,”’ care American Lumberman. 
WANTED—EMPLOYMENT 
Togging superintendent with eighteen years’ experience 


in both modern and railroad logging wants position. 
Best of references furnished. 


Address “E. 1038,’’ care American Lumberman. 


BAND SAW FILER 
15 years’ experience in mahogany, wish 








40 years old, 
to change. 
Address ‘‘E. 106,’’ care American Lumberman. 
EXPERIENCED MILLWORK DETAILER 
And biller wants position where compensation is com- 
mensurate with real ability. 
Address ‘‘E,. 110,’’ care American Lumberman. 








COMMISSION SALESMEN 
West Coast manufacturer and wholesaler r, long estab- 
lished, highest rating, wants reliable representatives. 
High- class references required and given. Exclusive 
territory. 


Address “R. 23,’’ care American Lumberman. 





WANTED—POSITION AS YARD MANAGER 
of small yard or assistant in large yard by young 
married man. Six years’ experience: Al reference. 
Excellent on books. Nebraska or Illinois preferred. 
Can come at once. 

Address “D. 118,"" care American Lumberman. 





HIGH GRADE HARDWOOD SALESMAN 
Knows Chicago and outlying trade wants good mill con- 
nections on commission basis. References. 

Address “B. 133,” care American Lumberman. 


POSITION WANTED—EXPERIENCED 
Yard manager wishes position as manager or yard fore- 
man in a live concern. Best of reference. Can come 
on short notice. 
Address “C, 138,’" care American Lumberman. 


WELL EDUCATED BUSINESS WOMAN 
Executive ability, thoroughly conversant all forms lum- 
ber office work desires position with future. Excellent 
references. 

Address “C. 129,’ care American Lumberman. — 


COMMISSION SALESMAN: WEST C@AST 
Stocks wants water shipment account fir and hemlock 
uppers and timbers, Atantic Coast port. 

Address “©. 130,"" care American Lumberman. — 


SALESMAN NOW REPRESENTING 
Large western white pine manufacturer desires to make 
change. Large experience both in manufacture and sell- 
ing. Acquainted ea retail trade. 
Address “©, 107,"" care American Lumberman. — 


RETAIL YARD MANAGER ‘ 

Desires place where experience and real managemen 

will be appreciated, and pay good salary when merited. 
Address “S$, 35,"" care American Lumberman. _ 




















WANT A GOOD SALESMAN? 
Place an advertisement in the Wanted & For Sale De- 


partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 8. Dearborn St., Chicago, Ml. 
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—— 1 4 Research Work Essential to : 
1 make 
* 
man. By C. L. Foretich, S f | S | h 
sles Warren, Arkansas uCCeSS u a esi7 ans 1p 
ars in 
— ‘ HE tide of industrial progress and the natural law of economics have, in the last ten years, so ts 
ection completely changed the aspect of the lumber business that it is no longer that business as it was 
e. known in earlier days. It has become a combination of lumber and lumber products, and there 
is much evidence that the next five years will produce even greater changes than have the last ten. 
lumber Consequently, the industry demands sales research and the time is not far away when the salesman 
-_s ) who refuses to recognize the demand will have to resort to some other occupation for his livelihood. 
What 2 
 - We can all remember when the yellow pine salesman looked upon the hardwood, or sash and hl 
Caine door salesman as strangers whose language he made no pretence at understanding, and vice versa. 
iid And, if a prospective customer asked him to what moisture content his product was kiln dried, he 
would have thought his prospect a “‘picayunish crab,’’ and on suspicion probably would not have 
— sold him. Such is not the case today. The necessity for economy, the competition of one wood 
, against another, and the application of scientific methods in seasoning and manufacture have all y 
va. th played a great part in bringing about the radical changes which the industry has undergone in the “ 
| last few years. These changes have brought close together the manufacturers of lumber and manu- 
an, facturers of lumber products; whereas, only a short time ago, they were so far apart that few would 
have ever given serious thought to the present fact that the two industries could be considered as one. 
uding 
— The sash and door and interior trim jobbers in the past’ purchased rough material from the rough 
=. th lumber salesman, paid a long freight on the rough material to the planing mill or factory, then i 
— wasted 25 to 35 percent of their purchases in the manufacture of the finished product. 1 
aking {1} ; ; : 
4 Today the demand is for the salesman who can go to these buyers and sell them the finished prod- 
— ‘uct as cheap as, or even cheaper than, they can make it themselves, since the waste can all be left right 
o at the mill which is located close to the place where the timber grew. The successful salesman is the 
— one who knows enough about his customer’s business and his methods to convince him that the manu- t 
an. facturer whom he represents can scientifically kiln dry the lumber in the rough and then turn it into a m 
aon finished product just as well as, or better than, the customer himself can do it. There is no question 
a MI as to whether or not the economic principle involved is sound; the principle is so correct that there 
— HH should be no argument on that score. The salesman, however, must do a lot of digging in order to 
fore. | know enough to sell lumber products as well as lumber intelligently. He must ever be on the look- 
. i out for things that are being made from lumber or from wood, for today each such item presents a 1 
— possibility well worth the consideration of the lumber manufacturer. The salesman should familiarize i 
lum- i] himself with manufacturing costs, not merely as a whole, but each operation required to turn out the 
_ I finished product required by the customer. Knowledge of this sort is essential to the successful mar- 
— HH] keting of the products from the lumber mills of today, and the salesman who recognizes these facts 
lock Hi will be in much demand and sought after by the manufacturers. 
HHI] ‘ - . r 
... H The application of economic principles and the efficient marketing of its product have finally be- ns 
_ i come a necessity in the lumber industry, as in other industries. The lumber industry of today has 
eell- | every reason to hope for a profit in the manufacture of its product, quite contrary to the lumber in- 
a dustry of old which counted the profit in the enhanced value of the uncut trees that were left, 
nent rather than from the product manufactured. 
ted. I} : . sits 
a The doors to research are certainly wide open to sales opportunities. 
| . . 
ry [The above was sent to the American Lumberman as a comment on an editorial in the June 12 issue, “Research 
| Opens Doors to Sales Opportunities.” See pages 42 and 43 for further discussion of this subject.—Editor. | 
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The Lumber Pioneer! 


The Oregon Lumber Company, incor- 
porated in 1889 by the late David 
Eccles owns one of the best stands of 
virgin timber in the West. Its well 
balanced business is largely protected 
from seasonal fluctuation by its divi- 
sion into two separate operations. It 
-has about 50,000 acres of White Pine, 
and about 10,000 acres where the 
principal product is Douglas Fir. 


This prosperous Pacific Northwest 
Company is one of many which we 
have helped to finance. 


LACEY 


Securities Corporation 


231 South La Salle Street, Chicago 


626 Henry Building 
Seattle 

















WISCONSIN 
HARDWOODS 


HEMLOCK 
PINE 


KorrectMake 
MAPLE AND BIRCH 
FLOORING 





This Week’s Best Buys 


The following items should appeal to buy- 
ers who are on the lookout for good values. 
All are well manufactured and up to our regu- 
lar standards in every respect. 


50,000 ft. 13/16x2'4"” Clear Maple Flooring 

50,000 ft. 13/16x2'«"” No. 1 Maple Flooring 

50,000 ft. 13/16x142" Clear Maple Flooring 

200,000 ft. 4/4” No. 2 Com. & Btr. Soft Elm 

50,000 ft. 4/4” No. 3 Com. Soft Elm 

15,000 ft. 5/4” No. 3 Com. Soft Elm 

30,000 ft. 6/4” No. 2 Com. Soft Elm 

50,000 ft. 4/4” No. 2 Com. & Btr. Ash 

100,000 ft. 4/4” No. 1 Com. & Btr. Kiln Dried Birch 
3 cars 4 ft. No. 1 Mixed Pine Lath 


Write or wire for delivered prices. 


KNEELAND-McLURG 
LUMBER Co. 


SALES OFFICE: PHILLIPS, WISCONSIN 


Mills at Phillips, Wisconsin and Morse, Wisconsin. 











4 
3 
oS 





Good Flooring 
to Sell 


Dealers who sell Robbins Maple and Birch 
flooring know that it runs uniform in qual- 
ity, that we maintain high standards in its 


manufacture. 


It is meeting the demands of both large 
and small users with notable satisfaction. 
You'll find Robbins Flooring mighty good 


flooring to sell. 


Try us on:— 


13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring 


ROBBINS FLOORING COMPANY 


RHINELANDER, WIS. 
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they order in 


Northern Hardwood 
and Hemlock Lumber 


To guarantee you satisfaction we 
have your invoice sent direct from the 
This enables 


you to accurately check up on every 


mill making shipment. 


order. 


Buyers for industrial plants, facto- 
ries, and yards should investigate our 


service today. 


Weidman -Vogelsang 
Lumber Co. 


911 Grand Rapids 
Savings Bank Bldg., 


GRAND RAPIDS, MICH. 


Sales Service 


not only insures prompt deliveries, 
but also renders our customers bet- 
ter service by delivering just what 
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End-Matched Flooring Gets Some Good Publicity 


TIS BELIEVED that rarely in the history of the lumber industry 

has there been a more significant development in utilization than 

in the end matching of flooring. The practice has been common 

in hardwood flooring manufacture for some years, but only recently 

has it made headway in softwoods. If end matching meant merely 

the utilization of short pieces the economies effected would justify 
the practice, but the saving goes far beyond that. 

During the latest convention season the economies of end matching 
were pretty thoroughly discussed at meetings of lumber manufac- 
turers and retailers. It remained to bring the advantages of this 
development in flooring manufacture to the attention of the public, 
and of course one of the best ways of doing so is to discuss and 
explain it in the daily newspapers. Under the heading, “End Match 
Lumber to Save the Supply,” this has been excellently done in the 


New York Times of June 20, fully a column and one-third being 
allotted to a digest of the survey made by W. M. Nichols, of the 
Pioneer Lumber Co., Elrod, Ala., for the Southern Pine Association. 

Information of the nature presented in the Times article is ex- 
tremely valuable not only to the lumber industry but to the public, 
and it is to be hoped that the daily press will recognize the im- 
portance of presenting matter of this kind to its readers as an aid 
to true conservation. It is ventured that from the viewpoint of 
human interest the lumber industry has more of a news nature to 
offer the daily press than has almost any other, and the various, 
publicity agencies of the industry ought to be able to put this 
material into acceptable shape for liberal use by editors of the 
daily newspapers. That this can be accomplished is amply proved 
by the instance that has been cited. 
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Making Lumber a Marketable Commodity 


UMBER AS IT leaves the sawmill is a raw material. 
L Much of it after going through the planer must be 
still further processed before put into final use. The 
lumber manufacturer has become accustomed to consider 
much of his product as a raw material, which though it 
may be put to many uses, must be adapted to those uses 
by the buyer, not by the millman. In fact, the multitude 
of sizes and shapes in which wood is used precludes the pos- 
sibility of providing these in a single factory, not to say 
ina sawmill. But the case is different when the condition 
of lumber is considered, for there are general classifica- 
tions of uses for which lumber can be adapted at the saw- 
mill and such adaptation by the millman may prove to be 
the most profitable part of his manufacturing operations 
when considered from the standpoint of merchandising or 
selling his lumber. 

At the Wood Utilization Conference held early this 
month a representative of one of the larger manufacturing 
concerns operating in the South and West said that from 
the manufacturers’ standpoint “we have been trying to 
force on the trade grades the consumer does not want. I 
think the manufacturers in the West and South have got 
to realize that substitutes have made headway because 
such materials meet the consumer’s needs.” This of course 
does not mean that the lumber manufacturer must give 
each of his consumers a finished product; it means, rather, 
that he shall so far as practicable adapt his raw material 
to the needs and uses to which it can be most profitably put. 

The statement often has been made that lumber pro- 


ducers have concentrated their efforts upon improvements 
in manufacture to the neglect of marketing and merchan- 
dising problems. What generally is meant is that they 
have sought rather to reduce the costs of production than 
to adapt it to the needs of merchandising. The mill has 
turned out a raw material, reasonably uniform in size and 
grade, and has asked its sales department to sell it to users 
whose needs differ in many minor but nevertheless impor- 
tant respects. In refusing or neglecting to make these 
minor adaptations the lumberman has left an opening for 
the entry of competing materials which, purely as a matter 
of merchandising, have been more nearly adapted to the 
user’s requirements. 

A good deal of the discussion at the conference already 
referred to was centered upon the seasoning or kiln-drying 
of lumber as a means of promoting its sale and use. The 
problem of kiln-drying lumber to a given moisture content 


may be a hard one to solve; but if failure to dry lumber to 


the point desired by prospective buyers means restriction 
of the lumber market and a corresponding expansion of 
that for substitutes the lumber industry must solve the 
drying problem. Millmen have complained a good deal of 
Jate years about the unsatisfactory lumber market, and 
some of the proposals for bettering it have involved 
changes in manufacturing methods. In other words, it is 
becoming increasingly clear that the marketing of lumber 
begins at the mill and that the production department can 
aid the sales force by turning out a product that is best 
adapted to the needs of the buyer to whom it is offered. 





Lumbermen Recognize Need of Research 


ESEARCH IS A relatively new thing in industry; the term 
R being applied more generally to literature and history, though 

it has had a prominent place in pure science for many years. 
Essentially, the term means “search again,” or “look more care- 
fully.” It is this last signification that it ought to have for the 
lumber industry. In an editorial published in the AMERICAN 
LUMBERMAN of June 12 some phases of research were discussed. 
The comments made on this editorial, as presented on the front 
cover and elsewhere in this paper, indicate that lumber manufac- 
turers are impressed with the need of research that shall broaden 
the market for lumber. 

If it were practicable to say exactly what direction the research 
should take there would be little need of it. No doubt, if lumber 
manufacturers and lumber sales organizations will “look more 
closely” into the past and present uses of lumber they will find 
opportunities for adapting their product to those uses in such a 
way as to retain present markets and possibly recover others. But 
new uses and new adaptations of wood to the needs of consumers 
are to be sought for as well. 

While some of the comment shows traces of doubt whether lum- 
bermen will rise to the needs in the way of research, there is yet a 
conviction verging on enthusiasm that gives assurance that the 
industry will eventually engage in research on a scale commensurate 
with its needs. Incidentally, and as a factor in research, the lumber 
salesman of the near future will be a scout as well as a student; 
knowing the qualities of wood that make it adaptable to uses that he 
may discover. The salesman may have to assume the task of con- 
vincing the prospective buyer on the one hand that wood is suited to 
his needs and of persuading the manufacturer on the other that it 
will profit him to adapt his methods of production to the needs of 
new users and buyers of lumber. 

On the whole the developments in lumber manufacturing and lum- 
ber selling promise to make it the most interesting of industries. 
It should appeal to the intelligent and ambitious student who is seek- 
ing an opportunity to display his enterprise in a manner that will 
enhance his usefulness and increase his financial rewards. There is 
enough in the outlook to stir the enthusiasm of both manufacturer 
and salesman, and while the hard-headed lumberman may not follow 
the enthusiast all the way in his forecasts, the latter has only to 
keep his feet to the earth closely enough to assure a reasonable 


volume of orders in order to win a proper response in the substantial 
form of a pay check. 


Things That Impair Advertising 


BUSINESS CALLER at the offices of a concern manufacturing 
vacuum cleaners observed the porter sweeping the reception 
room rug with a broom. 

That seems like about the climax in “reverse” advertising; but 
how about the retail lumberman who advertises that he carries a 
fine line of paints, and eloquently urges the people of his com- 
munity to buy and use them, while the dealer’s own buildings and 
fences proclaim to every passer their need of painting? 

The same thing is true as regards repairs, and, in fact, all build- 
ing. The lumberman should set the pace for his community by 
buildings that not only are well designed for their purposes but 
are as attractive to the eye as the uses to which they are to be put 
will permit. While lumber sheds and warehouses do not lend them- 
selves to architectural embellishments, they can and should be de- 
signed with due regard to appearance. 

Lumber office and store buildings, on the other hand, can be just 
as pleasing to the eye as any other structures, not even excepting 
residences, as is amply demonstrated by the photographs of un- 
usually attractive offices of retailers that are so frequently repro- 
duced in the columns of this paper. 

Suggestions from the dealer, whether by advertising or personal 
contact, about repairing, remodeling, improvements for the home 
interior, buildings needed on the farm, or whatever use of lumber 
is being emphasized at the moment, come with much greater force 
if there is no evident neglect on the dealer’s own part of the very 
things that he is urging upon others. 

Because the lumber dealer is, or should be, the source of informa- 
tion and inspiration for his community in everything pertaining to 
building, repairing, and community betterment in general, he should 
set a good example in all of these things. 

A great many, perhaps most, lumber dealers do set that sort of 
example and consistently practice what they preach, but an occa- 
sional individual seems to have the same sort of “blind spot” as 
the vacuum cleaner manufacturer who couldn’t see that having an 
employee use a broom to sweep the rug was a poor advertisement 
for his machine. 





DISREGARD or defiance of law in the United States has reached 
a stage that is disquieting to persons accustomed to look upon 
Americans as a law abiding people. Whether this situation is 
temporary or whether it evidences a weakening of the forces of law 
and order are questions that demand most thoughtful consideration. 
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Little Change in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., June 24.—Telegraphic 
reports received today by the National Lumber 
Manufacturers’ Association, from 391 of the 
larger softwood and 149 of the chief hardwood 
mills of the country, show apparently no note- 
worthy change in the lumber industry’s activi- 
ties. “The 377 comparable reporting softwood 
mills show small decreases in production, ship- 
ments and new business, when compared with 
reports received last week, when, however, thir- 
teen more mills reported. In comparison with 
reports from 361 mills a year ago, increases in 
all three items were noted, particularly heavy 
in production and new business. The hardwood 
operations, when compared with reports from 
151 mills a week earlier, show production and 
shipments about the same, and a marked de- 
crease in new business. 

The unfilled orders of 224 southern pine and 
West Coast mills at the end of last week 
amounted to 656,429,072 feet, as against 660,- 
860,647 feet for 228 mills the previous week. 
The 120 identical southern pine mills in the 
group showed unfilled orders of 245,706,995 feet 
last week, as against 247,644,810 feet for the 
week before. For the 104 West Coast mills, the 
unfilled orders were 412,722,077 feet, as against 
413,215,837 feet for 108 mills a week earlier. 

Altogether the 377 comparable reporting soft- 
wood mills had shipments 93 percent, and orders 
97 percent, of actual production. For the 
southern pine mills these percentages were re- 
spectively 106 and 100; and for the West Coast 
mills, 92 and 104. Of the reporting mills, the 
339 with an established normal production for 
the week of 218,969,906 feet, gave actual pro- 
duction 106 percent, shipments 101 percent, and 
orders 106 percent thereof. 

The figures for last week, the week before 
and the same week of last year follow: Pro- 
duction—277,757,769 feet, against 284,033,584 
feet the week before, and 257,330,072 feet last 
year. Shipments — 258,630,546 feet, against 
281,561,430 feet the week before, and 249,986,- 
521 feet last year. Orders—268,729,642 feet, 
against 276,334,329 feet the week before, and 
244,044,508 feet last year. 

The following revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first twenty-four weeks of 
this year with the same period of 1925: Pro- 
duction—6,210,503,706 feet; against 5,992,198,- 
105 feet last year. Shipments—6,393,187,791 
feet, against 6,063,203,649 feet. Orders— 
6,379,842,538 feet, against 5,906,149,641 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 104 mills re 
porting for the week ended June 19 was 4 per- 
cent above production, and shipments were 8 
percent below production. Of all new business 
taken during the week, 45 percent was for 
future water delivery, amounting to 51,132,978 
feet, of which 34,127,850 feet was for domestic 
eargo delivery, and 17,005,128 feet export. New 
business by rail amounted to 57,969,505 feet, or 
50 pereent of the week’s new business. Forty 
percent of the week’s shipments moved by 
water, amounting to 40,866,455 feet, of which 
23,851,664 feet moved coastwise and inter- 
coastal, and 17,014,791 feet export. Rail ship 
ments totaled 54,858,662 feet, or 54 percent of 
the week’s shipments, and local deliveries, 
5,680,700 feet. Unshipped domestic cargo or- 
ders totaled 138,313,615 feet; foreign, 123,- 
513,662 feet, and rail trade, 150,894,800 feet. 

The Douglas fir lumber industry is experi- 
encing the lowest labor turnover it has known 
Since last fall, according to the Four L employ- 
ment service. Both logging camps and sawmill 
crews are unusually steady. Fire hazards have 
prevailed in a number of districts, while other 
camps are preparing for the July shutdown 
period. Lumber manufacturing is holding at 


approximately the same level as for the last 
month. Light labor turnover is also reported 
east of the Cascades from all districts, and es- 
pecially from the pine logging and lumbering 
industry. Two night shifts were added to pine 
sawmills, while at another plant a second shift 
was closed down. There has been no further 
extension or curtailment of woods operation. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, showed a 
slight decrease in production, and small in- 
creases in shipments and new business. 

The California White & Sugar Pine Manu- 
facturers’ Association, with five more mills re- 





Presents Historic Bole to Society 


SoutH BENpb, INpb., June 21.—Charles R. 
Huff, a South Bend lumberman, has presented 
to the Northern Indiana Historical Society 
the bole of a red cedar tree which stood at the 
head of the portage from the St. Joseph River 
to the Kankakee River used in the early days by 
the Indians. This old tree, which is estimated 
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Bole of cedar tree which marked carly explorer’s 
portage in northern Indiana 


to be nearly a thousand years old, bore the 
blaze marks made by Gabriel de la Ribourde 
in 1679 when he was with La Salle, the great 
French explorer, on the latter’s first visit to 
the West, as detailed by Father Louis Hennepin 
in his book entitled ‘‘ Description de la 
Louisiane,’’ published in Paris in 1683. 

The tree was identified and the blaze marks 
found in June, 1897, by the late George A. 
suker, Miller Guy, and Otto Knoblock. In 
1902 the tree fell, breaking off at the blaze 
marks. This bole was removed by the late 
Richard H. Lyon, Mr. Baker and Mr. Knoblock 
and placed in Mr. Lyon’s yard, where it stood 
until the property was acquired by Mr. Huff. 

The lower part of the bole bearing the blaze 
marks, having been covered with wet sand for 
many years, had rotted away but the notches 
were plainly discernible when the base was 
uncovered and photographed in 1897. 





porting, showed considerable increases in pro- 
duction (71 percent of total cut of California 
pine region), and shipments and new business 
well in advance of that reported the week 
earlier. 

The California Redwood Association reported 
some decrease in production, and heavy de- 
creases in shipments and new business. 

The Northern Pine Manufacturers’ Associa- 
tion reported a slight increase in production, 
a substantial increase in shipments, and new 
business well ahead of that reported the pre- 
vious week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, showed 
production about the same, a nominal decrease 
in shipments, and an exceptionally heavy de- 
cline in new business. 

The nineteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 4,221,000 feet; ship- 
ments, 3,695,000 feet, and orders, 1,814,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 130 units production as 21,491,213 
feet; shipments, 18,460,426 feet, and orders, 
18,140,000 feet. (This figure subject to cor- 
rection, owing to error in telegraphic transmis- 
sion.—EpiTor.) The normal production of these 
units is 22,769,000 feet. 

For the last twenty-four weeks, all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 690,- 
869,712 feet; shipments, 650,509,226 feet, and 
orders, 663,913,635 feet. 

| Barometers of the Southern Cypress Manu- 
facturers’ Association and the Southern Pine 
Association appear on page 55.—Ebp1tTor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFrouk, VA., June 24.—For the week ended 
June 19, forty-six mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,242,000 feet, manufac- 
tured 8,680,823 feet, shipped 9,578,557 feet, and 
booked orders for 8,674,203 feet. 


Navy Bureau Commends Standards 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 23.—The bureau 
of construction and repair of the Navy De- 
partment, which keeps about $5,000,000 worth 
of lumber stocks on hand at all times, in a letter 
to the National Lumber Manufacturers’ Asso- 
ciation strongly commends the American Lum- 
ber Standards and announces the Navy’s inten- 
tion of depending in all its lumber purchases 
in the future on these standards and on the in- 
spection services of the regional associations 
of .manufacturers associated with the National. 
The letter likewise announces a policy of mak- 
ing lumber purchases in such a way as to secure 
the advantages of slack season prices to itself 
and benefit to the industry, in this connection 
saying: 

With regard to the quantities and times of pur- 
chase, this bureau, in codperation with the bureau 
of supplies and accounts, desires to have lumber 
purchased in quantities that will be most attractive 
to the industry, in so far as naval requirements, 
legal and financial restrictions on the Navy permit. 
Quantities neither so large as to upset the market 
and prove burdensome to any single concern, nor 
so small as to be unattractive or involve a dispro- 
portionate cost for inspection and freight will be 
called for if we can help it. 

We desire to time our purchases so as to fit in 
best with the seasonal characteristics of the lum- 
ber market. The Navy buys large quantities of 
hoth hardwoods and softwoods and has upward of 
ive millions of dollars constantly invested in lum- 
ber stocks. Our purchases of ash, oak, pine, fir, 
spruce and the like are considerable. It is be- 
lieved that by properly timing our replenishment 
orders we can not only get the lowest prices, and 
the best attention, but we can also exert a steady- 
ing influence on the market, reducing the slow time 
in depression and tension on peaks. 
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Grades for Eastern Spruce Lath 


The writer was interested in the communication 
addressed to your query and comment column pub- 


lished as No 
spection rules. 

I thought vou might be interested in having the 
enclosed copy of spruce lath rules alleged to have 
been adopted on Sept. 24, 1924, by the Nova Scotia 
Lumbermen's Association, These rules were 
handed to the writer about March, 1925, by a man 
who at that time was a large shipper of lath from 
the Provinces Iie told me that the rules were 
drawn up by him and adopted by the association 
verbatim. ‘They are, in the writer's opinion, a 
very good set of rules for No. 1 and No, 2 spruce 
Jath, and seem to be working out in practice to the 
satisfaction of all concerned INquiny No. 1,753. A. 


1,753, regarding Canadian lath in 


|The foregoing letter comes from the presi 
dent of a lumber concern in Maine. The rules 
to which he refers follow: 
GRADES FOR EASTERN SPRUCE LATH 


PRODUCED IN QUEBEC, NEW BRUNSWICK 
AND NOVA SCOTIA 


Adopted by Nova Scotia Lumbermen’s Associa- 
tion, Sept. 24, 1924 
Lath 


Owing to the rapidity with which lath are manu 
factured and necessarily handled in grading, the 
misplacement of an occasional piece is practically 
unavoidable. For this reason, a variation in any 
bundle of 5 pereent or less of off-grade stock is 
provided for in these rules. This provision is in 
tended to cover accidentally misplaced pieces only 
and every reasonable effort should be made to 
have the grade conform to the specifications with 
out regard to this pereentage provided for mis 
placed pieces. This rule shall not be construed 
to permit 5 percent of an entire shipment to be 
of off- grade, and the general average should be far 
less than 5 percent of off-grade stock. 

Unless specifically agreed between buyer and 
seller, lath shall be bundled 100 to the bundle 
and securely tied with two double strings of lath 
yarn and shall be double butted to lengths. 

Lath shall be manufactured full to size of 
%%-inch by 1%-inch and shall be butted to lengths 
which shall not exceed the standard length after 
butting. Dry lath must be not more than yy inch 
scant in width and thickness, 

Unless specifically stated in the order, all lath 
sold for car shipments shall be upon a guaranteed 
weight by the shipper of 500 pounds a thousand 
lath, and any overweights and underweights shall 
be for the account of the shipper 


No. 1 Spruce Lath 

No. 1 lath shall be well and evenly manufactured 
and of sound material, but will admit wane one 
third the thickness and one-third the width for 
one-third the length on one side of the piece when 
not in combination with other defeets, provided, 
not over 5 percent of any one bundle so shows. 

Any number of pin knots, three or four %-inch 
knots well seattered, or smaller knots all well set, 
firm and sound that do not weaken the piece are 
admissible in 4-foot No. 1 lath, and a proportion 
ately less amount in %2-inch and 36-inch No. 1 
lath. 

A few worm holes in an otherwise sound piece 
are admissible provided not over 5 percent of any 
one bundle so shows 

Stains shall not be considered a defeet, although 
mold that has caused the surface of the piece to 
decay or scale off is a defect not admissible in 
this grade. 

Five pereent of No. 2 lath shall be admitted in 
this grade, provided the balance of the bundle is 
entirely sound square edge stock. 


No. 2 Lath 

No. 2 lath include pieces of No. 1 quality and 
with an average of not more than \-inch secant 
in width and \-inch scant in thickness when dry 
and of an average of \4-inch seant in width and 
Ys-inch scant in thickness when green. 

No. 2 lath may contain firm streaks and small 
patches of rot, sound knots, an occasional loose 
knothole, dead wood, worm holes, wane, season 
checks, pitch and pitch pockets, that by themselves 
or in combination with these or any defects do 
not seriously impair the strength and usefulness 
of the piece in its entire length. 

Both ends of a No. 2 lath must have at least 
1 inch in width in firm wood for nailing or its 
equivalent on the poorest face of each end. 

Inquiry No. 1,753 brought also a letter from 
a large manufacturer of -lumber in British 
Columbia enclosing a copy of the book of grad 
ing rules of the Mountain Lumber Manufactur- 
ers’ Association, which he stated were identical 
with those of the Western Pine Manufacturers’ 
Association, having been adopted by the Canada 
association a number of years ago. This com- 
pany stated that a considerable amount of 
*%&-ineh by 14-inch by 4-foot lath is made in 


British Columbia, and a large quantity of 
spruce lath is made by the interior mills of that 
Province. He explained also that the Mountain 
Lumber Manufacturers’ Association through 
arrangement with the Western Pine association, 
enjoyed the privilege of the latter’s grading 
inspection service whereby a Western Pine asso- 
ciation grading inspector visits the Mountain 
association mills each month and furnishes a re- 
port on grades as found by him, which includes 
lath as well as lumber.—EbpITor. | 





Samples of Juniper Wood Asked For 


Will you please be kind enough to inform us 
where we can procure samples of Juniper wood ? 
Any information relative to the above mentioned 
would be greatly appreciated by us.—-INQuIRY No. 
1,770. 

[This inquiry comes from a large manufac- 
turer of lead pencils. There are in the United 
States at least seven varieties of cedar, to 
which the term Juniper is applied. Juniperus is 
the name of the genus, the species being Vir- 
giniana, occidentalis, scopulorum, monosperma, 
californica, utahensis and pachyphloea. The 
first named, that is Juniperus virgiana is the 
common southern red cedar, most often used for 
the manufacture of lead pencils. 

The Rocky Mountain juniper (Juniperus 
scopulorum) grows in the Rocky Mountains and 
in the plateau regions and ranges east into Ne- 
braska and North Dakota. 

The one seed juniper (Juniper monosperma) 
is found in Colorado, New Mexico, Utah and 
Texas. 

California juniper (Juniperus californica) is 
a small tree growing in southern California. 


Utah juniper (Juniperus utahensis) grows in 
the desert regions of Utah, Colorado, Nevada, 
California and Arizona. This also is a very 
small tree, in fact, so small that it rarely is 
used for lumber at all. 

Alligator juniper (Juniperus pachyphloca) is 
the largest juniper found in the mountains of 
western Texas, its range being extended into 
Arizona. 

It is the practice in most sections where the 
junipers grow to apply the term ‘‘ juniper’’ to 
all of them indiscriminately or to classify them 
as cedars. Consequently, while it may be prae- 
ticable to obtain samples of these woods, there 
may be some doubt regarding genus and 
species. 

To this inquirer has been sent a list of the 
names of producers of and dealers in cedar 
products in several of the regions mentioned, 
The inquiry is published with the hope that it 
will come to the attention of others who will 
be glad to get into communication with this 
inquirer, whose name will be supplied on re- 
quest.—EDpITor. | 


Plans for Real Estate Office 


I have a customer who is desirous of erecting 
a real estate office in a design a little out of the 
ordinary,-and I wondered if you had any photo- 
graphs which he might use. After getting the 
idea, the building could be made to suit as to 
size etc.—INQuIRY No. 1,762. 

[This inquiry comes from a New Jersey lum- 
ber dealer. It is published with the hope that 
readers of the AMERICAN LUMBERMAN may have 
photographs or plans that will meet this in- 
quirer’s needs. The name of the inquirer will 
be furnished on request.—EDITOR. | 
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An English writer in a let- 
ter upon the great diversity 
which exists in the methods of 


a very valuable crop. 
I began to cultivate the next 
crop of white 


Then| is very slow, and it does not 
pay to let them stand. The 


pine alone,| last twenty-five years of the 


selling building materialg says: 
“In timber measurement there 
is great scope for improve- 
ment. Some wood is sold by 
the load of fifty cubic feet; 
deals by the hundred of 120; 
planking by the square; cab- 
inet wood by the foot super- 
ficial |-inch thick; lath by the 
bundle, and there are some 
score of minor measurements 
in use in various parts of the 
country. 
* 8 @ 


TREES FOR TIMBER 


Having had considerable ex- 
perience in the growth of 
forest trees, perhaps | can 
write something on the sub- 
ject worth publishing. In 1788 
my grandfather built a saw- 
mill on the place | now own. 
By the year 1800 all the white 
pine on the place was ex- 
hausted, and the mill was 
abandoned. In 1809 he gave 
my father 100 acres and told 
him there was “brush” stuff 
on it to last him fifteen years 
for firewood. It consisted 
principally of yellow pine. My 
father let the young trees grow 
for about thirty years and then 
took out the yellow pine—not 





which | am now taking off. 
It has been trimmed out by 
me for the last thirty years, 
and the crop is worth at least 
$200 an acre. The owner of 
the adjoining woodlot—which 
is the same kind of land with 
the same kind of wood as mine 
— instead of cutting off the 
yellow pine thirty years ago 
as I did, allowed it to stand. 
The white pine had been taken 
off in the year 1800. For the 
last twenty-five years the yel- 
low pine has not increased in 
size, but has been dying of 
old age. The owner has not 
taken off enough in forty years 
to pay taxes, while the aged 
dying trees have encumbered 
the ground, preventing the 
younger crop of tres from 
growing. He ought to have 
had, and would have had, by 
proper management, as valu- 
able a crop of young white 
pine and oak as | have, but 
my crop is now worth more 
than twice as much as his. 
My experience is that it is 
most profitable to cut off your 
crop of timber in about thirty 
years, and allow a new crop 
to grow. After a certain age, 
the growth of most pine trees 





life of yellow pine trees does 
not add more than an inch 
to the diameter of the tree. 
1 differ with those who are 
alarmed at the proposed ex- 
termination of our forests. 
There is more timber today 
in this town than there was 
fifty years ago. Anthracite 
coal being substituted for wood 
as fuel, leaves our wood to 
grow timber, which is as prof- 
itable a crop for some kinds 
of land as anything else, pro- 
viding the owner is willing to 
wait twenty to forty years for 
returns.—Correspondent. 
* 8 * 


Central Rail- 
road Co. has come forward 
with the proposition which 
will have a tendency to in- 
crease largely the _ timber 
growth of parts of the State, 
by offering to transport trees 
at cost from Chicago to any 
station north of Bloomington 
(lll.), on the main line and 
Champaign on the Chicago 
branch; seedling Scotch 
larches, intended to be planted 
out at points and places with- 
in a reasonable distance of the 
company’s two lines of rail- 


The Illinois 


way. 
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Southern Pine Uppers Weaken as Demand Lightens 


The southern pine market is a trifle unsettled. Demand has 
been declining slightly since the first of June and many of the 
mills fearing this was the forerunner of a quiet summer have 
been making concessions on certain items of uppers in light 
call. However, such popular items as dimension and timbers 
have not been affected by the recession. Mill operators are 
offering the rainy weather in the North as an explanation of 
the lighter movement but in all probability it is due more to the 
extreme conservatism that has marked all northern buying this 
spring and the fact that June is ordinarily a quiet month. In 
the majority of the large northern cities, competition among 
the retail yards is so keen that buying is done on a price basis 
and, with the railroads rendering excellent service, the retail 
trade waits until supplies are low before placing orders and 
then shops around in order to take advantage of the lowest 
price. The situation in rural areas is much better, however, 
as excellent crop prospects are bringing in a flock of inquiries, 
which are taken as an omen of an active summer and fall busi- 
ness. The Texas building boom is keeping west-side mills well 
supplied with orders but the inactivity of the Florida trade is 
forcing the mills of that State into competition with the east- 
side mills and making it tough sledding for both. On the whole 
the outlook for future business is reasonably bright. Produe- 
tion for the week ended June 18 was less than one percent 
above orders and nearly six percent below shipments. It is 
true that order files showed some shrinkage but total bookings 
for the year are in excess of both cut and shipments. 


Production of Northern Hardwoods Shows Decline 


The volume of business in northern hardwoods is well sus- 
tained, and makes a favorable comparison with last year’s. 
Averages for the first twenty-four weeks of last year were: 
Production, 5,893,000 feet; orders, 2,763,000 feet. This year 
the averages were: Production, 6,281,000 feet ; orders, 4,044,- 
000 feet. It will be seen that the gain in the weekly average of 
orders was four times,that in the output. 

The market in general continues weak, though there have 
been no decided departures from the list, and this is the result 
largely of increasing production and larger stocks, as output 
for the first twenty-four weeks of the vear has been 48.5 mil- 
lion feet, or about 48 percent, ahead of the shipments. Cur- 
tailment has taken place in the first two weeks of June, the 
average cut of 177,000 feet showing a decline of 30 percent 
from the May average of 255,000 feet. Average cut for the 
second week in June gained 614 pereent over that for the first 
week, but there was a larger gain in orders, which in the first 
week amounted to 87 and in the second to 91 percent of output. 

suying is largely in small lots for immediate shipment. The 
automotive industries are taking good amounts, but furniture 
demand is slow. Trade with the flooring and millwork plants 
and the retail yards is improving. 


Large Proportion of Southern Hardwood Stocks Sold 


Although southern hardwood unsold stocks had shown in- 
creases during April and May, on June 1 they were about 19 
percent lower than on the corresponding date of 1925, and this 
fact explains the desire of many mills to fill out their holdings, 
Production continues to gain, and in the week ended June 12 
was 95 percent of normal, one of the highest points on record. 
The enlargement of output has led to deferment of purchases, 
though the average bookings per unit are maintained on a good 
level, and prices continue weak. 

Buyers appear to be counting too strongly on an increase of 
output that .will force prices to still lower levels, for the sta- 
tistical position of the mills is much stronger than would appear 
from the figures for recent weeks. On June 1, total stocks 
Were 21.2 percent covered by orders, against a cover of 17.7 


percent a year ago. Dry stocks of gum were 42.3 percent and 
of oak, 43.5 percent covered, against percentages of 32.9 and 
33.1 for June 1 last year. 


Increasing Activity in Northern Softwoods Trade 


Northern pine mills find demand active, orders for the week 
ended June 12 amounting to 8 percent above the cut, which. is 
maintained at former levels. Shipments for the year to date 
have amounted to 17 percent above output. Most of the busi- 
ness appears to be coming from the middle West, and orders 
are largely for hurry-up carlots of yard stock, though the 
movement of box has been increasing. Trade in the East is 
less active, and concessions are reported. The mills look for- 

rard to heavy fall demand from Northwest yards and large 
bookings of grain door material from the railroads. 

Bookings of northern hemlock mills during the week ended 
June 12 were the heaviest of the year to date, and almost twice 
the 24-week average. Shipments to date amount to 3 percent 
above the cut, and assortments are low and broken. Consump- 
tion has become active in Michigan and Wisconsin, and yards 
are demanding rush shipments. Prices remain at $4.50 off list. 

Kastern spruce production in New England has been increas- 
ing, and there are larger arrivals from Canada. Competition 
in the eastern market is keen, and buying is hand-to-mouth. 
Business is largely at $41(@@42 base for frames, but quotations 
are showing signs of softening. 


Hopes for Higher Fir Market Pinned on Shutdown 


Attention of the Pacific Northwest this week is focused spe- 
cifically on the proposed Fourth of July shutdown. There 
has been talk that such action would be taken in order to bal- 
ance supply and demand, but experience shows that any ces- 
sation of activity is usually brief. Assuming that the shut- 
down is for a minimum of three days, the concomitant cur- 
tailment would hardly take enough lumber off the market 
to cause any upward reaction in prices. The hope of the mills 
for a stiffer market this summer rests largely on the enforced 
curtailment that usually accompanies the fire hazard. Already 
some of the smaller mills have stopped sawing and logging 
camps are preparing to close down. 

In the meantime, the rail market is holding firm on nearly 
all items. The volume of inquiry from country yards of the 
middle West is expanding, but city trade is dull. The manner 
in which the rail business is holding up is in pleasing con- 
trast to the situation on the Atlantic coast, where concessions 
are still the rule. In California, labor troubles are holding 
up the movement in the north, while excessive supplies are 
curtailing demand in the south. Export business is light. 
Reports from the mills for the week ended June 19 shows 
bookings 4 percent above and shipments 8 percent below cut. 
Western Piners Find Competition Keen and Reduce Cut 

The movement of Inland Empire pines is smaller than it 
was expected to be at this time. Orders cover a good percent- 
age of the cut, but this is curtailed, amounting to only 84 per- 
cent of normal for the first twenty-three weeks of this year, 
compared with 115 percent for the corresponding period of 
last year. Nevertheless the excess of production over ship- 
ments in May was greater than in May of last year. Buying 
is very cautious, and prices of both yard stock and shop show 
declines. Greater activity in trade is expected when the grain 
growing Northwest States come into the market. 

California pine sales are of good volume for a season when 
a lull in trading is expected. Call for the lower grades has 
been active, and the movement of higher grades of yard and 
shop lumber has been stimulated by recent price reductions. 
But present levels are unsatisfactory to the mills, and some of 
them have curtailed their output. They are encouraged by 
the steadily improving demand from outside the State. 


Lumber Statistics Appear on Pages 54 and 55;Market Prices and Reports on Pages 87 to 94 
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“Research Opens Doors to 
Sales Opportunities — 


HAT lumber manufacturers and sales managers are 
greatly interested in and see the need of research 
work both in manufacture and distribution, as 

brought out in an editorial in a recent issue of the 
AMERICAN LUMBERMAN, is evidenced by the number of 
letters commenting on it that have been received by this 
paper. This editorial appeared in the issue of June 12, 
under the heading “Research Opens the Doors to Sales 
Opportunities.” In a letter of commendation and com- 
ment, C. L. Foretich, sales manager of the Bradley Lumber 
Co. of Arkansas, Warren, Ark., says: 


In my opinion you have hit upon the most vital need in the 
lumber industry. At the same time, just as much as research work 
is demanding in the selling end of the industry it is equally needed 
in the manufacturing end. What I mean is that those who for- 
merly were employed in the manufacture of lumber only have not 
reacted to the demand that is made upon them by the manufac- 
turer of lumber products. In transforming a board into a finished 
product at the mill, it is hard to impress upon those employed in 
the operation the value represented in the rough material. As a 
consequence, manufacturers attempting new methods, which econ- 
omy now demands, find that those employed do not have the neces- 
sary respect for the raw material used and these operations suffer 
a waste out of proportion to what it should be. This is an im- 
portant subject and requires delving into at great length; and 
unquestionably the sales end of the industry is called upon to take 
the lead in this research work and work in closer harmony with the 
actual manufacturing processes than ever before. [A further elab- 
oration of the thoughts of Mr. Foretich on this subject are printed 
on the front page of this issue.—EDITOR. | 


HIS editorial is just exactly in line with my own ideas 
and I enjoyed it very much, is the message that 
comes to the AMERICAN LUMBERMAN from A. H. 

Landram, sales manager St. Paul & Tacoma Lumber Co., 
Tacoma, Wash., who is counted among the most progres- 
sive merchandisers of lumber in the Pacific Northwest. 
Further elaborating his thought on this subject, Mr. 
Landram says: 


To sum it up briefly, I think the lumber industry might also be 
accused of criminal neglect in its failure to conduct any research 
work for the benefit of the industry to improve the products, to 
salvage waste or better to serve the public. I think the lumber in- 
dustry, particularly of the Northwest, might well be compared with 
the packing industry as it was some years ago when, I have been 
informed, it was in a rather precarious position. That industry 
discovered ways and means of converting products then considered 
waste into usable and marketable products, with the result that the 
industry was put on its feet again. In other words, profits were 
taken out of the byproducts, but I do not think that the lumber 
manufacturing industry of the Northwest will take any considerable 
profit from the business until it pursues a similar course. It is not 
reasonable, in fact it is inconceivable, to think that a business can 
continue to be profitable in this modern day and age when con- 
verting only 25 percent of its raw product into usable commercial 
lumber, the other 75 percent being wasted. 


NE of the ardent advocates of greater refinement 
of lumber at the source and of more intensive re- 
search for better methods and enlarged markets is 

W. M. Nichols, resident manager of the Pioneer Lumber 
Co., Elrod, Ala. Ina letter to the AMERICAN LUMBERMAN, 
commenting on the editorial, “Research Opens Doors to 
Sales Opportunities,” Mr. Nichols says: 

_ There is great need today of salesmanship founded upon the in- 
timate knowledge of lumber itself and consequently its utilization, 
and this editorial is timely and of great importance. This need will 
become more and more mportant as we progress in the campaign 
to bring lumber—that is wood—to the attention of the public. There 
is great need for more intensive work on the part of the salesmen 
in developing new uses and new markets for wood. But first it will 
be necessary for more manufacturers to perfect selling organiza- 
tions that are capable of applying themselves intensively to the 
problem of merchandising wood for its present uses. The problem 
is so huge, so far reaching, that one hardly knows where to start. 


——_. 


Editorial Strikes 
Responsive Chord 


Research in the present field of lumber uses to a certain extent 
has been an accomplished fact for some time, so that now we have 
our standardization program having to do with quality and size of 
different items in lumber and our wood utilization program having 
to do with functions suggested by the title. It is noteworthy that 
the first details that the National Committee on Wood Utilization 
found necessary to handle were improvements on past practices, 
particularly in the seasoning of wood in order to maintain the 
position of wood at its present level in the economic structure of the 
country. 

However, studies of this kind for the preservation of present 
markets, the regaining of markets lost to other materials, and the 
creating of new markets all can be carried on at the same time, 
It seems that no basic material presents the opportunities or founda- 
tion for successful research as does wood, and it is my opinion that 
the possibilities for results are very much worth while striving for. 


ROM the Pacific Northwest comes from a prominent 
manufacturer an endorsement of this editorial in a 
letter from Ralph H. Burnside, general manager 

Willapa Lumber Co., Portland, Ore., who says: 


I am very much pleased with the editorial in the June 12 issue, 
entitled, “Research Opens Doors to Sales Opportunities.” I think 
it is very much to the point. Sawmill operators have been too much 
disposed to move along the lines of least resistance and, as suggested 
in the editorial, have been too much disposed to make price the 
controlling factor in forcing sales. 

I firmly believe that the manufacturer who will intelligently spend 
the proper amount of money and effort in finding new uses for his 
product and who has the courage to ask a price for what he sells in 
these unbeaten paths will find a substantial reward. 


OMMENTINGon the general subject of a closer study 
of lumber uses, E. J. Hurst, general sales manager 
J. J. Newman Lumber Co., Brookhaven, Miss., says: 


This matter already has had some thought on the part of the 
lumberman and at the annual meeting of the Southern Pine As- 
sociation an additional appropriation of 2 cents a thousand feet 
was made for the purpose of more intensive field and publicity work. 

There have been a good many extravagant claims made by sub- 
stitute manufacturers, and while no doubt some of the substitutes 
have a place in the commercial field, they are more or less untried; 
consequently, some of the claims made for them are not well 
founded. . At any rate, they are not justified in bolstering up their 
own products by defaming wood which has been used as a satis- 
factory construction material for generations and has long since 
passed the experimental stage. 

Further research will no doubt suggest itself from time to time 
as the lumbermen get deeper into this problem of trade extension. 


NOTHER alert sales manager who agrees with the 
AMERICAN LUMBERMAN on the matter of the ne- 
cessity of research is Frank R. Watkins, sales man- 

ager, Exchange Sawmills Sales Co., Kansas City, Mo. In 
a letter he says: 


The facts cited in this article are often talked about by lumber- 
men. There seems, however, to be inborn and ingrained in every 
lumberman on both the production and the sales sides the question 
of price and the emphasis on the production. Other industries think 
nothing of spending millions of dollars in research, and feel well 
repaid for their pains. Thousands of tests are made and thousands 
fail, but finally a successful test is made and a new product evolved 
and the failures are generally well warranted. Nothing like that 
has ever gone on in the lumber business. An illustration in concrete 
form is the failure of the lumber industry ever to make any am- 
bitious attempt to discover a method of fireproofing or fire retarding 
in wood, and yet hardly any one could be found but who would admit 
that several millions of dollars might be spent in attaining this 
end, with many millions more in profit as a result. Maybe it can 
not be done, but some half-wit will come along some day, not 
knowing that it can not be done, and will succeed in doing it. 

The trouble with most lumbermen is their “practical” natures; 
they work out in their minds the impossibility, rather than the 
possibility. I venture to say that nine out of ten manufacturing 


lumbermen, when presented with some new method, either of pro- 
duction or selling, will go on record promptly with objections and 
reasons why the method would be unsuccessful. As you well know, 
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millions of feet of lumber are shipped every year in the rough or 
surfaced to some square size, to be cut up and reformed and re- 
molded at high price plants in the North, in the meantime all of 
the freight having been paid on the waste material. 

The trouble is not alone in the producing end of the business, 
but has been educated into the consuming end. Carpenters and con- 
tractors are notoriously backward, and for hundreds of years have 
been fabricating houses and buildings in the same old method. Im- 
provements that have been made in a general way have been made 
by machinery men. Nails were hardly invented by the lumber 
industry. On every house job one can see short pieces of lumber 
being cut off and wasted, with the expenditure of skilled time. 
Searcely any standardization in sizes at the job is customary, and 
yet steel and bricks and cement blocks, and other partly manufac- 
tured materials of that kind come in known and established stand- 
ards to fit certain measurements in construction, and the lumber 
must be sawed and trimmed and molded to match the standards 
established by brick and mortar. Once in a while one sees isolated 
attempts to correct this situation, but they are not often taken up 
enthusiastically by the actual users. 

Most big changes in civilization occur through slow evolution, 
but the lumber industry seems to have no power:of evolution, seeking 
preferably the channels of least resistance and then lamenting the 
over-production or under-consumption or the hazardous markets. 
You have a big thought in this article, but I believe the most diffi- 
cult thing to do is really to get the lumberman and the lumber user 
to see that it is a big thought. Even the appearance of a beginning 
on the problem would be encouraging. 


N a letter commenting on the AMERICAN LUMBERMAN’S 
editorial on “Research Opens Doors to Sales Oppor- 
tunities,” George A. Houston, manager lumber sales, 

Long-Bell Lumber Co., Kansas City, Mo., says: 


I agree with you that there is great need for more intensive work 
on the part of the salesmen in particular and the industry in general 
in developing new uses and markets for wood, and it might interest 
you to know that we have three special salesmen doing just this 
sort of work along with their other duties, and we are trying to 
impress upon all of our salesmen the opportunities in this field. 
Every effort should be made to increase this kind of work, and it is 
gratifying to note that some of the associations now are doing this 
and expect to increase their research work as rapidly as possible. 


From O. N. Cloud, sales manager, Peavy-Byrnes Lumber 
Co., Shreveport, La., comes this terse comment: 


Have just read in your issue of June 12 the editorial on “Research 
Opens Doors to Sales Opportunities.” It’s good—commendation. 


RED C. KNAPP, president of the Peninsula Lumber 
Co., Portland, Ore., who is one of the enthusiastic sup- 
porters of the work being conducted by the West 

Coast Lumber Trade Extension Bureau, believes that re- 
search and advertising go hand in hand. In a letter to the 
AMERICAN LUMBERMAN, he says: 


You certainly are to be commended for your editorial on “Research 
Opens Doors to Sales Opportunities.” It is timely and to the point. 
There is no question but what the lumber manufacturers have been 
very slow to avail themselves of the opportunities which in other 
lines of trade have been seized and capitalized. However, at last 
there seems to be an awakening in the fraternity. Research and 
advertising will put the lumber business on “Easy Street” and lum- 
bermen can carry out successfully plans along these lines without 
using any great amount of gray matter. All they have to do is to 
get in step with the steel industry and do a little substituting on 
their own side of the fence. Or, if the lumberman has any objection 
to following the advertising and research plans of his steel corpora- 
tion neighbor, he can go over to another field and follow in the steps 
of the cement man, the brick man, the tile man or the asbestos roof- 
ing man. Every one of these industries using natural resources 
is extremely prosperous today. The lumber industry is the only 
exception. The lumberman not sold on these two ideas or too selfish 
to do other than to walk under the umbrella carried by his neighbor 
will raise the objection that it is impossible to improve the condi- 
tions for the reason that there is too much raw material. This argu- 
ment really is a joke; for we have seen the steel industry, drawing 
its raw material from the northern half of Wisconsin and the east- 
ern half of Minnesota and from sources absolutely uncontrolled, 
emerge from chaos to solid and substantial business through the 
channels of research and salesmanship; and we have seen the 
cement business, which is able to draw its raw material from almost 
any farm within a radius of 500 miles of Chicago, adopt the same 
tactics and secure the same results. 


EORGE A. TOWNSEND, general sales manager, 
Great Southern Lumber Co., Bogalusa, La., who is 
responsible for the marketing of a production of 

1,000,000 feet daily of southern pine lumber, in a letter to 
the AMERICAN LUMBERMAN, commenting on the editorial 
in question, says: 

You are certainly on the right road with your suggestions and 
recommendations. The lumber salesman today should be eternally 
and everlastingly searching for new uses for wood, both to the end 
that higher grades can be secured from lower grade stock through 


remanufacture, and to the end that waste will be worked up more 
closely. 








DuLUTH, MINN., June 21.—Experiments seeking to make 
artificial snow for movie studios have been started at the G & W 
Refrigerator Co.’s plant at Cloquet, Minn. Waste shavings are 
being used in the tests. 

Discussing this latest proposal of the Weyerhaeuser inter- 
ests at Cloquet to utilize the sawdust and waste materials of 
their sawmills and woodworking plants, Fred Geisler, manager 
of the refrigerator plant, said that sixty carloads of shavings 
produced at that plant every month are now being burned 
as waste material, and that for some time efforts had been 
made to utilize them without success. Hopes, however, that 
something might at last be done with shavings were inspired 
by the recent discovery that bleached cornflakes turned out 
by a Minneapolis milling company had proved highly success- 
ful in the studios as artificial snow, which has prompted his 
company’s investigation into the possibility of using white 
pine shavings for the same purpose. 

Moving picture studios consume large quantities of artificial 
snow, a single scene often requiring the use of fifteen or sixteen 
carloads of it. Until the discovery of bleached cornflakes, mica 
dust was used for the purpose almost exclusively. “There is 
every reason to believe that we can make artificial snow from 
wood shavings cheaply, both for use as commercial snow 
and for bulk uses in such places as moving picture studios 








A New Use for Wood—Making Snow 
of Shavings 


and the like,” said Mr. Geisler, an authority on the subject. 

The slogan “Find a use for everything from three inches 
in size up,” has been a stimulus to employees of the woodwork- 
ing establishments at Cloquet for some time. It is hoped that 
eventually tops and limbs of trees will be brought in from 
the woods to the plants there in the same way that trunks 
of trees are now brought to the sawmills. 

The Wood Conversion Co. at Cloquet is conceded to have 
achieved a remarkable success in the manufacture of its 
Balsam-Wool product. It has proved to be a satisfactory fire 
resistant insulation for houses, ice boxes, refrigerator cars 
and many other uses. It is made of leftovers from the paper 
mill. The wood fiber used is of a knotty substance that will 
not pass through the screens at the paper mill. That material 
is put through a sulphite process, fireproofed and delivered 
to the Balsam-Wool mill where it is put on a huge machine 
after being ground to individual fibers, and after a treatment 
with a substance designed to give adhesion it is brought out 
in a sheet of insulation material. It is claimed for Balsam- 
Wool that it is the lightest and most efficient insulation on 
the market. The company manufacturing Balsam-Wool has 
experienced a remarkable expansion in demand for it, and its 
plant is working twenty-four hours a day and is finding a 
ready market in the neighboring States for all it can produce. 
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Winter Garden Section of Texas Shows Astonishing Development— 
Lumberman Envisages Big Future and Helps Finance New Settlers 


One reason the Realm likes Texas and 
writes about it rather frequently is that this 
big State has many different kinds of lum- 


ber retailing. If a person searches a little 
he can find almost any type of lumber busi- 
ness being pushed along with energy and 
vision; and in the course of his search he 
will find new and suggestive methods of 
merchandising, fitted accurately to the con- 
ditions under which they are used. Some of 
these methods, exaggerated because the set- 
ting of the business is so unusual, illus- 
trate in a striking way the vitality of busi- 
ness principles and the great variations of 
which they are capable. A person finds old 
and well built communities where lumber 
selling must be very exact and careful, 
where possible margins are not large, and 
where every little advantage must be fol- 
lowed up with care. He finds others where 
the rush of pioneering makes it necessary to 
handle trade with 
big, bold strokes of 
the brush; for here 
the important thing 
is to get the. latent 
riches of the coun- 
try unlocked quickly, 
and the saving of 
little losses is rela- 
tively unimportant 
as compared with the 
chief object of serv- 
ing a strenuous, 
young population. 
He finds big cities 
where rapid growth 
strains all the sound 
machinery of finance; 
and he finds little 
villages where the 
old life of the ranches 
mingles with the new 
life of the farms. In 
all these places the 
dealer has to be very distinctly a part of 
the life of his community. He must under- 
stand its industry and problems as accu- 
rately as he understands his own; for it is 
his big job to serve this unfolding life, and 
he succeeds only as he does understand and 
serve his community. 


The Winter Garden of Texas 


lor these and for other reasons we were 
happy to accept the invitation of A. B. May- 
hew to visit his line of yards that centers at 
Uvalde, a growing little city some hundred 
miles west of San Antonio. Mr. Mayhew has 
won the reputation of being a keen mer- 
chant and a leader in Texas association 
work. He is a former president of the State 
association and one of the founders of the 
new line-yard auxiliary that was formed last 
spring for the purpose of giving special 
attention to line-yard problems in a way that 
the older organization could hardly do. He 
has been a Texas retailer for many years 
and has sold lumber in a number of cities. 
But for more than a decade he has been 
operating in and around Uvalde in one of 
the most interesting and enterprising sec- 


Hor 


tions of this extensive and amazing State. 

Many people are hearing about the “Win- 
ter Garden Section” of Texas these last few 
years, for it is rapidly changing from range 
country into a land of farms. The name was 
first applied to a big ranch and later came 
to be associated with this whole section south 
of Uvalde, reaching to the Rio Grande. Many 
of you northerners who bought spinach in 
the market while the snow and ice were still 
covering your neighboring fields and farms 
were patronizing this new country. The 
newcomer, especially if he visits it in the 
early part of the year, looks at it in amaze- 
ment. The harvesting season lasts until 
some time in May, and the planting begins 
in September. The visitor probably brings 
some preconceptions with him which he 
rapidly changes. If he has read the sta- 
tistics of the shipment of spinach and onions 
and lettuce he may have imagined it as an 





ne office of the Mayhew Lumber Co. at Uvalde, Tez. 


area of crowded farms with every inch cul- 
tivated; for only in this way, he thinks, 
could so many carloads of vegetables be pro- 
duced. He is surprised, then, to ride through 
miles of ranch land; most of it under fence, 
to be sure, but covered with mesquite and 
prickly pear and a wilderness of wild flowers 
and some sparse grass. He guesses that it 
looks quite as it did when Sam Houston and 
his little army won Texas independence 
ninety years ago. But if he has formed his 
conception of western Texas from the Wild 
West magazines and looks for nothing but 
ranches and cowpunchers, he is equally sur- 
prised to come upon vast areas under care- 
ful cultivation. The delicate green of onion 
fields stretches away as far as he can see. 
Swarms of Mexicans are at work cultivating 
or harvesting. Brimming irrigation ditches 
and flumes and big pumping plants are sup- 
plying the water needed to make this fine 
soil produce crops of a value to cause a 
northern or eastern farmer to stare. Your 
visitor soon discovers that the old and the 
new are mingled; that ranches of many 
thousands of acres adjoin cultivated tracts 
in a strange pattern. 


The farms are gaining on the ranches, but 
the vastness of the area makes the transfor- 
mation a gradual one. There are slight 
variations of soil that are not apparent to 
the uninformed but which are plain to the 
person who knows the country. Water is 
quite plentiful, as compared with other sec- 
tions of so called dry country, but it is not 
equally available. It is taken from the 
rivers or from wells. Flood waters are im- 
pounded behind big dams. In some places 
this imprisoned water can be made to flow 
by gravity on to the fields, and in others it 
must be raised by big pumps. So while the 
people say very truly that water is plentiful, 
the further fact is apparent that in certain 
places it is more available than in others; 
and this difference serves to locate the 
farms. The ranches are being cut up, and 
more irrigation projects are being perfected. 
But rapidly as this is being done there still 
remain vast tracts of 
land not yet under 
cultivation. 

It is a young coun- 
try in an agricultur- 
al way, and it offers 
large rewards and 
also certain risks. 
The incapable and 
the rash and those 
who do not take time 
to learn can fail here 
as they can any- 
where. The capable 
and careful can make 
large and rapid re- 
turns. It is a land 
of young men; those 
young in spirit. It 
has its share of gray 
heads, but under 
what gray hairs we 
saw there seemed to 
be the vigor and 
courage and daring of youth. An empire 
is being created with a steady rush of de- 
velopment; and empire builders almost in- 
variably are young men, no matter what 
their age in years may be. 


Frenzied Promotion Absent 


So far this Winter Garden country seems 
to be opening up in a natural way, with a 
minimum of frenzied promotion. The latter 
may come in time, for the ranch land lies 
there waiting for the promoter to boom it. 
But one could hope that by some miracle 
of restraint the professional promoter might 
stay out. This creature has worked his will 
on many garden spots, luring the unwary 
to undertake projects equally beyond their 
financial capacity and their knowledge, and 
he may yet do his unsavory work here. In 
fact, in certain places beyond the borders 
of the territory covered by Mr. Mayhew’s 
yards we heard rumors of his activities. He 
brings in carloads of farmers from distant 
States, or clerks or school teachers or pro- 
fessional men whose health has broken under 
the confinement of indoor work. He shows 
these people the wonderful farms created by 
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those who have known how, he tells the 
amazing stories of the returns made by the 
experienced and capable, and then he assures 
these innocent persons that this other land 
js just as good and that they can soon have 
farms just as attractive and prosperous. 
There is a large measure of truth in what he 


says. The land, much of it, is just as good. 





Courtesy Southern Pacific Co 
The beautiful, tree-shaded picnic grounds at Uvalde, Tez. 


Perhaps water is available or can be secured. 
The splendid climate with its floods of sun- 
shine is available everywhere. But what 
about the capacity, the financial backing and 
the persistence of the prospective buyer? 


Offers Large Opportunities 


But even so, many of these novices pull 
through. If they do not extend themselves 
too much, and if they are patient and take 
the pains to learn, they can come through 
to prosperity. Many of those who do not, 
could have done it with proper advice. The 
Winter Garden country is eager for settlers 
of the right kind. It extends them a wel- 
come and a kindly interest. In fact, I can 
recall few if any other places where there 
seems to be such a spirit of fine neighborli- 
ness or such a feeling of partnership in a 
great and engrossing enterprise. A man can 
get sound advice by asking any old timer, 
and if he does this and follows the advice 
the chances of his coming through are as 
good here as in any new country and better 
than in most. The fact that the professional 
promoter has centered his work in other 
parts of the State and has largely let the 
Winter Garden alone has kept land values 
comparatively low. Men go to other sec- 
tions and pay ten times as much per acre 
for land that will produce only the same 
kinds and the same amount of crops that 
this land will produce. These Winter Gar- 
den people have as good access to markets, 
as good a supply of. Mexican labor, as good 
soil and sunshine and as much water; and 
because of the reasonable price of the land 
they have a much easier time getting estab- 
lished here than in other sections. 

Well, this is the sort of place in which 
Mr. Mayhew. does business. Because we 
have made special mention of the influx of 
newcomers and the clearing and farming of 
new land we do not mean that in every sense 
it is anew country. It is, in fact, old. The 
cattlemen have been here since early times. 
The towns and villages are growing rapidly 
to supply services to the farmers, but many 
of them have been here for long periods. 


Some of the most successful growers and 
shippers of vegetables count themselves old 
timers. The old ranch life continues and 
yields to the new farm life as population 
grows, flood waters are conserved and north- 
ern markets develop. All these things go on 
rapidly; but the new settlers quickly fit into 
the scheme of things, are tanned by the 
Texas sun and wind, 
catch the big urge of 
empire building that 
is in the air and very 
soon are _ indistin- 
guishable in appear- 
ance, energy, belief 
in the future of the 
section and capacity 
for carrying it for- 
ward successfully. 


Extended Credit 


Necessary 


You would expect 
that a lumberman 
who really caught 
the swing of this big 
movement and who 
made himself a part 
of it and aspired to 
grow with his com- 
munity would’ do 
business in a way 
different from that 
followed in a com- 
munity that has harnessed its natural re- 
sources and is holding its own or growing 
as the country as a whole grows. This is 
very true of Mr. Mayhew; or at least it 
seemed so to us. Your lumberman in an 
old and well stabilized community sees occa- 


‘ sional chances to expand his business by aid- 


ing in projects for community growth. Mr. 
Mayhew sees such an opportunity in almost 
every sale. Your stable yard is careful and 
even niggardly in extending credit. It has 
to be, for a possible loss is not and can not 
be immediately offset by the expansion of 
community business. But Mr. Mayhew is 
not niggardly of credit. He pays close 
attention to. credits, but he follows a general 
policy that is suitable here but would not 
be suitable under other conditions. He says 
it is not his policy to restrict credit. After 
taking certain reasonable precautions he lets 
a customer have ex- 

tensive credit that a 

New York or an In- 

diana dealer would 

consider very risky 


indeed. He does it 
because here credit 
is necessary. With- 


out it the develop- 
ment of the section 
would be at an end. 
A young fellow of 
energy and ambition 
undertakes a farm- 
ing project that is 
going to extend him 
beyond the limit of 
safety as such things 
are determined in an 
older community. If 
he fails he fails 
pretty badly. But if 
he succeeds he succeeds handsomely. He 
will expand his farm, build new buildings, 
buy more equipment, be an important source 
of revenue. Mr. Mayhew in a certain way 
goes into partnership with him and helps 
him along. Under such conditions it is fair 
and proper that margins of profit should be 


wide enough to take care of these losses. 
And considering all things, losses are not 
large. In a year when the breaks are a little 
worse than usual they may amount to two 
percent of gross sales. That is unusual. But 
Mr. Mayhew says he is not worried if they 
reach one and a half percent. For the risks 
that result in these losses are the risks that 
help to build and develop the country. 
Lumberman Community Engineer 
Mr. Mayhew has so organized his business 
that he gives much of his time to financial 
matters. He does the buying, pays the bills, 
handles the loans and collections, watches 


‘the risks, advises with his customers, knows 


their markets, encourages those who are dis- 
couraged and salvages what he can when an 
occasional customer fails. Credits are of 
necessity a big part of his stock in trade. 
Credits are long down here. In the first 
place there is the old ranch or plantation 
tradition of paying but once a year, when 
the crop is marketed. In addition to that 
is the further custom of paying only when 
there is a crop. There are few failures; but 
once in a while crops are light or markets 
bad; and in such an event it is expected that 
accounts will be carried over. It must be 
done; for the debtor has no source of rev- 
enue except his crop or his cattle, and if 
given time enough he will nearly always 
pull out. Otherwise he is bankrupted, and 
an important unit of community production 
is simply put out of business, and the com- 
munity itself is to that extent poorer. These 
accounts, I understand, are put into inter- 
est-bearing notes. It will be clear, I think, 
that under such conditions Mr. Mayhew is 
quite right in considering his big function 
to be that of finance officer for his company; 
and that one of his important duties is to be 
a sort of community engineer. He said very 
emphatically that he did not consider it the 
part of sound business for him to keep his 
books clear of accounts. He is located in a 
strategic position; and if he were to be hard 
boiled about refusing credit he could easily 
slow up the big sweep of growth. He takes 
care of his accounts, but he does it in a way 
that suits local conditions. 

He calls his a lumber company, and so 
it is. But it is much more than a lumber 
company. He handles other lines of mer- 


chandise that fit in well with the sale of 





Onion fields in the Winter Garden section of Texas, with shipping crates 


ready for filling 


lumber. Last year his lumber sales amounted 
to some twenty-two percent of his total 
sales. A line that brings in a larger volume 
of sales than lumber is farm machinery. 
That ran, I believe, well over thirty percent 
of his sales last year. It works out some- 
thing like this. A man buys a piece of land. 
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He will want a house and certain other build- 
ings, and he buys the lumber to erect them. If 
it is new land, taken from some ranch that 
has been divided up into farms, he must clear 
the mesquite and prickly pear from it. One 
of Mr. Mayhew’s stores in thirty days last 
spring sold twelve dozen axes, twelve dozen 
grubbing hoes and eighteen dozen handles. 
The owner will immediately need farm ma- 
chinery to cultivate his land. He will need 
water on it, and in many cases this involves 
wells. If he gets his water from wells or a 
river he will need a big pumping outfit, so 
the Mayhew stores sell pumps and big gas 
engines. They sell tractors. They also sell 
repairs for all these machines, and the re- 
pair business is large and easily handled. 
This year there was a large crop of oats; 
and the binder repairs sold by the Mayhew 


stores rose to astonishing figures. While 
we were in the country there came a heavy 
rain at a time to assure that the oats would 
reach their very best; and Mr. Mayhew re- 
marked that the rain made it necessary for 
him to order another carload of binder twine. 
He handles farm harness, general hardware, 
guns, fertilizer and so on. 


Sells Many Shipping Crates 


Then the Mayhew line handles another 
item that we must reserve for a later ar- 
ticle, for to my mind it is one of the most 
interesting and perhaps the most charac- 
teristic of the company; marking it as in 
a certain real sense a public service cor- 
poration, tying itself up as it does in point 
after point to the expansion and development 
of the three counties in which these yards 


News and Business Ideas 


Pushing an Unpopular Line 
If anyone is looking for ‘‘a side line’’ to 
handle on the ‘‘instalment plan’’ he may possi 
bly gain an idea from a press dispatch appear 
ing in a Chicago daily 


newspaper 
reading as follows: 


recently, 


BUY OWN COFFINS ON TIME 
200 to Use Caskets as Cedar Chests 
Until Needed 
NEWCASTLE, Dew., June 7.—About 200 
residents here bought coffins on the in 
stalment plan from a salesman who con 
ducted a house-to-house canvass The 
coffins will be used as cedar chests and 
couches until death permits the use for 

which they were manufactured. 

While this item seemed to possess the ear- 
marks of being one of the crop of fake yarns 
that seem annually to break into the news 
papers at the opening of the ‘‘silly season,’’ 
the retail editor thought that possibly it might 
have some slight basis of truth, and accordingly 
requested J. T. & L. E. Eliason, lumber dealers 
at Neweastle to give us the facts, which they 
have kindly done, as follows: 

There is a certain element of truth in the report 
that a salesman with a number of chests on a truck 
did make somewhat of a canvass of the town along 
the lines described in the article. 

To my knowledge, he interviewed two men who 
have since died. He evidently had an uncanny 
sense of the fitness of things. I am not aware of 
any actual sales that he made. This may be due 
to one of two things: Either the residents of our 
town were too live for such a commodity; or our 
eastern conservatism rather rebelled at the inno- 
vation. 

At any rate, the absence of sales was not the 
fault of his initiative or resourcefulness. One of 
the points which he emphasized particularly was 
that by buying now it was possible to get one 
which would be a correct fit with no possibility of 
crowding or of being unceremoniously ‘pushed 
down” in order to get the lid tightly closed. 

We hope that we have given you the essential 
facts which you would like to have. 

Is this another ease of good salesmanship 
gone wrong? 


Sean aaaaaaaae 

Line-yard Companies Consider Taxes 

MILWAUKEE, Wis., June 21.—A ‘‘ foreign 
corporation committee’’ to submit to the Wis 
consin Retail Lumbermen’s Association definite 
matters on which assistance is desired, such as 
income tax, interpretation and the application 
of the mechanie’s lien law, traffic and trans- 
portation in connection with Wisconsin rail- 
road commission, fire insuranee rates, work 
men’s compensation rates and classifications, 
and other things, developed out of the meeting 
of representatives of the lineyard companies 
held in Minneapolis on June 17. The companies 
represented, and those which sent their regrets 
at not being able to have a representative at 
the meeting, are foreign corporations but main- 
tain yards in this State. 

The meeting was called to discuss the present 
tax situation in Wisconsin and the regulations 


of the State with regard to foreign corporations 
operating therein. The companies are com- 
plaining that they are compelled to pay higher 
taxes in Wisconsin than in other of the States 
in which they operate, and that they must give 
a complete report to the Wisconsin tax com- 
mission of the business done outside of Wis- 
consin. 

Secretary Don Montgomery, of the Wisconsin 
Retail Lumbermen’s Association, opened the 
meeting and introduced James T. Drought, 
Milwaukee, general counsel for the association. 
Mr. Drought requested that those present out- 
line their criticisms, complaints and troubles 
with the Wisconsin income tax law. It was 
learned that some of the companies had no 
trouble, while others seemed to have more than 
their share. Mr. Drought answered the ques- 
tions put to him, citing Wisconsin supreme 
court decisions and decisions of the Wisconsin 
tax commission. 


and stores operate. This is the sale of bas- 
kets for shipping spinach and of crates for 
shipping onions. The sale of these articles 
exceeds in money value the volume of lumber 
handled by the yards. It is a highly spe- 
cialized business, one requiring exact 
knowledge and real business imagination, 
This line bears a reasonable but not a large 
profit; for Mr. Mayhew says that by doing 
his part in this way to foster the great indus- 
tries which are making the Winter Garden 
country wealthy, he is building his own mar- 
ket. By taking much of the excessive cost 
and worry out of this part of his customer’s 
business he builds goodwill, and he helps 
earn the money that later comes back to him 
in the purchase of lumber and machinery, 
The Realm will try to describe this phase of 
the business next week. 


for Retailers 


According to the reports it appeared that 
most of the difficulty was due to the filing of 
returns on the apportionment or allotment basis 
rather than on the segregated basis, and the 
solution appears to be in laying the individual 
cases before the Wisconsin tax commission and 
obtaining permission to file returns on the 
segregated basis. 


An Informative “‘Broadside”’ 


The latest of the series of ‘‘information bul- 
letins’’ in the form of broadside folders issued 
by the Central Coal & Coke Co., Kansas City, 
Mo., on behalf of the Oregon-American Lum- 
ber Co., Vernonia, Ore., a subsidiary of the for- 
mer company, is an unusually informative piece 
of advertising literature. The folder is beau- 
tifully illustrated with large pictures in natural 
colors showing some of the magnificent stands 
of old growth yellow fir in the timber holdings 
of the Oregon-American Lumber Co, along the 





Austin P. Sanborn as follows: 





sell your material. 


the same method.” 





This Week’s “Timely Tip” 
Making the Truck Create Sales 


Here is an excellent idea for creating business, successfully used 
by the A. M. Sanborn Lumber Co., Chapman, Kan., and described by 


“T will tell you about an idea for creating new business which has 
produced very good results for us. 
around to our other yards with our Ford truck, we asked ourselves 
the question why we should not make it do some advertising for us. 
The outcome was that we placed on each side of the truck a sign 18 
inches high and 5 feet long. One of 
the signs advertised machine sheds, 
as follows: ‘16x30 machine sheds, 
$120. Shelter your machinery this 
winter in a good shed. It pays. See 
us for plans.’ 
a cut of a machine shed. 

“The sign on the other side of the 
truck read: ‘14x48 cattle shed, $165. 
Surprise your cattle by providing 
good shelter for them this winter. 
See us for plans.’ This sign had a picture of a cattle shed. 

“These signs are all painted in color and are very attractive. This 
is our idea of creating business. Sell the idea and you are bound to 
We have changed these signs since the above 
snapshot was taken, and are now ‘selling’ entirely different ideas by 


Watch for Next Week’s “Tip” 


As we do considerable running 


This sign also bore 
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Nehalem River in Oregon. The series of which 
this folder is a unit has for one of its purposes 
that of informing the lumber trade and the in- 
dustrial world of the tremendous advances be- 
ing made in scientific lumber production, and, 
in particular, the dependable success of modern 
kiln drying methods, insuring the lumber reach- 
ing the customer in perfectly seasoned condi- 
tion. In this connection, it is interesting to 
know that because of the increased demand for 
its kiln-dried old growth. yellow fir lumber, 
the company has installed six new drying kilns 
at the Vernonia plant, making a total of thirty- 
four, giving a present drying capacity of 425,- 
000 feet a day. 


Rate Reductions Are Announced 

MINNEAPOLIS, MINN., June 22.—Announce- 
ment is made by the Northwestern Lumber- 
men’s Association of receipt of the new tariff 
giving the reduced rates on lumber and forest 
products from the north Pacific coast to points 
in Jowa and southern Minnesota. These vedue- 
tions are effective July 12, in accordance with 
an order from the Interstate Commerce Com- 
mission in I. C. C. Docket No. 14494, Burling- 
ton Shippers’ Association and Southeastern 
Iowa Retail Lumbermen’s Association vs. A. T. 
& 8. F. Ry., et al. 

The tariff authorizing similar reductions 
from California producing points has not yet 
been received but these decreases also are ef- 
fective July 12. 

Interested persons desiring further informa- 
tion concerning the new rates can obtain same 


him. And the desire to own one’s own home is 
a similar one, and is proportionately worth as 
much. 

(‘SEG 2242822 


Comments on Recent “Timely Tip” 


We have had a number of very interesting 
letters from retailers commenting upon a sug- 
gestion with regard to ‘‘ Making out the bill’’ 
embodied in the ‘‘Timely Tip’’ appearing on 
page 43 of the June 5 issue of the AMERICAN 
LUMBERMAN. Last week we printed some com- 
ments by an Indiana retailer, in which he took 
the position that, except in special cases, a 
lumber bill should be fully itemized. In a let- 
ter received this week from F. M. Hartley, of 
the Ives-Hartley Lumber Co., Baldwin City, 
Kan., commenting upon the original ‘‘Tip,’’ 
he says: ‘‘It is quite true that a good many 
people do not understand a lumber bill, and I 
might say that it is very seldom that we item- 
ize bills any more. In fact, we hand the 
original tickets to customers who do want to 
know the items that they have bought, but in 
most cases the purchaser does not carry them 
away with him.’’ 

'aeaeeeaeaaaeae 

Several Changes Are Announced 

MINNEAPOLIS, MINN., June 22.—Several an- 
nouncements involving changes and expansion 
in the lumber industry were made in Minne- 
apolis in the last few days. 

Dean L. Glenn, assistant general manager of 
Thompson Yards (Ine.), and J. J. Dahl, man- 
ager of the Fargo (N. D.) division of the com- 
pany, announced purchase of the holdings of 


plant in Minneapolis was visited by a disas- 
trous fire, announced plans for improving and’ 
expanding the yard. A large shed, which is to 
be 200 by 56 feet, now is being built which 
will be used as storage for dry stocks. Other 
buildings also are to be constructed to increase 
the facilities. 

Recent purchase of the lumber business of 
Peterson & Qvale and the fuel business of the 
Willmar Fuel Co., both of Willmar, Minn., was 
announced by Lampert Bros. Lumber Co., of 
Minneapolis. At the general offices of the 
company here it was stated that the two new 
acquisitions are to be combined and operated as 
a unit hereafter. 


Wisconsin Trade Outlook Is Good 

WAUKESHA, WIs., June 23.—‘‘ After talking 
to and with two or three hundred lumber dealers 
within the past few weeks,’’ said H. W. Wilbur, 
vice president Wilbur Lumber Co., ‘I am con- 
vinced that business conditions in Wisconsin 
are much improved in so far as the lumber 
business is concerned.’’ 

Mr. Wilbur, who is president of the Wiscon- 
sin Retail Lumbermen’s Association, has trav- 
eled all over the State during the last few 
weeks, attending meetings of. lumbermen’s 
district clubs, and therefore has had exceptional 
opportunity for observation. 

‘‘There are some spots,’’ he continued, 
‘“where there is considerable depression and 
a slackening in building. But, on the whole, 
dealers are satisfied and claim that the outlook 
is good for the halance of the year. Retail 























Here are two photographs illustrating some interesting minor features of shed construction which add pleasing touches to the structures, as well 


as being of practical service. 


The features to be specially noted in the picture of White ’s Lumber Yard, at Jackson, Miss., shown at the left, are 


the ornamental wood fence and gates. In the attractive shed of the Eagle Lumber § Supply Co., Pass Christian, Miss., shown at the right, the 
latticed sliding doors, when closed, shut out intruders although permitting the free circulation of air 





from the traffic department of the Northwestern 
Lumbermen’s Association, 1645 Hennepin Ave- 
nue, Minneapolis. 


Notes Changes in Lumber Business 

CHILDRESS, TEXx., June 21.—In an interesting 
‘‘elassification’’ talk delivered at a _ recent 
meeting of the local Rotary Club, Dallas EF. 
Lyall, manager of the John E. Quarles Lumber 
Co., reviewed in an interesting manner the 
changes that have taken place in the lumber 
business since he first engaged therein in this 
city nearly twenty years ago. 

It was not necessary for a man to know very 
much about the lumber business in those days, said 
Mr. Lyall. Most of the houses were 14x28 feet 
in size and if a lumberman knew what that size 
house would cost he had the essentials down 
pretty well. Sut all that has changed, and it 
how requires intimate knowledge of house con- 
struction, and costs, to talk intelligently to a 
prospective customer. 

Twenty years ago it was believed that closets 
in homes were chiefly “‘germ-catchers.” Now there 
Must be one or more in each room. Suilt-in work 
of all kinds has also complicated the figuring of 
estimates. Sut all of these things have added to 
the comfort of.the home immeasurably. 

One hears the assertion sometimes that it is as 
cheap to rent a home as it is to own one. But, 
whether this be true or not, it cannot be denied 
that home-ownership adds something to life that 
is closely related to the establishment of a family. 
A man can live alone cheaper than with a family, 
but his natural desire is to have his family about 


the Valley Lumber Co., at Hillsboro, N. D. 
The latter company is one of the oldest in the 
Northwest, having been organized forty-five 
years ago to operate a business which grew 
into sixteen retail yards in the Red river valley 
region of North Dakota and Minnesota. Today 
the company operates only six yarés, at Hills- 
boro, Buxton, Reynolds, Cummings, Kelse and 
Grandin. Thompson Yards (Inec.) now has 65 
yards in North Dakota. The Farmerg Lumber 
Co., at Mayville, recently was purchased in the 
extension and expansion program now being 
carried out. 

The Red River Lumber Co., of Minneapolis 
and Westwood, Calif., announced that it would 
establish a large warehouse at 301 Seventh 
Street, North, in Minneapolis, in which com- 
plete stocks of their Westwood plant products 
would be carried. This follows out the an- 
nounced policy of the company to have distribut- 
ing warehouses in large population centers of 
the country. In the announcement of the com- 
pany, retailers were invited to visit the ware- 
house and look over the stock, thus to familiar- 
ize them with the various products of the mills 
and .to acquaint them with their availability in 
this market. The warehouse is located centrally 
with adequate trackage and loading facilities, 
insuring prompt delivery. The company will 
be able to deliver stock either to the buyers’ 
truck, to retail yards or to points where jobs 
are in progress. 

The Bennett-Bailey Lumber Co., whose yard 


prices are showing strength in localities where 
dealers show consideration for competitors and 
where businesslike methods are in vogue, such as 
knowledge of costs, and frequent meetings of 
district clubs where general conditions are 
freely discussed.’’ 

(Se ea@a2@2e2020202008 

More June Brides Want Homes 

LoraINn, OnIO, June 22.—‘‘Is the percentage 
of home builders among June brides increas- 
ing?’’ Answering this question, William 
Cranage, secretary of the Lorain Lumber Co., 
said: ‘‘ Yes, it is. Easy financial aid has a 
lot to do with this. All that is needed is the 
will to own a home, and a small amount saved, 
then we can do the rest.’’ 

R. J. Kutza, president of the same company, 
believes that every newly married couple should 
build a home of their own as soon as possible. 
‘‘The light in its window may serve as the 
beacon that will help guide their ship to har- 
bor,’’ said Mr. Kutza. ‘‘As a safe investment, 
it is the tug that may tow greater fortune with- 
in reach.’’ 

May and June are the two months in the 
year in which the most homes are built, accord- 
ing to the lumber company officials. They say 
that they have had as many as forty inquiries 
in one month for plans and information. The 
bungalow of five or six rooms seems to be the 
most popular home, as well as the one best 
adapted to the average family wanting a home 
of moderate cost. 
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Prize Letter—Decade 1866-1876 


Our Ed Steves & Sons home was built by 


A. G. Pickett, jr., during the years 1875 and 
1876. Lumber was hauled by ox-team from 
San Antonio. Work was superintended and | 
done by my husband, aided only by ordinary 
workmen. Had all the built-in features and 
conveniences—almost unknown at that time. 

It has been a monument of stability, dura 
bility and comfort all these fifty years. Roof 
is the same—has never known paint or re 
pairs. 

It now stands as originally built, except 


for extension of three rooms Carpenters 
who made the alterations marveled at the 
quality and condition of the lumber in the 
house. The chimney was built of red sand 
rock, hewn on the place Is still good as 
new. Home is located about half-mile south 


Floresville, Tex. 
Mrs. A. G. PICKETT 


of court house in 








San ANTONIO, Tex., June 21.—In connection 
with the celebration of its sixtieth anniversary 
recently, the firm of Ed Steves & Sons, lumber 
dealers of this city, conceived the idea of vis- 
ualizing the’six decades of home building which 
it has to its credit. This was accomplished in 
a very striking and interesting way by means 
of a contest in which six cash prizes, of $60 
each, were offered for the best letters upon 
the subject ‘‘What Our Steves Home Has 
Meant to Us.’’ One prize was awarded for 
each of the six decades; that is, the person 
submitting the best letter with reference to a 
house built in any particular deeade received 
the prize for that decade. The length of the 
letters was limited to 150 words each, and each 
contestant was required to submit a photograph 


of the home referred to, with name of the 
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Street) using Ed Steves & Sons lumber. 


It has, incgeed, been gratifying to know that 


could enjoy the comforts of home without 
with numerous repairs and often great 
No doubt, that is the 


in building a home. 


itt 


Prize Letter—Decade 1886-1896 


It has been a great pleasure to know that my home has withstood 
the weather for thirty-five years with only a few minor repairs and 
paint, and that the original porch floors, which usually need repair 
ing in a few years, are in very good condition. 

I built this house myself at 302 Hoefgen Avenue (formerly Plum 





having 
inconvenience. 
reason four of my children, who own homes 
in San Antonio, used Ed Steves & Sons lumber, as they know that It 
your lumber can be depended on for service. 

I would be pleased to recommend your lumber to anyone interested 


Six Decades of 


Home Building 


owner, location, the date built and, if possible, 
the nume of the contractor or builder. 

The contest and prize offer were extensively 
advertised in the loeal newspaper, full-page 
spuce being used, in connection with the an 





| Prize Letter—Decade 1916-1926 

There's a little white house on the top of 
a hill, 

| With green-shingled roof, that give us a 
thrill ; 

|} With white-columned door and widespread 
| C“uVes, 

|} The lumber for which was furnished by 
| Steves. 

| It has six rooms and bath; a_ breakfast 
nook, 

| A bright, cheerful kitchen, ideal for the 
| cook ; 

| Library and living room, with fireplaces 
wide, 

Two large, airy bedrooms, on the south side. 














Built by A. L. Thorman, in the year 
It’s just the right size for Daddy and me; 
It’s as precious to us as a jewel rare 
This home in the midst of a garden 


9° 
23. 


fair! 
Though we're glad to escape the landlord's 


high rents, 
It means more to us than dollars and cents; 





From its quiet and peace we care not to | 
roam, 

But are content and happy in our sweet | 
little HOME! 


LOUISE E. 





WALTZ. 
| 
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institution. 


We feel very 


year after year we 











Prize Letter—Decade 1876-1886 


In 1878, when my father erected our | 
home on Avenue D, his friends laughed at 
him for building in the wilderness. Had 
he, even then, inner vision of a greater San 
Antonio? 

Certainly he had vision of what home 
would mean to us all, for no matter how 
far we wander, there is always a thrill upon 
each return to-the home that has sheltered 
us through a happy childhood and the joys 
and sorrows of the later years. 

No doubt this house was a marvel in those 
days, for it had gas for lighting and bath 
room upstairs. The water for the bath was 
furnished by the yardman pumping water 
from a cistern with a double action pump. 

After forty-six years, but two of the 

family survive, yet the house stands today 
| as strong as the day it was built, proving 
the durability of the lumber from Ed Steves 





& Sons. Built for A. L. Lockwood by 
Tucker, Lilly and Young in June-October, 
1878. 





Mrs. Appigt Lockwoop LEIGHTON. 





nouncement of the forthcoming sixtieth anni- 
versary of the firm. 

| Nore: A story of the anniversary celebra- 
tion proper, with incidental reference to the 
contest, appeared on page 47 of the June 5 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 

Later advertisements laid particular stress 
upon the Old Home letter contest and told 
of the progress of the campaign. 

In the words of one of the advertisements, 
‘*There were letters from men and 





women 





there were times when the payments were not met. 








Prize Letter—Decade 1906-1916 


Our home has meant everything to us. 


The home is God's greatest 


I was reared an orphan and my dream of a home was | 
realized when Mr. Ernest Steves made it possible for us to own one. 

grateful to 
having had the association with his company. 


him and appreciate the privilege of 


If it hadn’t been for 
the leniency of this firm I fear we could not have had a home. For 
I learned through | 

this firm they were not out to take from a working man. On the 


to be bothered 
contrary, any 
conscientious firm. 


A. REIs. Built in 1911 by 


salaried man 


is no small wonder you have stood 
honesty and courtesy prevail at all times. 
tunity to express our thanks and wish you continued success. | 

W. H. Stephenson. 


can own a home through this liberal, 


through the years, when 
Am glad of the oppor- 


Mrs. N. L. CRAIG. 
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who have lived in the same home half a century 
er more; which have sent from its shelter sons 
and daughters, and today welcome back to its 
hospitable hearth grandsons, granddaughters 
and great-grandehildren. And between the 
sentences, the fine courage of those pioneers 
shines forth, the courage of men and women 
who have hewed an empire from the prairies, the 
hills and shores of this vast land.’’ 

The six prize-winning letters, one for each 
of the six decades, together with photographs 
of the houses which they described, are repro- 
duced on opposite page, and below. 

Walter Steves says that the contest and the 
publication of the prize winning letters and 
photographs following its close, aroused a great 
deal of interest and proved to be an excellent 
piece of advertising. 





——$— 











Prize Letter—Decade 1896-1906 


My two-story home at 108 City Street, with four 
large, ten-foot wide galleries and high shingle 
roof, was built in the spring of 1896. It was com- 
pleted in two months. All lumber and other ma- 
terial except the brick were bought from your 
reliable “lumber yard firm.” 

Mr. Hollingsworth was the contractor and Mr. 
Beckman the architect. My home is as good as it 
was thirty years ago and has meant a saving for 
us, as the original flooring is still in use on the 
galleries. The original shingles are on the roof, 
and it never has leaked on account of the good 
material we bought from you. 

My home is my paradise and I would not take 
anything in exchange for it, as it has the best 
material that money can buy. 

The bricklayers at that time received five dollars 
per day, and carpenters and painters $2.75 and 
worked long hours. Mrs. ANNIE GUERGUIN. 


How Ancients Mixed Their Paints 


It is surprising how little some of the proc- 
esses of modern life are changed, in their es- 
sential points, from those of antiquity. This is 
particularly true as regards certain of the 
crafts and industries. In an old manuscript 
known as the ‘‘First Metrieal Book,’’ written 
in the tenth century by one Eraclius, an Ital- 
lan, there appears a very detailed account of 
the process of mixing and applying paints, 
which in many respects coincides very closely 
with those in vogue today. 

Aside from the general and historical inter- 
est of the excerpt which follows, it is possible 
that lumber dealers who handle paints may find 
parts of it worth quoting in their advertising, 
a8 showing the regard in which paints and paint- 
ing have been held from the earliest times, and 
the great part which they have played in the 
civilization of all ages. Says the translation of 
this ancient authority: 

First make the wood very smooth by scraping 
and rubbing it down with shave grease. If you 
cannot shave down the inequalities in this way, 
and do not wish to cover it with leather or with 
cloth, grind dry white lead upon a stone, then 
mix it with the white lead you have ground, stir- 


ring it frequently with a stick, and so let it cool; 
then heat an iron, and with it melt the wax into 
the little fissures until they are level and then 
scrape the rough parts with a knife. 

When you have made it smooth mix plenty of 
white lead, very finely ground with linseed oil, and 
lay on an excessively thin coat of it wherever you 
intend to paint» with a brush, made of asses’ hair, 
adapted for that purpose. 

When this is done lay on, as you did before, an- 
other and thicker coat of it—not thicker by having 
a greater quantity of color but by having less oil 
in it; for you must take care never to lay on the 
color too fat, for if you do this, and lay in a great 


Popularizing L 


Recently the writer traveled from the east 
coast to the West Coast, stopping for days at 
a time in various cities and towns enroute. 

In some of these cities and towns the ash 
cans, the junk piles, the weeds and rubbish in 
general had been quite thoroughly removed 
from the back yards of many homes, and re- 
placed with lawns on which pergolas, arcades, 
latticed garden houses, and artistically designed 
out-of-doors furniture presented charming 
scenes. In other cities and towns it was evi- 
dent that no attempt had been made to beau- 
tify the home grounds, except in special cases 
and the litter and unkempt conditions of un- 
inviting yards prevailed. 

At first I could not understand the reason 
for some communities having home grounds so 
well kept and furnished that afternoon enter- 
taining with tea and music was popular, while 
the home grounds in other communities were 
disorderly, lacking in comfort, and devoid of 
garden furniture or ornamentation. After I 
had conversed with lumbermen, carpenters and 
real estate men in the different places, I under- 
stood the situation better. In the localities 
where a broken-down bench, some rough fene- 
ing, and germ-breeding refuse heaps consti- 
tuted the ground layout, it was apparent that 
no one in particular had taken any interest in 
designing, making and selling garden furnish- 
ings. The lumber interests were letting a gold- 
en opportunity slip by. The lawn furniture 
fashion had not been started because no one in 
position to begin the innovation was alert. 

A few places of the wealthy had received 
modern architectural treatment, but the grounds 
of the majority of the residents still lacked 
beauty and comfort. 

In the grounds of homes in localities where 
dowdiness was supplanted with pretty seats, 
wood grills, lattice screens, beautiful arches, 
swings, garden tables, and lawn furniture in 
general I found that certain enterprising rep- 
resentatives of the woodworkers were mainly 
responsible for the activities in this direction. 

« Somme home grounds have always been kept up 
in appearances and in architectural furnish- 
ings. But present conditions indicate that the 
grounds of the homes of all of the people are 
going to be improved with modern equipment, 
most of which comes from the woodworking 
plant. 

In communities where the fashion is well 
under way, the writer noted that some person 
or persons interested started it. 

A certain real estate dealer had on his hands 
several places which failed to appeal to cus- 
tomers. The houses were commonplace, the 
yards unattractive and devoid of anything cal- 
culated to please the eye or taste of prospective 
buyers. He had the grounds of one estate 
cleared of overgrown shrubbery, the lawns put 
into shape, a pergola built, trellis fences erected 
to enclose objectionable places, and an assort- 
ment of colorful benches, chairs and garden ta- 
bles put in. As a result the place sold promptly 
at a considerable advance in price over the cost 
of the improvements without any work having 
been done on the buildings. Then he did the 
same with the other slow-selling properties, and 
these, too, found ready buyers. This started 
the garden furniture fashion in that town, for 
other people noticed the improvement in the 
appearance of the remodeled grounds and 
placed orders with the local lumber dealers for 
similar equipment. 


deal of it, when it begins to dry wrinkles will form 
on the surface of it. . 

First let it dry perfectly in the sun, or before a 
fire, now take white and grind it finely with oil 
upon a marble slab; afterward lay on the column 
two or three coats of that white with a broad paint 
brush; then rub very stiff white over it with your 
hand, or with a brush, and let it remain a short 
time. 

When tolerably dry, press your hand strongly 
over the whole surface, drawing your hand toward 
you. Continue this until it is as smooth as glass. 
You will then be able to paint upon it with all 
colors mixed in oil. 


awn Furniture 


I recall the statement of a certain mill man 
who benefited from a demand for garden fur- 
niture for children, started in a town. 

Lack of vacant lots, old time barns and 
other places where children formerly played re- 
sulted in their playing in the streets, with risk 
of accidents. A housewives’ club decided to 
fit up back yards with swings, slides, seats and 
places for games. Accordingly orders were 
placed for the apparatus and devices and a 
little later they were installed. 

This led to garden ‘‘spreads’’ and moonlight 
parties by the parents, so that within a brief 
time the local lumber dealers and painters were 
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An attractive design which can be used to. good 
advantage in advertisements -ta.-help.-et the 
lawn furniture fashion started in your town 


getting nice business from householders who 
wanted to equip their lawns and gardens in an 
uptodate manner. The idea of beautifying the 
home grounds with something which would serve 
to make them inviting and easy to play, live 
and entertain in, established the lawn furnish- 
ing fad there. 

In one town the fashion of substituting com- 
fortable and artistically designed and colored 
yard furnishings was established by a lumber 
dealer who began with his own place. The 
ground was overrun with weeds, the walks bro- 
ken, and a few ugly looking partly demolished 
settees were scattered about. But the dealer 
had looked about in other towns where the 
‘“garden beautiful’? idea was well underway. 
He had seen some grounds that pleased him. 
Besides, he had » financial interest in any- 
thing made of wood which passed through his 
hands. He hada mam elear the grounds, re- 
pair the walks, jank the impaired and out-of- 
ey settees, and haul away many loads of rub- 
dish. 

Arbors for supporting climbing plants, 
arches, latticed structures and similar archi- 
tectural devices transformed the setting of the 
yard from ugliness to freshness and beauty. 
Then heavy wooden furniture was chosen for 
definite spots, and lighter furniture for shifting 
about. Orders followed and the dealer profited 
by the plan. He had started the lawn furnish- 
ing fashion in his community. 
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Jottings From a Hustling Hoosier 


Kokomo, INpb., June 21.—Secouting around 
town the morning after the district meeting of 
lumber retailers held here last Tuesday (re 
ported on page 67 of the June 19 issue), the 
AMERICAN LUMBERMAN representative found a 
number of interesting subjects for his notebook 
and camera, 

Of course the ‘‘Walt and Skeezix’’ pose of 
one of Kokomo’s well known lumbermen and 
his four-year-old son needs no identifying label, 
even though the paper’s typographical style re 
quires the regulation ‘‘lines’’ under the cut. 
This picture was taken on the lawn of Mr. 
Dye’s home, a beautiful example of residential 
architecture, of wood throughout, as are most of 
the better residences of the city. Unfortu 
nately, the position of the sun did not permit 
taking « picture of an unusually attractive and 
commodious summer house, built of cypress and 
equipped with rustic seats and rockers, which 
occupies a site just back of the sunken garden 
of flowers which is Mrs, Dye’s special pride; as 
the fine collection of rare spruces and other 
evergreens are the pride of her husband. 

The writer’s attention was next attracted by 
a church edifice in process of demolition, Upon 
inquiry it was learned that this was the old 
First Congregational Church, built in 1867, 
which has played a large part in the religious 
and social life of the city. As the accompanying 
photographs show, the structure, built of wood 
throughout, is in sound condition today, and 
with minor repairs would be good for continued 
use indefinitely except that the site is required 
for another structure shortly to be erected 
thereon. The material used in building this 
church was native yellow poplar, northern white 
pine having hardly begun to come into Kokomo 
at that early date. Indeed, the railroad had 
reached the town only a very few years before. 
The timber was cut and the lumber sawn in the 
immediate vicinity. The rafters and other fram 
ing lumber is in perfect condition, The siding 
and shingles on the outside walls of course are 
weatherbeaten, but for the most part, with 
painting and small replacements, would have 
served for many years longer. The boards and 
dimension lumber taken from this church is 
being piled and saved for such further uses as 
it may be adapted to, 

Another very interesting old building is the 
farmhouse on the old Blanche homestead sit 
uated a short distance from town. This house, 
a photograph of which appears herewith, was 
built in 1857, by Col. Willis Blanche, grand 
father of Willis B. Dye, who settled in the vi 
cinity of Kokomo early in 1842, being the first 
white man to locate in that section, which was 
in the territory of Chief Kokomo, head of the 
Miami tribe of Indians, for whom the city was 
named and with whom the old pioneer often 
traded. Like other early-day structures in this 
section, this old house was built of yellow pop- 





Willis B. Dye and Willis, jr., on the lawn of their home at Kokomo, 
Ind. In the background are seen some of the fine evergreens of vari- 
ous species in which Mr. Dye takes special pleasure 


lar lumber made from trees cut at or near the 
spot. It has been reshingled but once in the 
almost seventy years of its life, and the present 





The old Blanche farmhouse, near Kokomo, Ind., 
erected about 1857. Built of wood, this house 
has stood for almost seventy years. It is still” 
in good condition, and occupied. The wood 
picket fence is of the same age as the house 


























A ‘‘close-up’’ showing good condition of the 


siding and shingles on wall of the old First 
Congregational Church 


being wrecked. 


— 


it 

roof is still giving good service. The wood 
pickets of the fence seen in the picture, of prac- 
tically the same age as the house, are still per- 
feetly sound. 

Near the house are one large cedar tree and 
the stump of another, which have an interesting 
history. During the Civil War Col. Blanche wag 
severely wounded, so that he was confined to his 
cot for several months. Just in front of the 
tent in which he lay, two handsome cedar Sap- 
lings were growing. The colonel became go 
accustomed to seeing these trees and, in a sense, 
so attached to them, that when he was finally 
invalided north, he had his negro bodyservant 
tuke up the saplings and carry them with him, 
Upon their arrival at the old homestead Colonel 
Blanche had the trees set out, one on each side 
of the house. One of the trees is living yet, 
strong and healthy, while the other died about 
five years ago and was cut off a few feet above 
the ground. There also stand in front of the 
house two longleaf pine trees that grew near the 
hospital tent where the colonel lay, and these 
he also had his servant take up and bring home 
to be set out where they now stand, grown to a 
very considerable girth and height. 

The writer had the pleasure of visiting the 
office of the Indiana Lumber Co., where his at- 
tention was immediately attracted by a fine 
kitchen cabinet, built on the unit plan, on dis- 
play there. D. W. Butz, president of the com- 
pany, explained that this was their own prod- 
uct, the manufacture of which has only recently 
begun, The new cabinet, because of its flexi- 
bility and adaptability, is meeting with high 
favor from architects and builders as well as 
home owners. It is composed of standard-sized 
units which, being connected with flexible pan- 
els, is capable of being assembled in various 
forms to suit the size and shape of space at the 
disposal of the builder. In other words, the 
company emphasizes the slogan ‘‘ Fit the cabinet 
to the room, not the room to the cabinet.’’ This 
new product is shipped knocked down. No nails 
are used in setting up the cabinet. Perfect fit- 
ting grooves receive fitted parts, and are bound 
together with patented holders and screws. 

Well equipped wood-working plants, making 
all manner of special millwork, interior fittings, 
stair work ete., also are operated by the Arm- 
strong-Landon Co. and the South Side Lum- 
ber Co. 

Among the nearby lumbermen who attended 
the district meeting of retailers held last week 
was C, C. Cochran, of A. B. Cochran & Son, op- 
erating yards at Tipton and Atlanta, Indiana. 
Mr. Cochran remarked that he has been a sub- 
scriber to the AMERICAN LUMBERMAN ever since 
he first embarked in the lumber business. 

Another old-timer in the trade in attendance 
at the meeting referred to was J. H. Bridges, 
manager of the Indiana Lumber Co.’s yard at 





The old First Congregational Church at Kokomo, built in 1867, now 
Note the excellent state of preservation of the rafters, 
siding, and shingles at bottom of the wall 
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Young America. Conversation with Mr. Bridges 
revealed that he was for many years engaged in 
the manufacture of hardwood lumber, his mill 
oceupying the present site of Young America, 


which received its rather odd name from the 
fact that the old Bridges sawmill was run by a 
‘*Young America’’ engine. After cleaning up 
all the available timber and dismantling the 


mill Mr. Bridges assumed charge of the lumber 
stock and yard which the Indiana Lumber Co. 
established at that point, which is off the rail- 
road and is supplied by truck. 


Successful Campaign to Aid Home Building 


Morris, Itu., June 21.—Through the enthu- 
siastic codperation of the local lumbermen, 
hanks, newspapers and business interests gen- 
erally, there has recently been carried to a suc- 
cessful culmination in this city of about 5,000 
population a campaign on behalf of home build- 
ing and home ownership which might well serve 
as an inspiration and a model for other com- 
munities having the same needs. 

This spring the Morris Building & Loan As- 
sociation found itself with a large number of 
applications for building loans which could not 
be granted because of lack of funds. This is a 
prosperous community, and the local lumber- 
men and others familiar with the situation felt 
that there was plenty of money here to meet 
the needs of citizens for funds to finance home 
pbuilding if the people having the money could 
be persuaded to invest in the building and loan 
association. People were buying bonds from 
traveling salesmen and sending their money 
away to help build up other communities, and 
it was felt that if some of this money could be 
kept at home it would be a fine thing all around. 

A joint meeting of the directors of the cham- 
ber of commerce and the building and loan as- 
sociation was called, at which plans were made 
for a short, intensive campaign to secure sub- 
scriptions for shares in the building and loan 
association to amount of $500,000, maturity 
value, with $40,000 paid in cash and $60,000 
more during the year, to keep up the building 
of homes. The campaign was very successful, 
$50,000 in cash being secured, and subscriptions 
for 4,000 shares, which will bring in $400,000 
more. 

At the meeting held to organize the cam- 
paign F. A, Ashton, president of the building 
and loan association, was selected as general 
chairman. I. N. R. Beatty, of the lumber com- 
pany bearing his name, F. L. Stephen, and E. 
Molony were appointed ‘‘majors’’ to head the 
three divisions of workers, to the number of 
about one hundred and fifty. Each of the 
three ‘‘majors’’ was supported by eight ‘‘cap- 
tains,’’ each heading a team of six men. The 
chamber of commerce appropriated $750 toward 
the expenses of the campaign. Large posters 
were got out, advertising the drive and telling 
of its purposes, and liberal display space was 
used in the loeal newspapers for the same pur- 
pose and to enlist volunteer workers ‘‘to spread 
the gospel of thrift and make better known to 
all the wonderful advantages offered by the 
building and loan association for systematic 
saving that spells success for every investing 
member and helps to make Morris a bigger and 
better place in which to live.’? 

The opening gun of the campaign was fired 
when the workers and others interested in the 
campaign got together at a meeting held Mon 
day evening, April 19, preparatory to starting 
the following morning on the three-day drive 
for subseriptions. At that meeting State 
Senator Harold ©. Kessinger, of Aurora, 
sounded the keynote in a fine talk, and backed 
up the sentiments therein expressed by handing 

m his check for $750 worth of stock pur 
chased by him, saying that he knew of no in- 
vestment that he would rather make. ‘‘ Thrift, 
or Problems in the Changing World that Con- 
front every Citizen,’’ was the subject of the 
Senator’s address, and his remarks were of suffi- 
cient general interest to summarize even at this 
rather late date. 

The American public today sees with movie eyes, 
hears with radio ears and lives on automobile 
nerves and goes too fast, said Senator Kessinger. 
We do not take the time to stop and think, we 
leave that for the other fellow to do and what is 
the result? 

The American people are going too fast. They 
are not content to stay still a minute but have 
4 keep on the go all the time. The result is they 
"0 not have time to think and when they don’t 


think they can not possibly be expected to save. 

With all due respect to every class of instalment 
plan, there is one and only one that is beyond 
reproach. When a man buys an automobile, a suit 
of clothing, furniture or any other article on the 
instalment plan what has he when the payments 
are completed? He has what he bought, but is 
it worth the original price? 

Building and loan stock is the only instalment 
proposition I can name that represents its full 
value when all payments are made. In fact, in 
most cases it is worth more than the original cost 
and what can a man buy on the instalment plan 
that he can take more pride in than a home? 
Building and loan started me saving down in Litch- 
field, when I was a boy. True, I only saved $1.20 
a month, but it started me, and today I have a 
little money in this world. 

The general chairman and the division lead- 
ers then spoke briefly, outlining the methods to 
be followed in the campaign. The name of all 
prospective or potential subscribers in the city 
were listed on bulletin boards, and each solicitor 
was asked to write his own name opposite the 
names of ‘‘prospects’’ that he would see, in 
order to avoid duplication, 

**T have taken part in a great many com- 
munity efforts of various sorts in the last 


twenty-five years,’’ said Mr. Beatty in a state- 
ment to the AMERICAN LUMBERMAN, ‘‘but I 
must say that our building and loan has shown 
more results than any other thing we have 
done.’’ 


The organization of a building and loan associa- 
tion is very simple, continued Mr. Beatty. Details 
as to how to form one may be had from the Secre- 
tary of State, and further aid can be obtained from 
some neighboring building and loan association. A 
campaign manager should be obtained to help put 
the drive over. 


Our building and loan association lends only in 
our city, as city applications absorb all of our 
funds. We should be glad to loan in the country 
if we had sufficient funds. In making loans we 
give preference to the man of limited means who 
finds difficulty in securing a loan payable in 
monthly instalments. 


Business is very good in our city. More than 
two and a half million dollars have been spent in 
public and private improvements in the last two 
years. We still are in need of a good hotel. The 
building and loan association has played an im- 
portant part in promoting our prosperity, and we 
lumber dealers have been glad to push the associa- 
tion, as we believe that it is an excellent thing 
for the community. 





of Florida said: 


Boost the Wood Home 


Writing to the AMERICAN LUMBERMAN recently, a resident 


It is a fact that the builders and contractors try to boost materials 
other than southern pine. They urge stucco or brick because either 
returns them a greater total. I built a house last year that is all pine 
inside, and cypress sided. This was built by a firm with which I was 
associated, and I had to put up a strong sales resistance to keep the 
superintendent from selling me stucco. 
much better were stucco, pebble etc. But I wanted wood. With a lack 
of interest that was appalling, the dealer sent out siding that could 
not be used—fearful stuff. It had to be culled and half of it replaced. 

The profit to retail yards on materials other than lumber is good. 
They get quick, certain service on them. These materials are ware- 


He tried to show me how 





housed easily and handled economically, take less space and therefore 
the rent is less. The total requirement in both space and investment 
is less than for lumber. The makings of a stucco house can be handled 
with less cost than the makings of the same house in lumber. As a 
consequence, the retailer is pushing that line or lines that give him 
the least trouble, cost him least to carry, and mean the least in ware- 
house expense. 

As I see it, the great need is for retailers and lumber producers 
to get together. So far as Florida is concerned, unless the retailer is 
going to push lumber, and southern pine in particular, its use is going 
to grow less rather than more. Yesterday I drove 115 miles, much of 
the way through good towns and sections. The small percentage of 
wood houses was appalling. On every side were seen Spanish type 
abominations in every conceivable shape of architectural monstrosity. 

How can this situation be corrected? It can be done by creating a 
wood house followed by showing how wood homes may be built beauti- 
ful of design and at low cost. Sell this idea to the architects so they 
will push wood construction. Make the builders see it in the same way. 
Sell the public. I do not know how it is in other sections, but in Florida 
this would not be difficult. Practically every house built here is financed 
through a loan. If the people making the loans could be seen and 
talked to by the southern pine men, every one of them could be im- 
pressed with the value and beauty potentialities of pine. It would be 
an easy thing to do. Just have them called upon and talked to and 
shown. 

Then, too, the producers must not overlook the important place in 
the building scheme occupied by the retail distributers. ’ 
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The picture at the left shows the spacious storcroom of the Schilbe Lumber Co., Tamaqua, Pa., with glimpses of the paint and hardware stock, in 


terior woodwork ete., carried by the company. 


contained in each of the two big warehouses. 


The 


side to the lumber piles beside the track 


pieture at right gives a good idea of the arrangement of the sixteen storage compartments 
Note that material is being unloaded from one side of the car into the warehouse, and from the other 


Thoroughly Modern Is This Retail Yard 


TAMAQUA, PA., 
warchouses, 


June 21.—The new yard, 
planing mill and office of the 
Schilbe Lumber Co. embody features which dis 
tinguish it as one of the most modern and best 
arranged establishments in this section of the 
country. 

The office building is a very attractively de 
signed structure, the entire front 
of which is devoted to large dis 
play windows, while the big store 
room housing the paint, woodwork 
and building specialty stocks 1s 
flooded with light from big win 
dows that are practically con 
tinuous along an entire side of 
the room. 

The storeroom is equipped with 
the latest designs in counters, 
shelving and showeases for paints, 
glass, hardware, nails ete. Open 
ing off from the storeroom is a 
series of display rooms arranged 
to convey the impression of a 
model home. <A_ typical colonial 
entrance leads into the main hall 
or lobby where is found a beautiful 
sample staircase in mahogany and 
white enamel with fine quartered 
oak hardwood floors and border. 
Under the stairway is a closet showing a new 
design of mirrored door. 

A pair of French doors lead into the colonial 
room, Which is finished in pure white, with fire- 
place and mantel. This room is beautifully fur- 


effe clive 








At left is seen a corner of the English room, which is paneled and floored in oak. 


nished and contains an old spinning wheel and 
other accessories which heighten the colonial 
effect. 

Through another type of French doors one 
enters the English room, which is paneled in 
mission oak and has a beamed panel ceiling, 
with old English fireplace, mantel, bookcases, 





The immense display windows of this new store and office building of 
the Schilbe Lumber Co., Tamaqua, Pa., afford opportunity for making 
displays of woodwork, paint, hardware and various other 


building specialties 


window seat and weathered oak hardwood floor. 
Next comes the dining alcove with a cozy break- 
fast nook finished in ivory and light cream. 
Adjoining is a clothes closet and other built-in 
features. Then comes a typical kitchen, fitted 








Curtis woodwork and French doors 





up with built-in woodwork conveniences, well 
designed to delight the heart of any housewife. 

Then comes a miscellaneous display room fur- 
nished in natural southern pine, displaying 
colonnades, doors, windows ete. 

The general offices of the company are located 
at the back of the storeroom. These offices are 
arranged and equipped in the most 
modern and efficient manner. The 
floor above the office is used for the 
storage of cabinet and mill work. 

One of the most striking things 
about the entire establishment is 
the sectional system of thirty-two 
warehouses which extend along the 
railroad siding. Each of these 
storage compartments is 12 feet 
wide, 26 feet deep and 16 feet high. 

They are all equipped with slid- 
ing garage doors on each side, so 
that lumber may be unloaded from 
the car on one side and passed 
right through to the truck waiting 
on the other side. On either side 
of the side track is piled the heavy 
lumber, and both rough and dressed 
lumber can be unloaded at the same 
time and placed in their respective 
places without moving the ear. 
The warehouse floors are on the same level as 
the car floors, and the truck space also is on 
the same level, eliminating all unnecessary labor 
in handling. The layout is so planned that a 
truck can start at one end of the yard, make a 








The right-hand photograph shows the Colonial room, fitted up with 
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passant 
complete circuit and return loaded with every 
jtem that an order could call for, without need- 
ing to backtrack at all. 

The Schilbe Lumber Co. was founded by the 
late J. H. Schilbe in 1899, and continued in his 
charge until his death in 1921. The executive 
work of the firm is now in charge of Clement 
J. A. Schilbe, general manager, who is a grad- 


uate architectural engineer of the Pennsylvania 
State College. The store, including retail dis- 
tribution of all building material, is in charge 
of H. Lawrence Schilbe. The construction engi- 
neering, drafting and estimating department is 
headed by Thomas J. Nolan, graduate architee- 
tural engineer, who has had long experience in 
construction work. The planing mill is in 


charge of Harry E. Feathers, and Herbert 
Bittle looks after the order department at the 
lumber yard. 

When the yard was recently opened to the 
public for inspection, over 7,000 people attended 
during the week of the ‘‘house-warming,’’ 
which was featured by a building show and an 
interesting program of special events. 


Notes From the Realm of Building 


Says Fire Risk Not Abnormal 


New York, June 21.—The massed frame 
dwelling construction in certain parts of Queens 
County does not constitute an unusual fire haz- 
ard, Joseph B. Martin, assistant fire chief, de- 
elared last week at a hearing on increased fire 
insurance rates in Queens County before James 
A. Behan, a State insurance commissioner. 

The hearing grew out of numerous com- 
plaints to the State insurance department about 
the increase in insurance rates from 20 to 50 
cents a $100 on the many rows of wooden 
houses in Richmond Hill, Ozone Park, Glen 
Morris, Hollis, Bellaire, Woodhaven, Creed- 
more and Queens Village. The increase was in- 
stituted Jast December after the construction 
of wooden houses in groups had been decried in 
some quarters. 

Assistant Chief Martin said that while the 
massed construction of wooden houses may have 
increased the hazard, improved facilities for 
fighting fires led the department to believe it 
could cope with any blaze. 

Sumner Rhodes, representing the New York 
Fire Insurance Rating Organization, compared 
the congested areas to a Jumber yard and said 
the insurance companies had to be prepared for 
the abnormal rather than the expected. 


Advocates Wood Houses for England 

WASHINGTON, D. C., June 21.—The National 
Lumber Manufacturers’ Association ealls at- 
tention to the active campaign in England to 
restore the benefits of frame dwellings to the 
people of the United Kingdom and help solve 
the housing problem. In this country rival 
building material interests are carrying on a 
vigorous campaign for the purpose of restrict- 
ing the so popular use of wood, but the cam- 
paign in England is headed in the opposite di- 
rection. 

One of the English organizations that has 
taken up the cudgels for the frame house or 
‘‘timber house’’ is the Incorporated Society of 
Auctioneers. According to a writer in the 
Land Agents’ Record, a British trade journal, 
the inquiries pursued by this society point 
strongly to the desirability of the general in- 
troduction of frame dwellings in England for 
suburban, village and country residences. 

John Stevenson, writing in the above publi- 
cation, says: 

“I see no reason why timber houses should not 
embellish suburban, garden cities, and the villages 
of the countryside alike. The risk of fire is greatly 
exaggerated and in fact the rate of fire insurance 
18 Only one pound per thousand pounds per annum 
more than a brick house, and where asbestos lin- 
ings are utilized it is difficult to see that any addi- 
Uonal risk at all is involved. As for insulation, 
researches conducted by Dr. Griffiths in Canada 
show that timber dwellings are less affected by 
extremes of heat and cold than other more popular 
varieties. 

“Regarding beauty of design, the many thousands 
of people in England whose fate it is to live in 
hasty little * * * boxes would go into rap- 
tures over the many beautiful designs of timber 
houses that I have already inspected. Moreover, 
their variety affords scope for the exercise of any 
‘mount of individual tastes. Finally, since cheap- 
ness is an important factor, I am able to state 
that houses superior in construction and accommo- 
dation to many recently erected in England can be 
built at a lower cost.” 

Mr. Stevenson recommends that as a beneficial 
public measure frame houses should be introduced 
ito England on a wholesale standardized plan. 
He would have the houses composed of sectional 
units which should be assembled at a large plant 
hear London. As frame house building is a lost 
art in England, he recommends that a number of 


key men be imported from Canada to act as build- 
ing instructors. ‘When,’ Mr. Stevenson concludes, 
“the timber house and its promoters make out a 


' good case, as I maintain they have done and are 


doing, landlords, builders and estate agents should 
combine with the press to help John Citizen to ob- 
tain the home he needs.” 


May Building Permits Decrease 


Total building permits granted in 207 cities 
during the month of May amounted to $328,- 
652,700, according to reports of the 207 mu- 
nicipal building departments made to the F. W. 
Dodge Corporation. This represented a decline 
of 6 percent from the amount ($349,399,000) 
reported in May of last year. The May, 1926, 
record also showed a decrease of 12 percent 
from April, 1926. During May, 1926, there 
were 90 cities which showed increased permit 
valuations over May, 1925, and 117 cities with 
decreased permit valuations. 

During the first five months of 1926 there 
were $1,559,560,600 worth of building permits 
granted, as compared with $1,600,310,200 dur- 
ing the corresponding period of last year, the 
decrease heing nearly 3 pereent. 





Expense of Politeness 


The cost of the word “please” 
in telegraph tolls in the United 
States is estimated to be $10,000,- 
000 a year. Sometimes the little 
word of politeness seems wasted 
space, but business men appar- 
ently do not think so. It is said 
that the practice is worth all it 
costs and telegraph companies 
say it is being increasingly used. 

Lumbermen of America should 
ponder well before eliminating 
“please” in their business mes- 
sages. Judging from the great 
amount of money spent for this 
word, it is essential that all lum- 
bermen affix it to their telegrams. 
Simple things often impress the 
man at the other end of the line 
more than the sender realizes. 
Just a little breach of commonly 
practiced etiquette might cost a 
big deal to the thoughtless man. 

Business men are beginning to 
recognize the fact that the best 
way to get prompt service is to 
ask for it in a courteous manner. 
Often the simplest technical 
point is the means of securing or 
losing a nice piece of business. 
By putting “please” to your tele- 
grams you may create good will 
that will react in the form of a 
ready response. 

The word does not cost much. 
And yet, $10,000,000 was spent on 
it last year. That proves its use- 
fulness. 











Fight to Lift Ban on Wood Homes 


En Paso, Tex., June 21.—Lumber manufac- 
turers and retail dealers are endeavoring to 
secure a modification of the building code of 
El Paso to permit the erection of frame build- 
ings. Due to the bar against wooden structures 
El Paso is a town of brick and concrete homes 
almost exclusively. The movement to place lum- 
ber on an equal basis with other construction 
materials is opposed by brick manufacturers. 
Benjamin Sherrod, lumber dealer, who is taking 
an active part to secure proper recognition of 
this material, charges that members of the city 
council are prejudiced in their attitude and that 
‘*it seems as if we will not get an impartial, 
open-minded court.’’? He declared that although 
the lumber interests had presented only part of 
their evidence before the council, some of the 
members of that body seem to have already 
made up their minds. 

Members of the city council, said Mr. Sherrod, 
have come out with statements prejudging the case. 
They haven’t any more right to do that than any 
district judge would have to give out opinions on 
a case before him for decision. Our adversaries 
in the proposed change of the building code delight 
in clouding the issue, making it appear we are 
asking for purely frame construction, when such 
is not the case; and that we are attempting to 
forbid brick construction, when such is not the 
case. 

Our sole plea is for the right of determination 
by the proposed home owner to have a choice in 
the selection of material that goes into the con- 
struction of his home, enabling him to get the 
advantage of competitive prices and weigh the 
values of the different material that may appeal to 
him. 

Counsel for brick men classed Jumbermen as 
commission men, handling outside products prac- 
tically on commission basis. They totally dis- 
regard the aggregate investment of lumbermen both 
in plant improvements and reality. They seem to 
lose sight entirely of the fact that over 60 percent 
of lumber handled in El Paso yards comes from 
north Mexico and Sacramento mountains, all of 
whose payrolls reach El Paso eventually in greater 


or lesser amounts. 
(SAAB AAE: 


What Landis Award Has Done 


Not the least interesting thing about the new 
four million dollar building of the Union 
League Club, Chicago, recently completed and 
dedicated, is that this magnificent structure was 
built by contractors adhering to and operating 
under the Landis Award, and without strikes 
or other hindrance from labor trouble. 

At the dedication of the building, Harrison 
Barnard, vice president of the building com- 
mittee, told of the successful way in which the 
construction work proceeded, saying, in part: 

I would have you understand that this building 
has been builded from start to finish under the 
Landis Award, and that there hasn’t been a strike, 
nor the semblance of a strike, from the time we 
started until today, and the job is finished. 

Those of us who are builders, and who have 
gone through the history of this city for the last 
twenty-five or thirty years, and know what took 
place prior to five years ago, will readily under- 
stand what I mean. Others who have not had that 
experience can hardly understand its significance ; 
it is almost unbelievable. And, as a member of 
the building committee, I will assure you that not 
one penny of graft has been paid to anyone. We 
have had a most peaceful time. 


THE COMMISSIONERS of England have planted 
54,396,000 conifers during the last three years, 
6,566,000 or 12 percent of which were Corsican 
pine which when planted in sandy soils produces 
approximately 50 percent more timber than 
Scotch pine. 
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National Production, Shipments and Orders 


WasuInoTon, D. C., June 21.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 





























Softwoods: Production Shipments Orders 
: 1926, 12; 1925, June 6— 19. 1 26 1925 1926 p 
gectiena Wine Pn al al a a i a ci a oe ee 66,302,550 74,031,430 71,676,030 74,338,650 68,926,470 71,467, 200 
West Coast Lumbermen’s Association. ...........000e0eeeeeeeee 116,147,029 196,840,257 122,077 ,569 114,731,917 118,162,904 124,639, 24: 
Western Pine Manufacturers’ Association............cceeseeeee8 ,384 000 35,057,000 28,496,000 28,825,000 29,718,000 34,597,000 
California White & Sugar Pine Manufacturers’ Association... 32,190,000 10,339,000 23,144,000 8,247,000 21, ,000 7,092,000 
CeMRewein TaeGmeed ABBOOMNII soo cc ccc cccctisesvencocccvivess 8,799,000 6,855,000 9,327,000 5,565,000 10,018,000 6,177,001 
Ce Sr TOC es cerca ek Chaban ea keuben 7,752,405 9,029,976 9,255,031 8,634,726 6,517,955 3,586,792 
Northern Hemlock & Hardwood Manufacturers’ Association. . 2,451,000 2,590,000 3,877,000 2,790,000 5,789,000 1,747,000 
Northern Pine Manufacturers’ Association.................4+- 9,540,600 3,813,100 9,554,800 9,088,600 10,343,000 7,842,000 
Total softwoods, one week......... i Na a ae a to acinar ood nef 278,566,584 258,555,763 277,407,430 252,220,893 270,683,329 257,148, 238 
Southern Cypress Manufacturers’ Association...............66+. et = =—«s-s Wen ewer errr PRE ere: 
-th ek nded above dates 
gouthers ee eee ae antes Ae a iran be haa Sadia cacia w ethe et RC e 1,609,827 ,684 1,776,450,859 1,682,658,501 1,724,937,914 1,675,868,707 1,703,193,809 
West Coast Lumbermen’s Association............cccccceecees 2,392,439 ,604 2,303,240,318 2,480,324,609 2,378,935,370 2,494,165,289 2,354,646,174 
Western Pine Manufacturers’ Association...............eeeee0: 88,162,000 676,013,000 701,155,000 689,541,000 721,085,000 671,820,000 
California White & Sugar Pine Manufacturers’ Association. 588,293,000 330,773,000 611,740,000 411,868,000 582,703,000 390,926,000 
California Redwood Association. .....ccccscccccccsccccccccces 187,839,000 177,257,000 175,579,000 161,603,000 184,285,000 161,717,006 
North ee Ee enn nr ee .. 178,728,607 194,313,656 182,663,602 190,919,044 140,664,268 148,507,156 
Northern Hemlock & Hardwood Manufacturers’ Association... 55,833,000 65,322,000 62,265,000 59,670,000 54,982,000 46,445,000 
Northern Vine Manufacturers’ Association...............0..5- 170,627,800 203,974,200 199,461,100 190,562,600 198,143,000 177,515,000 
Total softwoods, twenty-three weeks..............00e eee eee 5,871,750,695 5,727,344,033 6,095,846,812 5,808,036,92%8 6,051,896 ,264 5,654,770, 132 
Southern Cypress Manufacturers’ Association............+..++. Se = =—s Ha kwewnesees ee 3=—§s men rabanawie 110,200,000 ieee 
fet eta = loch H i 1M fact ’ A iati 
‘ther & 3 ardwoc Manufacturers’ Association 
nS eerste ceseatencteeeetemcnneceieoent ae Remnant 5,064,000 4,434,000 5,260,000 2,550,000 4,610,000 3,873,000 
NN, Tn cn akhl mbhkbapanewwenee 131,848,000 133,205,000 88,040,000 72,812,000 85,375,000 59,672,000 
ardwood Miz facturers’ Institute 
ne corer nnncavesareviasecosaccencencs 20,396,636 9 eee e eee eee 18,619,265... ss. eeee ee 19,229 223 
EO WED okinace x cider teebeccservasincecwtereventans ee Kerxasanneee rrr se ° 463,835,938 
. . 
Record of Direct Sales of Douglas Fir 
SearrLe, WAsu., June 19.—Direet sales of Douglas fir from June 7 to 12 inclusive: 
—-Sales — Prices ————_- ——Sales - Prices ———_——_ 
V. g. flooring No eet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
4” A towwataneate 16 104,000 6 $46.00 $38.00 $ 8.00 me GH DOU cs ccceceeeves 90 471,000 11 $36.00 $30.00 $ 6.00 
DD  eceunudeniereaatetoedsl 102 466,000 % 44.00 37.00 7.00  geseetirates niente 40 291,000 10 31.50 26.00 5.50 
ey actbuwkene ce SB 299,000 9 37.00 28.00 9.00 Common, No. 1 S1S— 
F. g. flooring . . Pe decedent aiteminn hs 72 417,000 7 18.00 15.00 3.00 
SO” Te OM BOC ec cccvcsers 3 183,000 6 29.00 25.00 4.00 i nied at Aap lal 93 98,000 & 20.00 15.00 5 a 
Et EERE ee 29 181,000 6 24.00 20.00 1.00 sieaeaemadiian 
Demet bette. sccccccvce ae 75,000 x 37.00 32.00 5.00 oe mension— = * 
‘ r ‘ . ‘ 97 BS eeee”§=— were escaeeeres 166 684,000 i 18.50 4.00 
- - nee jenedtocewvedes eae 15 43,000 6 31.00 27.00 1.00 |p Ribot aictaletete 22 149 S00, 008 9 19.50 4.00 
SeOPPIns . * ™ . - Sintec apeeadwosecee 107 87,000 § 20.50 4.01 
Band better.........06+. 20) 24,000 7 67.00 60.00 7.00 a. besatinonnentasenen 4 124000 : a ae 
wa 6 8,000 3 56.00 51.00 5.00 2x6” & 8”, 22-24" non ee wee 49 104,000 3 23.50 6.50 
Casing and base........... 11 12,000 7 64.00 56.00 5.00 26-32"... eee ees 12 29,000 6 25.00 5.00 
Ceiling, %&x4” ri ; _Lath— ; _ : 
OO ae 97 503,000 9 29.00 23.50 5.50 ee rere 17 179,000 5 4.90 3.75 1.15 
8 ; ab Din ae eaawee 24 102,000 6 22.50 15.00 7.50 er eee 1 5,000 1 ee @eees seth 





National Analysis 


WASHINGTON, D. C., June 21.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the periods ended 
June 12, orders and shipments being shown as 
percentages of production: 


During During 23 
Week Ended Wks. Ended 
June 12 June 12 


No. of Ship- Or 
mills ments ders 
”, 


Ship- Or 


ASSOCIATIONS ments ders 


Southern Pine — 124 108 104 105 104 
West Coast ... .. 108 105 102 104 104 
Western Pine .... . 89 81 84 102 105 
California Pines* .... 19 72 66 104 ov 
California Redwood... 15 106 114 955 YS 
N. Carolina Pine..... 42 119 84 102 79 
N, Hem. & Hdwd..... 21 162 262 103 v2 
Northern Pine ....... 9 100 108 117 116 
Southern Cypress .... 14 8H 76 118 102 

All softwoods ..... 39 oo 97 104 103 
N. Hem. & Ildwd 4 


1 
21 108 91 67 64 
Hdwd. Mfrs. Institute. 1317 91 04 103 106 


All hardwoods..... 0 4 93 04 95 97 
Both softwoods and 
hardwoods ...... ee 99 96 103 102 


rUnits of production. 

*Based on 66 percent of cut in region. 

The report for the week ended June 7 in this 
department showed 398 mills and 131 units. 


North Carolina Pine 


NORFOLK, VA., June 21.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended June 12: 





——Percentages of-—— 
Production Ship- 


Droduction Veet Normal* Actual ments 
Normal .....12,090,000 — ee oes 
Actual 7,810,038 65 ‘tied 

Shipments 8,706,841 T2 112 or 

ae 6,835,955 57 89 79 


*“Normal” is based on the amount of lumber 


the mills would produce in a normal working day. 
TAs compared with the previous week, there was 

an increase in orders of 32 percent, one more mill 

reporting for the week ended June 12. 





California Redwood Data 


SAN Francisco, Cauir., June 19.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended June 12: 








——Redwood——_——,_ White- 
No. of Percent of woods 
mills Feet production Feet 
Production .... 15 8,799,000 100 2,056,000 
Shipments .... 15 9,327,000 107 1,285,000 
Orders 
Received .... 15 10,018,000 114 1,286,000 
On hand..... 14 39,260,000 5,476,000 
Detailed Redwood Distribution for the Week 
Shipments Orders 
Northern California* ...... 4,315,000 3,632,000 
Southern California* ...... 1,689,000 1,776,000 
DPT Siéckacrawenensaca 69,000 41,000 
rene 1,686,000 1,771,000 
IN? "tesa ansiecas Sn ah athe th cn uced 1,568,000 2,798,000 
TI, ais ooo artigo ia oe eee 9,327,000 10,018,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

* Washington, Oregon, Nevada and Arizona. 

tAIl other States and Canada. 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods, com- 
piled by the Oak Flooring Manufacturers’ 
Association : 


1926— Production Shipments Orders 
SS . ee 10,277,000 9,402,000 9,881,000 
Me as os de 9,616,000 8,925,000 7,993,000 
Nov. 30 to June 

ae -nahesageeuus 288,616,000 265,209,000 258,615,000 


1925— 
Dec. 1 to June 13.261,905,000 251,505,000 249,861,000 
The figures for Nov. 30, 1925, to June 12, 1926, 
show the following percentage increases over 
those for the period Dec. 1, 1924, to June 13, 
1925: Production, 10 percent; shipments, 5 per- 
cent, and orders, 4 percent. 
Percentage of Thicknesses Week Ended June 12 


+8” 3” % ” ts ” 
19 4 


PROGUCUOR co cccccces 74 3 
Shipments .......... 75 18 4 3 
ee 71 16 6 7 





Western Pine Summary 


PORTLAND, ORE., June 19.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 12 from 
thirty-nine member mills: 

Percentage of 


Ship 
Production— Cars} Feet Cut ments 
Normal i: Sean, De seecs  Gweus 
Po ee ee IN 
Shipments ... 1,076 27,976,000 ..... 
Local deliveries... 520,000 
Total shipments... 28,496,000 80.55 
Orders— 
Canceled ... 18 468,000 ..... 
Booked (car- 
load) a Be. 2 
a eee ic 520,000 
Total orders 29,718,000 83.99 104.29 


On hand end 
week .... 4,296 85,696,000 
7Car basis is 26,000 feet. 

Bookings for the week by thirty-six identical 
mills were 105.04 percent of those for the previous 
week, showing an increase of 1,326,000 feet. 

During the week, production was 104 percent; 
shipments, 84 percent, and orders, 88 percent of 
normal. Averages for the corresponding weeks of 
the last four years were as follows: Production, 
108 percent ; shipments, 89 percent ; orders, 73 per- 
cent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that during two winter months actual production 
amounted to only 53 percent of normal, while dur- 
ing two peak summer months the production 
mounted to 114 percent of normal. 


Data on Walnut 





The American Walnut Manufacturers’ Asso- 

ciation has compiled the following data: 
May, April, May, 

Lumber— 1926 1926 1429 
Manufactured 2,786,800 3,007,200 4,132,900 
Shipments ....... 2,777,600 3,143,000 3,929,000 
Sa 16,974,000 17,367,600 19,332,006 
Logs— rae 
Purchases ....... 3,379,700 2,579,400 2,552,338 
Made into lumber : 

and veneer . 2,630,300 2,472,000 3,496,320 
MN So ag cent 2,151,100 1,513,400 4,734,318 
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Hardwood Institute Past Sales Report California Pine Sales 
MEMPHIS, TENN., June 21.—The Hardwood Manufacturers’ Institute has compiled from re- [Special to AMERICAN LUMBERMAN Via Air Mail] 
. . . N al € P 
ports of 23924 units the following data as to stocks June 1: San FRANCISCO, CALIF., June 22.—The fol- 
lowing are sales of California pines as reported 
» oe Eastern Territory,* 62! 3 Units; Southern Territory,* 177! Units? by the California White & Sugar Pine Manu- 
1,639; 947 Potal Untilled Total Unfilled facturers’ Association for the period June 12 
4,597 00 Species Dry & Green Dry Orders Dry & Green Dry Orders to 18. inclusiv 
7,099" yom MR Ses Sigs pi we RSA 3,980,000 2.665.000 1.063.000 25,484,000 20,909,000 5,451,000 0 15, Inclusive 
5177 a ee GER ere 10,056,000 5,150,000 1,888,000 286,000 201,000 2,000 | California White Pine Mixed Pines 
3586 79" EE srk Skweunnnye 2,883,000 1,598,000 963,000 3,961,000 2,486,000 667,000 Feet Feet 
124709, Ta craw iii tbs oe 2,034,000 1,001,000 250,000 120,000 _ ! rere res Nos. 1&2 clr.. 369.000 a 644.500 
7 7/842 ~ ee COOE 2k ncdcane 71.000 45,000 16,000 27,000 8 errr C ames ...... 901.700 No. 3 pe TTT 627'500 
OS eae 904,000 614.000 55,000 = cecccses  « eenecces #8 a0 s0e D select ...... 649,000 No. 3 com.....1, 650,000 
7,148.9 238 i is wth 66 aie 188,000 49,000 _——— #8§=8 swvideeee #en@baR “le ewes No. 3 clear.. 555,000 No. 4 com 292. 000 
Lecce NN ae tttnw teh ace 10,000 OT ore 14,000 14,000 owe eens Inch shop .... 129,000 No. 5 com..... 50,000 
CTneE ys A eee 656,000 254,000 151,000 14,000 2 ae ese No. 1 shop.... 465,000 Timbers ...... ” 3'500 
— CE a aee se aiens 33,924,000 15,738,000 6,230,000 25,000 i!) ees No. 2 shop....2,157,000 Com., Mise... 638'500 
rae om Cottonwood ......... 66,000 er 18,191,000 11,000,000 9,367,000 No. 3 shop.. 169.000 No 4 Alene 688500 
74 PE ci rieiieaca_y dete.  Seieebieias. . civsacioutan 6,000 mp ES TS Dougl ir ¢ “alle Ae no gina ¥ 
, rane 000 EE cpsbed isi nkes 9,745,000 3,582,000 $54,000 73,425,000 11,919,000 la 85,000 Boys aiding re E00 
. 926,000 eer rere 515,000 $22,000 51,000 18,926,000 4,834,000 | Common ...... 27,000 Siding misc... 144°500 
Mt, 000 eee ee 12,332,000 7,009,000 2,402,000 216,685,000 66,798,000 Dimension 190,000” ’ epetlly ’ 
’ uae ve Hackberry Palade attin.site wal 44.000 ee - ¢ixewads 1,635,000 157,000 Cedar White Fir 
, Ne are 2.167.000 5,173,000 oe ee RE ee a eee a 
15 es ole ire ck oss 1.472.000 $03,000 223000 1,238,000 787,000 194,000 oe 1 ee mage anes anne 
Pee ssr eee eenes Weteees 8 swine “hes eee aos 208 144+ + iene ee OE cceisnavs 669,000 No.1 dimen... 263,000 
OE Oe re 109,000 43,000 >, 000 250,000 188,000 5,000 Lath 1,961,000 No. 2 dimen 186.000 
Magnolin ........... 174,000 ik” ieee 7,449,000 4,656,000 1,371,000 sar ei clea siethinns ‘ eee ’ 
SSS eee SO.688,000 41,528,000 12.426.000 177,716,000 95,502,000 54,776,000 
OR re ae een ee ane ee 1,563,000 705,000 392,000 - ° 
in 1 cee i "Mie oe — ua Lumber Standardization Progress 
|, 672,000 SE ee 45,851,000 27,566,000 7.034,000 15,825,000 11,290,000 2,135,000 : 
"eae ee 4,000 ie a cies 13.000 ae) WASHINGTON, D. C., June 21.—Commenting 
he ee" poveraraee 5,992,000 2.618.000 1.439,000 3,522,000 1,570,000 1,210,000 | upon the benefits derived from lumber stand- 
aoe ne xeeapell eee 487,000 377,000 205,000 6,559,000 3,631,000 1,079,000 | ardization by the public and the industry, John 
: I 2 aca, ah lee ewok oe cdhcd 05,000 327,000 19,000 331,000 176,000 16,000 * bef is = a 
cee Willow... isées wutkenhama |. sccebeeee. .. Senuabe 1,944,000 1,440,000 642,009 | Henry Kirby, Reng ne of the Central Com 
Mixed hardwoods 1,464,000 882,000 123,000 5,903,000 4,241,000 2,576,000 | mittee on Lumber Standards, said: 
aoe Sp npese ogg ola ee Se The lumber manufacturers, wholesalers and re- 
226,439,000 117,629,000 38,692,000 581,444,000 344,481,000 163,691,000 tailers of America in beginning their third year of 
_. *Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the observance of the American Lumber Standards 
ee Chicago & Eastern Illinois to Kvansville, Ind., thence following the Louisville & Nashville to New July 1, move steadily forward as a unit in ably 
Spread Orleans, La., all points west of this line being “Southern’’ territory. demonstrating the industry’s desire and ability to 
$ 6.00 - Pg ye are : Single band, 1; with resaw, 114; double band, 2; with two resaws, 2%; | give the American public its favorite building ma- 
— ' ane, 5; ciculns, %- terial in standardized form. 
2 ny At no time has the lumber industry been in a 
-" . better position before the public than today. On 
2.00) The West Coast Review Hardwood Barometer the one hand, we are pointed to by Secretary 
4.00 : : Hoover as having made, through standardization, 
4.00 SEATTLE, WASH., June 19.—For the week MEMPHIS, TENN., June 21.—The Hardwood ‘| one of the most outstanding demonstrations of the 
4.00 snded June 12. 1¢ Na we P ; , | Manufacturers’ Institute barometer for the | possible accomplishment of voluntary organized in- 
5.00 : . " alge, etna x — in week ended June 12, one hundred seventy and | dustry in the United States without governmental 
6.50 West Coast Lumbermen’s Association: eoothind wiite reporting in oe folleun: interference, and we are giving to thousands of 
2.00 _ P b 9 2D ae Bd. ‘ te aor te ‘ 4 
Production 116 ny ——Percent of ——— on Seatoa © caer Gane oul cuemnaed peak 
1.15 oe dhe "399077 EAC a 5: , Normal Actual Ship- 
Shipments 122,077,569 5 % above production | pyoduction* Feet output output ments uct. . : 
iantes Orders .......118,162,904 2% above production Normal (identi- In this connection the Central Committee 
Shipments— cal units). 29,038,000 ea adds: 
Water delivery: Feet Feet Actual ..... 27,484,344 Wwe On July 1 a number of important additions and 
y oo cee oop SOE COTTE 40,150,106 a 24,552,398 So 89.3 revisions of the American Lumber Standards be- 
>: 0 RPE Pe arr re 14,626,571 yn ait iz 5 - ‘ s come effective through the action taken by the Gen- 
| Pine Were Wher C4B% Dionckc i ccvccdescasce 54,776,677 a gd 25,180,383 84 91.6 102.6 | oral Lumber Conference last spring. ‘The trade 
s fol- REELS ERE 61,597,703 week... 158.305.6835 should bear in mind that the sizes for “Standard 
from MM Sapo pescecuanaweer acces ent onen 5,703,189 ey eae Siiaieeie or the iit peng in te Yard” lumber are 4§-inch for 1-inch finish and 
; _ ene RI hime align ge stg Rls > wt ae common boards and 1%-inch for 2-inch finish and 
rage of i pe ere 122,077,569 ia work is included in total orders and dimeneien and that the ob4 “Matra Standard” slees 
Ship New business— *Based on mill log seale. of }%-inch for 1-inch finish and common boards, 
a Water delivery: and 1%-inch for 2-inch finish and dimension will 
ie ihe POIGNS vo.veesicavdevxdsees Mee be known as “Standard Industrial” lumber. The 
eae ae 15,325,723 Cypress Barometer Central Committee on Lumber Standards urges all 
OM WHEE (46D) ivccccccosvencecse 54,554,609 New Oatzas. |} j » 21—The Southern buyers and consumers to state on their orders that 
NS te Ea 57,905,106 oa ed agua ny CUNO —a “Shipments shall be in accordance with the Ameri- 
NE Sk ee aden ar acuaasiaweroeaal 5,703,189 | Cypress Manufacturers’ Association barometer | can Lumber Standards.” 
Tot: — eR for the week ended June 16, Wednesday, four- The American Standards for shop lumber will be- 
ets otal new business................++118,162,904 teen mills reporting, is as follows: come effective July 1. 
over Unfilled orders— Percent Percent Width Changes 
PE MUD so tsseenscesvindessquen 139,227,678 , . ae : Normal Actual Changes in the American Standard widths of the 
EXPOrt ....csccceccecccecccececeeeeeees 130,033,705 | Production aienial py Output Output | ronowing items will also become effective. The 
104.29 OE seneccdenhksdnreecesesrenedensieaes 143,954,454 preven teens revere 1is46 1... | widths of the nominal 4-, 5-, 6-, 7-, 8-, 9, 10-, 11- 
ae Total unfilled orders.................413,215,837 | Shipments* .... 157 3,140,000 74.61 65.74 — a ae ba ries ai, a i 
Orders 4 in As 4 ane 4 cnes. : "e 
oitaas New* Re aoe 170 3,400,000 =80.79 71.18 | Tustic and drop siding (shiplap) will be 576 inches, 
oe ; On hand end and the face width of rustic and drop siding, 
= S i yeekt 736 14,720,000 (D&M). fi ing iling 1 partition will be 57 
outhern Pine Barometer weekt cose + 736 720,01 tees eens M). flooring, ceiling and par yD a Oye 
‘cent: *New orders were 108.28 percent of shipments. inches, 
nt of New O SANS. I J 2] F : *Basis for carload average is 20,000 feet. Short Lengths . 
‘ks of NEW ORLEANS, LA., June -—For the week tOrders on hand inereased 1.70 percent, or Agreement on the short lengths question, which 
ction, ended June 18, Friday, one hundred twenty | 260,000 feet, during the week, has been a major issue since the beginning of the 
> per- i -cie ’ »s standardization movement, is now taken care of 
: me repert a8 follows to the Southern Pine ° ° se through the inclusion in the American Lumber 
— Association : Western Pine Statistics for May Standards of a paragraph stating that “The mar- 
ction Percent Percent PORTLAND, ORE., June 22.—The statistical re- | keting practice covering lengths of yard lumber 
» dur- Normal Actual ext ef the Western Pine Meanfactusere’ Ae: shall permit the buyer to secure specified lengths 
ction Production— Cars} Feet output output | PO” i y- M thats P hi 7 t tot ii ~ | and/or specified assortments of lengths.” 
Normal émae Tee sk hots sociation for May shows shipments totaling ight nate eo 
—— g Actual . 7 66,077,817 ees 134,559,718 feet, and production of 166,147,503 Shipping Weigh asin - a “ ' th 
. r) 2 OF a4 i Actes . ay . . . . y 4 7 > vs > la 
hipments 3,353 69,859,755 96.08 105.72 feet. the production exceeding the shipments Important work wi be earried on during e 
Orders— by 3] 587.785 feet year studying the shipping weight and moisture 
IV oly? . zeU. * , ‘ 
teceived* .. 3,164 65,921,940 90.67 99.76 "_m. 2. = ; rome : : : content question. The Central Committee has re- 
(sso On hand end . 2 . . The May cut was eleven million feet larger quested all manufacturers’ associations to supply, 
weekt ...11,607 248,706,005 .... ..... than the April, but was materially lower than for approval, commercially dry shipping weights. 
+Basis for iio is May average, 20, 985 fect, | the May cut of any of the preceding three | Upon approval of such es after a —_— 
2,900 tOrders on hand showed a decrease of 1.59 per- | YCars. ; F study, they will ee oe a" otf yp Bows 
9,600 ‘ent, or 3,937,815 feet; one hundred twenty-four Shipments for May of last year were lighter | lication as a _— “oe : — here _ ss e 
| "Soe than this year’s for that, month, rey Acs Ving mfr fond, ey 
2,333 St ane DENS Be ereent A shipments. The figures for May, 1925, were: Production, amt a suitable committee to continue 
down 136 eit reporting running time, 7 ae shut | 178,427,712 feet; shipments, 149,615,077 feet | the investigation of practical methods of improv- 
od . ere € ing vertime . { . . . “6 7 Saeec m 
= 3 operated three pr i. Tour y vod 44, ol od —production exceeding shipments by 28,812,635 ing the seasoning and uniformity of dryness of lum- 
‘ and 1%, five and one-half. days. feet. ber when delivered to lumber consumers. 














56 AMERICAN LUMBERMAN 


JUNE 26, 1996 





Hardwood Moving in Fair Volume 


Trade Is Less Active 


Y., June 21.—The lumber trade 
in yeneral, and hardwoods in particular, seem 
to have fallen off in activity of late. It is hard 
work to sell much lumber, and those who do 


BUFFALO, N 


have a fair trade say that profit margin is not 
as good us it was a year ago, even where sales 
have been A single car order looks 
pretty good to the wholesaler nowadays. 

Austin Roche, chief of detectives of the Buf 
falo police department, addressed the members 
of the Buffalo Lumber Exchange at last week’s 
meeting, his subject being the problems faced 
by the police department. He said there was 
need of more public cobperation with the police- 
men, 


‘ le 
“us iarge, 


suffalo lumbermen attending the annual out 
ing of the Empire State Association of Whole 
sule Lumber & Sash & Door Salesmen at New- 
port, on Trondequoit Bay, June 17, 
H. (. Kelleran, Hl. T. 
A. A. Mason, L. J. 
(. Yeager, Hi. kK. 
with A. J. 
reported 


included : 
Trotter, C. D. Williams, 
Lewis, J. K. Biggar, Frank 
Ilurrower and Albert Millers, 

Brady, from North Tonawanda, They 
wu good time, with an interesting pro 
gram and about seventy-five present. 

James I. 
Lumber Golf entertain the 
golf players at their session this week, which 
will be played at Orchard Park. 

The American Lumber Co. has been inecor- 
porated here to carry on a retail business with 
yard on Chicago Street, near Perry. The in 
corporators are Samuel Nathan, Berta Cohn 
and Mina Cohn. Mr. Nathan was formerly con- 
nected with the B. & B. Lumber Co. 

Kdward I’. Deville, a lumberman of Laneaster 
and president of the Rotary Club 
attending the convention of 
heing held at Denver, Colo. 


Walsh, treasurer of the Buffalo 


Association, will 


there, is 
Rotary which is 
A fishing party of lumbermen leaves here 
this week for Iloney Harbor, Ont., where sev- 
eral days will be spent. In the list are A. J. 
Brady, of Brady Bros., North Tonawanda, and 
the following from Buffalo: C. R. Kelleran, 
Trotter-Kelleran Lumber Co.; William Brady, 
B. Brady Lumber Corporation; L. J. Lewis, Pal- 
burn (Ine.). 

Horace F, 


Taylor, president of Taylor & 
Crate, and 


William A. Perrin, of Blakeslee, 
Perrin & Darling, attended the commencement 
of Rochester University at the end of last week. 
Mr. Taylor is one of the university trustees. 

John B. Caskey, seeretary Hendricks-Caskey 
Co., was at Syracuse University last week at- 
tending the graduation of his daughter, Ruth. 

Visitors to the local lumber trade last week 
included: W. Boyd Smith, Bradford-Kennedy 
Lumber Co., Omaha, and R. G. Swartz, Ses- 
sions ‘Swartz Lumber Co., Macon, Ga. 


Dry Stock Scarce and Kilns Busy 


LOUISVILLE, Ky., June 21.—The hardwood 
movement continues seattered, with not many 
big orders out, but a number of coneerns have 
fairly good business booked. Gum continues in 
fair call. There is seattered demand for poplar, 
top grades of walnut, plain red and white oak, 
thick ash, elm and maple, a little cottonwood, 
and some straggling orders are reported in wil- 
low, cherry and magnolia. Production has im 
proved somewhat with better weather, but dry 
stock is not very plentiful, and commercial kilns 
are being kept very busy in supplying demand 
for material for immediate use. 

Quotations, carlots, inch stocks, Louisville, 
read: Quartered white oak, FAS, $125@140; 
No. 1 common, $70@80; plain white, $90@100 
for FAS, and $60@62 for common; quartered 
red, $100@110 for FAS, and $65@70 for com- 
mon; plain red, FAS, $85@90 and $5860. 
Poplar, FAS, $97@105; No. 1 common, $48 
(252; saps and selects, $68@75; 2B, $24@26; 


PA, $5400.39. Walnut, FAS, $210@ 220; selects, 
$1400.150; No. 1 common, $8$5@95; No. 2, 
$4045. Ash, $90 and $50. Chestnut, FAS, 
$9095; common, $500.55. Jasswood, FAS, 
Cottonwood, $55 and 
$38. Gum, quartered red, FAS, $100@105; 
common, $58@60; plain red, FAS, $97@100; 
common, $52@55; quartered sap, FAS, $57] 
60; common, $4345; plain sap, FAS, $50@52; 
common, $35@37. 

Charles Turner Lanham, of the Lanham 
Hardwood Flooring Co., Louisville, who was 
traveling in the East last week, prior to sail- 
ing this week for a trip to Kurope, was aboard 
one of the Pennsylvania Railroad trains in the 
big smash near Blairville, Pa., last week, in 
which fifteen were killed and many injured. He 
wis in the second car from the end of the 
Washington express, the car being partly 
telescoped, but other than being shaken up he 
was not injured. He crawled from a window 
and returned to help others out. 

George 8S. Chowning, lumberman of Shelby- 
ville, Ky., and Mrs. Chowning and two chil 
dren will Jeave next Saturday for a vacation 
in the Kast. To Montreal, Canada, they will 
go by motor, and plan to visit Washington, 
Philadelphia, Cape May, and New York State 
and New England. 


$80; common, $5055. 


West Virginia Market Dull 

ELKINS, W. VA., June 21.—The market here 
is stagnant. There are occasional spurts but 
they are not sustained. Although low grades 
have been holding their own from a price stand- 
point, higher grades have not. For instance FAS 
t/4 oak are not ranging more than from $95a 
100, f. o. b. mill, and No. 1 common is hovering 
around $60. No. 1 common chestnut brings 
about $50 at the mill, and FAS about $90. 
Sound wormy chestnut is in a little better 
market position than other grades so far as 
sales are concerned, owing to buying on the 
part of the furniture trades. Overproduction 
appears to be one of the faetors which is keep- 
ing prices low. 


Business Is Improving 


EVANSVILLE, IND., June 21.—Loeal hardwood 
manufacturers and wholesalers report there has 
been some improvement in market conditions 
during the last week or two, and that there is 
a firmer tone to prices of some items. No. 1 
and 2 poplar are moving better, and gum has 
been in fair demand. Less price cutting is 
reported, although some lumber is moving at 
prices practically fixed by the buyer. The best 
demand now is from box, automobile, and mu- 
sical instrument manufacturers. Although the 
automobile demand is not as good as it was the 
first of the year, wagon makers are doing good 
business. Furniture manufacturers have not 
been in the market for much lumber. Some 
local furniture plants are pretty well stocked 
up. They are being operated 40 hours a week 
on the average, but orders are coming in slowly. 
Building trades demand is holding up quite 
well. Veneer trade is only fair. Stave trade 
has shown no improvement. Basket and erate 
makers look for a better business with the eom- 
ing in of the eantaloup, tomato and peach crop 
in southern Indiana. 

Dan Wertz, of the Maley & Wertz Lumber 
Co., was a general in the drive here of the 


Young Men’s Christian Association to raise 
$100,000. Elmer D. Luhring, of the Luhring 


Lumber Co., and Charles and Carl Wolflin, of 
the Wolflin West Side Lumber Co., also as- 
sisted in the drive, which was a success. 

John W. Seull, lumber dealer and planing 
mill owner at Tell City, Ind., who underwent an 
operation in a loeal hospital recently, has re- 
covered and returned to his home. 


Lt 


Prices Show Firmer Tone 


CoLuMBUS, OHIO, June 21.—Hurdwood trade 
is showing considerable strength. Buying ig jp 
larger volume than in May, and is well distrib. 
uted between retailers and industrial ¢op. 
cerns. With production curtailed by many 
mills, the supply of dry stocks is not large. Ip 
fact, there is less cutting of prices than there 
was a month ago. Flooring is the strongest 
item on the list. 

Southern pine trade is somewhat draggy and 
irregular, and the price list is not as strong 
as it was several weeks ago. Retailers, who 
are pretty well stocked up, are not coming into 


the market as they were expected to. Finish 
and No. 1 boards are the strongest items, 


Dimension and shed stock are rather weak, 
John F. Purnhagen, who had been in the 
commission business in Columbus for a num. 
ber of years, has taken a position with the 
Prendergast Co., of Marion, Ohio. 


Quotations Are Stable 


Merritt, Wis., June 22.—Hand-to-mouth 
buying prevails in hardwoods, with prices con- 
tinuing stable. No. 83 hardwoods, especially 
birch, are in heavy demand from the box trade, 
which is receiving many orders for export cases, 
Kvery indication points to continuance of pres- 
ent fairly satisfactory demand. 

Suilding is going on at full blast, and rush 
shipments of softwoods are heing demanded 
from the mills almost daily. Prices are stable 
and 6-inch No. 1 hemlock flooring, 8- to 16-foot, 
is selling at $31, mill. No. 1 shiplap, 8-inch, 8- 
to 16-foot, sells at $33, mill, while No. 1 2x4- 
inch SIS1E, 12-foot, and No. 1 2x6-inch SISIF, 
16-foot, sell at $29.50 to $30, mill. No. 1 lath, 
4-foot, sell at $8.25, mill. 


Will Develop Maine Hardwoods 


PORTLAND, ME., June 21.—One of the Maine 
developments soon to reach magnitude will be 
the utilization of its vast expanse of hardwood 
forests. Hardwood possibilities have been com 
ing to the front for several years, but it is only 
within a twelve-month that Maine has taken 
official action to give vigorous assistance. 

As a result of the setting up of a State 
committee consisting of timber and owners, mill 
operators and forestry experts, there has come 
into existence the Maine Hardwood Association, 
a quasi-official organization which will assume 
the task of preparing for the exploitation of 
Maine hardwoods. Surveys showing hardwood 
stands, facts and figures covering every phase 
of hardwood utilization and authoritative book- 
lets for prospective consumers will shortly come 
forth from the association, bearing the official 
stamp of Maine. 

Aroostook and other counties traversed 
by the Bangor & Aroostook Railroad will 
play an important part in this development of 
Maine hardwoods. There are many virgin 
stands of beech, birch, maple and poplar of 
the finest quality, capable of successful compe- 
tition with the older hardwood stands of the 
country. These Maine stands are available on 
tracts adjacent to the Bangor & Aroostook, 
which provides transportation facilities of the 
most modern type. Aroostook herdwoods sre 
suitable for finish, flooring, veneer and novelty 
products, furniture and many special articles. 
Already there are many plants on the Bangor 
& Aroostook which are making successful use 
of hardwoods. The railroad provides a through 
line from tidewater on Penobseot Bay to the 
St. John River, on the Canadian boundary. Di- 
rect connection with the Dominion of Canada is 
provided by the International Bridge from Van 
Buren, Me., to St. Leonard’s, N. B. 

Aroostook County in area represents more 
than one-fifth of the total land area of Maine; 


For Current Market Prices on Hardwoods See Pages 89 and 90 
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80 percent of the more than four million acres 
of land in Aroostook County is timber land, 
20 percent being devoted to agriculture. Two 
industries thus predominate, lumbering and 
farming. Aroostook’s importance in Maine’s 
development program has been well set forth by 
Governor Brewster, who said: ‘‘Some day the 
citizens of Maine and of other States will real- 
ize that Bangor is the gateway to 10,000,000 
acres of teeming woodland dotted with lakes 
and streams and to one of the richest agricul- 
tural counties in the United States. As this 
remarkable region comes to be appreciated, its 
resources for health and recreation and indus- 
trial and agricultural activity will be developed 
and Maine will come into its own.’’ 


MARINETTE, WiIs., June 21.—The Sawyer 
Goodman Co., of this city, operating a mill at 
Sagola, Mich., suspended night operations re- 
cently, after running day and night shifts for 
several months. 

George J. Farnsworth and Charles E. Good 
man, Chicago Jumbermen, interested in Oconto 


arse and Prices Weak 


News of Baltimore Trade 


BALTIMORE, Mp., June 21.—The Western 
Maryland Lumber Co. received a vessel shipment 
of 404,000 feet of Douglas fir made by the 
Southern Alberta Lumber & Supply Co., of Vic- 
toria, B. C,. 

Norman James, of the James Lumber Co.; Dr. 
Jayne, of the Lewis Waggner Co., and W. 
Hunter Edwards, of B. W. Edwards & Sons, 
have been named a committee on closer affilia- 
tion between the wholesalers and retailers, as 
one of the accomplishments aimed at by the 
Forest Products Association of Maryland 
(Ine.), the new organization of retailers. The 
exact course to be pursued and the basis of 
such affiliation are under consideration. 

KF. J. Tyson, of Rankin & Tyson, Georgetown, 
S. C., was a visitor here recently and saw some 
of the North Carolina pine men. 

A. B. Cramer, of the Dill-Cramer-Truitt Cor 
poration, of Suffolk, Va., stopped in Baltimore 
recently and saw his old friend and associate, 
Lewis Dill, of Lewis Dill & Co., and other south- 
ern pine men. 

Charles Morse, of William B. Morse Lumber 








From the cedar brakes along the line of the Uvalde Northern Railroad in Texas are cut immense 
quantities of poles and posts that are hauled by teams to railroad sidings for transportation to 
These cedar posts as a rule are sold to the users through the retail lumber yards 


market. 





mills, were in Oconto during the present week 
upon business. Mr. Farnsworth was very fa- 
vorably impressed with the possibilities of the 
new Octonto golf course, and took out two 
memberships. He also gave $100 for the com- 
pletion of the eighth fairway, which is now 
under construction. 

The Michigan Turning Co., Escanaba, Mich., 
has started the manufacture of a new product, 
a waterproof cedar float for gill nets. A sur- 
vey reveals that about 20,000,000 floats are 
purchased annually by fishermen in the Great 
Lakes and off the Atlantic and Pacifie coasts. 


Demand for Trim Is Active 


Macon, Ga., June 21.—Hardwood mills con- 
tinue to operate to capacity. Heavy thunder- 
storms and rain occurring several times during 
the week interfered slightly with logging opera- 
tions. Prices were unchanged. Mills producing 
finished pine reported an unusually active de- 
mand for this product, especially from the east- 
ern part of the country. The demand for hard- 
wood trim, which has been good throughout the 
year, continued active and the mills can keep 
running for some time on this product. 


Co., with headquarters at Rochester, N. Y., 
stopped in Baltimore lust week on the wa) 
south to the mills at Helen, Ga., and saw some 
of the hardwood dealers. 


Prices Weak and Volume Fair 


CINCINNATI, OnIO, June 22.—Hand to mouth 
buying still rules in the hardwood market. Be- 
cause of the limited buying during the spring 
months, dealers are expecting a little more 
business than normally is had during July and 
August. This is due to the necessity of filling 
in requirements continually. While curtail- 
ment of production has done something to 
steady the market, it is still a buyers’ market 
and the prospective purchaser with a good sized 
order in hand ean usually prevail where there is 
a difference in views about prices. 

©. W. Tunis, president Tunis Lumber Co., 
and family will leave next Tuesday by motor 
car for Coldwater, Mich., where his family will 
spend the summer. Mr. Tunis will return to 
Cincinnati at intervals to keep in touch with his 
business. 

The committee having in charge the prepara- 
tion of a tablet for the Road of Remembrance 
along which the Cincinnati Lumbermen’s Club 


has planted about a mile of trees, has suc- 
ceeded in raising enough funds, and this week 
Chairman Frank Haass placed the order for 
the casting of the bronze tablet. When it is 
completed it will be installed on the highway 
with due ceremony by the elub. 

W. H. Reynolds, field manager for the Ten- 
nessee Lumber & Coal Co., is making a tour 
of the mills in Tennessee. 


E. J. Faust, general manager of operations 
for the Tennessee Lumber & Coal Co., with 


headquarters at Oneida, Tenn., was in Cincin- 
nati for a week conferring with the officers of 
the company regarding new plans for the de- 
velopment of the company’s timber in Ten 
nessee. 

The Tunis Lumber Co., of this city, recently 
published a little memorandum book giving 
sizes and contents of sizes in a wide range of 
dimension stock for the furniture trade. This 
little booklet has been prepared for general 
distribution and a copy will be sent to anyone 
requesting it. 


Large Mills Curtailing Production 


ATLANTA, GA., June 21.—Though heavy rains 
have lately interfered with logging, mills have 
plenty of logs ahead. Curtailment is the policy 
at larger mills, and production has therefore 
declined the last ten days. A few small mills 
have shut down temporarily because of weak 
prices, while most large mills are running only 
part time. Orders have picked up steadily and 
more than equal. the cut. Shipments have 
again improved, having reached the largest 
volume in several weeks. As they about equal 
the eut, little surplus is being accumulated. 
Manufacturers look for better than normal busi- 
ness the next two or three months, and seem 
confident prices will strengthen. Current quo- 
tations are about the same as last week through 
the whole list, but wholesalers state that a 
strong upward tendency is seen in several items, 
and that it seems certain there will be in- 
creases of $1 to $2 the next two or three weeks. 
Wholesalers find business much better than it 
was earlier in the month, and are doing more 
buying than in several weeks. The southeastern 
yard call, especially for flooring, is also improv- 
ing, and there is a slightly better call from 
northern yards. Inquiry is good from all 
sources. Box makers are buying actively now 
and are generally reported fairly well sold, and 
planning steady production for some time. 
Tupelo and lesser hardwood grades, especially 
gum, comprise their principal takings. Mill- 
work demand in the Southeast continues steady, 
and should be better than normal this summer 
because the industry is handling a larger than 
normal amount of work. Northern millwork call 
is only fair. 

Furniture sales are beginning to fall off a 
little after showing steady improvement for 
three or four weeks. Orders for current needs 
ure about the same, but fewer orders for ad- 
vanee requirements are coming in. The in- 
quiry, however, is heavy, especially from south- 
eastern factories, which are the best buyers. 
The North Carolina outlook is very good for the 
late summer, and it is thought factories there 
will buy on the largest seale in three or four 
vears after the mid-summer furniture show 
which opens at High Point, N. C., soon. A 
much larger show than usual will be held this 
year, and the furniture manufacturers’ associa- 
tions is looking for a record volume of buying 
that will keep the factories operating steadily 
through the rest of the year. The primary call 
is for No. 1 and No. 2 gum, with a fair call 
reported for FAS gum and oak. Prices are 
about the same. 

Oak flooring factories continue to book heavy 
business and are operating at capacity, most 
of them well sold ahead. Industrial call is 
active, yard call steady in the Southeast, and 
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improving in the North and middle West. Rail- 
roads are buying on a fair basis for shop and 
depot construction, an abnormal amount of 
which is in progress in the Southeast. Indus- 
trial call for maple flooring is also good, and 
eall for beech is fair. Oak flooring is gather- 
ing strength again after price reductions earlier 
in June. Maple and beech flooring prices are 
unchanged. Oak flooring makers are fairly 
active in the market for white and red oak, but 
buying largely only for near future needs. 
Prices are the same. 

The call continues active from automobile 
and body factories and that from the imple 
ment trade has lately shown improvement. The 
former are placing good orders for advance 
needs, and their inquiry indicates they will 
continue active in the market through the sum 
mer. FAS white ash, No. 1 and select ash 
and FAS maple are most active in the order 
named. Elm eall is fair. Implement makers 
are buying mostly for current needs only, but 
on a larger basis than in several weeks, with 
inquiry giving promise of further improve- 
ment in this call. It is now certain that the 
first six months of the year will have established 
close to a record in hardwood sales to the auto 
motive industry even though sales for a two 
month period were largely affected by the cold 
weather, 

The export demand is off but the outlook is 
better. Offerings are not enticing. Most busi- 
ness is from Latin-Amerieca, but some orders 
ure being received from more distant buyers. 

Alfred Fox, of the Fox Manufacturing Co., 
of Atlanta, one of the South’s largest furniture 
plants, has been named a member of the finance 
committee in charge of arrangements for the 
annual industrial exhibition at the Atlanta 
Auditorium the first of the week of August. 
T. M. Brumby, president of the Brumby Chair 
Co., of Marietta, Ga., and president of the 
Georgia Manufacturers’ Association, is a mem- 
ber of the general committee. A majority of 
the Atlanta hardwood flooring plants and furni- 
ture factories will have exhibitions. 

The Jakin Novelty Co., of Jakin, Ga., re 
cently announced planning erection of a new 
plant for the manufacture of cabinets at Donal 
sonville, Ga., expects to establish this plant at 
Jakin, near Donalsonville, but not before the 
latter part of the year. A site has been secured. 
Machinery has not been purchased. 

The Southern Manufacturing Co., recently 
chartered at Savannah, Ga., with $200,000, ae 
cording to Victor B. Jenkins, Citizens & South- 
ern Bank, Savannah, president, has a 3-story 
building and is establishing a plant. At the 
outset caskets will be the principal output but 
later a general line of furniture will be pro- 
duced, Mr. Jenkins has stated. 

The plant of the South Georgia Buggy Co., 
of Valdosta, Ga., has been acquired by the 
South Georgia Milling Co., and about $7,000 to 
$8,000 is being invested remodeling the plant 
and installing additional equipment. 

The Gate City Coffin Co., of Atlanta, operat- 
ing a large plant for the manufacture of eas- 
kets, was purchased by the National Casket Co., 
which operates several casket plants throughout 
the United States. Merritt Guthrie, son of F. 
C. Guthrie, manager of the company’s plant 
at Nashville, Tenn., is in charge of the Atlanta 
plant as vice president and general manager. 

Construction has been started on a new band 
mill at Cordele, Ga., for the manufacture of 
hardwood and pine, principally the former, by 
W. L. Robuck, president of the Cordele Sash, 
Door & Lumber Co. About $100,000 is being 
invested. The daily output will be approxi- 
mately 60,000 feet. 

_ A. L. Howell, of Samson, Ala., plans to estab- 
lish a plant this summer at Bainbridge, Ga., 
for the manufacture of shuttles for textile mills, 
using hardwood largely. 

Dennis & Wright, who have been in the hard- 
wood business at Sparta, Ga., for some years, 
plan to establish a plant at Sparta for the 
manufacture of handles, using hardwood large- 
ly, on a site formerly occupied by the planing 
mill of the Franklin & Cary Co., recently moved 
to Columbus, Ga. , 


Fail to Reduce Output 

MEMPHIS, TENN., June 22.—Hardwood pro- 
duction continues to climb each week in the face 
of the announcement made several weeks ago 
that many mills would curtail to five days of 
fifty hours a week. Reports would indicate that 
the majority went on the five-day week basis, 
but increased the number of hours of running 
each week to take cure of the day off. Many 
mills, it is reported, are running twelve hours 
a day for five days each week and in this 
way increasing rather than decreasing produc- 
tion. The mills in the southern half of the belt 
are running full time, many overtime, in order 
to replenish their stocks, which were rather 
broken because of the long period of idleness 
during the wet spring months, which did not 
affect the northern part of the belt. 

Demand has shown considerable improvement 
(uring the last week. This is especially true 
of furniture demand, particularly from the 
Carolinas. Many plants have placed some nice 
orders during the last week or ten days for de- 
livery throughout the summer months and in 
the early fall. These orders were placed at 
the low prices which are now being quoted by 
some manufacturers, and are said to be at cost 
of production or below. This kind of order tak- 
ing can not be continued unless manufacturing 
costs can be reduced, which is practically an 
impossibility at this time. The demand from 
the building trades has been exceedingly good, 
but is still far from expectations. The demand 
from the flooring plants has shown some im- 
provement, as well as that from the interior trim 
plants. There is very little business from auto- 
mobile concerns. Export business is showing 
some signs of improvement. Shipments are bet- 
ter and there are many inquiries, and quite a 
little business is being booked for immediate 
delivery. 

Logging conditions are ideal. There are 
plenty of logs and prices continue at the low 
levels which were previous quoted. 

George T. Houston, president Houston Bros., 
and the United Timber & Lumber Co., will sail 
from New York on the Columbus for Paris on 
July 6. He will be accompanied by Mrs. Hous- 
ton. They will spend the summer abroad on 
pleasure and business, returning to Memphis 
late in September. 


Auto Makers Defer Purchases 


Detroit, Micu., June 21.—Although a new 
high mark in automobile production is indi- 
cated for the first six months of this year, an 
orderly recession of production is noted in most 
plants in the Detroit territory. Some of the 
larger makers are still adhering to heavy sched- 
ules, but the usual midsummer curtailment is 
apparent. Purchases are being deferred in a 
number of instances until the completion of 
inventory taking or pending the renewal of 
manufacturing operations upon new models. At 
least five manufacturers are experimenting 
with a new model which is the counterpart in 
many essential features of the famous Euro- 
pean light ears. Dodge, Hudson-Essex, Buick, 
Chevrolet and a few other large makers are 
still in high speed production. The Ford Motor 
Co. also has announced plans for increased pro- 
duetion following recent price reductions. 

The wholesale market in softwoods is some- 
what weaker. Buying by retail yards is re- 
ported as fairly good. Volume of building 
operations is increasing. 


Furniture Demand Improving 


MILWAUKEE, WIs., June 22.—Furniture fac- 
tories in Milwaukee have reported that volume 
of business so far in June is better than it was 
in May, as the trade is taking furniture in bet- 
ter quantities than it did this spring. Produe- 
tion, however, is not very high, because of the 
stocks on hand which have to be worked off, but 
the factories expect a higher production within 
the next few weeks. The interior decorating 
firms are enjoying a very good business this 
season. They are covered on lumber for all the 
jobs which they now have. A report from one 
of the leading furniture factories was to the 
effect that it planned to go into the lumber 





market about Aug. 1. This particular firm hag 
been buying from hand to mouth for severa] 
weeks. All of the companies expect to do a 
good business this fall and are planning their 
schedules accordingly. 

The hardwoods are moving fairly well in this 
market, but there is a tendency toward weak- 
ened prices. No. 1 common and select birch are 
moving well. 


Modern Merchandising Methods Needed 


WASHINGTON, D. C., June 21.—A prominent 
hardwood lumber manuacturer has addressed to 
a member of the National Committee on Wood 
Utilization the following letter: 

I believe that regardless of the channels through 
which the products of the lumber manufacturer 
reach the uliimate consumer, the lumber manufae- 
turer ‘should regard as fundamental his responsi- 
bility to see that the product reaches the ultimate 
consumer in a condition that will best suit the 
consumer’s needs and convenience. This applies 
to all the requirements of the consumer that ean 
be met within the limitations of the manufactur- 
er’s facilities and the character of the product 
itself. Further if the manufacturer's business is 
to prosper, he must see that the channels between 
himself and the ultimate consumer are made as 
convenient as possible for all those who have any- 
thing to do with the buying, selling, handling and 
distribution. Moisture content is simply one of 
the factors. 

This is the policy pursued by the best merchants 
and is oftentimes more important than the essen- 
tial merits of the product itself. For illustration 
—steel is finding a place in the esteem of the pub- 
lic through the convenient forms into which it is 
put. Read the advertisements for medicine chests, 
lockers and cabinets for various things and you 
will find that the appeal to the public is primarily 
in the fact that here is something which suits 
its requirements, is all ready for use and can be 
had in the usual process of shopping. They go 
further and suggest through their advertising many 
conveniences which will be bought by people who 
had never thought of them before. Many of these 
things that I speak of could be made from wood 
and sold more cheaply, would answer all require- 
ments and be more attractive in appearance than 
steel, but nobody seems to have suggested it. 

The strongest argument the steel office furniture 
people have in selling their files and desks is that 
the drawers will not stick, that they always roll 
freely and easily. Office furniture can be and is 
made of wood that is entirely free from these ob 
jections and the expense of making it right is no 
greater. All that is needed is the addition of some 
thought. 

The thing that seems to be little realized is that 
all the faults of wood and wood products are gen 
erally blamed on the lumber manufacturer, and if 
they are not blamed on him directly he suffers just 
the same in the curtailment of demand. When a 
retail store here told me in August, 1919, that they 
had an advance of 40 percent on desks I asked 
them why and they said that it was due to the 
advance in the price of lumber, yet hardwood lum- 
ber at that time was less than 10 percent above 
the price at the signing of the armistice. 

When the retailer furnishes inferior material and 
the matter is called to his attention, he usually 
says that that is the best material he can get from 
the mills in that grade. If it is not dry enough, it 
is likewise the mills’ fault. In the latter case I 
think he is right. 

There is absolutely nothing new in this state 
ment of facts, but I am convinced that if lumber 
manufacturers could come to a full realization of 
the significance of these things, it would take but 
a short time to correct them. It requires over- 
whelming evidence of a very specific sort to even 
make a dent in the habits of thought which per- 
haps have their roots in past generations. ‘The 
lumber industry is trying to apply mental concepts 
of a generation ago to present day merchandising 
methods, which is about as sensible as using Civil 
War equipment to fight a modern army. The re- 
sults demonstrate this. 

What the lumber industry needs can be expressed 
in one sentence: Modern engineering plans in pro- 
duction and modern merchandising methods in dis- 
tribution with these two working together in a 
modern way. 





BADLY DRAWN AND ANTIQUATED building 
codes are responsible for much of the high cost 
of homes, John M. Gries, chief of the housing 
division of the Department of Commerce, de- 
clared recently before the national realtors’ 
convention. He urged Herbert Hoover’s idea 


of uniform building codes with provisions 
which measure up to modern science. 
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Tells of Observations on European Trip 


SCHOFIELD, WIs., June 22.—M. P. McCullough, manager of the 
Brooks & Ross Lumber Co., returned last week from Europe, where 
he and his wife and daughter spent several weeks touring countries 


on the Continent and visiting points in England. 

“We went primarily for rest and pleasure,” 
Mr. McCullough said, “and I made little effort 
to investigate business or social conditions. The 
financial crisis in France seemed to me very 
serious. A person couldn’t escape hearing about 
it and seeing and feeling it. Some of the shops 
in Paris that we were somewhat familiar with 
by reason of previous dealings simply closed 
their doors when the exchange became so un- 
favorable. This may have been a small straw, 
but it seemed to me to indicate that French 
people were both worried and also expected the 
crisis to come to a head. I noticed little un- 
employment in France or Italy. In Paris it 
would seem that any men otherwise unem- 
ployed were operating taxis. Taxi fares are 
absurdly low. One can ride a mile for about 
six cents. I saw few Frenchmen loafing in the 
streets or the parks. Quite a number were in 
the libraries and art galleries, but the casual 
observer would guess that unemployment on the 
Continent is small as compared with unem- 
ployment in England. 

“In Italy there seems to be a general feeling 
that Mussolini is a very great man and that he 
has saved Italy. But, as I said before, I made 
little effort to investigate such matters. I 


talked of such things merely with guides and hotel keepers and the 
like. Most of these people said that Fascism is strong enough both 
to repress socialism, against which it is especially directed, and also 
I was astounded to read the 


to keep Mussolini within due bounds. 





M. ?. MeCULLOUGH, SCHOFIELD, WIS. 


live. 


Our business here is doing well. 
ting a good volume, but we’d be glad if prices mended. I made no 
attempt to investigate foreign markets for American lumber, since 
our company is not directly interested in the export trade.” 


interview with Gen. Garibaldi, which appeared a few days ago in 
American newspapers, in which he predicted that a revolution 
would soon overthrow the Fascisti, destroy Mussolini and make 


Italy a republic. If there are any such move- 
ments in Italy they are most carefully con- 
cealed for little escapes Mussolini. 

“We were in Italy at the time of the English 
general strike. When we reached London, fly- 
ing across the Channel from Paris, the trouble 
was over. The general opinion we heard ex- 
pressed was that it was nothing more nor less 
than a tremendous calamity for English people 
and English business. The losses, both direct 
and indirect, were enormous. It will be long 
before British business recovers, and some of 
the losses never will be made up. Unemploy- 
ment is very apparent in England, and the Eng- 
lish people are depressed over it. The dole may 
be necessary; but the number receiving it, now 
rising into the millions, seems to be increasing. 
It is having a bad effect upon a certain class; 
making them bums, so the English people say. 
But the British have a way of pulling through, 
and they surely have a genius for orderly con- 
duct. A person can’t imagine such a situation 
in this country without serious disorder. 

“The trip was a pleasant one, and we went 
merely to have a pleasant time. Naturally I 
was glad to get home. An American can appre- 
ciate Europe for what it is and yet feel that 
there is only one country in which he cares to 
We have had no trouble get- 


Take Steps to Combat Anti-Shingle Move 


STREATOR, ILL., June 21.—Local lumbermen 
and many home owners are taking steps to 
counteract a movement evidently instigated by 
proponents of material other than wood to in- 
fliet upon the people of this city an ordinance 
forbidding the use of wood shingles within the 
city limits. 

Under a large display heading, ‘‘ Ordinance 
to Call for Fireproof Roofs—Police and Fire 
‘Commission Asks Council to Draft New Ordi- 
nance,’’ one of the local papers in last week ’s 
issue said: 





As a measure of fire prevention, mem- 
bers of the police and fire commission 
submitted a resolution to the city coun- 
cil last night to the effect that steps 
be taken to have an ordinance drafted 
compelling fireproof roofs on all new 
homes built in the city. 

According to the authors of the reso- 
lution most of the fires occurring in the 
city in recent years have been due to 
shingle roofs which are susceptible to 
even the tiniest spark. 

In commenting on the matter, mem- 
bers of the council were unanimously 
in favor of the movement and believed 
it a wise suggestion to follow. 

In many instances where roofs are 
now in place it would be difficult to 
force the purchase of fireproof material, 
but where new ones are being erected 
city officials feel satisfied that the re- 
quest can be adhered to in these cases 
very easily. 

The city attorney was instructed to 
draft an ordinance to this effect. It 
will probably be presented at the meet- 
ing next Monday night. 


On the same day, another local paper, under 


held by fire commissioners and research 


a display heading, ‘‘New Ordinance May See 
End of Wooden Shingles—Police and Fire Com- 
mission Asks Council to Adopt Law,’’ had this 
to say: 


An ordinance prohibiting the further 
building of shingle roofs in this city 
was recommended to the city council 
by the police and fire commission last 
night at the regular meeting of the 
city dads. The recommendation came 
through a communication from Frank 
A. Ryan, clerk of the commission. 

It was pointed out that a majority of 
the fires in this city are on wood shin- 
gled buildings. 

The council will take the matter un- 
der advisement. 

This was the first notice that lumbermen had 
been given that such a movement was in pros- 
pect, and D. C. Brown, manager of the J. C. 
Ames Lumber Co., promptly took steps to pre- 
vent the proposed ordinance being railroaded 
through the council. He immediately com- 
municated with the AMERICAN LUMBERMAN at 
Chicago and through it with C. E. Marsh, of 
the Red Cedar Shingle Bureau, and then ad- 
dressed the following letter to the mayor and 
city commission : 

‘*We have noted the newspaper com- 
ments on the proposed anti-wood shingle 
ordinance scheduled to come up at your 
meeting Monday evening, June 21. 

**Knowing that the asphalt shingle 
so often referred to as a fireproof shin- 
gle is a decided fire hazard, and that 
numerous cities are now and have been 
repealing anti-wood shingle ordinances 
after exhaustive, unbiased fire tests 


committees, may we respectfully request 
postponement of any definite action on 
your part until time will permit 
thorough and proper investigation of 
the whole question. 

‘*We will welcome the opportunity 
and appreciate the privilege of present- 
ing the matter as we see it before the 
commissioners at your convenience.’’ 


As a result of these efforts, it is expected 
that the city authorities will hold hearings on 
the proposed ordinance and give the matter full 
consideration before taking action. 





City Council Defers Action 


Srreator, ILL., June 23.—At the meeting of 
the city council on Monday night, a communica- 
tion from the J. C. Ames Lumber Co. was read, 
asking the council to defer action on the pro- 
posed anti-wood shingle ordinance until a thor- 
ough investigation could be made, and the city 
attorney also reported that he had been request- 
ed by long distance telephone from Chicago to 
ask the city council to defer action until those 
interested in wood shingles could present their 
side. The communication was filed, and as a 
result of this effort the city will allow ample 
time for both sides to present their arguments 
before final action is taken. Both of the local 
papers evidenced a spirit of fairness in giving 
the same prominence to this action of the coun- 
cil that they gave to the announcement of the 
proposed ordinance, one carrying a story under 
the display head, ‘‘Oppose Action of Council 
on Wood Shingles—Lumber Dealers Take Ex- 
ception to Proposed Step of City Officials;’’ the 
other carrying a display heading, ‘‘ Asks Probe 
Before Barring Shingles—Lumber Company Of 
ficial Tells Council of Actions.’’ 
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Interesting Events in Southern Field 


Becomes Assistant Manager 

ELECTRIC MILLS, Miss., June 21.—Eugene 
Bridgers, a well known lumber wholesaler and 
manufacturer in Mississippi and Alabama, has 
been appointed assistant manager of the Sumter 
Lumber Co., here, to succeed KE, BE. Hall who 
recently accepted the position of sales man 
ager of the k. W. Wier Lumber Co., Houston, 
Tex. He has had varied experience which well 
fits him for his new 
position with the Sum 
ter company. 

Mr. Bridgers was con 
nected with the J. J. 
Newman Lumber Co., 
Hattiesburg, Miss., for 
some time, and in 1917 





KUGENE BRIDGERS, 
Klectrie Mills, Miss. ; 
Assistant Manager 
Sumter Lumber Co. 





affiliated 
Chickasaw 


with the 
Lumber Co., 
Ala., us 
manager 
of the pine department. 
In 1920 he went to 
Meridian, Miss., to de 
velop a wholesale busi 
ness for the Meridian Lumber Co., a company 
affiliated with the Chickasaw organization. He 
was there less than a year when he and ae 
Shaffer bought the Meridian Lumber Co., Mr. 
Bridgers handling the sales end of the busi 
ness. Ife has successful in the whole 
sale business and has built up a large aequain 
tance among southern latest 
advantage to both him and 
the company; for he is affiliatiy 


Demopolis, 
treasurer and 





been 


lumbermen.  Ilis 


move is of mutual 


iy with one of 
the most prominent manufacturers of shortleat 
southern pine, 


Mill Builders Get Two Contracts 
LAKE CHARLES, La 
have been 


. dune 21.—Contracts 
recently entered into by Thrall & 
Shea, sawmill builders and contractors, of this 
city, to build two mills, one for the J. M. 
Griflin Lumber Co., at Holopaw, Fla., to replace 
its sawmill unit destroyed by fire early in April, 
and one for the Fordyce Lumber Co., of For 
dyce, Ark. 

The Griffin mill which will have an estimated 
eapacity of 5,000,000 feet a month, will be a 
2-story structure, 66 by 303 feet in size, with 
aun extension at the rear end of the mill 40 by 
48 feet. The contract for the mill equipment 
has been placed with the Filer & Stowell Co., 
of Milwaukee, Wis., and consists of two circular 
saws; one 8&-foot 
horizontal band resaw 
with double table, trans- 
fers and live rolls to 
each; one 1l-saw trim 
mer; one 5-saw slasher; 
one cireular log cut-off 
saw; one hog and a!l 





F. E. THRALL, 
Lake Charles, La. ; 
Of Thrall & Shea 





transfers and live rolls. 
Thrall & Shea will in 
stall all the 
machinery to 
these 


necessary 

operate 
machines in ae 
cordance with the plans 
and specifications pre 
pared by the Filer & 
Stowell Co. As part of 
their contract Thrall & Shea will add to the 
main building, as a third story, a filing room 





48 by 66 feet in size, installing all the neces- 
sary machinery, and will also build a lath mill, 
27 by 60 feet in size, connected on the side 
of the main building, with shed roof and trim- 
mer house according to plans. Thrall & Shea 
will also install a 1000-kilowatt turbo-generator 
and all the necessary condensing equipment. A 
fuel house is also contemplated though it is not 
in the original plans. 

H. H. Hebert, of the Lake Charles office of 
Thrall & Shea, is now in Holopaw and will 
represent the firm there until the job is com- 
pleted. R. O. Jefcoats is foreman on the mill 
job. 

The plant to be built for the Fordyce Lum- 
ber Co. is to be a 2-unit hardwood flooring fae- 
tory. KB. H. Thrall, of Thrall & Shea, is now 
at Fordyce and will probably remain there until 
the job is completed. M. E. Williams is fore- 
man for Thrall & Shea in the construction of 
the Fordyce plant. 


Loads Record Car 
CLARKSBURG, W. VA.,June 21. 
Lumber Co., of 
for a big 


The Delphi 
thiscity, claims the record 
carload of 
1/4 No. 2 common ma- 
ple. B. & O. ear No. 
253,171 recently was 
loaded at the Delphi 


plant with 47,473 feet 
of 4/4 No. 2 common 
maple S2S to 13/16 
inch. This stock was 


loaded on a 46-foot gon 
dola of 140,000 pounds 
capacity. The stock 
ran 75 pereent 14 and 
16 feet, the balanee 10 


and 12 feet. The gen 





eral manager, William 
Rogers, expresses the 
belief that this is a 


record car of hardwood 
lumber for West Vir 
vinia, and issues a chal 
lenge for any other mill 
to produce a carloading 
record that will beat 
this. In the seceom 
panying photograph, 
the persons shown read 
from left to right: 
William Rogers, general 
Charles E. 
Gay, popular ** Englishman’ 
company, and K, 


manager ; 
salesman of the 
Dale Hunter, superintendent. 


Flooring Firm Completes Sawmill 


Monror, La., June 21.—The Benoit Oak 
Flooring Co., of this city, recently has com- 
pleted a modern 7-foot band sawmill with a 
capacity of 50,000 feet daily, and now will 
manufacture its oak from the tree to the fin- 
ished flooring. This company, of which R. L. 
Dryson is sales manager, has built up an en- 
viable reputation for its well manufactured oak 
flooring and now with its sawmill in operation 
will be in position to give its customers even 
better service than before. 


Forest Station Adds to Staff 

ASHEVILLE, N. C., June 21.—The Appalachian 
Forest Experiment Station is enlarging its sta- 
tion staff this summer. Two permanent ap- 
pointments have been made to the experiment 
station, the men being Ivan H. Sims, who comes 
to the station after completing a 5-year course 
at the University of Michigan, and L. F. Kel- 
logg, a graduate of the University of Califov- 
nia forestry school. Both Mr. Sims and Mr. 
Kellogg have been highly recommended for 
work at this experiment station. 

In addition to these appointments, Director 
Kk. H. Frothingham is employing for the sum- 
mer A, F. Hough, who has been connected with 


Record car of 4/4 No. 2 common maple loaded at plant of Delphi 


the Forest Service in California for the last 
two years. At the end of the summer Mr. 
Hough plans to go to the Yale forestry schoo), 
Another member of Mr. Frothingham’s station 
this summer will be Prof. L. J. Young, of the 
University of Michigan. Prof. Young is no 
stranger to the Appalachian region, as he hag 
previously spent several summers in investiga. 
tion work in the mountains of North Caroling. 

The work of the summer will be largely on 
fire studies under the direction of Silviculturist 
Kk. F. McCarthy, and on the reproduction fol. 
lowing logging. The latter party will be under 
the personal direction of Mr. Frothingham and 
other permanent members of the experiment 
station force. 


Gets Patent on Log Unloading Device 


HAMMOND, La., June 21.—Millard F. Craw- 
ford, master mechanic of the Natalbany Lun. 
ber Co., has been granted a patent on the Craw 
ford log unloading machine, the first working 
model of which has been manufactured in the 


Natalbany company’s machine shop. This ma- 


chine has been in actual use for several months 





Lumber Co. 
and is pronounced 4 vy those 
This machine 
not only reduces the number of workmen nee 
essary for unloading log trains, but it eliminates 
possible injuries to workmen and saves much 
time. During a recent test, a car of logs was 
unloaded in one minute, while on other occa 
sions fifteen cars were unloaded in ten minutes 
and sixteen cars in thirteen minutes. Only one 
man is required to operate a machine, which 
unloads the logs by pushing them from the cars. 
Commenting on this machine developed by one 
of its employees, an official of the Natalbany 
Lumber Co., said: 


SUCCESS by 


distinet 
who have seen it in operation. 


In our experience we have found that the prod 
uct from a good many trees is inferior in grade, 
and the ingenuity of the lumber manufacturer has 
been called upon in an increased ratio to effect 
mechanical devices that will make possible the 
conversion of such trees into lumber at lower cost 
to equalize the loss in sales value occasioned by 
the inferior quality. This has meant bringing to 
the mill many crooked trees and trees with dead 
sap on them, making the question of unloading 
at the log pond a far more serious and expensive 
item than was the case when perfectly straight and 
sound logs were delivered. 

This device invented by Mr. Crawford 
of a steam ram mounted on trunnions on a self- 
propelling car with which, with a single operator, 
we can now unload our cars in from one-sixth to 
one-tenth the time that was necessary before we 
began to use this device, although previously we 
had done everything possible in the way of prop- 


erly elevating our unloading track and removing 
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pce 
jog pond skids so as to permit logs to fall from 
the car immediately into the pond. 

This machine has been used at the Natalbany 
Lumber Co.’s plant for tliree months and has 
fully demonstrated all that its inventor has 
claimed for it. 


Marked Revival in Durango Industries 


DvurANGO, MExico, June 21.—Development of 
the turpentine industry in the pine forests near 
El Salto, State of Durango, which is being 
carried on by the Crowley Tar Products Co., 
of Los Angeles, Calif., is meeting with much 
success. One shipment of fifty-four tons of 
rosin was made recently by the company to 
Cuba, via Tampico. It is considering the con- 
struction of a turpentine storage plant at Tam- 
pico. During the last few months there has 
been a marked revival of the lumber industry 
in the timbered region of the Sierra Madres 
of this State. Large shipments of lumber from 
the mills are being made through Durango to 
towns and eities of central Mexico. An un- 
usually large demand exists for railroad cross 
ties and mine props, it is stated. 


State Experiments in Reforestation 


AusTIN, TEx., June 22.—The State of Texas 
this week purchased 1,632 acres of land in 
Montgomery County, where it will conduct ex- 
periments in reforestation of cut-over pine land. 
The land was placed in charge of E. O. Siecke, 
State forester, who will begin exhaustive ex- 
periments in relative returns under different 
methods of securing a stand of trees; and on 
the length of time required under various meth- 
ods of cultivation. 


To Develop Export Trade 


MEMPHIS, TENN., June 23.—W. B. Hender- 
son, of Washington, D. C., who will be the 
manager of the Memphis district office of the 
bureau of foreign and domestic commerce, is 
expected to arrive in Memphis the latter part 
of this week. Mr. Henderson will have charge 
of the local office which is primarily organized 
to aid exporters of Memphis and this immediate 
territory. While he will aid lumber exporters, 
it is expected that he will spend most of his 
time in an effort to develop the exportation of 
manufactured products. His office will be lo- 
cated in the Chamber of Commerce Building. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 23.—Railroads in the 
past have always insisted on making settlement 
of loss and damage claims for part ecarload 
losses at the value at destination in carload 
quantities, but under a new ruling of the Su- 
preme Court where partial loss is sustained it is 
properly computed on the less-than-carload 
basis. This new ruling is announced by J. H. 
Townshend, secretary-manager of the Southern 
Hardwood Traffic Association and will affect 
many loss and damage claims filed by lumber- 
men throughout the southern territory. 

Hearing before the Interstate Commerce Com- 
mission involving relief from Fourth Section 
violations (long-and-short-haul clauses) in con- 
nection with rates on forest products from 
points in the South and Southwest, which were 
assigned for hearing June 15, has been post- 
poned nntil some time in September. 


Ocean Rates to United Kingdom Ports 


Ocean rates on hardwoods and pine from gulf 
ports to United Kingdom ports, including Liv- 
erpool, Manchester, London, Avonmouth, Glas- 
gow ete., have been extended through December 
seaboard, according to announcement made by 
the American Overseas Forwarding Co., of this 
city. The rates, which are 35 cents a hundred 
pounds on heavy hardwoods, and 45 cents on 
light hardwoods, will continue for this period 
and give exporters an opportunity to book busi- 
ness ahead with a guaranteed rate. The an- 
houncement is resulting in a number of large 
bookings by exporters who have already booked 
some business for fall sailing. 


Curious Use for Growing Oak Trees 


East Macutas, ME., June 21.—Jewell Cates 
and his son, Charles Cates, leading two crews 
cutting lumber on the right-of-way of the high 
tension power line being extended from Machias 
to Lubec, made a strange discovery when cut- 
ting one of the great oaks on land of the late 
John C. Talbot, of East Machias. It recalls 
a curious use for growing oak trees and a 
strange superstition of early Colonial days, 
which will be of interest to lumbermen, 

One of the big oaks was cut about thirty-six 
inches from the ground and on the fresh-cut 
surface of the stump and the lower end of the 
butt log, about midway between heart and 
bark, was clearly marked the place where an 
auger had been used many years ago. A lock 
of black hair was found in the auger hole, seal- 
ing wax was plainly seen, also a plug em- 
bedded in the solid wood of the tree. What are 
evidently smoke marks can be discerned on the 
cut surface of the oak around the outer end of 
the auger hole, apparently made by the candle 
or taper used many, many years ago to melt 
the sealing wax. . 

Some were quick to attach most romantic 
significance to the curious discovery; then there 
was recalled an ancient superstition which 
satisfactorily explains the mystery. In the 


olden days this was the approved method for 
treating a child suffering with asthma and 
kindred ills. The usual procedure was to take 
the afflicted child to a thriving oak tree and 
place the child with back against the tree. The 
child’s height was measured and carefully 
marked on the trunk of the oak. A hole was 
then bored into the tree on a level with the top 
of the child’s head. A generous lock of the 
child’s hair was then ‘packed into the auger 
hole, a plug was driven into the hole, and the 
opening was carefully sealed with sealing wax. 
As the child grew above the hidden hair in 
the tree trunk the asthma was supposed to be 
cured. 

Careful count of the growth rings between 
the end of the auger hole and the bark of the 
oak tree indicate that the lock of black hair 
was placed there just 95 years ago. This would 
be only five years after the founding of the 
town of East Machias, and the small girl or boy 
whose tresses were thus hidden by superstitious 
parents or friends has probably long ago passed 
from this earth. 

The annual growth rings in the stump show 
that the oak has been standing here for 170 
years, dating back to a generation before the 
signing of the Declaration of Independence. 
The big end of the butt log measures 46 inches 
in diameter. 


Results of Dense Pine Publicity 


Bartow, Fua., June 21.—The advertising 
which the longleaf pine forees are doing in 
Florida does not seek to create demand in other 
sections of the country. ‘‘ We are simply try- 
ing to stimulate the trade in Florida by educat- 
ing the people to the value of dense pine and 
the good judgment of using it in buildings of 
the State,’’? said Harry L. Askew, secretary- 
manager of the Roux Crate Co., of Bartow, 
and an officer in the several other longleaf mills 
controlled by the Roux interests. 


Answering the inquiry as to whether or not 
there have been any tangibie results from the 
campaign Mr. Askew said ‘‘yes.’’ In many 
cases yard owners reported that they had had 
inquiries from customers concerning ‘‘ Florida 
Dense Pine,’’? about which they had been read- 
ing in the papers. In a number of yards addi- 
tional stocks of longleaf have been added, 
though perhaps only to the extent of being able 
to take care of any demand that may be created 


by the publicity that is being put out for long- 


‘dense’? pine. 


leaf, or 

The advertising has been very clever in many 
ways. The adoption of the word ‘‘ Dense’’ has 
created interest. In some instances inquiries 
are for ‘‘that dense pine we have been hearing 
about.’’? Mr. Askew thinks that this has been 
very effective in getting people to stop, look 
and inquire. They have heard of ‘‘longleaf,’’ 
and ‘‘shortleaf,’? but this ‘‘dense’’ pine is a 
new thing. By the time they have been told 
that it is the same old solid everlasting stuff 
that the pine forests of the State have been 
famous for so many years they have been hear- 
ing some of the arguments and their interest is 
aroused to find out what they ought to do when 
it comes to building. 


It is well known that the mills of Florida 
cutting longleaf pine hold to the view that 
the lumber made in Florida should be consumed 
in the State. This campaign of education is 
aimed at getting this idea over. It is firmly 
believed that there is an underlying apprecia- 
tion for Florida longleaf that is sufficient to 
build a sentiment for a trade that will take 
and use the output of the Florida mills. This 
seems to be established in the amount of inter- 
est aroused among the average citizen by this 
publicity. ‘‘We feel that the superiority of 
our product over that from other sections of the 
country ean be sold to the people, if we can 
get them to listen to us, as they seem to be 
listening as a result of this publicity,’’ is 
about the way Mr. Askew put it. 

Answering another question, Mr. Askew said 
that there is now every indication of coépera- 
tion on the part of the yards. He expressed 


confidence in the retailers seeing that longleaf 
is pushed. ‘‘It is good, and it is a home prod- 
uct,’’? he said. ‘‘It is of a nature that stands 
wear and tear, weather and strain. It will 
pay the yards in money and in prestige to 
handle it. We believe that they will.’’ In- 
quiring further with regard to price Mr. Askew 
made an argument to show that in price there 
can be no competition with shortleaf on a busi- 
ness basis. Shortleaf stumpage is around $2, 
longleaf $8. Labor in the shortleaf sections 
is cheaper. A natural differential of $5 more 
or less is inescapable. This is true, he argued, 
if the product is to be sold on an economic 
basis of what it costs to get it to the con- 
sumer. 

Trade is slack with the longleaf mills. More 
stocks are going on the yards than for a long 
time. The only bright spot is in certain see- 
tions of the East, where demand is better than 
at any time in the last six months. The Bartow 
mills of the Roux company are shipping fram- 
ing to yards in that territory, chiefly Philadel- 
phia, Baltimore, Boston and the metropolitan 
district. The railroads are buying some tim 
bers and a great many switch ties. There is 
also a fair amount of stuff going to Cuba and 
Porto Rico, but the depression in the sugar 
market makes this often unsatisfactory as to 
price, and perhaps collections. Here and there 
are orders for small amounts in local sections. 
But it can not be said that the market is cither 
pleasing or promising for the moment, how- 
ever much it may look a few weeks later. 

The lumber that is now going on the yards is 
being put in first grade condition for the trade. 
It is going to give the buyers what they want 
in condition, so to speak, and also what they 
ask in lengths and sizes. It can not be said 
that the average longleaf mill is fixed to fill 
any sort of an order right off the bat, but it is 
true that any order based upon general condi- 
tions can be sent right out, and in the best of 
shape. It might be a building plan that runs 
to unusual sizes and lengths. In that event 
it would have to take time. But an order for 
ten or twenty houses of the ordinary type, run- 
ning from 14,000 to 20,000 feet of materials, 
can have prompt and efficient attention. In 
other words, to follow Mr. Askew along, ‘‘ they 
can get what they want and when they want 
it.?? ‘ 

This correspondent is prepared to say, from 
what he can learn, that the advertising of the 
Florida longleaf people is getting results, that 
it will be confined to the State in the belief that 
the mills of the State should have the trade of 
the people of the State, all things in values, 
potential service and cost, being equal. 
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Eastern News of Woods, Mill and Office 


Additions to Eastern National Forests 


WASHINGTON, D. C., June 21.—Another step 
has been taken toward the completion of the 
chain of purchased national forests protecting 
the headwaters of the navigable rivers of the 
Kast and South, by the authorization by the 
National Forest Reservation Commission of the 
iddition of 37,175 acres in Tennessee, Penn- 
sylvania, Arkansas, Georgia, Virginia, and 
North and South Carolina. These national fo 
ests not only serve as protectors of the water 
sheds of the rivers of the region but help to 
assure «a continuous supply of timber and act 
as demonstrations of practical and successful 
forestry for the information and guidance of 
timber land owners. 

The addition which has just been authorized 
brings the total area of these purchased forests 
to 2,725,800 acres, according to a statement is 
sued by W. W. Ashe, secretary of the commis- 
sion. The lands just being purchased are at 
un average price of $4.27 an acre. Of the 
total acreage, 20,925 acres are located in Ten- 
nessee in the Unaka and Cherokee national for- 
ests, chiefly in Greene, Carter, Unicoi, Johnson, 
Polk, and Monroe counties. There are 12,152 
acres located in Arkansas, largely in Yell, 
Perry and Franklin counties, with smaller 
areas in Pope, Stone and Crawford counties, be 
ing acquired as additions to the Ouachita and 
Ozark national forests; 2,383 acres are in 
Georgia, chiefly in White, Union and Fannin 
counties, along the south slope of the Blue 
Ridge Mountains and in the Cherokee national 


forest. In Virginia the lands consist of 636 
neres largely in Amherst and Nelson counties 
as additions to the Natural Bridge national 


forest. In North Carolina the purchase of 323 
acres was authorized in Macon and Cherokee 


counties, and in South Carolina 167 aeres in 
Oconee County, these being chiefly additions to 
the Nantahala national forest. In West Vir- 
ginia 60 acres were approved for purchase in 
Pendleton County, as an addition to the 
Monongahela national forest. 

The commission again established a precedent 
by authorizing the purchase of land for the 
production of timber under the authority given 
by recent legislation in place of making use 
of the statute allowing purchases to be made for 
the protection of navigable streams, the lands 


Expresses 


PORTLAND, OrE., June 19.—In a recent in- 
terview printed in the Oregon Journal, F. C., 
Knapp, president of the Peninsula Lumber Co., 
of this city, stressed the need of educating the 
publie in the uses of West Coast lumber and 
expressed the confident belief that the Pacific 
coast lumber industry will be made permanently 
prosperous if the industry itself codéperates 
properly and presents a solid front in mar- 
shaling its forces to combat the inroads of sub 
stitutes. In this interview Mr. Knapp said: 

[ believe the lumber business of the Pacific 
Northwest is on the threshold of a true and Jast 
ing prosperity. My faith is the result of forty 
vears'’ experience in the business. Our lumber 
industry has finally “growed up,” and we have the 
best softwoods out here that grow any place on 
earth. Now that we are beginning to really mer- 
chandise and advertise, we are on the way to pros 
perity The rules which brought prosperity to 
other industries will bring profit to ours, and profit 
to lumber means profit to every man, woman and 
child in the Pacific Northwest, 

The man on the streets 
with the lumber industry ? 
lumbermen would have us believe?’ The lumber 
industry out here is not profitable as a whole 
today, nor has it ever been, but if we lumber manu- 
facturers conclude the job of trade promotion 
which we have started, it will be profitable and 
that time will come soon. 


asks, 


“What is wrong 
Is it as badly off as 


Must Use Salesmanship and Advertising 
All we need to do is to follow the example set ly 


being considered being in the Ouachita Moun- 
tains of Arkansas and lying within the Ouachita 
national forest. 


Makes Large Airplane Propellers 

Burra.o, N. Y., June 22.—G. Elias & Bro. 
(Ine.), manufacturers of lumber and millwork, 
have an aircraft department which has attained 
national prominence as a designer and manu- 
facturer of modern airplanes and parts, and 


has won prizes from the Government for navy 





Two of the largest airplane propellers ever 

made, which have recently been turned out by 

the airplane department of G. Elias g& Bro. 
(Inc.), Buffalo, N. Y. 


southern pine, our chief lumber competitor, and the 
score or more of well known lumber substitutes. 
We must use salesmanship and advertising. 

As a boy in southern Michigan, I worked with 
my father clearing the forest. We did not con- 
sider ourselves lumbermen. We cut down the 
most wonderful walnut, oak, birch and maple trees 
that ever grew, as our direct ancestors had in 
Connecticut and Massachusetts, only to find a 
place to plant more corn to fatten more hogs that 
more children could be fed. Neither my father nor 
myself thought of our lumbering as a_ business. 
We took the valuable hardwood logs to a little mill 
about ten miles away, and if fortunate brought 
back to the homestead a suckling pig or a white 
faced calf in exchange for a thousand feet of lum- 
ber. If it were possible to buy a thousand feet of 
such lumber today, it would bring not less than 
$200. But this lumber had no value except as the 
wampum of the Indian had value for trading pur- 
poses, 

Gradually the lumber industry as a business took 
shape. An individual here and there saw the possi- 
bilities of business management, but progress has 
been slow. For generations the only thought in 
the minds of 90 percent of the people heading lum- 
ber enterprises was that of clearing the land and 
getting the product of the log out of sight. 


Number of Producers Retarded Business 
The chief difficulty has been the slow growth of 
business management, and this has been retarded 
by the number of lumber producers. There are 
today more than 30,000 sawmills in the United 
States, and all in some way or another are com 
petitors 





and army planes, besides building the second 
largest bombing machine ever built. Connected 
with the airplane department is the propeller 
department, which has recently finished two of 
the largest propellers ever constructed. 

The building of propellers is probably the 
most difficult work in wood there is, becauss 
they must not only be absolutely accurate as to 
dimension but they must also be in perfect bal- 
ance. This means that the greatest care must 
be used in selecting wood with the proper mois- 
ture content and specific gravity, and that it 
must be laminated by experts, because if the 
balance is the least bit off, the propeller is use- 
less. 

The firm is known mostly for its manufacture 
of lumber and millwork which constitutes the 
main portion of its business. It has furnished 
considerable millwork for churches, office }uild 
ings, hotels and stores in Buffalo recently. 


Wholesale Commodity Price Index 


CAMBRIDGE, MAss., June 21.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale commod- 
ity prices declined to 147.3 for the week ended 
June 16, from 147.7 for the week ended June 9. 


Locates District Office in Steel City 


PITTSBURGH, Pa., June 22.—In order to come 
into closer touch with its increasing business 
in the Pittsburgh area, the Weyerhaeuser Sales 
(‘o. is establishing district headquarters in this 
city, the district to embrace the territory in- 
cluding Buffalo, Syracuse and Rochester, N. 
Y. Altoona, Pa., and Youngstown, Ohio. G. B. 
Knox, who has been the company’s representa- 
tive here, has been transferred to Philadelphia, 
where he will be district manager in charge of 
the Philadelphia office, and L. W. Rick, who has 
been the company’s district sales manager for 
the Humbird Lumber Co. at Sandpoint, Idaho, 
has been made district manager for the Pitts- 
burgh office. Mr. Rick is establishing offices in 
suite 2401, First National Bank Building, in 
the heart of the business district of the city. 
He will be assisted by L. J. Feinaugle, who has 
been connected with the office here, and will 
also add another salesman. 


aith in West Coast Industry 


Fifteen years ago competition between large and 
small mills was ruining the lumber industry in 
the southern States. Faced with constant losses, 
leading southern pine operators organized the 
present Southern Pine Association and attempted 
as a group to further modern merchandising, mar- 
kets and methods. They established a trade ex- 
tension bureau under the direction of the best mer- 
chandising men they could find. They have spent 
more than two and a half million dollars since 
1915 in extending the uses of their woods, and 
their efforts and expenditures have brought back 
profits. 


Followed Examples of Southern Pine Men 

Faced by a situation identical, it was natural 
for us to follow the means they had found su 
cessful. All the more so that several of the lead 
ing southern pine operators, fresh from experience 
in profitable lumber making and selling, have 
moved recenty into our territory, where they have 
joined us in attacking the same problem. Our 
first step was to secure Henry Schott as manager 
of our organization, the West Coast Lumber Trade 
Extension Bureau, because he had been manager 
of the organization from 1915, which proved suc- 
cessful with southern pine. 

We are out to sell more wood to America. And 
we are going to sell more Douglas fir, Sitka spruce, 
western red cedar and West Coast hemlock. We 
are going to sell these as preferred building ma- 
terials. We are going to merchandise a high class 
piece of goods by modern methods. 

The per capita use of wood in the United States 
has materially decreased during the last fifteen 
years. This has not been brought about by the 
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ements 
scarcity of wood or because people have discovered 
weakness in the material. It has come about on 
account of the inroads of substitutes. As lumber- 
men we have been order takers instead of sales- 
men and have not done what every successful mer- 
-hant knows must be done—plant in the minds of 
the public the thought of quality and service. 
Salesmanship and advertising, trade promotion 
and proper manufacturing, go hand in hand. I 
know from forty years of experience that the same 
rains directed to our problems that are now used 
hy the substitutes will produce similar results. 


Excellent Softwoods in the West 
We have the best softwoods on earth for all 
around purposes right here in Oregon and Wash- 
ington. We need only to merchandise them. When 
our West Coast Lumber Trade Extension Bureau 
is a year old—it was started during March this 
year—the people of these States will begin to get a 

petter opinion of lumbermen as merchants. 
There is in the fir belt of Washington and Ore- 
gon enough timber land, good for nothing else, to 


Activities o 


Speaks on Eastern Outlook for Fir 


SEATTLE, WASH., June 19.—At the Hoo-Hoo 
luncheon on Thursday, which was well attended, 
most of the time was devoted to consideration 
of a report made by Sam P. Johns, jr., of the 
Snoqualmie Falls Lumber Co., Snoqualmie Falls, 
Wash., on his two-month eastern trip, which 
took him as far east as Pittsburgh and as far 
south as Kansas City. 

Mr. Johns gave as his impression that fir 
lumber was widening its market very rapidly. 
He said dealers were more interested now than 
they have been formerly in learning the quali- 
ties of fir, and they are taking to it more read 
ily. He feels sure that red cedar shingles will 
be used in a much greater volume in the future 
than they have been in the past. He states 
several dealers told him defects were being 
found in other kinds of roofing material, which 
indicated to them that good red cedar shingles 
were the best roofing, and that they would be 
able to sell more of them than in the past. 

Mr. Johns also paid a tribute to the memory 
of Lou Fifer, saying that Lou was one of the 
strongest forces behind Hoo-Hoo in this terri- 
tory, and gave much of his time to it. 

Hugh Brady, chairman of the entertainment 
committee, announced the annual picnic will be 
held at Fortuna Park, July 31. 

Thomas Bordeaux, president Mumby Lumber 
& Shingle Co., was a visitor. 

J. P. Austin, of the AMERICAN LUMBERMAN, 
who is Vicegerent Snark of this district, was 
selected to conduct the next luncheon. 


Check Presented to Contest Winner 


MARSHFIELD, OrE., June 19.—At a recent 
monthly meeting of the department heads of 
the Coos Bay Lumber Co., of this City, W. H. 
Ferguson, machine shop foreman, who won 
second prize in the 1926 waste prevention con- 
test of the National Lumber Manufacturers’ 
Association, was presented his check for $500 
by J. H. Jeffrey, assistant general manager 
of the company, on behalf of the National 
association. [NovTe: A story of the awards 
appeared on pages 56 and 57 of the June 19 
issue of the AMERICAN LUMBERMAN.—EDITOR. 





In a short speech preceding the presentation 
Mr. Jeffrey pointed out that for many years 
practically no ehanges were made in sawmill 
machinery and that the sawmill owners took 
Whatever machinery the manufacturers told 
them was proper equipment. A great change 
has taken place in recent years. Lumber manu- 
facturers have realized that various types of 
machinery are needed to manufacture lumber 
that meets the requirements of their customers. 
And machinery manufacturers have realized 
that they must cater to their trade and fur- 
nish equipment in line with the new demands. 
The lumber industry has become a highly spe- 
elalized business where exacting demands are 


supply throughout all time the probable softwood 
needs of our American people. Conservation will 
come with utilization, and both of these will follow 
profitable lumbering, and this last must come from 
good merchandising. There is no good reason that 
I can see, therefore, why, when prosperity comes 
of our efforts, that it can not be made permanent. 


Prove Drainage Aids Tree Growth 


St. Paut, MINN., June 21.—Drainage as a 
means of timber growing is a new idea in this 
country, but promising tests by the Lake States 
Forest Experiment Station indicate that it can 
be a very successful means. The Forest Service 
estimates that the rate of tree growth on the 
9,000,000 acres of swamp forest in the Lake 
States may be doubled or trebled by partial 
drainage. White cedar, the standard wood for 
telephone poles and fence posts in many parts 
of the East and middle West, spruce and bal- 


West Coast 


made through all branches. Countless ideas 
and machinery designs have been produced, and 
today a variety of standard machines are of- 
fered by reputable machinery houses to serve 
the industry better. 

Along with this revolution in machinery, con- 
tinued Mr. Jeffrey, has developed associations 
which have been largely responsible for these 
improvements. The National Lumber Manu- 
facturers’ Association has been one of the most 
important and its utilization and waste preven- 
tion committee has done much to improve man- 
ufacturing processes and machinery. It has 
realized that ideas of the actual workers in the 
industry are valuable, and has stimulated in- 
vention by offering substantial prizes each year 
for ideas submitted which will prevent waste 
and aid the industry. 


An Oregon Freak Tree 
PORTLAND, ORE., June 19.—Freak trees, 
warped by the winds, are plentiful along the 
beaches of Oregon for during winter strong 


¢ _ — . /- — — 





Wind-torn spruce at Rockaway beach, Oregon 


gales are frequent. One of the most wind-torn 
old spruces along the entire stretch is a serub 
spruce at Rockaway whose limbs have been 
twisted into grotesque shapes. But it serves a 
purpose nevertheless for during the summer 
months it is very popular with the kiddies rusti- 
cating in that vicinity. It is great fun for them 
to perch and teeter on the low bent branch 
that a continual fight for existence has hard- 
ened like steel. 


sam, much sought after pulp woods, and eastern 
tamarack or larch, one of the fastest growing 
conifers of this region, are the trees that would 
be most benefited by swamp drainage. Un- 
drained, the swamps offer only a loose, acid 
soil of peat varying in depth from a few inches 
to six feet or more and swamp forests are typ- 
ically unthrifty and slow of growth. 

The-few investigations made thus far indi- 
cate that partial drainage greatly increases tree 
growth and the number of seedlings that come 
up in bare spots. Larch and black spruce were 
found to increase five to nine times in the rate 
of height growth after drainage, and twelve to 
twenty-three times in volume. The experiment 
station will conduct its investigations in codp- 
eration with other State and Federal agencies 
throughout the coming field season, with addi- 
tional observations for several years thereafter 
until the full effect of partial drainage may be 
clearly estimated. 


Lumbermen 


Lumber Values and Building Costs 


Los ANGELES, CALIF., June 19.—A_ recent 
Babson chart barometer letter expressing a 
probability that other materials will be substi- 
tuted in a greater degree for lumber in future 
building operations has caused considerable 
comment among the lumbermen of this section. 
L. H. Stanton, president of E. J. Stanton & 
Son, has addressed a letter to the Babson Sta- 
tistical Organization at Babson Park, Mass., in 
which he says: 


Referring to your Babson chart barometer letter 
of June 1, in which you refer to the probabilities 
of substitutions being made for the use of lumber 
in future building operations; I wish to express to 
you my idea as to difference of opinion in this 
connection. 


As a lumber dealer I do actually know that the 
lumber industry has been in a very curious con- 
dition for the last two years. The West Coast 
mills, particularly the Douglas fir mills in Oregon 
and Washington, have been in many cases manu- 
facturing and shipping lumber at a loss. A good 
deal of the same condition prevails among the lum- 
ber dealers, particularly in southern California, 
due to excessive competition. The result is that, 
particularly in California, building lumber has been 
sold to the trade at cost of production and less, 
and I believe that in comparison with other com- 
modities you will agree with me that even in the 
eastern sections of the country building lumber 
prices are very reasonable. 


In talking to a prominent builder the other day 
I asked him why it was that building costs were 
not much lower, as I knew it to be a fact that 
building materials were extremely reasonable in 
price. He answered me that while lumber and 
other building materials are very cheap at the pres- 
ent time the labor element is extremely high, and 
I personally believe that the item of labor is the 
one thing that tends more than anything else to 
keep building costs up. I have been figuring on 
building a house myself and could really build a_ 
very reasonable house, but find that brick and con- 
crete are so high as to be absolutely out of the 
question. I think that the idea that so many peo- 
ple have that lumber is very high as a building 
material is very much of a fallacy. The building 
blocks which you mentioned as being a possible 
substitute for lumber or brick might work out sat 
isfactorily for some jobs, but my opinion is that 
the labor would be practically the same as in laying 
bricks and that this high labor would make the 
use of these blocks much higher than lumber. 

Would like very much to hear from you in regard 
to this. 

Considerable indignation has been expressed 
that an attempt should be made by an influen- 
tial statistical organization to prejudice people 
against the use of lumber by sending out state- 
ments that will not bear the light of the real 
facts. When lumber was at its peak price, it 
was clearly shown that the price of lumber had 
little to do with the increased cost of the aver- 
age building, and now that lumber prices are 
at a low point, it is still more ridiculous to at- 
tribute increased cost of building to the price of 
lumber. The local lumber fraternity is awaiting 
with considerable interest a reply from the 
Babson organization to Mr. Stanton’s letter. 
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ssociations’ Plans and Activities 


July 13—Roofer Manufacturers’ Club, Hotel 
Macon, Ga 
Jul 14-16 American 
tle Wash 
14-16 -Southern Sash, 
turer Association, De 
Summer tie 


Dempsey, 


of Civil 
Summer meeting 

Door & Millwork Manufac- 
Soto Hotel, Savannah, Ga 


Society Engineers, Seat- 


July 
eting 


July 22  Southe 


phis Penn 


rn line Association, G 
Midsummer 


ayoso Hotel, Mem 


meeting 


Aug >—National Lumber Manufacturers’ Association, 
Winthrop Hotel, Tacoma, Wash Semiannual meet 
ing of directors 

Aug. 11-12 Carolina Retail Lumber Dealers’ Associa 
tion, Myrtle Beach, 8. C Summer convention 

Sept. 23-24—National Hiardwood Lumber Association, 
Palmer House, Chicago. Annual, 

Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo Annual. 

Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 


Cincinnati, Ohio Avuual, 


Carolina Summer Convention 

CotumbiaA, 8. C., June 21.—Announcement is 
made by A. D. Reynolds, of this city, newly 
uppointed secretary of the Carolina Retail Lum 
ber Dealers’ Association, that the organization 
will hold its summer convention on Aug. 11 and 
}2 at Myrtle Seach. 

(See eaaeaeaaanaa 

National Directors’ Plans 

Wasuinoton, D. C., June 22.—As a prelim 
inary to the quarterly meeting of the directors 
of the National Lumber Manufacturers’ Asso- 
ciation at the Winthrop Hotel, Tacoma, Wash., 
Aug. 5, there will be a meeting of the national 
directors with the directors of the Western 
Pine Manufacturers’ Association at Spokane on 
Aug. 3 to consider national lumber trade exten 
sion. 

Following the Tacoma meeting, some of the 
national directors will go to San Francisco and 
attend a trade extension conference with the 
California lumbermen Aug. 10. 


Southern Pine Midsummer Meeting 

NEW ORLEANS, LA., June 22.—Announcement 
wus made today at the offices of the Southern 
Pine Association that the midsummer meeting of 
its subscribers will be held on July 22 next at 
the Gayoso Hotel, Memphis. No special pro 
gram for the meeting has been prepared thus 
far, but announcements with respect to it prob- 
ably will be made a little later. 


Tennesseeans Set 1927 Date 

CHATTANOOGA, TENN., June 21.—At a meet- 
ing of the officers and directors of the Tennessee 
Retail Lumber & Millwork Dealers’ Association, 
held here June 21 at the Hotel Patten, it was 
decided to hold the 1927 convention on Feb, 24 
and 25 in Memphis, with headquarters probably 
at the Hotel Peabody. Memphis was selected 
after several other cities had made representa- 
tions to the board of directors and particularly 
after Herman L. Thompson, of the Central 
Lumber Co., a director, had offered the eoép- 
eration of Memphians. 

Former President C. L. Marshall, of the Mar 
shall Bros. Lumber Co., Johnson City, was re- 
elected to represent the association at the Na 
tional Retail Lumber Dealers’ Association con- 
vention to be held in New Orleans in November, 
1926. Suggestion was also made that Secretary 
J. A. Minnieh, of Memphis, attend the con- 
ference of State retail association 
when it is held in Chieago in July. 
_ The association added eight new members to 
its roster during June. 


Hold Illinois Zone Meeting 

De Kates, Itu., June 21.—A zone meeting of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation was held under the auspices of the De 
Kalb County Lumbermen’s Club last Wednes- 
day at the Kishwaukee Country Club between 
here and Syeamore on the Syeamore Road, at 
which forty lumbermen were present for the 
dinner which was served at 6:30 Dp. m.. A, Ht. 
Holeomb, of Sycamore, president of the DeKalb 
County elub, presided. 


secretaries 


Following the dinner an instructive program 
was carried through by President Holcomb in 
which talks were made by Charles L, Schwartz, 
of Naperville, on business conditions; by B. H. 
Weigand, of the Bates Valve Bag Co., Chicago, 
on organization and codperation; by R. C. 
Clark, Chicago representative of the Tremont 
Lumber Co. and the Trinity County Lumber 
Co., on market conditions; by Ek. E. Embree, of 
Dekalb, on dealer distribution and by State 
Secretary J. F. Bryan, Chicago, on relations of 
retail dealers. 


Timber Protective Bodies Meet 
SPOKANE, WASH., June 19.—The quarterly 
meetings of the five timber protective associa- 


tions of northern Idaho, namely the Coeur 
d’Alene, Pend Oreille, Potlatch, Clearwater 
and Priest River Timber Protective associa- 


tions, were held in Spokane Monday and Tues- 
day of this week in the Kilers Building. Routine 
matters in preparation for the current fire sea- 
son were discussed and disposed of. Those 
present were a unit in declaring the present 
seuson, because of the early dry condition of the 
forests the most potentially dangerous since 
the terrible forest fires of 1910. Every effort 
has been made to get the various fire detection 
and fire fighting agencies tuned up to the high- 
est pitch of efficiency. 


Toronto Wholesalers’ Monthly 

Toronto, ONT., June 21.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting today at the King Edward 
Hotel, and then adjourned over the summer 
months until September. Don Barclay, of the 
Canadian Western Lumber Co., reported that 
the annual picnic put on by the Toronto Hoo- 
Ifoo Club, at Clarkson, had been a great suc- 
cess, the attendance being the largest at any 
meeting of lumbermen ever held in this dis- 
trict. Not content with this success, the club is 
planning several other attractive features, in- 
cluding a soft ball team, which already has a 
record of victories and is open to receive chal- 
lenges from other teams, a bowling league, 
which will help to keep the lumbermen of Toron- 
to in good physical trim during the winter 
months, and a golf tournament some day a little 
later on in the summer. Jim Keenan, of Keenan 
Bros., Owen Sound, who is mayor of that town, 
was present at the meeting and delivered a 
short address. The chairman and A. E. Clark, 
of Edward Clark & Son, reported good progress 
in connection with negotiations with the rail- 
way companies relating to certain revisions of 
freight rates now under consideration jointly 
between representatives of the railways and 
those of the wholesale lumbermen. 


A222 020202008808 
Detroit Association Elects 
Derroit, Micn., June 22.—J. A. Braun, head 
of the Braun Lumber Co., was reélected presi- 
dent of the Detroit Lumber Dealers’ Associa- 
tion on Monday, June 21, at a meeting of the 


board of directors of the organization. Other 
officers were chosen as follows: 

‘ Vice president—C. E. Huyette, Harding Lumber 
0. 


Secretary 
Treasurer 
Lumber Co. 


Mr. Braun was signally honored by about 
seventy members of the Detroit and Suburban 
Lumber Dealers’ associations on Thursday eve- 
ning, June 17, when a testimonial dinner in 
appreciation of his untiring efforts in organ- 
ization activities was staged at Hotel Statler. 
Charles F. Meagher presented Mr. Braun with 
three wrought silver pieces, a vase and two 
candlesticks, by George Jansen, Danish crafts- 
man, whose work is internationally known. 
John C. Stuart acted as toastmaster in his usual 
happy manner. Short talks were made _ by 
Henry Otis, A. B. Lowrie, Robert Restrick, C. 
W. Kotcher, Fred L. Lowrie, Fred A. MeCaul, 





Ed. J. Weeks, Weeks Lumber Co. 
‘Charles F. Meagher, C. F. Meagher 


Harry Berger, Bert Allen, C. W. Kotcher and 
J. C. Cremer, secretary of the association. All 
of the speakers paid high tribute to the untir 
ing efforts of Mr. Braun in behalf of the lum. 
ber industry. 

In acknowledging the splendid testimonial] 
Mr. Braun spoke highly of the work of his as. 
sociates in the associations without whose eo- 
operation, he pointed out, no real achievements 
for the upbuilding of the industry would have 
been possible. He also referred particularly to 
the work of Mr. Cremer, the Detroit association 
secretary, by citing the faithful and efficient 
manner in which he has discharged his duties. 

At the conclusion of the gathering Mr. 
Cremer made a plea for codperative effort in 
carrying on the lumber business upon the high- 
est possible plane, making for its intensive de- 
velopment. 


Penn Retail Directors Meet 

PITTSBURGH, Pa., June 22.—A meeting here 
last Friday of the board of directors of the 
tetail Lumber Dealers’ Association of Pennsy)- 
vania was the last meeting of the board until 
October. Reports from county organizations on 
business conditions showed that they are gen- 
erally fair, though weak in some places. See- 
retary William B. Stayer reported having met 
with the Westmoreland County retail dealers at 
a recent session in Greensburg. The Westmore- 
Jand dealers plan to form a county association, 
which they expect to organize with a large mem- 
bership at the start. 


New Orleans Club Elects 
NEw ORLEANS, LA., June 21.—At its annual 


election, held last Saturday, the Lumbermen’s 
Club of New Orleans named the following of- 


ficers to serve for the ensuing year: 


President—Harry D. Knoop, of the Otto Knoop 
Lumber & Realty Co. 


First vice president—W. B. 
Alcus & Co. 

Second vice president—Phil Lanier, of the Philip 
Lanier Lumber Co. 

Treasurer—R. J. Fine, of the Hirsch Lumber Co. 

Resident directors—H. S. Reicke, F. J. Thomas, 
H. Black, Lee H. Wilson, C. J. Roney, Harvey Moy 
nan, George Gardiner. 

Non-resident directors—M. H. Bissell, ©. E. 
Klumb, C. D. M. Houghton and R. L. Gilbert. 

The officers-elect represent a composite of 
both the rival tickets, several of them having 
been named on both. The election closed with 
a membership dinner Saturday evening and an 
informal celebration followed the announcement 
of the result. 


Morgan, of S. T. 


Believe Plan Premature 

CoLtumBus, OnIo, June 22.—A mecting of 
district No. 8 of the Ohio Association of Retail 
Lumber Dealers, which comprises Franklin 
County, was held at the Chittenden Hotel, June 
21, to take action on the proposition from the 
Southern Pine Association to aid in an adver- 
tising campaign to popularize grade-marked 
lumber with the public in Columbus and cen- 
tral Ohio. The meeting was well attended, 
there being forty present. Chairman J. E. 
MeNally weleomed guests from district No. 12 
including E, E. Lorrimer, of Zanesville, William 
H. Smith, G. A. Smith and J. G. Hughes, of 
Newark, and S. W. Keller, of Baltimore. 

Following an excellent dinner, A. C. Davis 


presented the proposition as made by Earl 
Dionne, special field representative of the 
Southern Pine Association, which was that 


local retailers assume 75 percent and the South- 
ern Pine Association 25 percent of the cost 
of the advertising campaign. He reported 


that many believed the proposition was prema- 
ture in that only 21 to 22 percent of southern 
pine manufactured in the country is grade 
marked and none of the West Coast Products. 
He believed that the Southern Pine Association 
executives and field representatives should de- 
vote their time to getting a larger proportion 
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peeereee 
of the output grade marked and when that is 
done come again and the proposition would be 
considered. This appeared to be the sentiment 
of all present. 

Retailers reported a highly competitive con- 
dition in Columbus with profits reduced to a 
minimum. 

The M. J. Bergin Lumber Co. was recom- 
mended for membership in the State associa- 
tion, which would automatically make it a 
member of the group. The next meeting will 
be held at the call of the chairman, early in 


September. LARS SLL EE 


Georgians Organize Club 

Macon, GaA., June 25.—The Lumbermen’s 
Club, a social organization for the lumber in- 
terests of central Georgia, was organized here 
on Friday night with a dinner meeting at 
Hotel Dempsey. While there were only twenty 
in attendance, the charter membership contains 
a list of more than thirty names, and with an 
active membership committee there is every in- 
dication that a number of other names will be 


added to the roll before the next meeting, 
July 22. 

H. L. MacEwen, secretary of the Case-Fowler 
Lumber Co., was elected president of the new 
organization. J. W. McCook, of the J. W. 
McCook Lumber Co., was chosen vice president, 
and N. 8. Fritts, with the Case-Fow!er Lumber 
Co., secretary and treasurer. The membership 
committee is composed of H. H. Heath, E. H. 
Block and R. V. Elledge. 

G. F. MeKnight, of the Case-Fowler Lumber 
Co., one of the foremost men of the industry in 
fostering the new club, acted as temporary 
chairman until permanent officers were selected. 

Following are the members of the club: 


B. F. Wainwright, Fowler-Wainwright Handle 
Co.; Lee Bennett and E. A. Bergstroff, Southern 
Lumber Corporation; EK. B. Smith and H., 3 
Health, E. B. Smith Lumber Co.; T. M. Willing- 
ham, Central Sash & Door Co.; Alvner Chambers, 


Chambers Lumber Co.; O. P. Willingham, jr., 
Willingham Sash & Door Co.; H. L. Crandall and 
A. E. Rood, Georgia-Carolina Lumber Co.; G. F. 


McKnight, H. L. MacEwen, N. 8S. Fritts and W. J. 
Collins, Case-Fowler Lumber Co.; E. W. Smith, 
Jeffreys-McElrath Manufacturing Co.; C. R. Miller, 


Maxwell Bros. (Inc.); E. H. Block, Massee & 
Felton Lumber Co.; G. W. Griffin, AMBRICAN LUM- 
BERMAN and Macon Telegraph ; E. J. Hancock, Han- 
cock Lumber Co.; R. V. Elledge, Elledge-Jordan 
Co. ; R. H. Hillman, Bibb Lumber Co.; F. W. Ward, 
Wainwright-Young Lumber Co.; ’. H. Baskin, 
Builders Lumber Co.; J. W. McCook, J. W. 
McCook Lumber Co., R. W. Clark, Willingham 
Sash & Door Co.; W. W. Elfe, Central Sash & 
Door Co.; J. M. Dasher, J. M. Dasher Lumber Co. ; 
T. L. Ross and E. R. Hovey, T. L. Ross Lumber 
Co.; T. W. Hooks, T. W. Hooks. 


Club’s Assistant Secretary Resigns 


MEMPHIS, TENN., June 23.— Mrs. Thelma 
Cuneo Ragland, who for the last three years 
has been assistant secretary of the Lumber- 
men’s Club of Memphis, has resigned, effective 
Aug. 1. Her resignation has been submitted to 
Harry Weis, chairman of the house committee, 
and has been accepted. Mrs. Ragland was 
named assistant secretary during the adminis- 
tration of J. H. Townshend as president three 
years ago, and has served the club in a most 
efficient manner, and her resignation is re- 
gretted by all members. 








Fordson tractor hauling loaded sleigh to sawmill 


Logging in Michigan W 


Something out of the ordinary has been adopted 
by the Ford Motor Co. in its logging operations in 
Iron County, Michigan, where tractors are used ex- 
clusively for hauling purposes. In this respect 
the horseless camp of the world's largest horseless 
carriage manufacturer is unique among logging op- 
erations, because so far as is known it is the only 
lumber camp of this magnitude ever conducted in 
which the horse was entirely eliminated. During 
the winter of 1925-26 Old Dobbin never answered 
a single roll call at Camp No. 4 of the Ford Motor 
Co. at Keating Spur, Mich. Not even in the clear- 
ing of the camp site, nor in the construction of the 
camp, was actual power, other than man power, 
used. All building material and everything neces- 
sary for the construction and operation of this 
camp were hauled to the scene of operations with 
Fordson tractors, and all logging conducted with 
the exclusive help of the same mechanical power. 

One Fordson tractor, doing as much work as 
two teams, was used in the skidding of logs from 
the place where the tree was felled and sawed to 
the road, where the log was loaded on to sleighs. 
The Fordson has a big advantage over horses in 





Ford Motor 


Co.’s logging Camp No. 4 at Keating Spur, 


the skidding operation in the deep snow, as the 
tractor with its abundant power handles logs and 
performs other tasks without apparent effort. This 
. particular operation was one in which the lumber- 
jacks were especially interested, as it was ex- 
tremely doubtful in the minds of more than a few 
of them whether the horse could be so completely 
ignored. 

In the skidding operation the tractor was driven 
off the road into the woods over uneven ground to 
where the tree had been felled and sawed into logs. 
A pair of tongs, attached to one end of a chain, 
the other end of which was hooked to the drawbar 
of the tractor, grappled the logs. The tractor then 
pulled them out to a point near the road where 
they were loaded on to sleighs in exactly the same 
manner as this task would have been done with a 
team of horses, but with much less confusion and 
bluster. 

The Fordson equipped double drum hoist attach- 
ment was also successfully operated in the skidding 
work at Camp No. 4. The tractor hoist was utilized 
in the same manner as a high class skidding ar- 
rangement is used in the woods. In this operation 


Mich. 


Fordsons lined up ready for strenuous day’s work 
] y y 


ith Fordson Tractors 


one drum of the hoist acts as a re-haul drum and 
sends back the skidding tongs or chain a distance 
as great as 500 feet from the point where the trac- 
tor is anchored. The other drum on the hoist is 
the skidding drum which pulls the logs from the 
point where they are cut in the woods, to the 
tractor anchored near the road. Under ordinary 
skidding conditions the double drum hoist on the 
Fordson tractor, operated with a high line, will 
skid 200 to 250 logs a day. 

In the loading of sleighs in the woods, and in 
the loading of cars on railroad sidings, the Ford- 
son tractor equipped with single and double drum 
hoist was also employed. Eight carloads of logs 
can be loaded in a day with one of these outfits, 
which is about twice as much as can be done with 
a team in the same time. In the hauling of logs 
with sleighs on snow or ice roads in the winter, the 
Fordson tractors have a still greater advantage 
over teams of horses. On a 5-mile road the Ford- 
son will make five trips a day, hauling 3,000 to 
5,000 feet a trip, which is five times as much as 
can be accomplished under the same conditions 
with a team of horses. 





Loading sleighs with Fordson tractor equipped with drum hoist 
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Lumber 
Dried in 
MOORE 
Dry Kilns 
Builds 
Good Will ; 














Moore’s scientific process of 
seasoning lumber retains the 
natural beauty, soft texture, 
minimizes warpage and shrink- 
age, and does not stain the 
lumber. 

Retail dealers know how 
easily it is to sell such lumber 
and how it builds good will. 

We will gladly furnish the 
names of manufacturers who 
use Moore Moist Air Dry Kilns. 

Manufacturers: Let our 
representative give you com- 
plete data of a Moore Kiln to 
suit your needs. 


Moore Dry Kiln 
Company 


“KILN BUILDERS SINCE 1879” 
2 Fully Equipped Plants =™, 


Jacksonville, Fla. North Portland, Ore. 











Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 















Established 1857 


A. Leschen & Sons Rope Co. 
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Discuss Grade Rule Changes 


[Special telegram to AMERICAN LUMBERMAN] 

Sumter, 8. C., June 22.—A discussion of new 
grade rules and grade terms featured the bi- 
monthly meeting of the North Carolina Pine 
Association at the Sunset Country Club, two 
miles west of Sumter today. The attendance 
of 110 representing mills in South Carolina, 
North Carolina, Virginia, Maryland, Georgia 
and Alabama, indicated the interest of the 
members of the association in the new rules 
which have recently been submitted by a special 
committee, of which F. G. Davies, of the Tux- 
bury Lumber Co., Charleston, is chairman, This 
special committee had carefully gone over the 
old grading rules of the association and a num- 
ber of changes have been recommended, the 
changes coming before the association for dis- 
cussion for the first time at its meeting here. 
Not all of the changes were passed on, and % i 
probable that the remainder, not acted on tod: i. 
will come up at the next meeting, which wili 
be held at Wrightsville Beach probably the first 
week in August. It is the desire of the asso- 
ciation in making these changes from the old 
grade terms to settle on the new standard grade 
terms. 

A transportation committee met the incom- 
ing guests at the Claremont Hotel and provided 
ways for them to reach the club house by 10 
o’clock, when the business session began, John 
M. Gibbs, secretary-treasurer, Assistant Secre- 
tary W. R. Lowe, Traffic Manager W. J. Strobel, 
and others of the headquarters office, arrived 
in Sumter early Tuesday morning from Nor- 
folk, Va., on a special Pullman provided by 
the Atlantic Coast Line Railroad. They left 
on this car late in the afternoon on their return 
trip. 

The meeting in the handsome danee hall of 
the Sunset Club was called to order by Presi- 


dent G. J. Cherry, of the North State Lumber 
Co., of Charleston. Mayor R. D. Epps in a 
few words expressed the pleasure it gave him 
on behalf of the people of Sumter to welcome 
the lumbermen to the city. His remarks were 
responded to by Secretary Gibbs in his usual 
happy and appropriate manner. Following these 
brief introductory exercises, President Cherry 
and Secretary Gibbs explained the reason for 
the new grade terms, a copy of which was given 
each member of the association, and a discus- 
sion ensued upon the various changes which 
had been made from the old grade terms. 

This discussion consumed all of the morning 
and was carried on in a very enthusiastic man- 
ner, those joining in the discussion lending 
their efforts to simplify the terms so as to 
have fewer misunderstandings in the sale and 
shipment of lumber in future. Among these 
were Charles Hill, sales manager of the South- 
ern Pine Sales Corporation and president of 
-_ Tuxbury — Co., Charleston; J. L. 

Camp, of the J. L. Camp Lumber Co., Franklin, 
Va.s ¥F. @. Davies, Tuxbury Lumber Co., 
Charleston; Phil B, Roper, Roper Lumber Co., 
Petersburg, Va.; J. N. Forester, Forester Lum- 
ber Co., Sumter, 8. C. 

Concluding the business meeting, the visitors 
were invited to a bountiful dinner of fried 
chicken and barbecue with all incidentals and 
accessories. This feature of the program was 
heartily enjoyed, as was the splendid musical 
program given during the course of the dinner. 
Afterward many of the visitors tried out the 
Sunset Club course in a round of golf, while 
others departed for their homes. 

Before adjournment, Secretary Gibbs ex- 
pressed the pleasure of the association at 
meeting in Sumter and its appreciation of the 
fine dinner and other entertainment. 


Association Gains Members 


JACKSONVILLE, FLA., June 21.—Mayor John 
P. Alsop, jr., of this city, weleomed the South- 
ern Cypress Manufacturers’ Association re- 
cessed meeting, held here today in the Mason 


Hotel, which was termed one of the best and 
most productive meetings ever held by that 
association. This came about for the most 


part by the encouraging report made by the 
special membership committee of which E. C. 
Glenn, of the Big Salkehatche Lumber Co., 
Varnville, 8. C., was chairman. Mr. Glenn’s 
report showed thirteen new mills making appli- 
cation. In the absence of President Frederic 
Wilbert, of Plaquemine, La., the meeting was 
presided over by J. Wade Tucker, of the Ever- 
glade Cypress Co., Loughman, Fla. 

After Mayor Alsop’s address of welcome, 
O. H. Page, general superintendent of the Atlan- 
tie Coast Line Railroad Co., presented sugges- 
tions to the manufacturers for handling their 
shipments. He dealt with the problems that 
have confronted the carriers in the last eighteen 
months, during which time such an enormous 
tonnage had been poured into Florida as prac- 
tically to paralyze transportation and he fur- 
ther pointed out the steps the carriers are tak- 
ing to avert such an occurrence in the future. 

Chairman Glenn, of the membership commit- 
tee, then submitted the applications of the fol- 
lowing mills: Massee & Felton Lumber Co., 
Macon, Ga.; Weaver-Loughridge Lumber Co., 
Boyd, Fla.; ; ‘Mullins Lumber Co., Mullins, S. C. 
The North State Lumber Co. , Chi urleston, Ss. C. 
Suwanee Cypress Co., Jacksonville, Fla.; Case- 
Fowler Lumber Co., Macon, Ga.; Savannah 
River Lumber Co., Savannah, Ga.; Beechwood 
Band Mill Co., Cordele, Ga.; Reynolds Bros. 
Lumber Co., Albany, Ga.; Reynolds & Man- 
ley Lumber Co., Savannah, Ga.; East Coast 
Lumber Co., Watertown, Fla.; Standard Lum 
ber Co., Live Oak, Fla.; "A. J. "Mussel, Chipley, 
Fla. These companies were promptly wel 
comed into the association. 


Mr. Glenn reported that the thirteen new 
members have an annual production of approxi- 
mately one hundred million feet and further 
stated that he has assurances of additional 
applications from mills producing about fifty 
million feet. 

Mr. Glenn and his committee were highly com- 
mended for their excellent work and ordered 
to continue their activities until the entire 
promised membership is enrolled. 

Chairman Tucker talked briefly to the new 
members of the history, workings and accom- 
—oe of the association and was followed 
by C. S. Williams, of New Orleans, who stressed 
the value of the insurance de partment main- 
tained by the association. J. F. Wigginton, 
of the Louisiana Red Cypress Co., of New Or- 
leans, pointed out the history of the market 
progress of cypress and the several progressive 
steps that the association had initiated, such 
as general advertising and trade marking. 

William Petrie, of the Gulf Red Cypress Co., 
offered some instructive observations on sales- 
manship, garnered in his long experience in 
marketing cypress. He stressed the importance 
of better codperation of the mills with the sales 
forces in selling their products, especially in 
the sense that cypress is a specialty wood and 
the mills must render service on these special 
orders that the salesmen are urged to take. 

KE. C. Glenn, speaking for the grading rules 
committee in the absence of its chairman, L. W. 
Gilbert, of the Dibert, Stark & Brown Cypress 
Co., Donner, La., explained for the benefit of 
the new members some of the principles of 
cypress grading. 

Representatives of the new member mils, 
when called upon, made brief and pleasing re- 
marks. 


Important Recommendations Made 


On motion of C. S. Williams, the president 
appointed the following committee to hear, con- 
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sider and submit recommendations covering 
further astivities of the association: D. E. Coit, 
J. F. Wigginton, W. A. Hamilton, H. L. Man- 
ley and G. D. Long, during the two-hour recess 
which was called. At the end of the recess 
the committee brought in its report recom- 
mending that the dues be reduced to 20 cents 
a thousand feet of cut; that the headquarters 
of the association remain at New Orleans, in- 
stead of being changed to Jacksonville, as 
suggested by some of the members; that the 
Jacksonville branch office be maintained as 
heretofore and that the association function as 
in the past with the exception that the general 
advertising campaign be abandoned. The ad- 
ditional funds from the new members will be 
used in trade extension work, the nature of 
which is to be decided later. The committee 
also offered commendations to Mr. Glenn and 
his special membership committee on the ex- 
cellent work they had done and urged further 
efforts from all the members. 

The committee further recommended that 
an executive committee of seven members be 
appointed to handle regional matters and other 
items of purely local interest, this committee 
to be made up of not less than three members 
of the association from the southeastern dis- 
trict and not less than three from Louisiana. 


The personnel of this committee will be an- 
nounced later and bulletined to the membership 
by the secretary. 

All of the above recommendations were ac- 
cepted by the membership present, as was one 
that the committees on ‘‘complaints,’’ ‘‘terms 
of sale,’’ ‘‘shingle market conditions,’’ ‘‘lum- 
ber employees’’ and ‘‘ past due accounts’’ be 
abolished. The committee appointed at the 
annual meeting in New Orleans to draft resolu- 
tions of respect to the memory of Bolling 
Arthur Johnson and his wife, Rose Shumate 
Johnson, reported in the form of a very appro- 
priate resolution, which was adopted. 


New Sales Manager of Coast Mill 


SoutH BEND, WasuH., June 19.—Walter W. 
Hamilton is now sales manager of the Lewis 
Mills & Timber Co.’s mill here, having taken 
that position June 1. Mr. Hamilton is well 
known on the Coast, having been connected with 
the Pioneer Lumber Co., of Seattle, for many 
years prior to his departure a year ago for 
Chicago, where for about twelve months he was 
engaged in the commission lumber business, 
ealling upon the retail yards in the territory 
adjacent to Chicago. 


Lumbermen at Play 


Long Island Dealers to Play 


New York, June 22.—‘‘Follow the red 
duck.’’ That is the slogan of the Long Island 
dealers, who will stage their fifth annual field 
day and outing on July 21 at the Narragansett 
Inn, Lindenhurst, L. I. George Bahr, secretary, 
announces that a committee of hungry peddlers 


a 


and dealers has started to work on a menu so 
that none who follows the red duck will be dis- 
appointed. 

All over Long Island the red duck is perched 
on trees and fences and everybody who knows 
anything about Long Island knows what the 
red duck stands for—they know the kumbermen 
ure planning for a great time at their annual 
outing. Just at present the slogan reads: ‘‘ Fol- 
low the red duck to Lindenhurst.’? Every lum- 
herman in the Metropolitan district is invited. 


Ladies Plan Outing 


CoLUMBUS, OHIO, June 22.—The Ladies Aux- 
iliary of district No. 8 of the Ohio Association 
of Retail Lumber Dealers, which is the first 
group organized since the auxiliary was 
founded at the annual convention of the asso- 
ciation in Columbus in January, is arranging 
for an outing for the men and their families 
at Columbia Park, 20 miles southeast of Co- 
ulmbus, July 10. Games and contests for the 
ladies, men and children will he provided. 
Dancing will be one of the chief features of 
entertainment. An old fashioned basket pienic 
dinner will be served, with the men furnish- 
ing coffee and ice cream. Mrs. William Slatter 
heads the committee on arrangements. . 


Annual Picnic a Fun Fest 

Gipson Crry, Inu., June 21.—The annual pic- 
me Of the Central Illinois Lumbermen’s Club, 
held at the city park, here, last Thursday, was 
marked by a delicious dinner, hotly-contested 
races and a ball game between the traveling 
salesmen and the retail dealers which beat any 
vaudeville show for entertainment. A pproxi- 
mately a hundred attended the dinner which 
Was served by the ladies of the Methodist 
Church at noon. Scott Rankin, president of the 
club, presided and short talks were made by 
Mayor Schertz, by the secretary of the Cham- 
her of Commeree, by W. H. Hunter, E. P. Krum 
and State Secretary J. F. Bryan. 

The ball game ended in a tie, 


both teams 


scoring runs as fast as men could run around 
the bases. The races were close and afforded 
much fun for the onlookers as well as the par- 
ticipants. Following were the winners: Men’s 
three-legged race—H. Mathein and F. Roy; 
strong men’s race—H. Mathein; ladies’ potato 
race—Mrs. Hott; cracker eating contest— 
Gwendolin Compton; boys’ race—Cecil Comp- 
ton; girls’ race—Zane Preston; peanut race 
Eleanor Miller; guessing contest—Mrs. Schertz 
and Mrs. MeClure. 


Annual Log Rolling Contest 


WASHBURN, WIs., June 22.—Bodin’s natural 
brownstone bowl near this city will again be 
the scene of a world’s championship log rolling 
contest as the association promoting the affair 
has decided to hold the eighth annual meet 
where the 1925 tournament was held. The dates 
of the tourney are Aug. 8 to 15. William P. 
Hart, president of the national association, 
and the other officers are endeavoring to bring 
a larger group of log rollers together this year 
than ever before. 

The present world’s champion, Joe Mad- 
wayosh, of Cloquet, Minn., will be present to 
defend his title for a third successive time. 
Northwest, State, and sectional champions will 
also be here during the week. 

The entry list of the 1926 contest to date 
comprises the largest in the history of the sport 
and many gold and silver cups as well us money 
prizes will be offered. In addition to the log 
rolling there will be other water sports. 





Ohio District Outing 


CINCINNATI, OHIO, June 23.—District No. 1, 
Ohio Association of Retail Lumber Dealers, 
held its annual summer outing at Cliff View, 
North Bend, Ohio, this afternoon and evening. 
About seventy-five members and their ladies 
attended the affair. Little business was trans- 
acted, the occasion being given up to a general 
social session. A chicken dinner was the prin- 
cipal attraction. The district decided to make 
the trip by special river steamer to New Orleans 
next November to attend the annual convention 
of the National Retail Lumber Dealers’ Associa- 
tion. The matter will be taken up with the 
other districts in the Ohio association and if 
enough reservations are made, a steamer will 
he specially chartered for the Ohio members, 
Chairman Edgar Cummings was authorized to 
name a committee to work up the affair. The 
ladies’ auxiliary of district No. 1 held a short 
meeting under the chairmanship of Mrs, Eve- 
land. 





Quality 
Service 
Price 


Earl Bartholomew 


In nearly all the yard sales the question of 
Quality is first thoroughly threshed out, and 
when the buyer is fully satisfied that the ma- 
terial offered is what he can use, then follows 
the question of when delivery can be made, 
and the price. 
Quality 

With this in mind, say the quality of our 
Flooring is strictly guaranteed for quality 
and milling and Association made, with sat- 
isfaction to you and your customer, or money 
back and no quibbling. 


Delivery 
Phoned or wired orders will leave Chicago 
by the next train; mail orders the day re- 
ceived, and will be at your station the next 
day within reasonable distance from Chicago. 
Price 
Price is right, Service the best, and Quality 
second to none. Wire or phone your orders 
collect for delivery the next morning. Yours 
for pleasant and profitable dealings and no 
quibbling. 
Any quantity, delivered anywhere 


4052 Princeton Ave., 


CHICAGO Telephone Boulevard 0636 





6-26-26 








Fix Your Credit Lees | 


in Advance | 


You can state prett accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a | 
| | problem than ever. ‘ 
iT If the year’s total covered credit losses | 
exceed a certain previously agreed upon 
| percentage of your gross sales, we repay i} 
the excess. i} 
Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. . . 
| The cost of Credit Insurance is small 
compared to the security afforded. 
} 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 

OF NEW YORK 

511 Locust St. 1751III. Mer. Bank Bid. 
St. Louis, Mo. Chicago, IIL. 


Peerless Patent 


WIGGINS jose n 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige tothe 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 


80 Maiden Lane 
New York, N. Y. 





















POTEEL COMPANY 
PITTSBUROH. OA 
6.K.HARRIG CLOHER OUILOIN® 

OAne neewe cHicaso 


The John B. Wiggins Company 





Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO 
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Use Short Lengths for Tennis Rackets 


SEEKONK, Mass., June 23.—It is doubtful 
if many lumber manufacturers and wholesalers 
realize that tennis rackets furnish a quite im- 
portant market for certain woods, particularly 
for short lengths and odd sizes in the finest 
grades. Interesting facts relating to the sub 
stantial consumption of both hardwoods and 
softwoods in the tennis racket industry have 
been gleaned in this southeastern corner of 
Massachusetts by a news representative of the 
AMERICAN LUMBERMAN. 

Crack tennis players in America, in Europe, 
in far-away Australia and India insist on using 
tennis rackets made around here from American 
lumber by American workmen, ‘‘Seekonk’’ is 
only a rather amusing name to the average 
man, but to the tennis sharp it is the little 
town whenee come the choicest rackets human 
ingenuity can devise. There are several large 
and well known tennis racket manufacturing 
plants located hereabout, from North Attle 
boro, Mass., to Pawtucket, R. I., and perhaps 
most famous of all is that owned and operated 
by the Kk. Kent Estate, established almost a 
century ago here in Seekonk. 

Hardwood salesmen seeking an outlet fon 
short lengths and odd sizes would probably 
find it quite profitable as well as interesting to 
spend a day here studying the peculiar require 
ments of the racket industry. They would do 
well to confer with William MeFarland, veteran 
manager of Seekonk’s most famous tennis 
racket factory, who has been engaged in the 
industry for thirty-six years. 

Among the principal woods used in the manu 
facture of tennis rackets are white ash, bass 
wood, white holly, syeamore, elm, Spanish 
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WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 




















1 B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
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cedar, black walnut, African, Philippine and 
Honduras mahogany, oak, and soft white pine. 

Ash is invariably used in the bow of a racket, 
usually as a solid strip of wood. Second growth 
white ash is preferred, as clear and perfect as it 
is possible to get it, and the strips must be abso 
lutely straight-grained when sawed out. 

When oak is used it is usually only in the bow 


of the racket, and generally with another ply of 


ash, the purpose being to secure an artistic con 
trast of color without any sacrifice of strength, 
elasticity and durability. 

White holly, sycamore, elm, walnut and ma 
hogany are used in the throat of the racket, con 
necting the bow with the handle, strengthening 
the base of the bow, and when highly finished these 
beautiful woods give the completed article the 
desired distinctiveness and artistic appearance. 

tjusswood and Spanish cedar are used in the 
handle. These woods are given a soft, natural 
finish to secure a firm and comfortable grip. 

Soft white pine is used in the center or base of 
the handle, as the core for the strips of cedar or 
basswood which cover the handle and supply the 
grip for the player. 

These are the general facets coneerning the 
principal woods used in the manufacture of 
tennis rackets. Different woods are especially 
favored by different manufacturers, but, with 
the possible exception of elm, practically all 























= ——————————— 4 


It is said that necessity is the mother of in- 
vention and this is well illustrated in the ac- 
companying cut. Wishing to paint his house, 
but finding the ordinary stepladder too short 
to do the business, Daniel B. Dorn, of Red Bank, 
N. J., made himself a pair of stilts, getting the 
idea from his small brother who knew that 
stout wooden sticks make a fine elevated walking 
outfit 





manufaeturers use all of these woods in some 
quantity, and all use ash in largest volume. 

The news representative of the AMERICAN 
LUMBERMAN carefully checked up with several 
important buyers in this industry, garnering the 
most interesting facts and traditions apper- 
taining to the tennis racket woods from Mr. 
Me Farland. 

The industry now operated under the name 
Kk. Kent Estate in Seekonk, with administra- 
tion offices in Pawtucket, R. I., was established 
in 1840 by Virgil Kent. The principal products 
in those days were wooden dumbells, Indian 
clubs, barbells, croquet sets, and similar items. 
When Virgil Kent was gathered to his fathers 
the son, Elijah Kent, inherited the business, and 
in the ’70s Elijah Kent began to build up a 
reputation for tennis rackets produced in See- 
konk. Upon his death the business came into 


the control of his sons, Borden KE. and Lawrence 
Hl. Kent. 

To give an idea of the extent and importance 
of the business it may be said that the firm is 
shipping 35,000 rackets a year to Australia, 
and about half as many more to India, to say 
nothing of the many thousands sold throughout 
the United States. Famous tennis players 
throughout the world have their special rackets 
made here. Especially interesting was what 
Mr. McFarland had to say about the metal 
tennis rackets lately placed on the market. 
Careful tests, he states, have demonstrated they 
can not compete with the well made racket of 
American wood, even in durability. The metal 
tennis racket, Mr. McFarland thinks, like the 
metal golf club is something of a freak and 
fad, and the well made wooden racket will re 
main the real favorite for all time. 

Sizes and Specifications Required 

Regarding sizes and specifications of lumber 
required in this industry, Mr. MeFarland states 
that the years of experience of the E. Kent 
Estate plant have resulted in its preferring the 
following: 

White ash is taken in strips 5144 feet by 1 inch 
by % inch and these pieces need not be straight 
in shape provided they are absolutely clear of 
knots and defects and absolutely straight-grained. 
Occasionally, orders for ash have been placed in 
the South and West, Mr. McFarland said, but the 
stock has been found too heavy to be satisfactory. 
Interested lumber manufacturers can send for sam- 
ples of the sort of ash whose texture is entirely 
satisfactory, and they will be cheerfully supplied. 

Spanish cedar and basswood is desired in inch 
stock, 11 inches by 1% inches for the handles, 
and basswood also is used in inch thickness, 6 
inches long and 4 inches wide for the throats. 
White holly, sycamore, black walnut, mahogany 
or other woods to be used in the throat are de- 
sired in this size, 1 inch thick, 4 inches wide, and 
6 inches long. Longer lengths also could be used, 
but 6 inches is the minimum length taken and 
when supplied in the sizes given this means more 
economical utilization. 

Oak is desired in the same lengths and widths 
as the ash strips, but is always used in %-inch 
thickness because the oak is plied with a similar 
strip of ash. This means, of course, that a cer- 
tain proportion of the ash strips can be taken in 
the same %-inch thickness. 

Native white pine is extensively used in the 
core of the handles because the wood is light, 
strong and well-suited to be worked and glued 
inside the grips of cedar or basswood and similarly 
joined to the ends of the bow and throat of the 
racket. It can be taken in the same minimum 
sizes as the cedar and basswood for the grips. 


The most important points for interested 
lumber manufacturers to have in mind are 
these: 


All lumber used in tennis rackets must be as 
nearly perfect as nature can produce it and men 
saw it out. Within certain limitations, short 
lengths and odd sizes can be economically utilized. 
This is a “luxury” industry, and if lumbermen will 
xive the trade what it wants to buy instead of 
trying to make them take what the lumbermen 
want to sell, such tennis racket manufacturers as 
the famous Kent organization will gladly pay fair 
prices for value received. - There are other kinds 
of wood which are eminently suitable for this in- 
dustry, and it is only necessary properly to pre- 
sent them to the attention of the racket trade. 
From time to time certain lumber manufacturers 
have heard of the interesting possibilities offered 
by the tennis racket industry, but after one or 
two small trial orders they have lost their oppor 
tunity through failure to study properly the re- 
quirements of the trade. 

A few hours spent in such a plant as that of the 
Kent organization here will tell far better than 
words can possibly do it what sorts of wood can 
and can not be used. A well made tennis racket 
is an implement of marvellous strength, balance 
and beauty. To secure these results the racket 
manufacturer must exercise great discrimination in 
selecting and preparing his raw materials. But it 
is suggested that probably enough short lengths 
and odd sizes of the specified woods to supply the 
substantial requirements of such a plant as this 
at Seekonk, and eminently suited for the purpose, 
are now going under the boilers or being virtually 
thrown away in various lumber mills because 0! 
lack of information about the tennis rackel 
industry. 
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Back of the Ax 


It isn’t always the biggest ax that will tumble a pine the quickest, _ 
There is something else that it often lacks that would make it work the slickest: 
For back of the ax must lay the swing, and back of the swing the shoulder, 
For you got to know where to place the thing as well as know how to hold her. 


And back of the swing must lay the arm, and back of the arm the muscle, 
And even that ean do more harm than good in the daily tussle. 








Now they pro- 
pose land value 
insurance. About 
the only thing 
that people don’t 
seem to want to 
make sure of is 
heaven. 


For back of the strength must lay the skill, whatever the place or season, Next fall it 


And back of the wisdom lay the will, and back of the act the reason. 


For all the strength of a lazy man ain’t much, when you come to figger; 
It is what you do and not what you can that always will count the bigger. 


might be a good 
idea for the New 
York Yankees to 
split up into two 


And all the strength of a natural fool ain’t much, though he’s young and willin < teams and play 
He will waste your time, he will break your tool, and cost you many a shillin’, for the world’s 


Yes, back of the arm must lay the head, and that ain’t all of it, neither; 
For I know some men who the rest have led who hadn’t a lot of either. 

For back of the head must lay the heart, the love of the thing you’re doin’ 
And that’s the place where a man must start, whatever the trade pursuin’. 


I’m talkin’ here of a woodsman’s ax, for that’s what I know the most of, 
sut these are the plain and simple fac’s, whatever the job you boast of: 
You won’t git far, whatever you do, without figgerin’ every minute; 


championship. 
Michigan has 
organized an 
eight-club — base- 
ball league, and 
entirely without 
the aid of the 
governor. 


: , ar bt » in 3 fouth never 
Your mind as well as your muscle, too, and your heart, must all be in it. Y 


We See b’ the Papers 

We don’t know how Iowa’s corn crop is, but 
her polities sound decidedly bullish. 

Eleven pickpockets are in jail in Chieago. 
They will probably ask to be put in separate 
cells. 

A New Thought speaker says that people 
should live_to be 150 years old. Not some 
people. 

If a man will start work on his income tax 
statement Jan. 1, he ought to have it ready by 
March. 

Radio legislation is bothering Congress, but 
radio isn’t bothering Congress any more than 
it is us. 

There is only one man better off than the 
man who has a little in the bank, and that is 
the man who has a lot in it. 

An earthquake 1,700 miles away was felt at 
Washington, and Iowa ean’t understand it, be- 
cause she is nearer than that. 

And, after it gets through with the farmers, 
we hope that Congress will see to it that lum- 
bermen always make a profit. 

The rags and old iron men of Chicago have 
organized a union. Now they probably will 
charge us for hauling it away. 

A Sault Ste. Marie boy did the Charleston 
in'a boat, and six drowned. Even the rocking 
of a boat has been synchronized. 

3y the time the Eucharistic Congress is over, 
a good many Chicago people will be able to pro- 
nounce it, and a few even to spell it. 

Oliver Wallop, an American ranchman, is re- 
turning to England, where he will become the 
Earl of Portsmouth. And lose his Wallop. 

A man and his wife were struck by a street 
ear in Chicago. It is very seldom that a man 
and his wife are struck by the same thing. 

Many a man can write a good speech, but 
doesn’t know how to put it over. A man may 
own a baseball, but that doesn’t mean that he 
could win a world’s series. 

Foreign sales of American automobiles in- 
creased 100 percent in 1925. We hope they 
have better luck paying their instalments than 
they had paying their war debts. 

President von Hindenburg was against the 
confiscation of the ex-kaiser’s wealth by the 
State, believing that private property is sacred. 
That is, German private property. 

Italy will pay us 1 percent interest for only 
62 years, and never any of the principal. We 
think the least that Italy could do would be 


to entertain our tourists when they come over 
there, 


changes its inno- 
cent amusements. All it changes is its idea 
of what is innocent. 


Between Trains 

TuLsa, OKLA.—The Natural Gas Association 
of America came West this year to hold its 
convention, and, be it said to the eredit of the 
natural gas men of the East, they came with it. 
We’ve known a lot of fellows who thought they 
couldn’t go half the length of their own State 
to a meeting. If the association didn’t meet in 
their front yard, they weren’t interested. 

Gov. Trapp sat on our right, or we sat on 
the governor’s left, whichever way you want 
to look at it, and we were mighty glad to see 
him, especially compared to some of the gov- 
ernors we sometimes see. Gov. Trapp, you 
know, was an accident; just like President 
Coolidge. The people of Oklahoma elected a 
fellow named Walton governor, but luckily they 
elected Trapp lieutenant governor at the same 
time. When Walton passed out, or was pushed 
out, they had Trapp left, and he has made 
them a good governor ever since. We were 
mighty glad to meet up again, for we think 
a whole lot alike on a whole lot of things. 

Every time you throw a stick in Oklahoma 
now you are likely to hit a candidate for gov- 
ernor, and, in the ease of some of the candi- 
dates, it isn’t a bad idea. So we shan’t take 
any sides, or get kicked in any when we go 
back to Oklahoma, as we occasionally do. 

Gov. Trapp is a candidate, but they say he 
isn’t eligible under the constitution. You can 
be governor only so long in Oklahoma, but alto- 
gether too long in some other States. The 
governor’s friends say he was only acting gov- 
ernor after Walton and hasn’t used up all his 
time yet. 

Bay City, Micu.—The Lions roared in this 
town today, not because a circus was here but 
beeause the Lions clubs were. There is one 
thing to be said for the lion: He does a lot of 
roaring, but he never roars unless he has some- 
thing to say. A coyote will howl just for the 
sake of howling, but when a lion roars he has 
some object in mind, and you may be the object. 
That is why the coyote never had any service 
clubs named after him, and why the lion did. 

Lionism was always strong in the South, but 
now it has spread all the other directions of the 
compass. In fact there are mighty few Amer- 
ican cities that haven’t a service club of some 
sort, and they are going to be more a power for 
good the more they realize it. They have done 
something already for American patriotism, and 
some time they will do something for American 
morals. When you hear jazz at a service club 
meeting, you know that the elub has not stopped 
to think, that’s all. 
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THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 


Opportunity for — 
Live Dealers 


We make a specialty of ship- 
ping mixed cars of five kinds of 
flooring and five kinds of trim 
with poplar bevel siding. 


Here is an ideal proposition 
for dealers who are so located 
that they can do a little jobbing 
to smaller towns in surrounding 
territory. Some dealers are club- 
bing together and buying a car- 
= load. Closeby dealers buy what 
- they need in local lot shipments. 


We are an old established com- 
pany and the reliability of our 
products is well known. It will 
pay dealers who are out for more 
business to get in touch with us. 





FLOORING — 


White Oak 
Red Oak 


INTERIOR TRIM— 


VNU. neces tcittitttt 





Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 





Samples of our product gladly 
sent to interested dealers. 
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Toreally serve 
hardwood buyers 


is the aspiration of this 
organization. We want to 
deserve the business en- 
trusted to us—to execute 
each order in such a way 
that we can honestly feel 
that we have done it well. 


If you would like to buy 
from this type of mill, we 
shall be pleased to have 
your inquiries. 





Oak, Gum 
Ash, Elm 


THE 


BREECE - WHITE 
MANUFACTURING CO. 


SALES OFFICE: 
Bank of Commerce Bldg., 
MEMPHIS, TENN. 











Mills: Arkansas City, Ark.--Fondale, La. 
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Census of Wood Engraving Products 
The Department of Commerce announces that 
data collected in the biennial census of 1925 
show that 22 establishments engaged primarily 
in wood engraving reported products having 
a total value of $525,000, of which amount 
$489,000 represents wood engraving and $36,000 
covers other products, such as electrotyping, 
photo-engraving ete. In addition, woodcuts to 
the value of $280,000 in 1925 and $101,000 in 
1923 were made as secondary products by estab- 
lishments engaged primarily in other industries. 
The total value of woodcuts made in all indus- 
tries in 1925, either as primary or secondary 
products, was $769,000, an increase of 38.3 per- 
cent as compared with $556,000 in 1923. 


Reclamation Bureau’s Plan 


Commissioner Elwood Mead, of the bureau of 
reclamation, feels that the appropriation of 
$15,000 carried in the Interior Department Ap- 
propriation Act and available July 1 for an in- 
vestigation into the development of arid, semi- 
arid, swamp and cut-over lands should be con- 
ducted on a codperative basis with the States. 
Mr. Mead announced that North Carolina, South 
Carolina, Georgia and Mississippi already have 
indicated a desire to enter into such a coépera- 





determine more accurately what constitutes bad 
fire weather and to work out reliable methods 
of predicting such weather far enough in ad- 
vance to send out reliable warnings, so that pro- 
tective agencies can increase their vigilance and 
make advance preparations for mobilizing fire 
fighters and supplies, and so that woods work- 
ers, campers, and travelers can take extra pre- 
cautions with fire in the woods. 


Bulletin on Practical Hog Houses 

Practical hog houses are described in Farm. 
ers’ Bulletin 1487-F, just issued by the Depart- 
ment of Agriculture. E. Z. Russell, in charge 
of swine investigations for the department, 
points out that proper housing is an important 
factor in the successful raising of hogs. Too 
often this is neglected, when little expense and 
effort would be required to provide good, serv- 
iceable, well-ventilated houses which give ample 
protection from cold and admit much needed 
sunshine. 

Mr. Russell points out, however, that the same 
kind of housing for hogs does not apply to all 
parts of the country. He describes in the bulle- 
tin a number of practical hog houses for differ- 
ent sections of the country. One of the chief 
criticisms which may be made of the average 
hog house, he states, is that it is poorly lighted 





YOU CAN ESCAPE— 


conscience. 








ROUGH OR DRESSED 
MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 


Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











The criticism of your friends but never the sting of your own 


The eye of a detective but never the eye of God. 

Some bill collectors but never the demands of an abused body. 
The wrath of the law but never the memory of a friend betrayed. 
An insarance salesman but never the fact of death’s certainty. 
A book agent but never the humiliation of ignorance. 

The sermon but you can’t avoid the truth. 








tive arrangement. The appropriation is part 
of an authorization of $100,000, which was 
passed in December, 1924, to enable the depart- 
ment to conduct such investigations. 

The bureau of reclamation solicits informa- 
tion regarding available areas, possible prices 
for land and the suitability for reclamation and 
settlement. Tracts should be large enough to 
accommodate 100 to 200 families, or run from 
10,000 to 30,000 acres. Settlers would take up 
such land when reclaimed and develop it on a 
definite agricultural program. 


Fire-Weather Warning Service 


A special fire-weather warning service, to be 
conducted by the weather bureau, Department 
of Agriculture, in coéperation with the Forest 
Service and various State and private agencies 
and associations, has been organized. Effee- 
tive July 1 an appropriation of about $20,000 
will be available for this service. In addition, 
travel expense within the various forests will 
be borne by the coéperating associations. 
About three-quarters of the funds will be ex- 
pended in the western States, where the prob- 
lem of forest protection against fire is most 
serious. Canadian meteoroligists are coéperat- 
ing. 

For the purposes of the work the country has 
been divided into seven districts, as follows: 
District 1—California, headquarters, San Fran- 
cisco; district 2—Oregon, headquarters, Port- 


Jand; district %3—Washington, headquarters, 
Seattle; district 4—Montana and northern 


Idaho, headquarters, Spokane; district 5— 
southern Idaho, headquarters, Boise; district 6 
—Minnesota and northern peninsula of Mich- 
igan, headquarters, Duluth; distriet 7—Adiron- 
dacks and New England, except Connecticut, 
headquarters, Boston. 

The main object of the investigation is to 


and ventilated, if in facet any provision what- 
ever has been made for ventilation. The bulle- 
tin contains illustrations and floor plans show 
ing proper lighting and ventilation for differen; 
types of houses. Copies can be had as long as 
the supply lasts by writing to the United States 
Department of Agriculture, Washington, D. C. 


SSBB EEZaS: 


Naval Stores Eliminated From Bill 
While southern senators, notably Messrs. Ha! 
rison of Mississippi and Heflin of Alabama, 
made a strong effort to keep in the MeNary 
Haugen farm relief bill the item including nava! 
stores, the Senate by a vote of 46 to 52 elim 
inated it. This item was ineluded in the bill 
as reported to the House by its committee on 

agriculture and forestry. 

The Senate committee held hearings and «et 
cided naval stores should be included but Sen 
ator Willis of Ohio moved to strike it out ana 
thus started the debate that resulted in its 
elimination. The Ohioan argued that it would 
benefit large lumber companies. 

This Senator Harrison conceded, adding, hov 
ever, that because this happens to be a fact the 
the Senate should not penalize the farme! 
who owns a small stand of pine timber and 
would be benefited by accurate information con 
cerning naval stores. He insisted that nava 
stores were as much entitled to consideration as 
maple syrup and sugar, and contended that the 
opposition to their inclusion came from soap. 
paint and varnish and paper manufacturing in 
terests which did not desire the farmer ané 
lumberman who own pine timber to have th 
information, 

Mr. Heflin insisted the opposition was foun: 
among senators who have opposed the bill as 
whole and will vote against it on final passag 
regardless of what is included. Mr. Harriso) 
warned the Senate that as the pine forests ar 
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eut out it will be agitating itself over measures 
to encourage the naval stores industry. Some 
of the opponents raised the antitrust issue, con- 
tending the inclusion of naval stores would ex- 
empt the industry from prosecution under the 
Sherman and Clayton laws. Mr. Harrison was 
quite certain they were mistaken in this regard 
and that no such result would follow. His ap- 
neal was very frank and earnest but he was out- 
voted. 


Information on Japanese Beetle 


The Department of Agriculture points out 
that the Japanese beetle, which for some years 
has infested a limited area in New Jersey and 
Pennsylvania, is a far more injurious pest in 
the United States than in Japan, its original 
home. The insect is believed to have been 
brought to this country as larvae in soil about 
the roots of certain nursery plants, presumably 
Japanese iris. The most important economic 
crops attacked by the beetle are apple, quince, 
peach, sweet cherry, plum, grape, blackberry, 
clover, soybean and corn. The shade trees 
affected include linden, birch, oak, elm, sassa- 
fras, horsechestnut and willow. The beetle also 
feeds on ornamental shrubs, particularly althea 
and rose, flowers of all kinds and weeds of 


many varieties. The grubs also are quite in- 
jurious to golf courses and sod in general. 
Department Circular 363-C, ‘‘The Japanese 
Beetle,’’ recently issued by the department con- 
tains interesting details concerning the activ- 
ities of the pest, its distribution, habits, life 
cycle, dispersion and control of the beetle. Free 
copies are available as long as the supply lasts. 


Fire Preventive Value of Construction 


In a paper which will be published at an 
early date in the Proceedings of the Building 
Officials’ Conference, 8. H. Ingberg, of the 
bureau of standards, Department of Commerce, 
points out that a considerable difference of 
opinion prevails relative to the fire preventive 
values of the different kinds of building con- 
struction. Building contents, he says, where 
present in sufficient amount, will burn, irre- 
spective of the building type, and the same is 
true for combustible building trim. However, 
the type of building construction and details 
have important bearings on the readiness with 
which fires originate and spread, and the hazard 
to the surrounding construction is greatly re- 
duced where the burning building does not 
collapse but retains the brands, embers and 
part of the hot gases produced by the fire. 
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Coast Rates to Interior Points 


{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 23.—Rates charged 
on 213 earloads of lumber from Foster, Ore., to 
destinations in Colorado, Iowa, Kansas, Mis- 
souri, Nebraska, Utah and Wyoming between 
\ugust, 1922, and March, 1923, both inclusive, 
were unduly prejudicial, according to a decision 
by Division 4 of the Interstate Commerce Com- 
mission in Docket No. 16,909—S. A. Foster 
Lumber Co. vs. Valley & Siletz Railroad Co. et 
al. Reparation is awarded in the amount of 
the difference between the charges paid and 
those that would have accrued at the contempo- 
raneous Coast-group rates to the same destina- 
tions. Complainant is directed to comply with 
Rule V in establishing the amount of repara- 
tion due. The complaint when filed sought $1,- 
589.28 reparation with interest. 

In another decision, Division 4 dismisses 
Docket No. 17,041—H. J. Miller Lumber Co. 
vs. Oregon-Washington Railroad & Navigation 
Co.—finding that the rate charged on three ear- 
loads of fir lumber shipped from Ostrander, 
Wash., to Manchester, Ohio, in 1924 was not in 
excess of the applicable rate. The complaint 
is dismissed. 


Arizona Rates to Texas and California 


WASHINGTON, D. C., June 21.—In a proposed re- 
port to the Interstate Commerce Commission in 
Docket No. 16778—W. M. Cady Lumber Co. vs. 
Apache Railway Co. et al.—Examiner Paul O. 
Carter recommends that the commission find that 
rates on lumber and box shook from Flagstaff and 
McNary, Ariz., to destinations in the Imperial 
Valley of California are unreasonable and unduly 
prejudicial, prescribe reasonable rates for the fu- 
ture and order the removal of undue prejudice. 
He also recommends that reparation be awarded on 
shipments of box shook during the period April 1 
to July 1, 1923. A second complaint, Flagstaff 
Lumber Co, vs. Arizona Eastern Railroad Co. et al., 
was combined with the Cady case. 

Mr. Carter points out that since the proceeding 
started the complainant corporations have been 
consolidated into the Cady Lumber Corporation of 
Delaware, all assets having been transferred to the 
new corporation on Sept. 1, last. He adds that 
the timber used by complainants in their opera- 
tions is owned by the Government. The mills at 
McNary represent an investment of $4,250,000. 
fhe request for reduced rates, Mr. Carter states, 
was induced -by the desire to market shook in the 
Imperial Valley. Low grade lumber is used in 
their manufacture. 

The rate on lumber and box shook from El Paso, 
lex., to destination points is 40 cents to main line 
stations for distances 628 to 666 miles and to 
ranch line points 42 cents for distances 641 to 
o49 miles. The present rates from Flagstaff are 





47.5 cents to Miland, 515 miles, 51 cents for dis 
tances 520 to 556 miles to main line destinations, 
and 55 cents to branch line points. Flagstaff is 
on the main line of the Santa Fe. McNary is 72 
miles from Flagstaff via the Apache railway, the 
original cost of which is included in that of the 
McNary mills at $1,700,000. 

Mr. Carter states that no reason appears why 
the rate to main line points from Flagstaff should 
be higher than that of 44.5 cents from Los Angeles 
to Benson. There is an arbitrary of 4 cents from 
McNary over Flagstaff, and a rate of 49.5 cents 
from McNary and 44.5 cents from Flagstaff would 
remove any undue prejudice compared with com- 
petitors in California. He states the commission 
should further find that the rates assailed are and 
for the future will be unduly prejudicial to com- 
plainants and unduly preferential of their competi- 
tors at El Paso to the extent that they exceed 
the rates contemporaneously applicable from El 
Paso to the same destinations. 

He adds the commission should find that the rate 
of 62.5 cents charged on seventeen carloads of 
box shook from Flagstaff to Westmoreland, Calif.. 
April 1 to July 1, 1923, was unreasonable to the 
extent that it exceeded 44.5 cents, the amount of 
reparation to be determined in accordance with 
Rule V. 


Railroad Valuation Finding 


WASHINGTON, D. C., June 21.—The final value 
for rate making purposes of the property of the 
Maxton, Alma & Southbound Railroad Co., owned 
and used for common carrier purposes, is found by 
Division 1 of the Interstate Commerce Commission 
to be $132,435 as of June 30, 1918, and of the 
property owned but not used $28,180. The carrier 
is a North Carolina corporation. It owns and 
operates a line of railroad extending from Alma to 
Rowland, N. C., a distance of 15.070 miles. It 
also owns and operates 2.638 miles of yard tracks 
and sidings. The carrier is an industrial railroad, 
one of the principal industries served being the 
Alma Lumber Co.’s mill. The officers of the Alma 
Lumber Co. are the principal stockholders of the 
railroad. 


Loadings Again Pass Million Mark 


WASHINGTON, D. C., June 23.—Revenue freight 
loading for the week ended June 12 totaled 1,060,- 
214 cars, which was an increase of 114,250 cars 
over the preceding week, 70,341 cars above the 
corresponding week last year, and 157,622 cars 
more than for the corresponding week in 1924, 
according to reports filed today by the carriers. 
The total for the week of June 12 was the fourth 
time this year that the loading had exceeded the 
million-car mark. 

Forest products loading totaled 76,570 cars; 
grain and grain products, 40,690 cars; coal, 177,- 
477 cars; coke, 11,534 cars; ore, 68,978 cars; 
livestock, 28,182 cars; miscellaneous, 392,401 cars ; 
merchandise and less than carload freight, 264,382 
cars, 





NorthernWoods 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drened “EXTRA STANDARD” 








Hemlock—Complete Stock 


4/4 Birch No. 1 C. &B...350,000’ 4/4 Basswood No. 2 Com....8,000 
4/4 Birch No.2 Com ...175,000’ 4/4 Soft Elm No.2 C.& B. 100.000 
4/4 Maple Sel. & FAS. __- yd 8/4 Soft Elm No.2 C.&B ..30.000" 


4/4 Maple No. 3 Com......150, 8/4 No 2Com Hard Maple.15,000’ 
4/4 Basswood No.1 C. &B.30, 13/16x24" Fac. Ma.Floor 40,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc 


MANUFACTURERS : 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, 
Bassw .Heml Pine, 
Spruce, Cedar Sh es 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 


Iron Mountain, Michigan 


Manufacturers of 17 different species | 
1 


17 
VON PLATEN -FOX COMPANY 
of Northern Hardwoods 
1 











END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Why Buy 
in Local Lots? 


So that you won’t have 
sO much money tied up in 
stock. Decrease your stock 
investment 25% and you 
increase your profits cor- 
respondingly. 

This isn’t a theory, but a 
practicable business princi- 
ple that is paying dividends 
to many of our customers. 

Would you like to know more 


about locallot buying? Write 
us—no obligation. 


EVERYTHING USED IN 
BUILDING CONSTRUCTION 
ulius » 


eidel 


LUMBER CO, 
St.Louis,Mo. 





y 


\ 












Reliable for 
40 Years 


Long 
and 
Short 


Flooring 
Ceiling 
Siding 








Leaf Roofers 
Air Dried or Dimension 
Kiln Dried Boards{ out, 


Shipments within 24 hours. 


Gordy Lumber Co. 


VALDOSTA, GA. 
All Sales Subject to S. P.A. Rules & Inspection 


















Yellow Pine 
‘Timbers, Lumber 
ath and Shingles 


For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 

















Cummer Gypress Go. } 





Mills: Jacksonville and Sumner, Fla. 


‘ worcees LUMBER 
Cyp! CSS rough and Dreseed 


Shingles and Lath 





| Sales Office, 300 Madison Ave., New York City | 

















The sash and door mills in the Minneapolis and 
St. Paul (Minn.) district are operating on a nor- 
mal schedule, with country business showing the 
most promise. With ample rainfall throughout 
the territory, there has come the development of 
orders from earlier inquiries. One of the features 
of the market this summer is that the city trade is 
better than had been forecast. 


Demand for millwork in Columbus and central 
Ohio is fairly steady, according to the consensus 
of reports received from the leading mills. Most 
of the plants are working to 75 percent capacity, 
and a few are doing even better. Some of the mills 
have booked business for several weeks ahead. 
suilding operations continue brisk. 

Kansas City (Mo.) millwork plants report little 
change in the millwork situation outside, but some 
falling off in local orders, due to the strike of the 
carpenters. There is a fair demand locally for yard 
stock, and some increase in demand from suburban 
and country yards. 


The door and millwork demand at Buffalo, N. Y., 
does not show quite the call for stock that was in 
evidence a short time ago. However, there is 
prospect of building activity in the suburbs during 
the summer 


The week's orders for millwork are reported by 
the Los Angeles (Calif.) factories to have shown a 
7 pereent gain over those for the first week of the 
month, Stocks are fairly good, with prices firm. 

The feeling in the sash and door trade of Balti- 
more, Md., has shown some measure of buoyancy of 
late, with requirements of the builders on the in- 
crease and enough work coming out to keep the 
local mills fairly busy. It is still possible to place 
business on a very low basis, but there is increas 
ing resistance to demands for concessions. The 
amount of construction in progress involves the 
use of large quantities of sash and doors of spe- 
cial sizes, and it is in furnishing these that the 
local mills find their opportunity. The movement 
has recorded a definite gain of late. 

The window glass market is summarized by the 
American Glass Review as follows: 

Sustained interest in both window and plate 
¥vlass by large distributers has continued for the 
second week and has brought a note of cheerful- 
ness into the building glass trade. While business 
is somewhat spotty and not what manufacturers 
would like it to be, the fact that gains are to be 
noted is taken as a good omen. At the present mo 
ment, production of window glass particularly in 
the eastern territory is at the lowest mark in some 
years. It is unlikely that the output in the United 
States exceeds 500,000 boxes of window glass a 
month 


The 1925 Millwork Cost Dollar 


New York, June 21 Summarizing the results 
of a questionnaire recently sent to its members, the 
Bastern Millwork Cost Bureau, taking entire mill 
department operating expense as 100 percent, has 
developed the “millwork cost dollar for 1925” as 
follows: 

Percent Percent 
Lumber o 


ever ere Teer Te Tee eT eS 34.8 

Ee ere 7.5 
Handling Expense to Mill...... 2.5 44.8 

Machine Productive Labor..... . 10.5 
tench Productive Labor......... 9.6 20.1 

Mill General Expense ........... 2.4 

Mill Machine Expense .. F es 

Mill Delivery Expense ......... 4.3 
Mill Adm. & Sellg. Expense...... 11.6 35.1 
100 


To Participate in Joint Meeting 


ATLANTA, GA., June 21.-——The Southern Sash, 
Door & Millwork Manufacturers’ Association has 
been invited to take an active part in a joint meet- 
ing of the North Carolina chapters of the Amer- 
ican Institute of Architects and the Associated 
General Contractors, to be held at Charlotte, N. C., 
on Sept. 7, &§ and 9. The millwork association 
has accepted the invitation and Secretary C. B. 
Ilarman is arranging an interesting program for 
this phase of the meeting, with the assistance of 
au committee, which includes KE. M. Oecttinger, 
Greensboro, N. €., president of the millwork asso- 
ciation ; George W. Wearn, Charlotte, a director of 
the association ; Robert S. Querry, Charlotte; A. 8. 
Parker, High Point, N. C., first vice president of 
the association ; 1). C. Mitchell, Durham, N. C., and 
A. T. Griffin, Goldsboro, N. C 

Coébperation between contractors, architects and 
millwork manufacturers will be the keynote of 
its meeting, which is an annual affair in North 
Carolina, where greater strides along that line 





have been made than in any other southern State. 

Among the prominent speakers at the meeting 
will be well known officials of the millwork asso- 
ciation, William Peeps, president North Carolina 
chapter of the American Institute of Architects, 
and V. P. Loftis, secretary of the North Carolina 
chapter of the Associated General Contractors. 

The three days will be given over entirely to 
addresses on the general subject of coéperation, 
and an open forum discussion of problems of im- 
portance not only to the millwork industry but 
to the architects and contractors as well. 


Ancient Viking Timbers Found 


WASHINGTON, D. C., June 22.—In the accom- 
panying photograph are shown parts of three 
ribs of a Viking ship which were recently un- 
earthed in Norway and placed in the Stavanger 
Museum. The timbers are white oak and in 
sound condition, showing no signs of deeay 
after probably 1,100 years. This photograph 
was transmitted by H. C. von Struve, the Amer- 
ican consul at Stavanger, through the courtesy 
of Jan Petersen, director of the museum, and 





Parts of three ribs of a Viking ship recently 

unearthed in Norway. They are white oak, 

probably about 1,100 years old and show no 
signs of decay 


was brought to the attention of the AMERICAN 
LUMBERMAN by T. M. Knappen, research direc- 
tor of the National Lumber Manufacturers’ 
Association. 

There is a possibility that these timbers came 
from one of the ships of the sea-roving Leif 
Ericksen and his band who are known to have 
touched the shores of New England in their 
wanderings during the ninth century. The 
Vikings were great ship builders and sea rovers, 
and many bands of freebooters roamed thie 
eoast of the Frankish Empire, England and 
France, and even touched as far south as Spain 
and the Mediterranean Sea. Many of them 
were pirates and plunderers, but many settled 
in permanent colonies. Evidences of their con 
quest are mostly visible in England and Ireland 
today. These brave Norsemen were constant 
users of wood, and relics of their handicraft 
are found in many of the leading museums 
throughout the world. 
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HOO-HOO DOINGS 














Discusses Exaggerated Fire Losses 


PoRTLAND, ORE., June 19.—At the semi-week- 
ly luncheon meeting of the Portland Hoo-Hoo 
Club here Thursday, Frank R. Barns, who han- 
dies the timber loans for Freeman, Smith & 
Camp Co., said that grossly exaggerated reports 
of losses through forest fires are being dissemi- 
nated through the newspapers with great harm 
to the industry. 

Due to such reports, he says, the insurance 
rates on timber and logs are very much higher 
than risks justify. As a matter of fact, the 
actual losses through timber destroyed by fire 
are of a much lower percentage than other prop- 
erty he contended. He explained carefully that 
no reflections were intended on the constructive 
work of forest services. 


Picnic Plans; Tampa Club Organized 


St. Louts, Mo., June 22.—The St. Louis 
Hoo-Hoo Club is working intensively to attract 
a large crowd to its third annual lumbermen’s 
picnic which will be held Saturday, July 24, at 
the Oakville Farmers’ Club. It is planned to 
make the event an all-day affair featuring lunch 
baskets, free soda pop and ice-cream, dancing, 
and field events for men and women. Prizes will 
be awarded. 

Local headquarters is apprised of the or- 
ganization of the Tampa (Fla.) Hoo-Hoo Club, 
whose president is Walter F. Walker, of the 
Dantzler Lumber & Export Co. Other officers 
are: Vice president, Earl Welcher, of the 
Palma-Ceia Lumber Co.; secretary, Earl O. 
Coffing, of the Lumbermen’s Credit Bureau; 
and Elmer V. Shaw, of the Downing Manu- 
facturing Co. Vicegerent Snark John E. Shep- 





John P. Miles and his model auto 


ley has named his Nine for the ensuing year 
as follows: Snark, John E. Sheyley; Senior 
Hoo-Hoo, C. H. Knowles; Junior Hoo-Hoo, D. 
Karl Harper; Bojum, W. F. Walker; Serive- 
noter, Earl O. Coffing; Jabberwock, Wilbur 
Caruthers; Custocatian, David H. Austin, Ar- 
canoper, Harold Horton; Gurdon, Wallace 
Caruthers. The Tampa club plans to hold 
two meetings every month, and weekly informal 
luncheons. 


Hoo-Hoo Club Committees 


JACKSONVILLE, Fua., June 21.—Announce- 
ment has been made by officers of the Jackson- 
ville Hoo-Hoo Club of the appointment of the 
following committees to serve until the end of 
the Hoo-Hoo year, September, 1926: Member- 
ship, J. B. Clark, chairman, L. J. Klotz, F. B. 
Kilmer and C. 8. Talley; entertainment, F. J. 
Muatey, chairman, B. H. Wulze, J. T. Worth- 
ington, and J. V. Skaates; publicity, J. M. 
Murray, chairman, and L. E. Smollen. 


_ THE USE oF native hardwoods in building is 
increasing in Panama. Ordinary building lum- 
ber and the greater part of the other building 
supplies are bought from the United States. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 24.—Following are 
f. o. b. mill prices, June 13 to 19, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
S4S 


Edge grain— or 
1x3” B&better....$80.57 ee $31.90 
Flat grain— et - ae 23.04 
1x4” B&better .. 45.60 ED PO Seecees 18.50 
1x4” No. 2 com.. 19.81 5 2) ee ee ee 51.00 
1x6” No. 2 com.. 21.91 ini” Ne. Z.ccs00 Bee 


1x6” No. 3 com.. 15.79 


Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 


20’ and Under 


Bh, © 44004-0020 5050ee 8” and under....$21.20 
DOG E cvetuswuwnns 22.73 BE ss0n6seakensne eee 


‘SREB 


Opens Hardwood Office 


MEMPHIS, TENN., June 23.—D. S. Watrous, 


‘former owner of the Bondurant Lumber Co., of 


Bondurant, Ky., has returned to Memphis and 
opened an office in the Shrine Building. He 
will engage in the producing and wholesale 
business. He is still operating a mill near 
Pence, Tenn., where he recently purchased some 
timber. Mr. Watrous is well known to Mem- 
phis lumbermen and the consuming trade, hav- 
ing been in the hardwood business for many 
years in and about this city. 


Builds Auto Homes de Luxe 


McGrecor, Iowa, June 22.—‘‘Get an Auto 
Home and Save Rent. Auto Homes de Luxe 
Built on Your Own Chassis.’’ 

This is the message on a card which John 
B. Miles, whose home is where his car is, has 
been handing out to ‘‘prospects.’’ Mr. Miles 
is seeing the world in an auto home which 
he built for himself on a touring car chassis, 
and paying expenses 
building homes like it 
for others, who like his 
model and want one like 
it. 

These are the specifi- 
cations of the Miles 
home de luxe which is 
probably as compact 
and comfortable a ear 
home as has been de- 
vised: 

Inside measurements, 
10 feet 5 inches long, 
6 feet 3 inches wide, 
and 5 feet 10 inches 
high. The body is an 
oak frame with automo- 
bile steel outside, lined 


ta "ae Mee ee 4 with enameled wall- 
board on the inside. 
home Wood may be used 


throughout if preferred. 
There ure several windows in the car, to make 
it an observation ear as well as home. The 
windows drop down. 

On the running board is a 12-gallon tank 
of water with air pressure attachment to pro- 
vide running water. On the right side of the 
car interior is a disappearing gasoline stove, 
with ice chest underneath, and at side of chest 
six shelves for pans and utensils. Beside the 
stove is « Pullman basin with a shower bath at 
tachment, and space underneath for dust cloths 
etc. All of these are packed into 544-foot 
length by 16-inch width. 

On the left side in space 4 feet long by 16 
inches wide is a bureau of five drawers, ward- 
robe with hat box above, clothes drawer, shoe 
compartment and table which folds in. 

Across the back of the car interior is a three- 
quarter Pullman couch bed, which becomes a 
sedan seat in the daytime. Underneath it is 
chemical toilet, and a long drawer. The ear is 
electric lighted, and. has a disappearing driver’s 
seut. Beside the driver’s seat receptacle is a 
fireless cooker. 

Mr. Miles has traveled 14,000 miles and lived 
for two years in this home, while making busi- 
ness en route of building other auto homes like 
his model, 


Complete line 
of 


Timbers 
Yard and Shed 
S fi 


Distributors 


OF LUMBER 
from St Louis 


for 86 Years 


BOECKELER 
LUMBER COMPANY 


ST.LOUIS 


Mo. 














Ours is the Trade 


that Service made 


ST. LOUIS, MO. 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 


Cable Address: 


“Pickwood,” St. Louis 








Poplar 
Oak 





Magnolia 
Beech Gum 


POPLAR BEVEL SIDING 


BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 











Bedna Young Lumber Co. | 


JACKSON, TENNESSEE 


QUARTERED AND PLAIN 
WHITE AND RED 


GUM, 


YOUR INQUIRIES APPRECIATED. 


Manufacturers of 


OAK 


ASH, POPLAR 





LUMBER CO. 
Natural Bridge at Goodfellow 
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10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type— practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





| New Idea Stock List 
| “Nothing Picked Out” 


WISCONSIN 


Lumber Company 
Band Mieouri. CHICAGO, ILL. 


Deering, Missouri. 


| Write for | | 











© Why Worry 


about holding your trade when 
you can get lumber like our 


Flooring 
Ceiling 
Roofing 
Long and Shortleaf Yellow Pine—rough 
or dressed—Car and Cargo Shippers. 


Ellington & Guy, Inc., “Ricumonn: va" 











HARDWOOD FLOORING 
Maple - Oak - Beech 


3 wl Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 

























Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 
American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 
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ENOCH W. FROST, of 
founder of the Red River Lumber Co. which 
was the predecessor of Frost Lumber Indus- 
tries (Inc.), of Shreveport, La., and St.- Louis, 
and father of E. A. Frost, now president of 
that company, died shortly before noon on 
Wednesday, June 23, at the Schumpert Sani- 
tarium in Shreveport where he had undergone 
an operation on Monday. Mr. Frost, who was 
78 years old, was taken there a week previously 
by his son, E. A. Frost, and everything known 
to medical science was tried in the unsuccessful 
effort to save his life. As a final resort the 
operation was performed one week after his 
arrival at the sanitarium under the care and 
attention of skilled physicians. Devoted mem- 
bers of the family and close friends were at the 
hospital and awaited with deep anxiety the 
result of the operation. 

The death of Mr. Frost has caused wide- 
spread sorrow throughout a large portion of the 
Southwest, as during his long business career 
he had made a host of friends and the promi- 
nence of his family in the South made him a 
notable figure in that region. Lumber circles, 
especially, are saddened, for Mr. Frost was one 
of the best known and best liked of the veterans 
of the southern pine industry. 

Accompanied by friends and relatives the 
body was taken over the Kansas City Southern 
Railroad to Texarkana where funeral services 
were held from the family residence on Thurs- 
day afternoon. It was a simple service in ac 
cordance with Mr. Frost’s often expressed 
wishes. Dr. Freeman, pastor of the First Meth- 
odist Church of Texarkana, assisted by Dr. 
George S. Sexton, president of Centenary Col- 
lege in Shreveport, and a close friend of the 
Frost family, conducted the services. Among the 
friends accompanying the bereaved family to 
Texarkana were A. J. Peavy, Randle T. Moore, 
who is a son-in-law of the deceased, Ben John 
son and George 8. Prestridge, with members of 
their families. The pallbearers, all long-time 
friends of the deceased, were T. L. L. Temple, 
Milton Winham, Dr. R. H. T. Mann, F. W. 
Shifflin, FP. Kk. Pharr, M. Dean, J. E. Daniel, 
Ike Se ra irz, Clarence R. Johnson, W. B. Ogles- 
bys H. Z. Price, Stuart Wilson, J. D. Head and 

<2 v ance. 


EK. W. Frost, founder of one of the oldest and 
largest southern pine operations and a pioneer 
of the Arkansas lumber industry, was born on 
Jan. 14, 1848, on a farm in Union County, 
Arkansas, near El Dorado. He was a member 
of one of those Seotch-Irish families which 
throughout American history have been the 
pioneers. From Jackson, Tenn., where they had 
been among the first to venture into the western 
wilderness, the father of E. W. Frost moved 
in 1844 to Arkansas, settling on the farm where 
Enoch Frost was born. He received his educa- 
tion at the country schools of that section and 
worked on a farm until 1881 when he purchased 
a small mill in partnership with two other 
young men, each with a capital of $100 to 
begin on. 

In the early part of 1884 Mr. Frost formed 
a partnership with W. T. Ferguson and G. W. 
Bottoms, purchasing from J. H. Draughon a 
mill of about 15,000 feet capacity, located 
about five miles east of Texarkana. The opera- 
tion of that mill, under the firm name of E, W. 
Frost & Co., continued until the latter part of 
1894. In 1891 Mr. Frost acquired an interest 
in the Red River Lumber Co., Lewisville, Ark., 
and became the head of that comp: ny. In 1894 
the Red River mill was moved to a point on the 
St. Louis Southwestern fifteen miles south of 
Lewisville, which was called Frostville, and 
continued in operation until 1910. In Febru- 
ary, 1897, Mr. Frost, associated with R. L. 
Trigg and others, organized the Frost-Trigg 
Lumber Co. which in 1908 was merged into 
the Frost-Johnson Lumber Co. In 1899 Mr. 
Frost organized the Lufkin Land & Lumber (Co., 
erecting a large sawmill at Lufkin, Tex., which 
plant was sold in 1906 to the Long-Bell Lum- 
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Texarkana, Ark., 











ber Co. 
was active in the organization of new companies 
for the manufacture of southern pine, including 
the Noble Lumber Co., De Soto Land & Lumber 


Early in the present century Mr. Frost 


Co. and the Union Saw Mill Co. The Lufkin 
plant was sold in 1906 and in 1910 the Frost- 
ville plant cut out. Thereafter Mr. Frost re- 
tired from active participation in the manufac- 
ture of southern pine, purchasing a large area 
of rich bottom lands in the Red River valley 
which he cleared and cultivated until 1921 when 
these lands were sold. 

Mr. Frost took his son, E. A. Frost, into part- 
nership when he organized the Frost-Trigg 
Lumber Co. in 1897 and from that time the son 
took active part in the development and growth 
of the Frost enterprises. He became head of 
the Frost-Johnson Lumber Co. in 1903 and 
when that and other Frost interests were organ- 
ized under the name of Frost Lumber Industries 
(Inc.) he became head of that company, in 
1925. 

In character and appearance E. W. Frost 
bore witness to the sterling worth, self reliance 


i, 





THE LATE BE. W. FROST 
and courage of the Scotch-Irish pioneering 
class from which he sprang. He was tall and 
angular and somewhat austere in appearance, 
but of an unfailing courtesy and friendliness 
of manner which endeared him to those fortu- 
nate enough to become well acquainted with 
him. Possessed of keen judgment, hard-headed 
wisdom and dauntless energy, he was also a 
man of deep sentiment, of honorable and up- 
right character and a warm hearted generosity. 
MRS. WALTER DU BOISE BROOKINGS, of 
Washington, D. C., and Alexandria, Va., died 
in New York City on June 3, of pneumonia. 
Mrs. Brookings was on her way to Wellesley 
College, of which she was a graduate, to attend 
the commencement exercises as a representative 
of the District of Columbia Wellesley Alumni 
Association, when she was taken ill. She was 
the wife of the manager of the natural resources 
department of the Chamber of Commerce of the 
United States, who is og well known in the 
lumber industry. For the last three years Mrs 
Brookings had served as chairman of the edu- 
cational committee of the National League of 
Ww omen Voters and conducted a nation-wide 
campaign for equal educational opportunity for 
children. She was born at Fergus Falls, Minn., 
and was married to Mr. Brookings in 1909. She 
was active in many phases of public service 
and was leader in some of the most vital move- 
ments in which women have taken a part. Mr. 
and Mrs. Brookings moved to Washington five 
years ago and about a year ago settled down 
on a beautiful estate just outside of Alexandria 
Mr. Brookings was at one time _ secretary- 
treasurer of the Brookings Lumber & Box Co., 
of Highland, Calif., and later secretary-treasurer 
of the Brookings Timber & Lumber Co., which 
built the town of Brookings, Ore., and the first 
completely electrically equipped sawmill in Ore- 
gon in 1916. His interests were sold in 1916. He 
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served with the 20th Engineers (Forest) in the 
world war and since that time has held the man- 
agership of the Natural Resources Production 
Department of the National chamber. Funeral 
services for the late Mrs. Brookings were held 
at the chapel at Arlington National Cemetery 
on June 5. IS 


HENRY C. WEHRENBERG, building con- 
tractor and lumberman, died at his home in Fort 
Wayne, Ind., on June 9, following a stroke of 
apoplexy. Mr. Wehrenberg was 65 years old and 
had been a resident of Fort Wayne for nearly 
forty years, having gone there from New York. 
He entered the contracting business for himself 
about thirty-five years ago and built up one of 
the city’s largest concerns in that field. He was 
also interested in various lumber enterprises. 
About twenty years ago he was active in the or- 
ganization of the New Haven Lumber & Supply 
Co, and later that concern took over the yard 
at Monroeville, Ind. Four years ago he organ- 
ized the Standard Lumber & Supply Co., of Fort 
Wayne, of which he was president, and later 
purchased the yards at Spencer and Grabill, Ind. 
Mr. Wehrenberg was born in Hanover, Germany, 
in 1861, coming to New York in 1882. Since en- 
tering the contracting business at Fort Wayne 
he had erected many of the largest and most 
important buildings in that city. He was also 
prominent in civic affairs and an important fac- 
tor in the taking over of Valparaiso University 
by the Lutheran Church, of which he was an 
active and deeply interested member. A widow, 
one daughter and four sons, besides eight grand- 
children and one sister, survive him. His son, 
Fred, is vice president and general manager of 
the Standard Lumber & Supply Co. and vice 
president of the Retail Lumber Dealers’ Associa- 
tion of Indiana. 


GEORGE DONALD, prominent in the lumber 
trade of London, England, and brother of James 
A. Donald, pioneer lumber dealer of Long Island 
City, N. Y., died in London early in June at the 
age of 52. Mr. Donald was known on this side of 
the water, having visited in Long Island several 
years ago. He was born in Scotland in 1874, re- 
ceived his education in Glasgow and was con- 
nected with the London firm of Cobbett & Co. 
(Ltd.) for more than twenty-five years until 
1924, when he went into business for himself. He 
held a very high place in the estimation of the 
jritish lumber trade as is testified by the eulo- 
gies in English lumber trade journals. He was 
among those acting as arbitrators on the panel 
recently formed by the Timber Trade Federation 
and there was no more respected or popular rep- 
resentative of the trade in the United Kingdom. 
Besides his brother in Long Island Mr. Donald 
leaves a mother, a sister and two brothers, living 
in Scotland. 


LAUREN CURTISS KENYON, for many years 
engaged in the lumber business in Oswego and 
Amsterdam, N. Y., died on June 15 after an 
illness of about two weeks. He had passed the 
winter in Key West, Fla., returning to Amster- 
dam in April. He was president of the Amster- 
dam Lumber Co., which he controlled. Born in 
Oswego on June 19, 1844, the son of L. L. 
Kenyon, he became associated there with his 
father in the lumber business, the firm being 
Bond, Kenyon & Co. Later he was with Ken- 
yon, Wright & Monen. Leaving that firm, he 
started in the retail lumber trade in Syracuse, 
removing in 1901 to Amsterdam. He was a 
member of St. Ann’s Episcopal Church and of 
Welcome Lodge, F. & A. M. Surviving are his 
widow and one sister, Miss Frances M. Kenyon. 


DONN PIATT, aged 52, a well known lumber- 
man, died in a Cleveland, O., hospital Sunday 
morning, June 20, where he had gone to receive 
treatment and finally underwent an operation 
for goitre. The body was taken to South Bend, 
Sunday night. The funeral was held Wednesday, 
June 23, at 9 o’clock in St. Patrick’s Roman 
Catholic Church, Rev. G. J. McNamara, of Notre 
Dame, officiating. Mr. Piatt was born in Cov- 
ington, Ky., March 9, 1874, and had been a resi- 
dent of South Bend for twenty years, and most 
of that time had been engaged in some phase 
of the lumber industry. He had been in poor 
health for some time and went to the Cleveland 
hospital three weeks ago. Mrs. Piatt was sum- 
moned to Cleveland early Sunday morning, but 
did not reach her husband’s bedside before death 
came, Mr. Piatt was named for a cousin, the 
noted Donn Piatt, of Ohio, who in earlier days 
conducted a newspaper in Washington and was 
4 prominent figure in Ohio politics. 





CHARLES F. BECK, prominent in the cooper- 
age industries of New Orleans and vicinity, 
died Friday, June 11, at his residence in that 
city. Mr. Beck had been sole owner of Beck 
& Jones, a cooperage concern founded sixty 
years ago by his grandfather, since the death 
of his father in 1912. He was also president 
of the Louisiana Cooperage Manufacturing Co. 
and operated a branch cooperage factory at 
LaPlace, La. He was a Mason and an enthusi- 
astic worker in civic causes. Mr. Beck is sur- 
vived by his wife, two brothers and three sis- 
ters. The funeral was held Saturday, inter- 
ment being at Greenwood cemetery, New Or- 
leans. 

ALBERT COTTON, shingle and cedar lumber 
manufacturer, resident of Vancouver, B. C., for 
twenty-five years past, died on June 15, at his 
residence in Point Grey, B. C. Funeral services 
were held on June 17, many prominent lumber- 


men attending. Mr. Cotton had a shingle mill on 
False Creek, in Vancouver for more than twenty 
years. Three years ago it was burned and he 
rebuilt on the north arm of Fraser River. He 
also entered into cedar lumber manufacture, 
cutting beveled siding in a plant erected at the 
same place. 


JOHN MILLER, aged 70, for several years a 
lumberman of the Hurricane section of Line 
Fork in southern Letcher County, died at his 
home at Skyline, Ky., Monday, June 21, follow- 
ing a brief illness. For several years Uncle 
John, as he was universally known, operated 
two sawmills in the Cumberland Mountain near 
Hurricane Gap, a pass in the mountains. His 
widow and two sons and a daughter survive him. 

GROVER JAMES, aged 60, retired lumberman 
of the Etty, Ky., section, died Friday, June 18, 
following a long illness. Mr. James was among 
the first to float logs in rafts down the Big 
Sandy nearly forty years ago. His mills were 
among the first to be installed in the Big Sandy 
territory. About eight years ago, however, he 
retired from active work and located upon his 
farm. A wife and several sons and daughters 
survive him. 


MRS. WILLIAM M. WATTSON, who had been 
ill for four months, died at Glen Lake Sani- 
tarium, Minneapolis, Minn., June 13. She was 
the wife of William M. Wattson, of the T. M. 
Partridge Lumber Co., of Minneapolis. Besides 
the husband, three children survive. Services 
were conducted at Lakewood cemetery, Minne- 
apolis, June 15. 


GUY C. McCAROLL, 46 years old, manager of 
the M. R. Smith Lumber & Shingle Co.’s yard 
in Kansas City, Kan., committed suicide June 
16, by shooting himself. He had been in ill- 
health two years and was despondent. Mr. Mc- 
Caroll had been with the M. R. Smith company 
twenty years. He left his widow, his mother, 
four brothers and a sister. 


L. E. GATES, secretary-treasurer of the Los 
Angeles County Branch of the Millwork Insti- 
tute of California, died at his home in Los An- 
geles, Calif., on June 14 at 9:15 in the morning. 
Interment took place at 2 p. m. Saturday, June 
19, from the Little Church of the Flowers, Forest 
Lawn Cemetery, Glendale. Members of the 
Millwork Institute attended in a body. 


ERNEST A. DICKEY, for 26 years an Oak- 
land, Calif., lumberman, died at the home of his 
daughter, Mrs. A. C. Neilson, 1019 Lakeshore 
Drive, Oakland, recently. Funeral services were 
held Thursday, June 10, the bay district Hoo- 
Hoo attending. 


“Thus Saith the Law” 


Contractor’s Surety Liable for Materials 


SALT LAKE City, UTAH, June 21.—The Utah su- 
preme court has reversed the lower court in the 
case in which the Utah Savings & Trust Co. was 
given preference in claims from the surety com- 
pany over the material men. 

In the fall of 1922 a contractor named O’Conner 
entered into a contract with Salt Lake City for 
the construction of a sewer extension. He ex- 
ecuted a bond of $31,000 for performance of his 
contract and payment for labor and materials used. 
The National Surety Co. was the sole surety on 
the bond. The Utah Fire Clay Co. and the Utah 
Lumber Co. furnished materials used in the work, 
and the Utah Savings & Trust Co. lent money to 
the contractor, taking as security an assignment 
of all sums to become due on the contract. 

The work was finished in June, 1924, at which 
time there remained due upon the contract from 
the city the total sum of $8,714.90, of which 
amount $7,400 was, under the contract, payable in 
certain bonds. In the meantime the contractor 
had disappeared. There was due and unpaid to 
the material men $19,681.83 and $2,207.21, re- 
spectively, and to the bank, on account of the 
money loaned, $3,000. Owing to conflicting claims 
regarding the unpaid portion of the contract price, 
the city brought action, impleading the claimants, 
and praying that they be required to set forth 
their respective claims, that they be determined, 
and that the city be allowed to pay into court the 
sum due on the contract and be discharged. 

The question as to the liability of the surety 
company to the unpaid materials men then arose. 
The trial court entered judgments in favor of the 
material men against the surety for the full 
amount of their claims, and held the bank’s lien 
and claim upon the unpaid contract price superior 
to any claim of the surety. The surety appealed. 

The supreme court held that the equity of the 
surety entitled it to be subrogated to the fund in 
question to the extent of its interest, which ex- 
tends to the whole of the fund; that the trial court 
erred in awarding judgment in favor of the bank ; 
that the judgments in favor of the material men 
against the surety should be affirmed, and that the 
material men are entitled to recover their costs 
on the appeal from the surety. 

















breaking job of scrubbing 
and mopping old softwood 
floors. 

Whether your customers 
varnish the floor or treat it 
with hot ‘oil, they will add 5 








Encourage the laying of 
Michigan Hard Maple floor- 
ing in kitchens and relieve 


housewives of the back- 


Lighten 
the Labors 
of Housewives 


beauty to the kitchen and 
selling value to the entire 
house. 

There are many more 
places where “Old Reliable” 
Maple, Birch and Beech 
flooring offer big value to 
builders and good sales pos- 
sibilities to dealers. Let us 
tell you about these uses. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all fu- 
ture stock lists. This does not 
obligate you in any way. Do 
it now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Company 
Receiver for William Horner 


Perkins Bldg., Grand Rapids, Mich. 
NarNns 


i Rl Mich. 


eaten 


! Grand Rapids Trust 


Grand Rapids Trust Co. 
Receiver for William Iorner 


Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 

I would like to receive future lists as 


they are issued. This will not obligate | 
m 


me in any way. 
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Homes for A Million Brides 


Itisestimated that inthe United States this year 1,250,000 
brides will begin housekeeping. There will be a lot of 
them in your community. Sooner or later someone will 
sell these young people lumber for a home, 
Don't risk losing sales because you can't give them what 
they want whenthey wantit. The LaRed Organiza- 
tion has dependable sources of supply of the products 
listed below; and when you buy from us you are assured 
o ofeouing well- manufactured and carefully-graded lum- 
ber. We stand behind everyshipment. It must be right 
or we make itso. Try us on an order for: 

Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Walker Cypress Lath 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
California White and Sugar Pine 
TRY OUR “‘LaRED’’ BRAND OF 
PREMIUM CEDAR SHINGLES 
“‘LaRED” Supremes—The 100% Shingles 
“LaRED”’ Extra Clears—100%, clear,85" edgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 


of New Orleans 


Entire Fourth Floor 1018-19 White Bldg., 


Poydras Building, 2 : 
New Orleans, La Seattle, Wash. 












“HAM MOND, p.La. 
Trade and Grade Marked 
Southern Yellow Pine 
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Lake Charles, Louisiana 














Manufacturers 


Short Leaf Pine and Hardwoods 





RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
CANDY. LA 


/Rieeemes Resawed Fables 


eiy | 
“tbs KF, hles is a collection of the funniest 
I}, prose writings of * ‘the lumber- 
man poet, 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 

Price postpaid, $1.00. 


AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 









Office. 
RUSTON, LA 





























Canadian Wood Pulp Exports 


WASHINGTON, D. €C., June 21.-- 
ports from Canada during 
55,979 tons, 


-Wood pulp ex- 
April reached a total of 
valued at $3,163,775, a decrease in 
volume of 40 percent compared with March, but an 
increase of nearly 20 percent compared with the 
corresponding month last year, according to the 
paper division, Department of Commerce. The lead- 
ing item in these shipments was unbleached sul- 
phite pulp, amounting to 17,654 tons, with the re 
maining exports evenly divided between bleached 
sulphite, kraft pulp and mechanical groundwood. 
Exports of newsprint paper closely paralleled wood 
pulp shipments, the April total of 114,828 tons 
representing a decrease of 35 percent under the pre- 
ceding month but an increase of 20 percent when 
compared with the shipments in April of last year. 


Industrial Turmoil in Australasia 


PERTH, WESTERN AUSTRALIA, May 12.—The 
strike bug is not only active in Great Britain, 
but here again in Australia, and the country is 
on the eve of another stupendous struggle. This 
time it is largely political. The New South Wales 
labor government, despite all warnings of incon- 
sistency with the Federal industrial laws, per- 
sisted in legislating for a 44-hour week for all 
industries in that State, and instituted the reform 
on Jan. 1 last. ‘The worst feature of the new 
law was the abolition of Saturday work, the men 
being diverted for the most part to races which 
embraced double the old handicaps and started at 
10 a. m. 

Having tasted the sweets of so much exhilarating 
pleasure, the men hoped never to have to turn 
out again on Saturdays. But they reckoned with- 
out the employers, who, working under Federal 
awards entailing 48 hours, proceeded to deduct 
four hours’ pay for the wasted Saturday. The 
men, stirred on by their unions, demanded restitu- 
tion of the money and proceeded in courts to get 
it. From this the next step was to the high court 
on a question of validity of the State law, to which 
the high court answered that it was both invalid 
and inconsistent and must be dropped where Fed- 
eral awards operated. Checkmated, the unions 
ordered the men not to report for Saturday work, 
and they stayed away in thousands, and turned 
up on the Monday ready to start. But the em- 
ployers, for once most united, kept the gates 
closed and there was nothing doing, and thus 
commenced one of the biggest industrial wrangles 
Australia has experienced, and the end is not 
even as big as a hand on the horizon.. The men 
are backed up by the labor governments of five 
States and they are making a most determined 
attempt now to get voluntarily what the courts 
would not give, even going so far as to threaten 
to stop all industries in every State where more 
than 44 hours are worked. 

The Federal Government is on the eve of dras- 
tically amending its arbitration laws so as to 
make them wider in effect and covering all essen- 
tially-Australian industries, and it promises the 
appointment of five judges of the standing of su- 
preme court judges, three to sit in the Federal 
court itself and two to travel the States and hear 
local evidence, this court to sit immediately upon 
appointment to take evidence on the hours’ question 
alone and determine what shall be the standard 
hours for the Commonwealth. Some such reform 
has long been wanted. As it is all sorts of hours 
are worked from 50% to 36, which has led to 
much irritation, jealousy and envy; but of course 
there will be no satisfying the extremist section 
of the socialists who have long agitated for an 
“ideal week” of five days of six hours regardless 
of the disastrous effects to industry generally. 
Although the labor sawmills operate under Federal 
awards granting 48 hours, under pressure from 
the unions these administrations all allow their 
men to finish on 44 and draw 48 hours’ pay— 
result, constant agitation that private sawmillers 
should do the same notwithstanding the law. 

Duties on Lumber 

Almost daily now the press contains reports 
of the campaign of the sawmillers in Tasmania 
and Victoria to upset the decisions of the tariff 
board on lumber duties. Time and again it has 
been alleged that the industry can not long sur- 
vive unless it is highly protected, and among 
other things quoted is shook delivered in Australia 
at less than $5 a hundred super feet, whereas it 
costs a good deal more than that to even cut 
them in Australia. Minister Pratten has definitely 
refused to have the lumber-duty inquiry reopened 
but has promised cabinet consideration. He in- 
vited the complaining sawmillers to put before 
him the new evidence they stated they had got 


together and he would consider it. The latest 
deputation to the minister comprised almost al} 
labor members of parliament. Latterly laborites 
have displayed unusual interest in anything per- 
taining to protective, but more particularly pro- 
hibitive, duties in the interest of what they are 
pleased to call Australian nationalism. They have 
dreams that they can make this country so self. 
contained as to be independent of the world. 


Exports Top Billion Dollar Mark 


WASHINGTON, D. C., June 21.—American exports 
for the first three months of this year topped the 
billion dollar mark, according to an analysis pre- 
pared by the foreign commerce department of the 
Chamber of Commerce of the United States. The 
report shows, however,. that while exports reached 
a total for the quarter of $1,125,000,000, they 
showed a decline of $146,000,000, or 11.5 percent 
below the first quarter of 1925 

The report states that “decreased European buy- 
ing of American cotton, copper and foodstuffs, to- 
gether with a reduced American grain crop, ae- 
counted largely for this decline. Export groups 
increasing in value were machinery and vehicles, 
inedible vegetable products, such as tobacco and 
automobile tires, non-metallic minerals, partieu- 
larly refined petroleum, wood and paper, chemicals 
and miscellaneous. Declines in value were sus- 
tained by textiles, foodstuffs, metals and inedible 
animal products, such as hides, leather and furs.” 

Despite the general decrease of 12 percent in ex- 
ports under the first quarter of 1925, all other geo- 
graphical subdivisions outside of Europe showed 
increases. 


Spanish Lumber Situation 


WASHINGTON, D. C., June 21.—Commercial At- 
taché Cunningham advises the Department of Com- 
merce from Madrid that the market for lumber 
in Spain is unchanged. Importers’ purchases are 
according to needs only, limited by uncertainty of 
future price movement and decrease in building 
activity. American red gum continues to find 
serious competition in central European = hard- 
woods. 

PPPS PSE EEE EES 


Argentine Imports of Pitch Pine 


WASHINGTON, D. C., June 21.—Imports of Amer- 
ican pitch pine into River Plate ports declined 
during the first three months of 1926 compared 
with the same period of last year, according to 
Assistant Trade Commissioner Avery, Suenos 
Aires, Argentina. Arrivals for the first quarter of 
this year, according to unofficial but reliable sta- 
tistics, he states, amounted to 46,361,000 feet, 
against 49,439,000 feet, a decline of 6 percent 
from a year ago. He adds that imports of pitch 
pine during 1925 were in excesss of the normal 
cousumption, with the result that stocks left on 
hand were carried over into 1926. 

According to the best information obtainable, 
1924 witnessed a larger building program in Ar- 
gentina than did 1925, although shipments of 
southern pine from the United States to Argentina 
and Uruguay increased from 201,726,000 feet in 
1924 to 216,115,000 feet last year. Indications at 
present are that consumption of southern pine this 
year will be more or less normal and imports for 
the year will be slightly less than for 1925. 


American Foresters Visit Finland 


HELSINGFORS, FINLAND, June 3.—On their way 
home from the International Forestry Congress in 
Rome, Italy, ten distinguished American foresters 
have just paid a short visit to Finland in order to 
get acquainted with Finnish forestry conditions, re- 
search work, afforestation methods and principal 
industrial concerns. 

The party included Prof. C. A. Schenck, of the 
University of Montana, Missoula; Prof. Franklin 
Moon, of Syracuse University, New York; Prof. 
George W. Heavy, Oregon; Prof. Robert Craig, 
chief of forestry research work in the United 
States; P. Z. Caverhill, chief of State forestry ad- 
ministration in British Columbia; Lincoln Hogue, 
chief of forestry administration in Mississippi: 
I. D. Guthrie, assistant chief of forestry adminis- 
tration in Washington and Oregon; E. C. Hirst, 
former chief of forestry administration in New 
Hampshire, and William Robinson Brown, chair- 
man of forestry commission in New Hampshire. 

The American visitors first spent a couple of 
days in Helsingfors, where they were entertained 
by representatives of the Finnish State forestry 
department and some forestry societies and large 
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jndustrial organizations. The American guests 
ynanimously expressed the opinion that in Finland 
cooperation between the State and private forest 
owners seemed to have already brought about very 
jmportant results. The Americans were also in- 
terested in the activity of the Forest Owners’ Mu- 
tual Fire Insurance Co. and were surprised at the 
low rates of premium current in Finland for this 
kind of risk, in fact only one-tenth of the corre- 
sponding rates in the United States. 

During the subsequent tour in the country the 
visitors inspected the large paper and pulp facto- 
ries at Kotka, Kymmene, Enso and Veitsiluoto, and 
the big electrical power station being erected at 
the Imatra Rapids, and which will serve to elec- 
trify several industrial enterprises as well as an 
important section of the railway system in south- 
ern Finland. 

The Americans frequently remarked on the sim 
jlarity in forestry methods adopted in Finland and 
the United States, where no old traditions ham- 
pered the employment of new ideas and devices. 
They were also pleased to note the sound condition 
of the forests and the good appearance of the sawn 
products turned out in the various mills. The large 
mechanical pulp and cellulose mills attracted the 
keen interest of the visitors who admired their up- 


to-date plants and other technical arrangements. 
The American visitors left for home via Sweden. 

SREB aaE 

o.° 

Repeal Franco-Haitian Treaty 

WASHINGTON, D. C., June 22.—The Franco-Hai- 
tian commercial treaty has been abrogated and will 
cease to be effective July 27, according to a report 
from Consul Dunlap, Port au Prince. Upon termi- 
nation of this treaty, France will no longer enjoy 
a tariff preference of 3314 percent of the rates 
heretofore granted on many of the articles imported 
into Haiti from that country, including building 
materials, furniture and various other commodities. 


Swedish Lumber Cut Curtailed 


WASHINGTON, D. C., June 22.—Commercial At- 
taché Klath cables the Department of Commerce 
from Stockholm that the Swedish authorities now 
estimate the curtailment of this year’s lumber pro- 
duction at about 40,000,000 feet, compared with 
that of last year. Although sales to the end of 
May were estimated at approximately 900,000,000 
feet, actual shipments have been hindered greatly 
by the late spring. The Swedish market also is 
feeling the effects of the British strike and the 
currency conditions in France and Belgium. 
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Gasoline Locomotive Improvements 

The Vulcan Iron Works, of Wilkes-Barre, Pa., 
announces that it is prepared to furnish its gaso 
line locomotives in all sizes from eight tons up 
equipped with elliptic springs and cross-equalizers, 
giving %-point suspension of the chassis. With 
this design derailment is a rare occurrence inas 
much as the weight of 
the locomotive is always 
equalized on all the bear 
ings, regardless of any 
unevenness or irregulari 
ties in the track. Three 
point suspension is stand 
ard practice on all steam 
locomotives Vulean elec 
tric locomotives are of 
this design, and the heavy 
Vulean gasoline locomo 
tives (from 16-ton up) 
have always been so con 
structed, the Vulean be 
ing the first in the field 
with this type of gasoline 
locomotive according to 
the manufacturer 

The following concerns 
are among those who have 
already purchased Vulcan . 
gasoline locomotives with 
Spoint suspension: The 
Mathieson Alkali Works, 
Canada Cement Co., Al 
bany Crushed Stone Cor- 
poration, Bethlehem Steel Co., National Tube Co., 
International Motor Co., Gary Tube Co., Utah Tron 
Ore Corporation, St. Lawrence Paper Mills, E. B. 
Eddy Co... Stone & Webster (Inc.), The Arundel 
Corporation, and Bates & Rogers Construction Co. 


New Type Pressed Steel Hand Truck 

After being tested in service for more than a 
year, a new type of 2-wheel hand truck, 
pressed steel, has recently been placed on the mar 





Pressed steel hand truck made by 
American Pulley Co. 


made of 


ket by the American Vulley Co., of Philadelphia, 
Pa., manufacturer of pressed steel hangers and 
steel split pulleys. Every part of this hand truck 
has been designed to give the greatest strength 
for its weight. The side members are so shaped 
as to make a beam whose section is greatest where 
the heaviest load is imposed. Cross pieces are 
flanged to make them stronger and more rigid. 
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Kight-ton Vulcan gasoline locomotive built by Vulcan Iron Works, of 
Wilkes-Barre, Pa., with elliptic springs and cross equalize rs 


The form of every element in these trucks has 
been developed specially for its task, months being 


spent in analyzing and studying truck service, re- 
sulting in the building of a series of trucks, light 


as wood, yet of great strength. Salance was an- 
other point carefully studied owing to its im- 
portance in handling heavy loads. Other features 
which received the benefit of similar analysis were 
the fit of wheels on the bearings, width of tread, 
the method of assembly, and the appearance of 
the truck itself. The manufacturer claims that 
loose bolts, splintering and cracking are entirely 
eliminated in this type of hand truck, and, fur- 
ther, that quick and easy replacement can be made 
of parts injured by accident. Painted a bright red 
with tough enamel, the truck is easy to identify, 
neat appearing and well protected. 


Attractive Book on Carpenter Aprons 


Carpenter aprons is the subject of an attractive 
20-page, 6x4-inch, illustrated catalog recently 
issued by the Allied Belting Co., of Greenville, 
Ohio, manufacturer of stitched canvas belting, 
tarpaulins, news bags, aprons etc. The company 
states that “this book is intended to give the lum- 
ber trade a far better understanding of carpenter 
aprons than has been possible through the use of 
advertising matter generally distribiuted for many 
years.” The various patterns are shown in detail, 
being photographic reproductions of many different 
designs, in colors, included in which are the well 
known “Non-Sag”’ apron that “carries the load 
on the hip’; patterns A-1, A-2 and AD-4; Ajax; 


style DS-NS, and other products marketed by the 


Allied Belting Co. under the trade name of “Green 
Duck.” 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 





VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 


ing—Edge and Flat Grain. 


Write or wire for prices on 
° ’ 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








Good Old Fashioned 


YeELLow Pine 


Mp TAL 
BOARDS ~” 

SMALL TIMBERS ' as 
FACTORY FLOORING = .4/% 


Mills at Pern 


Tuscaloosa h 
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STRINGFELLOW LUMBER CO. 


TUSCALOOSA, ALA. 
















SIPSEY VALLEY 














SHORTLEAF PINE 


The name “Softlite” is given to 
our lumber because of its excep- 
tionally soft texture and light 
weight. We specialize in dressed 
finish, casing, base, flooring, sid- 
ing, ceiling, boards, shiplap, etc. 


150.000 feet daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 
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The Logger Knows 


the kind of logs which make the 
best lumber. Our woodsmen 
and “‘drivers’’ in the log ponds 
keep our mills well supplied 
with the finest quality 


Goldsboro 
N. C. Pine 


In fact, all employees exercise ex- 
treme care in the milling, grading and 
shipping of our products. If you are 
interested in lumber that se!ls on merit 
and builds a good repeat order business, 
get in touch with us. 


Johnson & Wimsatt 














WASHINGTON, D. C. 











Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
9 3 


You'll find our prices 
right and our quality 
unexcelled in 


2 
S Partition, Ceiling, 
@ Moulding, Trim, 

s Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











News Notes from Ame 


PORTLAND, ORE. 


June 19,—Although Douglas fir production is 
gradually being curtailed, prices are still unsat- 
isfactory to manufacturers. The volume of busi- 
ness is about normal, with prospects for improve- 
ment. The foreign demand continues fairly active, 
but California is still a slow buyer. 

From the Inland Empire district it is reported 
that orders for pine are coming at a pretty lively 
rate, with production lower than usual at this 
time of year. During the last four weeks, orders 
have exceeded shipments, which have been a little 
below normal. 

The Western Pine Manufacturers’ Association 
mills are hereafter going to stamp their output so 
plainly that it will be possible to tell exactly the 
species of a piece of lumber and by whom manu- 
factured. Pondosa pine will be stamped PD; 
Idaho White pine, IWP, and larch, L. In addition 
to these initials, and a number, indicating the 
mill, the stamp will also carry the initials WPA, 
showing membership in the association. These 
marks are to serve as guaranty to the purchaser 
that each piece is of the species the mark signifies, 
and that it has been thoroughly seasoned, carefully 
milled and rigidly graded. These stamps are also 
to serve as assurance that the mill, as a member 
of the Western Pine Manufacturers’ Association, 
manufactures its products according to American 
Lumber Standards for size and grade. 

N. L. Cary, in charge of publicity for the West- 
ern Pine Manufacturers’ Association, and secretary 
of its box bureau, returned from Los Angeles this 
week, where he attended the annual meeting of 
the National Association of Purchasing Agents and 
the information show held in conjunction there- 
with at the Ambassador Hotel auditorium. The 
Western Pine Manufacturers’ Association and the 
West Coast Lumbermen’s Association both had ex- 
hibits there. 


TACOMA, WASH. 


June 19.—Announcement that Paul Clagstone, 
of San Francisco, western district manager of the 
Chamber of Commerce of the United States, will be 
principal speaker at next week's meeting of the 
Tacoma Lumbermen's Club, was made at the regu- 
lar meeting last Wednesday. <A large attendance 
is expected next week, as the meeting will be open 
to the leading business men of Tacoma. The fol- 
lowing week, George S. Long, of the Weyerhaeuser 
Timber Co., will speak before the club on the needs 
of the lumber industry. Little was done at 
Wednesday's meeting. Some unimportant business 
was transacted and a brief market discussion held. 
The usual meeting of manufacturers was held after 
the regular club meeting. 

Loggers in the Tacoma district are laying plans 
to curtail during the summer months, both as a 
measure of protection against fires and to relieve 
the market. Some of the smaller camps have al- 
ready shut down and the larger operations are ex- 
pected to close about July 1. There is some cur- 
tailment by the mills, which, in the aggregate, 
comes to a respectable total, but none of the Ta- 
coma plants have shut down. 

Cargo shipments of lumber showed a marked in- 
crease this week, the principal gain being regis- 
tered in exports to Japan. The week’s cargo move- 
ment was as follows: From the Portacoma piers, 
Shaffer, Baker and Balfour docks, 5,992,000 feet; 
Defiance Lumber Co., 2,372,000 feet; Dickman 
Lumber Co., 800,000 feet ; Tidewater Mill Co., 300,- 
000 feet; Puget Sound Lumber Co., 250,000 feet; 
St. Paul & Tacoma Lumber Co., 2,700,000 feet—a 
total of 12,414,000 feet. Destinations, Japan and 
China, 4,600,000 feet; Atlantic coast, 3,762,000 
feet; California, 2,150,000 feet; South Africa, 
1,172,000 feet ; South America—west coast, 250,000 
feet; West Indies, 300,000 feet, and Hawaiian Is- 
lands, 180,000 feet. Other than lumber: The 
Atlantic Coast took 7,585 doors, 70,000 feet cross 
arms, 2,600,000 shingles and 842 bundles of broom 
handles. The Hawaiian Islands took 400 tons box 
shook and 600 doors. 

Lumber manufacturers in the export business 
were much interested in the semiannual meeting of 
the Pacific Westbound Conference held for three 
days at the Winthrop Hotel here this week. No 
unnouncement has yet been made as to the work 
done at the conference, at which transpacifie lum- 
ber rates were believed certain to be up for discus- 
sion. All the principal transpacific lines were 
represented at the meetings. 

The Nelson Steamship Co., which operates a 
large fleet of vessels between Puget Sound and 
California, will open a direet ageney in Tacoma on 


July 1. Much of the lumber shipped from this 
port to California is carried by the Nelson ships, 
and the steady increase in this business has ip. 
duced the company to have a branch here. 

Residents of the south end have declared war on 
the Liberty Lumber Co. and the Independent Lum. 
ber & Fuel Co., which have been trying to create 
an industrial district in the neighborhood of the 
two plants. The property owners in the proposed 
district will go to court to force the Liberty com. 
pany to tear down a shed which was constructed 
on an irregular building permit and also to force 
the Independent company to remove a small box 
factory. An effort by the city council to get the 
opposing factions to agree has failed, and the mat- 
ter will be fought out in the courts. 

Fire, believed to be of incendiary origin, de- 
stroyed the plant of the Midland Lumber Co., the 
store of the Midland Mercantile Co. and three 
residences adjoining the mill last Friday night. 
The loss is estimated at from $60,000 to $75,000 
partly covered by insurance. This is the second 
time the mill has been burned out, the first fire oe- 
eurring in 1914. The plant was rebuilt at that 
time. The company has been in the hands of a 
receiver since September and has been operating 
on a short time schedule. No lumber was in the 
yards at the time of the fire. It is probable that 
the plant will not be rebuilt. 

The East Tacoma Manufacturing Co. has in- 
creased its capitalization from $6,000 to $60,000. 

J. G. Startup, formerly with the Fir Tree Lum 
ber Co. here and now in charge of the Portland 
headquarters of the Umpqua Mills & Timber Co., 
was a visitor this week. 

Mr. and Mrs. C. C. Corse are receiving congratu 
lations on the birth of a baby daughter. The new 
member of the family has been named Diana 
Colden Corse. Mr. Corse is treasurer of the Clear 
Fir Lumber Co. 


SPOKANE, WASH. 


June 19.—Drenching rains yesterday and today. 
which bid fair to continue, are worth a great man) 
thousands of dollars to lumbermen in preventing 
forest fires. The farmers will also benefit. Au 
thorities on wheat agree that moisture was much 
needed and that the rains now will very greatly 
increase the yield. 

The Columbia Basin project, which calls for the 
reclamation by irrigation of about a million and 
three quarters acres of extremely fertile land, now 
arid or semi-arid, lying in the center of Washing 
ton, was heartily endorsed by the Spokane How 
Hoo Club at its meeting yesterday. President 
Rowles was authorized to appoint a committee otf 
three to work with the Chamber of Commerce ( 
lumbia Basin committee. Chairman Dave Spoor. 
of the annual picnic committee, announced that 
Wednesday, July 21, has been chosen as the picnic 
date and that it will probably be held at Liberty 
Lake, as in preceding years. 

E. C. Wert, secretary-treasurer of the Long Lake 
Lumber Co., returned last week from a month's 
trip east. 

The construction of nine miles of railroad that 
will tap a district containing 150,000,000 feet ot 
timber has been started at Twin Lakes, Idaho, by 
the Panhandle Lumber Co., according to reports 
received here. The railroad will open one of the 
finest timber belts in the Inland Empire and wil! 
give the Panhandle company timber enough to oy 
erate at its present capacity for fifteen years, i! 
is said. 


SAN FRANCISCO, CALIF. 


June 19.—San Francisco citizens, with demands 
that violence of carpenters objecting to American 
Plan labor be curbed, have obtained additional p< 
lice protection for workmen at labor on new homes, 
with the result that building has again been en- 
livened. 

A. S. Titus, traffic manager California White & 
Sugar Pine Manufacturers’ Association, left today 
for Washington, D. C., to attend the hearing July 
1 before the Interstate Commerce Committee on 
the formal complaint filed by the association ot 
freight rates to the southeastern district. Edward 
P. Ivory, extension manager of the Sugar Pine 
Sales Co. (Inec.), who is at present on a cross-con- 
tinent trade extension trip, will accompany Mr. 
Titus to Washington for the ‘hearing. 

W. H. Woods, prominent lumberman of this «it 
has recently joined the sales department of tbr 
Dimmick Lumber Co., of San Francisco. For man 


years he was connected with the Coos Bay Lum!» 
Co. but for the last year had been in Portlar 
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Ore., aS Manager of the Portland offices of C. M. 
Weatherwax & Co. 

Fred Locke, local manager C. D. Johnson Lumber 
(o., announces that the company has purchased 
the steamer Lake Superior, and has renamed her 
¢. D. Johnson IIT, The vessel will be remodeled 
and converted into an oil burner. 

M. B. Pratt, State forester, with an automobile 
party of four narrowly escaped death Tuesday 
night when the car which he was driving collided 
with another in Sacramento. Betty Pratt, 10-year- 
old daughter of Mr. Pratt, was seriously injured, 
and two other passengers in his car, both women, 
were less critically injured. The machine was de- 
molished. 

Tom McKenzie, sales manager Yosemite Lumber 
Co., who has been critically ill at his home in 
Berkeley, is reported out of danger. 

J. Walter Kelly, sales manager Charles R. Mc- 
Cormick Lumber Co., has just returned from an 
extended business trip through the Pacific North- 
west. Douglas fir demand from the middlewestern 
States and the Atlantic seaboard has shown con- 
siderable improvement in the last month, according 
to the mills, Mr. Kelly says. 


BELLINGHAM, WASH. 


June 19.—Cargo business was fairly brisk this 
week. The Bloedel Donovan Lumber Mills shipped 
1,950,000 feet to the Atlantic coast, 600,000 feet 
to Japan, 300,000 feet to Hawaii, and began load- 
ing a shipment to Australia. Today a vessel will 
eall for 1,500,000 feet for California. The Puget 
Sound Sawmills & Shingle Co. shipped 400,000 feet 
to California and next week will ship 500,000 feet 
to China. 

Manager Everett G. Griggs, jr., of the St. Paul & 
Tacoma Lumber Co.’s camp, says that the camp, 
which is running only one side, will shut down 
early in July for an indefinite period. The War- 
nick Lumber Co. has closed its camp, but its saw- 
mill is eutting. Log receipts on the Milwaukee 
railroad have dwindled to thirty cars daily. Twelve 
ears daily are being shipped from the camp of the 
Erickson-Fuhrmann Logging Co. at Newhalem, 
where it purchased a tract of timber from the 
Forest Service. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills and a civil engineer of recognized 
ability, declared in a Rotary Club address here 
that the 30-mile tunnel through the Cascades, ad- 
vocated chiefly by Seattle men, is both impractica- 
ble and improbable. He suggested as an alterna- 
tive that Puget Sound unite with Portland for the 
realization of the Columbia Basin project. 


ABERDEEN-HOQUIAM, WASH. 


June 19.—The semiannual shutdown of Grays 
Harbor logging camps will start July 1, but due 
to the fact that the mills all have large order files, 
the vacation period will not be more than ten days. 
During the last ten days prices on all kinds of 
lumber have shown a marked advance, and the 
mills claim they have orders ahead to keep them 
busy for the next sixty days. 

During May there was shipped from Grays Har- 
bor 182,000,000 feet of lumber in ninety-nine ves- 
sels. This is 60,000,000 feet greater than any pre- 
vious monthly total, and represents almost as much 
as this port shipped in an entire year a decade ago. 

The underwriters’ draft limit on vessels loading 
on Grays Harbor has been increased from 24 to 26 
feet. The increase will enable many vessels to 
take complete loads. It is also hoped that it may 
have a bearing on the project to have the depth of 
the channel increased to 36 feet. 

The Ford motor ship Onondaga, which is oper 
ated under charter by the Pacific Lumber Agency, 
is due in a few days. This motor ship carries 
1,600,000 feet and will be loaded by Pacific Lumber 
Agency with fir, spruce and hemlock for New York 
customers, which is a special service given, on or 
ders placed by the New York office. 

Veneer strips one-eightieth of an inch in thick- 
ness, to advertise one of the largest industries of 
Grays Harbor, are being considered by the Ho- 
quiam Chamber of Commerce for letter heads. The 
veneer is manufactured by the Grays Harbor Ve- 
= Co. and on a flat surface the sheets resemble 
silk, 

The Hillview Shingle Co., of Montesano, has 
placed the sale of its shingles with the Evergreen 
State Lumber Co., of Aberdeen. Heretofore it has 
depended on Seattle and Portland wholesalers to 
market its stock. 

The Pacific Lumber Agency's head office here re- 


ricas Lumber Centers 


ports a continual increase in the volume of busi- 
ness handled through its Sumner (Wash.) concen- 
tration plant. Last month something over five 
million feet was handled in and out of that plant, 
much of this being short stock from the mills or 
other stock which required re-manufacturing at 
the Sumner plant before being sent to the East to 
fill the needs of retail lumber dealers. A new shed 
is now being built, and it is the company’s inten- 
tion to carry in stock ten million feet of lumber. 
For many months this company has held a con- 
tract for supplying airplane spruce for England, 
and shipments are still being made regularly. 

The Neff Saw Mill Co., which has been built on 
the site of the National Lumber & Manufacturing 
Co.’s plant destroyed by fire, is now in operation. 
The mill has a capacity of 125,000 feet of lumber 
a day, and is specializing on spruce and hemlock 
for export. 

E. L. (Ted) Connor, manager Grays Harbor Sales 
Corporation, which is a selling agency for several 
shingle mills, had as a visitor this week Arthur 
Deffebach, secretary and treasurer of Burton-Lingo 
Co., of Fort Worth, Tex. Mr. Deffebach left home 
June 1, and has since visited El Paso, San Diego, 
the Imperial Valley, Los Angeles, San Francisco, 
Hoquiam and Dryad, Wash., and expects to go on 
to Tacoma, Seattle, Spokane, then through Yellow- 
stone Park, where he will take a few days’ vaca- 
tion, and then proceed home by way of Denver. 

Sanford Dole, the first and only president of the 
Republic of Hawaii, died last week in Honolulu. 
He was an uncle of Wilfred Dole, manager Aloha 
Lumber Co., Aloha. Wilfred Dole returned only 
two weeks ago from a visit with his uncle. 


WINNIPEG, MAN. 


June 21.—Business is quiet, orders having fallen 
off considerably. Stocks at country points have 
been fairly large, and until these move there will 
probably be very little buying done. If a large fall 
trade materializes, considerable buying will have 
to be done in another month or six weeks. There 
probably will be a large fall demand as crop con- 
ditions throughout the West are excellent. Build- 
ing in the large centers of the West still continues 
active, and city dealers are busier than they have 
been for years. 

Secretary Ritter, of the Western Retail Lumber- 
men’s Association, reports that its building and 
plan service department is still very busy, and he 
estimates that business for 1926 will pretty nearly 
double that of a year ago. 

Prices for Coast stock are still very unsteady. 
Shingles continue at $4 and $4.03 for XXX cedar. 
Northern spruce prices are still holding firm, for 
there is a large demand for northern spruce in 
some of the eastern States as well as eastern Can- 
ada. The interior mills of British Columbia report 
a nice volume of business, but claim that there is 
very little profit in it, owing to overproduction. It 
is understood that there was a meeting recently 
held by the Mountain manufacturers to see if some 
thing could be done to curtail production. 

A. W. Jones, of the Rogers Lumber Yards (Ltd.), 
was a business visitor here last week. 

Ted. Meilicke, of E. J. Meilicke & Sons (Ltd.), 
Saskatoon, was in Winnipeg last week. 


SEATTLE, WASH. 


June 19.—Lyle Carpenter, of the Wallace-Ballord 
Lumber Co., was chairman of the weekly meeting 
of lumber wholesalers held on Thursday. Those 
present said that crop conditions, as reported by 
their representatives in various sections of the 
country, were very good, in fact better than they 
had been for several years, and all indications 
pointed to a splendid business after July. 


tussell Bordeaux, manager Mumby Lumber & 
Shingle Co., left Seattle Friday for an eastern busi- 
ness trip. From Spokane he will go to Butte, Bil- 
lings, Jamestown and Aberdeen, 8S. D., thence to 
Minneapolis where, in company with R. S. Camp- 
bell, superintendent of sales for that district, he 
will call upon many dealers. Mr. Bordeaux will 
proceed to Fort Dodge, Iowa, and with the com- 
pany’s representative, Louis E. Muhl, will call 
upon Towa trade. After a short visit in Omaha, 
Mr. Bordeaux will go to Kansas City, where the 
company is represented by the Gunter Lumber Co., 
and acquaint himself with conditions. He expects 
then to go to Wichita, Kan., where, accompanied 
by Edward Parsley, representative, he will call 
upon the trade. Mr. Bordeaux expects to then 
work toward the Coast, visiting dealers and mak 
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The Best Timbers 
The Best Car Materials 
The Best Flooring 


For strength and rot-resist- 
ance no other wood equals 
long leaf pine. 


When you build for perma- 
nence, put. long leaf where 
strength is needed—where 
the wind and weather hits. 


Timbers, flooring, studding, 
joists, rafters, built of long 
leaf pine, are an investment 
for the future. 


In breaking strength, crush- 
ing strength and stiffness, 
Long Leaf Pine surpasses 
all other American woods 
(see U. S. Govt. Agricul- 
tural Bulletin No. 99.) 
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LUMBER CO. 


ELIZABETH, LOUISIANA 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’’ Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir —Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be 
Mills at Granite Falls, 


made from our 
Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - ° « 





Minn, 








to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
Pondosa Pine 


[‘ YOU use BOX SHOCKS or cut 


Delivered 
Prices Engelmann Spruce 
Anywhere. | Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Lro. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 
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yy" and \&%" BEVEL SIDING. 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 
Warren Ross Lumber Co. 


JAMESTOWN, N. Y. 











ing stops at Pueblo, Colorado Spring 
Salt Lake City. He has set no definite time 
back, but expects to fully acquaint himself 
conditions in the fields visited before 
the Coast. 

Mrs. Chas. B. Monday, wife of Charlie 
sales manager of the Mumby 


La., to visit her 
spend some time 
Texas, 

Seattle’s newest industry is the 
ing plant at 380 Nickerson Avenue, the 
Wood Products Co. It will make spruce 
for barrels, butter tubs ete., besides other products. 

Fred T. 


east coast 


daughter, 


with friends in 


the West Coast lumber business in that territory. 
Much of his time was spent around New York City. 


DULUTH, MINN. 


June 21 
of northern pine was a feature of the market dur- 
ing the last ten days Expansion was consequently 
reported in shipments of mixed cars, line yards 
taking lots to round out stocks. Bookings from 
agricultural districts of 


s, Denver and 
to be 
with 
returning to 


Monday, 
Lumber & Shingle 
Co., is leaving this week for a trip to Lake Charles, 
and while there will 
Louisiana and 


re-manufactur- 
Seattle 


heading 


Satterford has just returned from the 
after studying conditions surrounding 


Broadening demand for lower grades 


——_____. 
on hand in larger proportion. 
protest, the buyers are 
sary in many instances. Salesmen for the 
coast mills have been consistent in urging retajj- 
ers to purchase supplies for reserve. The ret; 1ilers, 
however, have not been inclined to respond, with 
a result that today they are caught short. North- 
ern hardwood mills, which have made a heavy cut 
in the winter and spring, have a large amount of 
green stock on hand and a limited volume 
stock; therefore they are not pushing sales, cop. 
vinced that the stock being prepared for market 
will command a higher price later. Demand for 
hardwood is fair, according to wholesalers. Sash 
and door mills in the Minneapolis-St. Paul terrj 
tory are beginning to obtain a substantial business 
which normally would have come earlier in the 
year. Northern white cedarmen are doing a fairly 
good business, although the heavy buying did not 
develop in spring and is due later in the summer, 

sasing his opinion on observations while on 
thousand-mile 
can, of the 
apolis, 


finding compliance 


of dry 


a 
trip through Wisconsin, R. F. Dun- 
Robert Duncan Lumber Co., Minne- 
said that hardwood mills have on hand a 
large amount of green lumber and limited supplies 
of dry lumber. The mills, while they are eager 


for business, are not making any concessions. 





Minnesota and North Da 
kota are of good volume, 


GREEN BAY AND MICHIGAN LUMBER, : 


While there 18 some 
NPCeg. 
Pacifie 








ber Co., 
during the 


demanding rush shipments, 
increased confidence and stimulated business. 
northern pine 
fairly substantial amount of trade which normally 
would have gone 
mills are 
sistent in protecting their stocks. 
buyers are 
mension or certain standard items, 
are scarce, 
addition 


and house building in a- ra ¥. " 
towns was on a more ex- z a, Li D > Chicugo, 1S4 
tensive scale. The market (at), M UNDERWO00'S ofd suing e Vy, A ( 
remains stable, and rea- ; t : Vip 

sonable quotations are (L 8) Md BB} = R. ye Fa Ya 

ai ave en: > . a 

said to have enabled om SHINGLES, LATH, &e. = 

tractors to close up con- PRICE AND YARD, fo 
siderable new construction wast mgr tae } CHICAGO, f DD, hi Tax 

that might otherwise ,,,“umicttscenWeuwaeauen |p cag ht f 8. LIN 

have been held up. The  igpaaag pracn young gerne oops 

market in box lumber has ee 
turned spotty lately. 

Box factories generally SIU é hey (q): Aol s-. /3,,30 
have supplies to carry $ of J 

them through the season, WA o Ow fig a. 12 J4,/7 
and substantial ship- ” _ 
ments of boxes and box UE a a As — ps Ve 
shook are being made to 

buyers at middle West Juni 


points. A Duluth jobber 
got a New York State 
inquiry for a round lot 
of No. 3 and better. 
Other business, some for 
all-rail shipment, was 
claimed to be in prospect. 
Bookings of orders for 


lath have been on a 
broader seale than in 
some time, Chicago figur- 


ing largely in the buying. 
A price of $8.25, Chicago, 
is being made here for 
standard lath. 

Sawmills at Duluth, 
Virginia, Cloquet and In 
ternational Falls are still 
operating full time. All 
companies still have men 
in the woods lifting logs 
at lakes and streams for 
shipment to mills. Tim 
ber operators claim to 
have more nearly cleaned 
up their cut than in sey 
eral seasons, conditions 
having been favorable for 
moving materials to rail 
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This reproduction of an old invoice taken from the files of John | C. Spry, 

well known Chicago lumberman, who in 1847 was connected with S 

Lind, makes it seem as if lumber was given away in those old days, 

especially when the prices listed are compared with present-day quota- 
tions on the same kinds and sizes 





heads and streams. Re 
cent heavy rainfall over northern Minnesota 
proved a boon to some contractors in enabling them 
to float out saw logs and pulpwood. 

George A. Hoene, of the George A. 
Chicago, was a trade 
last week. 

Herbert S. Robb, Duluth representative of the 
Newbegin Lumber Co., reported an inquiry for 
western materials to cover large building contracts. 

The Zenith Box & Lumber Co., Duluth, is operat- 
ing its plant full time on orders for boxes and 
shipping cases from middle West points. 


MINNEAPOLIS, MINN. 


June 21. 
whose 
level, 


Hoene Lum 
visitor in Duluth 


Many 
stocks were 
have come 


retail buyers of northern pine, 
retained at the lowest possible 
into the market and they are 
for recent rains have 
The 
mills, as a result, are obtaining a 
to western pine mills. 
putting into effect a rule 


Northern 
which is con- 
The hurry-up 
demanding large consignments of di- 
some of which 
The mills require that buyers take in 
material which the manufacturers have 


are curtailing production to harmonize 


wholesaler and mill representative, 


Producers, he said, are inclined to believe that 
prices will improve later in the season. 

Leonard J. Wilson, of Moss, Blais & Wilson. 
following a trip to northern Minnesota, said that 
balsam lath will be scarce before the season ends, 
though there is more in pile now than there was 
last year. The general supply of lath is small, 
he said, and demand is increasing. Healthier 
prices were forecast for later in the year. 

Alan A. Rogers, sales manager H. B. Waite Lum- 
ber Co., who has just returned from a business 
trip to the Pacific Northwest and the Inland Em- 
pire, said that most of the millmen with whom 
he talked have decided to shut down July 4 for 
at least three weeks. Cargo shippers informed 
him that prices have strengthened about $1 on 
Atlantic coast schedules. There is some Japanese 
business, but largely at low prices. Inland Em 
pire pine business is fairly satisfactory, with the 
market broadening. Crops are looking good in 
most of the Northwest States, Mr. Rogers said, 


basing his statement on observations on his return 


trip through Montana and North Dakota. Some 


parts of North Dakota, however, needed additional 
moisture, 


The lumbet producers in the Pacific Northwest 
with de- 
Minneapolis 


who has just 


mands, according to J. H. McArthur, 
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returned from a western trip. The millmen in 
the West are inclined to believe that the price 
situation will improve soon. 


MILWAUKEE, WIS. 


June 22.—A weakening tendency in both soft- 
woods and hardwoods is apparent, and the trade 
js not very willing to purchase much lumber for 
future use. Buyers are in the market every day 
taking as much lumber as they have heretofore. 
The peak of the season is being passed right now, 
according to some of the local men, who look for 
a lull of a few weeks starting about July 1. Most 
eontracts for construction work have been made 
already, and in many quarters it is not expected 
that there will be as much started as there was 
earlier. An encouraging feature is that while city 
puilding permits do not show much of an increase 
over last year, there is a great deal of suburban 
puilding. ‘The building industry received somewhat 
of a blow when the Wisconsin supreme court held 
that Milwaukee could not regulate building heights 
in the city and that it would have to abide by the 
present building height law of 125 feet set by the 
State legislature. It is known that there were at 
least three buildings being planned for the down- 
town section if the city had won the case. There 
has been a report that although the sash, door and 
millwork factories are very busy and going through 
one of the best seasons in their history, they will 
be affected to no small extent by the decision in 
regard to the building heights law. 


SHREVEPORT, LA. 


June 21.—Saturday was “Emancipation Day.” 
Most enterprises of this section that depend largely 
upon colored labor are at a standstill. The little 
sawmills were all closed down for the day, and 
some of them began the shutdown about the middle 
of the week, as the men began to lay off. The cele- 
prations will have some effect on the output of 
lumber, but shipments are coming out steadily. 
Orders have not been coming as easily this week 
and prices have been somewhat low. They seem to 
have just about struck bottom, and many expect 
that there will be an upward trend inside of a few 
weeks. There is a feeling that the market has 
shown great resistive powers to the general down- 
ward tendency that began last March. Only a 
little extra demand will suffice to bring supply and 
demand into balance. Weather has been fine, there 
is a good supply of labor and wage levels are 
steady. There are plenty of cars. The wholesalers 
are fighting shy of transit cars, as most of them 
have found that they were making about 47% cents 
a thousand, which will hardly pay for demurrage 
and postage. 


ATLANTA, GA. 


June 21.—Pine production at Georgia mills is 
comparatively heavy, and though fair orders are 
being booked, especially for items in the building 
list, business is not as large as had been expected. 
Wholesalers report improvement, but say prices 
are still too low to assure satisfactory profits. 
They are, however, buying on a fairly good basis. 
Recent heavy rains have interfered with produc- 
tion, but mills had accumulated logs ahead. As a 
whole, weather conditions are favorable. Shipments 
are good, about equal to the output. As a whole, 
prices are weak, but a few items have been recently 
showing a stronger tendency, and there is less 
price cutting being done by the smaller mills. 

The roofer market has shown decided improve- 
ment and prices are stronger, though the $19 to 
$20 levels still prevail. Very few mills are ac- 
cepting less for 6-inch roofers, and some larger 
mills are asking, and getting, up to $19.50 and 
$20.50 where they are able to promise immediate 
delivery. The primary call is from southeastern 
yards, with Florida retailers buying on a better 
basis than in several weeks, and the call steadily 
improving in the North and middle West. Most of 
the mills in this section are operating at capacity 
and receiving a volume of inquiries for summer 
business that promises steady activity for the next 
two or three months. Wholesalers report an espe- 
cially good call for roofers, and they are buying on 
the best basis in months. 

Pine flooring, partition and ceiling are in better 
call and prices show an advancing tendency, a few 
grades and sizes having increased $1 to $1.50 the 
last ten days, though as a whole prices are about 
the same. Further increases of $1 to $2, however, 
are looked for by mid-July. The industrial call for 
Pine is particularly good, and has been for several 
weeks. Inquiry promises steady call through the 
summer due to the large amount of factory con- 
struction going. on in the Southeast. Railroads in 
this section are leading buyers, and are active in 
the market for building items and car material, the 
latter showing a tendency to advance. Timbers 
continue in fair call. 

Southeastern yard sales are particularly heavy. 
Dimension is improving steadily, and with stocks 
of shortleaf framing now lower than in some weeks, 


yards are buying this item again on an active basis. 
Prices are about the same. Boards and shiplap 
are in fairly good call with prices increasing. 

Cc. H. Dudley, sr., general manager Phoenix Plan- 
ing Mill Co., Atlanta, and Jesse Adams, also of 
this company, and C. H. Dudley, jr., and Paul Pat- 
ton, of the Dudley Lumber Co., wholesale dealers, 
returned last week from a successful fishing trip 
at St. Simon’s Island, near Savannah, Ga. 

A cargo of hardwood, cypress and pine compris- 
ing nearly 1,500,000 feet was recently shipped to 
Boston from Apalachicola, Fla., by the Cypress 
Lumber Co., of that place, according to F. R. 
Moseley, president of the company. It was one 
of the largest shipments of the kind from the South- 
east in some months. 

The Tilton Lumber Co., of Apalachicola, Fla., re- 
cently added considerable new logging equipment 
and has started operating on an increased scale. 
The mill was recently taken over by E. H. Scott, 
identified with the hardwood business at Memphis 
for some years. Equipment for river transporta- 
tion has also been added. 

The Atlanta Sash & Door Co., of Atlanta, Ga., a 
new company formed recently, is preparing to start 
production at the plant that is being established 
here. The factory will operate as an assembly 
plant principally. Stock is largely owned by an 
Atlanta millwork group, including the Pattillo 
Lumber Co., Randall Bros. and others. 

The Southern Lumber & Timber Co., of Hawkins- 
ville, Ga., expects to shortly start rebuilding the 
plant at that place destroyed recently by fire. D. E. 
Duggan, whose sawmill was also destroyed in the 
same fire, stated he will rebuild. Total loss 
amounted to about $75,000. The fire destroyed 
about 1,000,000 feet of lumber. Both companies 
are reported to have carried good insurance. 

The American Forest Products Co., of New York 
City, has announced plans for the establishment of 
a large plant for the creosoting of lumber and 
timber at Brunswick, Ga. A site for the plant has 
already been secured. 

A new $60,000 plant including dry kilns, storage 
sheds and warehouse, and a planer is being estab- 
lished at Columbus, Ga., by the Electric City Lum- 
ber Co., which has already purchased $15,000 
worth of machinery. 


LAKE CHARLES, LA. 


June 21.—Manufacturing and logging conditions 
have greatly improved in this territory, but there 
has been no increase in activities, as the southern 
pine market is not especially active. Demand from 
most sections of the country is fairly active. That 
from the North is a little better, but there is very 
little buying in Florida. Neighboring States are 
enjoying a strong building boom. Upper grades 
remain slightly weak, at least weaker than they 
were earlier in the year, but demand for common 
stocks is good. Timbers are still in strong call. 
The export market is fairly active but there is very 
little call for railroad stocks. Shipments have in- 
creased, and there continues to be a steady decline 
in mill stocks, for output is below normal. Prices 
are being well maintained by the mills though 
buyers are trying to bear the market. Excellent 
weather has greatly improved crop conditions so 
that there should be an increase in demand from 
rural communities later in the summer. 


JACKSONVILLE, FLA. 


June 21.—From all indications, there has been 
a betterment in bookings by mills and wholesalers 
during the last week. However, cypress and hard- 
woods have received by far the most attention. 
Pine is still very sluggish, and there is no indica- 
tion that the yards will be buying in any great 
quantity for some time. Further, it can not be 
expected that Florida yards will do a great amount 
of business during summer. Southern Florida 
yards have outstanding paper coming due every 
day and collections very light, so find it best to 
stay away from buying as much as _ possible. 
Though some of them are in need of fill-in stock, 
they are getting it from their neighbors. Of 
course, some orders have been placed by the yards, 
but they have been mostly for cypress and hard- 
woods. Some of the millwork plants have been in 
the market of late, but they are shopping to the 
limit. Manufacturers and wholesalers have not 
found it profitable to keep salesmen in the terri- 
tory and are working them elsewhere. ‘Territories 
other than Florida seem to be doing about a nor- 
mal business but are taking advantage of the over- 
stocked condition of the mills and are getting 
prices down to a point very seldom before reached 
in this section. Cypress, pine and southern hard- 
wood prices continue weak. While the larger mills 
are making every effort to keep their lists intact, 
the smaller mills are accepting business at dollars 
under their lists, and the large mills are therefore 
suffering for business that they ordinarily get. To 
say the least, there is a wide variation in prices. 

Curtailed production schedules are being urged 
upon manufacturers, and the pine and hardwood 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
Drop Siding 


SHORT im 


Clapboards in Straight Cars 
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ALSO GENERAL YARD STOCK 


John D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 
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Pondosa 
_ Pine 
Dry Selects 


General Offices and Mills: 


Shipments via N. P. ‘ 
and Milwaukee Rys. 4 Missoula, Mont. 


















Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
43! So. Dearborn St., Chicago, Ill. 
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West Coast 
HEMLOCK 


x4 


The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No.1 and No. 2 
Common, S458, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of |6’and 18 
stock. 


Pacific States 


TWasw” Lumber Co. 


REPRESENTATIVES : 


. B. Mervin. 518 Peoples Gos Bidg., Chicago, Ill. 
W.S P.O. Box 288. Rockford, lil. 
m —, 833 McK sighs Bidg , Minneapolis, Minn. 
amesA Harrison, P.O. Box 745, Sioux Falls, S 
oseph Lean, P.O. Box 744, Omaha, Netsenake 
rank Probst, P O. Box, 1187, Fargo, No. Dakota 
. G. Valentine, P. O. Box, 171, Denver, Colorado 
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OldGrowthDouglasFir 


Finish—Mouldings 
Casing and Base 


Our products are made from the best lumber 
we can buy from the best Fir mills. All lumber 
is carefully dried and milled at our plant under 
the supervision of experienced millmen. Order 
straight cars of above items; or mixed with 





Jambs, Sills, Stepping, 
Vv. G. Flooring 
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_ssatueatisr™ SAN FRANCISCO 
When You Think Lumber 

THINK HANSEN -NIEDER” * 
Quotations wired same day _ 


inquiry received. evr ssi” 


HANSEN-NIE DER 
LUMBER Co,,[INC. 





1029 HenryBldg:, SEATTLE 








Logging Ralph C Bryant 


Have you a problem to solve in logging, log 

transportation or harvesting tan bark an 

turpentine economically? A aging” will 

tell you how. An invaluable reference book 

oro yee timber owners, 
$4.50, postpaid, 


Prec Lumberman “* $5; Desbom Se 
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mills are reducing their output, as they have 
about used up all their storage space. 
manufacturers are more fortunate in getting out 
side business. Their competition comes mostly from 
the Gulf States, and is much easier to meet, owing 
to freight rates being about equal. Further, their 
capacity for holding stock is much greater. Storage 
space is hardly given consideration by pine mills. 
The weather has been excellent of late, and the 
mills are more than pleasing the trade. Railroad 
conditions are excellent. 

The Crane-Haynes Co., recently organized at 
Hawkinsville, Ga., announces that it will take over 
the plant formerly operated by the Miller Lumber 
(o., bankrupt. The Hawkinsville mill will be thor- 
oughly overhauled and put in operation at once. 
The plant is equipped with dry kilns and a planing 
mill. 

Work has been begun on the removal of the 
Franklin Planing Mill from Sparta, Ga., to Colum 
bus, Ga., where the owners have recently bought a 
large tract of timber on the upper Chattahoochee 
River, sufficient for a ten years’ run. Mr. Franklin 
will be in charge of the operation, which will be 
more extensive than that on the old site. 

The A. C,. Alexander Lumber Co., now operating 
several sawmills at Taylor, Ga., is erecting a plan 


just 
The cypress 


ing mill at Rupert. M. Hl. Greene is secretary and 
manager and will have full charge. The A. C, 
Alexander Lumber Co.'s operations are in the vi- 


ecinity of Columbus, Ga., where 
tions have been started of late. 

Rh. F. Hamilton, western sales manager, and C. L. 
Reynolds, technical representative, of the Pacific 
Lumber Co., San Francisco and Seotia, Calif., left 
Jacksonville Friday night headed for headquarters 
after several weeks spent 
the gospel of redwood. 

Guy Stoms, of the J. A. MeDonald Co., Miami, 
was a visitor to Jacksonville recently on matters 
pertaining to the Florida Lumber & Millwork Asso- 
ciation, of which he is vice president. While in 
town Mr. Stoms conferred with President Haynes 
R. Mahoney. 

W. L. Terrell, of Terrell Chiasson 
accompanied by V. If. Rentrop, well known south 
eastern lumber salesman, made a short trip down 
the Florida east coast during the week, 


BOGALUSA, LA. 


June 21.—The summer 
Louisiana State University 
reforested lands of the Great Southern Lumber 
Co., here, last Wednesday. Fifteen stu 
dents have registered but the number is expected 
to be doubled within a few days. 

Hl. G. Mitehell, a graduate of Michigan Univer- 
sity and at present employed by the Great South 
ern Lumber Co., has been named by Director R. 8. 
Wilson, of Mississippi A. & M. College, as exten 


several new opera- 


in this State spreading 


Lumber Co., 


school of forestry of 


to be conducted on the 


opened 


sion forester under the Clarke-MeNary Act and 
will report July 1.) His headquarters will be at 
A. & M. College and his main duties will be to 


work with county agents in encouraging 
sisting farmers and lumbermen in 
developing woodlands. 

Work on the new laboratory of the Bogalusa 
Paper Co., which when completed will represent 
an investment of $250,000, is progressing nicely. 

J. K. Johuson, chief forester of the Great South 
ern Lumber Co., left last week for his 
Which he will spend in Florida. 


NORFOLK, VA. 


There has been no improvement in de 
North Carolina pine, and a considerable 


and as 
preserving and 


vacation 


June 21. 
mand for 


number of small mills have closed down, for they 
could not sell their product at prevailing prices 


and escape a loss. Most of the 
slowed up production. 


larger mills have 
More lumber is being made 
than is being sold. Retail yards are moving out 
quite a bit of lumber but are able to keep from 
buying in any quantity, due to stock being offered 
at rather low prices right along. 


There has been very little demand for 4/4 edge 
No. 2 and better, either band sawn or circular 
sawn. Small mills are offering lots of stock, and 


buying is only at bargain prices. 
covering only orders in hand, 
cars hard to move at a profit. Edge 4/4 No. 3 has 
been quiet, as southern planing mills are well coy 
ered. No. 2 and better 4/4 stock widths have 
been quiet. Yards are stocked up and the prices do 
not enter into the situation. Prices are holding 
up well, as unsold surplus stock has not grown to 
large proportions. No. 3 4/4 stock widths are not 
moving so well, but can be sold if mills will offer 
bargain prices. Edge 5/4 and thicker, No. 2 and 
better, also stock widths, have been very quiet. 
There has been a very good sale for 4/4 No. 2 and 
better and No. 3 stock widths, dressed, and mills 
are getting good prices for these items in small 
lots. 

Few sales of 4/4 edge No. 1 box have been made 
during the week, either in kiln dried or air dried. 
Local box makers are buying but little, and are in- 


Wholesalers are 
having found transit 


terested only in air dried edge box when bright anq 
of good average width. Prices have hit bottom, 
No. 1 4/4 stock box, rough and dressed, has beep 
in better demand both in kiln dried and air drieg. 
although in air dried only 6- and 8-inch are actiye. 
Inquiries for dressed box have been more numerous, 
No. 2 edge box, 4/4, continues very quiet, and the 
price is not the cause of the light buying. No. 2 
4/4 stock box has been a little quiet after a short 
period of activity. Mills are not burdened with 
this stock and should be able to maintain prices 
without difficulty. Stock box, 5/4 and 6/4, is being 
inquired for more freely. This stock is limited jp 
supply. Box bark strips, 4/4, have been rather 
quiet, but no further change in price has beep 
noted. Large sales of Nos. 2 and 3 common gum 
and poplar have been made at good prices. 

Demand for flooring, thin ceiling, partition ete. 
has not been as good as during the week previous, 
Prices are holding up well. Many mills are gold 
up on 2%-inch face No. 2 and better and No, 3 
flooring, and naturally prices on these items are 
very strong. Kiln dried roofers have been moving 
rather slowly but the price remains steady, and the 
same condition obtains in air dried stock. Lath 
continue to move very slowly. Dressed framing ig 
moving fairly well in mixed carlots. 


MACON, GA. 


June 21. A general 


improvement in the roofer 
market was observed here at the opening of this 
week, prices being steady at $19 and $20. Most 


mills reported that orders were plentiful 
ness originating in the East. Mills are operating 
to capacity, with slight interruptions in some cases 
due to heavy storms. Manufacturers are much en 
couraged over the outlook for the summer, and 
many of them express the opinion that there will 
be a revival of business in Florida by Oct. 1. 

Longleaf manufacturers report that production 
has been normal, all mills running to eapacity, the 
movement being about equal to the output. Prices 
are as they have been. 


BEAUMONT, TEX. 


June 21.--With more orders and inquiries com- 
ing in from northern and eastern consuming cen- 
ters, buying is now well under way and has re- 
sulted in an improved tone in the southern pine 
market. Particularly noticeable is a _ general 
strengthening in the lower grades, particularly in 
l-inch No. 3 stock. This is always looked upon by 
sales departments as a favorable sign as, when 
lower grades advance, uppers go higher also. The 
shed stock situation is good and the export demand 
is holding up well. Timbers continue in 
demand and at firm prices. 

The hardwood market is also showing signs of 
an upward trend, after several weeks of stagnation. 
Sales are increasing and inquiries are more nu 
merous than since the first of the year. The fea- 
ture of the market is sap gum, which is in strong 
demand, showing that the furniture manufacturers 
are getting into the market for the first time in 
several months. 


HOUSTON, TEXAS. 


June 21. 


, the busi- 


strong 


Low 


grade southern pine is selling 
moderately well, but upper grades are moving 
slowly. Export business continues fair, but not 
quite up to last week’s volume. Railroad and in- 


dustrial items are in fair demand. Production is 
unchanged. Shingles and lath have weakened 
somewhat, but the lath market has strengthened. 

The Tite-Lock Shingle Manufacturing Co., with 
general offices in Springfield, DL, recently opened a 
Ifouston office under the management of John Lutz. 


WARREN, ARK. 


June 21.—Demand for Arkansas soft pine this 
week has been somewhat larger and the market 
is stronger than it has been for some time. De- 
mand is hardly sufficient to cause any advances, 
but makes the entire list more firm, with a slight 
tendency to advance on items that are scarce. 
s&kbetter flooring, which has been weak, is slightly 
improved, there being a better demand not only for 
mixed cars but for straight. Items of No. 2 com 
mon boards are firmer and the few concessions 
made by some mills have been withdrawn. Finish 
and finish products are in good demand at firmer 
prices. Inquiries are being received in good volume 
from the dealers, both for mixed and straight cars 
Most business is in mixed cars. Dealers are still 
requesting prompt shipment, and the mills that are 
shipping orders out promptly are getting a nice 
volume of business. Industrial business is slightly 
better, with more buyers in the market. Car 
material, particularly siding, is quiet and prices 
are weak. Production was slightly lower than 
during the preceding weeks, some mills being dow? 
June 19, Bmancipation Day. New business was 
ahead of both production and shipments, shipments 
being in excess of production by a good margin. 
further reducing stocks. Labor is 


plentiful eR 
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pecially for this time of year. Small mill produc- 
tion is lower than for some time, a number of the 
small mills cutting out in this vicinity. 

The Southern Lumber Co. ball team has played 
four games away from home this week, winning 
pan from Morrilton, Ark., and splitting a double 
header with Natchez, Miss. 

0. O. Axley, manager Southern Lumber Co., has 
just returned from a few weeks’ rest and recrea- 
tion at Ilot Springs, Ark. 

L. G. Hampton, president Warren Stave & Lum- 
er Co., is spending a few days with his family, 
who are in Hot Springs for the summer. 


LAUREL, MISS. 


June 21.—Demand for southern pine during the 
last week has been well sustained. Local mills 
report orders received about equal to production 
and shipments. Prices show practically no change, 
either in the domestic or export market. Stocks of 
9 god many items of yard stock, owing to heavy 
shipments, are not now in shipping shape, notwith- 
standing the good drying weather which prevails. 
There continues to be a somewhat better demand 
for upper grades, especially in finish and flooring. 
A number of export sales have been made by the 
jocal mills for shipments to the West Indies, South 
America and South Africa. However, the volume 
hooked, while fairly large, does not represent a good 
movement of export stock. The European market 
continues quiet, although some small sales are 
ping made daily. Exporters believe that the 
trade is shaping up for considerably more activity 
during the late summer and early fall. 

Martin Kuntz, of the Peter Kuntz Co., Dayton, 
Ohio, was here last week calling on the mills. 


BROOKHAVEN, MISS. 


June 21.—Orders for last week showed consid- 
erable pick-up over the previous week, but prices 
on some items were weaker. An encouraging fea- 
ture about construction activity is that in Texas 
contracts awarded the gain for May of this year, 
over April of this year, amounts to 59 percent, and 
the gain over May of last year amounts to 129 per- 
cent. Texas alone last year consumed 15.3 percent 
of the entire production of Southern Pine Associa- 
tion mills. The heavy increase for Texas means 
that the Texas and Louisiana mills will keep pretty 
usy with their home markets. On account of 
freight differentials, the Mississippi mills can not 


reach Texas and mills west of the river will have 
this field practically to themselves. But Florida 
mills have had to seek outside markets, Florida and 
Georgia’ now having to dispose of their product 
further up the Atlantic seaboard, and as a conse- 
quence their prices have become very low, dragging 
down boards and shiplap manufactured in this ter- 
ritory. 


Flooring items seem to be moving in fair volume, 
with prices almost stationary. Some items of ceil- 

g have advanced, while partition remains weak. 
Drop siding is holding its own. Finish items are 
merely dragging. No. 2 boards are still very weak, 
and No. 3 boards appear weaker than they have 
been, though stocks of neither are heavy. Lath 
have declined and No. 1 are pretty freely offered at 


$5, mill, and No. 2 at $4.10 to $4.2 Moldings, 
due to West Coast competition, have ceased to be 
profitable unless they can be manufactured from 
edgings that would otherwise go to the burner. 
Longleaf dimension items are still very strong, 
while shortleaf items remain rather weak. Stocks 
of No. 3 dimension were practically absorbed by 
sales last week. Longleaf timbers are in good de- 
mand, while shortleaf timbers are struggling along 


with prices inclined slightly downward. 

The hardwood manufacturers are still holding to 
their determination to curtail, and market condi- 
tions seem to be getting a little better. 


TUSCALOOSA, ALA. 


June 21.—During the last two or three weeks, 
some southern pine manufacturers and wholesalers 
decided that a seasonal decline in prices was due 


for the latter part of June and for July, and al- 
lowed some concessions in price. Now most of 


them see that these concessions were not necessary 
and must come out of profits. It is now believed 
that southern pine will hold firm until fall buying 
begins and most dealers doubt whether there will 
be any summer depression this year. 


The hardwood market is marking time, with 
Some stock being moved. Manufacturers say that 


regardless of price quoted, some other mill is will- 
ing to quote a lower price. Wholesalers report 
that they can buy stock at less than cost of pro- 
duction and can make a profit by making low quo- 
tations. 


: There are no settled values and quota- 
tions may be abnormally high or ridiculously low 
on the same item from neighboring mills. There 


is just enough stock at low prices to hold the mar- 
ket down to a low level. Some producers have 
curtailed production, and feel that they must get 
4 reasonable price for their stock or hold it. 


KANSAS CITY, MO. 


June 22.—After a promising increase earlier in 
the month, demand got a little setback last week. 
In most lines it was duller, though fir demand took 
a little spurt at prices which, however, were not 
wholly satisfactory. In the main, the price situ- 
ation remains just as it was around the first of 
the month. Country yards are putting out a little 
more inquiry, and apparently fall business in the 
agricultural districts is going to be good. City 
demand, both local and in the middle West, shows 
no increase and sales managers here are not look- 
ing for much change, if any, in the next two 
months. The freight car shortage predicted by car 
service officials a month ago has not begun to ma- 
terialize, and is not expected to amount to much, 
since the railroads have begun to move equipment 
into the country on a larger scale than was ex- 


pected. 
PITTSBURGH, PA. 


22.—Wholesale lumber 
report a better tone to business with retail yards 
as well as industrials. One of the outstanding 
features is the desire for quick shipment. House 
building is continuing surprisingly well, although 
speculative building in the large centers is not so 
active. Dealers expect an unusually good volume 
of business for July and August on account of the 
fact that the usual early spring buying was re- 
tarded by bad weather. The present volume of 
business is expected to be pretty well maintained 
the rest of the summer. Price conditions gener- 
ally are variable and unsatisfactory. Idaho and 
Pondosa pines are not very active, and price con- 
cessions of $1 to $3 are reported on Nos. 1, 2 and 
% common. California white and sugar pines con- 
tinue in about the position they have occupied for 


June dealers generally 


several weeks. Fir, western hemlock, spruce and 
cedar are active in some items, especially 6-inch 


clear. Southern pine prices appear to have become 
pretty well stabilized again. Hardwoods, particu- 
larly in the lower grades, continue in fair demand, 
poplar and chestnut being in good call, with oak 
quiet. Some wholesalers who specialize in hard- 
woods report a quieter tendency in the last week. 
Southern hardwoods are showing large price varia- 
tions. 

sruce Hfill, of the E. M. Tiill Lumber Co., who 
has been confined to his home for a couple of weeks 
by a reaction following an attack of influenza this 
spring, has been ordered by his physicians to con- 
tinue to remain indoors. 


VANCOUVER, B. C. 


June 19.—Arranging to give their crews the op- 
portunity to join in the four-day international cele- 
bration of Dominion Day, July 1, and the Ameri- 
ean national day, July Fourth, many logging camps 
closing down the last few days of June, and 
in some instances will stay closed for two weeks. 
Vancouver has made the joint celebration of the 
two national anniversaries an institution. Lumber 
mills on both sides of the line are in many 
closing down for the holidays, though not 
long a period as are the logging camps. 

“Roumania and the United States 
Columbia’s chief competitors in the lumber trade 
of the Argentine,” said A. A. Peterson, a business 
man of Buenos Aires, who has been here this week. 
Ile states that Douglas fir is not yet well known 
in the Argentine, and thinks that the market is 
capable of development. Suilding is active in 
Suenos Aires at present, and conditions generally 
are favorable to trade extension between British 
Columbia and the east coast of the southern conti- 
nent. 

Purchase of a fireboat by the Vancouver harbor 
commissioners for protection of mills and wharves 
on the waterfront has been announced. ‘The vessel, 
built in 1919 by the British Admiralty, is one of a 


are 


eases 
for as 


are British 


class known as Kescue type. It is being sent 
from England after being fitted with two duplex 


capable of delivering 1500 
monitors located on the 


steam fire pumps each 
gallons a minute to two 


deck. These monitors will throw jets 150 feet ver- 
tically and 300 feet at an angle of 45 degrees. 


Lumber production on the lower Fraser River 
for the last three years is given by the New West- 
minster Harbor Commissioners in their annual re- 
port as follows 1923, 290,000,000 board feet; 
1924, 322,086,000 board fee t, and 1925, 417,952,000 
board feet. Of this amount, 171,000,000 feet was 
exported on deep-sea vessels in 1925, and in 1924, 
the export total was 120,000,000 feet. 

Harry Day, well known lumberman of Vancouver 
and Harrison Mills, has been missing for several 
days after drawing in cash $1,000 from his bank, 
ostensibly to go to Harrison and pay his men. 
Nothing has been seen of the missing millman, 
whose financial and personal affairs are in good 
standing and offer no clue to his disappearance. 
Fears of foul play are entertained by his friends, 
and every effort has been made to discover him, 


(Concluded on page 86) 
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Sumpter Valley 


P} 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. 


s 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


301-338 Northwestern 
Bank Building, 


Portland, Oregon 








Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
YMOND, WASH. 
ee Sales Ome. PORTLAND. ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 

















Douglas Fir 


— SALES AGENTS — 
Griswold-Grier Lumber Company 


Evergreen Lumber Company 
Surfaced 
Small 
Timbers 
Plank 


Long 
Joist 
Long 
Dimension 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bidg., PORTLAND, ORE. 
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Sitka Spruce 


We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 
OUR SPECIALTY IS SHOP 


65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK 


LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 


Mill at Reedsport, Ore., (on Winchester Bay) 
MEMBER WEST COAST LUMBERMEN’S ASSN 
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Mixed Carloads 


California White and Sugar 
Pine and White Fir Lumber 
in with Doors, Frames, Mould- 
ings and Veneers. 


Retailers are overlooking an op- 
portunity by not sending us a 
list of requirements in items 
shown above. Let us show you 
how much we can save you. 


Specials This Week 
Extremely Low Prices— 
Window and Door Frames 


Fir Garage Doors 
White Pine Dimension 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CoO. 


Sales Oftice: 
360 North Telephone 


Michigan Ave. CHICAGO State 2281 


Sales Representatives for Central States 
Hedlund Lumber & Mfg. Co., Spokane 








OUR 
Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg.,. KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 








Manufacturers of Fir Long Dimension 


Have you a car or more any size or 
combination 2x6 to 2x12-22’-24’-26’ you 
desire to move? Ship us at transfer for 
R/C. We will sell at best market price, 
assortment considered. Carry a/c, ad- 
vance 80% estimated net invoice. Bal- 
ance on arrival less $1 per M for our 
service, 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 

















Lum : 
HUTCHINS Storage Zs. | Dovels Fi, 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUE ISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pallman 8020 (No Toll) | ORDERS SOLICITED 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for fi 
moulding, lumber bills, car freights, car a hi 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 832 and 48-inch widths and various other valuable 
yg Pg Ng price postpaid, bound 
eather, 50. SAD UMBERMAN, , 
Dearborn 8t., Chicago, Ill. » = % 
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Among Illinois retailers visiting the city last 
week was Mr. Hager, sr., of Lageschutte & Hager, 
sarrington, III, 


DD. G. Shelby, sales manager of the Clark & Boice 
Lumber Co., Dallas, Tex., was a business caller 
in Chicago last week. 


(. V. Gough, of the Gough Lumber Co., prom- 
inent retail concern of Akron, Ohio, was in the 
city last week on business. 


Fred Kozak, of the Charles L. Baxter Lumber 
Co., left this week for Los Angeles to spend a 
three weeks’ vacation with his mother. 


Fred Cutler, of Buoy & Cutler, Portland (Ore.) 
commission firm, has been spending several days 
at Highland Park, Ill, with his father who is ill. 


M. J. Fox, of Von Platen-Fox Co., Iron Moun- 
tain, Mich., was in the city this week conferring 
with George S. Cortis, manager of the company’s 
local office, 


H. L. Lowry, of the Lowry Lumber Co., Kansas 
City, Mo., wholesaler of southern pine specialty 
stock, was a Chicago visitor this week. Mr. Lowry 
was calling on the trade. 


T. D. Higgins, manager of the Chicago office of 
Turner-Farber-Love Co., Memphis, Tenn., spent the 
greater part of the week in Indiana calling on in- 
dustrial consumers of hardwoods. 


(. L. Gray, of the C. L. Gray Lumber Co., Meri- 
dian, Miss., was in the city this week calling on 
the Vanlandingham-Cook Lumber Co. He plans 
to remain here until after the Fourth. 


Max L. Pease, of the Galloway-Pease Lumber Co., 
returned Tuesday from Toronto, Ont., where he 
was called to attend the funeral of a brother-in- 
law who passed away about ten days ago. 


Rowland S. Utley, vice president of the Steven 
& Utley Lumber Co., Eau Claire, Wis., was among 
the northern lumbermen who were in the local 
market on business during the last week. 


D. C. Johnson, of the Tendal Lumber Co., Tendal, 
La., stopped off in Chicago this week to visit with 
A. H. Ruth, manager of the Chicago office, on his 
way to Wausau, Wis., and other northern points. 


Clyde Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., left the fore part of 
the week on an eastern business trip which will 
include stops at Cleveland, Detroit, and Pitts- 
burgh. 


R. M. Morriss, vice president of the Thomas E. 
Coale Lumber Co., and manager of its Chicago 
office, spent several days of this week in Philadel- 
phia conferring with officials at company head- 
quarters, 


KE. L. Carpenter, president of Shevlin-Carpenter 
& Clarke Co., Minneapolis, Minn., was among the 
prominent lumbermen visiting the local market this 
week. Mr. Carpenter was looking after business 
interests. 


R. C. Clark, manager of the Chicago office of the 
Tremont Lumber Co., and the Trinity County Lum- 
ber Co., attended one of the regular meetings of 
the DeKalb County Lumbermen’s Club, at DeKalb, 
Ill., last week, 


H. W. Maffett, of Appleton, Wis., has accepted 
a position as sales representative of the Thunder 
Lake Lumber Co., Rhinelander, Wis., and is now 
calling on the trade in southern Wisconsin and 
northern Illinois. 


Fred Mueller, formerly assistant to L. J. Mar- 
shall in the local office of the Exchange Sawmills 
Sales Co., has accepted a position as assistant 
to the manager of the industrial department of 
the Hilgard Lumber Co. 


J. P. Carroll, sales representative of the Inter- 
national Lumber Co., of International Falls, Minn., 
who has been spending the last ten days in Duluth 
calling on the consuming trade, says that business 
is very active in that market. 


E. A. Smith, of the Smith Lumber Co., Red Bay, 
Ala., was a business caller in the city this week. 
Mr. Smith spent some time conferring with the 
Nat F. Wolfe Lumber Co., on local business pros- 
pects before going on to Detroit. 


W. F. Ingham, of the Ingham Lumber Co., Kan- 
sas City, Mo., was in Chicago this week calling 
on the John H. Shook Lumber Co., his local rep- 
resentative. Mr. Ingham was on his way East, 
his eventual destination being Buffalo, N. Y. 


R. G. Swartz, of the Sessions-Swartz Lumber 
Co., Macon, Ga., was in the city this week calling 


on some of his friends in the trade. Mr. Swart, 
had been looking over conditions in Clevelang 
Detroit, and Indianapolis before coming here, 


The V. J. Euler Lumber Co., Chicago, dealer jp 
northern hardwoods, has moved from 536 Belmont 
Avenue to 360 North Michigan Avenue. In mak. 
ing this move, Mr. Euler says that he hopes jt 
will enable him to give better service to both hig 
customers and mill connections. 


E. P. Ivory, of the Sugar Pine Sales Co., spent 
several days in Chicago this week in the interests 
of his company. Mr. Ivory is doing a little mig 
sionary work among industrial consumers of lun. 
ber, seeking to interest them in the merits of sugar 
pine. 


Harry G. Uhl, secretary of the Central Commit. 
tee on Lumber Standards and associated with the 
National Lumber Manufacturers’ Association, was 
in the city this week attending an important rate 
hearing in which the interests of lumbermen were 
involved. 


J. FE. Walsh, sales manager of James FE. Stark & 
Co. (Ine.), Memphis, Tenn., arrived in Chicago 
this week after visiting Detroit, Buffalo and Grand 
Rapids, and is spending several days here talking 
over the business outlook with W. H. Gleason, man- 
ager of the Chicago office. 


Frank R. Retter, Ohio representative of the In- 
ternational Lumber Co., International Falls, Minn, 
who recently underwent a serious operation, is re- 
ported to be making a rapid recovery and should 
be back at his desk in the Sweatland Building, 
Cleveland, in another three weeks. 


BP. E. Heineman, treasurer and sales manager of 
the Heineman Lumber Co., Merrill, Wis., was a 
business visitor in the city last week. In discussing 
market conditions with some of his local friends, 
he said that the company’s mill was active and 
finding a good market for its output. 


Frank Adams, sales manager of the Pacific Lum- 
ber Co. of Illinois, and family left this week for 
California where Mr. Adams will spend about three 
weeks visiting the offices of the Pacific Lumber Co., 
at San Francisco, and its mill at Scotia, Calif. His 
family will remain for a longer vacation. 


O. H. Paddock, who has been connected with 
the local office of the International Lumber Co., 
for nearly a year, has gone to the mill at Inter- 
national Falls, Minn., where he will spend about 
three months further familiarizing himself with 
the manner in which this mill’s output is manu- 
factured, 


H. W. Sinnock, manager of the Redwood Sales 
Co., of San Francisco, Calif., stopped off in Chicago 
several days this week to look over business con- 
ditions and attend to other matters. Mr. Sinnock 
is making an extended trip for the purpose of call- 
ing on all of the company’s connections. He went 
on East from here. 


L. A. Schroeder, manager of the railroad and 
car material department of the Chicago office of 
the Thomas E. Coale Lumber Co., Philadelphia, 
Pa., left last Friday for the Pacific coast where 
he will spend a couple of weeks looking over mill 
conditions and conferring with J. C. Morris, west- 
ern representative of the company. 


E. O. Eddins, sales manager of the Allison Lum- 
ber Co., Bellamy, Ala., manufacturer of southern 
pine and hardwoods, was in the city this week call- 
ing on his local representative, the P. E. O'Neil 
Lumber Co., and getting a line of business pros- 
pects in this territory. Mr. Eddins had come from 
Detroit where he found business active. 


Cc. R. Johnson, president of the Union Lumber 
Co., San Francisco, Calif., was in the city last 
week conferring with Harold A. Knapp, who has 
charge of company sales in this section. Mr. 
Johnson went North from here, making a swing 
through Wisconsin and Michigan and then returned 
to Chicago for a further visit in this territory. 


F. M. Hariley, of the Ives-Hartley Lumber Co., 
Baldwin City, Kan., and president of the South- 
western Lumbermen’s Association, plans to leave 
next week on an automobile trip to Philadelphia, 
where he will attend the Sesqui-Centennial. He 
hopes also to be able to drive on to New York 
and Boston, and may return by way of Chicago. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., and son left the first of the week for Three 
Lakes, Wis., where Mr. Boatright has just erected 
a new summer home. They will be joined this 


week end by Mrs. Boatright and will vacation there 
until after the Fourth of July. 


Mr. Boatright will 
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then return to the city while his family will prob- 
ably remain for a longer period. 


Charles S. Keith, president Central Coal & Coke 
Co., Kansas City, Mo., was in Chicago for a day 
the early part of the week. Mr. Keith is a firm 
peliever in the necessity of more extensive kiln dry- 
ing of western lumber, and that he is putting this 
belief into practice is shown in the fact that 34 
dry kilns are being operated in connection with his 
company’s plant at Vernonia, Ore. 


“Ted” Sanborn, of Chapman, Kan., who has very 
recently received his degree from the school of 
business of the University of Kansas, will here- 
after be associated with his brother, Austin P. 
Sanborn, in the A. M. Sanborn Lumber Co., which 
operates retail yards at Chapman, Wakefield and 
Alida, Kan., with headquarters at the first named 
point. 


Downs Mattox, who has been associated with 
the Tri-State Lumber & Shingle Co., since the first 
of the year and calling on the yard trade, has re- 
signed his position and left for his home at Beau- 
mont, Tex., where he will spend a short vacation. 
He then contemplates leaving for the West Coast 
to familiarize himself with western operating prac- 
tices at one of the more prominent mills of that 
section. 


Harold P. Plummer, vice president of the Union 
Lumber Co., San Francisco, Calif., arrived in Chi- 
eago the middle of last week for a ten days’ visit. 
He will spend the greater part of his time confer- 
ting with Harold A. Knapp, who is in charge of 
sales in this territory. Mr. Plummer came to Chi- 
cago by the southern route stopping at various 
points in Texas and visiting New Orleans before 
reaching the North. 


G. A. Vangsness, of the Vangsness Lumber and 
A. C. Quixley, who was formerly in the lumber 
business in this city, left Wednesday by auto for 
Mount Dora, Fla., where Mr. Quixley has real 
estate interests. Mr. Vangsness expects to return 
North about July 10 but not before he has had a 
chance to investigate some of the fairy tales con- 
cerning the Everglades State that have been float- 
ing this way. 

R. O. Crozier, manager of the Chicago office of 
the C. D. Johnson Lumber Co., Portland, Ore., 
accompanied by Mrs. Crozier and their daughter 
will leave about the first of July for the West 
Coast where they will spend the month. Mr. 
Crozier will be kept busy conferring with officers 
of the company at Portland and looking over con- 
ditions at the mills. Henry Block will look after 
the company’s business while Mr. Crozier is away. 
Mr. Block has been with the Johnson organization 
in this territory several years. 

Miss Elsie Abendrath, secretary of the Robbins 
Flooring Co., Rhinelander, Wis., was a visitor in 
Chicago this week. While here she called on many 
of her friends and customers. The Robbins Floor- 
ing Co. specializes in the manufacture of maple and 
birch flooring, some striking examples of its exten- 
sive distribution and important uses being the new 
Chicago Union Station in which there are 250,000 
feet of maple flooring and the new retail store of 
Sears, Roebuck & Co., Kansas City, Mo., which has 
1,850,000 feet of maple flooring, all furnished by 
the Robbins company through the local dealers. 


Mr. and Mrs. Butler Smith, and their daughter 
Mrs. J. L. Colville and baby daughter, of McMinn- 
ville, Tenn., are spending several days at Battle 
Creek, Mich., while Mr. Smith is resting and recu- 
perating from a recent illness. Mr. Smith is well 
known to the local trade as vice president of 
George C. Brown & Co., Memphis, Tenn. ; vice pres- 
ident of the Walker & Smith Lumber Co., president 
of the Manchester Manufacturing Co., and a di- 
rector of the McMinnville Manufacturing Co., all 
of MeMinnville, Tenn. He has also been prominent 
for many years in the southern hardwood lumber 
field. 


Earl Dionne, of New Orleans, La., who has been 
making a swing around the circle in behalf of the 
grade-marking program of the Southern Pine Asso- 
ciation, was in Chicago early this week, conferring 
with other representatives of the association. He 
has been meeting with dealers individually and in 
groups, especially with the view of offering them 
the codperation of the Southern Pine Association 
in putting on advertising campaigns in their local 
territories, boosting quality lumber. He has met 
with considerable success and feels greatly encour- 
aged over the disposition shown by the retailers to 
cobperate with the manufacturers through the asso- 
ciation. 

J. P. MeGoldrick, president McGoldrick Lumber 
Co., Spokane, Wash., was in Chicago the latter part 
of last week, conferring with his local representa- 
tives and sizing up the trade situation. Mr. Mc- 
Goldrick had expected to spend several weeks in 
the central western and eastern territories, getting 
first hand information as to business, present and 
prospective, but had to return to Spokane from 


Chicago in connection with some important rail- 
road rate matters that were coming up. Mr. Mc- 
Goldrick found the outlook for business in the 
places visited by him quite encouraging, but is im- 
pressed with the great need of better salesmanship 
on the part of the producers of lumber and a more 
intensive study of the markets for wood. 


Visits Mills to Learn Lumber Business 


John Klapproth, son of F. A. H. Klapproth, of 
the Chicago Box & Crating Co. and head of the 
Chicago Hoo-Hoo organization, is leaving this 
week for an extended trip through the mills and 
lumber camps of California and the Pacific North- 
west for the purpose of familiarizing himself with 
the manufacturing end of the lumber industry. 
He will also visit points in old Mexico before 
returning to Chicago around the first of September. 

The younger Mr, Klapproth graduated from Wil- 
liams College, Williamstown, Mass., in 1925 and 
for the last year has been attending the Babson 
Institute, a training school for young business 
executives conducted by the famous forecaster and 
statistician Roger Babson. His record at the in- 
stitute was highly enviable. Mr. Klapproth was 
president of his class, editor of the school’s annual, 
“The Babsonian,”’ and president of his fraternity. 
Such honors as these are accorded only to those 
who have displayed unusual qualities of leadership, 
which would seem to indicate that Mr. Klapproth 
has laid the foundation for a successful start in 
the lumber business. 


To Head Large Machinery Concern 


W. H. Payne, for over a score of years one of 
the most valued executives of the Yates-American 
Machine Co., Beloit, Wis., manufacturer of wood- 
working machinery, has been appointed vice presi- 
dent and executive in charge of all operations of 
the company, according to a recent announcement 
emanating from headquarters. Woodworkers 
throughout the country will be interested in this 
promotion as Mr. Payne has a wide acquaintance 
and his ability is well known. 

His period of service with the Yates-American 
company covers twenty-three years, the greater 
part of which he was manager of West Coast dis- 
tricts. He has devoted nearly all of his business 
career to woodworking machinery sales and meth- 
ods and is a keen student of the industry. Mr. 
Payne is of a practical turn of mind as well as 
an efficient executive and these qualities should be 
a great aid in carrying out plans in his new posi- 
tion. 

Saeaeaeaeaaaaanaes 


Warns Lumbermen of Defrauder 


Victoria, B. C., June 15. 
AMERICAN LUMBERMAN, 
Chicago, Il. 

A young man of about 21 to 24 years of age is 
going about over the United States and Canada 
representing himself to be my son, Donald Cameron. 

His plan for defrauding lumbermen is to apply 
for an advance of money to be returned as soon as 
he can hear from home or to get a draft which is 
drawn on me or a Victoria bank and signed Donald 
Cameron, His latest victim was a Winnipeg man. 

To the best of my information this person’s real 
name is Adrian Walker, and he comes from Port- 
land, Ore. He is apparently a most plausible 
“dead beat” and should be apprehended and im- 
prisoned. 

It is a source of great annoyance to have con- 
stant inquiries being made about me and my son. 
Would thank you to give warning to your readers 
to be on the lookout for this fellow. 

Yours very truly, 
J. O. CAMERON, 
President Cameron Lumber Co. (Ltd.). 


Toronto, Ont., News Notes 


June 21.—R. G. Chesbro, Toronto, and P. L. Can- 
field, Woodstock, returned recently from a visit to 
the mills at Cochrane, Timmins, Sioux Lookout and 
other places in northern Ontario. They report that 
most of the plants are busy. 

J. L. Macfarlane, of the Canadian General Lum- 
ber Co. (Ltd.), Toronto, returned recently from an 
extended trip to Amos, Timmins, Cochrane and 
other points in northern Ontario. 

J. L. Campbell, of J. P. Johnson & Son, whole- 
saler, Toronto, has returned from a month’s busi- 
ness trip to Winnipeg and Melita, Man. 

J. B. McCormack, vice president and general 
manager Canadian Western Lumber Co., Fraser 
Mills, B. C., is spending a few days in Toronto on 
business. 

Hugh MacNeil, of Hurst, was in Toronto during 
the last few days calling upon the trade, 

James Thompson, of the Thompson-Heyland Lum- 
ber Co., Toronto, has returned from an extended 
visit to Vancouver, Seattle and other West Coast 
points. He went from New York via the Panama 
Canal. 
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Lumber 
Insurance 
Rates 


RECIPROCAL 
PARTICIPATING 
NON-ASSESSABLE 


Write for Particulars. 


The Lumber Underwriters 


A. B. Banks & Co,, Mgrs. 
LITTLE ROCK, ARKANSAS 











You Money 


Whether you desire a new mill or are 
planning to remodel your present plant, 
our engineers will show you how to econ- 
omically and efficiently do the work. 


We'll make the specifications, furnish 
labor, superintend construction and 
guarantee our work. 


Write for list of mills we have 
built; also data on our service, 


THRALLES HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIONERS > 
Lake Charles, La. 












































bo You Furniture Factories 


or other woodworkers? 
If so, wecan help you bulld business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new _busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you_are @ 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


LumBermen’s Creoit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 
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When you mark grades— 


remember 
made with Swisher stamps and inks. 


weather will not affect marks 


A special grade of rub- 
ber and a patented cushion 
base make Swisher stamps 
springy and tough— capable 
of making clear impress- 
ions in spite of hard use. 











Rubber Stamps or 
Steel Stamps 
Stamps of all kinds. 
A catalog describing 
rade markers—rub- 
er or steel —of all 
types, metal trade 
checks (new style), stencils, rubber stamps, is 


yours on request. It will come in handy many 
times during the year. 


R. D. SWISHER 


MANUFACTURING CO. 


411 South Clinton St., 
CHICAGO, ILL. 
Established 1888 


Several lumber associa- 
tions are using Swisher 
Grade Markers exclusively. 
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To the Minute ! 


DETEX 


“ECO” 


Portable Watchclock System 
Gives Exact Time Registration 


There are many plants and institutions where watch- 
men must visit certain spots at exacttimes For such 
requirements the Detex ECO Portable Watchclock 
System is uniquely fitted. It records the time of regis- 
tration practically to the minute. No other watch- 
clock built is so precise. 

In addition to its ultra-precision, it is a durable clock 
and makes a beautifully clear-cut punch record which 
cannot be imitated, altered or tampered with in any 
way. For plants requiring such exact time recording 
for 6 to 20 stations, the ECO has no rival. 


Write for literature describing this 
unusual watchclock system 


DETEX WATCHCLOCK CORPORATION 
4142 Ravenswood Ave., CHICAGO 


71 Varick St. 28 Beach S 
NEW YORK BOSTON 






Other DETEX 
Watchclock 
Systems 


Patrol Portable 
“Newman Portable 
Alert Portable 








Boston (Magneto Type) 
Established 1847 


C.B.Richard & Co... "stm 


29 Broadway, NEW YORK Customs Brokers. We 


handle oe ayes of 
i cargo, collect invoices 
Ocean Freight 
Brokers 


a discount drafts. 
Special department handling export lumber shipments 


~~ 


Commercial Credits 
for Exports& Imports 








News Letters 


(Continued from Page 83) 
BOSTON, MASS. 


June 22.—There has been a substantial increase 
in arrivals of cargoes of spruce and hemlock from 
the Maritime Provinces. Ten schooners came in 
during the week. Smith Piling & Teaming Co, re- 
ceived 1,400 spruce piles from Cheverie, N. 8. 
Shawsheen Lumber Co, received 2,593 feet spruce 
plank, 27,000 feet hardwoods and 160,616 feet 
spruce dimension from Weymouth, N. 8. Shepard 
& Morse Lumber Co. received 180,065 feet spruce 
from Albert, N. S., for Boston and 345,137 feet for 
Fall River. Blanchard Lumber Co. received 210,- 
000 feet spruce from Windsor, N. 8., for Boston, 
and 116,600 feet hemlock and 345,006 feet spruce 
for Lynn and Boston from Halifax, N. 8. John G. 
Ilall & Co. received 262,000 feet spruce plank from 
elleveau’s Cove, N. S., for Fall River. <A. W. 
surritt Co. received 414,114 feet spruce for Fall 
River from Halifax. Godfrey Lumber Co. received 
195,739 feet spruce from West LeHave, N. 8., and 
195,739 feet from the same port for Lynn. 

Green & Wood have been unloading at New Bed- 
ford a steamer cargo of Douglas fir, which in- 
cluded 578,994 feet from New Westminster, B. C., 
206,080 feet and 405,000 red cedar shingles from 
Vancouver, 185,731 feet from Barnet, 37,091 feet 
from Dollarton, and 22,054 feet from Port Alberni, 
ma Ce 

Even when demand for other lines of softwoods 
is slow in the East there is almost always a fair 
eall for fir and hemlock from the Coast, and some- 
times a really active business. This is in a con- 
siderable measure accounted for by the very at- 
tractive prices at which lots of Pacific coast soft 
woods in transit or actually here are very often 
offered of Jate. There have been some particularly 
nice lots of western hemlock boards received here 
this month, and much of the stock has been offered 
at such attractive prices that it is interfering more 
or less with eastern and northern Jumber. 

The difficulty in securing prompt delivery of 
Provincial spruce and hemlock has practically dis 
appeared. New Brunswick and Nova Scotia mills 
are now well supplied with logs and they are fast 
cleaning up their accumulated orders. It is no 
longer possible to secure a bonus of $1 for quick 
shipment of Provincial random spruce. 

if. W. Blanchard, president Blanchard Tamber 
Co., of Voston and New York, has returned from a 
vacation in Kurope, during which he and Mrs, 
Blanchard visited many Mediterranean cities, in 
cluding Gibraltar, Naples, Cadiz, Malta and Athens, 
then toured southern France by motor, and con 
cluded the trip with two busy weeks in Paris, re 
turning on the Aquitania, 


NEW YORK, N. Y. 


June 22 Salesmen returning from their daily 
trips to the trade report business “picking up.” 
Comparatively few of the yards are buying beyond 
their needs, but the fact that some of them are 
adding to stocks, principally in the pines, is giving 
a degree of encouragement that has been lacking 
until very recently. All the retailers have fairly 
good assortments of fir in their yards, and sales 
of West Coast lumber continue heavy, although the 
harbor situation, with steady arrivals, is little 
improved over what it was two or three weeks ago. 
Wholesalers in all lines reported today that there 
had been no price changes during June, Some have 
been notified of firming up at the mills, but as yet 
there have been no advances, 

The vacation season is on in full swing and in 
nearly all the offices there are vacant chairs. 

William S. Beckley, jr., announced today that 
July 13 has been selected as the date for the Bronx 
Parkway outing, at which members of the Nylta 
Club will get close to nature, The lumbermen will 
be accompanied by Ilerman W. Merkle, a State 
forester, who will lecture on the trees encoun- 
tered on an afternoon’s pilgrimage through the 
woodlands of Westchester County. Buses will 
speed the Nylta members up-State and a dinner at 
one of the many attractive inns in Westchester 
will climax the day. There was a big crowd last 
year, and if there is not double the number this 
year, Mr. Beckley will be disappointed. 

J. L. English & Sons, whoesalers of 1 Madison 
Avenue, have recently become exclusive representa- 
tives in the New York territory for the Southern 
Lumber Co., of Savannah, Ga. Roy R. English, 
formerly with J. L. English & Sons, has joined the 
forces of the Pickering Lumber Co., Kansas City, 
us eastern sales agent. Ie also is located at 1 
Madison Avenue. 

J. S. Ilickok, formerly sales manager for the 
R. Ek. Wood Lumber Co., Baltimore, has taken over 
the position of district sales manager of the Bab- 
cock Lumber Co., in this city. Mr. Hickok sue- 
ceeds H. J. Gott, who recently resigned to become 
associated with the Heddon-Clarke Lumber Co. Mr. 


Gott had been associated with the Babcock inter- 
ests for a number of years. 

H. Bb. Howell has just been appointed northern 
New Jersey representative of the Camp Manufac- 
turing Co. Announcement of the appointment was 
made by George W. Jones, manager of the New 
York office. Mr. Howell has had many years’ ex. 
perience in North Carolina pine. 

James Crowell, Newark (N. J.) retailer, sailed 
last Saturday with his family for a vacation in 
Kurope. They will motor through central Europe, 
spending some time in Paris. 


NEW ORLEANS, LA. 


June 22.—No featurable change in the general 
market situation is noted here. Demand continues 
of rather disappointing volume, though the current 
business is “not so bad,” season considered. Hand- 
to-mouth buying continues with a good deal of bar- 
gain hunting in the case of woods on which the 
price shows any tendency to sag or weaken. South- 
ern pine bookings approximated the volume of the 
preceding week, with timbers in most satisfactory 
request and a good call for flooring and dimension. 
Southern pine prices appear to be holding their 
own. The cypress market showed little change, 
though bookings climbed ahead of shipments for 
the week. Production continued to lead both. 
Prices stand unchanged. The mixed car trade con- 
tinues predominant in this market. Among the 
hardwoods, inch common sap gum and inch FAS 
plain red gum are reported in improved call. De- 
mand for flooring grades of oak is increasing. 

Mrs. Florence Hl. Stone, auditor of the Southern 
Pine Association, was reélected president of the 
Louisiana Federation of Business & Professional 
Women’s Clubs, at the annual meeting of the fed- 
eration, held in Shreveport last week. 

Advices from Washington state that the Pearl 
River Valley Railroad, operating in southern Mis- 
sissippi, has applied to the Interstate Commerce 
Commission for authority to lease a 74%4-mile log 
ging road in Pearl River County, Mississippi, from 
the Goodyear Yellow Pine Co. The J. H. Buck- 
walter Co., another well known Mississippi con- 
cern, was last week authorized to build a bridge 
across the Pearl River, by an act of Congress duly 
approved by the President. 


LOS ANGELES, CALIF. 


June 19.—-Lumber stocks in the retail yards 
throughout southern California are lower than 
they have been in a number of years, according to 
reports, and hand-to-mouth buying is showing con- 
siderable increase for this period of year. The 
reserves at the docks are just about normal, if 
anything, being lower than they were during June 
of 1925. VPrices, taken as a whole, are firm, and 
mill representatives feel confident there will be 
no further price reductions of any nature. The 
volume of sales for this month will be as large as 
for June of 1925, with the profits to the retailers 
Water trans- 
portation is very satisfactory, considering the de- 
mand, and June receipts are expected to pass the 
150,000,000-foot mark by a substantial margin. 

With a registration of more than 400 lumber- 
men, their wives and families, the annual outing of 
the southern California retail lumbermen was held 
at Orange County Park, June 5. Representatives 
included those from the citrus belt, Orange County 
district, Santa tarbara, Ventural, San Diego, 
Santa Ana, Anaheim, Whittier and Los Angeles. 
The Barr Lumber Co., Santa Ana, was awarded 
first prize for having the greatest number of em- 
ployees at the picnic. Fifty-one were registered 
from this company. The Gibbs Lumber Co. took 
second place with twenty-four. 

The Reliance Lumber Co., of Fullerton, has pur- 
chased the Hinkle Lumber Co., same place, accord- 
ing to J. L. Mennes, president of the former com- 
pany. 

Ilerman Loehr, former manager of the Gibson 
Lumber Co., at Anaheim, has been appointed man- 
ager of the Patten & Davies Lumber Co.’s yard at 
Beverly Hills. 

T. B. Lawrence, of the Hart-Wood Lumber Co., 
announces the removal of its offices from the Pacific 
Mutual Building to the Petroleum Securities Build- 
ing. 

kk. W. Mayer, secretary Ganahl Lumber Co., 
Santa Barbara, announces that his firm will within 
the very near future open a yard at Ventura. L. A. 
Ganahl, president of the company, left recently for 
Oregon and Washington to buy stock for the new 
yard, 

W. R. Chamberlain & Co., of this city, have just 
added Donald Doud, formerly connected with the 
Defiance Lumber Co., of Tacoma, Wash., to its staff. 

A. O. Nelson, Los Angeles, rail representative of 
The Whitney Co., Garibaldi, has just returned from 
a three weeks’ visit to the plant. 

R. Ek. Seward, Los Angeles, representative of t 
Dolbeer & Carson Lumber Co. in southern Califor 
nia, has just returned from a ten days’ visit to San 
Francisco. spending one week at the companys 
mills at Eureka, Calif. 


slightly above the general average, 
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The following f.o.b. mill prices are taken from sales made during week ending June 19 in sections named: 

Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
neral Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas Shreve- ties- sas 
— port, burg, City, port, burg, City, port, burg, City, port, burg, City, 
Inues La. Miss. Mo. - Miss. Mo. La. Miss. Mo. La. Miss. Mo. 
rrent 
Tand- Flooring Finish Dimension, SIS1E Jambs 
 bar- ge rene ee eee B&better rough: No. 1 J | B&better: 

1 the B&better... 77.50 74.80 73.48 eC ae ere 2x 4", 10... eee 27.73... 28.20 et eee C125 ....5 HM 
ME cacaiisua: abet 65.09 ..... WN occ ccseaiwce ME RE wis va rr 27.65 ..... 27.31 11%, 1% & 2x4 & CO” oo... cece 77.00 
outh rd qa SP wrnknice 25.86 25.50 29.03 me 
: ” itwenunh” aie “pewes 60.57 Be Vanna make eaae : par ¢ 34.00 
f the BR AE ica) MRI cea ate 1. . cccsnccecce SEE SO oo 18 & 20’... 31.97 ..... 34.0 Roofers 
story No, 2 .... ..... 32.62 37.10 a Be So oessire ica asia 2x 6,” 10’ ....... 24.00 ..... 25.04 i 0B vcasaanes, osune ere 
sion FG B&better 13.00 53.63 8 43 oS eS 12 alae ae 24.60 $ 
“i  wpiaeeene- mete seaclee 44.06 See 66 BE cécecs sacce, Ge teens ”  weeseee 25.05 sai 
their i Basar sceee SO aaces fete Paco iecties 18 & 20’... 29.88 ya” TR a 5 
inge, a eer 19.62 23.76 Oe eS 2x 8”, 10° as x6 — cone peeak euese pays 
for 1x4” EG B&better... 71.63 ..... 70.31 wa & 10”..... 83.00 60.75 ..... a ere tee tae re ” 

sae o BEE. céccsevces. Ge Gee sees- 27 s 
0th, = sehceeee “CEOS 66.11 Py pa 11 & 2x4 to 12”.! <4 mi ane” oe Longleaf Timbers 
— et VR ce ag 6/4 & 8/4x6”"..... 2x10". 12’ No. 1 Sq.E&S S48, 20’ & under: 
bev No, 2 .... 27.00 .... ar cc oe”6=h Uae vane Mae ten die oe es 31.63 28.60 30.00 
FAS FG B&better... 46.90 45.11 46.20 6/4 & 8/4x12”.... 18 & 2’... Be caasNcaccenta 33.25 ..... 32.77 

2 ” pecéesas -nanee cence Se ~ nepali cetel hi agate li malge : 40 7% . 
a —~ 2 .... SS Be ice sc B&better surfaced:, 2x12”, 10° coeevce seen sees s a nigeiitdbilediinlig ia lne ah ts ay! =o ee 
No. 2 1... 24.20 19.81 23.50 OE OR 49.14 54.92 12" wea eee 34.68 33.67 * ae epee 60.00 50.88 
hern No. 3 12.46 1x6” 53.58 DS.5O Eee 37.97 10.28 geet eeeanes nes OD cccce . 
: No. aie seth viata XB" ee eeeeeeecee teens 53.5 58,50 am 058 ..... 41.10 ; 
the a a A: a a 36.40 ..... IX” oe eee eee ee eee weeee 57.30 58.95 4 S _ 410.53... ea 41.1 Shortleaf Timbers 
onal Sl Oa a Tt “eee ee De eee 64.75 69.29 No. 2 Rese Sek Se Feees 
fed- gk ae aes ere es rae sh canna caer ce mveie 73.00 70.03 NO. < No. 1 S48, 20’ & under: 
cgi SO es ee SS eee 2x 4”, 19” weeauel 24.61 21.26 23.18 (AS te OTA sii OPE oe ee 
i RE ee as) senda satan 67.26 eee 23.90 22.84 22.6 eo ae aa = Sees 
earl 1,x4” B&better — 37.29 5/4x5" & 10”..... reves T0580) 4)... 16’... es 26.07 23.79 26.51 Oe ee cease 28.60 ...6- 
Mis- — ee ee ee S/GMES oo coc eeees veces 78.79 73.05 18 & 20°... 28.04 ..... 30.00 alee eae tier bax 34.00 |...- 
erce No. 2 2 75 ee ST ee rere 10’ to 20’ aan ; 
: eral ee pe eee oe pat case /4 & 8/4XS8”..... itaen eanng Se oy Re” , Or , 
log %x4” B&better .... 38.26 37.74 38.47 a... 71.00 2x 6", 10" «06... 23.40 Plaster Lath 
rom _ ae Rete 32.45 33.63 32.09 ee Se + eae 21.20 No. 1, %”, 4’...6+- 4.80 4.88 4.07 
. ‘ - . >” are 2a : » nme ’ e 
ack- No. 2 ..-..+. 19.68 19.13 eae | a estes aa ae Ne, 2 GP. Gavcere ene 
Pwd %x4” B&better .... ..... 43.78 ..... alcatel a 2x 8", 10 ....... sib Byrkit Lath 
Ost a ee a es ee Ml a cael lalga ig cari oil res Nat 49 G? AQ RS Vor wee ees ro reg ed Aer eer 16.50 ..... 13.80 
luly > } o SE? cteci iia amare, ake ie 42.62 49.85 16 2 41 ,- 
5 a  avasste. caere / an 1x8” 44.17 54.00 Meee? ae ) % Jeera a 
ee, 1 ’ 18 & 20’. 1.47 ag 15.58 
Partiti = = eee 16.43 62.86 10’ to 20° 1B? Be VOMBEP. cw ccccce veces ceove ° 
1 1" ~ BER TO a oe ceeee P 
artition pe le ieewianeene weeee ~~ 7.25 a a on Car Material 
a 4 yobs ce a _— 49.88 |... IF wees ees ee (All 1x4 & 6”): 
rds oe cs waee Senen 28 3% 5/4x5" & 10”..... ieee | CEE eeke Me aw py B&better, 9 & 18’ ..... «00. 49.31 
han : Sein ie! Sy ee BSE cnc cuences eae ae ees SE cenan: meen 46.2% 
to Drop Siding voeaiig  “Reehinby sates Random. 52.00 ..... ocoece 
on- Boards, 81S or 82S meen aq) R No. 1, 10 & 20’..... see. cooce S188 
) 1x4 or 6” B&better.. a 30.83 * Rand 41.00 
‘he r ’ . o” 1k & 2’... 31.09 andom eevee e ooove cee ce 
Phe No. 1 De: 2. Be WR sce scans —— ; ; No. 2 random a —aer oo, 24,03 
if No. 2 ix 8,14 & 16’... 39.50 34.45 10’ to 20’.. ..... — oo ei ciaial 
ine No. 3 eeees Other Igts. 34.45 a. 14.00 Ties 
( 1x10”, 14 & 16’... 40.25 ..... 39.19 Se skineues 13.00 2 aid 
ind Casing and Base Other lgts ~ : 11.20 39.19 ees 14.00 6x8”, 8, 90% heart. 35.00 ..... 
: fe <a 3 . . “26 (OM 
ve B&better: _ te eee ope SS ORR No. 1 Sq. E&S 29.00 ..... 
"he ag 66.07 64.66 62.10 1x12”, eae a 0.39 no on png Baca ai RS ae 
as 8 & 10’.....2002- 71.67 69.57 65.64 Pe eer, Sere eicatliooun No. 2 & better log run: Shiplap 
prs ; No. 2 (all 10 to 20°): Se Ae are bawmetna halts No. 1 
ns No. 1 Fencing, S18 1x6 to 12”......-- eam, ae Ix 8”, 14 & 16... ..... ——— 
8 ae 16° 34. 1x8” Noite de. 1 a WW cece TR se ces Other Igts. ..... 37.70 37.31 
he ne Wie, cctne sews 1x10" x 6 . wegecion beees SE saves a ee 44.00 
gi Seine eS ene : 1x1 ca eases | Sea ens Otter Wit. nese. scans 44.00 
ots “ « « Ly MR a oe tees 
- . See Oe, téces ‘wens One No. 3 (all lengths): —. a eee No. 2 (10 to 20’): 
nie No. 2 (all lengths): 4s ae Ix@ to 12”.......- 1s’ & 20 Oe ut taese webws 22.14 21.97 
LS W701 ..... 17.01 PIS AP EE shane. <eues Re kab o'as weeee 22.42 22.44 
Id POE vesccsens BOE cecce A). GA eS RELIES ne Ce 
es No. 3 (all lengths): 1x12” a beri 18’ & 20’... cece No. 3 (all lengths): 
ty  caesckes 12.31 12.74 No. 4, all widths and > ee er A ek rr 17.38 17.68 
r) an” atdacweaen See» wines 14.70 PORN ossedave De a Se (ttc GEO setes EMRE cscatsee c80es 18.31 18.35 
ed 
Mne- 
2 ARKANSAS SOFT PINE 
vk The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 16: 
Po Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
d- Edge grain 1x3” 1x4” B&better “C” No. 1 No. 2 Not 2as ie.3 
n- ee Rae $72.00 | 1X4" «2... se ereeeeeenee $68.00 $50.00 | 15 44 40.48 12.14, 10,18, | 1% 8 -reeeeeeee $36.50 $22.25 $16.75 
B&better ? $79.00 70.50 =r nny 70.00 52.00 “16 ; 59° 6° bg’ i asesanc ann 35.50 23.25 18.00 
- a gleagRS: ee MM OOo cdesccnntees 74.50 53.00 | 97) gg 09 ox 4” $24.50 S er oa ea 23.50 18.00 
Se rr ee a “« TEER” ccvicancscsesccae TOMN GB.00 fF Fee 29. 2x ¢ $24.9 aa : 
“i Flat grain 1%, 1%, 2”x4 to 8”.... 16.50 ..... 24.50 26.25 2x 6” 20.50 Ceiling and Partition 
ut : ah 1144. 114, 2”x5, 10, 12”.. 78.00 26.00 27.50 2x 8” 21.50 Clg. Clg. Clg. Part. 
EY a cass, eewias 60.00 44.75 ld ee Sree ng ce AS 5 5 al alata 27.00 29.25 2x10” 24.50 1%” 54” 4” au 
. nag Hiltdebaleneahipteien 47.50 = 42.50 Fencing and Boards =| 99.00 30.50 2x12” = 25.75 B&better .$38.00 $42.25 $45.00 $48.00 
"e i po reehelunne wae 23.50 23.00 , No. 1 No. 2 No. 3 as Sa ea 2 eee 
i. 1x = dscsera te eo $34.50 $18.00 $15.00 Casing and Base > Ser oe eee 
Moldings on tcneew ees 36.75 22.00 16.50 
NN Saka een om 35.50 23.00 17.50 B&better Lath 
’ 1%” and under..26 percent discount ae 37.00 23.50 18.00 Pe \canivuenccaasdioueed sae $75.00 is. No. 1 No. 2 
iH 1%” and over...21 percent discount ! 1x12” .......... 50.00 26.50 19.00 | 1x5, 8, 10%...... cece cece ee eeeee 80.00 | %x1Ib”—4’ ......... $5.25 = $4.30 
Le 
‘i 
\ 
WISCONSIN HEMLOCK 
‘ The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, S1S— HeMLock, No. 1, SISIE 
é ae 10-14’ 16’ 18-20’ 8-16’ &’ 10-14’ 16’ 18-20’ 22-24’ 
I 1x 4” $27.00@28.00 $28.00@28.50 $29.500@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50031.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
! Ix 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 2x &” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
1x12” 33.50 34.00 34.50 35.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., June 22. 
tions are 

Cedar: $17, $15 

Yellow fir: 22, $17 and $12 
Red fir: $16, $15.50, $15. 
Spruce: $24, $18 and $12 
Hemlock: $13, $12 and $11. 


Present log quota- 


Everett, Wash., June 19. 


tions: 


Log market quota- 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of for roo only, $18 base; 25 
cents added for each one percent of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





RED CEDAR SHINGLES 


Seattle, Wash., June 19. 


Eastern prices f.o.b. 
mill are: 


Per square Pe rM 
4 bunches 4 or 5 bnch. 
First Grades, Standard Stock 
Deere, WATE, GLB. cc cocceses $1.80@1.88 *. es. 33 
meres GOOFS, G/B. ccccccces 1.96 
PC i nccancebaaews 2.08 2.12 2 be 2.65 
Ph DIS cisavsneeerens 2.65 2.73 3.30 3.40 
Eee 2.23 2.30 3.05 3.15 
axacccevenendes 3.00 3.04 4.05 4.10 
First Grades, Rite-Grade Inspected Stock 
Mmtra stare, 6/3. ...ccccccs $2.96 $2.45 
meee GOOG, O/B. vc ccceencs 2.04 2.55 
er 2.32 2.36 2.90 2.95 
Pn UE ceterdnccevns 2.73 2.81 3.40 3.50 
DE. ostetosecsssoccsss BE BS [6a ae 
POGROORIOME cccccccecescoes Gee 4.30 
Second Grades, Standard Stock 

Common stars, 5/2........ $ .80@ .88 $1.00@1.10 
Common stars, 6/2........ .92 .96 1.15 1.20 
Common clears ....ccccoce 1.44 1.52 1.80 1.90 


British Columbia Stock, Seattle Market 


SED . ccc ckedé. niceetoes $2.90 
Chis Mi be aseeenedas $2.85 3.55 
ET conga gaa tinh nwa ead 3.06 4.20 
SS 3.18 4.30 
— Bla 3G” (COMRGIER)cccc cocccoces 1.95 

Bee Be Gale Gileecesecx 1.67 2.10 





RED CEDAR SIDING 


Seattle, Wash., June 19.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Bevel Siding, VYe-Inch 


Width— Clear “2 — 
DN srbiceucsastesdanel $28.00 $26.00 $15.00 
Dt -<néepecddendqenwuie 30.00 28.00 18.00 
SE Nine yadseananmeee 35.00 33.00 24.00 
DE tretwessensensasoua 40.00 4 | err 
DPE scuabestanecasouenane ae 0 osseéce- “ennca 

Clear Bungalow Siding, %-Inch 
DO | sdhtveuacsntsverkeeeanaaseswues +++ $53.00 
DE éseennebcebaseskeddedbotanidebensaaed 63.00 
GEE nehichendsendnnnsenessbusstnaeseanwne 70.00 





CROSS TIES 


St. Louis, Mo., June 21.—The 


following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face...... 1.10 .85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 


than white oak; sap cypress, 20 cents less than 
white oak. 


Switch’ Bridge 

Ties Plank 

i al ae ioe $43.00 $42.00 
IIL: a@- ibid sie Wakaiel adiaeeeianaaaltl 40.00 38.00 





SOUTHERN PINE TIES 


New York, June 21.—-Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— 3 


Sap Heart 
it “ptchebacevinekievadeneienl $1.40 $1.85 
Dt ciephares chadenerkseanewie 1.35 1.75 
a ‘shtcriceviddssetsaneucacce 1,25 1.65 





NORTH CAROLINA PINE 


Norfolk, Va., June 21.—Following are typical 


average f.o.b. Norfolk prices made during the 
week ended June 18, as reported to the North 
Carolina Pine Association: 
Rough— 
Edge, 4/4- 
No. 2 and NE ic cadeeen sehen ke nked ee ene " 00. 75 
Be Ee acavaddandaasd oxdtdeksakeineeeseneses 36.75 
No. 2&btr. No. 3 No. 1 box 
a . sinunsedmmanted $59.25 $42.75 $24.75 
CU. adab nadie eames on 65.00 42.75 25.50 
POLO CRORES a 60SC—é—“ité«s 28.25 
ST singe in a eee wriee 75. 50 enna 29. = 
Edge, No. 2 and better, 5/4........-+eeeee: ee 
Box bark stripS........ceccecccccccecccvecs 5 38 
Dressed— 
Flooring, 43”7— 

i i TN we 5s amie manana ioe $55.50 
No. 2 and Sa al ele Ala ARE SS 47.75 
Ph, an” Mavdeeeheetnnwoeneseaedeeawbene 46.50 
Dt Stn deakteeetN bwet ed bbeeen beet eneee ake 42.50 

SS | OS. =D mere 27.50 
i De MIO, i ico ece eee cdackenceeeds 40.50 
Box bark strips (dressed or resawn)...... 17.50 
Roofers— No. 1 *Air dried 
Dn lt Anan en ntainhernie weenie diets $27.00 $19.00 
| =a eee ares 27.50 20.50 
BE pivedunasterniese+eed car 28.00 20.25 
De. it¢enwisadnseeeunenevas: eked 20.25 


*On Georgia Main Line rate. 





WESTERN PINES 


Spokane, Wash., June 19. 
rent prices f.o.b. mill: 


—Following are cur- 


PONDOSA PINE, 16-Foot, INCH— 


No.1 No.2 No.3 No.4 No.5 
oT “stinpecunl $42.50 $32.00 $20.00 ..... anes 
| seenenenen 43.50 33.00 22.50 ... wake 
- eixanscund —h—vCTOCUa- ph C6hCU6RDhC eh UCR 

a s.adanenwe De Oe es aera 
reer  < fe * Oe? eee eee 
Ge Wiese cance 8 bades “cneee $15.00 $7.00 
PONDOSA PINE SuHop, S28S— 
Factory 
No.1 No.2 No.3 Com 
Hr & G4. cons $71.50 $51.50 $33.50 $22.50 ..... 
pidaraeaemimict $1.50 61.50 43.50 22.50. ..... 
a4 Spestbabe+d Se00>, “beeee Bane “Odea $28.25 
IDAHO WHITE PINE, 16-FooT— 

No.1 No.2 No.3 No.4 No.5 
OP: ncsanwbewa $50.00 $47.00 $24.00 ..... ..... 
 -essenueaue 51.00 48.00 ne «iene meeme 
i seentocens . Be? ee CS ere 

aT steneaends 52.00 43.00 28.00. ..... ° 
FF siaiid gal acnecd oe De ! O aS 
ee crs neces wena eben $17.50 $7.00 
Wuite Fir, 6 To 20-Footr, Inch— 
- 6” 8&10"% 12” 4”"&wadr. 
No. 1 & - $23.50 $25.50 $26.50 $27.50 ..... 
a, Dresesvees 19.60 20.50 21.50 22.50 ..... 
De Givawecend stake euwee | @kbad. ‘sacar $16.00 


(Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 22.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No.1 No.2 No.3 
ON NE GN ik es a ae ee ee eed $59.00 $44.00 $34.00 
Dk tcnsvbbonseadonnevonsenns 69.00 54.00 34.00 


Above shop prices are for shipments of No. 3 
and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN Via Air Mail] 


San Francisco, Calif., June 22.—The following 
are average prices of California pines as com- 
piled from the reports of the California White & 
Sugar Pine Manufacturers’ Association for the 
period June 12 to 18, inclusive: 


California White Pine 


No. 1&2 clr. C Sel. D Sel. No. 3 clr. 
yt $76.00 $69.54 54.16 $48.70 
S/GRE.W. cceces 78.78 70.12 58.62 59.25 
6/4xa.w. ...... 76.73 67.72 54.75 58.81 

Shop— Ne, No. 2 
Dt. sacvreteddavasacesenes $46.24 $29.25 
RI no bale ige had a aeeuba ea 45.71 28.72 
ci ins thheaSeeranknene bent enan aes $33.24 

Mixed Pines Lath 

No. 1 com.,1xa.w.$44.24 Mixed pine— 
Bev. siding C.... 32.25 _ 1 prrttteseees $ 6.10 
White Fir No. 2 eeeeeerees 4.95 
C&better ........ $51.60 SE” wreceecccees 1.92 

Douglas Fir Box 
C&better ........ 4.12 Mixed pine No. 1.$22.13 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., June 22.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
Re” Tete o.wccccesaws $44.00 $40.00 ......., 
i scviesssoketanesauoe a 32.00 28.00 $30.00 
Flat Grain Flooring 
Se" De bas tccvasews D.- wiecem  Aacedia 
See Ge.  vereernssianewacens | seteae =| stat 
Vertical Grain Stepping 
DE ciccunsctetabanee a ° c@ece- walter 
Finish, B&better 
ee rer ae 8 tenes: goaaiee 
Causing ORG DOGO... 6.cccsee ee 8 stese #esen 
Cultng, 
5, x4” Babe Oe iawecseces 8.00 25.00 27.00 
iocan Timepiece co) ies 
1x4” Bebe De cccwraxens 28.00 fee 
eoredbGueastaunese ae §)8=«6|(sanke sien 
Drop Siding 

1x6” B&bette P Gectmaraa aad 34.00 33.00 ..... 
pnbaeuesteaeias 30.00 28.50 ne: 

No. 1 ‘Common Boards, S1S and a 
2 eS Kerr. 16.50 es 
BEE =staavaccnseecvisneves 19.00 at. 00 bciiesd 

Dimension, No. 1 Common S&E 

Se. 2e GE. BE vevcucares 16.50 15.50 15.50 

Plank and Small Timbers, No. 1 Common 
oo, Se WH Be. Meicecess 22.50 17.50 18.50 
Suid”, 13 to 36° BGB...+2. 20.00 Aer 


Timbers, 32’ and Under, No. 1 Common 


GG Ge sackbccacivencccs 21.00 Sree 
Shop 
4/;, 5/. 6/ and 8/4 Kiln dried, vertical grain, 
Kee SOGenenteseseeesarscctacosseeuenesetl 35.00 
“a 10- and 12-inch Kiln dried, vertical 
grain, S28S— 
8 ee i ee ee 45.00 
Pk Ee grahiiguevdaatrrndenndnes énbatiucen ee 
MUNI AN an toca Nace Ag nb clase Wan on Sit al cs gn lla a ane 25.00 
6/4x5- and 10-inch Vertical grain, S2S, kiln 
dried— ; 
et en a eee 45.00 
Dt ichacknbwpueiehes wakne emecawebea mes 38.00 
Be ee ep ae ee ee eas 28.00 
Se. Riri b eked een hdkare nk ve eecnndionek ss 18.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 22.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


ga SO ee ee 
Ds, eo EE bcs oh a eaw Gains aonetewensone’ 41.00 
Py ae Es ie bbws ee eeesnsatavaeewksa 30.00 
1x3 and 14%” No. 2 clear and better........ 415.00 
Rae 32.00 
Slash Grain Flooring 
ix4” No. 3 clear and better......ccccccccce 28.00 
Tk, O Ginger edkendcestnsesedensennue, meee 
1x6” No. 2 clear and better........2.sccee- 34.00 
See ee GEE Sadieseessssewebekceseceenas 30.00 
Vertical Grain Stepping 
1% and 11%” No. 2 clear and better........ 65.00 
Finish 
ee SE Is oc dacacakekenensenews 50.00 
Ceiling 
54x4” No. 2 clear and better..........c.ee- 27.00 
OE ee ea ee 22.00 
ge Oe ee ee 28.00 
Dh Eee gicwettevarvnaaraeaannnueeda 22.00 
Drop Siding and Rustic 
Se es ee I ici oheeo cd vecesiateness 34.00 
Pe OD wabnecdesceswiesevnenss cava MOT 
Boards 
SN, “M. ac ptaakiac as eo aise Weta acm eae ere eee $15.00@16.5 . 
le & waneneas Se re ee ee ee 11.0 
Dimension—2x4-Inch, S4S 
OS SS eae ee eee a 16.50 
De Ie. Susnadwhn sees Sonatndabieane whaweeaweas 12.00 
Timbers 
DE sib toadkahurtity hide hee akoekawkarncaa ae 17.00 
Se ee I kad cacewe at caendemnanene 18.00 
Miscellaneous Items 
CN, CD incu one aeedckeneexens 14.00 
Se es ONS ok bw sndab an aknadwnae wine hemes 3.25 
Fir lath, green, for water shipment........ 3.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., June 22.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— 


ner 73.00 1 wae eeeeeeee $30.00 

—10” OU” cicanveeous 32.00 

1x 4—10” ...... 62.00 1314” entice 

3evel siding— Big ten eae ae rae sae 34.00 
SE sieeady ehuo SGD . BI. cossavdnnsen 4.50 

MT -e:Gweluasae 31.00 Green box lumber 19.00 





ave 





Cin 
Shi 


4” 
5” 
6” 


No 
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x] St. Louis, Mo., June 21.—The following are Memphis, Tenn., June 21.—The following is a summary of Chicago/Cleveland average hardwood 
current quotations on cypress, f.o.b. St. Louis: peteee seeaeaes during the week ended June 15, as reported to the Hardwood Manufacturers’ 
ce Py 
orted GULF COAST RED CYPRESS— WHITE OAK-CONTD 
Grades Factory RED SUM SAP _GUM-CONTD = es ASH-CONTD CHESTNUT-CONTD 
Pre. _ Tank Selects Shop Box Quartered Plain Fisin Plain 
Hing lt caanidined $116.75 $ 68.75 $48.75 $32.75 Figured Cood 
7 SA SUIUIIIIN das | te IRB Chee Glev Cheo lev Chgo lev Cho lev Chgo Chev 
8/4 seccerecceees 131.75 94.00 71.50 33.50 Firsts & Seconds No 2 Common-Contd || Jo 1 Com & Sels-Cmti/ yo 1 Com & Sels No 3 Common 
oo es W/E ccccccceccose 136.75 102.75 ie Sere 5-8 108,00 ,.,, 6-4 25,75 ... 6-4 73,25 ... 1-2 37.50 4-4 23.C0 
30.00 h pcxoeweneains 136.75 102.75 77.25 neces 4-4 132,50 °.. 8-4 28.75 ... 8-4 72.75 74.75 4-4 54,00 ‘°° Sound Wormy. - 
iy cssanenentate 141.75 107.75 982.25 ..... 5-4 139.75 °°° No 3 Common No 2 Common 5-4 4, «6-79.25 |] 4-4 4... 41,00 
ba Peck random 4/4” .....ccccccccccccccccccccs $24.75 6-4 141:00 pat 4-4 20,75 4-4 48,25 51,75 6-4 70.25 78.50 6—4 ... 45.00 
= Sacent “is wae 4 8-4 141,00 .., —TrIek cus | «S-4 =. 58,00 |] 8-4 76.59 ... 8-4 45, 75 
Common Rough— No. No. No.3 | yo 1 Com & Sel @uartered 8-4 52,50 65,50 |i 10-4 90:50 °°° 
PE ca vanvnnn ap enbace $52.75 $43.75 $31.75 4-4 74,00 ,,, Firsts & Seconas No 3 Com Flg Grade j/ 12-4 98,25 [°° Firsts & Seconds 
| gg liseerencmneaninaciae 59.75 48.75 31.75 Plein 4-4 48,50 .., 4-4 335,00 38,75 |] No 2 Common 4-4 ... 76,80 
Add $2 for specified lengths on common grades. Firsts & Seconds 8-4 52,75 ... 8-4 37,00 .., 4-4 28,25 .., 5-4 3... 83.25 
4-4 121,75 ... No 1 Com & Sela No 3 Common No 3 Common No 1 Com & Sels 
Finish, S1S or S2S— Quartered 4-4 37.75 ... 4-4 25,00 ,., 4-4 23,50 4-4 ... 57,00 
Heart A B Cc D Firsts - Seconds mane Pisin ns 6-4 ree ome 225 pee 22" SOFT EAPre Be : Common i 
” § ‘ 5-8 S50 ces rots econis irs econds — 3 
a Ixt—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 aa ot y+ ge Qaarterca ore seers | to 
7.00 Es kouwsia 110.00 108.00 110.00 90.00 79.00 9°25 No 1 Com & Sels Flan 
tes at 127,00 122,00 112,00 104.00 ..... oS ieee te we 1 Gem*a dels” 4-4 €0,50 .., oa” a8'es Ete 8 Chae 
EE svceees 137.00 132.00 122.00 115.00 ..... 8-4 96.75 se r+ 44,58 eas _— y ~ 10-4 ae 100,00 4-4 27.50 
j —= No 1 Com & Sels “4 39, eee No 1 Com'é& Sels’ 
Bungelow Gore Cieag a » Cé&btr. 4-4 61,25 ian No 3 Common 3-4 79,00 4... 4-4 4. 54,50 |] Firats x Seconds 
144K BY wccccccescreccccves $74.75 $65.75 $63.25 6-4 65.75 4-4 21,00 4-4 86,25 113,25 5-4 ., 66. 50 4-4 2. Pie 
EE 1.30204dewnecdnenden 79.75 70.25 68.25 8-4 65,00 ... ——TrEro ““*— |] 5-4 103,00 126,00 |] 6-4 $8'50 ..° 5-4 7" 50 ... 
ti | Siding— A B re D Plain Quartered 6-4 105,50 122,00 |} e-4 ,., 72°75 || No 1 Com & Seis 
Beve 3 Firsts & Seconds No 1 Com & Sels S446 (159,00 1] 10-4 .., 80,00 |] 6-4 57,50 
OO ccvvcene sees $48.50 $45.00 $41.00 $28.00 3-8 60,00 .,, 4-4 39,75 ... ° 2 = > cane No 2 Common . 
3-4 90,25 .,, Plein ea of eee 4-4 .., 40,25 irsts & Seconis 
YELLOW CYPRESS— 4-4 99.50 °°: Panel & Wide No 1 |} 5-8 31,00 .., 5-4 33.25 | .° 4-4 71,75 ... 
; Factory— No.1 No.1 No.2 5-4 107,25 .., 4-4 69,75 3-4 50,00 ,,, 6-4 29.25 ... 8-4 681,25 ... 
9.50 FAS Select Shop com. com. 6-4 114,00. .,, 13-17" Box Boards 4-4 60,75 70,50 HARD APLE No 1 Com & Sels 
ee $ 75 $60 $38 $31 $26 8-4 117,50 .,, 4-4 62,90 .., 5-4 65,75 71,25 || Firsts & Seconds 4-4 48,25 .., 
r  peahes 80 63 50 35 29 No 1 Com & 3els Firsts & Seconds 6-4 69,50 .., C€ nad 90,50 5-4 62,00 ,., 
—~ eileen 80 65 52 35 29 5-8 48,75 ... 4-4 48,75 .,, S-4 81,00 ... 8-4 92,00 |} 8-4 69,00 ,,, 
OR oe et 85 70 55 37 31 3-4 48,50 ... 5-4 49,25 50,25|| Bo 2 Common No 1 Com & Sels’ No 2 Common 
10/4 .... 105 80 70 4-4 58,75 .., 6-4 51,75 ... 4-4 46,75 48,25 |] 4-4 .., 63,50 || 4-4 29,00 
ati carci ees 5-4 66,00 ,,, No 1 Com 2 Sels Sound Wormy @-4 .., 72.00 
Boards— No. 1 com. No. 2 com, 1” csiidinas 6-4 68,75 .., 5-8 27,50 ... 4-4 39,00 ,,, No 2 Common Firsts & Seconds RW 
1x 6” $42.50 $33.00 6-4 72.00 ... 3-4 33,25 ... Sound Wormy Mixed 5-4... 46, 50 cee ° 
ee ee 42.50 —— tle Wo 2 Common 4-4 35,25 .., 4-4 39,50 47,50 || tio 3 Common 4-4 62,50 86,75 
00  Bekesarnatenegers: 43.50 — we 4-4 32,50 42,25 5-4 59,25 ... 6-4 46,25 8-4 26, 50 5-4 29; a 
. et ecccccccccvces 53.00 36:00 eeceee é-4 38,00 ... No 2 Common _8-4 52,75 66.50 aap 6-4 ss. 75 36.25 
abn eee eewwe . “VU ee -4 41 oc totets 4-4 ” ais POPLAR Cy} om & 5: ‘els an y « 
Peck, UX12"..-.eeee ceeee eevee $23.00 ———siF cor’ 6-4 26.75 -.. quartered | 4-4 112,50 ,., 10-4 109775 110.75 
00 Quarterea WITTE One a te = _— No 2 Common 184 124,75 126,75 
00 Firsts & Seconds Quertered . eee 4-4 56.75 .,.. 6-4 132,75 
00) 4-4 58,25 .,, Firsts & Seconds Plain Sort 2m Selects R w 
CYPRESS SHINGLES & LATH o-4 64,50 .,, 1-2 70,00 ... 13-17" Box Boards || pirsts © Seconds 4-4 oe 
Cincinnati, Ohio, June 22.—The following are 6-4 65,50 .., |e i - ee on 6-4 63.75 66,00 |] 5-6 76.00 eee 
00 — — carlot prices today f.o.b. A we 79°25 — aan 129°00 nee $8 ce 86,00 I] no 1 ons Sels. 8-4 74.75 °°° 
00 wncipnath No 1 Common & Sels 5-4 144,00 ... Seps 6-4 48,50 51,00 |] 10-4 86,50 .,, 
00 | Shingles— 3est Primes Economies St EL as 6-4 142,75 ... And 85,00) 6-4 54.25 .., No 1 Shop 
00 gk ee $5.70 $3.20 5-4 U,75 2, yo~# 156,2 io 1 Com’ & Sele Ho 2 Sonmon 4-4 42,00 ,., 
OF eagea ian tere 6.70 4.85 $3.90 6-4 53,75 60, Yo 1 Com’& Seis” 8 OL ase 5-4 24,00 ,., 5-4 56,25 ... 
it pigcinciamannusha 6.95 5.45 4.30 8-4 50,50 .., Se ae ee ieee Pe C8 EF oe 
” = 10-4 7 - * a 4 v0 ° - ° ee 
S pisnacoetatannwan 6.95 5.45 4.30 —— eee 3-4 74.50 ;.. 4-4 48,80 57,25 5-3 15.25 ee No 1 Common 
™ Lath, 4-Foot, 34x1!/-inch— 13-17" Box, Doarde 4-4 74,75 .., 5-4 ace 60,75 || 6-4 19.7 4-4 35,50 ... 
(Saale iat te ee eer $7.90 | 4-4 71,0¢ .., 5-4 79,50 .., 6-4 20, 68.75 })~  COMONIIS || 5-4 36,00 .., 
13" & War, FAS 6-4 79,75 eo No 2 Common 13" & Wir, FIS 8-4 ° ose 
' 4-4 64,25 .,, No 2 Common — ace = siz 79,00 ws : Comes RW 
) Firsts &$ a 4-4 =, 98 a ~E ec6 . irsts & Second A «34, eee 
" VALLEY HARDWOODS 3-4 30,90 are Plein No 2 A Common ae "08,00 pict, 30525 212 
) oa 5 -— . eee of 
0) Cincinnati, June 22.— Average wholesalers’ — 39°25 65°50 yt oe 4-4 .., 41,50 "2 cans seis’ 14. 26,50 ane 
) prices, carlots, Mississippi Valley woods, Cincin- 6-4 64,00 .,. 1-2 70,00 ... No 2 3 Common Mo 2 Common 
nati: No 1 Com & Sels 5-8 74.75 2... Ana 44.  80,75)) 4-4 34,00 ,,, 
1-2 26,75 4... 3-4 82,50 ,., No 3 Common 5-4 35,00 
0 GumM— 4/4 5/4&6/4 8/4 5-8 29.25 <°. 4-4 95,25 117,00]] 4-4 16,25 ... 
: Qtrd. red— 3-4 31,00 ,,, 5-4 eae og _s eee oan . aoe ered 
4 4-4 29,50 44,00 6-4 110 126,25 —_ rr % ° ormy 
) _.* com. - oe ageetss ets 5-4 43,75 49,50 8-4 136,00 ASH | 4-4 .., 46, 50 
6-4 45,00 %o 1 Com’& Seis Firsts £ Seconds Piain 
om. red, sap no MB ng 8 . 3-8 35,75 4-4 87,50 ... Firsts & Secon 
4 48,50 64,50 wen : conds 
) AS wcccces 58@ 60 62@ 65 68@ 70 | no 2 Comnon 1<8 42.00 ... ood 104,25]) 4.4 .., 109,50 
No. lcom... 45 50 52 5-8 18,00 .,, 5-8 49,75 ... 6-4 102,75 104.251 no 1 com's Sels 
| Plain red: S-4 21,25 ,., S-4 54,75 25, atm °° aint cece $8.00 
FAS .- 95@100 100@105 105@110 4-4 25,75 .., 4-4 67,50 79, “A conten, °** 0 2 Common — 
f. No.1 com::: 53 58 58 63 63 68| 4 27,25 21, 5-4 69,75 wee HH JEn4 ioetes To | St eee = 30075 
acts ihe sie Sed ak “ ” 
Brbds.13-17" 65@ 70 SOFT TEXTURE” SOUTHERN HARDWOODS 
& wider... 52 55 54@ 58 58@ 62 Cincinnati, Ohio, June 22.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
No. 1 com... 36 38 38 40 40 43 West Virginia, and Tennessee hardwoods today: ; 
No.2 com... 22 23 24 25 26 29 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
-~ aa ae seen 185@145 et ett $155 @165 —.. .$ se 70 $ t+ ae 75 $ 70@ 75 
Fae ©. os $ 55 $ 60 Selecta ....... 105 110 115 115 120 No.1 com..... 50 56 53 (6 
5 sad No. 1 com..... 80 85 aS 90 90 95 No. 2 com..... 28 31 33 38 38 £43 
Sorr EnM— 4/4 5/4 6/4 8/4 No. 2 com..... 45 50 54 59 55 60 CHESTNUT— 
eS $67 $67 $70 Sound wormy.. 43 45 52 57 55 60 ee - $100@105 $112@118 $122@128 
No. 1 com.... 47 50 50 55 | QuarTerep Rep Oaxk— No. 1 com..... 60 — — 
No. 2 com.... 25 27 27 28 No. 3 com..... 20 21 2 22 21 22 
FAS ccosees + Sums en bee, he wee Sd 4 
Corronwoop— 4/4 5/4&6/4 8/4 tices. Ue Te bee eek san “one to. « =» «© @ «2 « 
FAS, 6” & war.$ 53@ 58 $ 58@ ee oS fe ee ee Sd. wormy and , 
a 2 Fsbo a 2s as * «++ «e+ | Puain WHITE anv Rep Oak— No. 1 com. & 
+ eee ee ne (Ste FAS ..++++-+-$105@110 $115@120 $125 @135 better ...... 38 42 43 45 45 47 
— ewer bom og eb 6 650670 «673~«(OTS BO BAS $105@110 $110@115 $115@120 
———FSES 128 128@133 $1 0 1lcom..... 60 65 70 7 75 80 #£-FAS ......... 5 
Selects ...... 13 92 ° . 97 102 +702 107 No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 1 com..... 70 4 15 80 80 85 No. 3 com..... 22 24 23 25 24 27 gel. ...ceeee GC 70 7 TW TF TH 
No.2 com..... 40 45 45 50 50 «55 Sound wormy.. 43 48 53 58 55 60 No. 2com..... 31 33 33 38 38 40 
UART a Hickory— 4/4 5/4&6/4 8/4 BrercH— 4/4 5/4&6/4 8/4 
ae Tih Gee FAS ......2.. 22+ «+e $ 95@105 $ 95@105 FAS .........$ 65@ 70 $ 70@ 75 $ 75@ 80 
N I cr ae ee BO EGccss css cel SUSU SCT No. 1com..... 42 45 47 650 47 650 
a eens F a ae at ore eke eee Ses BS Ocecs ese (ear 35 40 35 40 No. 2 com..... 27% 30 8630 83 6383 )~—= 385 
> alibi a ee MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
— WHITE anp Rep OakK— og seen bbeetsotsnneeeons .$ @ . $ 0@ 4 $ ose 4 $ oe a ar = 
a 83 87 0. Sec cvstwecscveses pene 55 : 
Selects toeneeey @ 68 $ ss@190 2 91880190 PC esiinpgniipepderieeenmates 33 «38 35 40 41 45 48 50 50 53 
No. 1 com..... 53 58 58 a3 63 «68 WHITE AsH— 
No. LZ CO.ccoe 42 42 45 45 50 ae ssneee pirbacrerenn eel Bow $107@112 $112@117 $125@130 $155@160 
No. 3 com..... 20 22 22 25 25 30 No. 1 com. and Sl cgchenanes 72 77 78 82 100 105 95 100 
Sound wormy.. 35 38 40 45 45 50 ee Ferrer eer . oe oS 35 40 40 «645 45 50 50 3655 
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NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f.o.b. Lower Michigan mills: 


No. 1 No. 2 


com, com. 


No. 3 
FAS com. 
BASSWOOD 


4/4 $ 654 


Selects 


70 $55@ 60 $ 45@ 48 $26@28 $22@24 
9 


5/4 70 75 60 65 50 53 30 32 24 26 
6/4 75 &O 65 70 55 58 33 35 2 26 
8/4 80 85 70 75 60 se 22 svcece 
10/4 95 100 &5 90 70 7 ae Be é«weaes 
Beecn— 

5/8 No. 2 common and better 30@32 12@14 


4/4 60@ 65 50@ 55 35@ 40 25 27 18 20 
5/4 65 70 55 60 40 45 28 30 20 22 
6/4 70 75 60 65 45 50 30 32 20 22 
8/4 80 85 70 83675 55 60 33 35 20 22 
Biracn— 


4/4 105@110 85@ 90 50@ 53 30@32 18@20 
5/4 110 1h 90 95 55 58 32 35 20 22 
6/4 110 lf 90 95 60 65 37 0 20 22 


10/4 120 
12/4 125 
16/4 140 
Sorr ELM— 


) 

5 4 

0 95 100 70 75 40 45 
25 100 105 5 90 50 5 

0 105 110 90 95 50 5 


1 
1 
1 
8/4 115 12 
1 
1 
145 120 125 110 115 


4/4 65@ 70 50@ 55 42@ 45 26@2 20@ 22 
5/4 70 «675 60 65 47 50 28 30 22 24 
6/4 75 80 65 70 52 55 30 32 22 24 


8/4 80 5 70 75 60 65 40 45 
10/4 90 95 &O 85 70 75 45 50 
12/4 95 100 85 9u 75 80 45 50 
16/4 1168 120 105 110 95 100 50 55 
Harp MAPLE— 

4/4 75@ 80 


60@ 65 


50@ 55 30@32 16@18 


5/4 80 85 65 70 55 60 35 37 19 21 
6/4 85 90 70 75 60 65 35 3 20 22 
8/4 95 100 KO &5 70 75 40 45 20 22 


10/4 110 115 95 100 85 90 45 50 23 25 


12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 ...... 
16/4 160 165 145 150 135 140 50 55 ...... 
HARD MAPLE FLOORING Stock, Roucu 

Et -eenéceta sbiauade 48@ 50 28@30 18@20 
ee. aeetttee onnenees 50 52 30 32 20 22 


Sort MAPLE 

4/4 65@ 70 55@ 60 40@ 45 28@30 
5/4 75 KO) 65 70 50 55 33 35 20 22 
6/4 80 85 70 875 55 60 38 40 20 2? 
8/4 85 90 75 80 60 65 40 45 20 22 
END Dried WHITE MAPLE 


7G BEOUPEED bcovecce Se Oe. adsense aaewde 
5/4 an: Me ‘sevawnee 90 ae -etmxe sarees 
6/4 a 2 webubawe a -gheiene wviirieme 
os Bee Bee sesences a re 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
June 12, as reported by the Oak Flooring Manu- 


facturers’ Association: 


}2x1%,” 


jix2 y,” 











ae WR tics weans $ . tnepn osawbad 
a en, Ones se waeee a maim — cobain 
Sel. qtd. w.&r..... 76.64 $58.80 Pree 
Clr. pin. wht S7.04 59.65 $64.83 
Clr. pln, red SO.25 96.22 60.51 
Sel. pln. wht 2 72.13 48.2% 46.96 
Sel. pin. red..... 59.66 TOA2 48.04 48.57 
oo See 44.66 54.30 24.52 25.06 
= fae 16.67 18.07 ae. rene 

Mx1¥” x2” x1” $x2” 
Cir. qtd. wht ieee | we ieee $127.00 
Sel. qtd. ee sxtee  meute 
Clr. pin. GO. eee 79.61 
Cir. pin. re ) Pere 78.13 
Sel. pin. wht 66.67 $52.50 63.26 
Sel. pln. re ot ey 19.34 
No. 1 com Caee v«nre 35.84 
No. 2 com. 12.30 





OAK FLOORING STRIPS 


Chicago, June 23.—The following are carload 
prices, f.0.b. Chicago, on #,.x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








——White Red 
Qtrd. Plain Qtrd. Plain 
Clear ++eeee+$134.00 $88.00 $124.00 $82.00 
ES err, Re ee eevee 
RE cevscnoacs 73.00 71.00 71.00 71.00 
White Red 
Common, No. 1........ ee eee --$46.00 $44.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended June 19: 


M APLE Clear No. 1 Factory 
qgx1iy” . ‘2603s Kena . gece 
2 tte Saal aries $58.75  ..... 
+ te 83.52 67.20 $37.88 
a Cee rCbakeens eenee i$ waters 44.45 
EE wars: «dike beers 86.50 37.25 
x1,” a = htiiee, (conbiaha 
a /"n 7 
a Béhwe wes 
BIRCH 
EE ia anal ree ama 74.14 





POPLAR 


Cincinnati, Ohio, June 22.—The following are 


average wholesalers’ carlot prices, Cincinnati 

base, on ‘“‘soft texture’’ poplar: 

Sorr TexTUuRE— 4/4 5/&6/4 8/4 
SY Seer $100@110 $110@120 $110@120 
Saps & select... 72 77 82 88 82 88 
No. 1 com..... 50 5a 65 70 70 75 
No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 

VALLEY— 

oO eae $ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 80 
No. 1 Com....- 45 4% 52 55 55 60 


No. 2 com. A.. 33 B35 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 


POPLAR BEVEL SIDING 


Louisville, Ky., June 21.—The poplar siding 
market continues fairly active, there being good 
demand, fair production, and steady movement, 
while prices are firm, (Quotations read: 





Clear Select No. 1 avo 2 
$40 $30 $22 

40 30 22 

40 24 18 








For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., June 22.—Demand for 
northern pine was stimulated by retail buying in 
the last week. Retailers, who have delayed buy- 
ing, find themselves confronted with a large con- 
sumptive demand and are sending in hurry-up 
orders. Industrials are buying a fair volume. 
Prices are unchanged. 

BUFFALO, N. Y., June 21.—Wholesalers re- 
port northern pine trade less satisfactory from 
the standpoint of profits this year than in 1925, 
although volume compares favorably with a year 


ago. Competition seems to be growing more 
keen and millmen have been making further 
concessions to move stock. - 


BOSTON, MASS., June 22.—Northern pine sell- 
ers are not pushing hard for immediate business, 
and no substantial amount of stock has been 
moved in recent weeks. Producers and shippers 
are generally firm in their ideas of prices, par- 
ticularly on higher grades. 

NEW YORK, June 21.—Buying is restricted to 
small lots, some retailers following the policy of 
handling lumber only upon orders. Prices hold 
firm. Arrivals are light. 


EASTERN SPRUCE 

BOSTON, MASS., June 21.—There is a fair 
business in eastern spruce frames at $41@42 
base. Provincial random is now coming forward 
in seasonable volume and prices are fairly steady. 
Dry boards are scarce and firm, although demand 
is quiet. Cuotations: Dimension, rail shipments, 
8- to 20-foot, 8-inch and under, $41@42; 9-inch, 
$42@43; 10-inch, $43@44; 12-inch, $45@46. Provin- 
cial random, 2x3 to 2x7, $34; 2x8, $37; 2x10, $38@ 
39. Covering boards, 5-inch and up, 8-foot and 
up, DIS, $34@35; matched, clipped, 8- to 16-foot, 
$36@38; roofers, 1x6 and 1x7, $35. Furring, 1x2, 
$33@34; 1x3, $32@33. 


NEW YORK, June 21.—Mill quotations are 
very firm and wholesalers here maintain prices. 
Arrivals the last week were not as heavy as the 
week previous, but the general turnover was 
about the same. A few yards that specialize in 
eastern spruce are well stocked, but generally 
retailers are buying for immediate needs only. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 22.—The de- 
mand for northern white cedar posts continues 
only fair. Orders are coming from widely scat- 
tered points. Retailers in some localities report 
widespread fence building while others say farm- 
ers are hesitant, pending the outcome of the 
crops. Poles are moving in small volume. Prices 


are firm, 
HARDWOODS 


CHICAGO, June 


23.—Demand for northern 
hardwoods is draggy. 


Industrial consumers show 
no disposition to place orders until their supplies 
have reached a bare minimum and then they 
request immediate shipment. The weekly vol- 
ume is about the same as last month and com- 
pares favorably with the same period last year. 
Prices are weak although mill stocks are under 





eal 
those of 1925. Southern hardwoods are moving 
in fair volume but hand-to-mouth buying of the 
most conservative sort is still the rule. The mijjg 
announced plans for curtailment does not seem 
to be affecting prices which remain weak. Dis. 
tributers believe that the market can not go 
much lower as current prices hardly cover the 
cost of production. 

INDIANAPOLIS, IND., June 22.—Hardwoog 
demand continues spotted. The volume is far 
below this time last year. Automobile manufac. 
turers are taking fair quantities, the four larg. 
est factories in the State working steadily. Re. 


tail yard demand is slow, though stocks are 


light. Some orders are coming from hardwood 
flooring manufacturers. Railroad buying also js 
light. Prices are firm, due to decreased produc. 
tion. 


NEW ORLEANS, LA., June 21.—Some loca] 
observers consider demand slightly improved, 
Inch common sap gum and inch FAS plain req 
gum are cited as items in improved request, 
Oak flooring grades are moving better. Prices 
are rather weak. 

KANSAS CITY, MO., June 22.—Hardwood 
trade has shown very little change in the last 
month, with demand from furniture factories 
slow, but the motor trade good. Truck body and 
implement factories are doing a little more buy- 
ing and some specialty manufacturers are mak- 
ing inquiries. There is a fair demand for oil rig 
timbers in the Southwest and some railroad buy- 
ing. Prices still are ‘‘scattering.’’ 


ST. LOUIS, MO., June 21.—Very few inquiries 
and orders are coming through for southern 
hardwoods. Interior finish possibly is in great- 
est demand. The furniture trade is placing a 
few orders, but there is not much activity from 
automobile concerns. It is indicated that stocks 
are small and that buying follows from pressing 
requirements only. Prices are firm. 


CINCINNATI, OHIO, June 22.—The movement 
of hardwoods is fairly satisfactory though lack- 
ing the volume of previous years. Orders for 
the most part are small but they are numerous. 
Prices are fairly steady. 

COLUMBUS, OHIO, June 21.—Strength is de- 
veloping in hardwood circles and the volume of 
business both from retailers and industrial con- 
cerns is increasing. Buying is more general, al- 


though factories and retailers are restricting 
purchases to current needs. Because of cur- 
tailed production and consequent reduction in 


dry stocks, prices are better maintained. Ship- 
ments are coming in promptly. Automobile, fur- 
niture and musical instrument factories are the 
best buyers. Oak prices at Ohio River: 


FAS No. 1 No.2 No.3 

Quartered ........$145 $90 $50 ale 
PE - stcodendedens 105 72 45 $20 
HOUSTON, TEX., June 22.—Red gum, FAS, 
showed improvement the last week, but there 


has been no change in any other grade of sap 
or red gum. There is a fair demand for oak 
flooring, also for cypress and ash. Export trade 
has fallen off slightly. Mills continue to run on 
a 5%-day schedule. 


BALTIMORE, MD., June 21.—Hardwood buy- 
ers are placing orders more liberally. Flooring 
volume has increased as a result of activity 
among builders. Furniture manufacturers are 
not actively in the market. The export situation 
remains much as it has been for some time, with 
stocks abroad still too large to encourage the 
placing of firm orders on an impressive scale. 

MINNEAPOLIS, MINN., June 22.—Competi- 
tion continues keen among northern hardwood 
wholesalers in the Twin City markets, with in- 
dustries consuming a fairly heavy aggregate, 
purchased in small lots. Mills have no large 
stocks of dry lumber. Prices are steady. 

BUFFALO, N. Y., June 21.—The hardwood 
trade is quiet and shows little or no improve- 
ment over recent weeks. With some wholesalers 
volume is smaller than a month age. 


BOSTON, MASS., June 21.—Interest of some 
classes of buyers in hardwoods has picked up 4 
little during the last week, but the market gen- 
erally is quiet. Strong sellers maintain lists. In- 
quiries from automobile builders are more en- 
couraging. House finish people also are buying 
more freely. The furniture, chair and piano 1n- 
dustries are slow. Flooring demand is spotty and 
prices are irregular. Current quotations for 
Birch, $82@ 


13/16x2%4-inch clear flooring are: 
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97.50; maple, $93.50; 
selects, $81@85; No. 
tions, inch: 


oak, white, plain, $98@102; 
1 common, $62@65. Quota- 


FAS No. 1Common 


Pe rrr $100@110 $75@80 
eee eee 83@ 88 60@65 
BOOch 2. oc cccececccccccece 75@ 80 45@50 
Birch, red .......---seeeee 130@140 75@85 
Birch, SAP .....esceescoee 105@115 62@70 
Chestnut ......-.ssseeees 115@120 80@85 
Male 0-2 oe ccscessccevcces 100@110 55@60 
Oak, white, plain........ 105@120 ee 
Oak, white, quartered.... 145@155 acs 
Poplar ..--+-ccecccsesceee 110@115 - ia 


LOS ANGELES, CALIF., June 19.—There is a 
slight increase in the volume of hardwood orders 
this week as compared with the first of the 
month. Prices hold firm. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 23.—The Douglas fir move- 

ment is light and hardly equal to the weekly 
average for last month. From all indications 
retailers are expecting further recessions in 
prices as they are buying only to cover im- 
mediate needs and are letting their stocks reach 
a low point although they are moving out a 
good volume of material. Prices are fairly 
steady but at a low level. 

NEW YORK, June 21.—The situation is just 
as it has been for weeks—abundant supplies and 
plentiful bargains. Price lists are uniformly 
frm. Continued heavy buying seems to make 
but little impression on the stocks in storage. 
Less transit lumber is coming in than a few 
weeks ago, but large cargoes are arriving on 
consignment. 


BOSTON, MASS., June 21.—New England 
business in Douglas fir has shown very fair vol- 
ume this spring and at times trade has been 
really active. Prices, however, have not been 
entirely satisfactory. There are numerous bar- 
gains in transit lots. Mill shipment prices are 
steady on the lower basis lately quoted. About 
the top price obtainable here for.an ordinary 
schedule of dressed fir is $30, ships’ tackle, and 
for No. 1 common boards, $29.50@30. 





KANSAS CITY, MO., June 22.—Fir demand 
last week was better than for some time, though 
ina general way prices were weak. The demand 
was mostly for common grades of yard stock, 
with dimension selling around $2.50 off. There 
was a good volume of country business. Orders 
for upper grades were mostly for city yards. 


SAN FRANCISCO, CALIF., June 19.—Fir de- 
mand has been sustained during the week. Or- 
ders and inquiries from the middle West are in- 
creasing. Export trade is more active. The 
local trade is virtually at a standstill, due to 
strike conditions. 

BUFFALO, N. Y., June 21.—The fir market is 
easy and demand is not strong, being mostly for 
mixed cars. No complaint is made as to diffi- 
culty in filling such orders at this time, but 
wholesalers learn that the closing down of some 
mills next month may afféct the supply of the 
most wanted items. Retailers are buying stock 
as needed. 

LOS ANGELES, CALIF., June 19.—Although 
there has been a considerable increase in fir in- 
quiries, sales are just about the same. Supplies 
are satisfactory and prices are steady. Yard 
stocks feature the demand. 


CYPRESS 


NEW ORLEANS, LA., June 21.—The mill 
group report shows orders leading shipments for 
the week, with production taking first place, 
however, by a considerable margin. The local 
report is that bookings showed no gain over the 
preceding week, the bulk of the call being for 
mixed cars and coming from retail yards, which 
continue to buy in small lots. Prices are un- 
changed and well held. 





CHICAGO, June 23.—Red cypress is moving 
slowly in Chicago, according to local distributers, 
but there is a fair demand for trim farther East. 
Purchases in the city are confined largely to in- 
dustrials with some yard business in the outly- 
ing sections. Country yards are not displaying 
the interest that was expected as many have 
carried over stocks. Prices remain steady. 





KANSAS CITY, MO., June 22.—The better 
bart of the demand for cypress last week was 
from country yards, which are beginning to lay 


in supplies against an expected early demand 
this fall. There is some factory business. 





NEW YORK, June 21.—The range of prices is 
well maintained and recent cargo arrivals have 
improved the general situation. Rail arrivals 
are not heavy. Industrial demand is rather slow. 
Some suburban yards report a fairly good move- 
ment, but retailers are not carrying large stocks. 

BOSTON, MASS., June 21.—Wholesalers are 
picking up some orders for cypress all the time, 
but the volume of business is not at all bulky. 
There is a moderately fair call for yard items 
and industrial demand keeps about even. Red 
cypress is steady, while yellow cypress quota- 
tions are well spread, as follows: 


FAS Selects Shop 
OO a tas cu tdlvinde cotati $ 85@ 98 $70@ 83 $48@58 
eee 90@108 80@ 93 63@68 
DE suds share dntemereaecae 105@115 88@105 T3@83 
BPE cieuktineseeex onan 125@135 a hee pale 


3ALTIMORE, MD., June 21.—Cypress trade is 
not active. Yards are not disposed to make im- 
portant additions to assortments. Producers are 
not sending out stocks except as called for, and 
this prevents congestion at any point. Prices 
are steady. 


INDIANAPOLIS, IND., June 22.—Cypress de- 
mand ‘continues good. Stocks in both city and 
country yards are rather light. Industrial de- 
mand is slow, but there are indications of an 
improvement. A large volume of inquiries is 
being received. Prices hold firm. 


CINCINNATI, OHIO, June 22.—Cypress deal- 
ers report a fair amount of business. Spring 
buying was delayed and some of that business 
is now coming to hand. Prices as a rule have 


been steady. 
HEMLOCK 


CHICAGO, June 23.—Demand for hemlock 
continues active and northern mills are kept 
busy cutting this stock in order to round out 
their assortments. Difficulty is experienced in 
filling orders for dry stock as present supplies 
have been seriously depleted by an active call 
from Michigan and Wisconsin yards. Competi- 
tion from other woods is keeping prices at about 
the same level as has prevailed for the last 
month, $4.50 off list. 


NEW YORK, June 21.—Large quantities of 
stock are in the market, but prices generally are 
steady. Rail arrivals of eastern and northern 
lumber are normal for early summer. 


BOSTON, MASS., June 21.—Stocks of dry 
eastern hemlock in first hands are moderate, 
there is little selling pressure and prices are 
steady. Eastern clipped boards are $32; north- 
ern clipped, $31; random, $30. Very nice 
western hemlock boards have arrived here in 
considerable volume lately and retailers find 
frequent chances to pick up attractive bar- 
gains in transits. Mill shipment quotations on 
western hemlock are steady. 

BUFFALO, N. Y., June 21.—Trade in hemlock 
is fair, though competition is strong. Local 
building has been somewhat less active than a 
year ago. Western hemlock is in good supply. 


WESTERN PINES 


CHICAGO, June 23.—Heavy mill stocks and 
keen competition for business are keeping west- 
ern pine prices weak. There has been a further 
sag in shop prices and also in some items of 
yard stocks. With sash and door factories oper- 
ating on a part time basis, there is only a light 
call for shop and the extreme caution displayed 
by the yard trade is keeping demand for yard 
items slow. 

SAN FRANCISCO, CALIF., June 19.—Pine de- 
mand has increased slightly, especially from 
overseas, during the week, with prices recently 
reduced, remaining steady. Eastern business is 
improving, but demand from all sources is 
slightly below normal for this season. In lower 
grades of some items, demand exceeds produc- 
tion. Mill stocks are badly broken in assortment, 
Box and No. 3 shop are scarce. 

NEW YORK, June 21.—Upper grades in some 
items are scarce. Lower grades are in better 
demand and supplies more abundant. Yards are 
not well stocked, and retailers are not buying in 
excess of needs. Prices are firm. 


BOSTON, MASS., June 21.—Demand for Pon- 
dosa pine is rather slow, and prices are a little 











In the big woods where men 
depend on saws most, the 
popular choice is a Simonds 
Crescent-Ground Cross- 


Cut. The steel, the cutting 
edge and perfect grinding 
make Simonds easier to use. 


Get them from your supply dealer 
or order from any Simonds Branch 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 
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FINISH 

FLOORING 
CEILING 

SIDING 
MOULDING 
DIMENSION 

LATH 

BOARDS 

SHOP AND 
FACTORY LUMBER 
CUT TO LENGTH 
STOCK A SPECIALTY. 






NATURE FITTED 
“NEARWHITE” FOR 
ALL BUILDING 
NEEDS. 


RELIABLE grades is another 

attribute of ‘ Nearwhite” 
Soft Shortleaf Pine that pleases 
dealers who handle it. They 
know that it will satisfy their 
customers the way they want 
it to. 


Try a car of “NEARWHITE.” 


The SUMTER LUMBER Co. 


E. E. HALL, Sales Manager 
ELECTRIC MILLS, MISSISSIPPI 




















Quality Northern Hardwoods 
from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 














soft. No. 2 common is offered at $44.25@45.75 
for 1x8,-1x10- and 1x12-inch; No. 3 common, 
$36.25@37.75 for 1x4-inch; $37.75@39.75 for 1x6. 
and 1x8-inch; $38.25@39.75 for 1x10-inch. A). 
though demand for Idaho white pine is not brisk, 
business compares favorably with what is being 
done in competing softwoods and prices are 
steady, as follows: 

No. 1 No. 2 

com. com. No. 3 com. 


TRG  cccccccesccscessen $65.50 $61.50 $..... oe 
BRO ccccccsnccccceeses 66.50 62.50  42.50@43.09 
BRD cccnccccceccoesees 65.50 59.00 44.00@44.50 
BESO cdencccccssvccees 68.50 59.00 44.00@44.59 
ERAS Keddswrsnawcwrees cess 61.50  45.00@45.50 


KANSAS CITY, MO., June 22.—Demand for 
western pines was rather spotted and slow last 
week, with factory orders a big figure in the 
buying. Retailers generally want well mixed 
cars. Prices still are weak. 


LOS ANGELES, CALIF., June 19.—A slight 
increase in orders for western pines has been 
noted during the last ten days. The millwork 
plants continue the most important factor in the 
market. Prices are unchanged. 


REDWOOD 


SAN FRANCISCO, CALIF., June 19.—Redwood 
orders last week exceeded production; shipments 
are 50 percent above normal, and orders are at 
least 70 percent above normal for this time of 
year. All mills report stocks in better shape 
than they were last year. Northern California 
continues to use a large part of the production. 
Export trade was twice as large as the previous 
week. Prices are steady with an advancing 
tendency in some grades and sizes. ‘ 


NEW YORK, June 21.—Wholesalers are re- 
plenishing stocks that are ample, but neverthe- 
less show the effects of continued withdrawals 
in the last few weeks. A good deal of redwood 
is going into suburban building areas. Industrial 
demand is well maintained. 

KANSAS CITY, MO., June 22.—Redwood de- 
mand still is slow, with moldings, strips and 
small dimension in best call. There is very little 
factory business at present. 


BOSTON, MASS., June 22.—Redwood prices 
are steady and demand keeps about even, both 
for yard items and industrial stock. Buyers are 
not taking much lumber at a time and are en- 
couraged in their cautious attitudé by the stead- 
iness of prices and the good deliveries being 
made from eastern storage stocks. 


NORTH CAROLINA PINE 


BOSTON MASS., June 21.—Some sellers are 
pushing hard for roofer orders and offering 8- 
inch air dried at $30, but there has been a little 
recent business at $31.50. Shortleaf flooring is 
offered at bargains by some sellers, low range 
for 1x4-inch being: B&better rift, $77; C rift, 
$60; B&better flat, $54; B&better partition, 11/16- 
inch, $54.25. Demand for narrow edge keeps 
about even. Desirable band sawed stock is 
offered at $60@61. 

NEW YORK, June 21.—Retailers are buying 
but little outside of their needs, which seem to 
be seasonably heavy. Prices are steady. 

BUFFALO, N. Y., June 21.—The trade in 
North Carolina pine is slow. Small lots are being 
taken in most instances. Six-inch roofers are 
quoted at $29. Mills are trying to stiffen the 
market. 

BALTIMORE, MD., June 21.—Retailers are 
shipping out building stocks quite freely, but 
they have not taken to ordering much. Prices 
continue depressed by pressure of large mill 


stocks. 
SOUTHERN PINE 


CHICAGO, June 23.—Demand for southern pine 
is running light. Although the yards are mov- 
ing out a good volume of stock, replacements 
are being made on a conservative basis and 
only after considerable shopping around. Less 
desirable items in transits are showing some ac- 
cumulation but popular items find ready sale 
with yards that have allowed their stocks to 
reach a bare minimum. Prices are steady. 


NEW ORLEANS, LA., June 21.—Mill reports 
indicate the week’s bookings about equal in vol- 
ume to those of the preceding week. Production 
increased slightly, reaching a virtual parity with 
bookings. Shipments also registered slight in- 
crease, running a few points ahead of sales and 
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cut. Local observers report continued active call 
for timbers with order files well filled in these 
items, finish in rather sluggish call, slightly bet- 
ter request for flooring. Prices appear to have 
held their own. 


ST. LOUIS, MO., June 21.—Nearly all southern 
pine orders call for mixed cars for immediate 
shipment. Mill reports indicate that stocks are 
proken, and a few items are hard to locate for 
quick delivery. Medium grade stocks hold firm 
in price, but upper grades are soft. Concessions 
have been made in straight cars of finish, both 
rough and dressed. The rough finish market is 
weaker. It is becoming increasingly difficult to 
sell straight cars of B and better finish, both 
smoke and steam kiln dried. There was a good 
demand for transit cars nicely loaded with No. 1 
common, and No. 2 common and better dimen- 
sion. Lengths of 18- and 20-foot are preferred 
over 16-foot or shorter lengths. Prices on No. 1 
common dimension have been well maintained, 
but the market is somewhat weak on No. 2 com- 
mon dimension in all sizes. The transit list is 
small. 

KANSAS CITY, MO., June 22.—Demand for 
southern pine fell off last week, though sales 
managers think it was only a temporary lull, due 
to bad weather. Lack of orders was mostly in 
evidence from the city dealer trade, country de- 
mand holding up well and industrial demand 
being about the same. There has been no change 
in prices. 

INDIANAPOLIS, IND., June 22.—Some slight 
improvement is noted in demand for southern 
pine in this district. The volume of construction 
being done in the State is below last year’s, 
this being particularly true of the cities. Up to 
the present the farm construction program has 
not been any heavier than last year, but there 
are indications that this will improve. Light 
production at the mills is given as the cause for 
firm prices. 

CINCINNATI, OHIO, June 22.—Business con- 
tinues pretty fair in volume, much of it consist- 
ing of quick delivery filling-in orders. Prices 
are somewhat unsettled, there being not enough 
business to firm them up and still demand 
enough to keep them from breaking materially. 


NEW YORK, June 21.—Prices are well main- 
tained for all grades of lumber and demand is 
fairly good. Mills are filling orders promptly. 
Roofers and trim are in better demand than 
lumber. Some large orders for timbers have 
been placed. 

BUFFALO, N. Y., June 21.—The southern pine 
market shows little activity, especially in the 
cities near by, although at some country points 
fair sales are being made. Buying is limited to 
immediate requirements in most cases. Indus- 
trial plants are not as busy as usual at this sea- 
son. Prices are unsettled and buyers look for 
concessions. 

BOSTON, MASS., June 21.—There has been a 
fairly substantial volume of orders for southern 
pine placed by New England buyers during the 
last week and inquiries are reasonably satis- 
factory. There has been no change in the gen- 
eral tone of the market which can not be de- 
scribed as firm. Longleaf flooring prices are well 
spread, high range for 1x4-inch being: B&better 
rift, $88; C rift, $77; B&better flat, $61. B&better 
partition, 11/16-inch, sells up to $60. 

HOUSTON, TEX., June 22.—Railroad and in- 
dustrial stocks are quiet, although there is a 
slightly better demand for the former than last 
week. Low grade yard stocks sell well, but 
upper grades are slow. Export business is fair. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., June 22.—Red cedar 
shingles continue to be available in excess of the 
demand in this market. Buyers can supply their 
wants promptly at low prices from transit cars 
or direct from the mills. Prices continue low, 
with clears at about $2.55 and stars, $2.25. 





KANSAS CITY, MO., June 22.—Shingle de- 
mand is reported dull in the cities and only 
slightly better in the country, with $2.45 for 
clears and $2.15 for stars the best obtainable. 
Demand for lath is fair, with southern pine, red- 
wood and western pine in best demand. Siding 
demand is slow and wide items are mostly 
wanted. 

ST. LOUIS, MO., June 21.—Shingle demand 
continues light. Prices are firm. Extra clears 

















uick Turnover 


vs. lop Heavy Stock 


While you know that quick turnover is profitable, a sur- 
vey of the retail lumber business would reveal many 
top heavy stocks. These represent money tied up and 
not earnin?, what it should, a situation easily corrected 
through Case-Fowler service. 


Our production of Poplar is very large. This and com- 
plete stocks of Red and Sap Gum, Cypress and Kiln Dried 
Shortleaf Pine enable us to $ive immediate workin, on 
all items in special or standard patterns of case, base, 


mouldings and finish. 


Here also we can meet all current yard trade require- 
ments—whether one car or a dozen. 


Heavy Retail Stocks Are Not Essential 


Case-Fowler is equipped to deliver what you need when 
you need it, whether it be mixed cars of Hardwoods and 
finish or straiht cars of single items. Flat surfaced trim 
and mouldings are furnished sanded and don’t forget 
all Case-Fowler stock is manufactured and marketed 
solely under our own management with the same uni- 
form high quality year after year. 


Get what's rightfully yours—quick turnover through 
Case-Fowler Service. 


Submit your next requirements to our nearest office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


CASE-FOWLER LUMBER CO. 
“Manufacturers 
Macon, Georgia 





BRANCH SALES OFFICES 


CHICAGO DETROIT PA., DEL. & MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W.A. Fundinger Wm. Dings 
V.B.Churm 1553 West Madison 1234 Commercial Spencer Arms 1234 Commercial 2131 Ry. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bldg. dB. 
Street Chicago, Il. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 
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» quiet and about steady. 
demand for shingles has developed i 


replenishing depleted stocks 


‘ good demand at steady J 


| bargain prices. 


‘ , . - r ( S 

‘e is no indication that supplies will greatly INDIANAPOLIS, 12 
exceed demand ; 
West Coast shingles are in good demand : 


Up to this time 


prices so unsettled that retailers hold off. 








By Our ‘Dun 


Railroad — 


We operate three sawmills, at Glenmora. Oakdale, and Mab. 

Hardwoods are cut at Glenmora and Oakdale: southern pine at Mab. 
Our own railroad connecting these three plants allows us to offer you 
an efficient service in mixed cars of hardwood, cypress and pine. 


(Our hardwoods are kiln dried and worked to any pattern the 


customer wants. We also work cypress to dimension size.) 


Aictyer Deutsca Eowaros. INc. 


Hardwoods — Pine 
Branch Offices : 


OAKDALE 


CHICAGO — 223 Railway Exchange Bidg. 
GREAT BRITAIN—Suffolk House, Laurence Pountney Hill, London, E. C. 4. 


LOUISIANA 


DETROIT —11-239 General Motors Bldg. 
CONTINENTAL EUROPE—No. 5 Rue Gretry, Paris, France 
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HOUSTON, TEX., June 22.—Lath have shown 
some improvement. No. 1 are $5 and No. 2, $4.25, 
Shingles have fallen off slightly, with extra 
clears $2.45, and extra stars, $2.10. 

NEW ORLEANS, LA., June 21.—Representa- 
tives of the mills participating in the Porto 
Rican shingle order heretofore noted report that 
it practically cleaned mill supplies of primes, and 
that mills are temporarily out of the market for 
that item. Cypress lath continue to move freely 
on mixed car orders, preventing mill accumula- 
tions. Shingle and lath prices are unchanged. 


MAHOGANY 


BOSTON, MASS., June 22.—Active buying of 
mahogany by ship-building interests is a feature 
of the market. Substantial purchases are being 
made for use in large passenger vessels and also 
in pleasure craft. A good volume of mahogany 
also is being taken for interior finish. Current 
demand for furniture, musical instruments and 
chairs is no more than fair. Quotations on No. 
3 common have been reduced $10 and lowered 
$5@10 on some other grades to meet competition. 
Wholesale quotations on air dried plain mahog- 
any, f.o.b. Boston, are: 

No. 2 No.3 


FAS No. 1 com, com. com. 

4/4 ....$190.000@195.00 $155@. $ 85@... $35 

5/4@6/4 192.50 197.50 155 160 oe wes 35 

$/4 .... 192.50 197.50 155 160 90 100 35 
DOES kuvcu Ge Seen 165 105 
at) ee | ae ee wes 105 
PS sive Be *seene 170 175 110 


NEW YORK, June 21. —Imported mahogany 
continues in good demand and prices hold firm. 
More good orders have been placed in the last 
week. Wholesalers’ stocks of Philippine lumber 
are large, but good sales have continued for the 
last two months or more. 


BOXBOARDS 


BOSTON, MASS., June 22.—Demand and 
prices for New England boxboards keep about 
even. The principal producers are restricting 
operations to contracts. The surplus of dry box- 
boards on sticks is reported to have been mate- 
rially reduced in recent weeks and bargains are 
not so easily found. Desirable round edge inch 
pine boxboards are offered at $26@29. 


CLAPBOARDS 


BOSTON, MASS., June 22.—There is a moder- 
ately good demand for clapboards in New Eng- 
land territory. Offerings of eastern spruce and 
native white pine are light and prices are very 
firm. Some nice shipments of West Coast clap- 
boards have lately been received, and prices are 
fairly well maintained. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,584,797. Resawing machine. Joseph A. Neal, Mo- 
bile, Ala., assignor of one-half to Stover Lumber Co., 
sume place, 

1,584,862. Log trailer. Leonard Johnston, Belfair, 
Wash. 

1,585,535. Motor driven hand saw. Charles W. Cro- 
gan, Old Orchard, Me. 

1,585,584. Saw filing and gaging device. John L. 
Jones, Savannah, Ga. 

1,585,752. Rack for drying staves. Clarence H. 
Young, Boston, Mass. 

1,585,860. Wood preservation. Arthur M. Howald, 
Pittsburgh, Pa., assignor to Grasselli Chemical Co 
Cleveland, Ohio. 

1,586,063. Woodworking machine. Edwin D. Boyce, 
Norristown, Pa., assignor to Hutchinson Manufactur- 
ing Co., same place, 

1,586,134. Saw set. Herman W. Uhlenkott, Ferdi- 
nand, Idaho. 


1,586,232. Apparatus for drying wood, lumber and 
the like. John B. Welch, New Orleans, La. 

1,586,494. Sawing machine. Fred G. Walker, Chi- 
eago, assignor to Superior Machine Co., same place. 

1,586,661. Rough and slick jointer for filing saws. 
Archie F. Dougan, Cochran, Ore. 

1,586,686. Logging conveyor. James E. Mongrain, 
Spokane, Wash. 

1,586,797. Sawing attachment for tractors. Louie E. 
Gulliford, Bedford, Ohio. 

1,586,640. Logging carriage. Julius A. Pierson, Seat- 
tle, Wash. 


1,587,357. Saw leveling machine. William Allen, 
Wilson, Mass. . 

1,587,678. Logging hook. William Remington, Ray- 
mond, Wash. 





that 
and 
gion 
dese 
plat 
gout 
on 
plie 
has 
spr 
oth 
hig 
ref 
tre 
Sle 
jin 
mé 


us 
ni 
sx 


th 








1926 


——_ 


own 
4.25, 
xtra 


nta- 
Orto 
that 
and 
for 
eely 
lla- 


of 
ure 
ing 
Iso 
iny 
ent 
nd 
Vo. 
red 
mn, 
= 


. 3 


m. 


orc 


2 co co 
cr 


ly 
n. 
st 


— 


" 3. 





June 26, 1926 AMERICAN LUMBERMAN 95 





Fiber Company Plans Reforestation 


Canton, N. C., June 21.—Among companies 
that have worked toward permanent production 
and the regrowth of timber throughout its re- 
gion the Champion Fibre Co. of North Carolina 
deserves a place of distinction. The company *s 
plant and operation are at Canton 18 miles 
southwest of Asheville. Although located 
on only one railroad its connections draw sup- 
plies of raw material from four directions. It 
has provided a market for great quantities of 
spruce, hemlock, chestnut, poplar, maple and 
other woods, and this market was not for the 
high class lumber but rather for woods and mill 
refuse and low grade lumber; not for the best 
trees but for those unfit to make good lumber. 
Slabs and edgings from sawmills and tops and 
limbs from logging operations have been the 
main materials for this operation. 

A very large quantity of chestnut wood is 
used, this being first treated to recover the tan- 
nie acid extract and then converted into pulp. 
So with pine, the turpentine is extracted and 
then the fiber is pulped. 

The use of a great variety of woods in the 
Champion plant is made possible because the 
company employs three distinct processes of 
pulp making. Spruce and hemlock are prepared 
by the sulphite process; while chestnut, poplar, 
maple and other hardwoods are reduced by 
the soda process. The sulphate process 1s em- 
ployed in reduction of pine pulpwood. The 
company also produces a number of grades of 
finished paper, having two large paper machines 
and using most of the pulp it produces: 

This industry got under way about twenty 
years ago on a smaller scale, when timber of 
the region was in ragged condition, the best 
of it having been eut, and only the rough stuff 
left. With the removal of the waste and rough 
timber a surprising stand has come on. In- 
stead of denuding the region, as it was thought 
at the start the operation might do, it has been 
the means of making it far more productive. 


Realizing years ago that the region was being - 


overcut, the company decided to build up for it- 
self a reserve timber supply. It wanted espe- 
cially to make sure of a supply of spruce and 
hemlock. It therefore adopted a purchase pro- 
gram, which, while including a large acreage 
of hardwoods, aimed particularly at spruce and 
hemlock. It acquired the principal bodies of 
these woods on the higher portions of the Smoky 
Mountains. Its holdings are now large, aggre- 
gating 125,000 acres, probably as much as 100,- 
000 acres of which is virgin timber, never hav- 
ing been cut into for any purpose whatever. So 
far as its lands have been cut, the company’s 
operations have been under careful forestry 
plans and much attention has been given to 
fire protection. The second growth lands are 
in excellent condition. 

The company already has begun to plant the 
open places, consisting of old fields and burns, 
and it is now developing nurseries to furnish 
annually several million trees, with a view to 
planting until all gaps are filled. It is also 
pursuing the plan of improving the quality of 
its timber stands by improvement cuttings. 
This work ean be done especially on sites near 
the railroad where rough material which it is 
necessary to handle can be removed at low cost. 
A fire protection system has been worked out 
consisting of patrolmen and wardens whose 
work codrdinates with that of patrolmen and 
wardens of the State and Federal governments. 
The reforestation and fire protection work are 
under the direction of W. J. Damtoft, a for- 
ester of long experience with the Federal Gov- 
ernment. 

Desirous that its plans and methods have the 
benefit of competent outside opinion, the com- 
pany recently had its holdings and reforestation 
work inspected by an officer of Hall, Kellogg & 
Co., the inspection covering a full week. As a 
result numerous suggestions were made and 
several extensions of plans were decided upon 
or taken under consideration. The Champion 
Fibre Co. is destined to oceupy a prominent 
place among timber industries of the South 
whose careers will not be terminated for want 
of timber. 

















You can prove this is the superior gypsum wallboard 


Gypsolite is fire-resisting, with remarkable insulating qualities 

due to minute air cells in the patented gypsum core. Ideal for 

all forms of remodeling and repairing. Easily and quickly in- 

stalled, and will not warp, shrink or crack. Any desired 
scheme of decoration is possible. 


Gypsolite may be shipped in straight or mixed cars with Insulex, Plaster and other gypsum 
products from our mills located at Ft. Dodge, Ia., Akron, N. Y., and Rotan, Texas 





YPst zLLLT 
UNIVERSAL GYPSUM COMPANY, Chicago 


Dept. 52, 111 W. Washington Street 
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‘BUSINESS CHANGES, INCORPORATIONS, 
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- . 
ad Business Changes 

ALABAMA, Attala—Shipley Cooperage Co. (Inc.), 
recently formed with capital of $25,000, has taken over 
the plant of the Hays Cooperage Co. and will continue 
its operation. 

Blountaville, Cullman and Garden City—Plants of 
Kimbell Heading Co. taken over by Greif Bros. Cooper- 
age Co., of Cleveland, Ohio 

ARKANSAS Huntsville—W. G. Barron Post Co., of 
Fayetteville, Ark., is moving its mill from Combs, Ark., 
to Huntsville 

CALIFORNIA Fullerton 
Reliance Lumber Co 

San Jose—Southern Lumber Co. has moved its prin 
cipal place of business from Boulder Creek to this point. 

GEORGIA. Columbus Franklin Planing Mill Co 
formerly of Sparta, Ga., has completed removal of 
machinery to new plant at Columbus where sufficient 
timber has been acquired for about ten years 

IDAHO toise -W. H 
general office to Cascade 

Sandpoint—John H. Bolin has sold his mateh block 
business to Somers Bros. Mfg. Co 

INDIANA. Spencer—J. L 
ceeded by Wm. M. Mullenix 

IOWA Alta—-Alta Lumber Co 
ton Lumber Co 

KANSAS Claudell Cowan Lyon Lumber Co, sold to 
Oscar L. Beahm 

MICHIGAN Detroit) Hunton &€ 
name to Weeks Lumber & Coal Co 

MINNESOTA Swanville-—-Lee Lamber Co. purchased 
by Morrison County Lumber Co 

MISSISSIPPI Belmont -Belmont Lumber Co. has 
leased plant of M. I’. Haynes Lumber Co., which has 
daily capacity of 50,000 ft. at the planer and 12,000 ft 
at the sawmill; will install one new matcher 

NEBRASKA 
by Chet Maleck 

NEW YORK Brushton—PB. F. 
to Brushton Lumber Co 

Oswego— Post & Henderson Co. sold to T. J. Burke 
Lumber Co 

NORTH DAKOTA Kelso and Reynolds 
ber Co. sold to Thompson Yards (Ine.) 

OREGON Cariton—Carlton Mfg. Co. has leased its 
sawmill to Reller & Simpson 

TEXAS Muleshoe—Puanhandle Lumber Co. sold to 
E. Rh. Hart Lumber Co 

WASHINGTON Granite Falls Monroe Logging Co 
has purchased railroad and logging equipment of Waite 
Mill & Timber Co 


Hinkle Lumber Co. sold to 


Eccles Lamber Co 


moving 


Pierson Lumber Co. suc 


ucceeded by Fuller 


Weeks 


changing 


Dorchester—Sack Lumber Co. succeeded 


Harris & Sons sold 


Valley Lum 


Lyle—Alice A. Redding has sold her interest in the 
sawmill of Biggers & Redding to Karl Carlson, who has 
in turn sold it to D. E. Witt. 

Mont borne-——Nelson-Neal Lumber Co. 
Montborne Lumber Co. 

Tonasket—Jake Pentz has purchased an interest in 
the Swanson sawmill 

WISCONSIN. Chaseburg and Lima Center—Caldwell 
& Gates succeeded by Gates Bros. (Inc.). 

Lannon--Lannon Lumber Co. sold to Luehring Lum- 
ber Co 

Jamira~-E. G. Stellmacher has bought the lumber 
yard of Veter Weyer hers Mr. Stellmacher formerly 
tga yards at Van Dyne, Fairwater and Evansville, 

Tis. 

West de Pere—Rudolph Rupiper has purchased the 
jumber business of Alberts & Rupiper in this city. 


succeeded by 


Incorporations 


IDAHO. Nez Perce—Nez Perce Grain & Milling Co., 
incorporated; capital, $20,000; sawmill 

Lewiston—Western Lumber & Warehousing Co. 
corporated; capital, $200,000. 

ILLINOIS Chicago—Weigl-Mitchell Co. 
capital to $155,000. 

INDIANA. Indianapolis—Meridian Lumber Co., in- 
corporated; capital, $10,000; to deal in lumber and 
building materials. 

KENTUCKY, Ashland—Eastern Coal Co., incorpo- 
rated; capital, $1,000; retail lumber. 

Barbourville Cumberland Hardwood Co 
rated; eapital, $1,000 


, in- 


increasing 


® incorpo- 


IQUISIANA,. New Orleans—John Naestri Furniture 
(o., incorporated; capital, $15,000 

New Orleans Southport 
capital, $12.50 

MISSISSIPPI! 
to incorporated 

MISSOU KI Kunsas City—Osgood Co 
capital; manufactures cabinets 

Kansas City Modern Roof Co., 

NEW JERSEY 


corporated 


Barrel Co., incorporated; 


Jackson Standard Lumber & Mfg. 
capital, $100,000, 


-» incorporated; 


incorporated, 
Elizabeth Central Lumber Co., in- 
cupital, $10,000; address 427 N. Broad St. 

NEW YORK trooklyn- Central Lumber Co.,  in- 
corporated; capital, $10,000; address 427 N. Broad St., 
Elizabeth, N. J 

NORTH CAROLINA, 
working Co 

OREGON Forest Grove--Sherman-Stanwood Lumber 
Co., incorporated; capital, $10,000 

Lakeview—Fish Lake Lumber Co., incorporated. 

Portiland—tTrask Timber ©v., incorporated; capital, 
$3,000,000; sawmill. 


Forest City — Forest City Wood- 
incorporated; capital, $50,000. 













GET ALL THE PROFITS FROM 
YOUR WINDOW FRAME DEPT. 


The New Improved 


“PHILLIPS” 


Will get them for you. 

Gurney Ball Bearings throughout. Pedestal 

ase eliminates vibration. Greater speed and 
accuracy. Lower production costs. 


ATLAS — Improved Phillips — INVENTED 


WINDOW FRAME MACHINE 


Pulley Mortiser — Pocket Cutter — Variety Saw Table 


Write today for new literature. 
Address Dept. A-15. 


Atlas Manufacturing Co., °FtoRivA. 


The machine that builds Profits. 











This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers because 
it gives a steel center line draught 
through the entire train. 


tenance cost. 
to meet the needs of lumbermen. 


the most difficult logging operations 


Write for Complete Catalog Today. 








Hemming ss: 8-Wheel Trailer 





The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insures long wear at rock bottom main- 
They are especially designed 


D That’s 
why so many of them are in use today on 


HEMMING WAGON FACTORY, Meridian, Miss. 





SPECIFICATIONS: 
AXLES 4’ x 6’’ split hickory. 
SKEINS 3%”’ x 10” or 4’’ x 12’’, long sleeve 
malleable. 
WHEELS 34’’ diameter, with 5’’, 6” or 8” tire. 
BOLSTERS 4”xi)", 6’ long; side bars, 4’’x6’’: 
center bar, 4)4”’x6)2"’, with 3’’x5’’ built-up 


bars. 
TONGUE 4’’x6’’, 5’long; reach,4’’x6”,1i’long. 
CAPACITY 10 tons. 























Portland—South Portland Box & Lumber Co. 
corporated; capital, $1,000; sawmill. 

PENNSYLVANIA. Philadelphia—L. Weiner & Sons, 
incorporated. 

Turtle Creek—McClintock-Welsch Lumber Co., in- 
corporated; capital, $60,000. 

RHODE ISLAND. Providence—Murray & Lamb, in- 
corporated. 

TENNESSEE. Cleveland—Cleveland Chair Co., in- 
creasing capital from $100,000 to $150,000. 

Jackson—Jackson Saw Mill Co., incorporated; capital, 
$40,000; 120 Meadow St. 

TEXAS. Greenville—Hicks Lumber Co., incorporated; 
capital, $10,000. 

Littlefield—Porcher Lumber Co., incorporated; capital, 
$10,000. 

VIRGINIA. Matthews—-Endura Mfg. Co., 
ed; increasing capital to $20,000. 

WASHINGTON. Auburn—Alaska Cedar Co., incorpo- 
rated; capital, $25,000. 

Seattle—Pacific Northwestern Lumber Co. increasing 
capital to $199,000. 

‘Tacoma—Builders’ Supply Yards, incorporated; capi- 
tal, $5,000; retail lumber. 

WISCONSIN. Milwaukee—J. M. Nash Co., incorpo- 
rated; woodworking machinery; old concern; 1,000 
shares, no par value. 842 Thirtieth St. 

Superior—Killeen-Madden Lumber Co., 
capital, $50,000. 


in- 


incorporat- 


incorporated; 


New Ventures 


CALIFORNIA. Los Angeles—A. B. Hammond Co. 
formed by officials of Hammond Lumber Co. for purpose 
of handling estate of Mrs. Hammond. 

Ventura—Ganahl Lumber Co. will open yard. 

FLORIDA. Jacksonville—St. Andrews Bay Lumber 
Co. opening wholesale lumber business. 

Tampa—Long-Bell Lumber Co. opening branch. 

GEORGIA. Bainbridge—A. L. Howell, Samson, Ala., 
is reported to establish a shuttle mill here. 

Srunswick—American Forest Products Co. reported 
to establish creosoting plant on Black River; address 
292 Madison Ave., New York. 

INDIANA, Michigan City—Cabranette 
has begun manufacture of kitchen cabinets. 

KANSAS. Williamstown—J. Ed. Worswick opening 
new lumber yard. e 

KENTUCKY. Dry Ridge—W. P. Grouch & Son start- 
ing lumber business. 

MARYLAND. Baltimore—Arthur Charshee starting 
commission lumber business at 334 University Parkway. 

MISSISSIPPI. Corinth— Pegg & Modlin opening 
lumber business. 

Greenville—C, M. Gooch Lumber Co., 
will begin operation at new plant. 

MISSOURI. Clark—E. F. Rucker Lumber Co. will 
open lumber yard here; headquarters Sturgeon, Mo. 

Joplin—Duncan-Klaner Lumber Co., of Pittsburg will 
open lumber yard. 

Marionville—Geo. Ragain will open lumber yard. 

NORTH CAROLINA. Lexington—J. T. Hedrick will 
start furniture manufacturing business 

OKLAHOMA. Picher—Chetopa Lumber Co. will open. 

Tryon—Geo. Hancock will open new lumber yard. 

OREGON. Portland—Fidelity Lumber Co. will open 
office at 1015-16 Pacific Building, with William C. 
Krafve as manager. 

PENNSYLVANIA. DuBois—W. ©. Wolf has sold 
his interests in the Seth W. Bloom Lumber Co. and 
will conduct a general wholesale lumber business, spe- 
cializing in hard maple, ash, cherry and oak. 

Selinsgrove—Bogar Lumber Co. has started in retail 
lumber business. 

TENNESSEE. Knoxville—Turner, Day & Woolworth 
Handle Co., 1217 S. 7th St., Louisville, Ky., reported to 
establish handle factory near here. 

Memphis—A. M. Bowen Lumber Co. opening wholesale 
hardwood lumber co. 

Russellville — Export Cooperage Co. 
manufacture. 

TEXAS. Amarillo—Clem Lumber Co. will open lum- 
ber business; headquarters, Dallas. 

Amarillo — Maynard Lumber Co., Childress, Texas, 
opening yard here, 

Dalbart—Big Jo Lumber Co. will open lumber yard 
here; headquarters, Wichita, Kansas. 

Toraine—Berry Lumber Co. opening yard. 

WASHINGTON. Spokane Chas. Sine Lumber Co. 
opening wholesale business. 


New Mills and Equipment 


ALABAMA. Montgomery—Forest Products Co. will 
rebuild automobile block factory recently destroyed by 
fire with loss of about $50,000. 

Tuscaloosa—-Ames-Rhymes Lumber Co. reported plan- 
ning rebuilding planing mill destroyed by fire with loss 
of about $15,000. 

ARKANSAS,  Jacksonville—S. E. 
will rebuild recently burned mill. 

CALIFORNIA. San Diego—Hoffman-Glasson Co. will 
build $40,000 planing mill. 

GEORGIA. Cordele — Cordele Sash, Door & Lumber 
Co. will erect $100,000 band mill. W. L. Robuck in 
charge. 

Waycross—-Enterprise Mfg. Co., making improvements 
to planing mill costing about $10,000; new machinery 
installed. : 

Rupert—Alexander Lumber Co., of Columbus, Ga., 
will erect branch plant; M. H. Greene in charge. 

INDIANA. Jasper—Hoosier Desk Co. will erect two 
three-story additions to plant. 

Shelbyville—Shelbyville Desk Co. 
to factory. 

MARYLAND. Hagerstown—Statton Furniture Mfg 
Co. erecting $50,000 plant and will install $40,000 worth 
of machinery. 

OHIO. Cuyahoga Falls—Falis Lumber Co. will erect 
annex which will double mill capacity. 

TENNESSEE. Athens—Rayl Lumber Mill Co. is im 


Corporation 


of Memphis, 


starting stave 


Thompson & Son 


erecting addition 


proving plant and increasing equipment. - 
Maryville—A. E. Anderson will erect new planing mill 
Memphis—Anderson-Tully Co. to build band sawmill 
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and veneer plant to cost between $250,000 and $300,000. 

TEXAS. Amarillo—S. N. Hatcher & Co. erecting 
planing mill to cost $35,000. 

WEST VIRGINIA. Ceredo—Cumberland Hickory Co., 
of Carthage, Tenn., has leased site on Chesapeake & 
Ohio railroad and will establish plant to manufacture 
golf shafts, wheel spokes, etc. 

BRITISH NORTH AMERICA 

ONTARIO. Charlton—Joseph Myers building sawmill 
and pulpwood flasher. 

Latchford — Donald McLellan completed erection of 

i mill. 

Monteith—-Hawk Lake Lumber Co. completing erec- 

tion of sawmill at Wasach. 


New Sheds and Yard Improvements 


OALIFORNIA. Fullerton—Reliance Lumber Co., re- 
cently organized, has purchased Hinckle lumber yard 
and will erect new sheds and remodel the entire yard. 

Oakland—Sterling Lumber Co. will erect office and 
warehouse; cost, $10,000. 

TEXAS. Clarendon—Wm. Cameron & Co. building 
new yards, office building and store, sheds, cement store 
house, etc.; total cost, $20,000. 


Casualties 


ARKANSAS. Hot Springs—Green-Thornton Lumber 
Co., loss by fire, $20,000. 

GEORGIA. Hawkinsville—Southern Timber & Lum- 
ber Co., loss by fire, $100,000. 

ILLINOIS. Chicago—John Wuest Millwork Co., loss 
by fire, $20,000; 5440 Northwest Highway. 

INDIANA. ‘Terre Haute—Indiana Wood Preserving 
Co., loss by fire, $10,000. 

KENTUCKY. Louisville—Bush Bros. Co., loss by fire, 
$15,000; sawmill destroyed. 

LOUISIANA. Ferriday—J. M. 

4 » $2 , 
Nene oF ne willetts Wood Products Co.’s veneer plant 
burned with loss of $90,000. 

MISSISSIPPI. Yazoo City—Plant of Yazoo City 
Spoke Co. burned with loss of $25,000. 

NORTH CAROLINA. Warrenton—Warrenton Box & 
Lumber Co., loss by fire, $25,000. 

OREGON. Falls City—George H. Bronson sawmill 
burned; loss, $5,000. 

Vernonia—Cut timber and equipment of Connacher 
Logging Co. burned; loss, $25,000. 

WASHINGTON. Colville—Diehl & Co., loss by fire in 
sawmill, $10,000. : ; 

Custer—Iverson Lumber Co., loss by fire in sawmill, 
$8,000. : 

Everett—Cargo Mill Co., sawmill damaged by fire 
about $600. 

Midland—Sawmill of Midland Lumber Co. destroyed 
by fire. 

WISCONSIN. 3arron—Wenzel Bros. Mfg. Co. lost 
entire plant consisting of woodworking shop, planing 
mill and sawmill by fire. 

BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Vancouver—Bluebird Lumber 
Co.’s plant on north arm of Fraser River in South Van- 
couver, burned; loss, $25,000. 


‘aan 


HYMENEAL 


BABCOCK-ROBINSON. Oscar H. Babcock, 
jr., son of Oscar H. Babcock, of the Babcock 
Lumber Co., Pittsburgh, Pa., and Miss Anica 
Barlow Robinson, daughter of William A. Robin- 
son, III, of Pittsburgh, were married in New 
York City, June 9. The ceremony was per- 
formed in the famous Little Church Around the 
Corner. They expect to take up their residence 
temporarily in Spokane, Wash., where Mr. Bab- 
cock plans to learn the fundamentals of the 
lumber business. Mr. Babcock was a junior in 
the Scientific School of Yale University at New 
Haven, Conn., and is a member of Phi Gamma 
Delta. The bride’s father is assistant secretary 
of the Union Trust Co., of Pittsburgh, one of 
the largest financial institutions in the United 
States. She is a great-granddaughter of John 
Humbird, one of the pioneers of the lumber in- 
dustry in the West. 


Jones Lumber Co,, 





BRIX-DAVIS. Egbert Brix, son of Mr. and 
Mrs. A. H. Brix, of Tacoma, Wash., and Miss 
Norma Davis, daughter of Mr. and Mrs. E. C. 
Davis, of Seattle, were married June 16 at the 
residence of the bride’s sister at Renton, Wash. 
The engagement of the young couple was an- 
nounced a short time ago and no date at that 
time was set for the wedding. The marriage 
comes as a pleasing surprise to the many friends 
of Mr. Brix in Washington lumber circles. A. H. 
Brix, the father, is a retired lumberman. The 
bridegroom is a senior at the University of 
Washington. The young couple, after a short 
wedding trip, will make their home at McIntosh 
where Mr. Brix will be in business. 

ELLIOTT-SAMPSELL. At the home of Rev. 
Luther Stone near Hazard, Ky., June 15, in the 
Presence of a few invited friends, Newman 
Mather Elliott, prominent young lumberman of 
Quicksand, -Ky., was married to Miss Pearl 
Mabel Sampsell, daughter of Mr. and Mrs. 
Thomas H..Sampsell, of Blue Diamond, Ky. 
After a wedding supper the young couple left 
for a honeymoon in the North. They will be at 
home in Hazard, Ky., after July 15. 


FISK-ARTHUR. The wedding of Harold C, 
Fisk and Miss Beatrice Arthur, of Tacoma, 
Wash., was celebrated June 13 at the home of 
the bride’s parents, Mr. and Mrs. Shedric C. 
Arthur in that city. The wedding was followed 
by an informal reception. The young couple 
will make their home in Tacoma after a short 
wedding trip. Mr. Arthur, the bride’s father, 
is associated wtih the City Lumber Co., of 
Tacoma. 


REINKEN-MCKAY. Announcement of the en- 
gagement of Lieut. Louis Arthur Reinken, U. S. 
N., and Miss Harriet Lucille McKay, daughter 
of Desmond D. McKay, lumberman of Tacoma, 
Wash., was made June 13 by the parents of the 
bride to be. Lieut. Reinken is stationed at the 
Bremerton navy yard and is a graduate of the 
naval academy at Annapolis. He is a native 
of Manitowoc, Wis. The McKays went to the 
Northwest from Lake Charles, La. The wed- 
ding has been set for August 7 at the home of 
the bride’s parents. 


ERSCHEN-GARRY. Carl Erschen, manager 
of the Thompson Lumber Co. office in Sioux 
City, lowa, was united in marriage June 15 with 
Miss Thedora M. Garry, of Carroll, Iowa, in the 
St. Joseph Church at Carroll. They will make 
their home in Leeds. 


‘ TIMBER LAND SALES 


WHITESBURG, Ky., June 22.—It was announced 
here today that the Louisville Cooperage Co., 
Louisville, had closed a deal on the old Adams 
hardwood timber boundary on Rockhouse Creek 
several miles below ‘Tillie in Letcher County. A 
large stave mill has been installed a short dis- 
tance away. Logs will be hauled to the mills and 
the timber cut. The boundary is largely oak and 
poplar. In the Cumberland Mountains several 
miles east of Whitesburg the Yellow Poplar Lum- 
ber Co., Columbus, Ohio, has purchased several 
tracts. Following the purchase of the timber it 
was announced that a narrow gage railroad is to 
be extended through the mountains from Dicken- 
son County, Va., and the timber developed. In the 
same territory J. L. Boggs and Ira Long have 
closed a deal on several hundred acres of timber. 
They will develop this year. 


BRISTOL, VA., June 21.—A consideration of sev- 
eral hundred thousand dollars is involved in a 
contract for telephone, telegraph and power poles 
just closed here. The transfer was made by 
Charles F, Hagan, secretary-treasurer of the Hagan 
Trust Syndicate, to William Savacool, of Lowell, 
Mass. Mr. Savacool is one of the leading jobbers 
of the East in railroad and utilities supplies. The 
price is thought to have established a new record 
for sale of poles in the South. The bo ndary 
changing hands contains about 10,000 a of 
land on which are approximately 100,000 mer- 
chantable poles. The property is a part of the 
estate of the late Patrick Hagan and is located 
near Mt. Hagan, Powell’s Mountain, in Wise and 
Scott counties. 








GATE City, VA., June 21.—In the last few weeks 
a number of important timber deals have been put 
through in Scott County. Chief among these was 
the purchase of the Peters timber near Fort Black- 
more by H. S. Gobble and A. L. Steel. J. Carter 
has purchased a boundary of fine timber from 
S. V. Lane and Crafts. B. Addington is operating 
a sawmill in the same vicinity, sawing the timber 
of F. K. Elliott and John Davidson. T. J. MeCon- 
nell, H. S. Gobble and W. B. Corder have con- 
tracted to haul more than two million feet of 
lumber. A Greeneville, Tenn., lumber company 
purchased boundaries of timber from Peters, Cox 
& Hobbs. 


TROUBLE AND LITIGATION 


PORTLAND, ORBP., June 19.—Two lumber brokers 
have filed petitions in bankruptcy here, F. S. Cut 
ler showing liabilities of $16,237.75 and $700 as- 
sets, and Charles E. Sand showing $30,968.67 lia- 
bilities and $6,618.70 assets. Mr. Cutler is now of 
the firm of Buoy & Cutler, wholesale lumber deal 
ers. His largest indebtedness was to the Willow- 
craft Furniture Company, bankrupt, for shares of 
stock. Sand’s indebtedness is distributed in smaller 
amounts among a large number of mills. His as- 
sets consist of accounts due. 


HAZARD, KY., June 22.—A long-standing timber 
suit, in court for over 21 years, was finally closed 
when a verdict was reached favoring Ace Muncey 
and Clark Eversole, awarding them $4,000 dam- 
ages in a breach of contract suit against J. H. Me- 
Connell, formerly of Big Stone Gap, Va. Early in 
1905 McConnell entered into a contract with Ace 
Muncey and Clark Eversole, known then as Muncey 
& Eversole, to do a logging job, snaking logs to a 
sawmill on Big Creek in Perry County. After 
completing a small part of the job McConnell made 
an effort to withdraw his contract. Suit therefore 
was immediately entered. 








Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Avenue, Ohicago, Illinois, 





FOR SALE—NEW MODERN HOME 
Lakeside, Michigan, 
All conveniences, gentile. 
Address “‘B. 136,’’ care American Lumberman. 


MAKE YOUR BOILERS STEAM 
THEIR FULL CAPACITY 
Burns any kind of fuel, works on any kind of grate 
bars; blue prints showing how for $15, cost about $10 
to install; takes the place of force draft and a hollow 
blast grate. Results guaranteed or money refunded. 
J. G. GRANBERY, 108 N, Fremont St., Tampa, Fla. 








WANT TO SELL LOGGING EQUIPMENT 
You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department, Advertise now. 
AMERICAN LUMBERMAN, 431 S. Dearborn S8t., Chi- 


cago, Il. 
=Emolou 
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WANTED—FOREMAN 
To take charge of large mill yard in Northern Wiscon- 
sin. One competent to look after shipping. Must be 
good inspector. Permanent position for the right man. 
State age and give references. : 
Address *“*E, 116,’’ care American Lumberman. 


ESTIMATOR WANTED: 
Experienced in surveying plans and figuring. Give full 
particulars and state salary desired first letter. Wis- 
consin city. 
Address 





“—, 121,"’ care American Lumberman. 


WANTED—YOUNG MAN 
Sober and reliable, familiar with lumber and millwork 
business for yard man. One who is capable of han- 





dling men. State experience, and salary wanted, and 
send references. 
Address “DP. 129,’’ care American Lumberman. 





WANTED—LUMBER INSPECTOR 
Man capable of grading both hardwoods and softwoods. 
We produce about two million softwoods each year, in- 
cluding white pine, hemlock, spruce, etc. Want com- 
bination man that can ship this stock and must also 
be high class hardwood inspector. City of seven thou- 
sand: steady work; in Northern Wisconsin, 
Address “C, 123," care American Lumberman. 





AMERICAN LUMBERMAN 


JUNE 26, 1996 








WARREN-HUCKINS COMPANY 
Jacksonville, Florida 


Manufacturers of 
FLORIDA FAIRFORM FINISH 


Modern, light, airy plant, individual electric drive, open 
shop for Americans. 


Men stick here, are treated on the square and take pride 
in their work, 


To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with us for per- 
manent positions. Floaters, wood butchers, crabs, keep 
off. 





WANTED—EXPERIENCED BOOKKEEPER 

On July Ist we want an experienced bookkeeper who 
understands the manufacture and sale of northern pine 
lumber. Must also be familiar with every angle of 
the builders’ supplies such as is bandled by all retail 
yards, 

In replying, state experience and salary expected. 

W. T. BAILEY LUMBER COMPANY, 
Virginia, Minnesota. 


WANTED—OAK LUMBER INSPECTOR 
For oak flooring plant Must be thoroughly familiar 
with National Hardwood Lumber Association rules. 
State experience and salary expected, 
SOUTHERN HARDWOOD FLOORING COMPANY, 
Burlington, N. C, 








WANTED—GRADER 


For oak flooring plant. State experience and salary 
wanted. 
Address “DD. 131,"" care American Lumberman. 





WANTED—SUPERINTENDENT 
For sash, veneered door, hardwood trim and 
millwork factory in Western Pennsylvania. 
derstand details, how to handle men and get 
sults. Give reference, age and experience. 
position. Must be well qualified 
Address “—_ 2 American 


S. 2,’" care 
WANTED—YARD BOOKKEEPER 
Must be accurate, good penman, best of references, 
clean habits State wages in first letter 
Address “C. 118,"" care American 


special 
Must un- 

good re 
Permanent 


Lumberman. 





Lumberman. 


YARD MANAGER IN LOS ANGELES 
Capable of taking entire charge Must be exceptionally 
good salesman, able to build up and hold business 
against strongest competition In first letter state full 
particulars, sulary asked and give references. 

Address “W. 4."" enre American Lumberman. 


WANTED—ESTIMATOR AND SALESMAN 


In live city twenty miles from Chicago. In replying 








state experience and starting salary. 
126," care American Lumberman. 


Address a 








FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


Iam writing you in part to let you know the ad inserted 
in your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 
from competent men, 














LIVE WIRE SALESMAN WANTED 


By old established sash and door jobbing house. 


East- 
ern territory. Good opportunity for right man. State 
age and experience. Replies strictly confidential. 
Address “EB 


). 104,"" care American Lumberman. 


WANTED: 
Experienced sash and door salesman 
gan territory, by Wisconsin producer. 
fications and salary expected first 
Address “EK. 





for Lower Michi- 
State fully quali- 
letter. 

119,’ care American Lumberman. 


EXPERIENCED COMMISSION 


Red cedar shingle salesmen in principal consuming cen- 





ters, mill connection shipping by water and rail. Ref- 
erences required and given. 
Address “C,. 131,"" care American Lumberman, 





WANTED: 
Experienced sash and door salesman for Northern Wis- 
consin territory Give full particulars in application. 
Inexperienced applicants not considered. 
Address ‘E. 120," care American Lumberman, 


SALESMEN WANTED 
Commission salesman, N. ©. pine, southern yellow pine, 
cypress, West Coast stocks. Eastern Pennsylvania, 
North and South Jersey. New York City and State, 
Boston and New England territories. 
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SALESMAN FOR CHICAGO BOX FACTORY 


Position now open with good 
with experience and ability. 
Address “=. 35, 


future. Prefer gentile 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis 


ELM CITY LUMBER COMPANY, New Bern, N. C. 





DO YOU WANT EMPLOYMENT? 
Write an send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, Ill. 


advertisement; 





SAW FILER WISHES TO GET 


in touch with some party desiring work of 
now employed, but year will be up 20th. 
rotary, also cabinet 


this kind; 
sand, gang or 
saws, smooth cutting and combina- 


tion saws, small woodworking band saws, also band 
resuws and saws of all kinds, and guarantee satisfac- 
tion. Would prefer rotary and gang or rotary and 


bund resaw or band and resaw; also rotary or rule edge. 
Age, 43; married. For further communication and 
references, address 312 E, HAZEL ST., Stillwater, Minn. 


HUSTLER WITH ABILITY 
Wants change of employment. Producer as salesman 
or sales and office manager on lumber position of 
merit. Most experience wholesaling western pines and 
coast stock; also bookkeeping and R. R. traffic. Am 
middle age; practice efficiency and economy. Chicago 
headquarters preferred, 
Address “DPD. 124,” care American Lumberman. 


FIRST CLASS FILER WANTS JOB 
Tang experience on double and single cutting bands, 
Also high speed circulars, sash and edger gang saws. 
Will guarantee satisfaction in any kind of timber. The 
large mill where I have filed for the past two years has 
shut down, as their timber has become exhausted, sest 
of reference from last employer. 

Address FILER, Box 416, Valdosta, Ga. 
AUDITOR——ACCOUNTANT BOOKKEEPER 
Open for position, fifteen years’ experience. Best ref- 

erences. Can come immediately. 
Address “©. 105,’" care American Lumberman. 














DO YOU WANT EMPLOYMENT 


Or a better job? Advertise in the Wanted—Employ- 
ment columns of the AMERICAN LUMBERMAN, 





TO REPRESENT 
As salesman in South Florida territory a responsible 
manufacturer or wholesaler of sash and doors and lum- 
ber. Versonally acquainted with buyers in this terri- 
tory. Want salary and expense account and reasonable 
percent of profits. Can furnish references. Now em- 
ployed. 
Address “FE. 107,’ care American Lumberman. 


LUMBERMAN WITH 20 YEARS’ EXPERIENCE 
In the production of lumber and entirely familiar with 
logging, manufacturing and selling and especially fa- 
miliar with getting the highest grades from hardwood 
logs, seeks position with good lumber company as pro- 
duction manager. 

Address “E. 118,"’ care American Lumberman. 


WANTED—SITUATION AS SUPERINTENDENT 
Of hardwood lumber or dimension mill or manager of 
large store for some mill company. Married; age 35; 
good education; 12 years’ experience. Strictly sober. 
Best references, State salary you will pay. Tennessee 
or Mississippi location preferred. 

Address “EB. 114,’’ care American Lumberman. 











care American Lumberman, 


WANTED—POSITION AS BAND SAW FILER 
Sand mill or resaws. Write or wire. 
M. L. DEMOREST, 
508 South 7th St., La Crosse, Wis. 


SALESMAN WITH ESTABLISHED TRADE 
Ohio-Michigan territory, hardwoods, white and yellow 
pine, open for position. 

Address “DPD. 116,”’ care American Lumberman. 


HARDWOOD FLOORING MAN 
Would consider a position as salesman covering any ter. 
ritory, over 10 years’ experience in selling and many. 
facturing. Zest references. Good appearance, 
Address “D. 126,’ care American Lumberman,. 


WANTED—POSITION IN CHICAGO 
sy lumberman of over twenty years’ experience in ae. 
counting, buying, selling and general office work. 
read plans. 
care 











Can 
Phone Sheldrake 6749 or address “D. 106,” 
American Lumberman. 


EXPERIENCED BAND SAW FILER 
Wants position; can wear saws out; no cracks; cap 
give best references; understands frozen and _ soft 
timber. 

Address 





“D. 105,’’ care American Lumberman. 


LUMBERMAN 36 YEARS OF AGE 
Experienced in logging and plant operation, sales, cost 
accounting. Twelve years with Southern pine operator 
producing 50,000,000 ft. annually. 

Address “DPD. 110,’’ care American Lumberman. 


ACCOUNTANT AND ESTIMATOR 
Desires change. Thorough knowledge of retail lumber 
and building supply business. A hustler. Would make 
investment after investigation. 
Address “DPD. 127,’’ care American Lumberman. 


WANTED A POSITION 
As retail yard manager, or in wholesale lumber office, 
Six years’ experience in wholesale office, 4 years in 
retail lumber yard. 
Address ‘‘D. 117,’’ care American Lumberman., 


SALESMAN AND BUYER 
Nine years’ experience yellow pine, fir, wants connection 
with wholesaler. Acquainted Chicago territory. Jest 
references. Can take charge of branch sales office. 
Address “DP. 119,’’ care American Lumberman. 


GERMAN, 36, SINGLE, 15 YEARS LUMBER 
Experience, knowledge of bookkeeping, knows lumber 
from A to Z. At present employed, wants to make a 
change; prefer position as line yard manager or sales- 
man; willing to travel. Member of A. F. A. M. What 
have you to offer? Prefer Minnesota or Dakotas. Ad- 
dress HERMAN RIZZI, Hotel Stratton, 115 East Hen- 
nepin Ave., Minneapolis, Minn. 


YOUNG MAN EXPERIENCED 
In office of manufacturing and jobbing sash and door 
line wishes to enter selling field. 
Address “DPD. 104,’’ care American Lumberman. 


BAND SAW FILER 
Filer with twenty years’ experience open for job. 
Address FILER, Box 597, St. Albans, W. Va 


BAND SAW FILER WANTS POSITION 
20 years’ experience. References. 
Address ‘“D. 115,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Fifteen years’ full charge stump to mill, including 
logging R. R. and all logging methods. Best references, 
both character and ability. 
Address “©. 135,’’ care American Lumberman. 


POSITION WANTED—RETAIL YARD MANAGER 
Or Assistant city or suburb. Experienced lumberman, 
familiar office details, fine salesman. Capable taking 
entire charge. Employed. 

Address “C. 104,’ care American Lumberman. 


SALESMAN WITH ESTABLISHED TRADE 
Philadelphia district in White Pine and Hardwoods de- 
sires enter into selling arrangement with large manu- 
facturer or wholesalers who put up honest grades. 

Address ‘*B. 126," care American Lumberman. 






































YARD MANAGER OR ASSISTANT 
Young man, eight years’ experience in retail and manu- 
facturing of lumber, desires position, preferably in 
Colorado or vicinity, where earnest efforts merit success, 
R. JOHN VAUGHAN, 
1235 Washington St., Denver, Colo. 


YOUNG MAN WITH 12 YEARS’ EXPERIENCE 
Wishes position as salesman with southern or West 
Virginia manufacturer of hardwoods. Has established 
trade N. Y. state, Penn. and New England. Now em- 
ployed. Best of reference, 

Address “E. 102,’’ care American Lumberman. 


SALESMAN FAMILIAR WITH 








New York and Pennsylvania territory would like con- 
nection with live wholesaler or manufacturer. Can 
give references, 


Address “EE. 112,”’ care American Lumberman. 


WANTED—EMPLOYMENT 
Logging superintendent with eighteen years’ experience 
in both modern and railroad logging wants position. 
Best of references furnished. 
Address “E. 103,’’ care American Lumberman. 


BAND SAW FILER 
15 years’ experience in mahogany, wish 








40 years old, 
to change. 


Address ‘‘E. 106,’’ care American Lumberman. 


EXPERIENCED MILLWORK DETAILER 
And biller wants position where compensation is com- 
mensurate with real ability. 











Address 19,’’ care American TLumberman. Address “EB. 110,’’ care American Lumberman. 
. .! COMMISSION SALESMEN WANTED—POSITION AS YARD MANAGER 
West Coast. manufacturer and wholesaler, long estab- of small yard or assistant in large yard by young 
lished, highest rating, wants reliable 


representatives, 

High-class references required and given. 

territory. 
Address 


Exclusive 


“R. 23,’’ care American Lumberman. 





married man. Six years’ 

Excellent on books. 

Can come at once. 
Address “D. 118,”’ care American Lumberman. 


experience; Al _ reference. 
Nebraska or Illinois preferred. 





HIGH GRADE HARDWOOD SALESMAN 
Knows Chicago and outlying trade wants good mill con- 
nections on commission basis. References. 

Address “B. 133,” care American Lumberman. 


POSITION WANTED—EXPERIENCED 
Yard manager wishes position as manager or yard fore- 
man in a live concern. Best of reference. Can come 
on short notice. 
Address “C, 138,’’ care American Lumberman. 


WELL EDUCATED BUSINESS WOMAN 
Executive ability, thoroughly conversant all forms lum- 
ber office work desires position with future. Excellent 
references. 

Address “CC, 129,’’ care American Lumberman. 


COMMISSION SALESMAN: WEST C@AST 
Stocks wants water shipment account fir and hemlock 
uppers and timbers, Atantic Coast port. 

Address “C. 130,"" care American Lumberman. 


SALESMAN NOW REPRESENTING 
Large western white pine manufacturer desires to make 
change. Large experience both in manufacture and sell- 
ing. Acquainted Chicago retail trade. 
Address “C. 107,’’ care American Lumberman. 


RETAIL YARD MANAGER 
Desires place where experience and real management 
will be appreciated, and pay good salary when merited. 
Address “S. 35,"’ care American Lumberman. 




















WANT A GOOD SALESMAN? 
Place an advertisement in the Wanted & For Sale De- 


partment under heading Wanted—Salesmen. AMERI- 


CAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





NCE LIBRAR 


pUBI 
WHO 


| 


* 


HAA AAA 


i ie ti eee err rr so 








